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Uptodate Lumbering in 
Arkansas and Oklahoma 


The development of logging and lumbering 
methods forms one of the most interesting chap- 
ters in the romance of American industry. The 
efficiency that has been attained in the manu- 
facture of lumber in this country is marvelous 
in the eyes of foreign lumbermen who from 
time to time visit the lumber producing sections 
of the United States to study our methods of 
logging and of lumber manufacture. Like the 
skeptical queen who visited Solomon’s court 
they return saying: ‘‘ The half was not told us.’’ 

For that matter, one does not have to be a 
foreigner to be impressed by such operations as 
those of the Dierks Lumber & Coal Co. in Arkan- 
sas and Oklahoma. This company’s four mills, 
three manufacturing pine and one hardwood 
lumber, were very recently visited by a staff 
photographer of the AMERICAN LUMBERMAN. 
Altho thoroly familiar with logging and lumber- 
ing operations in every part of the United 


States he nevertheless was deeply impressed by 
the uptodate equipment, as well as the quality 
of the standing timber, embraced in the various 
operations of ‘this company. 

The impressions recorded by his camera, with 
interesting descriptive text, will well repay care- 
ful inspection and reading. They appear in this 
issue. ‘* Where does it come from?’’ and ‘‘ How 
is it made?’’ are always.interesting questions in 
connection with any commodity of general use. 
These questions are fully answered as regards 
Arkansas and Oklahoma pine and hardwood lum- 
ber. Retailers will find the vivid showing of the 
various processes of lumber manufacture, from 
the tree to the board or other product, of spe- 
cial interest. 


Red Cedar Shingle Producers 
Face Bright Future 


The red cedar shingle industry is to be great- 
ly congratulated upon the result of the recent 
conferences in Seattle whereby differences be- 
tween the individual manufacturers were com- 
posed and the industry placed upon a basis 
where it can be of maximum service to its mem- 
bers, those who sell shingles at wholesale, the 
retailers of shingles, and last, but not least, the 
public. Only broad mindedness, clear thinking 
and resolution to do the best for the industry 
made it possible for differences to be settled in 
such a satisfactory manner and all brought in 
accord with the one purpose of boosting the 
shingle business. The conference settled the 
controversy over the square pack and the thou- 
sand pack in a very effectual manner. There 
is to be only one method of pack and yet this 
one method will permit the purchase or market- 
ing of shingles by the square or by the thou- 
sand; by the new method four bundles will 
cover a square while five bundles will contain 
a thousand shingles. This method of packing 
is not to be put into effect until a propitious 
time and should satisfy all concerned. 

Of equal importance with the settlement of 
the method of pack is the determination to put 
the Rite-Grade brand on 5 to 2 shingles only. 
Thin shingles, improperly dried have done as 
much as any other agency to injure the cause of 
the good red cedar shingle. The 5 to 2 shingle 
means better roofs with longer life and all in 
all marks one of the greatest forward steps in 
the history of the shingle business. 

No matter how good the shingle, unless the 
nail with which it is attached to the wall of a 
house or the roof is a good one that shingle is 
going to be blamed for the shortcomings of the 
nail. The shingle manufacturers, bearing this 
in mind, are considering carefully the advisabil- 
ity of attaching the right kind of nails to each 
bundle of shingles so that they can be properly 
nailed. It is to be hoped that this thought will 
bear fruit and that the use of the proper sort 
of nails will become a part of the Rite-Grade 
program. 

The united red cedar shingle industry faces 
a bright future as the country never was as 
short of homes as it is today. The shingle 


manufacturers by united action and with a qual- 
ity product backed up by publicity which will 
inform the public of the merits of shingles and 
also advertising which will place before the re- 
tailers the merits of their product will be sure 
to experience prosperity. 
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To Ship Materials During 
Slack Months 


The Lakewood Engineering Co., Cleveland, 
Ohio, has sent a circular letter to road builders 
and boards and companies interested in high- 
way construction, calling attention to the ad- 
vantages of shipping road material during the 
winter months and storing it near the points 
where it is to be used the following summer. 
In most parts of the country more open top 
cars are available in winter than at any other 
season, and by taking advantage of that situa- 
tion the road materials, such as sand, stone, 
and cement, can be delivered before the con- 
tractors need it. When the building season 
comes the following summer the material will 
be at hand, and no loss of time will result from 
waiting for shipments to arrive. 

Except in very cold weather and on long 
hauls, little inconvenience will result from. the 
freezing of the material, and danger of dam- 
age and delay because of cold weather is small. 
The most serious objection comes from the con- 
tractor, because it is often hard for him to pay 
for the material before he gets his pay for the 
job, and he will have to do it when the mate- 
rial. is delivered months in advance of its use. 
That objection has been met in twenty-one 
States where provision has been made by law 
for paying the contractor for road material as 
soon as it has been delivered. 

By hauling road material at a time when 
cars would otherwise be idle the general trans- 
portation situation will be made easier during 
the busy months, because the heavy materials 
will then be out of the way. 


Can the United States 
Feed Its People? 


That question would be so foolish as to be 
undeserving of a serious answer if it were not 
being asked so often and if so many people were 
not quoting statistics of imports and exports to 
prove that we are dependent upon the rest of 
the world for food. The trouble with the sta- 
tistics is that they are not correctly interpreted, 
and persons who so employ them give them a 
standing not warranted by the facts. In the 
language of Artemus Ward: ‘‘It is better not 
to know so much, than to know so many things 
that ain’t so.’’ 

The Chamber of Commerce of the United 
States published a special bulletin on this sub- 
ject on Dec. 15, and gave its conclusions in the 
opening paragraph as follows: 

‘‘During the last few months the increase 
in our imports of food products, accompanied 
by a corresponding decrease in our exports of 
these commodities, has given rise to much dis- 
cussion as to the ability of this country to feed 
itself. The conclusion reached by some sta- 
tisticians and experts is that our industrial de- 
velopment is proceeding at such a rate, and so 
obviously at the expense of our agricultural 
growth, that it is only a question of time until 
we must import more and more food products 
for our constantly growing population. It is not 
a new story, having bobbed up and died away 
many times since Malthus started the original 
trouble a century ago; but it is just as foolish 
and unfounded now as it was then, and as it will 
be for some generations to come. And all be- 
cause those who entertain this belief do not seem 
to have given the subject any intelligent analysis 
andystudy.’’ 

Among facts often ignored or misinterpreted 
are these: 

Many of our food imports are largely re- 
exported, notably sugar, coffee, and cocoa. 

We did not exhaust our food resources during 
the war, but have abundance left, and need not 


import to make up any deficiency due to falling 
off of production or excessive exports. 

Our exports the last two years were below 
what they normally would have been, for the 
reason that foreign buyers have not the money 
to pay for what they otherwise would buy. 

Figures in dollars are misleading, because of 
abnormal values. The correct test is the quan- 
tity now, compared with former years. 

Much that is classed as food when it is im- 
ported, is really feed for farm stock and not 
human beings, such as oil cake and bran; and 
other that is often classed as human food is 
really for manufacturing purposes, as vegetable 
oils which soap makers and paint manufacturers 
use. 


Tariff Ruling Affecting 
Maple and Beech 


The controversy as to whether maple is a 
cabinet wood, and therefore subject to the pay- 
ment of duty when imported from Canada, has 
taken another turn. The United States Treas- 
ury Department ruled some time ago that maple 
is a wood of value, therefore subject to a duty 
of 10 percent when entering the United States; 
but flooring was excepted from that ruling, and 
an exception was also made in case of maple in- 
voiced at $10 per thousand or less. Lately a 
similar ruling was made on beech. The Treasury 
ruled that the scarcity of other cabinet woods 
justified the classification of these as cabinet 
woods. 

Since that time protests have been filed, and 
the board of general appraisers, by Ruling No. 
43,973 on Protest No. 933,672 etc., of W. H. 
Allison & Co., and others, has ruled that on the 
record presented, maple lumber was held free 
of duty. 

The Treasury Department will probably ap- 
peal from this ruling, which puts maple in the 
free class, and in the meantime the department 
will levy a duty on maple shipments coming into 
the United States from Canada, taking the posi- 
tion that if maple is finally declared free, claims 
must be filed by protestants for duties to be 
refunded. 

The Treasury Department has sixty days from 
Nov. 10 within which to appeal from the board 
of appraisers’ ruling. 


Stability at Fair Price Level Is 
Lumber’s Greatest Need 


Real requirements for lumber in the consum- 
ing market are today greater than they were 
when something like a year ago everybody was 
clamoring for stock and was willing to pay al- 
most any price named if he could get delivery. 
Yet today there is no demand, no market, and 
a greatly curtailed production. Stocks in the 
hands of retailers and other consumers are, to 
put it mildly, not abnormally large; and mills 
have been curtailing for weeks prior to a holi- 
day or even an indefinite shutdown. 

It would appear to be idle to remind anybody 
that the great housing shortage still exists with 
the addition of almost another year’s accumu- 
lation. Nobody needs to be told that the rail- 
roads have as yet done little to improve facili- 
ties that are grossly inadequate in times of even 
normal business activity. In fact little has been 
done to meet the day-to-day requirements of 
construction, to say nothing of reducing the 
wartime accumulation of needs in that line. 

Perhaps even the most pessimistic of the 
pessimists will concede that at some time in 
the future demand will become so insistent that 
it must be satisfied. But how? Last year, un- 
der conditions no worse than the present, if as 
bad, buyers undertook to get in the face of im- 
mediate needs lumber stocks that they should 
have had in their yards months before. If de- 


mand were to break out tomorrow would they 
attempt to,do the same thing? And if they 
did, does anybody suppose the market would 
not respond exactly as the market always ~re- 
sponds to an abnormal demand? 

On page 55 of this paper Charles 8S. Keith 
discusses in a statesmanlike manner conditions 
thruout the world as they affect the lumber 
market. This is a time when something like 
statesmanship is required in industry, and men 
in every branch of the lumber industry will 
profit by the discussion referred to. Surely, the 
lumber industry ought to find within itself the 
enterprise and the initiative needed to avoid a 
repetition of last year’s folly. A runaway 
market not only demoralizes the lumber busi- 
ness; it brings upon the industry the condemna- 
tion of all classes of citizens and gives birth to 
all sorts of proposals for radical interference 
with private control of business. If the lumber 
industry fails in the present crisis to find a solu- 
tion of its problems it may be sure that there 
will be no lack of proposals from the outside of 
methods to solve the problems of the industry 
in a manner hardly acceptable to the industry 
itself. 


Seek to Define “Market’’ 
For Taxation Purposes 


The advisory tax committee of the National 
Lumber Manufacturers’ Association has sug: 
gested to the United States Treasury Depart- 
ment an interpretation of ‘‘market,’’ ‘‘market 
value,’’ and ‘‘cost’’ of lumber, in making out 
inventories for purposes of taxation, as required 
by the Government. The suggested amendment 
or interpretation forms a part of a memorandum 
filed with the National association by the tax 
committee. This memorandum was signed by 
Ernest Dolge, R. B. Goodman, A. W. Clapp, 
R. M. Rickey, Jesse Andrews, G. W. Ward, and 
L. C. Boyle, and contains a statement of the 
questions at issue, an argument of their merits 
and the conclusion arrived at by the committee. 

The suggested interpretation is contained in 
the following proposed revision of Article 1,584 
of regulation 45 of the Treasury ruling: 

“Market means the current bid price prevail- 
ing at the date of the inventory for the par- 
ticular merchandise, and is applicable to goods 
purchased and on hand; to goods manufactured 
and on hand; which are substantially indis- 
tinguishable from like products of other manu- 
facturers and have a market price; and, as to 
other goods manufactured, to basic materials 
in goods in process of manufacture and in fin- 
ished goods on hand, exclusive, however, of goods 
on hand or in process of manufacture for de- 
livery upon firm sales contracts at fixed prices 
entered into before the date of the inventory, 
which goods must be inventoried at cost.’’ 

The committee presents argument to prove 
the justice of the view expressed in the amend- 
ment, and of the lack of justice in basing the 
inventory value on cost of standing timber, the 
selling price of which does not change quickly 
in response to increases in lumber prices. Of 
course, the cost of standing timber enters into 
the price of lumber, but a true ratio is not 
always found, because the value of lumber may 
rise or fall quickly while stumpage values change 
slowly. 


WHEN THE TOP of Mount Blanc fell on a 
forest and mashed it, if the forest could have 
remarked it would have said what the Indian 
said at the time he surrendered to Gen. Miles. 
The soldiers had fired at the hostile camp with 
a small cannon strapped on a mule. The gun’s 
recoil kicked the mule over the precipice and it 
fell a thousand feet among the Hostiles below. 
The chief declared that he did not surrender 
on account of cannon balls, but when they. 
began firing mules at him he thought it was 
time to give up. 
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Traveling Teachers Will Pro- 


mote Americanization 


The State of Washington has taken steps to 
provide teachers whose work will consist in trav- 
eling among lumber camps and teaching the 
principles of citizenship to foreigners and others 
who have not had facilities for attending regu- 
lar schools where these useful lessons are taught. 
The State of Washington is leading in this 
movement, but if the work turns out as well as 
its advocates believe it will the campaign for 
better citizenship may be expected to extend 
to other regions. A trial will go far toward 
determining how the plan will work in practice. 

The United States Department of Labéor is 
taking an active interest in the movement, and 
gives it strong endorsement. The bill has not 
yet become a law, but the indications are that 
it will. A wholesome public sentiment is be- 
hind it, and the need of the measure is appar- 
ent. Thoughtful men realize that education 
promises the surest remedy for social unrest, 
and that radicalism which preaches violence 
draws its chief support from ignorance, because 
in all clashes, turmoil, and opposition to law 
and order, the most ignorant are the most vio- 
lent. 

The proposed plan promises much. No reason 
is apparent why it can not be carried out. The 
heavy work is not to be left to volunteers who 
are able and willing to go at their own expense 
or at the expense of their friends; but the trav- 
eling teachers are to be paid salaries, the same 
as other teachers, and they will go where those 
in authority send them. There is no question 
that lumber operators will give the movement 
sympathy and support. 

Other regions will follow this campaign with 
close attention. It is blazing a trail which oth- 
ers can follow later. The law provides for hir- 
ing teachers in isolated localities where the 
school shall remain in the same place, provided 
a sufficient number of adult students reside near 
enough to maintain an attendance of not less 
than ten. Persons sixteen years of age and 
over are admitted to the classes. The purpose 
is to provide for those whose ages or occupations 
prevent their attendance at regular public 
schools. Foreigners who are candidates for 
citizenship will receive special weleome. The 
chief subjects to be taught are English, Amer- 
ican history, the basic principles of our form 
of government, and the duties of citizenship. 


Supreme Court Considers State 
Control of Prices 


Control of prices by law is often discussed, 
sometimes approved, and frequently opposed. 
Two States have recently made the attempt to 
regulate prices by law, and both measures are 
now before the United States Supreme Court for 
final decision. In neither instance was it the 
purpose to name a price and compel adherence 
to it; but the intention was to regulate prices 
by requiring certain performances. Montana 
and Indiana are the two States involved. The 
attempt in Montana was much broader than in 
Indiana, but both aimed at the same end, the 
regulation of prices. A special committee has 
been appointed by the Chamber of Commerce 
of the United States to study the question. 

Charles Nagel, of St. Louis, formerly secre- 
tary of the Department of Commerce & Labor, 
is chairman of the committee. Other members 
are Max W. Babb, Allis-Chalmers Co., Milwau- 
kee, Wis.; John M. Crawford, Parkersburg Rig 
& Reel Co., Parkersburg, W. Va.; Clyde C. 
Dawson, Dawson & Wright, Denver, Colo.; and 
Theodore F. Whitmarsh, Francis H. Leggett 
Co., New York. 

Altho the same in principle, the two statutes 
differ considerably. The Montana law is much 
more general in its application. It made of the 


State’s railroad commissioners a Montana trade 
commission and gave the board power to license 
all persons engaged in buying and selling com- 
modities in the State. The power to regulate 
earried with it the power to establish maximum 
prices or reasonable margins of profit. 

The Montana trade commission thereupon 
ordered that all articles offered for sale be 
marked with the invoice price and the sales 
price per unit. The State Merchants’ Associa- 
tion of Montana took the case into the Federal 
district court, which held the law in violation 
of the fourteenth amendment of the Federal 
Constitution. The attorney general of the State 
appealed. The United States Supreme Court 
will hear the case in April. 

The Indiana statute refers chiefly to coal and 
expires in the spring. Immediately after enact- 
ment, this law was taken before the Federal 
district court by Indiana coal operators. The 
decision of the court was that the case was 
brought too soon, as the operators had not yet 
reason to complain against any attempt of the 
coal commission created by law to deal with 
their business. From this dismissal of the com- 
plaint the coal operators appealed to the United 
States Supreme Court. 


Chief Forester Gives His Views 
On Timber Taxation 


In a letter recently sent to T. Sunderland, 
secretary of the Appalachian Logging Congress, 
William B. Greeley, chief forester, Forest Serv- 
ice, sets forth his view of taxation of land bear- 
ing growing timber. 

The letter was written on the occasion of the 
adoption of resolutions by the logging congress, 
favoring the acquisition of more land under the 
Weeks law among the Southern Appalachians, 
and opposing an increase in forest land taxa- 
tion, as proposed by the Ralston-Nolan bill 
which advocates shifting some of the taxes from 
manufacturing industries to the land, and par- 
ticularly land which has timber not yet ready 
to cut. In speaking of the chim put forward 
by this bill that taxes should be readjusted, 
Forester Greeley wrote: 

‘‘T am not prepared to comment upon the 
equity of this claim; but I do not believe in the 
tax on forest lands which is proposed. I think 
that the taxation of forest lands as a general 
principle should be modified in two directions: 

‘*By establishing a fixed tax or fixed assess- 
ment on lands containing reproduction or de- 
voted to growing young timber, during a rea- 
sonable period of years necessary to mature the 
timber to merchantable size; which tax or as- 
sessment should represent the value of the land 
alone and not of the growing crop upon it. 

‘“A severance tax on forest products to be 
paid when cut and which is sufficient to pay the 
equitable portion of the tax burden which should 
be borne by this class of property. 

‘*T would dislike to see any move in the direc- 
tion of forest taxation which is not in harmony 
with these principles. I do not know of any 
move to bring the bill in question up for con- 
sideration, and am rather doubtful whether any 
special effort will be made to have it enacted.’’ 

The taxation of land, including timber land, 
is a function of the State and of smaller political 
divisions, and not generally of the Federal Gov- 
ernment, for which reason there are apt to be 
different systems in different States. That, how- 
ever, does not bar a discussion of the subject 
for the purpose of arriving at an equitable plan 
that may be put into practice in all States, by 
amendment of existing laws or the enactment 
of new. It is a subject that claims more and 
more attention as the need of better tax laws 
becomes more apparent. Owners of timber land 
are willing to bear their full share of the tax 
— but not a great deal more than their 
snare, 


Schools for Yard Managers 
Would Improve Retailing 


On pages 63 and 64 of this issue of the AMER- 
ICAN LUMBERMAN there appears an article by 
Eugene R. Funk which stresses the desirability 
and advantages resulting from the establish- 
ment of a school or schools for the instruction 
and development of managers of retail yards. 
This is a new subject and yet it is an old one, 
for from time to time the problem of assisting 
employees to develop and fit themselves for 
greater responsibilities has been given consid- 
erable attention. For example, a number of 
line-yard companies now hold annual conven- 
tions, which might, in a way be termed, short 
intensive courses for the development of their 
employees. True it is that most of these com- 
panies place the emphasis upon social contact 
and broadening outlook as the principal bene- 
fits of such gatherings, but thru them all there 
runs a thread of practical help which points che 
way to the needs for further assistance and the 
good which will result from such assistance. 


Of Mr. Funk’s three suggestions probably 
the most practical one is the combination cor- 
respondence and short intensive course. The 
school itself might be continuous for some 
months during the winter, but the classes could 
run one after the other, each class attending 
the school for, say ten days, two weeks or three 
weeks, The intensive course could then be fol- 
lowed up with the correspondence course and 
once those entering got the spirit of the affair 
progress would be rapid and undoubtedly would 
benefit, not only the individuals, but the com- 
pany as well. 


In this connection it may be interesting to 
know that one of the keenest operators of line 
yards in America makes it compulsory for his 
employees to take correspondence courses in 
topics which will aid them to develop. He shows 
them that by so doing they will earn more 
money by promising that immediately upon 
the completion of the course they will be given 
a specified increase in salary. 


One subject which could be taught in such 
schools with excellent results would be the util- 
ization of short length lumber. This is not a 
small subject or one to be passed up lightly. 
In witness of the truth of this statement it may 
be said that the AMERICAN LUMBERMAN is aware 
of a certain retail company which by the studied 
and judicious use of short length lumber so re- 
duces the cost of the bills of material for the 
houses it gets a chance to bid on that it has na 
competition when it comes to price. 


There is at hand in the lumber industry a 
vast amount of information which, if properly 
compiled and presented to those anxious ta 
work up in the retail field, would result in great 
benefit to all concerned. For example the Na- 
tional Lumber Manufacturers’ Association hag 
recently issued a book entitled ‘‘Frame Con- 
struction Details,’’ which is one of the best and 
most illuminating treatises upon this subject 
ever compiled. Its full value will be lost upon 
the retail lumberman until he is able to read 
and understand plans. The book itself would be 
of great service in any course teaching plan 
reading and a careful study of it will be of bene- 
fit to any retail lumberman. 


The AMERICAN LUMBERMAN believes that a 
school, or a number of schools for the instrue- 
tion and help of yard managers and those aspir- 
ing to be yard managers would be of great bene- 
fit and help to all divisions of the lumber in- 
dustry. Comment upon this subject is invited, 
especially from men in the ranks of the retail 
industry who would like to see such schools 
started and benefit from the instruction re- 
ceived. 
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SHUTTLE WOODS WANTED IN ITALY 


Persimmon and dogwood are used here by manu- 
facturers of shuttles, of which there are several in 
Italy. They ask me to have offers made, c.i. f. 
Genoa. They do not ask for logs but wart pieces 
ready for use. I know that Liverpool firms supply 
this stuff, but I am sure it will be cheaper shipped 


direct from the United States to Genoa. Follow- 
ing are the dimensions, in inches, wanted: 
Persimmon Dogwood 

OL SAE 2% 1% Be wb aoe 1% 1% 
eer 2 1 | ee 1% 1% 
| |) Aes 1% 1 | ».. 1% 1% 
SOE Wo celee es-3m 1% #1 | Se 1% 1% 
| Ee 1 1 | ee 1% 1% 


—Inquiry No. 84. 


[The address of the inquirer in Italy will be 
supplied on request. It is understood that 
Italian textile mills are trying to get back to 
the peace basis of manufacture. In the area 
invaded by the Austrian army practically all 
factories were destroyed or greatly damaged and 
probably some of the dogwood and persimmon 
wanted is intended for that district.—EDITor. ] 


WHITE ASH, MAPLE AND ELM 

We should greatly appreciate the assistance you 
may afford us if you can tell us what class of 
manufacturers would likely be interested in white 
ash, hard maple and soft elm cut 8/4, 10/4 and 
12/4. We can saw several cars a week of this 
stock.—InquiRy No. 83. 

[The concern which expects to have this stock 
is in the lumber business in Ohio, and that re- 
gion produces excellent timber of the kinds 
named. Vehicle and agricultural implement fac- 
tories would be likely places to sell such stock, 
but it is used by many other industries. How- 
ever, if it is not salable in that district in the 
sizes specified, it might be well to ascertain 
whether other dimensions would not sell better, 
since, from the wording of the inquiry, the logs 
have not yet been sawed. The address will be 
sent to interested parties who request it.— 
EDITOR. ] 


WHO WANTS GUM STAVES? 

Can you put me in touch with a market that will 
take 100,000 gum staves at once?—Inquiry No. 81. 

[This inquiry comes from Mississippi, but it 
does not state the size of the staves for which 
a market is sought. Doubtless they are for slack 
cooperage, that is for vegetable, cement, fruit, 
or flour barrels. The address of interested 
parties will, on request, be forwarded to the 
inquirer. ] 


THE WORLD’S USE OF WOOD FUEL 

If possible, please inform me approximately as to 
the total amount of wood cut per year in the en- 
tire world. What I am after is the rough determi- 
‘nation of the total heat value of all of the wood, 
and any information you may give me will be 
highly appreciated.— Inquiry No. 85. 

[The reply to this might be restricted to fuel 
only, or it might include all forest products from 
lumber down to tanbark. It is about as easy 
to answer one way as the other; for, outside of 
the United States, very few official statistics 
can be found; and totals should be regarded 
as little better than guesses. Yet statistics fur- 
nish a basis for some estimates. 

The people of the United States use 100,- 
000,000 cords of fuel wood a year, according 
to Pierson’s estimate published ten years ago. 
The cord is supposed to contain 128 cubic feet, 
but really it is not more than 90 feet. As to the 
wood for fuel in the rest of the world, it is any- 
body’s guess. Our guess is that, per capita, 
it is not more than one-fifth as much as in the 
United States. That would foot up, for fuel, 
100,000,000 cords per year in this country and 
280,000,000 cords in the rest of the world, or a 
grand total of 380,000,000 cords. 

If the estimate is to include lumber, pulp- 
wood, poles, railroad ties and all other forest 
products made of wood, the estimate for the 
United States should be doubled, totaling 200,- 
000,000 cords. It seems reasonable that the esti- 
mate for the rest of the world should be doubled 


also, to include all forest products, or a total 
of 560,000,000 cords. Adding, for the grand 
total of all forest products for the world, the 
result is 760,000,000 cords. 

That may be within fifty percent of the 
actual amount, but who can say whether it is 
above or below? It is well known that the 
people of this country use more wood per capita 
than those of most other countries, The above 
total estimate is based on the assumption that, 
per capita, we use four times as much as the 
rest of the world. 

If the whole amount, lumber, cordwood, poles, 
and all else included in the total of 760,000,000 
cords be reduced to board measure, on the basis 
of 600 feet to the cord, the total for the world 
would be 456,000,000,000 feet.—Ep1Tor. ] 


CARPET SWEEPER HANDLES 


Can you advise me where I can purchase several 
carloads of 54-inch polished handles? As you no 
doubt know, these would be used for carpet sweeper 
handles, etc. You may have information as to 
where they may be had, and we would appreciate 
any help you may give us in locating them.—IN- 
quirY No. 74. 

[These handles are wanted in Minnesota, and 
any manufacturer or dealer who has such for 
sale will, on request, be furnished with the 
inquirer’s address.—EDITOoR. ] 


A TIMBER PROBLEM DISCUSSED 


As the representative of the State board of forest 
commissioners of the State of Washington I at- 
tended the meeting of the Western Forestry & Con- 
servation Association in Spokane, Wash., Dec. 6, 
7, and 8. I was sent to represent certain policies 
that the commissioners of this State have agreed 
upon. I got one vote to support our policies and 
I am too modest to say who cast that. After 
being run over by the steam roller I was elected 
one of the vice presidents of the Western Forestry 
& Conservation Association. Since then I have 
wondered why that was done—tho it may have 
been sympathy. 

The State of Washington is wronged more than 
any other State in the Union by the forestry policy 
of the United States, as the Government owns one- 
third of the area of this State. We lose about 
$4,000,000 a year in taxes which we would collect 
if this vast area was subject to taxation. This 
area is a menace to the building of roads and 
school houses. Now, a bill is before Congress fo 
expend untold millions in buying land in the other 
States on which to grow trees. It seems that it is 
immaterial whether the areas to be bought grow 
lumber trees in fifty years as in Oregon and Wash- 
ington or in 100 years in less favorable regions. 
Again it is proposed to trade Government standing 
timber for logged off lands. This courts the same 
kind of nefarious schemes as were carried out 
with the lien land scrip law, that robbed the Gov- 
ernment and the people of untold millions. We can 
not take to ourselves the credit of being more 
honest now than then. 

In the State of Washington this new proposition 
means increasing the area of land held by the Gov- 
ernment, for one acre of good timber is worth from 
100 to 200 acres of logged off land. The claim 
is made that the Government desires to grow tim- 
ber by reseeding these logged off lands. Well, if 
there ever was a real governmental joke perpe- 
trated it is the so called planting of trees in the 
states of Oregon and Washington. While the de- 
partment of forestry is planting and raising one 
fir tree the climate is raising a million. Uncle 
Sam couldn’t possibly plant enough trees to supply 
the Christmas demand. This demand, that the 
Pacific Coast States shall pay for raising forests 
in the barren fields of the East, is about like ask- 
ing Kansas to help raise wheat in Washington, 
Oregon, or California. Anyway, we are worshiping 
a fetish. Lumber is no longer a necessity. No 
matter how much of a convenience and economical 
factor it may be, it is quite possible to find a 
substitute for every place in which lumber is now 
used. What will be the building materials of 1975 
no one can tell. It looks to me as tho the business 
world is rapidly turning to socialism. Most busi- 
ness gatherings at some time in the proceedings 
work up some scheme to get help from Uncle Sam. 
There seems to be a feeling that he owns a gold 
mine from which he can dig any amount needed. 
—Frank B. Cots, TAcoMA, WASH.—INQUIRY 
No. 87. 


ELM IN ARKANSAS 


I have a lot of rock elm timber for which I have 


been unable to find a market. I am told the timber 
makes fine wagon material but persistent inquiry 
has failed to interest anybody in it. Where do you 
think a probable market for this timber could be 
found ?—Inquiry No. 70. 

[The address of the inquirer will be furnished 
on request. Arkansas produces much fine elm; 
but some of the species differ from those farther 
north. For instance, that which in the northern 
States passes by the name of cork elm or rock 
elm (Ulmus racemosa) ,is replaced in Arkansas 
by wing elm (Ulmus alata) which is there called 
rock elm and cork elm. This may lead to some 
confusion, unless the botanical names are given 
also, as they are above. The northern tree has 
lumps of bark on the twigs, hence the name 
‘“cork,’’? and the southern species has broad, 
flat keels along the sides of the twigs, hence 
they call it ‘‘wing’’ elm. The common white 
or gray elm grows as well in Arkansas as in the 
North, and it is sometimes called rock elm, 
leading to still more confusion. There are five 
elms in the United States, besides the planer- 
tree and the hackberries, very closely related to 
the elms. 

The inquirer is right in his assumption that 
rock elm—any one of two or three species so- 
called—is good wagon material. It is good for 
many other uses, including hoops and staves 
for slack cooperage, such as sugar, apple, and 
cement barrels. Veneer of this wood is used in 
making trunks and furniture.—EprTor.] 


MARKET WANTED FOR MIXED OAK 

We can load a car of green oak, mixed 1 and 2 
red and white. Can you inform us of a probable 
market for this stock ?—INnquIry No. 91. 

[The inquirers are in business in Arkansas, 
and persons interested in what they have to 
offer will be supplied with the name and 
address on request.—Editor.] 


NORWAY PINE FOR PILING 

Can you inform me of the desirability of Norway 
Pine for piling? I am not familiar with its use for 
this purpose, and would like to know how it lasts 
when driven in dry ground and in wet soil, and 
how it compares with white oak, tamarack, fir, 
longleaf pine, shortleaf, cypress and gum. I ex- 
pect soon to commence cutting a tract of Norway 
pine on the upper peninsula of Michigan. The 
trees are fine and straight, and I can produce about 
5,000 pieces 40 to 50 feet long, butts 14 to 16 
inches, tops cut to any size desired. I shall ap- 
preciate any information which you or any of your 
readers may give me.—INQuiRY No. 78. 

[The address of this inquirer will be furnished 
on request. There does not seem to be much in- 
formation available on the subject of his in- 
quiry. Published reports on timbers used for 
piling make little mention of Norway pine, and 
enough figures are not available to determine 
how it compares with the other woods listed and 
in the situation described. 

Norway pine is classed by botanists as one 
of the twenty-two yellow pines of the United 
States, but the wood always has been bought 
and sold as white pine. It was so lumbered 
in the early years of Michigan and Wisconsin. 
It grows from Maine to Minnesota, and in the 
original forests it was mixed with white pine. 
In Michigan the ratio was about one Norway 
to four white pines. That ratio, at least, held 
good in some heavily timbered tracts. When 
exposed to dampness, the wood is more durable 
than white pine, if the state of preservation of 
old stumps is a criterion. Norway stumps stay 
sound longer; and it may be inferred from this 
that Norway piling will last well. Persons who 
have been long familiar with the tree and its 
products ought to be able to throw some light 
on the durability of the wood under varying 
circumstances.—EDITOR. | 





THE PRESENT is a time for big men to do big 
work in a big way. 
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The General Business Situation 


The outlook for business is improving as the 
year draws to its close. There are many signs 
that a turn in the situation is near at hand, 
and even if these signs are outnumbered by the 
unsatisfactory features, they are instilling into 
the business world that confidence which is abso- 
lutely necessary to a revival. It is not to be 
expected, however, that a revival will come sud- 
denly or in all trades simultaneously. The eco- 
nomic readjustment has been irregular, having 
gone farther in some directions than in others, 
and the process of recuperation will in all prob- 
ability be irregular likewise. That a solid basis 
for recovery exists is a conviction strengthened 
by last week’s crop estimates which disclose un- 
usually abundant harvests, and the powerful 
banking resources and better transportation 
facilities are important constructive factors. 
Further, despite the recent shrinkage, the busi- 
ness transactions of the country bulk large in 
the aggregate’ and the situation is not as des- 
perate as a comparison with last year would 
lead one to believe; and prices are continuing 
to work toward a basis where goods will be more 
attractive to consumers. After liquidation has 
been completed, buying may be expected to de- 
velop to an extent where orders will again flow 
freely to the producers and put in action ma- 
chinery that is now idle. Some have predicted 
that when that time comes there will be repeti- 
tion of last year’s business inflation and ab- 
normalities, but this is hardly probable, espe- 
cially as the extravagance shown by consumers 
then can not reassert itself, at least in the im- 
mediate future, because the public purchasing 
power has been lessened by unemployment and 
wage reductions, and economy is again necessary 
with the majority. However, the conditions will 
be more wholesome, and what is now being wit- 
nessed is only the inevitable reaction from the 
previous inflation. 


The Outlook for Building 


Reports from practically all sections of the 
eountry show that wages in the building trades 
have of late taken a very definite turn toward 
lower levels. They show that in Philadelphia, 
Pa.; Des Moines, Iowa, and several smaller 
cities workmen are not insisting on union wages. 
Carpenters in the first named city, for instance, 
have in some cases accepted an hourly wage of 
32% cents below the union scale. Reports fur- 
ther show that very few demands for wage in- 
creases are now being made, indicating that la- 
bor understands its position. Most cities report 
unemployment, and that the labor surplus re- 
sults from the general suspension of building 
activities. Labor realizes this and without 
doubt will choose wisely between starving and 
doing its mite toward remedying the building 
situation—which means not only accepting lower 
wages but also doing a full day’s work for a 
day’s pay. There are also signs that the finan- 
cial situation as it concerns building is easing 
up, and it is worthy of note that altho actual 
construction activities continue at a very low 
level, contemplated work is reaching an un- 
precedented volume for this time of the year. 
Builders generaliy look for lower labor wages, 
greater efficiency and easier money next year, 
which means that they also look for an active 
building season. 


The Southern Pine Trade 


There is very little to be said regarding the 
trade in southern pine this week, which has been 
exceptionally dull on account of the nearness of 
the holidays. Lumbermen, however, are watch- 
ing the southern pine market closely on the 
theory that the first indication of the prospective 
heavy buying movement will be seen in connec- 
tion with that wood. The market in the mean- 
while has been weakened on account of the 
numerous transit cars which have been sent out 





by the smaller mills which evidently are in need 
of money and not willing or able to wait for 
a stronger market on which to sell their lum- 
ber. The larger mills, however, are confident 
in their expectation of an improved market, if 
not immediately, then soon after the first of 
the year, and as a rule are refusing to sacrifice 
their lumber on the present market. For the 
week ended Dec. 11, 140 representative southern 
pine mills reported as follows: 
Shipments Production 

49,600,911’ 55,768,536’ 


Orders 
47,111,037’ 


Trade in North Carolina Pine 


The North Carolina pine market showed very 
few signs of life during the last week and felt 
in full force the depressing influence which the 
holiday season always brings. The mills are 
generally closed down for the holidays and will 
not resume operations before the middle of 
January, and in the case of many of them not 
then, unless the market has shown very definite 
improvement.. The North Carolina pine men 
find prospects for building next year to be a 
little brighter, as building materials are coming 
down in price in their territory and the labor 
unions appear to be more willing to listen to 
reason. Trade in North Carolina pine for 
many weeks has been depressed, but there seems 
to be quite a good deal of optimism on the part 
of the manufacturers and distributers regard- 
ing the future. During the week ended Dee. 11, 
forty-seven mills reported as follows: 





Shipments Production Orders 
5,302,229’ 4,085,441’ 2,130,500’ 
In the Hardwood Market 


The hardwood market this week has been very 


‘ dull, due in part to the close approach of the 


holidays. While buyers are known to be figur- 
ing up their stock requirements, which run into 
quite impressive totals, they evidently desire to 
wait until after New Year, when they probably 
ean get a better line on the outlook for their 
various industries. Altho the general situation 
is now looking better than for some time, it is 
still too difficult to see ahead for industrial buy- 
ers to take any decisive action one way or an- 
other. That they will buy very soon is certain, 
but the question now is, how much? The south- 
ern hardwood mills are pretty generally closed 
down, but are shipping constantly, and their 
stocks are growing smaller and smaller, which 
fact is sure to have a tremendous bearing on the 
market soon after the revival of buying. Prices 
in the meanwhile appear to be strengthening, 
altho there have been no actual advances. The 
market for northern hardwoods exhibits very 
much the same features as that for the southern 
product. It is very quiet, buyers holding off 
at this time, but apparently expecting to buy 
good sized quantities very soon. The northern 
production in the meanwhile is much restricted, 
and altho cold weather has arrived there has as 
yet been little snow and consequently very lim- 
ited logging operations. 


Northern Pine Conditions 


Recent changes in the northern pine market 
have been few and unimportant. Demand is dull, 
when compared with normal, but sufficient in 
view of the stock and production situation. 
Stocks carried by the northern pine mills are 
small on account of the unsatisfactory manu- 
facturing conditions “which have prevailed 
practically thruout the year, and the outlook 
is for a very limited output of logs this winter, 
due to a combination of circumstances, which 
indicates a continuation next year of the pres- 
ent insufficiency of supplies and production. 
Shipments during November by the mills report- 
ing to the Northern Pine Manufacturers’ Asso- 
ciation totaled 19,751,117 feet, compared with 
30,927,757 feet during October. The Novem- 


ber production amounted to only about 20,000,- 
000 feet, or half of the October production of 
40,123,882 feet. 


The Douglas Fir Situation 

The last few weeks have seen no changes of 
importance in the Douglas fir market, but it re- 
mains very quiet, especially so during the last 
week on account of the nearness of the holidays. 
What turn business will take after the first of 
the year is the burning question among manu- 
facturers and distributers. Some look for a 
marked revival in trade by the middle of next 
month, but most of them seem to be of the 
opinion that no very great change in the market 
will set in before the middle of March or the 
first part of April, basing their belief on the 
fact that the retailer will not buy heavily for 
stock before he can tell definitely what volume . 
construction will assume in his community, and 
very few of them can do this before spring is 
actually, approaching. Few seem to question, 
however, that there will be a heavy building 
movement next year, but expect a very large 
movement of lumber marketwise when once the 
iee is broken. The Douglas fir mills in the mean- 
while have pretty generally closed down for the 
holidays and the period of the shutdown will in 
most instances depend upon the turn the market 
will take. Prices remain practically unchanged, 
having already reached bedrock, and therefore 
are not very well able to make any consequential 
move before the market is such as to warrant 
an upward swing. One recent development is 
particularly noteworthy: The decrease of lum- 
ber freight rates by water from Pacific to At- 
lantic coast ports via the Panama Canal from 
$25 to $22.50 per thousand feet. As this is 
considerably below the rail rate, it will mean a 
tremendous impetus to water shipments. Many 
of the lumbermen believe that the water rate 
will soon decline still further, to $20. During 
the week ended Dee. 11, 118 representative west 
Coast mills reported as follows: 


Shipments Production 
50,556,858’ 51,229,734’ 


Orders 
33,669,171’ 


In the Western Pine Field 


Little change has been noticeable during 
the last few weeks in the market for western 
pines, demand continuing on a_ restricted 
seale, with stocks of uppers very limited and 
firm in values but of commons more plentiful 
and fluctuating in price, and with production 
considerably decreased. Thirty representa- 
tive Inland Empire mills reported as follows 
for the week ended Dee. 11: 

Shipments Production Orders 
7,391,000’ 13,736,000’ 4,875,000’ 

A noteworthy feature of the report of mills 
affiliated with the California White & Sugar 
Pine Association is that, taking the year’s 
production at 100 percent, the shipments have 
amounted to 104 percent. These mills did not 
enter the year with normal stocks, and these 
figures show that their stocks have decreased 
instead of increased during the year. Most 
of the white and sugar pine mills are now 
closed down for the winter. Four mills re- 
ported as follows for the week ended Dee. 11: 
Shipments Production Orders 
490,000’ 971,000’ 333,000’ 

Nine mills affiliated with the California 
Redwood Association reported as follows for 
the week ended Dee. 11: 


Shipments Production 
2,436,000’ 4,712,000’ 


Orders 
934,000’ 





ON THE pine barrens near the coast of Florida 
is found the live oak bearing fruit when a shrub 
not more than a foot high. It is the same 
species as the live oak of the southern States 
which often has a trunk diameter of six or eight 
feet and a spread of branches of fifty or sixty 
feet. 
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Outlines Conditions in the North 


GREEN Bay, WIs., Dec. 21—W. G. Grossman, 
president and treasurer of the Tipler-Grossman 
Lumber Co., with headquarters in this city and 
a band mill at Tipler, Wis., has made a very 
careful study of the present situation and the 
future possibilities for the lumber industry and 
believes that the outlook is encouraging. Mr. 
Grossman said: 


No legitimate building proposition should be de- 
ferred beyond the coming spring in hopes of later 
drops in building costs. In fact, it would not be 
surprising to see the coming early summer produce 
the greatest bargain time for the prospective home 
builder for many years to come. 

To meet the present hysteria caused by the sud- 
den cessation of buying by the public and its de- 
mands for reduced prices, and also to help ease the 
unusually tight money situation, many operators 
have bent their efforts to such an extent that lum- 
ber today is actually selling below the cost of pro- 
duction, and before spring, facing the demand for a 
reduction in prices, it seems evident that all other 
material going into the construction of building 
will be on as fair a basis as circumstances and 
conditions will warrant. 

We are going into a winter with a surplus of 
labor such as has not been seen for five years, 
which means increased efficiency and lower produc- 
tion costs. When the spring building operations 
open up t is only reasonable to expect that the 
workers in building homes will have profited by 
the experiences sf the wiiitter and give a good 

ay’s work at a reasonable price. 

Lumber today is selling below the cost of pro- 
duction and it will take a lot of cost trimming to 
meet the present prices quoted. There is certain 
to be some different alignment in prices and the 
general tendency is going to be upward; in other 
words, some grades or items may be reduced in 
price, while other items increase because of the 
public wants, but with the curtailment of the last 
summer in the lumber district, which left prac- 
tically all mills with low stocks in the fall, it is 
not going to take much of a spurt in buying to 
bring the general prices upward to such an extent 
as to allow the producer a fair profit and still play 
“fair” with the working man. Sawmill and woods 
wages have been reduced about 20 percent, making 
the wage $50 to $65 with board for common labor 
and from $3.60 per day up without board. 

This sudden shutdown in operation of the larger 
industries, principally in the cities, has a great 
deal to do with the surplus labor supply which is 
going into the production of lumber this winter 
and which will affect the scale of wages next 
spring. These factories are not going to shut 
down forever, but you can rest assured they are 
going to get the wheels turning as soon as they 
ean. Then, a great deal of this surplus labor will 
ge back to work in the cities. In the meantime the 
man who builds next summer can take advantage 
of reduced costs, and the odds are heavy in his 
favor that he will make money by going ahead. 





Liquidation Brings Stabilization 
DENVER, CoLo., Dec. 21.—William P. McPhee, 
president McPhee & McGinnity Co., this city, 
has just sent out the following letter to the 
trade in this territory: 


Lumbermen—We feel that you as lumbermen 
should take an active interest at the present time 
in helping out conditions. Some of our banks 
really in first class condition have been obliged to 
close their doors because of their inability to collect 
notes from the farmers. These same farmers have 
their wheat, oats, corn and other crops on hand, 
but are holding them because they are dissatis- 
fied with the price. 

Days such as these are surely not days for spec- 
ulation. While it must be acknowledged that farm 
commodities are very low in price, it must be 
conceded that if the banks are permitted to crash, 
while the farmers sit tight, then in the long run 
the farmer is going to be worse off than if he 
cheerfully faced his loss. A terrific merchandise 
panic, which we have been and unquestionably are 
going thru, means big losses. The sooner we 
realize that everyone must contribute to these 
losses, the sooner we are going to get to stabiliza- 
tion of prices, which, after all, is the only real 
remedy for the conditions existing. 


The lumber manufacturers are selling for less 
than cost. The retailers, we believe almost every- 
where, are selling stock out of their yards for less 
than it cost them, but on the basis of replacement 
values. 

With the lumber industry having shrunk prices 
40 percent since the first of the year, we believe 
it is in a very good position to go to the farmer 
and prevail upon him to liquidate his crops, help 
his bank, help the merchant and help reéstablish 
business on a sound basis. For the country lumber- 
men, we are carrying three times the amount of 
past due accounts in the country that we have 
ever carried. Were our accounts with the banks 
promptly cleaned up, were your accounts with 
your bank promptly cleaned up, and the farmer’s 
account with his bank promptly cleaned up thru 
liquidation of crops, there would be available the 


money which the farmers need for their next year’s 
crop and for the protection of their cattle interests 
during the winter. We sincerely hope that you 
will realize your opportunity and responsibilities 
in helping this big game along. 





Closes Until Can Get Production Cost 


BIRMINGHAM, ALA., Dec, 20.—In announcing 
the closing of the mills of the Lathrop Lumber 
Co., today, F. H. Lathrop, president of the 
company, said that as a result of thirty years’ 
experience he concludes that mills will have to 
begin at once to cut lumber at 1914 cost or stop 
making it until the selling price approximates 
the cost of production. Mr. Lathrop said fur- 





Let the Grip Tighten 


New Year Message to Lumbermen by 
John Henry Kirby, President National 
Lumber Manufacturers’ Association. 
Since the beginning of this republic 

the day of adversity in war and in busi- 

ness has been the day of renewed cour- 
age and determination. 


For us the dark days of war, and the 
bright, have come and gone. But the 
heritage of war remains. It offers a 
mighty challenge to the faith and stead- 
fastness of our people; a test of our title 
to the privileges of our citizenship. 

We have witnessed in business during 
the year that is passing a swift turn, 
from excited activity to apparently irre- 
sistible depression; from inadequate 
production to expanding surplus; from 
indiscriminate buying to a virtual 
‘*buyers’ strike’’; from shortage of 
labor to scarcity of employment. 

We have seen, too, the return of men’s 
minds from the chaos of impulsive gov- 
ernmental tampering with business to 
the safer and saner path of conserv- 
atism—the keeping of that which is good 
and the discarding of that which is evil. 

So in this period of uncertainty, of 
halting and perhaps of discouragement, 
there is the unfailing promise of a 
brighter day which, when it comes, will 
be more lasting because placed upon the 
rock whereon our citizenship and our 
national institutions have been built— 
individual liberty, equal protection of 
the laws, possession and enjoyment of 
property, equal rights for all and special 
privileges for none. 

As lumbermen and as citizens we ac- 
cept no duties without equivalent rights. 
We want no rights without equivalent 
duties; so that our fellow citizens may 
have and enjoy the same privileges, 
liberties and opportunities, under the 
same conditions, which we ourselves 
have and enjoy. This is the only true 
democracy. Thus only may there truly 
be political liberty and economic free- 
dom. 

If we shall do our part faithfully— 
as we expect it shall be done by others 
—we shall see the opportunity for this 
nation proudly and confidently to assert 
its birthright, which is prosperity for 
its industries; happiness for its citizens 
and—if other nations will follow its ex- 
ample—peace and plenty for all people. 











ther: ‘‘Hence, we are closing down our plant 
indefinitely; and it will likely remain down 
until the latter part of February or March. We 
have no objection to the public’s knowing this, 
as we believe we have pursued a conscientious 
policy, for we have always believed that the 
people were willing to pay the cost of produc- 
tion at least. At this particular time, however, 
the public appears to be uninformed and un- 
willing to pay the cost of production, and we 
are therefore compelled to stop entirely the 
production of lumber.’’ 


Sees Good Business for Next Spring 


PITTSBURGH, Pa., Dec. 20.—There is every- 
thing in present basic conditions to induce a 
feeling of optimism in the minds of lumbermen 
and cause them to look forward to the new year 
with a feeling that there is no cause for further 
depression, in the opinion of Walter E. Hatch, 
secretary of the Keystone Lumber Co., of this 
city. 

Mr. Hatch said that reports indicated that 
people have more money in banks than ever 
before and are just waiting to go ahead with 
the building of homes they have in mind. Re- 
ferring to the building boom that had just got 
nicely started when prices took a jump, Mr. 
Hatch said that he considers that prices of lum- 
ber that goes into the ordinary house are very 
low at present, and he looks for an adjustment 
of labor and higher prices of lumber in the 
spring. Building costs then should be on about 
the same basis as a year ago and by summer 
business should be as good as ever. Mr. Hatch 
said his opinion is based principally upon the 
fact that there is great need of all kinds of 
buildings, and that there is no serious over- 
production of building materials at this time. 





Late Buyers May Be Disappointed 


WESTWOOD, CaLiFr., Dec. 18.—Some-improve- 
ment is noted in the redwood market, as in- 
quiries for stock and prices are being received 
and a few orders are being booked, according to 
Fletcher L. Walker, treasurer of the Red River 
Lumber Co. Mr. Walker says, however, that 
retail lumbermen and buyers generally appear 
to be relying wholly upon the millmen to furnish 
the capital and the foresight to prepare for the 
next year’s expected demand by producing a 
supply at a time when buyers are not helping in 
any way by placing orders for next year’s de- 
livery. This shows a radical difference in view- 
points. If the sawmill operator pursued the 
same policy of unpreparedness, Mr. Walker says, 
there would be precious little lumber produced 
during 1921. Whether the millmen will have 
the capital to do all this preparing is surely a 
question. 

Commenting on the situation further Mr. 
Walker said: ‘‘The recent Federal census indi- 
cates that there are five million families in the 
United States that are improperly housed. In 
other words, our building program is five million 
houses behind schedule, and if there were built 
during 1921, all small frame structures, more 
than one hundred fifty billion feet of lumber 
would be required. In addition to this, the 
immigration is expected to reach one and one- 
half millions, and besides there is the estimated 
increase in population of more than one 
million.’’ 

Then the railroads are sure to come into the 
market for an immense amount of lumber. Com- 
petent authorities, according to Mr. Walker, 
say that the tie renewal work of the railroads 
necessary to put them into prewar condition 
would require five million men for all the work 
season, and of necessity would eall for an enor- 
mous number of railroad ties. Recently a tie 
order for one hundred million feet of Oregon 
fir ties for immediate delivery was placed for a 
San Francisco firm. 

A tendency has been noted, Mr. Walker says, 
on the part of the railroads to withhold payment 
of their lumber bills on account of the Govern- 
ment’s holding up settlement of the guaranty, 
and this contributes to the curtailment of the 
lumber business. He notes also that bank re- 
serves are being built up for the end of the year 
statements, principally by calling loans from in- 
dustries, and this is adding very materially to 
the unemployment. Prospects for increased 
business after the first of the year are very 
promising, Mr. Walker states, and the large 
bank reserves will be released and the financing 
of business will be less troublesome. 





Brazit has announced its ability to take care 
of 40,000,000 immigrants. A revival of the 
country’s former great jute industry is pre- 
dicted. 
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NEW YORK GETS FREE LIGHTERAGE 


New York, Dec. 20.—The fight of the New 
York Lumber Dealers’ Association and other 
agencies for the restoration of free lighterage in 
New York harbor has virtually been won. The 
effect of the embargo can not be overestimated 
and that lumbermen especially were hard hit by 
its influences may be seen from the fact that 
the New York Lumber Dealers’ Association at 
its recent annual meeting practically decided 
to let all other outside business go for the sole 
purpose of centering its activities to the end 
that lighterage would be restored. Another indi- 
cation that the barriers were almost insurmount- 
able was presented by the fact that United 
States Senate committee investigating housing 
conditions, of which Senator Calder was chair- 
man, devoted three sessions in New York to 
hearing complaints of lumber dealers and others 
against the ban. 

Announcement by some of the railroads that 
free lighterage would be restored under permits 
was received with surprise by the lumber deal- 
ers and caused wide rejoicing. It is understood 
that the limitation with regard to permits also 
is to be removed in the very near future and 
that all the railroads are to declare the ban 
ancient history. The railroads that joined in 
the announcement are the Pennsylvania, New 


York Central, Central Railroad of New Jersey, 
Lehigh Valley and the Lackawanna. 

The restoration of the lighterage practice at 
once brings down the cost of handling building 
materials from $1 to $4 a ton, representing the 
additional cost of trucking over varying dis- 
tances from car sidings at railroad terminals. 
Trucking of various building materials, includ- 
ing lumber, has been necessitated from places 
twenty miles away from jobs in this city and 
vicinity. Under the free lighterage practice rail- 
road shipments will terminate at dealers’ docks 
on car floats. The price saving to consumers 
should be considerable and there is no doubt 
that a drop in lumber quotations will be noted 
immediately on the New York market and else- 
where. 





State Game Warden John Baird, in a com- 
munication to the Michigan Public Domain 
Commission, says that the growth of the State’s 
forests will have an important effect upon the 
game reserve of the State. He advocates a 
treaty with Canada, and arrangements with the 
other States of this country to bring about the 
prevention of disastrous forest fires. Mr. Baird 
declares that the hunters of this State have 
helped splendidly in diminishing the number of 
forest fires, and that this policy must be con- 
tinued, else the game supply will suffer from 
lack of forestation. 


HARDWOOD MILLS CLOSED INDEFINITELY 


CottumsBus, Onto, Dec. 18.—Announcement 
was made today by J. W. Mayhew, assistant to 
the president of the W. M. Ritter Lumber Co., 
that all of that company’s sawmills and planing 
mills would be closed at once to remain down 
indefinitely. In making this announcement Mr. 
Mayhew said that from the information he had 
he understood that only a small percentage of 
hardwood mills are now running. 


He said further: ‘‘ While our stocks on hand 
are only approximately normal and while we 
are aware of the belief on the part of a very 
large number of business people that there will 
be a steadily improved demand for hardwood 
lumber after the first of the year, and of the 
belief on the part of some that one need not be 
surprised to see in the future more or less dis- 
tant a renewal of auction market conditions, 
which was in evidence last year and which the 
present policy of buyers invites or certainly 
tends to produce, we think the present situation 
in respect to the cost of production and sales 
prices is such that it is the part of wisdom to 
suspend production until the market sufficiently 
improves to justify resumption.’’ 

The W. M. Ritter Lumber Co. operates thir- 
teen band mills, six planing mills and eleven 
flooring units with an annual capacity of 130,- 
000,000 feet of hardwood lumber. 





ANALYZES NEEDS OF AMERICAN BUSINESS 


In a letter to the AMERICAN LUMBERMAN, 
Charles S. Keith, president Central Coal & Coke 
Co., Kansas City, Mo., discusses economic con- 
ditions prevailing thruout the country and 
their relation to the lumber industry and at the 
same time projects his thought into the future 
and makes an illuminating forecast of what 
may be in store during the coming year. Mr. 
Keith is recognized as a student and deep 
thinker and his views are worthy of full con- 
sideration by every branch of the lumber indus- 
try. In order that readers of the AMERICAN 
{LUMBERMAN may have the benefit of his views 
_— letter of Mr. Keith is given in full as fol- 

ows: 


There is no question but that there is a potential 
demand for housing, and consequently building ma- 
terials, the world over. The conditions in the 
United States are repeated abroad—in England, 
France, Germany and Italy. France has issued 
national securities, at high rates of interest, so as 
to provide loans to builders at 2 percent in order 
to encourage them to resume construction. In Ger- 
many, according to Dr. Walther de Laporte, of Ber- 
lin, ‘before the war the yearly increase in the Ger- 
man, population was about 800,000, involving a 
need for 200,000 dwellings. * * * During the 
war practically no building was done. * * * 
{t was now out of the question to meet the short- 
age of about 1,000,000 dwellings by new construc- 
tion. In spite of the greatest efforts only 30,000 
dwellings could be put up in the year 1919. This 
situation represents not only a failure to meet the 
annual demand of 200,000 homes but also an actual 
addition of 170,000 to the shortage from previous 
years. In Berlin alone about 100,000 families are 
without their own homes, and of these about 22,000 
are urgent cases requiring immediate relief.” This 
condition exists in that country, notwithstanding 
the fact that a very negligible part of German ter- 
ritory was destroyed by war. Dr. de Laporte goes 
on to state that “frequently six to eight persons 
live in 2-room apartments. Improvised beds are 
put up in the kitchens and in the halls. In summer 
even the balconies have been fitted up as sleeping 
places.” 

In England, it is reported, the Government is 
providing 500,000 industrial homes for its people. 
It is seriously estimated that in this country we 
are short 3,500,000 to 4,000,000 homes. So we 
know there is pyramided a substantial demand for 
construction which can not crystallize in the ab- 
sence of some proper financial arrangements. Peo- 
ple will, and do, put up with conditions in times of 
stress which in normal times would be intolerable. 
At no far distant date this demand will materialize 
and must be satisfied, but when this will occur 
it is unsafe to prophesy. 

The needs of the railroads in this country bid 
fair to create a demand for materials for con- 
struction of cars, terminals, extensions and better- 
ments of lines to meet our national needs for trans- 
portation. The railroads, however, must await 





proper financial arrangements ; the payment of the 
Government’s guaranties and extension of credit. 

The restriction of credit started liquidation on 
too rapid a basis for permanent results. Artificial 
changes in economic affairs can and will always be 
followed by acute conditions. The liquidation is 
stopping production. Production is already short. 
The consequence is, when demand is restored, de- 
pleted supplies and accumulated demand will cause 
radical changes in commodity values. We have 
already witnessed such conditions since the war, 
caused by the war. This probable condition is the 
result of inefficient and shallow tinkering with 
economic conditions, 


Because there is such a great quantity of undi- 
gested tax free securities, which pay rates of inter- 
est in excess of taxable securities—money, instead 
of seeking investment in essential necessities of the 
nation, is finding its lodgment in the tax free se- 
curities. Otto H. Kahn, of New York City, in a 
document published on Oct. 13, 1919, says: 

“Such tax exempt bonds can now be bought to 
bring an interest yield of 5% to 6 percent. In 
order to equal that interest yield a person would 
have to make in his business or from his ordinary 
investments the following percentages—the scale 
rising, of course; that is, the advantage of tax 
exempt investments increasing as the supertax in- 
creases. Here is the table (*) based on a non- 
taxable yield of 5% percent: 


He would 
If he has an haue to make, 
income exceeding percent 

a 0 ee eer 7.01 
WN Wsleeatdeeke nae eaen 7.50 
PEGs <ctemeeevesuiaweues 7.99 
GUS «te aceubuanadeees os 8.71 
CO Ee mete 9.42 
TR Wabcbacesetstist Goes 10.27 
SI nce euceeds Wa bmewees 11.27 
Us 60 cs Te vtedwewe wees 12.50 
Darren 14.02 
Pe bonacachaees cdecede 17.42 
Ds POE re errr re 19.83 
DG ave dcctetcecgoaunass 22.11 
DOP Gis 6.0 da gantieecewrdvews 23.96 





*In this calculation the New York State income 
tax, which ranges from 1 percent to 3 percent, is 
included.” 


Senator Calder stated to me in person that the 
Marshall Field Estate managers appeared before 
his committee in Chicago and testified that they 
were withdrawing from the mortgage field because, 
after paying county, State and Federal taxes, the 
securities were yielding only 15% percent. In order 
to overcome this situation the mortgage buyer 
would have to receive considerable more than the 
normal rate of interest to enable him to absorb the 
difference. The foregoing table is, in a manner, an 
illustration of this thought. This in itself will 
retard development. 

Lumber has taken substantial liquidation. At 
the present lumber values are on a basis practi- 
cally equal to the cost of production of 17 percent 
of the industry, while the production of the other 
83 percent costs more than the market value. This 


condition is causing cessation of production. Those 
mills that are trying to continue operations are 
forced to meet the situation by wage reductions in 
keeping with the recession in commodity values. It 
is better for labor to accept less than not work at 
all. It will not be necessary for labor to accept 
the full measure of reduction if the men give 
greater efficiency; in other words, produce more 
per day per man than heretofore. 


Cement has just begun to liquidate. The reduc- 
tion made so far in cement is small compared with 
the value per unit in that industry. The reduction 
is on the basis of 20 cents a barrel, while the value 
per barrel locally was around $4.80 immediately 
before the reduction. So far there has not been 
any substantial reduction in the value of steel. 
Brick has not been reduced; neither have the 
values of many other building materials. There 
is a tendency toward liquidation of building trades 
labor, but no material reduction has taken place as 
yet. : 

Until we have a settlement of some of the causes 
which have produced present conditions, it will be 
impossible to return to a sound basis. Among the 
contributing factors are: The varying interest 
rates charged by the Federal Reserve banks, instead 
of a uniform rate by and to all, the high rates be 
ing passed on to the borrower; the amount over 
and above the statutory earnings of the Federal 
Reserve banks going to the general tax funds, creat- 
ing disproportionate taxes, which fact is contrary 
to the constitutional provisions which provide equal 
taxation, meaning thereby equal geographically ; the 
excess profits Federal taxes, which are both un- 
scientific and uncertain, making it impossible for 
funds to seek reinvestment ; the interruption of the 
natural flow of investments from taxable to ex- 
empted securities; and the tinkering with credit 
by political agencies. The necessary changes are 
impossible of accomplishment until after March 4, 
1921, and it will probably be several months there- 
after before they can be made. 


So the year 1921 looks as if it might be a year 
full of uncertainties. But, when the situation is 
liquidated and conditions have been remedied, with 
the release of dammed up demand for construc- 
tion, together with the reductions in productive 
capacity now as compared with the prewar period 
and the depleted condition of stocks, we will, no 
doubt, experience a condition in commodity values 
such as we have never before witnessed. 

With the restoration of credits and demand, the 
absence of production and stocks will operate to 
increase values radically; this condition will be 
dangerous, as it encourages unsound thinkers to 
demand Government control of industry. This 
situation can not be forestalled except by and with 
trade agreements which are violative of both State 
and Federal antitrust laws. Conditions following 
present conditions will be dangerous unless our law 
makers realize the cause of such conditions and 
refrain from restraining and tinkering with eco- 
nomic laws, and enact legislation repealing statu- 
tory laws which seek to and do interrupt natural 
laws of business. 
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NEW YORK PROBE CONTINUES 


New York, Dec. 20.—Twenty-nine members 
of the Cut Stone Contractors’ Association 
pleaded guilty in the State supreme court to 
violating the Donnelly Antitrust Act and were 
fined an aggregate of $80,000. Evidence upon 
which the convictions were based was obtained 
by the Lockwood legislative committee investi- 
gating the building materials industries in its 
inquiry to establish the reason for the present 
housing shortage. 

The case of the cut stone men was but one 
of the outstanding features of a week marked 
by sensational occurrences in the committee’s 
work. Not the least noteworthy happening was 
the indictment of John T. Hettrick, alleged 
mentor in the ‘‘Code of Practice’’ by which 
builders and union men were mulcted out of 
millions, on a charge of extortion. He. was 
released on bond of $100,000. 

Eugene G. Grace, president Bethlehem Steel 
Corporation, a witness before the committee at 
two sessions, testified that his company would 
not sell fabricated steel to contractors in this 
city and Philadelphia for erection under union 
conditions. It was charged by Samuel Unter- 
myer, counsel for the committee, that it was 
the purpose of the steel corporations to make 
their fight for the open shop a nationwide affair. 

Mr. Grace insisted that it was a good thing 
to protect the open shop principle, both for the 
men and the owners, and added that the policy 
would be continued even tho it brought a com- 
plete cessation of building operations in this 
city. Mr. Grace maintained that his firm was 
acting independently in its fight. 


Special interest was attached to the appear- 


ance of Mr. Grace on the stand because of the 
fact that Mr. Untermyer, who interrogated him, 
is known to be the largest individual stockholder 
of the Bethlehem Steel Corporation. The cir- 
cumstances, however, did not appear to make 
things any easier for Mr. Grace, the grilling 
proving to be one of the liveliest of all the 
sessions. 

The life of the present Lockwood committee 
will expire with the convocation of the legis- 
lature on Jan. 2, but it is said from authori- 
tative sources that it will be renewed almost im- 
mediately and that the State investigation will 
continue, irrespective of the nationwide inquiry 
ordered by the United States Senate. 

Senator Calder, chairman of the Senate com- 
mittee, is in New York. It is said that he has 
invited Mr. Untermyer to act as counsel in the 
national investigation, but the lawyer is said to 
have declined the honor. Mr. Untermyer said 
in accepting the position as counsel for the 
Lockwood committee that he would not accept 
remuneration for his services and he emphasized 
this fact, it is said, in declining the national 
honor. 





LUMBERMEN OPPOSE’ LIQUOR LAW CHANGES 


MILWAUKEE, Wis., Dec. 20.—Following the 
recent statement issued by the Federal grand 
jury in session at Milwaukee in which recom- 
mendations were made to congressmen for a 
change in the national prohibition act, lumber 
interests thruout the State have taken exception 
to certain reflections. The appeal for beer and 
light wines by the grand jury investigating 
liquor law violations suggested certain condi- 
tions resulting in trouble at lumber camps from 
the use of ‘‘moonshine’’ whisky by lumberjacks. 
Taking exception to the statement, C. P. Crosby, 
well known lumberman at Rhinelander, Wis., 
says: 

The action of the jury in advocating light wines 
and beer to keep lumberjacks from drinking moon- 
shine is the most remarkable recommendation I 
ever heard. We lumbermen have long battled 
against the evil of liquor. It has never been 
allowed in camps. 

The Northern Hemlock & Hardwood Manufac- 
turers’ Association has given money and its efforts 
to obtain prohibition and enforcement of the laws 
that accompany it, and is certainly not in favor of 
letting liquor in again, whether moonshine, beer 
or “light” wines. There are moonshiners in this 
and surrounding counties and there is apparently 
little attempt to prosecute them. Langlade County 
has called a grand jury for that purpose and other 
counties will probably follow. 

It is not necessary for the grand jury of Mil- 
waukee to moan about the troubles of the lumber- 


men or their employees. There is a great deal less 
drinking than there ever was before. Mill crews 
are on the job every Monday morning; it is not 
necessary to go from saloon to saloon, hunting up 
the absent or finding substitutes. Men are now 
saving their money, spending their Sundays with 
their families. 

In this city saloon after saloon has gone out 
of business. One of the most notorious is now a 
jewelry store, another place is occupied by a bank, 
others have become restaurants or grocery stores. 
I do not think the community at large wants to 
pod things change back again to the old saloon 

ays. 

We are not going to get rid of this liquor evil 
all at once, but there is no reason why we should 
step backwards and take up with it again. I am 
sure what I have written will meet with the ap- 
proval of practically every lumberman in Wiscon- 


sin. 
PREPARES NATIONAL FORESTRY LAW 


New York, Dec. 20.—Warren B. Bullock, 
director of forest extension at the New York 
State College of Forestry at Syracuse University, 
arrived in this city today to direct the work of 
the National Forestry Program Committee. The 
committee is composed of lumber manufactur- 
ers and dealers, newspaper publishers, paper 
manufacturers and members of forestry associa- 





FAVORS INDUSTRIAL COURT 


BELLINGHAM, WASH., Dec. 18.—Compulsory 
arbitration and the basic 8-hour day are favored 
by David F. Trunkey, State representative of 
this city and manager of the Bloedel Donovan 
Lumber Mills’ retail yards in Bellingham, Fern- 
dale, Lynden and Everson. This statement was 
made by him this week in an interview regard- 
ing legislation that should be passed at the 
next session of the State legislature, which oc- 
curs in January. Mr. Trunkey, who was re. 
cently reélected to the legislature, said: 


We hear much about an understanding between 
capital and labor. Well, that listens good. I hope 
that condition will come to pass, provided that 
the understanding between capital and labor is not 
to plunder the rest of the populace, but that the 
understanding will be to promote friendly relations 
between themselves and to establish a basis of 
equity and industrial stability. I don’t think that 
the condition has come about where the “Thou 
shalt not’ of constituted authority can be dis- 
pensed with, but I do think that both capital and 
labor might well put the Golden Rule into practice 
with advantage to both and to the public at large. 

Capital and labor must come into the court of 
public opinion with clean hands. Labor must 











The accompanying illustration shows the United States Shipping Board steamer ‘“‘Lake Gera” which 
recently cleared from Orange, Tex., with a cargo of lumber furnished by the Lutcher & Moore 


Lumber Co., and destined for South American delivery. 


The picture was taken just after the 


United States Public Health Inspector Joseph Davis had pronounced the vessel the cleanest in- 
side and out that had ever docked in Orange since the opening of the port in 1916. 





tions thruout the country. Mr. Bullock is sec- 
retary of the committee. 

The national committee has opened offices at 
Room 1102, No. 18 East Forty-first Street, with 
R. 8. Kellogg as chairman. The committee has 
already practically completed the formulation 
of the legislation needed to put into effect a 
national forest policy, and the completed bill 
probably will be the most exhaustive measure 
of the kind ever framed. 





REORGANIZE ALABAMA CONCERN 


BIRMINGHAM, ALA., Dec. 20.—A_ reorganiza- 
tion of the Baker-Reid Lumber Co. is in progress. 
L. A. Baker, formerly vice president of the 
Baker-Reid Lumber Co., and Robert W. Me- 
Donald, treasurer, with R. B. Crenshaw have 
bought out the interests of Charles R. Reid, 
president, and G. F. McCracken, secretary. 

They will dissolve the corporation and con- 
tinue the business under the Baker-Reid Lumber 
Co. name as a copartnership. Mr. Reid and Mr. 
McCracken have continued in business with a 
new organization called the Reid Lumber .Co. 
In the transaction they become the owners of a 
modern dressing in transit planing mill located 
at Birmingham. Mr. Baker is the owner of a 
sawmill cutting virgin shortleaf timber at Aber- 
deen, Miss., of which his Birmingham company 
is the sales agent. 


divorce itself from syndicalism and bolshevism, 
must stop defending bomb throwers and murderers, 
must be willing to give a fair day’s work for a 
fair day’s pay. Capital must recognize the basic 
8-hour day, must be willing to pay a wage that 
will enable the worker to live decently and lay 
something by for a rainy day, a wage that will 
permit a reasonably thrifty person to acquire a 
home, because the home is the cornerstone of our 
republic. The employer ought to stand ready to 
meet, not the walking delegate, but a committee of 
his employees. He must listen patiently to their 
grievances, and if they have justice on their side 
must right them at once. As most of the large 
employers of labor on this Coast have come up 
from the ranks themselves, it won’t hurt them to 
meet once in a while a committee of their em- 
ployees. In fact, I think it would be good for 
them to do so. 

Socialism and bolshevism are destructive of our 
civilization and can not bring solution of the labor 
problem. The only way out that I can see is for 
employer and employee to get acquainted and co- 
operate together to the end that capital may have 
a fair return on its investment, that the laborer 
may live decently and own his own home, and in 
that way both may prosper and law and order 
prevail. 

The strike is industrial war. It is wasteful, 
destructive and settles nothing. The defeated side 
at once begins to gather supplies for a further 
struggle. 

I am in favor of a tribunal, upon which the em- 
ployee, the employer and the public must be repre- 
sented, with power to bring both parties before it. 
Its decisions must be binding on both parties, and 
which will have the whole power of the State and 
nation back of it. 
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Like a fresh spring breeze, the snappily-tail- 
ored young man blew into the solemn office of the 
company’s general’ manager. The gloom in the 
office and on the manager’s worried face did not 
in the least disturb the cool jauntiness of Mr. 
Roderick Blake. 

“Hello, Dad! Who turned your smile upside 
down like that?” A little gleam of pleasure light- 
ened the somber face of the manager as he looked 
up from the figures he was making. “Has the big 
sawmill gone bolshevik? Or has the price of lum- 
ber been tobogganing? Or has Bob Norman suc- 
cumbed to the wiles and salary of a competitor? 
Or, perchance,” Roddy turned his eyes and his 
smile toward the girl stenographer, who, accord- 
ing to his contention, was entirely too ornamental 
to be merely useful in a lumber office, “has still 
worse luck befallen? Is your poky old office to lose 
its one classic ornament thru the connivance of 
said Norman—or of some other selfish and unfeel- 
ing young man whose lack of experience keeps him 
from having knowledge to the effect that the 
proper way to spell angry kitten is c-a-t?” 

He invited himself to have a cigar from a small 
box on his father’s desk, accepted with thanks, lit 
up and sat down. He calmly ignored the red flag 
of danger flown from the stenographer’s cheeks and 
also refused to be troubled by the continued steady 
frown on the face of that august god of a little 
lumber city, Roderick Blake, sr. 

“Roddy, if you ‘were not so feather headed, I'd 
tell you what’s the trouble. But—’” he made an 
expressive gesture—‘“‘just now, I’m busy.” 

“Wrong end foremost, Dad,” corrected Roddy, 
pleasantly. “It’s on my feet that I’m like a 
feather. Ask Miss O’Hara. My mental machinery 
runs in oil.” 

“Like your tongue,” remarked Miss O’Hara, mak- 
ing a vicious erasure. ‘ 

“Anyhow,” Roddy fired back, smilingly, looking 
with unnecessary concentration at the tip of her 
untilted nose, “my nose is in front of my face, 
where it belongs—not up above it.’’ He turned to 
look back across the clean, flat office desk of the 
manager. “Kit-bag your troubles, Dad, and I'll 
help you hold the bag.” 

Mr. Blake, whose keen face was full of lines and 
whose eyes were growing a trifle bloodshot from 
sleeplessness, leaned over the desk and turned up 
his hands in a hopeless, despairing gesture. 

“This is real trouble—business trouble, Roddy. 
Nothing your mind-over-matter philosophy can 
remedy. As I told you, I’m too busy to be—” 

“All right, Dad,” the boy said, in a different 
tone. “I'll tell you my business, then clear out.” 
Then, striking a pose of exaggerated self impor- 
tance he stood before the desk and began to rattle 
off his usual speech: ‘You see, inasmuch as you 
class me as an incidental expense, to be charged 
off to profit and loss, and since I want to alleviate 
your sufferings incidental to the visit of the income 
tax collector, you will please write me a check 
for, say—” 


“No, Roddy. Can’t.” He spoke quietly, almost 
gently. 
“Can't?” Roddy was thunderstruck. 


“Maybe I'd better tell you . I may have 
to throw all my personal funds into the business 
before long. And you must stop squandering 
money.” 

If the sun had failed to rise that morning, 
Roderick could not have been more amazed. The 
company was one of the largest of its kind and 
known as “strong.” Its rating contained enough 
capital A’s for several alphabets. 

“Why, Dad! What’s the matter?” 

“Timber.” The answer was curt and grim. 

“Timber?” Roddy gasped. “You mean that the 
company’s, standing timber has given out—that 
you haven’t anything else to manufacture into 
lumber?’ ; 

“We have enough to run us about six months.” 
That meant closing down the whole enormous 
plant—throwing hundreds of men out of work. 

“But that: Kentwod tract? I thought it had 
enough timber in it for:logging the mill ten years.” 

“Fifteen years.. But we haven’t got it.” 

“But I thought—” 

“So did we. It never occurred to the directors 
that we couldn’t get it. Whenever we had agents 
feel out the owner they were told it was not for 
sale. But we thought the owner was just shrewd 
enough to know how important it was to us and 
was merely holding off for a top-notch stumpage 
price. And the truth is, Son, it is really not for 
sale—at any price.”’ 

“But what the Thomas Tinker is the man going 
to do with his old timber forest?’ 


[By Erle Johnston] 


“Man? If a man owned it, we could get it. 
It’s owned by a—a blame’ fool woman!” 

Roddy waved a remonstant hand. “You should 
say ‘a foolish lady,’ Dad.” 

“She’s unreasonable—and stubborn as a skidder- 
mule.” 

“And balks?” . 

“And kicks. Told Morrison, my last agent, that 
the next timber buyer who came snooping around 
her territory would be prosecuted for trespass.” 

“Why don’t you go to see her yourself, Dad?’ 

“IT went to see her.” A wave of angry red 
eclipsed the pallor of Mr. Blake’s shaven face. 
“Wrote her—just as nice as I knew how—and said 
I would be there on a certain date. A man about 
seven feet high stopped me at Edgelawn gate and 
forced me to give him my card. He locked me out- 
side the gate while he went in to see Miss Kent- 
wood. Came back and said she wasn’t at home to 
anybody who wanted to buy her pine forest—and 
what’s more, she never would be.” 

Roddy, for once in his rapid young life, was 
very still and quiet and thoughtful. Unchallenged, 
gloom again descended upon the office. For some 
minutes watch-ticks and heart-beats were the 
loudest noises. Miss O’Hara was watching Roddy, 
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“The next one caught him squarely on the nose” 


who presently came to life, as did his contagious 
smile, 

“Gee-ee-whizz-zz !”” he mourned. 
have to go to work.” 

“Wouldn’t that jar you?” 

im. 

“Jar me?” He stared around at her, wide eyed. 
“It would—chasm me.” Then he arranged himself 
comfortably on the edge of the desk and began to 
acquire information. “What's the idea back of 
her attitude, Dad? What sort of person is this 
Kentwood lady?’ 

“She’s just—a woman,” the manager said, with 
an eloquent gesture, “and this is just—a business 
proposition.” He stated it as if the two things 
could never commingle. ‘All we’ve been able to 
learn is that she has plenty to live on, that she 
has a sentimental feeling for the pine forests of 
her ancestors, and that she knows timber increases 
in value every year. She’s just a plain crank.” 

“And won’t turn? Don’t you know anything 
else about her?” 

“T’ve heard that she’s nutty on the subject of 
certain kinds of charity work—spends a lot of time 


“I may actually 


Miss O’Hara asked 


and money putting down-and-outers on their feet, 


She’s one of these ‘new woman’ sort—goes in for 
politics and. clubs. She belongs to a church and 
clubs and gossip circle over at Ulmerdale.” 
“What does she look like? How old is she?’ 
“If she looks like she acts,” Mr. Blake said, 
warmly, “she’s got long ears and a swift kick in 





her hind feet. And she’s evidently too old to learn 
anything sensible.” 

Roddy blew an airy smoke circle and cunningly 
asked : 

“Dad, if I could find you an agent who would 
really buy that timber for you, what would you 
pay said agent?” 

“If he actually put the deal thru,” answered 
Mr. Blake, calculatingly, “I’d pay him as much as 
five thousand dollars.” 

“Expense money in advance?” 

“Yes, ,: 

“Then trot out your check book.” Roddy stood 
up and thrust his thumbs into his belt over the 


hips. “I’m him.” 
“You?’ It was the elder Blake’s turn to be 
astounded. 


“Me!” Roddy struck his chest. He turned to 
Miss O’Hara, whom he knew to be in love with 
Bob Norman. “Since it’s a woman we have to 
deal with, it’ll be dead easy for me, you know. All 
I’ll have to do will be to make this Kentwood 
lady fall in love with me. After we’re married, 
I can put the deal thru with you. Then I can di- 
vorce her and come back to your ornamental secre- 
tary—” 

“I hope that big man throws you over the fence,” 
Miss O’Hara told him, ardently. “And I hope 
Miss Kentwood has false teeth and fake hair— 
and a mean disposition.” 

“Well,” Roddy deliberately and maliciously re- 
plied, “after hanging around this joint so long, 
encountering such things wouldn’t be any great 
shock to me, you know—” he managed to dodge 
the first note-book, but the next one caught him 
squarely on the nose. 

And added to the wrath of Miss O’Hara was the 
stern disapproval of the manager, who sharply 
warned his son that he would not pay a cent for 
the purchase if there should be anything dishonor- 
able connected with the deal. But something hap- 
pened in that office that had never occurred before : 
instead of making out a check to Roddy from his 
personal check-book, the manager called up the 
company treasurer and instructed that surprised 
gentleman to advance Roderick Blake, Jr., two 
hundred dollars expense money and charge the item 
to timber account. 

Roddy’s feet were pneumatic tired as he received 
the money and left the office. As usual, he went 
first to find his chum, Bob Norman, to spring the 
news and discuss matters. He found the calm, 
dark eyed young inspector in the “slick shed’— 
where the dressed lumber came along on moving 
chains from planer machines—watching graders 
who looked over the moving pieces of flooring, 
ceiling, boards and partition. As Roddy came up, 
Norman snapped his fingers at a young grader 
who had marked the wrong hieroglyphic on a piece 
of bungalow siding; flushing, the grader grabbed 
the piece and corrected his mistake. 

“Five thousand dollars!” bubbled Roddy. “A 
fellow can do wonders with five thousand dollars, 
Bob.” 

“Sure,” answered the even tempered Norman, 
making another signal to an erring grader; “he 
can buy a gallon o’ whizzoline—or maybe a man’s 
size beefsteak.”’ 

“IT can have a large, 
can’t 1?” 

“Seems to me, Roddy, there'd be a real thrill for 
you in earning a dollar honestly.” 

“Aw, you g-go and b-blast a rock!” Roddy sput- 
tered, peevishly. “Ever since you've taken to fig- 
uring bungalow costs and pricing groceries, you've 
been a regular killjoy. Absolutely pepless!” 

“How you expect to buy that timber when it 
couldn’t be bought by men who’ve got brains?” 

“I’ve put my heart in it, son!” 

“Hope you keep your feet out of it.’””. Norman’s 
large, dark eyes roved absently about the spreading 
sawmill plant, with its buildings, its machinery, its 
docks and yards and shed, and its sweat soaked 
working men. Following his gaze, Roddy noticed 
the grim silence of the men—a shadow was on their 
faces, caused by the fear that any day they might 
be informed that the mill had “cut out” and would 
close down. “Most of ’em have families, Roddy. 
Some of ’em—a good many of ’em”—the big in- 
spector gulped—“have got helpless babies. And 
if the company doesn’t get that Kentwood timber. 
not a man-jack of the fellows that stuck to us 
loyally will have a job.” 

Roddy’s look of care free flippancy left his boy- 
ish face. He knew that Norman spoke the truth. 
Making a statement rather than asking a question, 
he said, gently: 

“IT mustn’t fall down, must I, Bob?” 

“If you do,” Norman growled, viciously knock- 
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ing a “cull” off the chain, “I’ll make hash out of 
your remains.” 

“Hash?” Roddy’s habitual smile came back. 
“Then, after all, I’ll be worth something in the 
end—”’ 

With a look of utter disgust on his face, Norman 
planted a strong kick below Roddy’s belt, at the 
rear. Roddy called him an ugly name and re- 
turned the kick, with interest. Thus, without 
further words, but with affectionate understanding, 
they parted. Norman passed on to give young 
graders further initiation into the mysteries of 
grades in uppers, lowers, culls and dunnage, while 
Roddy set out to prepare himself for an adventure 
into the unknown world of business affairs with an 
unknown woman—a woman who was interested in 
the uplift of down-and-outers, who was too rich for 
any use, and who was old and stubborn and 
cranky. 

Since social experience was about the only kind 
Roddy had had, he determined to tackle his problem 
from a social angle. It was easy to get acquainted 
at Ulmerdale, and he had no trouble in learning 
which church Miss Kentwood regularly attended. 

On Sunday, when he was in church at the morn- 
ing service with Elder Hiram MHarrowfield, he 
found it very hard to keep from asking Mr. Harrow- 
field if every lady who passed along the aisle was 
not Miss Kentwood. He kept wondering what he 
would do if she should turn out to be so old that 
no young man could interest her. With his mind 
full of elderly ladies and timber and Miss Kent- 
wood, he thought he heard nothing of the sermon. 
But subsequent remarks he made, under pressure, 
indicated that several words the minister made 
use of found lodgment in his memory. After the 
benediction he stood, awaiting an opportunity to 
join the stream of country and village people pass- 
ing along the aisles, and ventured a remark to 
Elder Harrowfield that he would like to meet Miss 
Kentwood. If Mr. Harrowfield answered, Roddy 
never knew it. 

Coming down the aisle was a girl—a wonderful 
girl—the loveliest girl he had ever seen in his 
bright young life. What kind of dress she wore, 
except that it was exquisite—he didn’t know. The 
color of her hair and eyes did not register in his 
benumbed brain. She passed close to him—near 
enough for her left sleeve to brush his left shoulder. 
When she lifted her modest fringe of lashes and 
looked at him out of the most wonderful eyes ever 
created, eyes that looked startled for a second, and 
when a wee bit of a dimple twitched near her per- 
fect lips, and when a delicate pink swept over her 
face and left it creamy white, he was, as he con- 
fided to Norman later, “just simply electrocuted.” 
She missed a step, then passed on, drawing him 
around as the magic North draws the compass 
needle. The stream of humanity swept her away, 
out of his straining sight. When he turned, 
eagerly, to ask Mr. Harrowfield about her, the 
good elder had gone. With undignified haste and 
eagerness, he got out of the church and walked 
about in a kind of daze, looking everywhere for 
her. 

It was impossible for him to describe her to any- 
one—but he would know her again, if he should 
see only her eyes. He was unconsciously rude to 
several nice people who tried to be friendly. When 
at last he decided that she had gone and that he 
might never find her again, he used, explosively, a 
word that had occurred several times in the morn- 
ing sermon. 

Someone spoke to him—someone in a small group 
of ladies on their leisurely way from the church to 
parked cars. He sensed that one of the ladies was 
Mrs. Harrowfield and that she was saying some- 
thing to him. As he mechanically bowed to some 
lady who was party to an introduction, and mur- 
mured something usual, like a bolt out of clear 
blue, a name crashed into his torpid consciousness, 
Mrs. Harrowfield had said, distinctly, “Kentwood!” 

“Miss Kentwood!” Roddy’s eyes swiftly gave 
him a picture of the lady: She was middle aged, 
refined looking, and deserved the adjective “charm- 
ing.” But he sensed her coolness—her manner 
of being in the world with common people, but not 
of them. From her high bred face and manner, he 
felt her pride in herself and her name and her 
family. “So you are the fortunate possessor of 
that wonderful country home, Edgelawn, and that 
big lake and great pine forest. You’ll forgive me 
if I confess to trespassing one time, won’t you— 
with my gun and fishing tackle? I assure you that 
I did no harm, Miss Kentwod: I couldn’t hunt 
and fish for admiring the scenery.” His nimble 
wits and tongue were loosened and he warmed up 
to opportunity. “Of course I am glad to know 
you. May I hope to see more of that charming 
landscape and house, and something of you some 
time, Miss Kentwood?” 

Breathlessly, he waited for her answer. It came 
very slowly and deliberately : 

“Thank you, Mr. Lake.” He rejoiced that she 
had not correctly heard his name—which meant 
“lumber” to the business world. “Yes; certainly.” 

That was all she said. With a little inclination 
of her queenly head, she passed on. It was re- 
markable, considering his inattention, how much 


of the sermon he involuntarily remembered and 
repeated. 

Roddy was no disciple of a gentleman named 
Fabius. As it was out of the question for him to 
go about asking if people knew a girl who electri- 
fied men at sight, and that was all he could dis- 
tinctly remember, he spent a week searching for 
her thru a sort of feverish social activity. By that 
time he knew every person in the village; it was 
clear that she lived somewhere else. Then, philo- 
sophically, he turned his attention to the Kentwood 
timber campaign. Determining to leave the 
Machiavellian business to the inspiration or spur 
of the moment it became necessary, he hired an 
automobile and gave orders that he be driven to 
Edgelawn. On the country roadway, his head 
buzzed with unpractical schemes. 

“Well,” he muttered, “I can’t find her. So what 
does it matter? What does anything matter?’ 

It was a breath taking panorama the big car 
carried him purringly thru. The air was breeze 
laden, full of spring time odors and sounds. Giant 
longleaf pines stirred lazily on both sides of the 
graveled road; their number was staggering, their 
majesty overwhelming. The car turned off the 
main road, heading toward a magnificent gateway 
arch that was heavy with purple blooming wistaria 
vines. After passing thru the fragrant arch, 
Roddy gazed up the grassy slope of Edgelawn, and 
his heart began to thump with excitement. 

Near the iron gate of a fence nearly hidden by 
honeysuckle a big man stood, and Roddy knew why 
his father thought the man was seven feet high. 
He was at the crest of the slope, while the fence 
and house behind him were on level ground. His 
naturally tall figure looked monstrous against the 
background of green-and-white house; owing to 
the angle of vision, he appeared to be as high as 


























“The only angel he saw did not have wings” 


the house itself. As the car drove up, Roddy saw 
that he was hard faced and husky, and that he 
wore a suit of brand new overalls which must have 
cost a pile of money. 

Jumping out, Roddy started blithely toward the 
gate, but the big man stepped in front of him, 
barring progress. 

“Got a engagement with anybody here?’ 

“Sure thing, old top!” Roddy handed him a 
cigar, which was not very gracefully accepted. 
“Miss Kentwood is expecting me.” 

“All right, sir. I'll take your card in.” 

Pretending to search for his cafd-case, Roddy 
was swiftly thinking. His card would show that 
his name was Roderick Blake, and Miss Kentwood 
had declined to admit one Roderick Blake. 

“Hang the luck! Can’t find a card.” He looked 
up, cheerfully, but his heart was trying to get out 
of its rightful place. ‘Just tell her, old man, 
that Mr. B-b-b-lake is here to enjoy the scenery, in- 
cluding herself—ah, that is, just tell her I’ve ac- 
cepted her Sunday invitation to come out and 
make Edgelawn a little visit.’ 

“Sure, Mr. Bub Lake, I’ll tell her. You see, 
sir, I have to be keerful about who I let git thru 
the gate. Them two women live by themselves and 
they’re pestered to death by fellers tryin’ to swindle 
‘em out o’ what they got.’’. 

As he went in and the self locking gate swung 
shut behind him, Roddy mopped his damp face 
with his handkerchief. He had rather buck a 
football team, or box with Dempsey, or. wrestle 


with a polar bear, than face Miss Kentwood with 
such guile in his heart; but with five thousand 
dollars he might find The Girl. Roddy’s feet were 
erratic and unruly; they declined to stay where 
he put them, Fidgety and nervous, he waited for 
the man to come back. 

The big man’s countenance looked like a cross 
between a crab apple and a green persimmon as 
he stepped out of the gate—which clicked shut in- 
stantly. 

“Miss Kentwood says if your name is Bub Lake 
she never heard of you. An’ she says if it’s Blake, 
she’s told you a number o’ times that she don’t 
want to see you.” 

“Oh—ah—s-say, old man,’ Roddy sputtered ; 
“there must be a mistake somewhere. Listen, 
here; I’ll give you a ten-spot to drop that gate 
key and let me find it. If she runs me out, well 
and good. You won’t be responsible—” 

With a sound like a dog snarl, ignoring the 
money, the big man reached for Roddy’s immacu- 
late collar—which was a bad mistake. He dropped 
his arm suddenly, hand dangling limp—with a 
movement swift as lightning, Roddy had struck the 
hairy wrist with the edge of his stiffened right 
hand. Roderick Blake, jr., had never fully be- 
lieved in the sanity of the manufacturers of such 
things as Latin, plane geometry and spherical 
trigonometry, but at college, wrestling and jui- 
jitsu had been his breath of life. 

The angered and over zealous guardian of the 
gate made his second mistake; he rushed at Roddy, 
striking out with his heavy left. Smiling, Roddy 
ducked aside and shot forward his stiffened fingers 
into the charging man’s solar plexus, caught his 
falling bulk by neck and crotch, heaved him up 
across his shoulders, then shoved him over the 
fence—mangling a pink-and-white flower bed. 

“Fragrant dreams, old top!” Roddy called over 
the fence, wondering what he had better do next. 

Then something happened that was as great a 
shock to Roddy as his solar plexus jab had been to 
the wallowing giant. He looked toward the house 
and saw a girl run lightly down the broad white 
steps. She was The Girl. For a second he stared, 
paralyzed and dumb. Then, in wild fear that she 
should see and recognize him—she might have 
noticed him in church—and possibly accuse him of 
trying to force his attentions upon Miss Kent- 
wood, and of trying to bribe and kill a common 
servant—he jammed his hat low over his eyes, 
whirled and precipitately fled. With a flying leap, 
he landed beside the chauffeur and in a gasping 
whisper ordered him to set fire to all the juice in 
the tank! 

As the car coughed, sputtered and started, Roddy 
dared to look back. He saw The Girl bending 
over that brute of a gate keeper, with both her 
white hands on his yellow face. Then Roddy, at 
the risk of breaking his neck, rose up and kicked 
himself. 

“Now why,” he savagely asked of space, “in 
the name of the cloven-hoofed Mephistopheles, 
didn’t I let that fellow beat me up, so I could have 
been taken inside for repairs?” 

A strident-lunged jaybird flew along ahead of 
the car and remarked, distinctly : 

“Fizzle-it! Fizzle-it!”: 

Roddy shook his fist at the bird. 

“T wish it was Friday, and I had some sand for 
you,” he raged. The chauffeur chuckled. 

“Didn’t know white folks believed in de fact 
dat jaybirds carries sand to de debbil on Frid’ys, 
sah !” 

After riding in a fit of sulky and gloomy abstrac- 
tion for several miles, the old audacious smile 
broke thru the clouds in Roddy’s face. He moved 
his hat back to its accustomed place on the back 
of his round young head and remarked: 

“Hot-dog it! Now I’ve got it. . . . If1 
was a bright young man, I’d have thought of that 
in the first place. Still,” he complacently added, 
“if I wasn’t bright, I wouldn’t have thought of 
that scheme at all.’’ He grinned at the driver. 
“Friend Othello, accelerate !”’ 

“Sah?” 

“Blister the breeze! I’m in a hurry.” 

Arrived at the Ulmerdale Hotel, he lost no time 
in getting Bob Norman by long distance ’phone. 
He gabbled expensively for several minutes, but 
succeeded in impressing the following indelibly in 
Norman’s mind: 

“Come over here quick! Catch the next chu-chu. 
Borrow a doctor’s tool kit—yes, an M. D. Under- 
stand? You’re going to be Doctor Robert Nor- 
man, M. D., D. F., C. O. D. Get me? Doctor 
Robert Norman, prospecting for an unhealthful 
location. We make friends with each other here 
at the hotel. When I get hurt, naturally I’ll have 
‘em send for you. See? .. . All right— 
that’s it. I'll meet the seven-thirty. So long!” 

Immediately after leaving the ’phone booth, he 
went to the hotel clerk, who, like most other peo- 
ple, had already succumbed to Roddy’s radiant 
cheerfulness. 

“If you are as wise as you look, Mr. Glidden, 
tell me where I can find a wild horse—one that 
hasn’t been broken to saddle and doesn’t want to 
be.” 
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“Are you a broncho-buster?’ the astonished 
clerk asked. When Roddy assured him that he 
was a buster of uncommon parts, Glidden said: 
“Redmond’s livery stable, about a hundred yards 
up the road, raises horses and there’s usually 
some excitement going on up there. His horses all 
have bad reputations. They’re broken, or sup- 
posed to be, on the premises. If you’re kidding, 
Mr. Blake, you’d better lay off the Redmond 
horses.” 

And Roddy went out to find Redmond’s livery 
stable. 

If black is the absence of color—which Roddy 
did not believe—the four gentlemen who were 
shooting craps just inside the smelly stable door- 
way were absolutely colorless, all except their 
teeth. They took no notice of the shouts and 
squeals coming from the big horse lot behind the 
stable. Stepping over the spotted cubes and greet- 
ing the cubists with his customary good humor, 
Roddy went thru the stable. In the middle of the 
lot was a rearing black horse; a jockey sized 
colored boy was sitting on the young horse at odd 
moments—other moments being spent in the ex- 
hilarating atmosphere. Hanging to the fence on 
the outside were all kinds of small boys, whose 
voices reminded Roddy of the plague of cicadae. 

Roddy’s voice was ineffective, but when he 
waved a greenback, even the horse became quiet. 
After much effort and making a large item for his 
expense account, he convinced Mr. Redmond that 
he would and could and might ride the black 
horse, just as he was, without further training. 
That afternoon he returned to the stable, made 
friends with the nervous horse, took it out into 
the lot and spent three hours learning how to get 
himself thrown without getting killed. It was 
exciting sport and dangerous, but—five thousand 
was five thousand dollars. 

It was early next morning—he wanted to reach 
Edgelawn before The Girl left—that he galloped 
the half-broken horse, still full of deviltry, thru 
the overpoweringly sweet wistaria arch and up 
the graveled slope to the house. Behind him, as 
a sort of watchdog, rode a man from the livery 
stable, on a horse that the young one would follow 
if left to its own free will. 

The gate keeper was nowhere in sight, but the 
iron gate was locked. 

Roddy’s plan was very simple. He meant to 
shout until he secured the attention of someone 
from the house, then spur the colt into a bucking 
frenzy and get himself thrown with apparent vio- 
lence to the ground. Then he meant to cunningly 
slash his gums with a small knife, so as to bleed 
at the mouth, and become insensible for a time. 
After being carried inside and put to bed, he would 
regain consciousness long enough to ask that Dr. 
Norman, at Ulmerdale Hotel, he called at once. 
Norman was to come and pronounce him hurt in- 
ternally—so seriously that he should on no ac- 
count be moved for’ two or three weeks. 

When a trim and dignified figure appeared at 
the top of the stone house steps, Roddy recognized 
the lady he had met on the church grounds. He 
immediately put his roweled heel into the colt’s 
sensitive flank. As the horse had never been 
spurred in the flank before, what happened was a 
genuine surprise to Roddy. It did things and 
made motions that Roddy never dreamed of, even 
in the wildest moments of the preceding afternoon 
As he whirled and gasped and rocked and bumped 
and slipped, Roddy dizzily wondered if the colt was 
trying to cut figure eights and the Maltese cross 
in the atmosphere. Before he could make his 
pretended fall, the horse stumbled, lost its balance, 
and with a squeal, fell over on its left side. Roddy 
felt an awful blow against his left side and arm 
and head, felt a crushing shock in the left leg, 
saw sparks and flashes from his own brain, then 
suddenly slept. 

Pain awoke him—he was being moved somewhere 
by someone—and he managed to gasp out: 

“Get Doc’ Norman—’phone Ul’dale Hotel— 
quick.” 

Then it seemed to him that he died. A long pe- 
riod of black oblivion followed. 

Consciousness returned by degrees. He noticed 
that he was floating on clouds of snowy white, 
with sky blue overhead and all about him. The 
only angel he saw, to his surprise, did not have 
wings ; she stood near what on earth he would have 
called a window, and her back was turned. She 
was clothed in garments that were of dazzling 
whiteness and softness. 

“Heaven, by thunder!” he muttered. The angel 
turned—and he felt a peculiar thrill. “You!” he 
stared at her, wondering. ‘Was it—just a ghost 
—I saw down there twice? Are you dead, too?’ 
That wonderful smile was on her face, and the 
elusive dimple was near her lips, as she came 
and placed cool white hands on his throbving fore- 
head. He smiled. “Pretty nice place, Heaven, 
isn’t it?” 

“Heaven?’ Her little laugh was angelic music. 
“You’re mistaken. This is Edgelawn.’”’ Her fingers 
continued to soothe him. 

“All same,” he assured her, drowsily. 

He was fully aroused by the somewhat excited 


entry of Dr. Norman, who was trying to look like 
a physician and succeeded in looking like an owl 
with a tickle in its throat. Roddy grinned at the 
athletic timberjack, clad in what he thought was 
correct professional attire, and carrying a small 
square box that might have been a camper’s kit or 
a sample case. He carried the little black case as 
if it contained explosive eggs. 

With grave steadiness, but slightly twitching 
eye—and lip-muscles, Norman fumbled at Roddy’s 
wrist while he held his watch, looked into the 
patient’s mouth, then solemnly declared : 

“Indications of hemoptysis. Evidently caused 
by internal bruises.” He turned to the girl. “Be 
very risky to move him for two weeks or more. 
Medicine can’t benefit him—he needs care and ab- 
solute rest.” 

“But—but, Doctor, aren’t you going to examine 
him?’ she asked, astonished. ‘That big horse fell 
down on him. Some bones may be broken !’’ 

A red wave dyed Norman’s face—then he turned 
a sickish white. Turning back to the bed, he 
blurted : 

“Look here, Rod, are you hurt? Anything sure 
enough busted ?’”’ 

“Left leg feels queer, Doctor.” 

With undignified and unprofessional haste, Nor- 
man snatched off the covering and felt along 
Roddy’s extended body. Roddy twitched a little 
a time or two, and when Norman touched a peculiar 
lump just below the knee, before he could stop him- 
self, Roddy yelled, but immediately apologized. 
Norman gasped: 

“Good Lord!” He grabbed his hat, but forgot 
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“You will have to—to think of—some—other way” 


his gloves. ‘‘Where’s the ’phone? Who is the best 
surgeon in Ulmerdale?”’ 

“Dr. Rorer. The ’phone is downstairs,” answered 
the girl, eyeing him suspiciously. 

After Norman had unceremoniously bolted down 
the stairs, she exclaimed: 

“Goodness! What a queer doctor. 
lieve he knows—” 

“He’s just out of medical school,’ Roddy hur- 
riedly explained. “Good chap; friend of mine.” 

When a very dignified lady entered the sky blue 
room, Roddy tried to sit up, and he blushed from 
his throat to his scalp. 

“Miss Kentwood, I’m m-mighty sorry to be such 
a n-nuisance! Forcing your hospitality, this 
way—” 

“We are very glad to do what we can for you, 
Mr. Lake. It is very unfortunate that your first 
regular visit to Edgelawn had to be spoiled by 
such a painful catastrophe.” 

Mr. Lake! His first visit! His head swam. 
But he was thankful to Fate. The girl was smil- 
ing queerly. 

“Didn’t you call mother, ‘Miss Kentweod?’ ” 

“Your mother?” He was stupified. 

“Yes. She says you were introduced at church 
last Sunday by Mrs. Harrowfield. And Mrs. Har- 
rowfield, like a good many other folks, say ‘Miss’ 
and ‘Mrs.’ so they sound alike.” She added: “I’m 
Miss Kentwood.” 

He tried, unsuccessfully, to say a number of 
things, and made noises like a man drowning. 

“What did you say?” she asked. 


I don’t be- 


“IT was just p-praying,” he managed te tell her; 
“praying for my lost soul.” 

When Doctor Rorer came, he quickly reset the 
broken shin-bone, bound it up in splints, gave in- 
structions about dressings and bandages, then 
ceased his cheerful chatter and his merciless tor- 
ture to draw on his gloves. Just before leaving, 
he said: 

“You’re badly smashed, young man. That whole 
left side will be nice and blue by morning. Better 
take good care of yourself—stay in bed at least a 
week, then get about by degrees.” 

He went away, leaving Roddy full of pains and 


joy. 

“T’d—I’d like to kiss him,’”’ he vowed, warmly. 

“His bill won’t be payable that way,” answered 
Miss Kentwood. 

“Your bill, I hope, will be—” 

“Oh! Don’t bother. I won’t charge you any- 
thing. And you are quite welcome to stay with us, 
Mr. Lake, just as long as—” she paused, and the 
tiny dimple showed—‘‘as may be necessary for the 
good of your leg.” 

He sat up in bed, in spite of orders. Bxcitedly, 
he asked: 

“Say, will you ’phone Redmond’s stable to send 
that horse out to me?” 

“That horse? The one that nearly killed you?’ 

“Yes. I want to ride him again.” 

“Why?” 

“So I can break the other leg.” 

She stared at him thoughtfully. He withstood 
the steady look with an expression similar to that 
on the face of a small boy after confessing to his 
mother an attempt to steal jam. She told him, 
evenly : 

“T’ll ’phone about the horse.” 

As she left the room, without looking back, he 
stared at the ceiling, puzzled. Did she mean that 
he ought to have the other one broken, or that 
he was welcome’ to stay twice as long? 

As the days passed, and his debt to the Kent- 
woods increased he grew more and more uncom- 
fortable and, it seemed, further from buying the 
timber, instead of nearer to the deal. By day he 
cudgeled his brains for some plausible manner of 
bringing up the subject, and at night it bothered 
his dreams. Every day he found Miss Kentwood, 
whose first name was Gladys, more lovely and 
more lovable, but she was always baffling and elu- 
sive. He could not figure out which was greater— 
unless she happened to be in the room and near 
him—his torment over his intolerable position or 
his delight in being under the same roof with her. 

One evening, with purpose aforethought, he com- 
plained of a dreadful headache. She found some 
camphor and sat down in her low chair beside the 
bed, anointed her unusually white hands with the 
aromatic liquid, then moved her fingers over his 
forehead and temples. So that he might inhale the 
spirits she held one hand a moment underneath 
his nostrils. Unable to control himself, he kissed 
her fingers. 

“It seems,” she told him, unsmilingly, getting up, 
“that it isn’t your head which requires attention. 
‘ a Goodnight.” 

She placed = bottle within his reach, then 
went out of the room. With a groan of real agony, 
he rolled over on his face and kicked himself re- 
peatedly. Presently he heard her piano and a little 
later, when she sang an old mother-and-home song, 
he felt tears scald his eyes. 

“T can’t stand this!” he whispered. “And I’m a 
low down, sneaking impostor, not fit to look at 
her.” 

She came in to see him, as usual, next day, but 
did not come very close to the bed, and did not 
stay long. On the day following, when she came 
in, he deliberately told her again that his head 
ached. She looked at him with her queer little smile, 
got the camphor, soothed his temples and held a 
hand under his nostrils. With set teeth and a 
white face, he lay perfectly still. After that, her 
old spirit of friendliness returned and he saw a 
good deal more of her every day. Strange to say, 
he had ceased entirely to think about the money. 
But the timber deal was always in the back of his 
head, and his concern for the workmen and work- 
men’s families increased after every visit from 
Gladys Kentwood. 

One morning, before sunup, he managed to dress 
and crawl to the crutches Norman had sent him 
from town. Making as little noise as possible, he 
went down the carpeted stairway, thru the hall 
and outer doors, and out into magnificent dawn. 
It was exhilarating to see the outside world again 
—the green slopes of Edgelawn, the blossoming 
wistaria and honeysuckle, the towering majestic 
pines. Sun rays yellowed the dark green pine 
tops. Inhaling deeply, he went out into the edge 
of the great forest, near the lake, and leaned 
against a brown tree trunk. 

His hammering heart told him, before his eyes 
did, that the nymph in the lake was Gladys. When 
she swam nearer and came out of the crystal water, 
he managed to call a cheerful good morning. She 
waved him a greeting, drew a cloak about her 
sylph-like form, then joined him under the pine. 

(Concluded on page 128) 
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Insuring Profit by Quality and Service That Prevents Price Competition and 
by Credits to Selected Risks Definite as to Amount, Time and Interest 


Some years ago a number of retailers an- 
mounced the adoption of a cash policy in the 
retail selling of lumber. Such a policy if 
‘strictly interpreted seemed so impossible of oper- 
ation that a good deal of inquiry and comment 
resulted. The Realm is not informed just now 
whether or not all these cash yards were able to 
get away with their new ideas, modified and 
interpreted to make them workable; but the last 
we heard at least some of them had been able 
to work out a system much superior to the old 
haphazard way of letting any man have lumber 
without much of any arrangement about pay- 
ment, 


Can’t Rely Solely on Experience with Credit 

While it is hardly possible to conduct a retail 
business on a cash basis if this basis means that 
every load of lumber must be paid for before it 
leaves the yard, still the discussion that followed 
the launching of the cash idea doubtless did 
much to remedy the worst of the credit evils. 
Not so many years ago the Realm was told reg- 
ularly that it is impossible to cure credit abuses 
and that if a man wants to sell lumber at all 
he will have to put up with long credits and 
hard collections. There always seemed some- 
thing wrong with this position, for other busi- 
ness men were able to escape these abuses long 
before lumbermen even hoped to do so. But 
there wasn’t much to be said to a man whose 
opinion was based upon the experience of a 
lifetime. Long experience may indicate that a 
certain thing is probably true, but it isn’t abso- 
lute proof. Experience indicated that the 
United States could not be put ‘‘dry’’ by con- 
stitutional enactment, but it has been done. 
Experience indicated that the retail consump- 
tion of lumber in the United States would in- 
crease steadily as the population increased, and 
this theory was relied upon by timber land spec- 
ulators to make their investments sure; but a 
dozen years or more ago this theory was proved 
unsound and played hob with timber holdings. 
And so on. 


Trade Needs Reasonable Degree of Certainty 


Business men need a reasonable amount of 
certainty in their operations; for given this cer- 
tainty they can adjust prices to cover losses 
and to assure a reasonable profit. If every 
retailer had to carry every sale on the books 
for exactly one year; if he had to lose $100 out 
of every $1,000 sold; if his yard would burn 
down once in three years; if dishonest book- 
keepers would regularly steal 8 percent of the 
gross income; if these and other losses should 
occur to all retailers at regular and known in- 
tervals it would make up a queer line of busi- 
ness but nevertheless one that could be con- 
ducted on a sound and scientific basis. 


Never Sure of Amount of Bad Debt Losses 


The difficulty about the old haphazard credit 
‘customs took numerous forms, but not the least 
‘disheartening was the fact that a dealer never 
‘knew just what he had to look for in the mat- 
ter of credit costs. Haphazard credits meant a 
rather large percentage of absolute losses. A 
man might figure up these losses and strike an 
average over a series of years, but with this ex- 
perimental knowledge in mind he always had 
the uneasy feeling that losses might be even 
larger. He did not know how long he was 
going to have to carry accounts. Here again 
he might strike an average, but since he 
trusted to luck instead of trusting to positive 
arrangements he could not be certain that some 
oceurrence or other might not lengthen this aver- 
age period. Then he could never be sure that 
his competitor, being a marvelous combination 
of bluff, hypnotism and bamboozlement, was 
not a better collector and so might lose less 


money and might also get his money in a shorter 
time. Do you remember how often retailers 
used to talk about collectors and how they val- 
ued a member of their outfit who could go out 
with a handful of dubious bills and come back 
with a handful of cash? They put pretty much 
the whole job up to the collector, and each col- 
lector had a method of his own, depending on 
whether he had been endowed by nature with 
guile, overwhelming personality, the muscle and 
the willingness to ‘‘mix ’em up’’ on occasion 
or the sleuth’s ability to ‘‘get something on’’ 
the collectee. That the old time collector did 
not get every account he went after is not so 
remarkable as the fact that he did get so many. 


Haphazard Credits Were Never Necessary 


This doubtless is an extreme picture of con- 
ditions as they were, but it is not an untrue one. 
It is hardly misrepresenting the old fashioned 
retailer to say that when he thought of improv- 
ing this sorry mess he thought first of getting 
a new collector or of getting more iron into the 
backbone of his old collector. We venture to 
guess that every middle aged retailer who has 
grown up in the business remembers the old line 
of would be soothing sales talk to the effect 
that ‘‘you and I are not going to quarrel about 
when this bill is paid. That’s all right. You’ll 


‘pay me when you can.’’ Business, especially in 
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the newer States, had to be conducted on long 


credit. And it is not denying this fact in the 
least to say that those haphazard ways of ex- 
tending credit were not at all necessary. Ar- 
rangements could have been made with sufficient 
definiteness. Terms could have been stated as 
six months or nine months or a year, with in- 
terest rates definitely arranged. Bankers did 
business with these same men; and while bank- 
ers sometimes suffered a loss when a hail storm 
or a plague of grasshoppers destroyed a crop, 
they didn’t have to go out and coax and threat- 
en and juggle around to collect the ordinary 
loan. Not by several. 


Bankers Kept Down Losses and Interest Rates 

The banker has a great deal to teach retail- 
ers of these days, and he could have taught 
the lumbermen of the old days some wholesome 
lessons about business. The Missouri Valley 
lumberman of 1890 might have asked himself 
why the banker was so particular about legal 
papers and rates of interest and dates of settle- 
ment. The banker felt that he was being liberal 
in allowing the usual three days of grace in 
settlements. Three days! The lumberman 
might feel lucky if he had to allow no more 
than three months more than a reasonable time. 
If the lumberman had observed banking meth- 


ods and thought about them carefully he might 
have seen that by using them the banker had 
very few if any losses, that he always knew 
what he could do in a financial way at any 
time, that he could serve a larger number of 
people because his money was always available 
and working and that above all he could loan 
his money at reasonable rates. Rates were high 
enough in the new States, but they would have 
been higher had the banker been as haphazard 
in his business as the retailer. Instead of the 
8 or 10 or 12 percent he would have been forced 
to charge perhaps 50 percent; for unless a 
business can carry its own losses it must go 
under. But a 50 percent interest rate would 
have been prohibitive and would have held back 
or stopped the development of the new country. 
The retailer could have seen the laxness of the 
banker in such a situation. He would have said 
it was immoral to make the solvent and honest 
man bear the burden of the insolvent and dis- 
honest borrower. He would have laid the blame 
where it belonged, upon the banker. He would 
have declared it the legal and moral duty of the 
banker to take all necessary pains to avoid 
losses and by avoiding losses to provide money 
for legitimate business at reasonable rates and 
thus to carry his full share in the development 
of the country. 


Retailer Might Have Used Same Methods 


He could have seen the banker’s duty, but 
he could not see his own. Every argument ad- 
vaneed in favor of efficient banking could have 
been advanced in favor of efficient retailing; 
but it took years to bring these changes about. 
We realize the fact that the early retailers had 
peculiar and unknown conditions with which to 
deal, and we do not heap any censure or scorn 
upon them; for it may well be that the next 
generation will see our faults and shortcomings 
as clearly as we see those ofeour predecessors. 
But if charity is due to the credit shortcomings 
of a generation ago because of the general lack 
of merchandising knowledge, what shall we say 
of the man who commits the same old sins in 
these days? 


Taking Personal Sting Out of Settlements 

A sale is a touchy thing at best, and a man 
rather dislikes to risk spoiling it by rubbing the 
customer’s fur the wrong way with settlement 
talk. This fact probably lies at the bottom of 
most of the unsystematic credit of twenty years 
ago, and it still stands in the way of definite- 
ness in sales arrangements. The customer too 
often feels that it is a personal matter; that 
any special pains taken to assure payment is a 
reflection on his honesty or his solvency. Hence 
one of the first things to be done is to make 
these matters as nearly automatic and as im- 
personal as possible. The second is to give 
them the definiteness and inevitableness of bank- 
ing deals. 


This Concern’s Methods Are Suggestive 


There have been a good many systems worked 
out to accomplish these things, and a number 
have been described in the AMERICAN LUMBER- 
MAN. So it is not with the idea that it is 
springing something new that the Realm sets 


down a skeleton outline of the methods that have 


been pursued by one successful company for a 
number of years. We are not especially anx- 
ious that these methods be adopted, but we set 
them down as practical and as suggestive. Ifa 
retailer can improve upon them the Realm will 
be glad. 


Adoption of One-Price Policy First Step 

This line-yard concern began to note that the 
branch yards were carrying larger and larger 
Large lines were compelled 


sums on the books. 
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early in the game to adopt pretty accurate ac- 
counting systems and to analyze their records 
to good purpose. Otherwise they operated too 
much in the dark. A man who had grown up 
with a single yard could keep on managing it 
for a good while largely by instinct; but with 
a whole line of yards he had to have more exact 
information. So the manager of this line began 
to investigate. He looked at his business as if 
it were an alien concern about which he knew 
nothing. He soon decided that closely connected 
with the huge sums on the books was the prac- 
tice of selling lumber the way a tin peddler 
traded a dipper to a farm woman for eggs; 
virtually the practice of selling without price 
but rather for what could be got. He marked 


least one cause for reluctance to pay was re- 
moved. 


Receipt States Amount and Terms of Payment 


Next this dealer tipped the black spot to the 
old’ vague ‘‘just pay me sometime when you 
can’’ arrangement for settlement. Instead of 
this sort of a speech the local manager ex- 
plains the terms of settlement. The regular 
prices, which are the same to all customers, 
allow a discount for cash. If the customer 
does not want to pay cash the regular price 
will allow him a certain length of time, sixty 
days I believe it is, without interest. If he 
does not pay within this length of time he must 
pay interest from the date of sale. This is 
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EVERYTHING 
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The Turner Lumber Co., Bastrop, Tex., is determined that no farmers in Bastrop territory are going 
to be permitted to leave their expensive farm machinery outdoors and not hear about it. By word 
of mouth and by compelling advertising the company is seeking to stimulate the building of imple- 
ment sheds. The above advertisement, four columns wide, was run in the center of the front 
page of the Bastrop Advertiser. 
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MISTER 1920 FARMER 


Will have a harder fight on your hands than the Boys of '76 
if you leave your implements standing out in the field 
thru the Winter months. 
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this practice for the discard and substituted 
for it a one-price policy. He set his prices as 
accurately as he could, using what records he 
had to determine how often each line of stock 
was turned in a year and how much the 
handling of it cost. Incidentally he installed 
new cost finding systems to give him accurate 
information on these points. Haggling over 
prices stopped, and in time the emphasis in 
making sales shifted from the price to the 
things got for the price. If a man had no 
legitimate cause for complaint in the price at 


not a verbal agreement. The sales ticket bears 
a plain notation of the agreement as well as 
of the articles sold and the price, and the 
credit customer must sign this ticket. This 
ticket, a copy of which is given to the customer, 
is a receipt to the company that the stuff has 
been delivered to the customer. It also serves 
as a protection to the customer that he will not 
be annoyed by statements or collectors before 
the account is due. All people with honest 
intentions, and that includes nearly every man, 
expect to pay their honest debts sometime or 


other; and that they do not pay them promptly 
is often due to a haziness about the time when 
such an effort is necessary. He is in no doubt 
when his name is on a note which the banker 
holds, because the immemorial practice of bank- 
ers has fixed the idea solidly in the public 
mind that a note must be met on time. Well, 
this sales ticket is in fact and in form a nego- 
tiable note and as such can be carried into the 
courts if this is necessary. Furthermore, every 
person who gets lumber on credit from one of 
these yards signs the sales ticket. It is im- 
personal and essentially automatic, and there 
are no exceptions. It is part of the sale that 
is never omitted. Getting this custom intro- 
duced required some advertising and some per- 
sonal explanation, but it was put over in a 
comparatively short time and once understood 
gave no cause for friction. People accept it 
as reasonable and necessary, and that’s’ all 
there is to it. 

Well, it’s not quite all there is to it, either. 
One other thing that should be mentioned is 
that yards which formerly carried $20,000 to 
$30,000 in open book accounts, as a result of 
the new system are carrying little or nothing. 
From $30,000 to 30 cents is quite a jump, but 
it has been made by any number of yards. 


Absence of Wrangling Wins Buyer’s Goodwill 


The result upon trade of such a jump is not 
hard to guess. There is the expected saving of 
lost accounts and of open accounts carried for 
months and even years either without interest, 
or actually settled at a discount. But in addi- 
tion to this there is an immense saving on the 
tempers of both customers and managers; 
something that is reflected in general good will 
toward the company. It is a well worn saying 
that a satisfied customer is the best advertise- 
ment; and part of the source of satisfaction 
must be absence of wrangling at the time of 
settlement. Every manager will get what is 
coming to him if he can, even if he has to go 
to law about it. He will not get the reputation 
of being an easy mark; for if he does every 
crook for miles around will work him to a 
finish. But in maintaining his reputation for 
getting what is his own he will if possible 
avoid all trouble in doing it. ‘‘We have no 
special collectors,’’ this retailer said, ‘‘and 
neither the branch managers nor the credit man 
have to worry much about getting money in. 
Before the accounts fall due we send out cour- 
teous reminders that are in no sense duns. 
Money comes in all the time, and nearly every 
account is paid before the due date.’’ 


Valuable Credit Data Sift Out Poor Risks 


Of course the sales ticket, no matter how 
carefully it is designed, can not prevent losses. 
A deadbeat or a crook will readily sign a note 
or anything else that will get goods into his 
possession. These persons have to be sifted out 
before they get hold of any lumber, and this 
is a story in itself. To be forewarned is to be 
forearmed in this as in other respects. So this 
dealer has spent a part of the money saved 
from his losses of bad accounts and has gath- 
ered a mass of credit data that is formidable 
in appearance and invaluable in practice. Every 
possible customer is looked up and listed for 
just the kind of person he is in regard to pay- 
ing his bills. This system can not avoid all 
losses, for an honest and capable man is some- 
times unable to pay his debts because of acci- 
dents or combinations of circumstances that 
could not be foreseen. But if a business suffers 
‘no losses other than those of this kind it will 
be a good many days’ journeys ahead of the 
concern that lays itself open to loss. from the 
crooked, the careless and the incompetent. 


Service Rendered Takes Emphasis Off Price 


These are not the only means used by this 
concern to put its business on a sound basis 
and to get its sales away from the emphasis of 
price, but they are important helps in accom- 
plishing this very thing. This dealer points out 
one of the futilities of trying to buy or sell 
on price alone. In the days when yards 
handled a single kind of wood and but a few 
grades of it the customer who wanted to buy 
on price had a fair chance of doing it efficiently. 
But in these days when nearly every yard 
handles several kinds of wood that are com- 
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monly used for about the same purpose the 
customer doesn’t have so good a chance. A 
lumber yard will handle sixty or eighty differ- 
ent patterns and grades, and similar grades of 
different kinds of wood will not be equally suit- 
able for all purposes. If, then, a bill is brought 
in to be figured on price alone the manager 
could cut almost any price quoted and still fill 
the order at a profit. What he would not do, 
though, is to furnish the best kind and grade 
of wood for the purpose. This line of yards 
gets away from price emphasis in part by the 
service they offer in designating the right kind 
and grade of lumber for the building the cus- 
tomer has in mind. It also has a planning 
service that works, and it is prepared to sell 
guaranteed bills. So with this array of mod- 
ern merchandising it is easy to see that sales 
in these yards are different from the sales made 
in the old fashioned yards of a generation ago. 
Sometimes people sigh for the good old days; 
but few if any enlightened customers sigh for 
the old commercial methods. 





Prize Offered for Retail Lum- 
ber Yard Fence Design 


A retail lumberman has written 
to the AMERICAN LUMBERMAN re- 
questing information on ‘‘lumber 
yard fences with illustrations which 
show how retailers are building at- 
tractive ones.’’ 

The AMERICAN LUMBERMAN will 
give a prize of $5 in cash for what 
it deems to be the best photograph 
and short description of an attract- 
ive and trade getting fence design 
for a retail lumber yard. To be 
considered for this prize the answer 
must be mailed by Jan. 10. 











STATE BUYS WHITEFACE MOUNTAIN 


New York, Dec. 20.—Whiteface Mountain, 
from the slopes of which millions of feet of 
lumber have been cut and which has been an 
active asset to the lumber industry for years 
unnumbered, is going into retirement. One of 
the finest peaks in the Adirondacks and located 
at the north end of Lake Placid, Whiteface 
Mountain is to be purchased by the State and 
added to its forest preserves. As George D. 
Pratt, state conservation commissioner, put it, 
‘‘Whiteface Mountain is to be saved from 
itself.’’ 


The purchase was decided upon at a meeting 
of the conservation commission last week in 
Albany. Nearly forty-five hundred acres of 
land, including the sharp pointed summit, on 
much of which the original spruce forest re- 
mains, is included in the purchase. This forest 
was threatened by lumbering operations which 
were begun two years ago on the north side of 
the mountain. 





AMERICAN LUMBERMAN HOUSE PLAN NO. 125 


Retail lumbermen are having an increasing number of requests from 
customers who say in effect ‘‘We want a simple, 


which is easy to take care of and homelike.’’ 


AMERICAN LUMBEGMAN House Plan No. 125 was drawn. 


attractive house, 
To meet this demand 
The original 


living room is designed to hold an in-a-door bed, so that in case guests 
come there will be some place to put them. The average family does not 
have guests very frequently and therefore it is somewhat foolish, in view 
of present conditions, to build a house which has a guest room which is un- 
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THE FENCE AND GATE LEND MUCH TO THE ATTRACTIVENESS OF THIS SIMPLE, YET TASTEFUL DESIGN 


house, erected in the South, has no 
basement and in the accompanying 
floor plan, for that reason, no steps 





to the cellar are shown. Steps can 
be easily provided, however, going 
down either under the closet off a 
bedroom or under the closet in the 
little hall which runs between the 
bath room and kitchen. 


AMERICAN LUMBERMAN House 
Plan No. 125 is unusually compact 
and yet is so designed that there 
is a good deal of closet space and 
everything is planned to lessen the 
steps and labor of the housewife. 
Additional closet space can be se- 
eured by selling built-in chests of 
drawers. 

The bedrooms are of good size 
and have excellent ventilation. The 
kitchen is compact, well lighted and 
well located. One feature which 
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will be especially liked by the 
housewife is the fact that the rear 
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occupied the greater part of the 
year. In case the house has a cel- 
lar and the stairway into it were to 
go under the bed closet, this closet 
would have to be changed. 


A very large part of the attrac- 
tion of any home is the surround- 
ing yard. Particular attention is 
called to the attractive fence and 
entrance built entirely of wood. 
This is a field for the sale of lum- 
ber, and very frequently the sale 
of short length lumber for such pur- 
poses can be greatly stimulated by 

| the right efforts on the part of re- 
tailers. Attention is also called to 
| the wide poreh, which provides an 
excellent place upon which to train 
rose vines and other climbing 
plants. 


The floor plans, the elevations 
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of the house, including the kitchen, 
is entirely cut off from the living 
room and the dining room. Thus 
sewing may be left in one bedroom 
and the visitor does not have to sit 
and look at it. 


_ In this plan the closet off the 


FLO? RAN 


Floor plan drawn by Lumber Dealers’ Service Bureau, Chicago. 
THIS FLOOR PLAN SHOWS AN BDBXCEPTIONALLY COMPACT 


ARRANGEMENT 


| and the bill of material for this 
’ house were prepared especially for 
the AMERICAN LUMBERMAN by the 
Lumbers Dealers’ Service Bureau, 
Chicago. 


Complete working plans and a 
full bill of material may be ob- 
tained from the AMERICAN LUMBER- 
MAN for $1.50, which is a purely 
nominal charge. 











DECEMBER 25, 1920 


AMERICAN LUMBERMAN 








Schools for Retail Yard Managers 





For a number of years I have stood on the 
*‘sidelines’’ and have watched with interest 
the great ‘‘lumber game.’’ I have endeavored, 
thru the trade journals, to keep in intimate 
touch with the important developments as 
they have been suggested and then either 
tried .and discarded or tried and adopted. 
Now I wish to make a suggestion which I 
believe, naturally, will be of benefit to the in- 
dustry as a whole. 

I wish to suggest a yard managers’ train- 
ing school. 


Dealers Used to Scoff at Service Room Idea 


At first thought the idea may appear ‘to be 
too far in advance to be practical. Some may 
believe the idea impossible of application. 
Those who hold such views should make a 
study of the development of the ideas which 
are now meeting with such universal approval 
in most of the retail yards of the country 
today. 

It has not been a great many years since 
some dealers scoffed at the idea of maintain- 
ing at their yards a place where sales might 
be made more conveniently, both for the 
dealer and the customer, by having goods and 
materials attractively displayed in rooms fitted 
up for that special purpose. Even today there 
remain a few dealers who have not awakened 
to the advantages of maintaining a modern 
sales room. 


‘Competition Makes Specialization Necessary 

The service room indirectly owes its origin 
to the demand for specialization of which we 
heard so much a few short years ago. Edu- 
-eators and business men everywhere advocated 
specialization. Thru specialization we hoped 
to attain the pinnacle of efficiency. Compare 
the business and the professional world of 
today with that of six or seven years ago 
and the results that have been attained during 
that short period are almost startling. In 
nearly all lines of business we find experts, 
men who have specialized, men who have been 
trained for just one kind of work and men who 
are very efficient. We have tested and have 
tried specialization and have found it to be 
a success. We will never return to the ineffi- 
cient methods of a few years ago. It is safe 
to assume that the business man who has 
failed to adopt the efficient methods used by 
his competitor has been doomed to the cate- 
gory of the inactive long before this. 


Special Training for Yard Managers 


By some strange coincidence, retail lumber 
yard managers have not felt, to any great 
extent, the effect of this wave of efficiency 
and of specialization. A yard manager is too 
often a yard manager because he has always 
been a yard manager or yard employee and 
not because he has special training for the 
position. 

There may be a number of reasons for the 
fact that no suitable outside training has been 
provided for the yard managers. It may be 
due to the fact that a yard manager’s duties 
have been so diversified and varied that no 
institution provided a complete course where 
yard managers might be trained. That in 
itself is a reason justifying and favoring the 
establishment of a training school for yard 
managers. Another reason for the lack of such 
a school may be that, taken as a whole, the 
retail lumber business has not made the rapid 
merchandising advances shown in other mer- 
chandising businesses. It has not been essen- 
tial for a yard manager to be specially trained 
and highly trained in order to keep in the 
march of progress, for the probabilities are 
that his competitor is but little if any better 
equipped for the position he fills. 

The average manager has been able to hold 
his own thru his training in the average retail 
yard, but specialization may overtake the 
retail lumber business in a few years with such 


[By Eugene R. Funk] 








force that then the untrained man will be 
the exception rather than the rule. 


Many Subjects to Study 

As a concrete example of the deficiency of 
the average yard manager, take the matter 
of advertising. Compare with other indus- 
tries’ advertising, the advertising done by the 
retail lumberman. The retail clothing and de- 
partment stores of any importance have their 
advertising managers who are specialists in 
the preparation of advertising copy. Seldom 
can this be said of the lumber companies. 

Going still further, how many yard managers 
are versed in plan reading? The number, in 
comparison to what it should be, is compara- 
tively small. It is hardly necessary to say 
that every yard manager would profit from 
a course which taught him how to read blue- 
prints and to understand even the details of 
specifications. It would prove to be good sub- 
stantial knowledge which would eventually 
lead to better and increased salesmanship. 

What should be said regarding estimating? 
There are a few, a very few yard managers 
who are competent estimators. Yard managers 
should be adepts at this work. They should be 
able to make accurate estimates and to make 
out a bill of materials in a reasonable length 
of time. It would make possible a more com- 





Comments upon the advisability of 
establishing such schools as Mr. Funk 
suggests are invited, especially from 
those who would like to attend. Also 
suggestions as to how the school or 
schools can be started. Sit down and 
write your ideas to the American Lum- 
berman. 











plete service to every customer, the ultimate 
aim of all progressive managers and dealers. 


Has Not Kept Pace With Other Businesses 


In the matter of bookkeeping, letter writ- 
ing, advertising, personal contact and the 
many other things which enter into the busi- 
ness of selling lumber to the consumer, the 
retail-lumber yard manager has not kept pace 
with other businesses. It would be possible to 
go on and on enumerating the things in which 
the manager is deficient as a rule. A study 
of timber stresses, the value of substitutes, 
the proper use of various kinds of woods, the 
drawing up of contracts and many other sub- 
jects might be and should be included in any 
scheme for the training of retail yard man- 
agers. 

It is not the purpose of this article to ‘‘run 
down’’ the lumber industry as we find it to- 
day. It is not believed that the retail lumber 
business is the most poorly managed of all 
industries. It is contended, however, that it 
has been very backward in its development 
and that now the establishment of a yard 
managers’ training school would hasten the 
progress of the lumber dealer to become a 
better business man. It is sincerely hoped that 
the lumber industry will be put on a par 
with other industries in the matter of modern 
business, sales and service methods. 

Naturally one of the first questions to be 
asked in regard to such a plan is, How could 
such a school be arranged? There are two 
answers to this question in mind now. Others 
may be developed. 


School in Central City During Dull Months 

The first answer would be to arrange for 
the school’s establishment at some central 
city during the dull months of the year when 
a yard manager could best be spared from his 
work. In this connection the line-yard con- 
cern would supply one or more relief men so 


that managers would be enabled to leave their 
work for the period during which the school 
is to be conducted. The managers could be 
sent to the school on the company’s time and 
at part pay. Every big tine-yard owner is 
aware of the extremely dull months during 
the winter when there is scarcely enough busi- 
ness to justify a high salaried man to be 
kept on the job. His time certainly could 
be better employed in improving his knowl- 
edge of the business which has been intrusted 
so largely to his care. 

A teaching staff for the elementary subjects 
that should be taken up at a training school 
such as the one suggested might be obtained 
either from the ranks of the employees of 
the company or from the business men in the 
city where the school is held. Architects, 
contra *-rs, manual training instructors, ad- 
vertising men, accountants and others capable 
of giving instruction in their respective lines 
are to be found in most towns and cities. 

The expenses for such a school might prove 
to be a stumbling block for many line-yard 
owners. Perhaps an estimate of the cost of 
the school would discourage its establishment 
before the benefits of the training are con- 
sidered. Surely a line-yard owner can afford 
to expend a few hundred dollars on training 
a manager if by so doing that manager can 
so increase his sales within a few years as to 
more than offset the expenditure by increased 
profits. The expenses for the entire venture 
should, in fairness to all, be equally divided 
and charged against the expenses of the vari- 
ous yards. 

Here it might not be amiss to suggest that 
many managers would be willing and glad 
to bear a part of the expenses, for surely they 
benefit as much or more than the companies 
by which they are employed. A large proportion 
of the retail yard managers will admit,- if 
they are honest with themselves and with you, 
that they have a good deal to learn before 
they can qualify as truly efficient managers. 
Should the parent company make the purposes 
of the school very well understood, pointing 
out the great advantages to the managers, 
those managers would more willingly pay to 
help round out their lumber yard education. 


Correspondence Courses Might Be Arranged 


A second solution to the problem is to be 
found in correspondence courses. A very thoro 
course in all of the subjects essential to a 
yard manager’s training might be arranged 
by a company and given its employees without 
cost. This would necessarily have to be de- 
tailed and very complete if the manager is to 
get the desired benefits, and would require 
concentrated application on the part of the 
managers. However, a manager who is in- 
terested in his work, his success and the suc- 
cess of his company, would find ample time 
to study any worthy course of study as pre- 
pared by his employer. 

A number of correspondence schools now 
furnish courses in some of the subjects needed 
by yard managers. A company might make 
arrangements with these schools whereby the 
courses could be presented to the managers. 
Perhaps the correspondence schools would 
make the company special rates in such cases. 
The balance of the correspondence courses 
which might not be available from the es- 
tablished correspondence schools might be ar- 
ranged thru local architects, business colleges 
or even the State colleges. These latter offer 
courses at the present time at nominal prices. 
Sources of information from which courses 
might be obtained, are numerous. It only re- 
mains for the company to compile and utilize 
these courses in arranging a complete curricu- 
lum of training for the yard managers. 


Might Combine Correspondence and School 


There is, also, a third solution to the prob- 
lem—a combination of the two suggested 


. 
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above. The correspondence courses might be 
arranged and then at a dull selling season the 
managers might be brought together at a 
central location for one or two weeks of in- 
tensive training consisting primarily of a 
study and review of the material presented by 
the correspondence courses, supplemented with 
practical work under competent instructors. 
This would enable the managers better to 
understand the material and courses. Prac- 
tical tests of the value of the courses could 
be made. Difficulties could be straightened 
out and the manager could give further study 
to his courses if so desired. Written tests 
could be given and each manager’s work 
graded much the same as is done in our schools. 
Interest might be stimulated by paying all 
expenses of the manager making the highest 
grades. 


Combination Offers Certain Advantages 


Of the three methods suggested for the 
working out of a yard managers’ school, it 
seems probable that the last mentioned is 
the more desirable of the three. The necessity 
and advisability of developing some plan is 
hardly debatable, I believe. Today there is 
just as great a need for yard managers’ 
schools as there was a few years ago for auto- 
mobile and tractor schools and as there is 
today for schools of aviation. The debatable 
part of the question centers about the best 
kind of a school to be established. 

Under the combination plan, the manager 
would have to be away from his yard but a 
short time. There are very few yards of line 
companies from which the manager,could not 
be spared for a short while. As a general 
rule the business can safely be entrusted to 
an assistant manager or some other yard em- 
ployee who is familiar with the business. 
Under this plan, too, the expense would not be 
so great. 


Several Companies Might Codperate 


Eventually the plan for the establishment 
of the yard managers’ school might be broad- 
ened to include the managers from yards other 
than those operated by the company setting 
up the institution. To some that may appear 
to be a ridiculous suggestion. However, the 
day of codperation between retail lumbermen 
is coming closer and closer to hand. As this 
is being written, the news that the dealers 
in an Illinois community are uniting their 
efforts to give fullest publicity to the recent 
price reductions, is still fresh. A sign of the 
times, surely, and an indication of that closer 
cooperation which is so to be desired! 

If yard managers not in the employ of a 
company establishing a yard managers’ train- 
ing school were not competing with the yards 
of that company and were willing to stand 
the expenses of their attendance at the school, 
why should they be barred? 

One feature of a school should not be ig- 
nored; namely, that of getting the managers 
together to talk over trade problems. This 
plan is being adopted by nearly all large line 
yards and with striking ‘success and results. 
The practice is growing every year. It is 
only a step from the yearly meeting of the 
managers to the establishment of a training 
school and a step that some company is going 
to take soon. 


Training Would Surely Repay Its Cost 

Anticipating the question which probably 
will be raised in the mind of the yard owner— 
whether the results will justify the costs— 
it is only necessary to point to all branches 
of education for the answer. The initial cost 
of a college education is often prohibitive to 
a graduate of a high school. A comparison, 
however, of the’ earning power of a college 
educated man with the earning power of one 
who has not a college training will convince 
one that the final results more than justify 
the initial costs. - 

So it would be with yard managers’ schools, 
and it is hoped that the truth of this assertion 
will impress itself on the minds of the progres- 
sive line-yard companies of this country. 





Woop which is kept perfectly dry or com- 
pletely saturated will never decay. 


Good Cooperative Advertising 


Orrawa, ONT., Dec. 20.—Codperative adver- 
tising is proving more satisfactory each suc- 
cessive season. The same purpose that actuates 
merchants of similar business to congregate in 
the same locality, prompts them to advertise in 
close proximity—the knowledge that when a 
buyer is in the market for certain commodities 
he will go to the locality: where that merchan- 
dise is sold; and that one merchant has as good 
a chance as another in securing business. 

One of the cleverest advertising campaigns 
of this description was that adopted by the 
dealers in building materials of Ottawa, Canada. 
They took an entire page, which was headed in 
bold letters: ‘‘Citizens Home Building Page.’’ 
In this space was drawn an outline house, com- 
plete from basement to garret, with porches, 
walks, windows and doors. This house was 
blocked off into little squares and triangles, in 
each of which some merchant placed his indi- 
vidual ad. Each dealer took for his space that 
part of the house for which he was best equipped 
to furnish the material. For example, the 
dealer in shingles placed his ad on the roof, 
while the dealer in furnaces used the basement 
to set forth his ad. On the roof occurred the 
little ads of M. N. Cummings, dealer in shingles, 
lath, sash and doors; W. ©. Edwards & Co. 
(Ltd.), dealers in lath, shingles, rough and 
dressed flooring and doors; James E. Wilson, 
dealer in sash, doors, moldings, lath and shingles, 











17, 1920, the new quotations are 40 te 47 per- 
cent reduced. The reduction is effective in the 
company’s yards at Bellingham, Ferndale, Lyn- 
den and Everson. 

The following table shows the difference be- 
tween prices on May 17, 1920, and Dee. 15, 
1920: 


May, Dec. 15, Percent 

1920 1920 reduction 
No. 1 common dimension. -.$42 $25 40 
No. 2 common dimension... 36 20 44 
No. 3 common dimension... 26 15 42 
No. 1 shiplap and boards... 45 25 44 
No. 2 shiplap and boards... 36 20 44 
No. 3 shiplap and boards... 26 15 42 
No. 2 and better drop siding 80 45 44 
No. 3 and better drop siding 75 40 47 
No. 2 and better ceiling.... 78 45 42 
No. 3 and better ceiling.... 74 40 46 


In addition to its reductions to the general 
public, the Bloedel Donovan Lumber Mills last 
April put into effect a 10 percent discount on all 
lumber bought of it by its employees for home 
building, with 2 percent added for cash. Many 
of its employees took advantage of the dis- 
count. 


Wins First Prize with Display 

MAYSVILLE, Ky., Dec. 20.—Every year the 
Corn and Toabeco Fair held in Maysville marks 
a time of extreme interest and importance to 
residents in this section. Not only are the citi- 
zens of Maysville present in numbers, but from 
all the surrounding country they come to see, 
to learn, to visit and to talk. Every year prom- 
inent firms in Maysville have booths and prizes 
are offered by the fair 
officials for those judged 
to be of special excel- 
lence. The Maysville 
Lumber Co., sensing the 
opportunity of becoming 
better acquainted with 
customers and prospect- 
ive customers, always 
takes an active part in 
the fair and the accom- 
panying illustration 
shows its booth at the 
fair this year. That this 
display was awarded 
first prize is witness to 
the interest of people 
generally in homes and 
particularly in attract- 
ive ones. The entire ex- 
hibit was built around 
the very attractive 
model home designed by 
M. B. Wunder and John 
Welsh, of the Maysville 
Lumber Co. The house 
was built by a local 
carpenter, J. M. Stevens, 
and was decorated by 
Miss Lena Walsh. The 
company believes that 
not only should the 
house be attractive, but 
that surroundings should 
be properly arranged 
and, therefore, as may 
be seen from the ac- 
companying illustration, 
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The Maysville Lumber Co. was awarded first prize on this very attractive 
display at the Maysville Corn and Tobacco Fair and at the same time 
uncovered 1921 building prospects which if developed will result in sales 


of over $60,000 worth of building material. 


and H. Dupuis & Son, dealers in lumber, roofing 
paper, and firewood. 


How Retail Prices Have Decreased 

BELLINGHAM, WASH., Dec. 18.—Building 
prospects for 1921 in Bellingham brightened 
this week with an announcement by the Bloedel 
Donovan Lumber Mills’ retail department that, 
effective Dec. 15, it would make another reduc- 
tion in prices on lumber. The last reduction, 
one of several since last May, is a little better 
than 10 percent, says Manager D. F. Trunkey. 
It is expected that the company’s action will 
promote building considerably, especially if it is 
accompanied by similar action on the part of 
plumbers, hardware merchants and other han- 
dlers of building material. Compared with 
prices prevalent in the company’s yards May 





the yard was laid out 
with an eye to its land- 
scape possibilities. 

It is an old and true 
saying that ‘‘the proof 
of the pudding is in the eating.’’ The Mays- 
ville Lumber Co. feels that the proof of the 
worth of such displays is in business attracted, 
and judged by that standard the display was 
very satisfying indeed. In this connection M. 
B. Wunder said, ‘‘We are confident that this 
display alone has put us in touch with pros- 
pects who intend to build during 1921, which 
prospects, if all develop as expected, will show 
sales of over $60,000. We were more than 
pleased at the interest shown and we displayed 
but one design of house. We believe the time 
is coming when a lumber dealer will sell a house 
like a merchant sellg a suit of clothes, because 
of all the prospective business we uncovered at 
this display eight people: wanted a house ex- 
actly like the model, with slight changes in the 
arrangement of the interior.’’ 
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Great Storage Terminal Designed to Facilitate 


Distribution of Lumber in New York Territory 


Of great interest to the producers of lumber 
in every section of the country is the gigantic 
terminal project now under way in New Jersey, 
just on the outskirts of New York City. On the 
east bank of the Hackensack River adjoining 
the corporate limits of Jersey City, the Fulton 
Lumber Terminal Co. is preparing to establish 
the largest lumber terminal in the world and 





will be under way by Jan. 1 and it is hoped to 
have the great terminal functioning by spring. 


Cheaper Water Transport from Pacific Coast 


Of special interest to west Coast producers 
is the announcement by E. R. Shaw, general 
manager, that the company has arranged with 
the International Charterer’s Co. to transport 





Showing how the Fulton Lumber Terminal Co. will look when completed 


the only one of its kind on the Atlantic sea- 


board. 

The engineering firm of Andrews, Tower & 
Lavalle, of Springfield, Mass., is now at work 
surveying the land and laying out the site of 
fifty acres with a half mile frontage on the 
Hackensack River, where the first unit of the 
great terminal will be situated. Storage—a 
large part of it covered steel sheds—for 100,- 
000,000 feet of lumber; wharves; slips to ac- 
commodate a number of ocean going vessels at 
one time; electrically operated overhead lumber 
handling devices and terminal tracks connecting 
with every railroad entering New York City, will 
constitute the first unit. Already the channel 
leading from New York harbor to the terminal 
site is of sufficient depth to accommodate large 
ocean freighters, with the exception of two 
places, and the Government will soon begin 
dredging out the channel at these points. This 
will provide a channel of twenty feet minimum 
depth at mean low tide and twenty-five feet at 
high tide, twelve months in the year. 


Remanufacturing, Sales and Distribution 


Every possible accommodation and service 
will be accorded those who use the terminal. 
There will be a large resawing plant at the dis- 
posal of manufacturers who store their lumber 
at the terminal. Where desired, the company 
will furnish salesmen to dispose of the stock, 
serving as direct sales agents of the producers. 
Deliveries to any point within a radius of thirty 
miles, which embraces the so called Metropoli- 
tan District, will be made by motor truck. The 
territory up State and New England will be 
served both by rail and by power barge service 
on the many inland waterways. Western Penn- 
sylvania, western New York and Ohio will be 
served direct via the various railroads connected 
with the lumber terminal. B. F. Fitch, presi- 


dent of the Motors Terminal Co., of New York 
and Cleveland, will have charge of motor trick 
distribution. 

The Fulton Lumber Terminal Co. has estab- 
lished offices in New York City, at 112-118 
pve 44th Street, where it: is organizing its 
oree. 


Actual construction of the initial unit 





lumber from points on Puget Sound, the Colum- 
bia River and the California coast to the New 
York terminal on the basis of $15 a thousand 
feet. A fleet of steamers will be assigned to 
this service as soon as the terminal is ready 
to receive lumber. 

While the primary purpose of this project 
is to furnish a centralization point for the 
storage of large quantities of Pacific coast 
woods, enabling the western mills better to serve 
their eastern customers, the service of the ter- 
minal will be extended to all producers of lum- 
ber regardless of their location. 


A small charge for handling, storing and de- 


— 2 


livering will be made, but even with this charge 
added the cost will not equal the present cost of 
bringing west Coast lumber to New York by 
rail, and at the same time the west Coast and 
southern producers will have in this terminal a 
place where they can store their surplus stocks 
and supply every demand of this great lumber 
consuming section. 

The possibilities of this great project are un- 
limited. Fully realizing this and laying their 
plans well for the future, the company has ar- 
ranged for an additional one hundred acres of 
land adjoining the site of the first unit of fifty 
acres. The entire tract is owned by strong New 
York financial interests, who are also directly 
interested in the lumber terminal project. The 
site has been leased for a term of ninety-nine 
years, and the initial unit, when completed, will 
represent an investment of approximately 
$1,000,000 for improvements alone. 

Those Who Are Backing the Enterprise 

The Fulton Lumber Terminal Co. was re- 
cently organized under the laws of New Jer- 
sey. Messrs. MacFarland, Taylor & Costello, 
of New York City, have been retained as coun- 
sel. Some of those interested in the project are 
F. J. Vander Beek, director of numerous large 
corporations, of New York; B. F. Fitch, presi- 
dent of Motors Terminal Co., of New York, 
Cleveland and Cincinnati; M. G. Thomle, 
State senator, of Seattle, Wash.; Riley Wil- 
liams, in charge of Brooklyn eastern district 
terminal; W. C. Boardman, eastern representa- 
tive of Mellen-Stuart Construction Co., a sub- 
sidiary of the Mellen National Bank, of Pitts- 
burgh; C. W. Daughs, director National Red- 
wood Co., of California. Strong New York 
financial interests have secured a large block 
of the stock of the company, and several prom- 
inent lumber producers on the west Coast and 
South are seriously considering coming into the 
enterprise, financially and actively. 

Approximately 50 percent of the United 
States exports and imports pass thru the port 
of New York and about one-tenth of the coun- 
try’s manufactories are located in the greater 
New York metropolitan area, which has a popu- 
lation of 10,000,000, and within a few hundred 
miles radius there is a population of 30,000,000. 
Annually 4,000,000,000 feet of lumber passes 
thru the port of New York. This gives an idea 
of the great possibilities for a distribution 
center. 








Central location enables the terminal to serve the territory 
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National Forestry Bill, Outlining Conservation and 
Reforestation Policies, Introduced in Congress 


[Special telegram to AMBRICAN LUMBERMAN] 

WASHINGTON, ‘D. C., Dec. 21.—Representative 
Bertrand H. Snell, of New York, Republican 
member of the rules committee, tomorrow will 
introduce in the House the bill drafted by the 
National Forestry Program Committee. R. 8. 
Kellogg, chairman of the forestry committee, 
and Warren B. Bullock, secretary, spent today 
here in consultation with Representative Snell 
and others. 

Organizations represented on the forestry 
committee are the National Lumber Manu- 
facturers’ Association, American Newspaper 
Publishers’ Association, American Paper & 
Pulp Association, American Forestry Associa- 
tion, Chamber of Commerce of the United States, 
Western Forestry & Conservation Association, 
National Wholesale Lumber Dealers’ Associa- 
tion, Association of Wood Using Industries and 
Society for Protection New Hampshire Forests. 

The title of the bill as it will be introduced 
reads: ‘‘To provide thru coéperation between 
the Federal Government, the States and owners 
of timber lands for adequate protection against 
forest fires, for reforesting of denuded lands, 
for obtaining essential information in regard 
to timber and timber lands, for extension of the 
national forests, and for other purposes all es- 
sential to continuous forest production on lands 
entirely suited therefor.’’ 

While little hope is entertained by Chairman 
Kellogg and his associates on the committee that 
Congress will act favorably on the bill at this 
session, the plan is to arrange for exhaustive 
hearings and press the measure to final enact- 
ment in the next Congress. The committee was 
organized on a permanent basis and is prepared 
to stick to its task until effective legislation for 
the protection and perpetuation of the forests 
is enacted. 

The text of the final draft of the bill follows 
in full: 

Be it enacted by the Senate and House of Repre- 
rl of the nited States in Congress assem- 


Section 1.—The secretary of agriculture, thru the 
Forest Service, is hereby authorized and directed in 
codperation with appropriate officials of the vari- 
ous States or other suitable agencies, to recommend 
for each forest region of the United States the 
essential requirements in protection of timbered 
and cut-over lands from fire, in reforesting denuded 
lands, and where and to the extent necessary, in 
the cutting and removing of timber crops by such 
methods as will promote continuous production of 
timber on lands chiefly suitable therefor, and the 
secretary of agriculture is further authorized on 
such conditions as he may determine to be fair and 
reasonable in each State to codperate with the vari- 
ous States and thru them with private and other 
agencies within the States in bringing into effect 
such essential requirements favorable for forest 
protection and renewal with a view to furnishing 
a continuous supply of timber for the use and neces- 
sities of the people of the United States. 


Section 2.—That in no case other than for pre- 
liminary investigation shall the amount expended 
by the Federal Government in any State during any 
fiscal year under the foregoing section exceed the 
amount expended by the State for the same purpose 
during the same fiscal year, including the expendi- 
tures of forest owners required by State law; and 
the secretary of agriculture is authorized to with- 
hold coéperation in whole or in part from States 
which do not comply in legislation or administra- 
tion practice with such requirements as shall be 
established in accordance with Section 1 of this 
Act. In the coéperation extended to the several 
States due consideration shall be given to the 
protection of the watersheds of navigable streams, 
but such codperation may, in the discretion of the 
secretary of agriculture, be extended to any forest 
lands within the coéperating States. 


Section 3.—That the secretary of agriculture thru 
the Forest Service and in coéperation with the 
various States, organizations of timber users, own- 
ers of timber lands, and other agencies, is hereby 
authorized and directed to make a survey of the 
forest resources of the United States, to determine 
the quantity, location, availability and suitability 
for various uses of each class or species of timber : 
to determine the approximate area, location and 
production capacity of the land chiefly valuable for 
timber growth and not required for other pur- 
poses; to ascertain the yearly requirements as to 
kinds and quantities of timber of each State and 
important wood using industry ; and to obtain such 
related information as in the judgment of the 
secretary of agriculture may be necessary to carry 
out the provisions of this Act. 


Section 4.—That for carrying out the purposes 


of Sections 1, 2 and 8 of this Act, including the 
employment of persons and means in the District 
of Columbia and elsewhere, there is hereby appro- 
priated for the fiscal year ending June 30, 1922, the 
sum of $2,000,000 and for each fiscal year there- 
after until and including the fiscal year ending 
June 30, 1926, a like sum of $2,000,000, the total 
sum of such appropriations to be available until 
expended, but not less than $1,000,000 thereof 
shall be available exclusively during each fiscal 
year for forest protection in codperation with the 
States under the terms of Sections 1 and 2 herein. 


Section 5.—That there is hereby appropriated 
for the fiscal year ending June 30, 1922, the sum 
of $1,000,000 and for each fiscal year thereafter 
until the expiration of the fiscal year ending June 
80, 1926, a like sum of $1,000,000 to enable the 
secretary of agriculture to conduct experiments and 
investigation in reforestation and methods of cut- 
ting and utilizing timber, to establish forest experi- 
ment stations, and to conduct investigations in 
wood utilization, timber tests, the preservative 
treatment of timber, the species and methods 
adapted to the manufacture of paper and wood 
products, and such other tests and investigations 
as in the judgment of the secretary of agriculture 
shall be desirable to promote the most effective use 
of timber in the United States. The investigation, 
experiments and tests provided for by this section 
may be conducted independently, or in codperation 
with other branches of the Federal Government, 
with States, county and municipal agencies, edu- 
cational institutions, business organizations and 
individuals; and authority is hereby granted the 
secretary of agriculture to receive money contribu- 
tions, under such conditions as he may impose, 
from codperators, which contributions shall be 
covered into the Treasury and shall constitute a 
special fund which is hereby appropriated and made 
available until expended for the payment of the 
contributors’ share of the expenses of conducting 
any such investigations, experiment, or test, and 
for refunding to contributors amounts contributed 
by them in excess of their share of said expenses. 

Provided, that the secretary of agriculture shall 
expend such portions of the appropriations made 
available by this section as he deems necessary to 
study the effects of tax methods and practices upon 
forest perpetuation, to devise tax laws designed 
to encourage the conservation and growing of tim- 


ber, to codperate with State agencies in the con- 
sideration of such laws, and to investigate and _ 


mote practicable methods of insuring standing 
timber or growing forests from losses by fire and 
other causes. 


Section 6.—That there is hereby appropriated 
for the fiscal year ending June 30, 1922, the sum 
of $1,000,000 and for each fiscal year thereafter 
until the expiration of the fiscal year ending June 
30, 1926, a like sum of $1,000,000, the total sum 
of such appropriations to remain available until 
expended, to enable the secretary of agriculture to 
purchase or otherwise obtain forest tree seed and 
nursery stock, to establish and maintain forest 
nurseries in the national forest, to sow and plant 
denuded lands within the national forests with 
forest trees, and to conduct necessary experiments 
and investigation of such sowing and planting, 
including all necessary expenses incident thereto. 


Section 7.—That there is hereby appropriated 
for the fiscal year ending June 30, 1922, the sum 
of $10,000,000 and for each fiscal year thereafter 
until the expiration of the fiscal year ending June 
30, 1926, a like sum of $10,000,000, the total sum 
of such appropriation to be available until ex- 
pended, to be expended in carrying out the pur- 
poses of the Act of March 1, 1911, entitled “An 
Act to enable any State to codperate with any other 
State or States, or with the United States, for the 
protection of watersheds of navigable streams and 
to appoint a commission for the acquisition of lands 
for the purpose of conserving the navigability of 
navigable rivers,” as amended. 


Section 8.—That the secretary of agriculture is 
hereby authorized to locate, examine, survey, and 
with the approval of the National Forest Reserva- 
tion Commission, and at the price or prices fixed 
by it, to purchase lands chiefly suitable for forest 
production in any part of the continental United 
States, whether the control of such lands will pro- 
mote or protect the navigation of streams on whose 
watersheds they lie or otherwise; and the appro- 
priations made for the purchase of lands under the 
Act of March 1, 1911, entitled, “An Act to enable 
any State to codperate with any other State or 
States or with the United States for the protection 
of watersheds, of navigable streams and to appoint 
a commission for the acquisition of lands for the 
purpose of conserving the navigability of navigable 
rivers,’’ shall be available for the purposes named 
in this section ; provided, that all of the previsions 
of the aforesaid Act of March 1, 1911, as amended, 
not inconsistent with the provisions of this section, 
shall apply to any lands so purchased. 


Section 9.—That the secretary of the interior 
be and hereby is authorized to accept on behalf of 
the United States title to any lands within or ad- 
jacent to exterior boundaries of national forests, 
if, in the opinion of the secretary of agriculture, 
the public interests will be benefited thereby and 
the lands are chiefly valuable for national forest 
purposes, and in exchange therefor may give not to 
exceed an equal value of such national forest lands 
or timber or assignable certificates for timber with- 
in the national forests as may be determined by 
the secretary of agriculture and accepted by the 


owner as fair compensation, consideration being 
given to any reservations which either the grantor 
or the Government may make of timbers, minerals 
or easements. Such assignable certificates for tim- 
ber shall be issued under the authority of the 
secretary of agriculture, shall be for the agreed 
values of the lands acquired, and shall be accepted 
at their face value when accompanying bids for the 
purchase of national forest timber, or in payment 
for national forest timber purchased under existing 
laws and regulations. Any timber given under 
such exchanges shall be cut and removed under the 
direction and supervision and in accordance with 
the requirements of the secretary of agriculture. 
Lands conveyed to the United States under this 
section shall, upon acceptance of title, become 
parts of such national forests as the secretary of 
agriculture shall designate; provided that the sec- 
retary of the interior shall report to Congress an- 
nually the quantities of such land exchanges as are 
consummated and the names of the parties thereto. 


Section 10.—That all lands not now embraced 
in national forests or national parks which are 
owned by the United States or subject to disposi- 
tion by the United States, including unreserved 
public lands, lands covered by former patents or 
grants which have reverted in the United States 
and Indian reservations, and all lands of the 
character herein defined which may hereafter be 
acquired by the United States with the exception 
of military, naval, lighthouse and other special 
reservations, which are classified by the secretary 
of agriculture and approved by the National Forest 
Reservation Commission as valuable chiefly for the 
production of timber or protection of watersheds, 
shall be and the same are hereby withheld from all 
forms of entry, appropriation or allotment, except 
mineral entries authorized under existing law, 
from and after the date of the filing of such classi- 
fication with the secretary of the interior, and the 
lands so classified shall remain withdrawn from 
any form or entry or appropriation as aforesaid, 
with the exception of mineral entries authorized 
under existing law, until the Congress shall direct 
otherwise; and there is hereby appropriated for 
the fiscal year ending June 30, 1922, the sum of 
$250,000, and for each fiscal year thereafter until 
the expiration of the fiscal year ending June 30, 
1926, a like sum of $250,000, to enable the secre- 
tary of agriculture'to classify and determine the 
areas of the lands herein defined which are valuable 
chiefly for the production of timber or protection 
of watersheds: provided, that nothing herein con- 
tained shall affect the standing of any valid claim, 
entry, or allotment existing on any such lands at 
the date of their classification or the equities or 
rights of the claimants or entrymen thereof. 

Section 11.—That the National Forest Reserva- 
tion Commission created pursuant to the Act of 
March 1, 1911, is hereby authorized and directed 
to recommend to the President of the United 
States the incorporation in national forests of any 
lands classified as valuable chiefly for the pro- 
duction of timber or protection of watersheds and 
withdrawn from entry under the preceding sec- 
tion, which in the judgment of said commission are 
adapted to national forest purposes. Said com- 
mission is further authorized to determine the 
value of any lands so withdrawn which are the 
property of Indian tribes and to make recommenda- 
tions to Congress for the purchase of such lands 
or otherwise for the liquidation of the equities of 
such Indian tribes therein. 

Section 12.—The President of the United States 
is hereby authorized in his discretion, upon recom- 
mendation of the National Forest Reservation Com- 
mission, to incorporate in national forests now ex- 
isting or which the President by executive proclama- 
tion may create, any lands classified and withdrawn 
as defined in Section 9 herein; but the lands so 
added to any national forest shall be subject to any 
valid claims, entries, or allotments, existing at the 
date of their withdrawal and to the rights, equities 
or title of any Indian tribes; provided, that the 
President may in his discretion incorporate in 
national forests all or any portion of military, 
naval, or other special reservations, not including 
national parks, or any lands acquired by the 
United States thru gift, bequest or otherwise which 
are chiefly valuable for the production of timber or 
protection of watersheds under such regulations or 
conditions as he deems wise with respect to the 
use of such lands for military, naval, or other 
purposes; provided further, that it is the intent 
and purpose of this Act that should any part 
thereof fail because of ambiguity or other reason, 
such failure shall not be construed as adversely af- 
fecting the remaining parts. 


NATION MUST CONSERVE RESOURCES 
{Special telegram to AMERICAN LUMBERMAN] 
WasuinetTon, D. C., Dec. 22.—When inter- 

viewed today regarding the forestry bill, Rep- 

resentative Snell said he introduced it for the 
purpose of having the Federal Government de- 
fine its future policy toward one of the nation’s 
greatest natural resources—the forests and 
their products. Continuing, Mr. Snell said: 
Thus far we as a nation have been very profli- 


gate in the depletion of our natural resources, 
and today we are brought face to face with the 


(Concluded on page 127) 
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When from a very small beginning a 


business concern in a comparatively 
brief span of years attains to a promi- 
nent place in the industry which it 











Arkansas and Oklahoma © an te 


Conversion into 


sovot Soft Pine and Hardwoods ‘= » 
DIERKS LUMBER & COAL CO., Kansas City, Mo. 


represents, it is safe to conclude that 
there are one or more outstanding 
reasons for its success. In the case of 
the Dierks Lumber & Coal Co. there 






































AMERICAN 


LUMBERMAN 





DECEMBER 25, 1920 





SS ee ee 


H. L. DIERKS 


Second Vice President 





J. S. KIRKPATRICK 
General Counsel 


D. V. DIERKS 


Secretary and Treasurer 


not only high grade raw material, but the most modern and 
efficient methods, machinery and appliances. 


are several excellent reasons that might be cited. 


A visitor to the company’s four mills, which are situated at 
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HERBERT DIERKS 
Manager Manufacturing De- 





partment 


foremost, the company’s fixed purpose and policy from the be- 
ginning have been to manufacture from some of the best pine 
and hardwood timber to be found in the States of Oklahoma 
and Arkansas, lumber of supreme quality, carefully manufac- 
tured and graded—in fact handled from the stump to the car 
with the care that insures a superior product. 


Four Modernly Equipped Plants 
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F. H. DIERKS 
Manager Railway and Log- 
ging Department 
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Manager Land Sales 
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A. E. HART 


General Sales Manager Pine 
and Hardwood Departments 
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SHOWING THE TWO RAILROADS OWNED AND OPERATED BY THE DIERKS INTERESTS, THE LOCATION OF THE COMPANY’S 
PLANTS, AND RAILWAY CONNECTIONS WITH THE KANSAS CITY SOUTHERN AND THE FRISCO SYSTEM 
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THIS SPLENDID STAND OF SHORTLEAF PINE TIMBER IS ONLY A FAIR SAMPLE OF THE SOFTWOOD STUMPAGE OF THE 
DIERKS LUMBER & COAL CO 
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Dierks, Ark., Broken Bow, Okla., and Wright City, Okla., is at 
once impressed by the uptodate arrangement, superior equip- 


ment and efficient man- 
agement of these thoroly 
modern plants. Three 
of these plants—one at 
each of the above points 
— manufacture pine 
lumber, while the fourth, 
situated at Broken Bow, 
is a hardwood mill. Re- 
cently a staff represent- 
ative of the AMERICAN 
LUMBERMAN made a tour 
of inspection of the com- 
pany’s logging and lum- 
bering operations, and 
was deeply impressed by 
the evidence on every 
side of a determination 
to maintain the highest 
possiblestandards of 
quality of product and 
of efficient and econom- 
ical manufacture. 


Next best to a personal visit is a careful inspection of the 
views here presented, all of which were taken very recently by 












A Fair Sample of the Logs 
from Which the Company 
Cuts Its White Oak Lumber 





the AMERICAN LUMBERMAN’S staff photographer for the ex- 
press purpose of illustrating this story of the growth and de- 
velopment of a company 
that is everywhere recog- 
nized as among the leaders 
in the great lumber indus- 
try. The pictures, together 
with pertinent facts gath- 
ered at first hand by an 


editorial repre- 
sentative of this 
paper, tell a 
story of ab- 
sorbing interest 
to all lumber- 
men — particu. 
larly to retailers 
who desire to ae- 
quaint th em- 
selves more fully 
with the sources 
of supply and 
the most modern 
processesof 


‘manufacture of 


the produet 
which they han- 


dle. 


The Owners Are Active Managers 
A supplementary reason for the company’s growth to its 





SEEING IS BELIEVING: THESE LOGS ARE THE RAW MATERIAL FROM WHICH THE BROKEN BOW (OKLA.) HARDWOOD 


PLANT PRODUCES GUM AND OAK LUMBER OF THE HIGHEST QUALITY 
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A VIEW IN ONE OF THE DIERKS LUMBER & COAL CO.’S TRACTS OF REAL WHITE OAK TIMBER, OF WHICH THERE IS AN 
AMPLE SUPPLY FOR MANY YEARS 
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SOME OF THE NINE LOCOMOTIVES USED AT THE BROKEN BOW (OKLA.) OPERATION, SHOWING THE HIGH CLASS EQUIP- 
MENT USED ON THE DIERKS COMPANY’S RAILROADS 


present commanding position doubtless is found in the fact ciency, economy of operation, and the ready adoption of im- 
that from its inception the owners have been the active mana- proved methods in all departments. 
gers. This close personal touch naturally has made for effi- Another important element is the fact that the founders of 
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Quarters for Single Men in Model Logging Camp at Broken Bow 

















A STREET SCENE IN THE MODEL LOGGING CAMP AT THE BROKEN BOW (OKLA.) OPERATION. NOTE THE COMFORTABLE 
PORTABLE HOUSES PROVIDED FOR THE FAMILIES 
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SOME OF THE 106 MULES AT THE BROKEN BOW OPERATION — AND THEY ARE MIGHTY FINE ANIMALS 


the company began as retailers, and that for a term of years of a manager who devotes himself entirely to that branch of 
the concern was engaged in retail trade only, operating a line’ the business. By reason of this long and intimate identifica- 
of yards in Nebraska which eventually totalled sixteen. Fur- tion with the retail trade the company understands the retail- 
thermore, practically the same sixteen retail yards are still er’s needs and problems to a degree that would not otherwise 





operated by the company, thru a special department, in charge _ be possible. 











THE BIG COLLAPSIBLE SPAR SKIDDER AND LOADER OPERATING IN HARDWOOD TIMBER AT THE BROKEN BOW 
OPERATION 
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NOTE THE SPLENDID AVERAGE QUALITY OF THIS TRAIN LOAD OF HARDWOOD LOGS EN ROUTE TO MILL 


How the Start Was Made 


The founder of the company—and now its president—Hans 
Dierks, started in the lumber business in 1880, establishing a 
retail yard at Walnut, Iowa. He later sold this yard and 
moved to Nebraska, opening retail yards at Juanita and Kene- 
saw in that State. In 1886 a retail yard was opened at Broken 
Bow, Neb. At that time Herman Dierks, who now is vice presi- 
dent, entered the business as a partner, and from then until 
date of incorporation the firm was known as Dierks Bros. From 





this start the business expanded until, as has been stated, 
embraced sixteen retail yards, all in Nebraska. In 1895 the 
business was incorporated as the Dierks Lumber & Coal Co., 
with headquarters at Lineoln, Neb. Until 1897 
was retail only. 

In 1897 the headquarters were removed to Kansas City, and 
the company started manufacturing in a small way at Petros, 
a town now out of existence, that was then aaa near the 
present town of Heavener, Okla. The company in those days 
operated a small planing mill at Petros, buying and dressing 


the business 
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LOADING OUT A TRAIN OF ‘‘DIERKS QUALITY’’ SOFT PINE LOGS FOR CONVERSION INTO CHOICE LUMBER AT THE COM- 
PANY’S BIG PINE MILL AT BROKEN BOW, OKLA. 
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lumber from little country mills. 

In 1900 the company bought out a 
plant at DeQueen, Ark., together with 
some stumpage. It has been adding to 





its timber holdings ever sinee, until 
it now owns nearly a half million 
acres of choice shortleaf pine, white 
oak, red oak, gum, hickory, ash and 
other hardwoods in Pike, Howard, 
Polk and Sevier counties in Arkansas, 
and MeCurtain and Pushmataha coun- 
ties in Oklahoma. The company esti- 
mates that its present timber supply 
is sufficient to run its mills about fif- 
teen years. 


Two Thousand Employed In Woods 
and Mills 


Employed at all the company’s 
woods and mill operations is a total of 
about two thousand men. The total 
annual eapacity of all the plants is 
200,000,000 feet of pine and 20,000,- 
000 feet of hardwoods. The three lath 
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A TRAIN LOAD OF SOFT PINE LOGS COMING INTO BROKEN BOW, OKLA. THE INSERT SHOWS THE MOUNTAIN FORK 
BRIDGE, ON THE T. O. & E. RAILROAD 
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THE MODERN BANDSAW PINE MILL AND LOG POND OF DIERKS LUMBER & COAL CO. AT BROKEN BOW, OKLA. DAILY 
CAPACITY 125,000 FEET. NOTE QUALITY OF THE LOGS 





One of the Great Reservoirs, Insuring an Ample Resérve Supply of Water for the 
two Mills at Broken Bow, Okla. 





mills can turn out about 90,000 lath a day. 

The company now has on hand at all plants a 
total of about 40,000,000 feet of lumber, all 
thoroly seasoned and ready for the trade. All 
lumber is band sawn and carefully manufactured 
from start to finish, the sawmill and planing mill 
machinery and equipment all being of the latest 
type. 


Two Logging Railroads Operated 


The Dierks interests operate two logging rail- 
roads, both of which are also common carriers. 
One of the roads is called the Texas, Oklahoma 
& Eastern, running from Valliant, Okla., to Bro- 
ken Bow, Okla., a distance of 24 miles. An ex- 
tension of about the same distance, to DeQueen, 
Ark., is now almost finished. Two mixed trains 
are run each day on this road, each train making 
the round trip, starting from Broken Bow. Be- 
sides handling the lumber from the company’s 
three mills in Oklahoma, the road hauls eattle, 
cotton, merchandise of all kinds for the towns 
along the road, and earries passengers. 
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ONE OF THE BEST EQUIPPED HARDWOOD MILLS IN THE SOUTH IS THIS UPTODATE BAND MILL OF THE DIERKS LUMBER 
& COAL CO. AT BROKEN BOW, OKLA. DAILY CAPACITY 75,000 FEET 


The DeQueen & Eastern Railroad runs from 
DeQueen, Ark., to Dierks, Ark., a distance of 
27 miles. When the extension already mentioned 
is completed, which will be within a few weeks, 
this road will connect with the Texas, Oklahoma 
& Eastern, making a total main line mileage of 
75 miles. Both main lines are laid with 75-pound 
steel rails on standard white oak ties. 


Road Beds Economically Constructed 


In laying out both the logging roads, advan- 
tage was taken of the topography of the section 
to secure economical construction of the road 
bed, as well as the most rapid, efficient and eco- 
nomical transportation of the logs. The main 
lines run east and west, skirting the foot hills, 
while the spurs run north and south, as a rule 
following the watercourses. Thus great advan- 
tages are gained both in the construction of the 
roads and in transporting the logs to the mills. 
Besides the main lines there are about 75 miles 
of spur tracks leading into the timber. These The Big Timber Dock at the Broken Bow (Okla.) Hardwood Mill of the Dierks 
spurs are laid with 60-pound steel rails. Lumber & Coal Co. 
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LUMBER YARDS AT THE PINE MILL OF THE DIERKS LUMBER & COAL 
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ONE OF THE ALLEYS IN THE HARDWOOD YARD AT BROKEN BOW, OKLA., SHOWING CAREFUL PILING AND THE STRAIGHT, 
WIDE SPACES INSURING PERFECT AIR CIRCULATION AND THORO SEASONING 
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(0. AT BROKEN BOW, OKLA. THE STOCK CARRIED HERE AVERAGES AROUND 10,000,000 FEET 


SPUR ES 


Duels 




















A SECTION OF THE HARDWOOD YARD AT BROKEN BOW, OKLA., STOCKED WITH 8,000,000 FEET OF GUM, OAK, SYCAMORE, 
ELM, CYPRESS, MAPLE, HICKORY, ASH, ETC. 
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INTERIOR OF THE ROUGH DRY SHED AT BROKEN BOW, OKLA., SHOWING ONE SECTION OF THE DRY KILN SORTER, EACH 
SECTION BEING 515 FEET LONG. CAPACITY OF SHED 2,000,000 FEET 














A SECTION OF THE DRESSED LUMBER SHED AT BROKEN BOW, OKLA., STOCKED WITH SOFT PINE FINISH, CEILING, 
MOLDING ETC. SHED HAS CAPACITY OF 2,500,000 FEET 
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INTERIOR OF THE PLANING MILL OF THE DIERKS LUMBER & COAL CO., AT BROKEN BOW, OKLA., WHICH HAS A DAILY 
CAPACITY OF 175,000 FEET OF PINE FINISH, FLOORING ETC. 




















PERSPECTIVE VIEW IN THE FLOORING SECTION OF THE DRESSED LUMBER SHED AT BROKEN BOW, OKLA. PHOTO- 
GRAPH WAS TAKEN FROM ROOF OF A CAR BEING LOADED WITH FLOORING AND FINISH 
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The company uses, on 
both main lines and 
spurs, a total of sixteen 
Baldwin and American 
locomotives, and 130 
steel underframe 40-foot 
logging ears, this length 
permitting the double 
loading of logs. The 
eapacity of the cars is 
60,000 pounds each. 


They are equipped with 








The Dierks Lumber & Coal Co. Produces and Wholesales Large Quantities of 
Hewn Ties 





extra wide bunks (11 
feet), facilitating load- 
ing and making a more 
stable load, as it is not 
necessary to pile the logs 
so high as it would be 
if narrower bunks were 
On the main lines 


locomotives of 100,000 
to 134,000 pounds on the 


used. 


drivers are used, and on 


the spurs of 77,000 to 





THE CAMPS AT ALL OF THE DIERKS OPERATIONS ARE CLEAN AND COMFORTABLE. THIS PHOTOGRAPH SHOWS A CAMP 


STREET AT THE WRIGHT CITY (OKLA.) LOGGING OPERATION 
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OVER A HUNDRED HEAD OF MULES AND HORSES ARE USED IN THE WRIGHT CITY (OKLA.) LOGGING OPERATION. 
PICTURE SHOWS A FEW OF THEM, AND THEY ARE A FINE LOT 
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LOADING OUT A LOGGING TRAIN AT WRIGHT CITY (OKLA.) OPERATION. 











THESE OKLAHOMA SOFT PINE LOGS FROM HILL GROWN TIMBER PRODUCE THE FINEST OF LUMBER 





DECEMBER 25, 1920 AMERICAN LUMBERMAN 

















LOG QUALITY IS THE FOUNDATION OF A LUMBER MANUFACTURING BUSINESS. NO FINER FINISH CAN BE PRODUCED 
THAN IS MADE BY THE DIERKS LUMBER & COAL CO. FROM THESE OKLAHOMA SOFT YELLOW PINE LOGS 
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The Commissary at Wright City, Okla., Well Stocked With Dry The Ice Plant at Wright City, Okla., Which Supplies Ice for Broken 
Goods, Groceries, Drugs, Meat Etc. Bow and Wright City 





























Dry Goods Section of the Wright City Commissary 
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THIS SOFT SHORTLEAF : YELLOW PINE. TIMBER OWNED BY. THE: DIERKS LUMBER & COAL CO. NOT ONLY LOOKS GOOD, 
BUT HAS THE NATURAL QUALITIES NECESSARY TO PRODUCE THE HIGHEST CLASS OF LUMBER 














Average Quality Soft Pine Logs as They Come to the Wright City Mill 
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logging railroads connect at 
DeQueen, Ark., with the Kansas 
City Southern Railway and at 
Valliant, Okla., with the Frisco 
System. 


Seven Log Loaders Employed 
A total of seven American log 
loaders is used at all of the 
operations. The logs are brought 
from the woods to the railroad 
on 8-wheel logging wagons 
drawn by 4-mule teams, with the 
exception of the hardwood log- 
ging operation at Broken Bow 
where a Lidgerwood overhead 
skidder, working a radius of 
1,000 to 1,200 feet, is used. The 
skidder, however, is not able to 
handle all of the logging at this 
operation, the remainder being 
taken care of with mule teams. 
A separate logging camp is 
maintained at each mill, one or 


110,000 pounds on the drivers. The railroad equipment also two of these being shown in the photographs. There is a good 
includes twenty Fairbanks, Morse & Co. track motor cars for commissary at each camp. The single men are taken care of 
the use of the section gangs, road inspectors and foremen. The in well equipped bunk houses, while workers with families 











THE WELL EQUIPPED SAWMILL AND PLANING MILL OF THE DIERKS LUMBER & COAL CO. AT WRIGHT CITY, OKLA., SEEN 
FROM ACROSS THE LOG POND. CAPACITY 250,000 FEET A DAY, DOUBLE SHIFT 
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occupy small individual houses. 

The Dierks company began 
operations in Arkansas in 1900, 
at DeQueen. The mill at that 
point burned in 1909, from which 
time the company did no manu- 
facturing in Arkansas until 1918, 
in which year its large and splen- 
didly equipped plant at Dierks, 
Ark., was built. Its location is 
27 miles from DeQueen, thus 
getting closer into the timber 
supply. 


Description of the Plant at 
Dierks 


The Dierks plant being the 
newest as well as the largest of 
the company’s four mills, a some- 
what detailed description will be 
of general interest. The plant, 
which has a capacity of 135,000 
feet per day of ten hours, was 
built and equipped for night and 
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A Corner in the Dimension Yard at Wright City, Okla., Showing the Planing Mill and Sawmill in 


the Background 


day shifts, altho it never as yet has been run nights. About has capacity for 1,500,000 feet of logs. 


five hundred men are employed in the Dierks woods opera- 


tion and the mill. The log pond covers about five acres and 9-foot band mills, with 14-inch saws. 





The plant at Dierks is equipped with two Filer & Stowell 


It has a double 72-inch 








.A SECTION OF THE LUMBER YARD AT THE WRIGHT CITY (OKLA.) PLANT, SHOWING PART OF THE STOCK OF 12,000,000 
FEET OF SOFT PINE BOARDS AND DIMENSION 
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A GENERAL VIEW OF THE WRIGHT CITY (OKLA.) PLANT, SHOWING THE SAWMILL, SORTING SHED, STACKERS, DRY KILN 
AND WASTE BURNER, FROM ROOF OF ROUGH DRY SHED 








A PERSPECTIVE VIEW. OF THE BATTERY OF DRY KILNS OF THE DIERKS LUMBER & COAL CO.’S PLANT AT WRIGHT CITY, 
OKLA. DAILY CAPACITY OF KILNS 100,000 FEET 























INTERIOR VIEW OF THE BIG COOLING SHED AT WRIGHT CITY, OKLA. CAPACITY 200,000 FEET 
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edger, and an Allis-Chalmers air lift trimmer. All the ma- 
chinery, both in the sawmill and the planing mill, is driven by 
electric power, there being a total of sixty-eight motors, rang- 
ing from one to 250 horsepower. 

The powerhouse is equipped with two 750-kilowatt Allis- 
Chalmers high pressure condensing steam turbine alternator 
units, and four 500 horsepower Casey-Hedges vertical water 
tube boilers; fire pump, boiler feed pumps and air compressors 
for running the air trimmer. 

The monorail unit package system, equipped with Pawling 


green and the dry end of the dry kilns the lumber is handled 
by Pawling & Harnischfeger electric transfers. 

Leaving the cooling shed, the lumber is unloaded from the 
ears on cable transfer chains for grading and sorting. It is 
piled in packages of uniform size, the sorting shed having four 
rows of piles of packages, each row 504 feet long. These pack- 
ages are picked up by the monorail hoist and transferred by 
monorail to the rough storage shed, which measures about 
168 by 504 feet. 

In the storage shed the unit packages are stacked four high. 


QUANTITY AND QUALITY ARE COMBINED IN THE TIMBER RESOURCES OF THE DIERKS LUMBER & COAL CO., INSURING 
MANY YEARS OF PRODUCTION OF THE HIGHEST CLASS OF LUMBER, ALTHO THE AVERAGE ANNUAL PRODUCTION IS 
150,000,000 FEET OF PINE LUMBER FROM SUCH TIMBER AS IS HERE SHOWN AND 15,000,000 FEET OF HARDWOOD LUMBER 


& Harnischfeger Co. hoists of 10-ton capacity, is used thru- 
out the plant at Dierks. 


Large Dry Kiln Capacity 


The fourteen 20 by 120-foot National dry kilns each have a 
capacity of about 60,000 feet. All lumber is put thru the dry 
kilns, except the large timbers, which are loaded direct on the 
ears. The lumber goes into the kilns on ears, each carrying 
about 4,500 feet. It remains in the dry kilns seventy-two hours 
and is then removed to the cooling shed, which is 100 by 292 
feet, remaining there about twenty-four hours. At both the 


The lumber remains in the shed until required at the planing 
mill, when the packages are again picked up by the monorail 
hoist and carried to the planing mill. There they are lowered 
on trucks which run in at the rear of the planing mill and 
thence are moved down slightly inclined tracks to the feed 
table. 

On the timber dock is a P. B. Yates sizer of sufficient eapacity 
for dressing, on four sides, timbers 14 by 30 inches. 


Planing Mill Capacity 300,000 Feet 


The capacity of the planing mill at Dierks is 300,000 feet a 
day. The mill is equipped with S. A. Woods matchers, each 
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having its individual motor. Each cut-off saw also is run by 
an individual motor. Other machinery includes a P. B. Yates 
Machine Co. 6-inch band resaw and an S. A. Woods fast feed 
molder. 


The planing mill is of wooden construction, with a concrete 
floor. The dressed lumber sheds are of ample size to store 
3,000,000 feet of dressed lumber. There are two shipping plat- 


AMERICAN LUMBERMAN 


DECEMBER 25, 1920 


ing the gang in the sawmill and the planing mill machinery 
besides furnishing light for the plant and for the town of 
Broken Bow, which has about 2,000 population. 

The Broken Bow plant has five kilns, each 20 by 80 feet, 
affording sufficient capacity for kiln drying the upper grades 
of stock, the common lumber being piled on the yard to air dry. 

The planing mill at Broken Bow has a capacity of 175,000 























THE PLANING MILL AT WRIGHT CITY, OKLA., HAS CAPACITY OF 300,000 FEET A DAY 


forms of sufficient capacity to permit loading thirty cars at 
a time. 
The Three Oklahoma Mills 


The three mills in Oklahoma, embracing a pine mill and a 
hardwood mill at Broken Bow, and a pine mill at Wright City, 
are owned and operated by the Choctaw Lumber Co., which is 
a subsidiary of the Dierks Lumber & Coal Co. 


The pine mill at Broken Bow has a capacity of 125,000 feet 
per 10-hour day, and the lath mill has a daily capacity of 
25,000. The sawmill is equipped with an 8-foot Filer & Stowell 
band mill and a 42-inch Wickes gang. The power for the saw- 
mill is supplied by a 24x30 engine. The powerhouse has eight 
150-H. P. horizontal return tubular boilers and a 750-kilowatt 
turbine generator, the latter supplying electric power for driv- 


feet a day. It has complete modern equipment of matchers, 
molders and resaws for the manufacture of general retail yard 
stock. The loading platform has capacity for loading twenty 
cars at one time. 


Oak and Gum Principal Hardwoods Manufactured 


The hardwood mill at Broken Bow has capacity for turn- 
ing out 40,000 feet of hardwood lumber per day of ten hours. 
It is equipped with a 9-foot Filer & Stowell band mill. This 
plant manufactures oak and gum lumber principally, with 
some sycamore, ash and hickory. Most of the stock is cut into 
lumber for factory purposes. In passing, it may be remarked 
that most all of the company’s output of hardwood lumber is 
sold to furniture and other woodworking factories, with the 
exception of the lower grades, which are taken by box factories. 
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A GENERAL VIEW OF THE WRIGHT CITY (OKLA.) DRESSED LUMBER SHEDS, WHICH HAVE A COMBINED CAPACITY OF 
2,500,000 FEET OF FINISH, FLOORING, SIDING, CEILING ETC. 


The hardwood lumber is piled in stacks six feet wide, with 
ample space between the stacks to give perfect air circulation. 
These stacks were laid out with surveying instruments to pro- 
vide absolutely straight air channels clear thru the yard, in- 
suring thoro seasoning of the stock. 

All hardwood lumber is band sawn and trimmed, insuring 
uniform thickness and length. Besides furniture and box 
stock, the hardwood mill cuts switch ties and ear timbers. 


The Pine Mill at Wright City 


The company’s pine mill at Wright City, Okla., has capa- 
city of 135,000 feet per day of ten hours, and the lath mill can 
turn out 30,000 lath a day. The mill pond has a eapacity of 
about 400,000 feet of logs. This plant is equipped with two 
8-foot Filer & Stowell band mills. It manufactures regular 
yard stock such as flooring, finish, boards, dimension ete. 














ONE OF THE EIGHT SECTIONS IN THE WRIGHT CITY (OKLA.) DRESSED LUMBER SHED. 


THIS SECTION IS DEVOTED TO 


STORING FINISH, SIDING ETC. 
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The dry kiln has suffi- 
cient capacity for dry- 
ing the upper grades, 
the common lumber 
being stacked on the 
yard for air seasoning. 
The planing mill, which 
has ample capacity for 
handling in ten hours 
the output of the saw- 
mill in twenty hours, is 
equipped with P. B. 
Yates matechers and 
molders, driven by indi- 
vidual motors. The 
rough lumber shed has 
sufficient storage space 
for all the upper grades 
of stock as it comes from 
the kiln, the capacity 
being over 2,000,000. 
feet. There is also a 
dressed lumber shed of 
about the same capacity 
for storing the manufac- 
tured stock. The ship- 
ping platforms at 
Wright City permit the 
loading of thirty cars at 
a time. 


Fire Protection Systems 
Maintained 


Good fire protection 
systems are maintained 
at all the company’s 
plants, the equipment 
including east iron 
water mains, elevated 
storage tanks and under- 























SHOWING ONE END OF THE SHIPPING TRAM AT WRIGHT CITY (OKLA.) PLANT, EXTENDING PAST THE DRESSED LUM- 
BER SHED AND THE PLANING MILL. CAPACITY THIRIY CARS 
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THE WELL EQUIPPED SHOPS OF THE DEQUEEN & EASTERN RAILROAD, AT DEQUEEN, ARK. 


writers’ approved fire fighting apparatus. Hydrants are placed 
so as to give full protection to all buildings, and the buildings 
themselves are placed sufficiently far apart to minimize the 
danger of fire spreading from one to another. 


Special Arrangements for Employees’ Welfare 


Realizing that well cared for and contented employees are 
a big faetor in the production of good lumber, the company 
gives special attention to living conditions and to the social and 
recreational needs of its workers. As already mentioned, and 
as shown by the photographs, good living quarters are pro- 
vided for the single men, and the houses occupied by the mar- 
ried men are rented to them at a nominal rate. 

The welfare and safety departments are in charge of J. 
W. Clark, who, besides looking after general living conditions, 
provides recreation and entertainment for the logging camps, 
The 
bunk houses are equipped with iron cots and are kept in a clean 
and sanitary condition. At the end of each bunk house is a 


including good moving pictures for each of them. 


reading room. The bunk houses are electric lighted. 

Thruout the plants all modern safety devices and appliances 
are used to reduce accident hazard to the minimum. Schools 
are provided at each logging camp as well as in the mill towns. 
The company maintains modern stores at Dierks and Wright 
City, with complete and well assorted stocks of dry goods, fur- 
nishing goods, groceries, furniture, hardware ete. Ice is sup- 
plied by a 20-ton Baker ice machine at Dierks and a 10 ton 
United Iron Works machine at Wright City. 


Ample Reserve Water Supply Maintained 


The immense reservoirs at Dierks, Ark., and at Broken Bow, 
Okla., for maintaining at all times an ample reserve water sup- 
ply, are worthy of special mention. The capacity of each of 
these reservoirs is about 200,000,000 gallons. These big arti- 
ficial lakes, with their concrete retaining walls, dams ete., are 
shown in the photographs. 

There are produced on the company’s holdings large num- 
bers of hewn oak ties, and some softwood ties. Some sawn ties 


THE LOG LOADERS AND TWO OF THE FOUR LOCOMOTIVES USED BY THE DIERKS LUMBER & COAL CO. AT ITS DIERKS 
(ARK.) OPERATION 
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A PANORAMIC VIEW OF THE IMMENSE RESERVOIR AT DIERKS, ARK, WITH CAPACITY 














The Fine Modern School Building at Dierks, Ark. 








Men’s Furnishing Department in the Commissary at Dierks, Ark. 


are produced, but the bulk are hewn. “All these ties are sold 
thru the tie and piling department, which is in charge of W. 
E. Hogan, at the Kansas City office. 


Disposal of Cut-Over Lands 





The company’s land policy is to dispose of its eut-over lands 
to actual settlers rather than to speculators, in tracts of 80 
to 160 acres each. The land is well adapted to growing cotton, 
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PANORAMIC VIEW OF ELECTRICALLY OPERATED SAWMILL PLANT OF THE DIERKS LUMBER & COAL CO. AT DIERKS, ARK § TE 
THE DRY KILN SORTER, DRY KILNS, SAWMILL, MONORAIL, PLANING MILL, ROUGH § DR 





DECEMBER 25, 1920 AMERICAN LUMBERMAN 








200,000,000 GALLONS, INSURING AMPLE RESERVE WATER SUPPLY FOR THE PLANT AT ALL TIMES 
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Dry Goods and Ladies’ Furnishing Department in the Big Store at 
Dierks, Ark. 


corn, sweet potatoes, peanuts and other southern crops as well 
as for raising live stock. These farms are sold on easy pay- 
ments, extending over a period of ten years, so that settlers 
can practically pay for the land from its earnings. 


Executives Long Identified With Company 











Experience and practical knowledge are assets exceedingly 


valuable to any business concern, hence it is both interesting The Electrically Operated 20-Ton Ice Plant at Dierks, Ark. 
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THE PLANT IS EQUIPPED WITH UNIT PACKAGE MONORAIL LUMBER HANDLING SYSTEM. FROM LEFT TO RIGHT ARE SEEN 
DRY SHED, DRESSED LUMBER SHEDS, WITH SHIPPING TRACKS IN FOREGROUND 
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SHOWING A FEW OF THE TEAMS USED AT THE DIERKS (ARK.) LOGGING CPERATION. A TOTAL OF 175 HEAD OF MULES 














White Oak Tributary to the Dierks 
(Ark.) Sawmill 


AND HORSES ARE EMPLOYED 


and significant to note that a considerable 
number of the men who entered the com- 
pany’s employ in the early years of its 
existence not only are still identified with 
the organization but hold important execu- 
tive positions therein. 

3y way of illustration, it may be 
mentioned that C. U. Allbaugh, now mana- 
ger of the Dierks mill, began in 1898 as 
foreman of the company’s first planing 
mill at Petros. Floid Thompson, who is 
now general manager of the three Okla- 
homa mills, began as shipping clerk at 
Petros in 1898. W. A. Prater, who super- 


vises the operations of the small outlying 





mills (operating in tracts not readily 
reached thru the main operations), began 
as manager at Petros in 1897, <A. E. Hart, 
now sales manager, began as stenographer 
in Lincoln, Neb., in 1896. 


now manager of the company’s retail 


C. E. Combs, 


yards, began as stenographer in 1903. J. 


D. Jones, superintendent at Wright City, 


has been with the company since 1912, be- 
ginning as shipping clerk at one of the 
company’s mills. Mat Cook, superin- 
tendent at Broken Bow, began in 1909 as 
M. F. Allen, who now has 


charge of all the company’s timber land 


bookkeeper. 


buying, entered its employ as timber buyer 
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Nu FINER TIMBER FOR MANUFACTURE OF SOFT PINE FINISH GROWS THAN THIS 
HIGH, DRY HILLS AROUND DIERKS, ARK. 
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THE STEAM TURBINE GENERATORS THAT SUPPLY BOTH POWER AND LIGHT FOR THE ENTIRE PLANT, AND LIGHT THE 
TOWN OF DIERKS, ARK. 
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A View in the Highly Efficient Steam Generating Plant 
at Dierks, Ark. 
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in 1900. J. M. Campbell, who is now in charge of all the log- 
ging departments in Oklahoma, began as a contract logger in 
1903. J.C. Leeper, who is now superintendent of Arkansas 


logging and chief engineer of the railway department, entered 





the company’s employ in 1914. 








é ‘ ‘ This list could be extended to considerable length, but the 
Three Lath Mills With Combined Capacity 


of 90,000 a Day foregoing is sufficient to show that the company hires the right 
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SAWMILL AND POWER HOUSE OF THE DIERKS LUMBER & COAL CO. AT DIERKS, ARK. A THOROLY MODERN MILL, 
ELECTRICALLY DRIVEN, CAPACITY 250,000 FEET DAILY 
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The Log Train at the Dierks (Ark.) Mill 


kind of men in the first place, treats them right and that they 
stay with the organization. The spirit of cobperation and team 
work is reflected in the quality of the company’s produet and 


the efficiency of its service. 











Sales Representatives and Their Headquarters 


Monorail at Dierks, Ark., Returning Sticks from Dry Kiln Sorter 


The company’s general offices at Kansas City oceupy the en- Sp Sineiee 
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OF THE BIG TIMBER DOCK AND THE REAR END OF THE SAWMILL OF THE DIERKS LUMBER & COAL CO., AT 
DIERKS, ARK. 
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REINFORCED CCNCRETE DRY KILNS AT DIERKS, ARK. DAILY KILN CAPACITY 250,000 FEET. ENTIRE OUTPUT OF THE 
MILL IS KILN DRIED. THERE ARE FOURTEEN KILNS, WITH TWENTY-EIGHT ENTRANCES 


tire seventh floor of the Gates Building, one of the city’s largest 
and most modern office buildings, conveniently located in the 
A staff of fifty employees is 


required for handling the business of the general offices, which 


heart of the business district. 


are very commodious, well arranged and equipped with every 
facility for the rapid and accurate handling of business. Practi- 


eally all of the company’s output is marketed in the middle 

















West. 


in charge of W.S. Cooper. 


A branch sales office is maintained at Oklahoma City, 
The following is a list of the ecom- 


pany 's sales representatives and their headquarters : 


The Sales Force Personnel 


Jia, 
Ward 


Hawkins (city salesman), Kansas City, Mo.; E. 


(industrial trade), Kansas City, Mo.; W. S. Cooper, 
































PERSPECTIVE VIEW OF CNE SIDE OF THE IMMENSE DRY LUMBER SORTING SHED, WHERE ALL LUMBER IS 


GRADED 


AND PILED IN UNIT PACKAGES AS IT COMES FROM THE KILNS. EACH OF THE TWO SECTIONS IS 521 FEET LONG. THE 


INSERT SHOWS THE ELECTRIC TRANSFER 





AMERICAN | 


LUMBERMA 


THE ROUGH DRY SHED AT THE DIERKS (ARK.) PLANT, EQUIPPED WITH MONORAIL SYSTEM. CAPACITY 6,000,000 FEET 


Oklahoma City, Okla.; J. A. Scott, Ardmore, 


W. Dulaney, Tulsa, Okla.; J. M. Swearingen, 


; George 


Smith, 


Ark.; G. W. Briggs, Des Moines, lowa; G. 1. Rudolph, Ludlow, 


Mo., and F. W. Oliver, Wichita, Kan. 


Official and Executive Personnel 


The roster of officers and other executives of the Dierks Lum- 


ber & Coal Co., is as follows: 


Hans Dierks, president ; Herman Dierks, vice president and 
general manager; H. L. Dierks, second vice president; D. V. 
Dierks, secretary-treasurer; Herbert Dierks, manager manu- 
facturing department; F. H. Dierks, manager railway and 
logging department; R. Sutherland, manager land sales; J. 
S. Kirkpatrick, general counsel; A. E. Hart, general sales 


manager pine and hardwood department. 
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INTERIOR OF THE ROUGH DRY SHED, SHOWING LARGE STOCKS OF KILN DRIED SHORTLEAF PINE LUMBER READY TO 
BE TRANSFERRED BY THE MONCRAIL SYSTEM TO THE PLANING MILL. INSERT SHOWS METHOD OF PILING 
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Monorail Delivering Lumber from Dry Shed to Planing Mill at A Specimen of the Arkansas Soft Pine Finish Produced at the 
the Dierks (Ark.) Plant Dierks (Ark.) Plant 









































VIEW IN ONE OF THE SECTIONS OF THE DRESSED LUMBER SHEDS AT DIERKS, ARK., DEVOTED TO FLOORING AND 
SIDING. TOTAL CAPACITY 2,500,000 FEET ; 
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ANOTHER SECTION IN THE BIG DRESSED LUMBER SHED. THIS SECTION HOLDS SOFT PINE FINISH, MOLDING, 
FLOORING ETC. 
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A BIRDSEYE VIEW SHOWING THE EXCEPTIONAL SHIPPING FACILITIES OF THE DIERKS LUMBER & COAL CO. AT ITS 
DIERKS (ARK.) PLANT 


This picture brings to an appropriate close the ‘‘ personally 
conducted’? tour of the various operations of the Dierks Lum- 
ber & Coal Co., upon which, thru the combined agency of 
camera and pen, the AMERICAN LUMBERMAN has been privileged 
to take its readers. The illustrations and accompanying text 
appearing on the preceding pages have portrayed the magnifi- 
cent timber—both pine and hardwoods—which for many years 
to come will supply ample raw material for the production of 
lumber of the highest quality. The various processes of logging 
and of manufacture likewise have been shown, and some idea 
doubtless has been conveyed of the magnitude of the company’s 
operations and of the thoroly modern character of the equip- 
ment employed in woods, at the mills and on the railroads. 
The factor of personnel has been but lightly touched upon, 
both as regards the officials themselves.and the employees, the 
company preferring that its record of achievement and its 
present unexcelled facilities for serving the retail lumbermen 
of the middle West from its pine manufacturing plants, and 
the hardwood consuming industries of its territory from its 
hardwood mill, should speak for themselves. 

Purposely at the end of the story, therefore, is placed the 
above illustration, which in a sense epitomizes all that has 
gone before. Here from the big double shipping platform are 


beine loaded on the ears the finished pine lumber—boards, 


dimension, flooring and other products of the company’s mill 
at Dierks, Ark.—destined for scores. of retail yards thruout 
the middle West. 


Kastern and the DeQueen & Eastern railroads 


From the lines of the Texas, Oklahoma & 
both owned 
and operated by the Dierks interests—connection is made at 
DeQueen, Ark., with the Kansas City Southern Railroad, and 
at Valliant, Okla., with the Frisco System, which with their 
trunk line connections afford the best of shipping facilities 
thruout the entire territory in which the company markets its 
products. 

If literally, as in imagination, one might follow the stream 
of lumber daily leaving the four plants of the Dierks Lumber 
& Coal Co., he would find that it flows into hundreds of pros- 
perous cities, towns and rural communities of the middle west- 
ern States, supplying the material for the building of houses, 
schools, churches, stores and other essential structures, as well 
as equipping farms with comfortable dwellings and modern 
barns. An interesting story might be written upon this final 
phase of the subject, but this is a prosaic business article, and 
it must suffice to say that wherever good lumber is known and 
used, there the products of the Dierks mills are held in high 


esteem. 


[This article by the AMERICAN LUMBERMAN is designated “Advertise- 


ment” under the provisions of the Postal Act of Aug. 24, 1912.] 
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Community Building Affords Many Valuable Facilities 


Every citizen who has taken even a cursory 
survey of his community knows something of 
its needs in a civie and social way; and he would 
not be at a loss to say what would be the ad- 
vantages of a community house as a common 
meeting place for the various organizations de- 
voted to community betterment and the unifying 
of the community on matters affecting the pub- 
lic welfare. However, the advantages of such 
an institution can not be too often pointed out 
and emphasized. 

At New Haven, Conn., the question of build- 
ing a community house as a memorial to soldiers 
in the world war has been discussed for some 
time. However, the election and other matters 
interfered to distract attention somewhat from 
the subject, and Frank J. Diamond, principal of 
the Green Street School, took the occasion to 
set forth the probable uses of the building in the 
columns of the Journal-Courier. Mr. Diamond’s 
presentation of the subject is so good that it is 
published here substantially in full: 

‘¢Election is over. The public mind is now 
free to devote itself to less absorbing and more 
intimate topics, such as the cost of living, the 
need of a new city hall, or the best form for 
a war memorial. I assume that the latter ques- 
tion is still under discussion. Possibly the 
suggestion about to be made has been made 
before. If so, what is said here may be thrown 
in for good measure. 

‘*Preliminary to a disclosure of the special 
form to be advocated let me indicate the essen- 
tial features (my own personal views, of course) 
of a wholly satisfactory memorial. 

‘*]—Fitness. It must be an adequate and 
appropriate expression of the occasion and the 
sentiment which have called it into being. 

‘¢2—Real worth and permanent usefulness. 
Columns and arches, granite shafts and marble 
statues may appeal to the eye, but they have 
little in them to satisfy the soul or enrich the 
life of the beholder. 

“<3—Suggestiveness. It should be an abiding 
challenge, making its appeal to each succeeding 
generation to measure up to the ideals and prove 
true to the principles of those in whose honor 
it has been placed. 

‘*4-TLoeation. It should be placed where it 
may make daily appeal to the masses of the peo- 
ple. The monument standing on East Rock is 
as remote from the dwellers in the city as the 
lives and deeds it commemorates are distant 
from the life and thought of the present. 


Community House Needed 


**Only one form of memorial will satisfy all 
these requirements, a noble building devoted to 
worthy public uses. Next to a new city hall 
this community stands most in need of a com- 
munity house. 

‘*The community house, one that will be true 
to name, in its plan and equipment, will pro- 
vide for the community at large what the private 
club, the settlement house, the church parish 
house provide for their limited clientele—and 
then some. It will be suitable and available for 
every form of community activity which makes 
for civic betterment or better citizenship; for 
any activity which tends to lift life out of the 
humdrum; which gives opportunity for self ex- 
pression to a submerged group; in short, which 
provides a common meeting ground for all the 
people without regard to race or condition. 

‘‘The outstanding feature of our memorial 
building will be its great auditorium, capable 
of accommodating thousands and equipped for 
all the uses of which a great hall should be 
capable. It will be the home of a people’s 
forum, a place for festa and festival, for pag- 
eant and drama and music; a place where the 
people of any race may stage the art and pag- 
eantry of their home land, whether it be for their 
own pleasure or for the edification of their 


fellow citizens of other races and customs. When 
not otherwise in use its broad floor spaces should 
invite those who find recreation in dancing. 
Home for Legion 

‘‘In addition to the great assembly hall the 
community will reeognize and make provision 
for many important interests in the community 
life. First of all it will be a home for the 
American Legion. Second in honor only to 
those who gave their lives are they who offered 
theirs in equal measure, but from whom the su- 
preme sacrifice was not required. Next to the 
Legion the Boy Scouts and the kindred organi- 
zations for girls represent a vital community 
interest. These should receive recognition on 
the ground that they are the most efficient 
agencies thus far developed for the production 
of strong men and women and the promotion 
of good citizenship. Their greatest handicap 
up to the present time has been the difficulty of 
providing suitable places for meetings and drill. 

‘*Why should the city assume responsibility 
and provide housing for these and similar in- 
terests and organizations? The sufficient answer 
is that a really and truly community house, one 
planned along the lines that have been sug- 


gested, will prove the most potent of agencies , 





Benjamin F. Harris 

Born Sept. 30, 1868—Died Dee. 19, 1920. 

Community workers, especially those who have 
sought to improve conditions of country life, 
will sincerely regret the passing of Benjamin F. 
Harris, who died at his home in Champaign, IIL, 
after an illness of several months. Tho Mr. 
Harris was primarily engaged in the banking 
business and had won an honored place among 
his fellows in that field of endeavor, he was a 
farmer also and was keenly interested in all 
that affected agriculture in any of its branches. 

For many years Mr. Harris had devoted a 
large part of his time to arousing interest, 
among bankers especially, in community better- 
ment, in improved agriculture and a more whole- 
some rural life. He held that bankers and farm- 
ers had many interests in common and sought 
to induce his fellow bankers to give more time 
and attention to the farming business and to 
the farmers’ needs. 

It was these views that led Mr. Harris, while 
chairman of the agricultural committee of the 
American Bankers’ Association, to found and 
edit for several years the Banker-Farmer, a 
monthly magazine published by that committee, 
as a medium for promoting improvement in agri- 
culture thru the bankers themselves. Mr. Harris 
had served as president of the Illinois Bankers’ 
Association and as chairman of its committees 
on agriculture and education. He was also chair- 
man of the American Bankers’ Association com- 
mission on agriculture and president of the con- 
ference of committees on agriculture of all State 
bankers’ associations, positions with which he 
was honored because he had inaugurated among 
bankers the movement in behalf of improved 
agriculture and rural development. He also was 
an ardent advocate of State supervision of all 
private banks. 

Mr. Harris’ interest and activities in com- 
munity development brought him into frequent 
communication with the Community Builder de- 
partment of the AMERICAN LUMBERMAN, and his 
addresses and other expressions on the subject 
nearest to his heart have appeared in this paper 
from time to time. His life was a practical 
working out of his ideal of good citizenship—an 
effort to aid his fellows in helping themselves. 
His constant aim was at improvement; improve- 
ment in banking, in agriculture and in home life 
and environment. He will be sadly missed in 
his own State and in the Middle West, where he 
had won a wide acquaintance and thousands of 
warm friends and admirers. 


in the promotion of good citizenship and. offers 
the largest opportunity for extending those in- 
fluences and earrying forward those activities 
whose common aim we eall Americanization. 

‘‘Now Americanization in its highest sense is 
a very essential process in the making of good 
citizens, a process by no means to be confined 
to those of foreign birth or parentage. But the 
term has come to be distasteful to many, and 
most of all to those who stand especially in need 
of it. They are resentful of the idea that they 
stand in need of such attention and are sus- 
picious of the means employed. 

‘“In the ease of the adult portion of our for- 
eign born population the less obvious and the 
more unstudied the means employed to bring 
them into touch with the best in American life 
and into intelligent sympathy with American 
standards and ideals the more pronounced will 
be the results achieved. The community house 
offers the most promising field for these more 
subtle influences to achieve their purpose. 

‘*But it is not the elders, it is the children 
of the foreign born, the youth who have been 
born into citizenship, but whose associations and 
associates are almost wholly of their own race 
and speech, to whom the common meeting ground 
of the community house will mean the most. In 
all our eastern communities these form an in- 
creasingly numerous class and from them is 
drawn at present far too large a proportion of 
those whose names appear in the police court 
records. Few communities are doing all that 
might be done and ought to be done in behalf 
of this large class of their population. 

* * * * 
A Club for Young People 

‘Tt is for this large class, at once the most 
sinister in its possibilities and the most re- 
sponsive to intelligent treatment, that the com- 
munity house would have the greatest signifi- 
cance. The most dominant impulse of youth is 
the social impulse. It affords the easiest and 
the surest avenue of approach to the best ele- 
ments of character. It calls aloud for com- 
munity betterment. Meanwhile it happens that 
the close of every day finds a city full of rest- 
less young folks ‘All dressed up—and no place 
to go.’ True they have the movies and other 
public amusement places; and in summer time 
the parks, the shore and the street corner. 
Altho some of the more enterprising organize 
clubs, these are often for questionable purposes, 
with meeting places as open to suspicion as are 
the activities there carried on, and the member- 
ship of such a club is wholly made up from a 
single group. 

‘*Thus it comes to pass that in their work 
and in their play these young people find their 
associates almost wholly among their own kind. 
The members of the different racial groups have 
few interests in common, no common meeting 
place. Their general attitude toward one an- 
other, expressed in mildest terms, is one of 
aloofness. Our boasted ‘Melting Pot’ too often 
fails to function because the diverse elements 
that should there be fused have not properly . 
mixed. 

‘*The conditions just described seem to sug- 
gest that our community house be provided with 
accommodations for club meetings of various 
sorts, musical, dramatic, literary, physical cul- 
ture and, perhaps, social. Let it be a common 
meeting place for all classes and conditions; a 
place where elbows may touch, where the rough 
corners may be rounded off, where the best of 
every group may come into intimate contact with 
all the strata of every other; a place, in short, 
where the processes of blending may take place 
naturally, almost unconsciously. Only as we 
recognize their needs and provide opportunities 
ean we hope to see all these diverse groups 
uniting to form that most desirable of all 
products—-the perfect American blend. 
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[By I. Skeels] 


The Use and Waste of Machine Oils 








While we have a Standard Oil Co. we have 
no standard system of using machine oil. The 
common standard in applying oil is to pour it 
on until it runs off, and, if a bearing heats, 
pour on more in double and triple doses, or 
dope it with cup grease. And from the point 
of view of economy in expenditure it may ap- 
pear the cheapest way to hire a man without 
brains to pour on oil to wastefulness rather than 
hire a man with some brains to use it econom- 
ically. It is largely an individual matter, with 
the man who pays the oil bill as well as with 
the man who pours the oil. Take your choice, 
pay for oil or pay for brains. 


Oil Waste the Father of Many Plant Evils 


But the waste of oil has a ‘‘come back’’ in 
fuel mills. It requires fuel to turn long lines 
of shafting running in gummy bearings, and 
the engine may have difficulty in starting the 
machinery on cold Monday mornings. Two 
hours of slack working thruout a plant, for 
lack of motion, will be a dead loss which might 
have paid for a little brain expenditure at a 
very good profit. In two plants of the same 
capacity and general construction there may be 
fully 100 percent difference in oil bills, and 
it is quite safe to assert that the plant with the 
lowest oil cost will have the lowest general up- 
keep cost in belting, babbiting and millwright 
time, as well as a lower fuel cost. 
a matter of paying for brains instead of in- 
voices on mill supplies. These varying condi- 
tions of care and carelessness in upkeep en- 
gineering render it very difficult to determine 
any standard of oil costs in relation to quantity 
of output in mills and factories. And this ap- 
plies to any and all upkeep and overhead costs 
which may be wasted by carelessness or con- 
served by best use. It is safe to say, however, 
that in the majority of such plants as saw- 
mills the oil wasted is in excess of what is actu- 
ally necessary in proper and sufficient oiling 
if care and judgment were practised in select- 
ing and applying it. 

Thin, Tenacious Oils Give Best Lubrication 


It is an error, common among users of oils, 
to believe that heavier oils and cup greases 
have a better wearing body than thinner oils. 
Undoubtedly this error arises in treating heated 
bearings when lighter oils run out while the 
heavier oils and grease seem to resist the heat 
by their viscosity and run out more slowly. But 
the difference is not really in the wear resisting 
body of either, it is more like the differénce 
between ice and ice water—same temperature— 
in their cooling capacities. The heavier oils are 
better in cooling a hot bearing but no better 
in wearing so as to keep it from heating. The 
advantage of cup grease to a bearing which 
tends to heating is that of an automatic sup- 
ply as the bearing heats and the thinned oil 
runs out. The melting grease eliminates the 
necessity of standing by with an oil can and 

ouring on a constant stream. However, since 
all oils, light or heavy, have not the same wear- 
ing quality there must be some allowance made 
before condemning this statement. The wear- 
ing body of an oil lies in its quality of spread- 
- ing and maintaining a thin film between the 
shaft and the bearing box and not in its viscos- 
ity. That a low grade or red oil will not wear as 
well as a high grade cup grease is no reason 
for assuming that a better grade of thin oil 
will not wear better than the cup grease, for the 
wearing quality of each lies in the fineness of 
the grain and its tenacity in spreading to a thin 
film between the wearing surfaces. Cup grease 
could be heated so as to run freely into every 
bearing box in the plant, but could the engine 
start the machinery on a cold morning without 
first warming up the grease? It would be much 
like beating bread dough into batter for break- 
fast cakes without adding water. It would be 
a waste of power calling for more fuel con- 
sumption, and the use of heavy oils in bearing 
boxes will necessitate from 2 to 5 percent more 


It is largely ° 


‘ box run cool again. 


fuel consumption than with the use of thin 
oils. 


Should Select Oil to Meet Conditions 


Coming to a selection of oils for an ordinary 
plant where no unusual conditions prevail it 
seems reasonable that oils should be selected 
with a definite purpose in view. All bearings 
around the engine become more or less heated 
from the steam in the cylinder, so in addition to 
the regular cylinder oil a fairly heavy oil should 
be used in the oil cups on all bearings where 
unavoidable heat reduces the viscosity of the 
oil to an easy flow. There may be other bear- 
ings near to heating pipes which should be 
treated with heavier oil because of thinning 
down by heat, but every bearing that should 
run cool in actual work should be treated with 
thin oil so as to eliminate all gummy friction 
and save on fuel costs. All shafting running 
below 350 revolutions a minute may be treated 
with the common low grade red oils, unless sub- 
jected to unusual belt strain on a shaft rather 
light for heavy duty. Between 350 and 500 
revolutions per minute the duty strain on the 
shaft bearings must be considered, but above 
500 a better grade of oil should be used and 
also where extra heavy duty is imposed on a 
slower motion. It is like feeding a horse ac- 
cording to work required, and every man of 
common sense knows that it is cheaper to feed 
a horse well when heavy duty is demanded than 
to give him only straw and chaff. And there 
may be times when the horse needs some sort 
of dope in addition to his feed, and at times cup 
grease becomes a necessity in a highly heated 
shaft journal. But the cause of. the super- 
heating should be given more attention than 
the kind of lubricant best adapted to the heated 
condition. With machinery rightly constructed 
and installed and properly cared for, there is 
no more reason for hot boxes than for a man 
to have a bellyache after each meal, yet either 
may occur at any time for good cause or care- 
lessness. 


Causes of Heated Bearings 


A hot box is caused by abrasive friction. 
There must be some degree of abrasive wear to 
generate the heat. Assuming that the babbitt 
is of good quality, the box may not properly 
fit around the shaft, thus leaving only a very 
small wearing surface to stand the friction 
pressure of working strain. Some form of grit 
may get into a bex and cause heating, and a 
profuse supply of oil may flood it out and the 
A box may run cool for 
months or even years until a constant wear 
accumulates a mixture of worn out metals and 
oils, forming a gummy compound resembling 
printer’s ink more than a machinery lubricant, 
which ultimately thickens into a dead mass that 
requires more fuel consumption to keep it stir- 
ring until it tries to burn itself out. A heated 
box which has caused a corrugation of the shaft 
can never be made to run cool under duty, no 
matter about the babbitting or lubricating, un- 
til the corrugations are removed and the bear- 
ing made smooth in every way. In rebabbitting, 
a shaft may be slightly sprung by more heat 
from the babbitt on one side than on the other, 
which will cause a slight rotary wobble with a 
wearing of the box slighly larger at the ends 
than in the middle and a greater wearing of 
the shaft on one side than on the other, wearing 
it out of round. Another cause of hot boxes— 
and commonly recognized—results from an over- 
strain on the belt, thus forcing the shaft so 
tightly against the box as to form a small sur- 
face bearing and exclude sufficient oil for 
proper lubrication. 


First Seek Cause for Hot Boxes 
Whatever may be the cause of a hot box it 
must be studied out and treated as an individual 
case, for what may eliminate the tendency to 
heating in one case may only aggravate another 
ease. In the case of new machinery, or a newly 


babbitted box, heat may develop while wearing 
down to a perfect bearing. This is but natural 
and only requires careful attention until the 
bearing is perfect and runs cool, and even heat 
caused by an overtight belt may soon cool down 
by a stretching of the belt and a slight wearing 
of the shaft into a better bearing in the box. 
But whenever heating is caused by a foul box, 
a corrugation of the shaft, or an out-of-line 
wear in the box—as with wrist pins, crank pins 
and sprung shafting—nothing can be done to 
eliminate the heating but to find the cause and 
eliminate that. You may connect your hot box 
by hose and pump to the oil tank, or put on a 
grease cup that will hold a pound, and the best 
that you can do is to keep the box from burning 
out until you eliminate the cause of your trou- 
ble. And, remember, if a box becomes heated 
so as to smoke badly from burnt oil it should 
be completely cleaned out as soon as possible, 
for burnt oil carbon is a very poor lubricant. 
If a box heats when you know it is well sup- 
plied with oil the cost of cooling it will be less 
if water is used than if more oil is poured on; 
and, too, the water is less liable to burn if the 
box grows hotter under treatment. 


Filing Removes Corrugations 

One of the most persistent causes of box 
heating is a corrugated shaft, and it is one of 
the easiest to remedy. Whether it be a bearing 
on a small shaft, on the main line shaft, the 
main journal on the engine shaft or the crank 
pin, there is no need to put it in a lathe to 
take off the corrugation ridges. The work can 
be done with a file and finished smooth with a 
sheet of emery cloth. If the shaft is large and 
the corrugations deep a flat rasp is better in 
taking off the ridges, then finish with the file 
and emery. If the shaft can be revolved slowly 
the strokes of the file can be straight, but if the 
shaft can be turned only a little at a time the 
strokes of the file must rock around the circle of 
the shaft. There will be no danger of filing a 
flat place on the shaft, as it will be almost im- 
possible to do so. The depression between the 
corrugation ridges will be the gage mark to 
work down to and will easily show when enough 
is taken off. It will not be necessary to work 
the surface to a straight line between the outer 
ends of the box, as a true curve depression of 
the shaft acts as no detriment to cool running 
of the shaft. The reason for the difference be- 
tween the heating of the corrugations—several 
to an inch—and the cool running of a gradual 
depression around: the shaft is that the corru- 
gation ridges prevent an even spread of oil over 
the surfaces of the shaft and box, while the 
gradual depression of the shaft offers no re- 
sistance to an even spread of oil. To state an 
instance, the exhaust fan which took the saw- 
dust from the band mill was neglected by the 
colored gentleman who presided over the oil 
can and burned out the main box. It was re-~ 
babbitted but still ran hot, so that the belt had 
to be thrown off occasionally to save the box, 
while the mill waited for it to cool off. Exam- 
ination showed that the shaft was corrugated 
by the burnout. The millwright crawled in 
under belt and beams and filed away at the 
corrugations while the oiler slowly turned the 
shaft. There was no room to get at the bab- 
bitting to scrape it smooth, so the box was only 
wiped out under the shaft to remove all filing 
and emery dust and started again. It ran 
warm for a few days while the babbitting was 
leveling off under running pressure, then cooled 
down and ran for six months without any other 
attention, altho the bearing .was rather loose 
from the wear of former heating. If a bearing 
is filed while resting in its box it is best to lift 
it enough after the filing to allow a complete 
cleaning out of all filing and emery dust and 
old oil refuse. It must be clean to run cool. 


Careful Babbitting Avoids Sprung Shafts 


With a box heating from the rotary wobble of 
a sprung shaft there is no remedy but to 
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straighten the shaft. Cup grease may keep it 
from burning out but it can never keep it run- 
ning cool. The chances are ten to one that 
the shaft has been sprung by careless babbitting. 
With a shaft under two inches the heat of the 
babbitt will so expand one side of the shaft 
that it may not fully straighten in cooling, and 
this condition is made manifest by a slight wob- 
ble of a pulley and the constant heating of the 
box. If it is impracticable to use a dummy in 
rebabbitting—either of wood or another piece 
of shafting—it is better to heat with a torch 
both the shaft and the box, being careful to 
have the shaft heated evenly from all sides so 
as to expand evenly without springing. And 
pouring the babbitt around a heated shaft gives 
much better results by complete filling and a 
smoother surface in the bearing. If convenient 
to use a wood dummy in babbitting, the wood, 
even dry pine, can be kept from burning by 
coating it with lime whitewash, which should be 
rubbed smooth after drying. If the lime is 
lacking, white chalk will do very well, only 
browning slightly. Cover the surface thickly 


with the chalk and rub it in with a smooth 
metal surface, like the side of a knife blade 
or the face of a hammer, then brush off lightly. 
The metal will set very smoothly around a 
wood dummy, but it should be newly coated 
every time it is used. 

The use and waste of oils is so related to the 
varying conditions in different plants that no 
estimate can be made of an average cost per 
plant or per unit of product. While it may be 
figured out in any one plant as a cost per plant 
or per unit of product, yet in that same plant it 
may be possible to clean up and adjust bear- 
ings, and, by selection of oils, to reduce oil 
eost 50 percent. On such bearings as saw ar- 
bors, planer cylinders and lathe heads, and on 
the fast running counter shafts which drive 
them, a higher grade of oil should be used than 
is necessary on the slower running line shafts. 
And a smaller quantity can be used in propor- 
tion to the better grade. As a mere film of oil 
forms the wearing body and as the quality of 
the oil gives the endurance of wear, a simple 
test can be applied to oils by putting a few 


drops of several kinds on a pane of glass and 
rubbing them out with a putty knife, or even 
with the finger, giving a flat draw stroke as if 
to rub the glass clean of the oil. But clean the 
knife or finger after rubbing out one oil so as 
not have it mixed in any degree with the next 
test. The most tenacious film will give the 
best wear. And, another matter, some oils 
have a much higher heat test than other oils. 
Common red oil will burn at about 350 degrees 
F. while some other oils will resist heat up to 
nearly 500 degrees F. If a factory management 
should decide to make a change to a scientific 
use of oils it will be much safer to general re- 
sults to take the matter up by direct communi- 
cation with some refining company at its plant 
office or at distributing headquarters. The 
average salesman and supply dealer are lacking 
in the technical knowledge necessary to best 
advice in the selection of oils. The laboratory 
man at the oil refinery can give the best ad- 
vice on your oil needs. Meanwhile, clean your 
gummed up bearings, line up your shafting and 
use less oil. 





ARE YOU 


Back in my home town in Philadelphia there 
was an old huckster who came around every 
spring with strawberries. His idea of efficient 
merchandising was to drive up the street shout- 
ing at the top of his voice, ‘‘ Strawberries, straw- 
berries, 15 cents a box.’’ 

I believe that man has gone into the lumber 
business. At least he has convinced quite a 
few of our lumber friends that he has the right 
conception of salesmanship. Have you ever 
noticed how many lumbermen refuse to give a 
fellow eredit for being able to think past the 
“15 cents per box’’ point? 

These same men know that the ‘‘good old 
days’’ are gone when the purchasing agent of 
an industrial consumer looked on lumber as one 
of the necessary evils and based his decision 
only on the dollars and cents per thousand item. 
They know that the present day purchasing 
agent, whether he be industrial or a brother 
lumberman, is drawing a salary for using his 
brain and by using his brain and taking ad- 
vantage of his own or his predecessors’ experi- 
ence he knows that there is more to consider 
than the ‘‘15 cents per box,’’ or to get closer 
to the facts the $? a thousand point that we 
give so much weight to in our letter. 

Mr. Purchasing Agent knows just as well as 
you and I that ‘‘pigs is pigs’’ does not hold 
good in lumber. He knows that No. 1 common 
red oak, 1 and 2 poplar, No. 2 and better south- 
ern pine, white pine No. 4 boards, or any of the 
other lumber grades that might be mentioned 
need a great deal of explanation before they 
become a good buy at the price quoted. 

He wants to know something of the texture, 
width, length, dryness, the rough or surfaced 
thickness and any other particulars of your lum- 
ber that will make it adaptable for his purpose. 
There may be an occasional man who does not 
know or who does not care about these things. 
All right, just flatter that man a bit by letting 
him believe that you think he knows. Nine out 
of ten will know and to be honestly worth the 
money their firms are paying them, they will go 
a bit further and demand some information as 
to—your ability to ship this stock you have 
quoted on, where it will be shipped from, when 
you will ship, about how long it will be en 
route, whether yours is lasting source of sup- 
ply, and as to whether your quotation of say 
$50 a thousand can be depended upon to include 
the service made possible by a well organized 
business. They expect service; the other fellow 
has ineluded service in his quotation and you 
have ineluded it in yours. 

Now how is a man to know these things if 
you and I don’t tell him? His firm is paying 
him for efficient buying and without this infor- 
mation there can not be efficient buying. You 
and I are paid for efficient selling, and if our 
firm or our lumber has any of these virtues and 
we fail to impress them on our customer we are 
not efficiently merchandising our stock. 

Of course, the best way to get. these things 


SELLING STRAWBERRIES? 


[By Richards Jarden] 
across is to put a sample of our lumber in our 
pocket, walk into a man’s office and tell him 
about it. We can’t all do that, however. Some 
of us are these long distance fellows who have 
to depend on the mails or we have to pass our 
dope along to our salesmen. 

I don’t know of any better advice a salesman 
could be given than, ‘‘Show your customer a 
sample of just what we will ship.’’ A small 
sample not only eliminates a great deal of talk 
on texture ete., giving you that much more of 
your customer’s time to talk up the other impor- 
tant facts, but the minute your customer takes 
that sample in his hand he unconsciously brings 
two strong psychological influences into play 
that work very much to your advantage. 

1—He associates you with a particular kind 
of lumber that is pleasing to his eye. 





Holiday Greetings 


Ashland, Wis. 

This being usualiy a season of retrospec- 
tion, a period of the year that is generally 
given over to a demonstration of gratitude, 
what could be a more befitting conclusion 
than a determination on the part of us all 
to give to the utmost of our time and 
thought toward a solution of the many 
grave problems that continue to confront 
us? 

True, thoughtful men have for some 
time been turning their minds to the 
means of escape from these overshadow- 
Ing evils, and while there seems to have 
been no perceptible progress made, who 
can say that we have retarded to any 
appreciable extent? 

Many men have already suggested many 
remedies, the least logical of which, to our 
minds, is that of turning to the adminis- 
tration in this our hour of need. The 
situation is not a problem of government 
but an individual problem, and it is only 
by personal effort and extreme sacrifice 
that we can look for the final deliverance 
of business from the throes of an inertness 
that has seemed to threaten its very ex- 
istence. 

Above all, we must not be afraid of the 
present situation, nor skeptical of its prob- 
able developments. Let ys never despair 
of our country. Actual evils can be miti- 
gated, bad tendencies can be turned aside, 
productive industry will be renewed, and 
sacrifice and frugality in time will repair 
the waste of our resources, 

Therefore, in the solitude of this usually 
quiet period, let us think deeply and reflect 
seriously, move cautiously but courage- 
ously. As the home environments make 
for our peace of mind, as the beautiful 
solo during the offertory prepares us for 
the sermon to follow, so let us proceed, 
always keeping the right mental attitude, 
and endeavoring to content ourselves in 
the knowledge that— 


“God still lives and thru Him Nature 
thrives, 

Humanity endures, and true America 
survives.”’ 


Commending you to Him whose birth 
we are about to commemorate, and with 
sincere wishes for a Yuletide of content- 
ment and a coming year of prosperity, we 


are 
Sutliff-Butts Co. 











2—His eyes and fingers have given him an 
exact and lasting perception of the stock and 
the mere action of taking hold and of holding 
that sample, connects his perception with enough 
motor action to impress you and your lumber 
on his mind in a stronger way than would three 
or four hours of good sales talk. 

All this can be accomplished by mail, not 
as efficiently as by a personal call, but never- 
theless you can get your stock before your cus- 
tomer in an impressive way. 

My idea on accomplishing this is to write a 
real sales letter rather than a mere quotation; 
tell the man what you will give him and how 
you will give it; make him see that your lumber 
is not only $50 a thousand but that there is $50 
worth of actual lumber and service in every 
thousand feet. 

The following letter is not offered as the 
most efficient, but as the type of sales letter 
that will prove a foundation for the building 
of the’ most efficient. I feel that when I put this 
letter in the box together with a sample of our 
lumber to which is attached the small card of 
texture, grade, reliability ete., that I have at 
least done everything I can to merchandise effi- 
ciently and to give my customer a chance to 
buy efficiently. 

John Smith Company, 
1 Madison Avenue, 
New York City. 


Attention: Mr. John Smith. 

Gentlemen : 

We thank you very much for your inquiry of, the 
fourteenth, and are glad to state that our stod is 
in splendid shape to fill just that kind of order. 

Our price on a well manufactured, carefully 
sorted grade of dry lumber is as follows f. o b. 
your station: 

10,000 feet 4/4x8, 10 to 16 feet, large per- 
centage 14 & 16 feet, o. 3 common 
Oregon white ws? S48 ##x7% 

5,000 feet 4/4x12, 10 to 16 feet, large per- 
centage 14 & 16 feet, . 3 common 
Oregon white pine S4S }$x11% 5 

6,000 feet 5/4x4 and wider, 10 to 16 feet 
average 9 inch width and 14 foot length 
No. 3 common Oregon white pine 
BWR TOD Cawcegacedsdcticesiodecsedieu 62.0@ 
Shipment can be made within five days of re 

ceipt of your order. Our cars are taking about five 

weeks to reach New York. 

The sample enclosed will convince you of the 
soft texture of our lumber, and you will find that 
your order will be given careful attention by an 
organization that understands your requirements. 

We surely hope you will be able to place this 
order with us, and as we have a very large block 
of timber in back of our mills we want you to 
consider us as a lasting as well as a reliable source 
of supply. 

Yours very truly, 
WHITING LuMmBER Co. 


The slip is a plain white one, clearly printed 
and worded to force home the facts I want 
forced home. The following is the wording: 

WHITING LUMBER COMPANY 
of Michigan 
OREGON WHITE PINE 


Your car will contain this texture of lumbes 
We have made you a fair price based on the worth 
of this stock. Reliability, service, texture an€ 
grade are included in our quotation—be sure tha} 
you consider their worth in placing your orde 


mn etteapiion ecress bree rn em ned Sess heal rine Fer char aleonismnianinehhtinrinbat innate ta See Re me ie 


NEY TI 


; 
i 
; 
$ 
} 
4 


ote PLU SEE te To 














110 


AMERICAN LUMBERMAN 





DECEMBER 25, 1920 











Growth Brought About 
By Efficient Service 


SEATTLE, WASH., Dec. 18.—On Nov. 18, 1898, 
the Pacifie Coast Shippers’ Association was or- 
ganized and incorporated and ever since that 
date its growth has been steady. Today the 
headquarters staff of the association, on the 
second floor of the Henry Building, presided over 
by Secretary-manager Charles B. Floyd, con- 
sists of a highly specialized force of twenty- 
eight workers, occupying brand new quarters, 
covering 2,060 feet of floor space. A branch 
office is maintained at Minnesota Transfer, an- 
other in the Rogers Building, Vancouver, B. C., 
while a third is maintained in the Northwestern 
Bank Building, Portland, Ore. Today the as- 
sociation has a membership of about ninety of 
the leading wholesale firms on the Pacific coast. 

As typifying the volume of business handled 
by the association it may be well to set forth 
that from Feb. 1 to Aug. 1, 1919, the number 
of claims filed in the claim department was 9,- 
512, for $64,986.04; while in the 1920 period 
the number was 5,592, amounting to $126,619.26. 
As typical of the growth of the association 
may be cited its rate book subscription from 
Jan. 1 to July 1, 1920, which amounted to a 
net balance of $14,508.11, while during the 
same period in 1919, rate book subscriptions were 
$11,649.36. Even more remarkable is the show- 
ing of substantial growth in actual col- 
lections made by the collection department from 
Feb. 1 ‘to Aug. 1 during 1919 and 1920, the 
total for 1919 being $62,219.76, while 1920 wit- 
nessed the collection of $193,352.24. <A _ re- 
markable feature of the collections is that only 
a nominal fund, not to exceed $500, was ex- 
pended for attorney’s fees in handling the en- 
tire total. And so on thru every department 
splendid growth has been shown, which neces- 
sitated the move to the new and uptodate quar- 
ters in the White Building. 

One of the triumphs of the association is 
the freight rate guide, owned ané@ published by 
it and supplying complete rates on Pacific coast 
forest products to all parts of the United States 
and Canada. The book is constantly being re- 
vised and kept uptodate in every particular. 
A recent move of the association, and one in 
which Secretary-manager Floyd takes a great 
deal of pride, is the creation of a new depart- 
ment which has been placed in charge of E. H. 
Beebe, with the title of assistant secretary and 
legal adviser. 

The foundation for the present growth and 
development of the association was laid during 
the term of Roy A. Dailey as secretary and 
manager, and when Mr. Floyd came on the scene 








the lines were clearly 
drawn. He has taken 
up the work with en- 
thusiasm, and has ¢ar- 
ried out the constructive 
policies so thoroly that 
there has been no hitch 
whatever in the change 
of the executive head 
and in the shifting from 
the old organization 
with its associate mem- 
berships to the newly in- 
corporated body, which 
has restricted the mem- 
bership to stockholders 
only, 





The secretary-manager’s office. 
manager; at the left E. H. Beebe, assistant secretary and legal adviser 








At the right Charles B. Floyd, secretary- 





Chief Forester’s Annual Report 


The annual report of Chief Forester William 
B. Greeley to Secretary Meredith of the De- 
partment of Agriculture was made public Dec. 
19, 1920. It covers the fiscal year ending June 
30, 1920. 

The value of the report lies in the conciseness 
of the information which it contains and in the 
recommendations it offers. Congress depends 
largely on the forester’s yearly reports for in- 
formation on which to base legislation, and the 
reading public goes to it for official facts. 

No radical changes in the national forest 
boundaries and conditions took place during the 
period covered by the report. The total area 
of all of these forests at the close of the fiscal 
year was 156,032,053 acres, against 153,933,700 
acres one year before. The outside boundaries 
of the forests include nearly 30,000,000 acres 
more, but this represents privately owned land. 

The administration of the forests during the 
fiseal year consumed. the total appropriation of 
$5,966,869, three-fourths of which sum went to 
protection and administration. The Forest 
Products Laboratory, Madison, Wis., got $173,- 
260 of it. 

Receipts from the forests, chiefly from timber 
sales and stock range fees, were $4,793,482, 
which exceeded by $435,067 the receipts for the 
preceding year. 

Little was done during the year in purchasing 
land in the East under the Weeks law, owing 
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it houses the freight claim department and the 


to the practical exhaustion of the appropriations 
for that purpose. Purchases among the Ozark 
Mountains in Arkansas amounted to 12,094 aeres 
during that period. 


The report.goes fully into the matter of fire 
protection and the need of more efficient methods 
of combatting that element of destruction. Dry 
weather set in early in 1919 and the fire situa- 
tion was very hard to handle in Montana, Idaho, 
Oregon, Washington and California. The total 
number of fires reported reached 6,800. More 
fires were started by lightning than by any other 
agency, and campers stood second in the list. 
Railroads were fifth, and the lowest of all were 
lumbermen. That is a matter of surprise, be- 
cause lumber operations are scattered all thru 
the woods, and the relatively small number of 
fires laid against those so employed is a com- 
mentary on their care. 


The total area burned over was 2,007,034 
acres, and the estimated damage was $3,919,769, 
which exceeded seven times the fire loss for the 
preceding fiscal year. The total cost of fighting 
fire was $3,039,615. A fall of rain early in 
the autumn of 1919 extinguished many fires; 
otherwise, the loss must have been much greater. 


There was a marked increase in the timber 
business of the Forest Service during the year. 
Pulpwood is being secured in the national for- 
ests of Alaska, and a pulp mill is in course of 
construction there. Supplies of timber for 
thirty years ahead are available for the mills 
being built or planned there, and it is the 
announced policy not to deplete the Alaska for- 
ests but to cut in a way to assure permanent 
supplies. Sites and timber are available there 
for.a dozen large pulp mills. Total timber sales 
in the national forests for last year were 1,294,- 
223,000 feet. 

During the year in all Government forests 
7,043 acres were planted with trees. The 
planting was done in sixteen States; but the 
total was not very large considering the whole 
nation. 

The number of cattle, horses, hogs, sheep and 
goats pastured under permits during the year 
was 9,456,847. The grazing is done under strict 
regulation to guard the forage plants against 
permanent injury. 

The report deals with recreation, wild game, 
waterpower, roads, trails, bridges, camps and 
other improvements and activities. Twenty-five 
States received Federal aid during the year to 
be expended in protective measures, chiefly 


against fire. 
—_——ororror—ror—r—rraerr—r—" 


THE first trade union of which thene is au- 
thentic record was an organization of journey- 
men printers formed in New York in 1776. In 
Philadelphia in 1786 twenty-six printers 
pledged mutual support in their refusal to 
work for less than $6 a week. The first trade 
union in England came into being in 1829, 
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MOURN LOSS OF ASSOCIATE 


SEATTLE, WaASH., Dec. 18.—At the regular 
monthly meeting of the trustees of the Pacific 
Coast Shippers’ Association Friday, President 
Charles W. Johnson appointed E. H. Luke, of 
the J. E, Pinkham Lumber Co., as trustee to 
fill the unexpired term of the late Mr. Pinkham. 
He also announced the appointment of Trustee 
W. A. Foster, of the Foster-Morgan Lumber 
Co., tothe position of treasurer of the associa- 
tion to fill the unexpired term of Mr. Pinkham 
in that capacity. The following preamble and 
resolution drafted by Charles B. Floyd was 
adopted: 


WHEREAS, We of the Pacific Coast Shippers’ As- 
sociation feel deeply the great loss that has come 
to us thru the death of our fellow member, trustee 
and treasurer, James Edmond Pinkham, and 

WHEREAS, “He who serves for good best serves 
himself,’ we know was his strongest conviction 
and that this guiding principle led him to give 
more of brain and energy than his body could sup- 
port to the interest of his country during the time 
the world was ablaze—he having brought that prob- 
lem to our council table for advice and assistance— 
this master thought of his life leading him unstint- 
edly to give to our association his time and energy 
to build a great force for right and fair dealing; 
therefore be it 

Resolved, That this be an expression of our deep 
sorrow that we will never again have the guid- 
ance and influences of his manly and honest char- 
acter when we meet around the council table, and 
be it further 

Resolved, That this resolution be spread upon a 
page of the minute book of this association as a 
permanent record of our love and high esteem, and 
that this resolution be engrossed and presented to 
those of his family surviving him as a memorial to 
the manly character and honest heart of our friend 
and associate. 


The meeting was attended by C. L. Lindner, 
first vice president of the Henry D. Davis Lum- 
ber Co., Portland, and by G. R. Tully, of the 
Saari-Tully Lumber Co., Portland. 





WEST COAST SENSES REVIVED DEMAND 


SEATTLE, WAsH., Dec. 18.—Despite the fu- 
nereal aspect which for the moment enshrouds 
the entire fir industry, here and there individual 
firms reflect a degree of optimism that is sur- 
prising and encouraging. One local wholesaler 
reports that he is doing an average business of 
ten carloads a day. Others state that while 
they have grown accustomed to expect nothing, 
they continue to do something; and on the 
whole there seems to be a tendency toward 
slightly increased transactions, of which the in- 
stances given are only an index. It is evident 
that the rock bottom for fir is close to $5.50 
below list for dimension; at any rate that figure 
seems to be the accepted level. A deterrent fac- 
tor for the time being is the sluggishness and 
weakness of southern pine, which is having the 
usual effect of prolonging the stagnation of fir. 
Thruout the industry the mills are closing for 
the holidays and the curtailment is unusually 
heavy, but this condition is exactly what had 
been expected for weeks. Manufacturers and 
wholesalers alike have made ready for it, and 
the present status of the industry creates no 
surprise whatever. With the reopening of the 
mills later on there will be extensive readjust- 
ments in exact line with corditions as they have 
been foreseen for many months; and with con- 
fidence it is expected that during 1921 the en- 
tire fir industry will regain its footing on a 
most substantial basis. The date of the new 
era is wholly a matter of inference, but in well 
informed circles there is a belief that some time 
in May will witness manufacturers and whole- 
salers alike catching their stride to meet the 
demand of consumers everywhere. 


The weekly review of the industry as prepared 
by J. P. Austin, of the West Coast market ex- 
tension bureau, says: 


Production for the week ending Dec. 11 is 38%4 
percent below normal as against the reports for 
the week before, which showed 30 percent under 
normal. The effect of this lowered production is 
reflected in the comparison of cut and shipments, 
there being less than 1% percent difference, which 
indicates that there was practically no accumula- 
tion of stock during the week. Such a condition 
has not existed for several months. 

The new low record for the unshipped balance in 
the rail trade was 2,736 cars at 118 mills or an 
average of 23 cars per mill. Figured at 30,000 feet 


per car this is 690,000 feet or considerably less 
than a week’s normal cut for the same mills. 

The total new business showed a slight increase 
over the previous week. New orders in the rail 
trade were also slightly greater than the week 
before. Domestic cargo, however, showed a decline. 

Actual production at 118 mills for the week end- 
ing Dec. 11 was 51,229,734 feet. New business for 
the week totaled 33,669,171 feet. New business in 
the rail trade was 789 cars; in the local trade was 
2.047.741 feet. Domestic cargo orders were 5,001,- 
430 feet ; export, 2,950,000 feet. 

The uhshipped balance in the domestic cargo 
trade is 86,105,766 feet and in the export trade is 
20,082,307 feet. 





ENDORSE ARBITRATION PLANS 


SEATTLE, WasH., Dee. 18.—Interassociation 
arbitration received an emphatic endorsement 
at Thursday’s meeting of Seattle wholesalers. 
The subject was brought up by Charles B. Floyd, 
who read a letter from Dwight Hinckley, of 
Cincinnati, noting that the Yellow Pine Whole- 
salers’ Association recently held a conference 
on trade ethics and appointed a committee to 
devise methods for interassociation arbitration. 

The letter set forth that Mr. Hinckley is 
temporary chairman of the committee and that 
the other members are: J. H. Burton, Amer+ 
ican Wholesale Lumber Association; J. B. Mont- 
gomery, National Wholesale Lumber Dealers’ 
Association; Edgar Cummings, National Retail 
Lumber Retailers’ Association; Finley M. Tor- 
rence, Ohio Association of Retail Lumber Deal- 
ers; C. D. Root, Retail Lumber Dealers’ Asso- 
ciation of Indiana; and J. W. Mayhew. 

The Seattle wholesalers in discussing the pro- 
posed plan took the ground that the American 
Wholesale Lumber Association would logically 
be constituted a sort of supreme court in arbi- 
tration matters for wholesalers, for the consid- 
eration of appeal cases only. It was pointed 
out that the experience of the American Whole- 
sale Lumber Association was instructive in that 
its officers in inviting arbitration had practically 
been swamped with the number of cases sub- 
mitted to them. The Seattle wholesalers ex- 
pressed unqualified approval of the plan for arbi- 
tration methods of adjusting differences with- 
out resort to the law courts and they feel that 
the interassociation arbitration plan can be 
worked out satisfactorily with the right of ap- 
peal as indicated. 

Another important matter considered by the 
wholesalers was the question of commissions, 
and the statement made by Mr. Floyd that all 
wholesalers were coming to a showdown in this 
respect. The big question is whether commis- 
sions shall be paid on an order or on a delivered 
ear; and it was shown that under the law a com- 
mission may be exacted on an order no matter 
whether or not a cancellation follows. But as 
one of the wholesalers humorously observed, 
‘¢That’s not my law.’’ The true custom of the 
Coast was set forth in the statement that in the 
lumber business commission is paid on a con- 
summated deal. A lively discussion took place 
in which the wholesalers presented their views. 
On motion, the wholesalers decided to appoint a 
eommittee of three to go into the entire subject 
and report at the subsequent meeting. Those 
appointed were S. L. Johnson, R. L. Hone and 
W. H. Oliver. 





DISCUSSES TAX QUESTIONNAIRE 


SEATTLE, WASH., Dec. 18.—There was a large 
attendance of loggers, lumbermen and timber 
owners Thursday at the meeting called by the 
West Coast Lumbermen’s Association to meet 
Maj. David T. Mason, of the timber section, 
United States bureau of internal revenue. F. 
B. Hubbard, of Centralia, presided. Maj. 
Mason pointed out that overtaxation in most 
instances could be traced to incomplete or in- 
correct questionnaires submitted by the lumber- 
men themselves. He explained that the bureau 
is always willing to acknowledge and correct 
any error if the taxpayer has suffered. He 
alluded to the well known fact that the timber 
section is ready to codperate with the lumber- 
men; warned against inventories on a wrong 
basis and explained the important features in 
making them out. Maj. Mason will spend three 
days next week in Portland, Ore. 


LOYAL LEGION VOTES LOWER WAGE SCALE 


‘[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, ORE., Dee. 21.—For the purpose 
of, to some extent, lessening losses in the manu- 
facture of lumber, the board of directors of the 
Loyal Legion of Loggers & Lumbermen by a 
vote of fifteen to nine in session here decided to 
adopt a new minimum wage scale for the Pacific 
Northwest for all men employed in logging 
camps and mills, excepting a few that are em- 
ployed and paid by the month. The reduction is 
10 cents an hour, making the basis for common 
labor $3.60:a day. The old basis was $4.40. 
Hook tenders will be paid 90 cents an hour, and 
so down the line. 

The resolutions that were passed are: That 
before changing the going wage, operators 
should consult their conference committees; 
that it be suggested to operators and confer- 
ence committees that the charge for board be 
adjusted in proportion to reductions in wages; 
that headquarters recommend to operators and 
various locals conference with local merchants to 
talk over price conditions with a view of secur- 
ing reductions; that upon request of employees 
Armistice Day and Memorial Day be reecog- 
nized as legal holidays and that if it becomes 
necessary for operators to disregard request for 
holiday, time and a half be paid. 





WATER RATE DECREASE WELCOMED 


SEATTLE, WASH., Dee. 18.—A welcome de- 
cline in lumber rates by way of the Panama 
Canal to the Atlantic coast is announced as a 
result of last Thursday’s conference at San 
Francisco, wherein the conferees have author- 
ized $22.50 as the lumber rate to New York. 
Formerly the rate was $25. Shippers in Seattle 
who have been struggling with the problem 
of combating the increased rail rates find in this 
announcement the first break toward a satisfae- 
tory readjustment. It seems to mean that con- 
siderable business is likely to go by way of the 
Canal and the shippers naturally are gratified 
at this turn of affairs.- It is stated that the 
steamships are going after the business of han- 
dling long timbers up to 80 feet, such as spuds 
and spars, particularly the former. While the 
volume of such business is relatively small the 
importance of the announcement may be gaged 
by the fact that the all rail rate of such timbers 
exceeding single car lengths is $39.60, making 
a difference in the water rate of $17.10 from 
Seattle to New York, Baltimore, Norfolk or 
any other port of call on the Atlantic. The 
prediction is made that the water rates will yet 
drop to $20. 

The criticism is made that shippers of forest 
products have not been making the best of their 
opportunities. Their apathetic attitude up to 
the present time appears to have been due to a 
feeling of diffidence, that is, they are not keen 
to take on responsibilities which they do not 
thoroly understand. Not long ago a local dealer 
who has had considerable experience with cargo 
shipments, sent two cars of flooring from the 
west Coast to New York. The process was sim- 
plicity itself. The boat took the lumber from 
the docks in Seattle; they carried it to New 
York; there they billed it out, collecting the 
water charges from the railroads; and finally 
the railroad in turn billed the charges out as 
advances, and the customer paid in the charges 
on receipt of the shipment. 





LUMBERMEN PLAN HOME EXHIBIT 


New York, Dec. 20.—A committee of lumbermen 
has been named to provide an extensive exhibit at 
the Own Your Home Exposition, to be held April 
16 to 30 in the Grand Central Palace. The com- 
mittee will endeavor to show by models and designs 
exactly what may be expected for a given sum of 
money. A small model house will be built to scale, 
supplemented by floor plans and specifications of 
the lumber bill, and figures of the entire cost as 
definitely as is possible. 

The committee on exhibit is composed of Ed- 
ward Hamilton, N. J.; H. H. Tinkham, Long Is- 
land; Hugh McDonald, Westchester; J. B. Tisdale, 
New York City. 
committee on finance. 


H. B. Coho is chairman of the . 
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Various Transportation Rulings Handed Downy 
by the Interstate Commerce Commission 


PROPOSES CHANGE IN COMMERCE LAW 


WasuHineTON, D. C., Dec. 20.—Senator Pitt- 
man has introduced the following bill to amend 
Section 4 of the Interstate Commerce Act.: 

1—That it shall be unlawful for any common 
carrier subject to this act to charge or receive 
any greater compensation in the aggregate for 
the transportation of passengers, or of like 
kind of property, for a shorter than for a 
longer distance over the same line or route 
in the same direction, the shorter being 
included within the longer distance; or to 
charge any greater compensation as a thru route 
than the aggregate of the intermediate rates 
subject to the provisions of this Act. But this 
shall not be construed as authorizing any com- 
mon carrier within the terms of this Act to 
charge or receive as great compensation for a 
shorter as for a longer distance; provided, that 
rates, fares or charges existing at the time of 
the passage of this amendatory Act by virtue 
of orders of the commission or as to which ap- 
plication has heretofore been filed with the com- 
mission and not yet acted upon shall not be, 
required to be changed by reason of the provi- 
sions of this section until the further order of 
or a determination by the commission. 

2—Whenever a carrier by railroad shall in 
competition with a water route or routes reduce 
the rates on the carriage of any species to or 
from competitive points it shall not be per- 
mitted to increase rates unless after hearing by 
the commission it shall be found that such pro- 
posed increase rests upon changed conditions 
other than the elimination of water competition. 





ASSENTS TO THRU BILL PROVISION 


WasuHineTon, D. C., Dec. 20.—The Interstate 
Commerce Commission has authorized the fol- 
lowing: 

In response to numerous inquiries the com- 
mission has advised that it will interpose no 
objection to the use by carriers in Official and 
Western Classification territories of straight 
and order bills of lading with the following en- 
dorsement thereon: 

This bill of lading is subject to the terms 
and conditions set forth in the uniform bill of 
lading as incorporated in Consolidated Freight 
Classification No. 1, supplements thereto and 
ae thereof, as fully as tho printed hereon 
in full. 


MOVEMENT OF FOREST PRODUCTS 


WASHINGTON, D. C., Dec. 20.—A comparison 
of the movement of forest products taken from 
the Interstate Commerce Commission’s reports 
of the summary of freight commodity statistics 
of Class 1 roads for the two quarters ending 
March 31, 1920, and June 30, 1920, shows an in- 
crease in the number of cars loaded with revenue 
freight but a somewhat lower relative tonnage. 

For the first quarter the number of carloads 
of revenue freight, originating on respondents 
lines for the entire country was 901,322, and the 
number of tons 25,575,364, while the total rev- 
enue freight carried (originated and received 
from connections) was 1,786,447 carloads, ag- 
gregating 50,062,393 tons. 

For the second quarter respondent carriers 
originated 964,115 carloads of forest products, 
aggregating 26,448,627 tons, while the total 
revenue freight carried was 1,827,259 carloads, 
aggregating 49,631,766 tons. 

The total revenue freight carried in the west- 
ern district for the first quarter was 792,944 
cars, aggregating 24,049,070 tons, and in the 
second quarter 803,107 cars, aggregating 23,- 
497,819 tons. ; dent ai 

In the southern district the total revenue 
freight carried was 409,859 cars, aggregating 
10,571,501 tons in the first quarter, and 424,- 
084 cars, aggregating 10,808,464 tons in the 
second quarter. 

In the eastern district the total number of 
cars transported in the first quarter was 529,842, 
aggregating 14,073,495 tons, and in the second 








quarter 544,972 cars, aggregating 13,889,668 
tons. 

For the Pocahontas district the total revenue 
freight carried in the first quarter was 53,802 
ears, totaling 1,368,327 tons, and in the second 
quarter 55,096 cars, aggregating 1,435,811 tons. 





SEVERAL TARIFFS SUSPENDED 


WasHINGTON, D. C., Dee. 20.—On Saturday 
the Interstate Commerce Commission announced 
that it had entered a second supplemental order 
in Investigation & Suspension Docket No. 1,240, 
suspending from Dec. 28 until April 27 the op- 
eration of certain schedules in Baltimore, Chesa- 
peake & Atlantic Railway Co., I. C. C. No. 834. 
The suspended schedules provide for the cancel- 
ation of and increase in water competitive rates 
on lumber and articles taking the same rates, 
from Salisbury and other Maryland points to 
destinations on the Pennsylvania railroad and 
connections. As an illustration, the proposed 
tariff would inerease the rate from Salisbury, 
Md., to Boston, from 2914 to 35 cents. 

In an order entered in Investigation & Sus- 
pension Docket No. 1,263 the commission sus- 
pended from Dec. 18 until April 17 the opera- 
tion of certain schedules appearing in the fol- 
lowing tariffs, naming class and commodity 
rates between points in defined territories in 
eastern and southern groups and points in 
southwestern territory: 

W. J. Kelly, agent, Supplement No. 18 to I. C. C. 
No. 913 ; Supplement No. 19 to I. C. C. No. 913. 

F, A. Leland, agent, Supplement No. 18 to I. C. C. 
No. 1,357 ; Supplement No. 19 to I. C. C. No. 1,357. 


These schedules propose to apply an increase 
of 35 percent over rates in effect on Aug. 25 
to and from basing points, used in the construc- 
tion of thru rates, in lieu of the interterri- 
torial percentage increase of 3314 percent here- 
tofore established under approval of the com- 
mission in No. 74, ex parte. The suspended 
schedules also propose the application of com- 
binations of rates in certain instances where 
thru rates are now applicable. 





VACATES ORDER IN JOINT RATE CASE 


WASHINGTON, D. C., Dec. 20.—In a formal 
opinion promulgated Saturday the Interstate 
Commerce Commission (Division 3) issued an 
order vacating its order of Aug. 31, suspending 
the cancelation by the Mobile & Ohio Railroad 
Co. of joint rates on lumber and transit arrange- 
ments maintained by that carrier as applied at 
Columbus and Meridian, Miss., and Mobile and 
Taylor, Ala., on shipments of lumber from sta- 
tions on the Gulf, Mobile & Northern railroad, 
Jackson & Eastern railway and Meridian & 
Memphis railway. The proceeding, docketed as 
Investigation & Suspension No. 1,203, is ordered 
discontinued. 

After outlining the situation, the commission 
says: 


The object of the proposed cancelations is to elim- 
inate from the Mobile & Ohio tariffs rates from 
originating points on the Gulf and its short-line 
connections. The Gulf contends that, as the orig- 
inating line, it is entitled to collect the inbound 
rates to all transit points served by it; to police 
all transit on lumber brought in by it to junction 
points such as Meridian; to collect the transit 
charges for such services; and to issue the out- 
bound billing to ultimate destination even when 
the shipment must be delivered by it to a connect- 
ing carrier at that junction point. Respondents 
also point out that the adjustment which they seek 
to make effective will result in a uniform transit 
charge, now increased to 2.5 cents per hundred 
pounds, following Increased Rates, 1920, 58 I. C. C., 
220, over the lines of respondents serving Meridian, 
this being the charge generally provided in the 
transit tariffs of the southeastern carriers. 

At the hearing it was shown that the combina- 
tions which would become effective from points on 
the Gulf and the Meridian & Memphis, if the pro- 
posed cancelation were allowed, would result in the 
application of unreasonably high rates, and no 
attempt was made by respondents to justify them. 
But since the hearing the Gulf has filed tariffs 
which became effective on short notice Dec. 6, 1920, 


providing for the application to Meridian of dis- 
tance rates on lumber from all points on the Gulf 
and the Meridian & Memphis at which traffic orig- 
inates. These are lower than the suspended rates. 
Protestant’s representative at the hearing indicated 
that such an adjustment would be satisfactory. 

We find that the respondents have justified the 
cancelations under suspension. An order will be 
entered vacating our order of suspension and dis- 
continuing this proceeding. 





SUSPENDS CAROLINA LOG TARIFFS 


WAsHINGTON, D. C., Dec. 20.—The Interstate 
Commerce Commission has made the following 
announcement: 


By an order entered today in Investigation and 
Suspension Docket No. 1,255 the Interstate Com- 
merce Commission suspended from Dec. 10, 1920, 
until April 9, 1921, the operation of the proposed 
cancelation of commodity distance rates on logs, 
carloads, between points in South Carolina ap- 
plicable on interstate traffic, published in Atlantic 
Coast Line Railroad Co. tariff I. C. C. No. B-1745. 
indicated as effective Dec. 10, 1920. The following 
statement shows the present and proposed rates in 
cents per hundred pounds: 


Distance Present Proposed Increase 
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COMPLAIN OF SHINGLE RATES 


WASHINGTON, D. C., Dee. 20.—The A. & C. 
Mill Co., and others have filed a complaint with 
the Interstate Commerce Commission against 
the Director General, as agent, Aberdeen & 
Rockfish Railroad Co. and others, seeking to 
have the commission establish rates on cedar 
shingles from the West Coast not in excess of 
the basic lumber rates contemporaneously in 
effect: Complainants mills are located in 
Washington, Oregon and British Columbia, west 
of the Cascade Mountains. For a number of 
years shingles have generally taken a rate 10 
cents per one hundred pounds higher than the 
lumber rate and to certain points an even higher 
differential has been applied. Since Aug. 26, 
when the last general increase went into effect, 
the rates on shingles have exceeded the basic 
lumber rates by more than the amounts stated. 
The commission is asked to find that the shingle 
rates have been, are now and for the future will 
be unjust and unreasonable to the extent that 
they exceed the rates on lumber, and reparation 
is asked. 


RATES ON WALNUT LUMBER 


WASHINGTON, D. C., Dee. 20.—The Interstate 
Commerce Commission in Released Rates Order 
No. 218 has granted an application of the Santa 
Fe railroad to establish and maintain rates on 
walnut lumber in carloads from points on its 
line in Missouri to Kansas City, Mo.-Kan., de- 
pendent upon the value declared in writing by 
the shipper or agreed upon in writing as the 
released value of the property. 








HEARINGS IN I. & S. DOCKET 1,250 

WASHINGTON, D. C., Dec. 20.—The Inter- 
state Commerce Commission has announced the 
assignment for hearings before Commissioner 
Ford of Investigation and Suspension Docket 
No. 1,250—Diversion and Reconsignment Rules 
and Changes—as follows: 

Jan. 3—Great Northern Hotel, Chicago, Il. 

Jan. 11—Palace Hotel, San Francisco, Calif. 

Jan. 18-—St. Charles Hotel, New Orleans, La. 

Jan. 21—United States Court Rooms, Jack- 


sonville, Fla. 

In this connection the commission has va- 
cated its order of Nov. 30, suspending until 
March 31; schedules involved in this proceeding 
so far as it affects the following: 

New York, Chicago & St. Louis Railroad Co., 

(Concluded on Page 130.) 
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Washington Trade and Transportation | 
| ~ Activities of Interest to Lumbermen 


MARINE ASSOCIATION ANNUAL 


WASHINGTON, D. C., Dec. 20.—Policies for the 
establishment of a permanent merchant marine 
and remedies for the present ‘‘critical situa- 
tion’’ in shipping will be discussed at the annual 
convention of the National’ Merchant Marine 
Association, which will be held in Washington 
at the Washington Hotel, Jan. 20 and 21. In 
a statement today, Senator J. E. Ransdell, presi- 
dent of the association, said that action should 
be taken by all Americans interested in foreign 
trade for the maintenance and expansion of 
American shipping. 

Among the delegates expected at the annual 
meeting, which will be one of the largest ever 
gathered in this country for that purpose, will 
be leaders in shipping, railroads, export and 
import companies, agriculture, manufacturing, 
heads of Government departments and promi- 
nent members of Congress. The Mississippi Val- 
ley Association and the South Atlantic Associa- 
tion will hold meetings in Washington Jan. 19 
and 20, and will join with the National Mer- 
chant Marine Association in the consideration of 
shipping problems. 

Among the subjects for discussion are: 

1—Repeal of Panama Canal tolls affecting Amer- 
ican vessels. 

2—Establishment of preferential export and im- 
port rates. 

5—Abrogation of commercial treaties restricting 
the right of the United States to impose prefer- 
ential import duties and tonnage dues. 

4—-Extension of exemption from excess profits 
taxes to earnings of ships in foreign trade invested 
in shipping board tonnage as well as new construc- 
tion. 

5—American shipbuilding situation. 

6—Revision of marine insurance laws and estab- 
lishment of a uniform policy. 

7—Prices at which Government ships should be 
offered for sale with a view to bringing Government 
ownership to an end and establishing a privately 
owned merchant marine. 

8—Creation of free zones in the United States. 

9—The most effective means of encouraging the 
preferential use of American ships by our export- 
ers and importers. 





‘“*The future of the American merchant ma- 
rine is now at a critical stage,’’ said Senator 
Ransdell today in his statement calling the 
annual convention. ‘‘ For the first time in half 
a century the United States, with the second 
largest fleet in the werld, has ocean transporta- 
tion facilities that are adequate for our foreign 
trade. Our shipping industry must be main- 
tained and developed. Unless a sound and ag- 
gressive policy is adopted we shall lose our pres- 
ent magnificent merchant marine and sink to 
the insignificant position we occupied before the 
war.’? 





NATIONAL CHAMBER’S REFERENDUM 

Wasuineton, D. C., Dec. 20.—A. proposed 
program of Federal tax revision, suggesting rad- 
ical changes in present methods of levy, was 
put to a referendum vote of the membership 
of the Chamber of Commerce of the United 
States today. 

The proposals come from the chamber’s com- 
mittee on taxation, which makes its final report 
after nearly a year’s study of the subject. In 
sending the proposals out to a vote the cham- 
ber’s board of directors makes it clear that the 
board itself neither approves the report nor 
dissents from it. The sole purpose of the refer- 
endum is to obtain the opinion of the country’s 
business organizations and not to get approval 
of the recommendations voiced in the report. 

Only the vote of the member organizations 
can commit the national chamber for or against 
any proposition. Meanwhile, the report and its 
conclusions rest solely upon the authority of 
the committee that signs it. 

The different propositions upon which the 
chamber’s members are being asked to express 
their views are: 

1—The excess profits tax should be repealed. 

2—Revenues now derived from the excess profits 
tax should be obtained mainly from taxes on in- 
comes, 


38—tThere should also be excise taxes upon some 
articles of wide use but not of first necessity. 


4—Should a sales tax be levied instead of the 
taxes mentioned in proposals 2 and 3 above? 

Should a sales tax be levied in addition to 
such taxes as are mentioned in propositions 2 and 
3 above? 

6—Members voting in favor of question 4 or 
question 5 above are asked to indicate below the 
type of sales tax they advocate: (a) A General 
Turnover Tax; (b) A Limited Turnover Tax; (c) 
A Retail Sales Tax. 

7—There should be a moderate and graduated 
undistributed earnings tax on corporations. 

8—Each individual stockholder of a corpora- 
tion should pay his own normal tax. 

9—Income from any new issues of securities 
which may lawfully be made subject to Federal tax 
should be taxable. 

American citizens resident abroad should be 
exempt from the American tax upon income derived 
abroad and not remitted to the United States. 

11—Profits arising from sale of capital assets 
should be allocated over the period in which earned 
= ‘ee at the rates for the several years in the 
period. 

12—An exchange of property of a like or similar 
nature should be considered merely as a _ replace- 
ment. 

13—Net losses and inventory losses in any tax- 
able year should cause redetermination of taxes on 
income of the preceding year. 

14—Ascertainment by the Government of any 
tax based on income should precede payment. 

15—Administration of income taxation should be 
decentralized. 


The proposition with regard to the sales tax 
is included in those to be voted on, despite the 
judgment of the committee that such a tax is 
impracticable, because of the wide interest in 
proposals that have come from a number of 
quarters for a tax of this nature. 

The committee makes it plain that in its opin- 
ion the Government’s expenses will remain high 
for some time to come. With this in mind it 
sets forth that the revision it proposes is not 
aimed at reducing the amount of yield, but in 
changing the manner of levying important taxes. 

‘¢Frank recognition of the situation,’’ the 
committee says, ‘‘brings realization that the 
country must continue for several years to bear 
a heavy burden of taxation.’’ 





COMMITTEE ON IMMIGRATION 

WASHINGTON, D. C., Dec. 20.—The Chamber 
of Commerce of the United States has appointed 
a committee on immigration, which at its first 
meeting in Washington soon it will consider a 
national immigration policy. In selecting the 
personnel of this committee, President Defrees 
sought to have represented upon it the diverse 
interests of the country which may be affected 
in one way or another, by the Government’s 
policy on this subject. 

John W. O’Leary, vice president of the Chi- 
eago Trust Company, is the chairman of the 
committee, and the other members are: 


O. D. Young, vice president General Electric Co., 
New York. 

W. M. Alexander, Alexander & Baldwin (Ltd.), San 
Francisco, Calif. 

Henry Bruere, vice president American Metal Co., 
New York. 

J. T. Duryea, president Pierce, Butler & Pierce 
Manufacturing Corporation, New York. 

H. A. Garfield, president Williams College, Wil- 
liamstown, Mass. 

B. F. McLeod, president B. F. McLeod Shoe Co., 
Charleston, 8. Cc. 

Charles Nagel, former secretary of commerce and 
labor, St. Louis, Mo. 

Francis W. Shephardson, director department reg- 
istration and education, Springfield, Il. 

A. T. Van Seoy, vice president International Har- 
vester Co. of America, Milwaukee, Wis. 

G. M. Verity, president American Rolling Mill Co., 
Middletown, Ohio. 





FOREIGN TRADE IS BEST INSURANCE 


WASHINGTON, D. C., Dee. 21.—The bureau 
of foreign and domestic commerce, Department 
of Commerce, today issued the following state- 
ment under the caption ‘‘The Destiny of Amer- 
ica’s Foreign Commerce: ’’ 


Our foreign trade in the fiscal year 1920, with a 
total value of $13,349,661,401, was larger than in 
any previous year. It exceeded by $3,000,000,000 
the former high record in 1919 and was more than 
three times the value of the combined imports and 
exports in 1914, the last year before the war. 

The report refers to the present stagnation in the 
business world as only a passing phase so far as 
this country is concerned, and urges that the devel- 


opment of foreign markets be taken up with re- 
newed vigor, as now is the time when we must 
give the most mature thought to the cultivation of 
our foreign commerce. 

Many people are more interested now than they 
were a year ago in foreign commerce. There were 
a few firms that had the foresight to “take out life 
insurance while they were in good health.” Others 
now wish they had done so. The only real insur- 
ance that will spread the risks of depression be- 
tween the crests of the waves of domestic demand 
is the allotting of a substantial quota of the firm’s 
product for foreign commerce and the building up 
in the world’s markets of a selling organization an 
clientele that will not necessarily fluctuate with 
the waves of demand at home. Many American 
firms recognize that the quota of their production 
set aside for the purpose of firmly establishing their 
forei, business is the best insurance against de- 
pressions at home. 


WAR FINANCE CORPORATION REVIVED 

WasuHineTon, D. C., Dec. 20.—The Senate 
today concurred in the House resolution to re- 
vive the War Finance Corporation. Secretary 
of the Treasury Houston and other Administra- 
tion officials opposed this measure on the ground 
that it would require the Government to bor- 
row money from the banks and the public at 
relatively high interest rates. 

Representative Stevenson of South Carolina 
introduced a resolution under which about $450,- 
000,000 in the hands of the alien property cus- 
todian would be transferred to the corporation 
and utilized to discount export bills, pending 
its fina] disposition by Congress. 








STATISTICS OF RAILROAD OPERATION 

According to reports recently published by the 
Bulletin of Railway News & Statistics, Chicago, 
the railroads of the United States in 1919 fell 
short by $29,899,257 of income sufficient to meet 
expenses, including interest, rents and taxes. 
Figures for 1919 are compared with similar data 
for 1917, and thus show some of the ups and 


downs of the country’s railroads. Following 
is a summary: 
1919 1917 

Roads represented 476 485 
Total mileage in- 

cluding double 

GEGE. écedse 390,874 392,350 
Locomotives .... 65,021 63,828 
Passenger cars. . 55,184 54,779 
Company cars... 106,669 125,051 
Freight cars.... 2,368,774 2,384,765 
Average number 

employees 1,960,569 1,780,235 
Average pay per 

WORE. dus taka $1,480 $1,001 
Hours worked... 5,165,320,000 5,536,733,000 
Ratio of payroll 

to revenue.... 55.47% 43.71% 


Capital and in- 

vestment .....$16,885,034,000 $16,823,691,000 
Valuation by In- 

terstate Com- 

merece commis- 

sion .........$18,900,000,000 


Passengers car- 
errs 1,190,916,000 1,085,879,000 
Average journey, 
s 39.1 36.5 
carried 2,121,285,000 2,362,294,000 
Average 


WE hc gua ee 
Tons of freight 
eee 177 167 


Revenue from 

passengers ... $1,192,403,000 $835,619,000 
Revenue from 

freiemt ..ccee $3,628,408,000 $2,869,863,000 
Revenue fro 

WHE, ewes sus $58,193,000 $59,128,000 
Revenue fro 

ee $128,661,000 $107,115,000 


Total revenue... $5,231,750,000 $4,074,672,000 
Total expense... $4,455,551,000 $2,882,992,000 
Damages and in- 

juries to per- 

sons 
Loss and damage 
Cost locomotive 


$34,109,331 
$44,079,992 


WEL . wc ccc $401,297,302 
Killed in train 

accidents .... 517 759 
All fatalities.... 10,086 

The figures in the foregoing table showing 
expenses do not include taxes, rent and interest. 

The report presents data showing how much 
the public lost and how much the Government 
lost by Federal control of the railroads during 
and following the war. The loss is thus stated: 


Public lost in fares and rates...... $4,314,000,000 
Govermment’s GB. . ccc ccdiccesccce 1,388,000,000 
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MAKE FINE TOYS FROM PLANER WASTE 


New ORLEANS, La., Dec. 20.—In compiling 
his box score for the 1920 season, Santa Claus 
ought to credit Eastman, Gardiner & Co., of 
Laurel, Miss., with a nifty ‘‘assist.’’ The big 
Mississippi concern, seeking to utilize its planing 
mill waste and ‘‘short lengths,’’ set up a toy 
factory about last June. Since that time, ac- 
cording to recent dispatches from Laurel, the 
toy factory adjunct has turned out 140,000 toy 
trucks and about 10,000 sets of toy furniture, 
all finished in three colors. The factory force 
consisted of twelve women and three men and 
was directed by Charles Letts, foreman of the 
company’s box factory. Most of the material 
was furnished by the planing mill waste. The 
toy product, manufactured in the spirit of the 
slogan that ‘‘Laurel products must lead in ex- 
cellence,’’ was marketed thru a chain of 5- and 
10-cent stores, whose manager is quoted as pro- 
nouncing the Eastman, Gardiner & Co. toys su- 
perior to the ordinary toy manufactured to sell 
at anything near the same _ price. 


ADVOCATES GENERAL SALES TAX 


WASHINGTON, D. C., Dec. 20.—Meyer Roths- 
child, representing the Business Men’s National 
Tax Committee, appeared before the House ways 
and means committee today in advocacy of the 
repeal of all excess profits taxes and other taxes 
affecting business adversely. He proposed a 
general sales tax, which has been advocated by 
some other witnesses, of one percent, and urged 
that exemptions now of $1,000 and $2,000, for 
_ Single and married persons, respectively, be in- 
creased to $2,500 and $5,000. He also proposed 
further increases in exemptions for children and 
dependents. 

The plan of the Business Men’s Tax Com- 
mittee as outlined includes the continuation of 
inheritance taxes and the graduated form of in- 
come taxes. According to figures presented, it 
was alleged that 23.9 percent is added to the 
cost of living by the present system of excess 
preiits taxes, while the proposed general sales 
tax would increase living costs not more than 
3.29 percent. 

Mr. Rothschild estimated the sales tax would 
produce $3,000,000,000 a year, which is con- 
siderably higher than any previous estimate, and 
would provide a more even flow of money into 
the national treasury because of the regular 
monthly payment of the tax. 


PREVENTING SPLITS IN PLANING 


CoEuR D’ALENE, IDAHO, Dec. 18.—The Black- 
well Lumber Co., of this city, has in operation a 
very simple dipping system which it uses dur- 
ing the dry months of the summer to very good 
advantage. When lumber has been drying too 
rapidly and becomes cupped, especially Idaho 
white pine, if put directly thru the planer it is 
often considerably split. To do away with this 
the Blackwell Lumber Co. constructed a water 
tank in the ground large enough to permit the 
submerging of a truck load of lumber at a time. 
During the dry season the company anticipates 
what is going to be put thru the planer in a day 





Party No. 1 


‘ . Corp. 
Win-Pamplico, Bolton 
Bolton-Florence p. m. 
Marion-Charleston p. m. 
Tuxbury and Burton 


Port Wentworth 

Wiggins 

Gilmania 

Tuxbury and Burton 

Prettyman 

Summerville 

A. ©.. 3. Corp, 

Winyah and Pamplico 

Marion 

Thur. Bolton Ss 

Fri.. Due N. Y, 3:30 p. m. Due N. Y. 10 
Party No. 1 
Party No. 2 


Prettyman 
Summerville 


Tues. 


Wiggins 
Wed. we 


Gilmania 


Port Wentworth 


pring Hope and Holl 
p. m. Due N. Y. 
Messrs. Hill, Currie, Howell, Keller, Montgomery, 
Messrs. Joyce, Rodarmor, Chace, McKee, Beacon and Atkinson. 


does not split and yet there is not water enough 
on it to interfere in any way with the machine 
work. The power used to submerge the plat- 
form on which the car of lumber rests is water 
pressure and the same force is employed to raise 
the truck. 


ITINERARY OF SOUTHERN PINERS 


New York, N. Y., Dee. 21.—Announcement 
is made by Chas. Hill, general sales manager 
Southern Pine Sales Corporation, that the sell- 
ing force of that organization will make its 
fifth annual visit to the mills right after the 
first of the year. In his notice to the salesmen 
Mr. Hill makes some observations and sugges- 
tions that if followed can not fail to increase the 
efficiency of the men. 

This visit is to be made in three groups, Mr. 
Hill’s idea being that the men will be better 
able to study conditions at the mills in smaller 
parties. He wants the visit to be something 
more than perfunctory, and therefore in closing 
his announcement to the salesmen he says: 

I suggest that you recall the problems that your 
customers have put up to you during the last year 
with the object of helping them solve their difficul- 
ties, and also recall to your mind the items that 


CHAS. HILL, NEW YORK CITY: 


General Sales Manager Southern Pine Sales 
Corporation 


the manufacturers have been urging you to sell 
and for which you have not yet found a market. 
Make a memorandum of your customers’ require- 
ments. Study the stock sheets that.you now have, 
and when you get to the mills don’t examine this 
stock in a perfunctory manner. Crawl under the 
piles! Walk around the piles! Climb on top of the 
piles! Get a gang of men and pull them to pieces, 
and investigate them as tho your money were in- 
vested in them. Then, when you return to your 
work of selling, the knowledge that you have ac- 
quired and the responsibility that you feel will 
translate itself into a dynamic force that will put 
orders on the books in a manner that will surprise 
you. 

The makeup of the three parties of salesmen 
and their itineraries are given below: 


Party No. 2 


Ly, Noes Othe. m; 
Spring Hope and Holl 
Bolton, via Wilm., Florence 
Marion-Florence p. m. 
Pamplico-Winyah 
A. C. L. Charleston p. m. 
Prettyman 
Summerville 
Tuxbury and Burton 
Wiggins 
Gilmania 
Port Wentworth 

N 10 p. m. 


Sheldrake and Williams. 


Party No. 3—Messrs. Varcoe, Danser, Fletcher, Perry, Richardson and Tardy. 





and this is loaded in the afternoon on trucks 
and submerged in the tank for just an instant. 
It is then allowed to stand on the truck until 
the next day when it is planed. In this way the 
dampness gets all thru the lumber, and when 
it is run thru the planing machine the lumber 


THE LarGE LEAF MaGnotia has the largest 
leaves and flowers of any American tree, the 
flower when expanded being larger than a dinner 
plate. The tree is hardy as far north as Massa- 
chusetts and is superior to most trees for orna- 
mental purposes. 


LOGGING ENGINEERS FOR INDIA 


PorTLAND, ORE., Dec. 18.—After studying 
logging and lumbering methods employed in 


-western Oregon since last April, C. Gilbert 


Rogers, director of forest studies in America 
for the Government of India, will leave here for 
New Orleans shortly to study operations in the 
cypress woods for a time. Accompanying him 
will be seventeen young engineers from England, 
Ireland, Scotland, Wales and Canada, who have 
been in the field getting practical experience 
which they are to put to use in dealing with the 
logging problems in India upon their arrival in 
that country, when their studies here have been. 
completed. Mr. Rogers, who has been making 
his headquarters in Portland, at the Seward 
Hotel, wishes to express his keen appreciation 
of the very kind assistance lent by the lumber 
industry here and the many courtesies shown 
himself and his men. Mr. Rogers has been in 
India twenty-two years and his work now is to 
organize a practical course of training in forest 
engineering. In connection with this work two 
men, C. S. Martin, graduate of Yale Forestry 
School, and John Lafontaine, graduate of the 
Biltmore School of Forestry, have been sent to 
India for a period of two years, where they 
are now studying the conditions with the view 
of recommending the introduction of American 
logging machinery to replace elephants and 
buffaloes that are now being employed in bring- 
ing the logs out of the forests. 

India has vast forests, says Mr. Rogers, but 
those now being tapped are mostly teak, of 
which the country exports annually about 2,000,- 
000,000 feet. In the Himalayas are large stands 
of fir corresponding closely to the Douglas fir 
of this region, altho not as large in size, being 
more the equal in that respect to the sugar 
pines of the West, but this timber has not as 
yet received attention from the loggers. There: 
are also some thousand or more species of hard- 
woods that are not being utilized as yet be- 
cause of the primitive methods of operation and 
the fact that export markets have not been de- 
veloped. White ants made the use of some of 
these hardwoods impracticable in India, but it 
is expected that this lumber would answer many 
purposes in other climates. Development of 
these resources is one of the problems before Mr. 
Rogers and his student engineers. : 

In logging in the Himalayas elephants hatl 
the logs in the hilly sections, while buffaloes are 
used where the contour of the land is less broken. 
The elephant can haul a log a distance of one to 
two miles a day, but this is a rather slow process 
and elephants are quite expensive, running in 
cost from $1,500 to $3,000. Native labor is 
cheap and plentiful in some sections but not 
thruout. India, because of the very unequal dis- 
tribution of the population. In sections where 
labor is abundant the daily wage is about 32 
cents, the worker paying his own board and 
lodging. However, the people of India are con- 
stituted much like other peoples, those accus- 
tomed to city life not responding readily to the 
call of the country and it is difficult to get them 
into the forests. 

There are few large sawmills in India, the 
largest being in Rangoon. Band saws have not 
been found successful in cutting teak, as yet, 
but the difficulties encountered may be overcome. 

The British Government is observing close 
conservation in cutting timber in India and 
therefore the methods employed in the Pacific 
Northwest will have to be modified when intro- 
duced there. Only trees ripe for the market are 
permitted to be cut and then only in such quan- 
tity as will retain the original stand thru new 
growth. In other words, the Government works 
with the idea of making the forest resources 
perpetual. 

Much railroad construction is being done in 
India and large quantities of cross ties will be 
needed, according to Mr. Rogers. It is neces- 
sary that these ties be creosoted to save them 
from ravages of the white ants and other in- 
sects. Before his departure for the South, 
which will be soon after the Christmas holidays, 
Mr. Rogers will visit the plant of the St. Helens” 
Creosoting Co., at St. Helens on the lower 
Columbia, which has shipped large quantities of 
creosoted ties to Bombay in recent years. 
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Are you a lumber manufacturer weary of 
the problems of labor, car supply, embargoes, 
transportation—a wholesaler who can _ get 
neither orders nor shipments—or a retailer 
who sees fewer building permits issued each 
succeeding month? Do you view with dismay 
the huge freight advance? In short, has your 
burden become so great that you despair of 
sufficient :trength to carry it? Be of good 
cheer, there is a way out. 

Six years ago in Agra, India, a man laid 
down his tools saying: ‘‘I’m thru. For 
many years I’ve worked as a goldsmith, a 
veritable slave at this bench, but never again. 
Henceforth I shall be free as the wind. 
Others may do the worrying or it will be a 
neglected occupation.’’ 

He wandered down to the burning ghat on 
the sands of the river and announced to the 
‘“live ones’’ present that he was a Holy Man. 
No long years of study or preparation, no one 
to’consult, no permission to be asked, no 
license to be applied for—just the bald state- 
ment in an off-hand way, ‘‘I’m a Holy man,’’ 
and the thing was done. 

When first I saw him he was standing on 
one leg with the other one drawn 


India’s Holy Men Sidestep Troubles 


{By Russell J. Matthias, of the Russell J. Matthias Co., Chicago] 








And then I learned his story. For six years 
he had not been off his feet. In all those weary 
days, weeks, months, years he had never oc- 
cupied chair or bed—never rested his tired 
bones except such rest as he could get by 
shifting from one foot to the other. In his 
hut he had a swing-board suspended by two 
ropes chest high from the floor. At night he 
slept with his arms resting on this swing, 
thereby relieving his poor legs of at least a 
part of their grievous burden, and at the 
same time insuring himself from falling to a 
reclining position on the floor. 

This was part of the scheme of being a 
Holy Man. It is an ancient belief in the 
Hindu religion that if a man stands upon his 
feet for twelve years that whem he dies he 
will ascend direct to heaven. And so this 
goldsmith who became tired of his workbench 
had thrown down his tools to take up the easy 
task of standing for twelve years. Food is 
given him in abundance by those who wish 
to acquire merit—a credit mark on the 
heavenly tally sheet. Water he gets from 
the river close by—money he does not need. 

















Tank and two of the great gateways at Madura 


the river bank. Then with cow- 





up stork fashion. In his hand he 
held a long bamboo pole with 
which he supported himself. A 
white cotton loin cloth, a shaggy 
head of black hair and flowing 
beard completed his costume. His 
thick ankles attracted my atten- 
tion from afar, and upon draw- 
ing nearer I observed that they 
were broken out with ugly look- 
ing sores. From time to time he 
shifted his weight from one leg 
to the other and continued to 
support himself with his pole. 
He looked very tired and talked 
listlessly. When he walked it 
was as one very much in need 
of rest. 





dung he places upon his forehead 
or breast, with dots or stripes, his 
easte-mark. And so he is ‘éall- 
set’’ for the day. 

He lounges about the cool, 
shady corridors of the temples 
and exchanges with companions 
of his ilk tales of ‘‘the road.’’ 
Now and then he bestows a be- 
nevolent glance upon devotees 
who come to the temples to pray. 
Or perhaps he permits them to 
acquire merit by giving him rice 
or fruit. Truly it’s a hard life. 

It would not surprise me to run 
across a correspondence school 
advertisement reading —‘‘Why 
worry about the lumber industry? 




















Benares Fakir garianded with yellow flowers and 


wearing a yellow coat; his face white and 


decorated with red 





A Saddhu or holy man at Madura in repose 


His task is half over. 
to go. 

Many a night when I lie upon my comfort- 
able bed I think of this poor wretch standing 
out on the sands, looking up at the same stars 
that shine down upon me. Or perhaps he is 


Only six more years 


asleep with his arms across his swing. Let - 


us hope he has found happiness even tho he 
has not found rest. At least he is free from 
anxiety incidental to presidential year. 


There are tens of thousands of Holy Men 
(fakirs) in India. Some have serious-foolish 
occupations like the stork-man, but others are 
freest of the free. Men without property or 
families, who follow the springtime north and 
the autumn south. 


Does the heat of Madura become op- 
pressive? Forth they go to the cool slopes 
of the Himalayas. Do the flights of birds 
southward foretell snow soon to fall in the 
hills? Off they go to Rameswaram, Tiru- 
valur or Kandy. Accommodations will be 
provided in the great temples and food there 
will be aplenty. Money there is none and 
these migrations cover many hundreds of 
miles. But no matter, the holy man rides on 
the train third class and the conductor never 
asks for his ticket. 


The railroad is British owned, but the con- 
ductor is a native and he looks upon the 
‘‘fakir’’ with deep veneration. His is the 
existence of a glorified tramp—but with a 
‘“joker’’ that would strike terror in the heart 
of an American hobo. The fakir must bathe 
daily. In the early morning he performs his 
ablutions and ‘‘dolls’’ up. He sprinkles his 
body with ashes or coats it with mud from 


Be a Holy Man. Taught by mail 
in ten lessons. Send for illus- 
trated pamphlet.’’ 





wy PUTTING CUT-OVER LAND TO WORK 


CHARLESTON, W. Va., Dee. 20.—The State 
department of agriculture is promoting a deal 
by which western stock raisers will take over the 
eutover lands of this State for the raising of 
sheep and cattle. Details are already completed 
by which western sheep breeders will bring two 
thousand sheep and allow them to graze on a 
large tract of land for two years. The owners 
are to keep a correct account of the production 
of wool and lambs. If the experiment is suc- 
cessful the western people will agree to pur- 
chase the cutover lands in the State and con- 
vert them into huge sheep ranches. 

The land which the department of agriculture 
has in view for the experiment is part of 56,000 
acres owned by the Parsons Pulp & Lumber Co. 
in Pocahontas, Randolph and Pendleton coun- 
ties in West Virginia, and Highland County in 
Virginia. Several hundred acres of this tract 
have been cleared by forest fires and is in ex- 
cellent blue grass. 

Another use for cutover lands has been made 
by the Babeock Lumber Co. at the instance of 
the State department of agriculture. This com- 
pany has just completed an experiment in 
Tucker County. During the last year it had 
almost forty acres of land in potatoes, raising 
almost ten thousand bushels. Several acres were 
planted in oats, producing a heavy crop; several 
hundred head of cattle were raised, and over 
twelve hundred head of sheep grazed on the 
property. About thirteen thousand acres of 
land were fenced last summer. 
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Dec. 28—Liars’ Club, American Annex Hotel, St. 
Louis, Mo, Annual, 

Dec. 28-30—American Society of Agricultural Engi- 
neers, Hotel Sherman, Chicago. Annual. 


Dec. 31—Mississippi Valley Lumber & aac & Door 


Salesmen’s Association, Lumber Exchange, 
Minneapolis, Minn. Annual, 

Jan. T—Lumbermen’s Section of the Board of 
Trade, Toronto, Ont. Annual, 

Jan. 12-18—Canadian Lumbermen’s Sota. 
Chateau Laurier, Ottawa, Ont. .Annua 


Jan, 12-18—Southwestern Iowa Retail <> 8 
a Iowana Hotel, Creston, Iowa, An- 
nual. 

13—Southwestern Hardwood Manufacturers’ 
— Lumbermen’s Club Rooms, New Orleans, 


Jan. 


Jan, 13-14—Southern Illinois Retail Lumber Deal- 
ers’ Association, Harrisburg, Ill. Annual. 

Jan. 13-15—Mountain States Lumber Dealers’ Asso- 
ciation, Denver, Colo. Annual. 
Jan. 14—Lumbermen’s Credit Bureau 

ronto, Ont. Annual, 
14-15—New York Conservation Commission, 
Hotel Statler, Buffalo, 'N. Y. Annual. 
Jan. 17-18—Ohio Association of Building Ex- 
changes, Youngstown, Ohio. Annual. 
Jan, 18-20—Northwestern Lumbermen’s Association, 
West Hotel, Minneapolis, Minn. Annual. 
Jan. 19-20—Retail Lumber Dealers’ Association of 
Indiana. Claypool Hotel, Indianapolis, Ind. 
Annual. 
20—Southern ae many Traffic Association, 
Memphis, Tenn. Annual. 
Jan. 20—North Carolina Pine Association, Norfolk, 
Va. Monthly meeting. 
Jan, 20-21—National Merchant Marine Association, 
Washington Hotel, Washington, D. C. Annual. 


(Inc.), To- 


Jan. 


Jan. 


Jan. 21—Wholesale Lumber Dealers’ Association 
(Inc.), Toronto, Ont. Annual. 
Jan. 25-27—Associated General Contractors of 


America, Hotel Grunewald, New Orleans, La. 
Annual. 

Jan. 25-27—American Wood Preservers’ 
tion, St. Francis Hotel, 
Annual, 


26-27—Pennsylvania Lumberman’s 
tion, Bellevue-Stratford Hotel, 
Pa, Annual. 


Jan. 26-27—National Lumber Exporters’ Associa- 
tion, Willard Hotel, Washington, D. C. Annual. 
26-27—Kentucky Retail Lumber Dealers’ 
Association, Louisville, Ky. Annual. 
26-28—Western Retail Lumbermen’s Asso- 
ciation (of ey Fort Garry Hotel, Win- 
nipeg, Man. Ann 
26-28—Ohio pee of Retail 
Dealers, Deshler Hotel, 
nual, 
26-28—Retail Lumber Dealers’ Association of 
the State of New York, Utica, N. Y. Annual. 
Jan. 26-28—Southwestern Lumbermen’s Association, 
Kansas City, Mo. Annual. 
27—Union Association of Lumber & Sash & 
Door Salesmen, Columbus, Ohio. Annual. 
Jan. 27-28—National Association of Railroad Tie 
Producers, St. Francis Hotel, 
Calif. Annual. 
28—West Coast Lumbermen’s 
Seattle, Wash. Annual. 


Associa- 
San Francisco, Calif. 


Jan. Associa- 


Philadelphia, 


Jan, 


Jan. 


Jan. Lumber 


Columbus, Ohio. An- 


Jan, 


Jan. 


Jan. Association, 


Feb. 2-3—Southeastern Iowa Retail Lumbermen’s © 


Association, Hotel Muscatine, Muscatine, Iowa, 
Annual, 


Feb. 3-4—Michigan Retail Lumber Dealers’ Asso- 
ciation, Pantlind Hotel, Grand Rapids, Mich. 
Annual, 

Feb. 3-4—Michigan Association of Traveling Lum- 
ber & Sash & Door Salesmen, Pantlind Hotel, 
Grand Rapids, Mich. Annual. 

Feb. 9-11—Nebraska Lumber Dealers’ Association, 
Rome Hotel, Omaha, Neb. Annual. 

Feb. 9-11—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, 
Pa. Annual. 

Feb. 10-11—West Virginia Lumber & Builders’ Sup- 
ply Dealers’ Association, Fairmont Hotel, Fair- 
mont, W. Va. Annual. 

Feb. 15-16—Ontario Retail Lumber Dealers’ Asso- 
ciation, Toronto, Ont. Annual. 

Feb. 15-17—Wisconsin Retail Lumbermen’s Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. Annual. 

Feb. 16—Northwestern Lumber & Sash & Door 

Traveling Salesmen’s Association, Hotel Pfister, 

Milwaukee, Wis. Annual. 

Feb. 23-25—Illinois Lumber & Builders’ Supply 
Dealers’ Association, Hotel Sherman, Chicago. 
Annual. 

March 26-April 2—Own Your Home Exposition, 
Coliseum, Chicago. 


April 14-15—Southeast Missouri Retail Lumber 
= Association, Poplar Bluff, Mo. An- 
nual. 


April 16-30—Own Your Home Exposition, Twenty- 
—-_ Regiment Armory, New York City. 
nnual, 


ASSOCIATED CONTRACTORS’ ANNUAL 

W. A. Rogers, of Chicago, president of the 
Associated General Contractors of America, an- 
nounces that the second annual conference of the 
organization will be held Jan. 25, 26 and 27 at 
the Hotel Grunewald, New Orleans, La. 





San Francisco, ' 





CHANGES IN CANADIAN DATES 


Toronto, OntT., Dec. 20.—By decision made 
late last week, the dates of the annual meetings 
of the Wholesale Lumber Dealers’ Association 
(Inc.), and the Ontario Retail Lumber Dealers’ 
Association (Inc.), have been changed as fol- 
lows: The wholesalers’ meeting will be held 
Jan. 21 instead of Jan. 14, and the Ontario re- 
tailers’ annual will be held Feb. 15 and 16 in- 
stead of Feb. 7 and 8. 





DELEGATES TO OHIO CONVENTION 


CLEVELAND, OHIO, Dec. 20.—Appointment of 
delegates from the Cleveland district, No. 19, 
Ohio Association of Retail Lumber Dealers, to 
the convention of the State organization at 
Columbus Jan. 26-27, was made at a special 
meeting of the district at Cleveland Board of 
Lumber Dealers’ headquarters this week. Dele- 
gates will include Arch C. Klumph, Cuyahoga 
Lumber Co.; F. P. Potter, Potter, Teare & Co.; 
Tom Gray, Gray Lumber Co.; C. A. Krause, 
Lake Shore Sawmill & Lumber Co.; N. R. Snell, 
N. R. Snell Lumber Co.; George W. Meyers, 
G. W. Meyers Lumber Co. Mr. Meyers was re- 
elected chairman of the district; L. H. Flander- 
meyer, Prasse Lumber Co., vice chairman, and 
J. V. O’Brien, secretary-treasurer, at this meet- 
ing. 

Explanation of the workings of industrial in- 
surance and how rates are made, was made by 
Traveling Auditor Casey, of the Ohio industrial 
commission, at this meeting. Mr. Casey cleared 
some uncertain points for the members. 





OHIO DISTRICT ANNUAL 


Port CLINTON, OHIO, Dec. 20.—The annual 
meeting of District No. 21 of the Ohio Associa- 
tion of Retail Lumber Dealers was held here 
Dec. 18 with about twenty-five members pres- 
ent. The district is composed of the counties of 
Ottawa, Sandusky, Erie, Lorain and Huron. 
Officers for the coming year were elected as 
follows: William Rarsch, Elyria, president; 
A. Hamilton, Lorain, vice president; John Krie- 
lick, Fremont, secretary-treasurer. One of the 
features of the meeting was a banquet. 





‘‘OLD GUARD’’ TO TURN OUT 


CoLuMBUS, OHIO, Dec. 20.—Morris A. Hay- 
ward, an old timer in the lumber business who 
is president of the ‘‘Old Guard,’’ is stirring up 
interest in the meeting of the ‘‘Old-Timers’’ 
which will be held at Columbus in January in 
conjunction with the annual meetings of the 
Ohio Association of Retail Lumber Dealers and 
the Union Association of Lumber & Sash & 
Door Salesmen. Even those who have retired 
from the ranks and are no longer in active busi- 
ness find pleasure in renewing old acquaintances 
and fighting the battles of the past. While there 
is no fixed qualifications for membership in the 
association, still in a general way those who 
have seen service for at least a quarter of a 
century are included. 


—_— eer 


CINCINNATI RETAILERS ELECT 


CINCINNATI, OHIO, Dec. 20.—The monthly 
meeting of the members of District No. 1, Ohio 
Association of Retail Lumber Dealers, held at 
the Hotel Metropole on Dec. 17 was turned into 
a Christmas celebration, much to the enjoyment 
and delight of all who attended. A big Turkey 
dinner with all the trimmings, was served, after 
which the regular business meeting was held. 

August Von Boecklin, president of the Wash- 
ingfon Manufacturing Co., of Tacoma, Wash., 
was the guest of honor and gave an interesting 
talk on west Coast Lumber products and market 
conditions in the Northwest. 

J. H. Doppes acted as chairman of the meet- 
ing in the absence of Edgar Cummings. 

The annual election of officers resulted in the 





reélection of Edgar Cummings, of the Pierson 
Lumber Co., as president; L. C. Cordes, of the 
Cordes Lumber Co., as treasurer; and W. Perey 
Hubbard, as secretary. L. P. Lewin, of the 
Lewin Lumber Co., was elected representative 
of the association in the new industrial division 
of the Cincinnati Chamber of Commerce. 


- 


CANADIAN ASSOCIATION ACTIVITIES 


Toronto, ONT., Dec. 20.—The Southwestern 
Ontario Retail Lumber Dealers’ Association at 
a meeting today, heard presented a report: by 
the committee appointed early in November to 
consider mail order competition. The commit- 
tee has found that in practically all cases the 
prices issued by mail order firms, dealing in 
lumber and interior finish, are higher than those 
which the local retailers are charging, and that 
there is no reason to fear their competition, 
under present conditions. 

The Wholesale Lumber Dealers’ Association 
(Ine.), held its regular meeting Dec. 17. The 
event took the form of a Christmas celebration, 
no business being transacted. A. C. Manbert 
occupied the chair and called individually upon 
every member present to contribute something 
in the nature of entertainment to the meeting. 
The result was a fine assortment of songs, 
speeches and stories. Every member attending 
the meeting, brought along with him some kind 
of a toy, a Christmas tree was also provided. 
At the end of the evening’s entertainment, all 
the toys, together with the tree, and a collection 
of over $100 were gathered together and taken 
to the Infants’ Home and Infirmary, to help in 
giving the little ones at this worthy charity a 
happy Christmas. 


ACTION AGAINST DAMAGING PRACTICE 


NEw ORLEANS, La., Dee. 20.—For months 
the A. J. Higgins Lumber & Export Co. has 
been waging a campaign to secure the enforce- 
ment in New Orleans harbor of a Federal regu- 
lation prohibiting the discharge of waste oil 
in harbor waters by vessels in the port. The 
company operates a timber boom in connection 
with its export business and the floating oil 
stains the timbers, damaging their value. The- 
company, after repeated appeals to the authori- 
ties, finally appealed to the courts a few days 
ago, in a final effort to break up the practice. 
One of its arguments was that the floating oil 
increased the fire hazard to the shipping and 
docks. 

Last Thursday afternoon fire swept the wharf 
and drydocks of the Jahncke Drydock Co., on the 
river front, causing a damage to plant and ship- 
ping estimated to reach $1,000,000. The blaze 
spread with astonishing rapidity, imperiling the 
workmen and the firemen. After investigating 
the fire, State deputy fire marshals reported to 
their chief that its rapid spread was in all 
probability due to the floating oil on the surface 
of the water underneath the wharves. 

Today it is reported that the United Statés 
district attorney has taken cognizance of the 
oil-discharging practice and will place it before 
the Federal grand jury. The Higgins Lumber 
& Export Co.’s protest and warning are going 
to be heeded—after an object lesson that cost 
hundreds of thousands of dollars at the lowest 
estimate. 

The Jahncke company set an example of en- 
terprise by taking steps toward repair of their 
plant even before the fire was extinguished. 
Thursday night orders were issued for the move- 
ment to New Orleans of lumber from the com- 
pany’s yards at Madisonville, te be used in re- 
building the burned wharves. Friday morning 
all of the 800 employees were set to work clear- 
ing away the debris and the work of rebuilding 
actually began Saturday. It is hoped to com- 
plete the repairs within thirty days and the 
company has notified its patrons that ship re- 
pairs will continue as usual and no ships need 
be diverted to other ports because of the fire. 
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Committee Reports at Red Cedar Shingle 
Congress Present Important Problems 


SEATTLE, WASH., Dee. 18.—One of the most 
important reports presented at the recent meet- 
ing of the fourth annual Red Cedar Shingle 
Congress was that of the traffic committee, of 
which P. H. Olwell; of Everett, is chairman. 
He discussed at length the reclassification case 
and considered the minima on all forest prod- 
ucts, stating his belief that, pending litigation, 
all shingles should be sold with the express 
understanding by the mills that in the event of 
an award of reparation it shall accrue to the 
mill, and the mill only. The report also dis- 
cussed car distribution and set forth the belief 
that railroad companies should make a survey 
of the actual cutting capacity of shingle mills 
and that a better effort be made to base car 
distribution on actual producing capacity. 

Shipments Via Panama Canal 

Touching on shipments by the way of the 

Panama Canal the report says in part: 


I have had this up with the different transporta- 
tion companies and given them statements show- 
ing the actual comparison of rates by rail and 
water as computed on their per-bunch basis of 45 
cents and while the mat- 
ter is still under consider- 
ation and nothing definite 
has yet been done to re- 
duce this water rate, I 
believe it can be safely 
figured that the transpor- 
tation companies now op- 
erating service between 
Pacific and _ Atlantic 
points are going to in- 
augurate a rate that will 


be considerably lower 
than the present rail 
rates and will enable 


heavy water shipments of 
shingles to be made to 
north Atlantic points, and 
even allow for a reason- 
able absorption of back- 
haul charges from New 
York, Philadelphia, Bos- 
ton or other Atlantic 
ports to interior desti- 
nations. 

The report also em. 
phatiecally favored the 
abolition of the transit 
privilege. It stated 
that one of the great- 
est handicaps is the 
radical fluctuation in 
price to which shingles 
are subject. British 
Columbia was cited as 
having taken _ steps 


look the potent fact that the forest policies of two 
governments are to be reckoned with. 

Very probably the importation of logs across 
the boundary in either direction will in the future 
be negligible. Assuming the latter statement to be 
correct, we would have remaining this side of the 
Canadian line in the States of Oregon and Wash- 
ington, 34,000,000,000 feet of cedar, or approxi- 
mately fifty years’ supply at the present rate of 
consumption, but we must necessarily leave to our 
imagination how much this period may be dimin- 
ished from causes unknown. 

We must take into consideration that a consid- 
erable percentage of our remaining stand is either 
so isolated or so scattered, that it will probably 
not be utilized for the manufacture of cedar 
shingles or cedar siding. This is particularly true 
of mills logging their own timber. 

Thus unless we assume that methods will be 
found to make the logging of such land possible 
and profitable, we can discount our present cedar 
stand to a very considerable extent. Perhaps 20 
percent would be a fair figure to assume as the 
aggregate discount for this reason, and for the 
scattering stands above enumerated. 

This would reduce our available stand of cedar 
to approximately 150,000,000,000 feet. Then we 
must allow for further reduction in our cedar 
stand by fires, windfalls, insect attack and mis- 
cellaneous causes. 


We need not figure in any new growth of cedar, 
because authorities tell us that our cedar supply 








whereby the industry is 
much better stabilized 
than on this side of the 
line. 


Statistical Committee 
Report 

One of the most im- 
portant reports was that 
of the committee on sta- 
tistics, submitted by H. 
L. Gary, of Everett, chairman. The keynote 
was that there is no immediate need of worry 
due to fear of exhausting cedar resourees. The 
report said in part: 


reads: 
unusual services. 


In the States of Oregon and Washington and 
the Province of British Columbia there is esti- 
mated to be still standing 189,000,000,000 feet of 
red cedar of commercial size, divided as follows: 
Oregon, 7,500,000,000; Washington, 26,500,000,- 
000; British Columbia, 156,000,000,000 feet. 

At present rate of consumption Oregon requires 
40,000,000 feet of cedar annually, Washington 610,- 
000,000 feet, and British Columbia 240,000,000 feet 
for the production of shingles, An additional 10 
to 12 percent is required for the manufacture of 
cedar siding and cedar lumber. 


As nearly as can be estimated, the total con- 
sumption of cedar at this time is approximately 
1,000,000,000 feet log scale per annum, Thus if 
all our cedar now standing were to remain intact 
and all were utilized in the manufacture of shin- 
gles and cedar siding, it would be about 189 years 
before our cedar would be exhausted. 


While the total stand of timber, as above men- 
tioned, is 189,000,000,000 feet, which amount would 
give ground for much optimism as a source of 
supply for raw material for years to come, and 
while, further, the British Columbia mills are an 
integral part of our association, we must not over- 





token of their appreciation. 


Solid silver percolator set presented by his many friends to E. C. Miller, 
president of the shingle branch, West Coast Lumbermen’s’ Association, 
and president of the Grays Harbor Shingle Co., Aberdeen, Wash. The 
presentation was made at the annual 
the Rite-Grade mills, Dec. 8, 1920. The inscription on the percolator 

“To a true friend of the shingle industry who has rendered it 

His friends and fellow manufacturers present this 


banquet at Seattle, Wash., of 


To Ernest Chester Miller, Dec. 8, 1920.” 


is being depleted thru decay and insect attack 
more rapidly than new growth is being added. It 
would therefore seem very hazardous to guess that 
if present rates of production continue, we would 
have to exceed one hundred years’ supply of cedar 
available, and then only as the entire Northwest. 
including British Columbia, were considered as a 
unit, with no governmental interference with log 
transportation. * * * 

Facing all these facts, it would seem that the 
shingle manufacturers of the Northwest should in- 
terest themselves in every movement that will help 
us to utilize a higher percentage of the timber 
that we do cut, and in any sensible regulations 
that will make toward a larger timber supply. 


Should Work Closer to Retailer 


Chairman George A. Bergstrom made the re- 
port of the legislative and city ordinance com- 
mittee. He reviewed the work of the committee 
as regards building codes and antishingle legis- 
lation and then said: 

We should work closer to the retailer, take more 
interest in the final application of our product 
with the consumer, and do everything in our power 
to see that everyone using red cedar shingles is a 
satisfied user, and we hope, a continued customer. 
You must realize that without the retailer’s inter- 
est and codperation we are able to do nothing. 


To Work for Higher Labor Efficiency 

The labor committee, of which Neil C. Jami- 
son, of Everett, is chairman, submitted a re- 
port, saying in part: 


We are going to be up against reauction in wages 
of- at least 25 percent and in addition to this we 
will have to have the maximum efficiency if we 
are to continue in business. In our own opera- 
tion we contemplate a classification in every de- 
partment. Every foremen will be required to 
analyze his men as well as jobs. By this method 
we hope to put the 75 percent efficient man in a 
75 percent job and the 90 percent efficient man 
in a 90 percent job. Some of these men we ex- 
pect to put in jobs such as cleaning up or similar 
light work at a wage commensurate with the labor 
performed. As an example, a man doing light 
work would draw, say, $3.50 for eight hours. The 
next step would be the job that requires a little 
more physical endurance and perhaps a little more 


thought. The rate for this job will be, we will 
say, $4. The next step will be what we term the 
stiff job. For this the wage will be $4.40. This 


method will, of course, affect common labor more 
than the other branches, but we propose to carry 
it thruott our whole operation. You can readily 
see the advantages. The man who is holding 
down the stiff common labor job will appreciate 
the fact that he is being paid more than the man 
who is physically unable to do more than push 
a broom. It will also be an incentive for men in 
one class to try to become efficient enough to be 
promoted to the class above. In the final analysis 
there are going to be quite a few men who will 
have to be dropped entirely. 

The report points out that another factor 
entering into the business is the cooperative 
mill, thru which the practical shingle men learn 
to view the situation from the aspect of the 


manufacturer. 


HOO-HOO HAS A BIG YEAR AHEAD 


St. Louts, Mo., Dec. 21.—Five concatenations 
are scheduled for January and two for February, 
making the beginning of 1921 auspicious for the 
Coneatenated Order of Hoo-Hoo. All of these 
coneatenations are to be held in connection with 
conventions of retail associations. Secretary- 
treasurer Isherwood is planning to attend all of 
these meetings. 

The concatenations already arranged for in 
the first two months of the new year follow: 
Jan. 5, Akron, Ohio; Jan. 13, Denver, Colo.; 
Jan. 13, Harrisburg, Ill.; Jan. 19, Indianapolis, 
Ind.; Jan. 26, Columbus, Ohio; Feb. 3, Grand 
Rapids, Mich.; Feb. 15, Milwaukee, Wis. 

Applications have been received for concate- 
nations in the following cities, for which dates 
will be announced: Toledo, Ohio; Cleveland, 
Ohio; New York City; Memphis, Tenn.; Mobile, 
Ala.; Jacksonville, Fla.; Atlanta, Ga.; Macon, 
Ga.; Cape Girardeau, Mo.; New Orleans, La.; 
Shreveport, La.; Fresno, Calif.; Columbia, 8S. C.; 
Johnson City, Tenn. 





FOUR NEW VICEGERENTS NAMED 


Sr. Lovts, Mo., Dec. 21.—The mountain States 
—Wyoming, Colorado and New Mexico—have 
been divided into three divisions by the Concate- 
nated Order of Hoo-Hoo, and H. R. Isherwood, 
secretary-treasurer, today announced that the fol- 
lowing appointments of Vicegerent Snarks had 
been made by Snark Laurent M. Tully: Cen- 
tral Colorado, C. D. Neil, Greely; southern Colo- 
rado, northern district of New Mexico, H. W. 
Berger, Southern Lumber Co., Trinidad, Colo.; 
Wyoming and northern Colorado, W. R. Grier, 
Grier Lumber Co., Cheyenne, Wyo. 

A concatenation will be held Jan. 13 in con- 
nection with the annual convention of the Moun- 
tain States Lumber Dealers’ Association at 
Denver. 

The appointment of C. C. Campbell, of the 
Colieton Cypress Co., Columbia, S. C., as Vice- 
gerent for the Columbia district, was also an- 
nounced. He plans to hold a concatenation 
shortly. 





THERE ARE now about fifty sawmills of all 
descriptions operating in the Philippines, about 
a dozen of which are modern mills of large size, 
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NEWS OF LUMBERMEN’S CLUBS AND EXCHANGES 


TACOMANS DISCUSS MARKET 


TACOMA, WASH., Dec. 18.—Little hope for an 
early improvement in lumber market conditions 
was held out by the speakers at the regular meet- 
ing of the Lumbermen’s Club of Tacoma Dec. 
15, among whom were a number of prominent 
out of town manufacturers. Talks on market 
conditions were given by F. C. Shoemaker, of the 
A. C. Dutton Lumber Co., Springfield, Mass. ; 
S. H. Chatten, of the S. H. Chatten Lumber Co., 
Kansas City; and M. A. Wyman, of the Dwight 
Davis Lumber Co., Chicago. Vice President 
Paul Johns, of the Waterway Mill Co., presided 
at the meeting in the absence of President Ernst 
Dolge. 

Mr. Chatten was the first speaker on the pro- 
gram and déclared that the only reason for the 
present slump in the market is that people have 
stopped buying and can not be induced to pur- 
chase lumber at the present time no matter how 
attractive a price is made. He declared that 
the west Coast fir manufacturers are also badly 
handicapped by the new freight rates and are 
in danger of losing a large part of the middle 
West market. Regarding the future Mr. Chat- 
ten said that he could see little hope for im- 
provement for several months. 

Mr. Shoemaker discussed the retail market on 
the Atlantic coast and declared he had little 
hope of better times before next summer. The 
general opinion is, he said, that after June 1 
business will be fairly good. He ascribed pres- 
ent conditions to the tightness of the money 
market, which has largely prevented building 
thruout the East. 

Mr. Wyman told of the cessation of demand 
for lumber from the railroads, especially in re- 
gard to the construction of cars. Many con- 
tracts for car material, he said, have been can- 
celed lately and none of the roads are in the 
market for this material at the present time. 

C. E. Hill, secretary Douglas Fir Exploitation 
& Export Co., was called on for a statement of 
conditions in the export market and declared 
that they were extremely bad. 

George J. Osgood, general manager of the 
Wheeler, Osgood Co:, pointed out the necessity 
the lumbermen are facing of reducing operating 
costs and especially wages. J. D. Buchanan, of 
the North End Lumber Co., replying to Mr. 
Osgood, said that a conference on this matter 
is to be held in the near future by the Four L 
trustees. 

If wages are reduced further the operators 
must make some effort to help their employees 
bring down retail prices, Mr. Johns declared. 

The newly elected board of trustees has post- 
poned the election of officers until the annual 
dinner, which will be held some time in Janu- 
ary after the return of Mr. Dolge from the East. 


MEMPHIS CLUB ELECTS 


MEMPHIS, TENN., Dec. 20.—J. H. Hines, 
Hines Lumber Co., will be the next president 
of the Lumbermen’s Club of Memphis. This 
was determined Saturday evening, during the 
annual election of this organization, held at the 
Hotel Gayoso, when he defeated Earl Palmer, 
of the Ferguson-Palmer Co., his opponent. 
Other officers elected at the same time were: 


First vice president—Joe Thompson, Thompson- 
Katz Lumber Co. 


Second vice president—C, J. Tully, jr., Ander- 
son-Tully Co. 

Secretary-treasurer—J. Clayton Johnson, John- 
son Bros. Hardwood Co. 

Directors—John C. Bonner, J. H. Bonner & 
Sons; Frank T. Dooley, F. T. Dooley Lumber Co. ; 
C. M. Kellogg, C. M. Kellogg Lumber Co. 

The Blue ticket, headed by Mr. Hines, did an 
unprecedented thing when it elected every man 
thereon. There have been some rather over- 
whelming victories on the part of the Red and 
Blue tickets over each other in previous cam- 
paigns but this is the first time a single ticket 
ever elected all of its candidates. President 
Rush, in announcing the results, read out the 
name of J. Clayton Johnson as elected on the 
‘*Red’’ ticket, but this was only a matter of 
courtesy. Mr. Johnson was a candidate on both 
tickets. 


Earl Palmer, who has gone down twice in his 
race for the presidency of the Lumbermen’s 
Club, proved himself an exceptionally ‘‘ good 
sport.’’ He pledged his heartiest support to 
Mr. Hines and his associates during the year 
and congratulated the club upon the fact that 
an election could so engage the attention of the 
members for a week and then be forgotten as 
soon as the results are over. 

The only other feature, aside from the elec- 
tion, was the raising of a purse of $177 for 
Miss Ruby Hamilton, assistant secretary of the 
club. The members appreciate Miss Hamilton’s 
efficiency so much that they have established 
these purses as an annual affair. Max Sond- 
heimer had charge of the raising of the money 
and the results speak eloquently in his behalf. 


BIRMINGHAM WHOLESALERS DINE 

BIRMINGHAM, ALA., Dec. 20.—The fourth an- 
nual banquet of the Birmingham Wholesale 
Lumbermen’s Club, held at the Southern Club 
Friday night, Dee. 17, was one of the most in- 
spiring and best attended in the history of the 
organization. Informality characterized the 
program and hospitality reigned in honor of 
the employees and families of the club members. 
An 8-course dinner was followed by a brief 
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session of short talks, with Jay Smith, retiring 
president of the club, as toastmaster. Mr. Smith 
was indeed a well buttered toastmaster and his 
quirks and quips at the expense of his friends 
provoked much laughter. 

The speakers included J. J. Laumer, new 
president of the club, T. H. Johnston, dean of 
Birmingham lumbermen; L. A. Baker and J. G. 
McCormick, the new vice presidents; J. R. 
Thames, D. H. Marbury, Harry Watters, and 
J. B. Wand, staff representative of the AMERI- 
cAN LUMBERMAN. M. P. Phillips, president of 
the Steel City Lumber Co., was awarded a big 
cake by Toastmaster Smith for having the larg- 
est delegation present at the banquet. 

At the close of the speaking, J. G. McCormick 
proposed a rising vote of thanks in appreciation 
of the work of Mr. Smith as president of the 
club for the last two years, saying that under 
Mr. Smith’s leadership the club had advanced 
to a commanding place among civic bodies and 
increased greatly Birmingham’s prestige as a 
southern pine lumber center. 

The dinner was followed by dancing in the 
ballroom, where a grand march and the Old 
Virginia Reel were features. Nappi’s orches- 
tra furnished music for both the dance and the 
banquet. 

The following companies are members of the 
elub: Acme Lumber & Coal Co., Advance Lum- 
ber Co., American Lumber & Export Co., Bell 
Lumber Co., Duffee Lumber Co., Baker-Reid 
Lumber Co., Jefferson Lumber Co., E. M. Ivy 
& Co., Laumer Lumber Co., Kirkpatrick Lumber 


& Timber Co., Henry G. Brabston & Co., Mar- 
bury Lumber Co., Standard Lumber Co., Steel 
City Lumber Co., Jay Smith Lumber Co., Me- 
Cormick Lumber Co., Pine & Cypress Manu- 
facturing Co., J. R. Thames & Co., Watters- 
Tonge Lumber Co. 


ALEXANDRIA EXCHANGE MEETS 

ALEXANDRIA, La., Dee. 20.—The regular 
monthly meeting of the Alexandria District 
Lumbermen’s Exchange was held here Dee. 18 
at the Hotel Bentley. 

Chairman B. R. Moses, Anacoco Lumber Co., 
introduced all members and visitors present, by 
having them rise as their names were called. 

The principal speaker of the day was J. P. 
Turregano, of the Commercial Bank & Trust 
Co., of Alexandria, who spoke of banking con- 
ditions as he saw them. 

After several other visitors had talked an 
executive session was held at which Secretary- 
manager H. D. Foote’s resignation, deferred 
from the Lake Charles. meeting, came up, and 
upon motion, it was voted that he remain secre- 
tary-manager and his resignation unanimously 
declined. : 

The application of the Southland Lumber & 
Trading Co. for admission into the organization 
was referred to the governing committee. 

In the election of a new committeeman, to 
succeed the retiring chairman, E. J. Byrnes, of 
Adams & Byrnes Lumber Co., was chosen to 
serve for a period of three months. 

New Orleans, La., was chosen as the meeting 
place for the first 1921 meeting, the date being 
Jan, 22. 


SEATTLE CLUB TO ELECT OFFICERS 


SEATTLE, WASH., Dec. 18.—It is almost two 
years now since Fred H. Gilman, 8. L. Johnson 
andFimothy Jerome shook dice to see which one 
shod be president of the Metropolitan Club. 
The first man has done his bit; the second is 
rounding out a successful term of office; while 
the third is preparing to side-step the ample 
garment that is ready to be thrown upon his 
shoulders. In other words, Tim does not want 
the job. The Metropolitan Club election will 
be held the third Monday in January. Mean- 
while President Johnson has appointed a nomi- 
nating committee composed of C. C. Bronson, 
F. E. Arnold, Dr. E. P. Fick, C. W. Johnson 
and F. H. Gilman, to whom has been entrusted 
the duty of preparing a complete ticket of offi- 
cers and directors for the next administration. 
Mr. Jerome is vice president of the club at 
present. The other officers are: Secretary, 
Dr. G. W. Beeler; treasurer, C. H. Kinne; 
trustees, J. S. Burch, R. A. Dailey, M. D. Haire, 
ri I. Burkhart, W. C. Lawton and H. M. Lind- 
ey. 


ALEXANDRIANS ENJOY FROLIC 


ALEXANDRIA, La., Dec. 20.—One hundred and 
sixty-five persons attended the second annual 
banquet of the Alexandria District Lumber- 
men’s Exchange at the Hotel Bentley Saturday 
night, Dec. 18. The banquet hall was beauti- 
fully decorated with holly and miniature Christ- 
mas trees of pine, all decorations being sugges- 
tive of both Christmastide and pine forests. 
From eight o’clock to the ‘‘wee sma’ ’’ hours 
of the morning the guests ate and frolicked and 
never a thought of the low price of lumber was 
allowed to mar their pleasure. Dignified elderly 
lumbermen who thought they had forgotten 
how, were seen foxtrotting as if they were 
twenty again. 

Between courses a delightful musical program 
was given in the following order: Piano solo, 
‘‘Erl King,’’ Mrs. F. J. Wolf; vocal solo, 
‘*Somewhere a Voice Is Calling,’’ Leo Ball; 
violin solo, ‘‘Eligie,’’ Miss Camille Deblieux; 
vocal solo, ‘‘Carmena Waltz,’’? Mrs. O. H. Mel- 
ton; reading, Mrs. A. F. Lanier; vocal solo, 
‘*Bedouin Love Song,’’ Mrs. M. B. Thompson, 
with violin obligato by Fred Channell; reading, 
Miss Eva Ford McKendree; vocal solo, ‘‘ Little 
Mother of Mine,’’ J. E. Campbell. 

James Boyd, of New Orleans, was the toast- 
master and following a brief informal series 
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.of short talks the rest of the evening was given 
over to dancing. 


Mrs. F. J. Hortig, of Alexandria, was chair- 
man of the banquet committees. She was as- 
sisted by the following committees: Arrange- 
ments, Miss Mattie Armstrong; reception, Mrs. 
H. D. Foote; music and dance, Fred Channell; 
program, Mrs. A. G. Barnhart and Mrs. J. M. 
Keller; decorations, Mrs. H. H. Furby; menu, 
Mrs. J. F. Oldham and Mrs. G. V. Jackson. 


Members and guests of the following lumber 
companies were present: 

Adams & Byrnes Lumber Co., Chatham, La. ; 
Alexandria Lumber Co., Alexandria, La.; Anacoco 
Lumber Co,, Lake Charles, La.; J. H. Anderson, 
Hornbeck, La.; J. A. Bentley Lumber Co., Zimmer- 
man, La.; J. A. Bel Lumber Co., Lake Charles La. ; 
Butler & Beall, Winnfield, La.; Beaumont Lumber 
Co., Beaumont, Tex.; Caddo-Rapides Lumber Co., 
Alexandria, La.; W. M. Cady Lumber Co., McNary, 
La.; Calecasieu Saw Mill Co., Lake Charles, La. ; 
Clark & Morse Lumber Co., Derry, La.; Crowell & 
Spencer Lumber Co., Long Leaf, La.; Davis Bros. 
Lumber Co., Ansley, La.; Enterprise Lumber Co., 
Alexandria, La.; Foote-Burt Lumber Co., New Or- 
leans ; Forest Lumber Co., Oakdale ; Germain & Boyd 
Lumber Co., Atlanta, La.; Grayling Lumber Co., 
Monroe, La.; Hardy-Cox Lumber Co., Jonesboro, 
La.; Haynesville Lumber Co., Haynesville, La.; 
Houghton Lumber Co., Indianapolis, Ind.; Huie- 
Hodge Lumber Co., Hodge, La. ; uisiana Central 
Lumber Co., Clarks, La.; Louisiana Saw Mill Co., 
Glenmora, La.; B. F. Lewis Lumber Co., Anacoco, 
La.; Lock-Moore & Co., Ltd., Westlake, La.; Mc- 
Cammond Lumber Co., So. Mansfield, La. ; Meridian 
Lumber Co., Meridian, La.; Newell Lumber Co., 
Eunice, La. ; National Lumber Co., Alexandria, La. ; 
Parlor City Lumber Co., Monroe, La. ; Peavy-Byrnes 
Lumber Co., Shreveport, La.; Peavy-Moore Lumber 
Co., Deweyville, Tex.; Peavy-Wilson Lumber Co., 
Peason, La.; Roberts Lumber Co. (Inc.), Shreve- 
port, La.; E. O. Smith Lumber Co., Monroe, La. ; 
Triangle Lumber Co., Leesville, La.; Urania Lum- 
ber Co., Urania, La.; George C. Vaughan & Sons 
(Inc.), Alexandria, La.; Vernon Parish Lumber 
Co., Kurthwood, La.; Walker Lumber Co., Boyce, 
La.; Weaver Bros. Lumber Co., Shreveport, La. ; 
Williams Bros. Lumber Co,, Oberlin, La.; Wyatt 
Lumber Co., Ruston, La. 


SACRAMENTO VALLEY CLUB MEETING 
San Francisco, Cauir., Dee. 18.—The Saecra- 
mento Valley Lumbermen’s Club held its an- 
nual meeting here today, the delegation of 
lumbermen and their ladies arriving in the 
morning and taking automobiles for a trip 
to the ocean beach, via the Presidio and 
Golden Gate Park. They arrived at ‘‘Taits 
at the Beach’’ about 1 p. m., when luncheon 
was served in the Pagoda. A varied program 
of entertainment was provided, which was 
greatly enjoyed by the guests. Dancing was 
indulged in during the luncheon with music 
by a ‘‘jazz’’ band. There were nearly one 
hundred persons present, including the rep- 
resentatives of local lumber firms. 

The speakers made no attempts to talk in 
serious vein regarding the lumber business, 
but were imbued with the holiday spirit after 
their year’s work and determined to drive 
dull care away. 

President F. E. Conner addressed the mem- 
bers briefly as did R. A. Hiscox, of the Hart- 
Wood Lumber Co. 

Frank W. Trower spoke along broad lines, 
expressing the hope that the United States 
would adopt policies that would lead to peace 
thruout the world in future and lighten the 
burdens of taxation, which will affect the 
lumbermen. 

Mrs. F. W. Blanchard, representing the 
ladies, made an eloquent talk and paid tribute 
to the men who have made the Sacramento 
Valley Lumbermen’s Club a success. 

Robert Inglis, president of the Central Cali- 
fornia Lumbermen’s Club, of Stockton, said 
that a revival of the lumber market was due 
and would come when the consumers’ strike 
was ended and prices were stabilized. He 
stated that the Central California club would 
hold a meeting during February when steps 
will be taken to create interest in the April 
meeting of the Western Retail Lumbermen’s 
Association in Fresno. 

M. L, Euphrat, manager of the Wendling- 
Nathan Co., made an optimistic talk. Rod. 
Hendrickson, of the Hendrickson Lumber Co., 
made a humorous talk with apt references to 
the lumber trade. 

_At 3 p.m. there was a short business ses- 
sion when F. E, Conner was reélected as presi- 
dent and E. 8S. McBride as secretary. In the 


-in years.’’ 


course of his speech of acceptance, Mr. Con- 
ner advised the lumbermen to follow broad 
policies and while looking out for their own 
interests to see that the other fellow is pro- 
tected. 

Th ladies, who made their headquarters at 
Hotel Ramona, were entertained at dinner at 
6 p. m. and attended a theater party at the 
Orpheum in the evening, while the gentle- 
men attended the Hoo-Hoo concatenation at 
the San Francisco Commercial Club. 


PINE SECRETARY TALKS 

New ORLEANS, La., Dee. 20.—Secretary- 
manager J. E. Rhodes, of the Southern Pine 
Association, figured as principal speaker at the 
Lumbermen’s Club luncheon last week, taking 
‘¢The Wood of Service’’ as his favorite and 
logical topic. Lumber, he said, is bearing its 
full share of the liquidation burden now felt in 
all lines of industry. ‘‘The average price of 
southern pine lumber has declined 51 percent 
since last March. Wholesale prices have gone 
below the average cost of production at some 
mills. As a result, hundreds of the smaller 
mills have been forced to shut down and the 
larger plants in many cases are operating re- 
duced time with the idea of keeping thir crews 
together. Production is about 45 percent below 
normal and demand is. lower than it has been 
Mr. Rhodes submitted statistics 
regarding production of other soft woods in 
other parts of the country. Suggesting that 
the prices of other building materials must come 
down before building regains its stride, he 
noted downward tendencies in the prices of 
structural steel, cement, clay products, roofing 
and other materials, which should have a whole- 
some effect upon the building situation. Retail 
prices in this section are also declining. With 
respect to the trade outlook, Mr. Rhodes said 
he was assured by reliable bankers that the turn 
for the better had been reached in the money 
market and that there would be ample funds 
available for construction work next year. When 
the building revival comes, he predicted, the de- 
mand for lumber will tax the capacity of the 
mills. The nation is short more than 1,000,000 
homes of its normal requirements, which are 
estimated at 400,000 new homes annually, so 
that within the next five years upward of 
3,000,000 homes should be built. 


EVANSVILLE CLUB’S JANUARY MEET 


EVANSVILLE, IND., Dee. 21.—The next regu- 
lar monthly meeting of the Evansville Lumber- 
men’s Club will be held at the New Vendome 
Hotel on Tuesday evening, Jan. 11. At this 
meeting J. C. Greer, of the J. C. Greer Lumber 
Co., the newly elected president, will appoint 
his standing committees for the ensuing year. 


JACKSON LUMBER CLUB AT LUNCHEON 


JACKSON, Miss., Dee. 17.—At the luncheon 
of the Lumbermen’s Club of Jackson yesterday, 
there were only two vacant chairs. General 
trade conditions were discussed by J. J. Gram- 
bling, of the Grambling-Kennedy Lumber Co., 
and Lee Wilson, of the Natalbany Lumber Co. 

The proposed legislation against the alleged 
Mississippi insurance combine was discussed by 
M. 8S. Enochs, manager of the Enochs Lumber 
& Manufacturing Co., whose large holdings make 
the matter of vital interest to him. He said 
the matter was of such importance as to cause 
a feeling of concern. He could not predict the 
outcome, but he proposed a united effort as the 
best means of bringing the matter to a speedy 
determination. While business interests should 
unite in the fight, he felt that the initiative 
should come from the bankers as they are per- 
haps most directly affected. 

The programs for December are in charge 
of the retail members of the club, and they have 
promised an interesting bill for the meeting of 
Dec. 23. A full attendance is looked for. 





‘“THE SCARLET TRAIL’’ is the title of a mov- 
ing picture film soon to be released in New York. 
The best scenes and much of the action were 
filmed in Bend, Ore., and vicinity, on the opera- 
tions of the Shevlin-Hixon Co, 

















that Christmas may 
be a season of very 
great joy to you and 
all who are dear to 
you. 
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7 











If it’s 


POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 
MACON, GEORGIA. 


‘We are Equipped to Resaw and Surface 


|. H. Mackelduff, Manager 
General Sales Office, 512-13 Pennsylvania Bldg., 
Phone, Spruce 1593. Philadelphia, Pa. 
Chicago New England St. Louis 
JamesN.Woodbury, J. J. Bertholet 


11 S. La Salle St. 30 Hemming St. 
Boston, Mass. 





Wm. Dings 
Railway Exchange, 
Chicago, Ill. St. Louis, Mo. 
Phone, State 9022. 


The Largest Poplar Mill in the World. 
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Boyd-Ryburn 
Manufacturers Lumber Company 


BRISTOL, VA. 
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Spring will bring a Market— 
Let me make a plan for you now 
that will give you a Sure Supply for 
the coming demand. 


T. G. Masterson 


(Formerly Chief Engineer Kirby Lbr. Co.) 


606 Common St.,. NEW ORLEANS, LA. 








Same as 
Webster 


An Authority 


THE RED BOOK 


For the credit standing of all 
carload lumber buyers. 


Collections a Specialty. 
Lumbermen’s Credit Association 





Est. 1876 








a CHICAGO NEW YORK 
Your 


PLAN ruure HOME NOW 


Send for Stillwell Building Books with Economy Plans 
of new California Styles suitable for an 
climate. Famous for comfort and beauty. 

“Representative Cal. Homes” 5) 
Plans—6 to 10 Rooms-$1. “‘The 
New Colonials’’60 Plans-5 wa “3 
Bae Rooms$1.“*WestCoastB 

60 one-story 5 to 7 Rooms- rie 
eam SPECIAL OFFER. Send $2.50 for 
all 3 above books and get book of 80Special Plans, also Garage 
folder FREE. EXTRA—43 “Little Bungalows”’ 3 to 6 Rooms—50c 

Money back if not satisfied. 

E. W. STILLWELL & CO., Architects, 367 Calif. Bldg., Los Angele: 





An Accurate Tally 


in these days is more important to Lumber Buyers and 
Sellers than ever before. Lumber costs more and 
mistakes cost money. 

THE SELF CALCULATING TALLY SHEET 
completely eliminates errors, facilitates billing, saves 
time and shows total footage at a glance. Every lum- 
ber manufacturer, dealer and user should have it. 

Sample sheet and prices on request. 


J. B. Crawford & Co., Gutaco i” 











Looking Into the Future of Industry 


St. Louis, Mo., Dee. 20.—At the oe 
luncheon of the Lumbermen’s Exchange Tues- 
day the feature was an address by Joseph T. 
Davis, attorney, whose subject was ‘‘What Is 
Going to Happen?’’ After reviewing condi- 
tions and developments during recent years Mr. 
Davis said, in part: 


The physical basis of our prosperity is sound. 
We have a population of 105,000,000 as compared 
with about 90,000,000 ten years ago, and room for 
many millions more. The individual efficiency of 
our people has increased while there has been a 
marked decrease of efficiency in other countries. 
Our natural resources are abundant. 

Our banking system has given another instance 
of the wisdom of the men of America. It with- 
stood the severest test. Our old financial system, 
which prevailed prior to eight years ago, would 
have meant destruction to business; but under the 
new Act we lived thru all without a panic. We 
no longer need to fear financial panics under such 
a system. 

As a nation we did not suffer financial loss and 
damage to the extent others did. We were left 
richer as a nation than when the war started. 

We have accumulated half of the known gold 
of the world. Instead of being a debtor nation 
as we were before the war, we are now the cred- 
itors of the world. Almost every nation owes us. 
Our own people own the stocks and bonds of our 
transportation, financial and industrial corpora- 
tions and the earnings are retained here instead 
of being paid to holders in Europe as was the case 
prior to 1914. 

The American dollar is regarded as the standard 
unit of currency in the world and commands a 
premium in all markets, while the units of our 
competitors are at a discount. 

The European nations’ need of our surplus fin- 
ished and unfinished products has resulted in large 
increases in our export trade. They need our coal. 
iron, steel, cotton, wheat, corn, lumber and other 
products. 

As soon as we can eliminate political interfer- 
ence in our country so that we may take our 
place at the head of the nations of the world where 
we belong and where we should have been more 
than a year ago, we will find-a tremendous increase 
in our export business. No more effective service 
could be rendered by or to our people than to have 
our representatives in the United States Senate 
realize that business of this country demands a 
speedy adjustment of our foreign relations and to 
place America where she belongs in the society 
of nations. 

As soon as these international relations are 
established as they will be, so that the unsettled 
conditions in Europe may be adjusted and the 
stricken nations can then reéstablish that interna- 
tional credit so necessary to a healthy commercial 
intercourse, the American merchant marine is 
ready to fly the American flag in all parts of the 
world. 

In domestic matters we have displayed a more 
favorable public opinion toward our transportation 
systems so that our railroads may extend their 
lines, rebuild their roadbeds and overhaul and in- 
crease their equipment from track to locomotives 
thru increased rates. 


. Behind 


We are from five to seven years behind in our 
building program. Housing conditions demand new 
homes and apartments. In fact, the entire build- 
ing industry from small houses to office and indus- 
trial buildings will be revived as soon as financial 
and labor conditions are properly readjusted. 

While the automobile industry has suffered some- 
what, all signs point to an early revival in this 
enterprise and with the good roads now provided 
for thru the country there will be an increased 
demand. 

Time will not permit the further detailing of our 
healthy signs of business prosperity, but the least 
study of similar conditions that prevailed after 
other great wars and business depressions will con- 
vince the most skeptical person that at no time 
were prospects more favorable and that there can 
be but one answer: “We are on the road to com- 
mercial success, and that we will soon enter an 
era of healthy prosperity.” 


in Building 


Must Amend Federal Tax Laws 


Before closing, may I direct your attention to a 
few matters of direct interest to you, which may 
be worthy of consideration by your association 
from the local viewpoint? 

We are always interested in the question of tax- 
ation, especially at this time of the year. 

Iam of the opinion that conditions have changed 
to such an extent that our Federal tax laws will 
have to be changed and amended. Our present 
excess profits tax was based upon the enormous 
profits which were made during es years. Now 
that conditions have changed and that in the fu- 
ture business generally will not show such profits 
but will resume normal conditions, the Govern- 
ment for its own protection will have to resort to 
other means in order to meet the requirements for 
the payment of current expenses, interest and out- 
standing obligations. My opinion is that the ex- 
cess profits tax will be almost entirely eliminated 
and that revenue will be raised by a more direct 
tax from the consumer in the nature of sales or 
other similar taxing measurers. There will be 


some effort made in the present Congress to ac- 
complish this result, but it seems to be the opinion 
of those men that no definite action will be taken 
until the special session of Congress which will be 
called after March of next year. 

In the meantime, business will be in the dark 
as to its taxes for 1921 and so far as 1920, it will 
be busily engaged in making proper deductions for 
losses incurred during the readjustment period. 


Base Taxes on Present Market 


A very recent ruling should be of much interest 
to you. In the past it has been the practice to 
prepare your tax returns upon inventories based 
upon cost prices. Under the recent ruling you are 
to base your inventories upon the present market 
prices and take advantage of whatever losses you 
have sustained. 

Another matter which may be of interest is the 
“matter of freight rates and adjustments. 

I have sometimes wondered whether the ship- 
ping public of St. Louis took the same advantage 
of freight conditions and adjustments as other 
cities and communities. I feel that these matters 
are worthy of some consideration and will cite 
you to a few concrete examples’ which may be fol- 
lowed up by your traffic department. 

For. instance, in General Order No. 28 of the 
Railroad Administration, effective June 25, 1918, 
which has become known as the 25-percent in- 
crease, the lumber rates were increased 25 percent 
with a maximum of 5 cents per hundred pounds. 

Then in the case of Ex Parte No. 74, effective 
Aug. 26, 1920, which was another one of those 
blanket increases, lumber rates were advanced by 
a straight percentage increase without providing 
for the one hundred pounds maximum. This has 
resulted in a decided difference in differentials 
which has a tendency to restrict the St. Louis 
purchasing market. 

For example, taking lumber rates: 


To St, Louis 
From— Old ic = 
Morehouse, Mo... 12.5 
Cypress, Ala..... 24 33 


Difference ..... 11.5 15 


Those of you who use the Louisville & Nashville 
railroad for lumber from mills along its line may 
have occasion to examine into the reason why you 
are paying on a combination of local rates when 
it should be on the basis of thru rates where the 
lumber is consigned beyond St. Louis. 


Another case of interest is in the decision of 
the United States Supreme Court handed down 
within the last month wherein it was held that 
it was unlawful for a carrier to absorb switching 
charges under like conditions where there was 
competition and refuse to absorb where there was 
no competition. 

As an association, I feel that you would like 
to see St. Louis the lumber center of the United 
States—or rather to say, continue its preéminence. 
A long step in this direction would be made if a 
concession could be secured by permitting transit 
privileges in St. Louis on all thru shipments from 
the West and South. 


FORESTRY GRADUATE AN APPRENTICE 


Utica, N. Y., Dee. 20.—‘‘ When a student com- 
pletes college, even a technical school, he is not 
ready to accept great executive responsibility, 
but is a skilled apprentice, who must be tem- 
pered by actual business experience. American 
industry today, however, is calling more and 
more for this type of trained man, fitted by 
college courses to be developed by this experi- 
ence into the highest type of professional execu- 
tive. In no profession is this more true than 
in forestry.’’ 


This was the manner in which Dean Franklin 
Moon, of the New York State College of For- 
estry at Syracuse, pointed out the reasons why 
forestry is considered in New York to be a 
utilization problem, containing a large engineer- 
ing factor. And he continued: 


We now see the need of men with technical 
education to distribute lumber. The demand for 
technically trained men. in the industries is increas- 
ing. Providing for the future timber supply means 
not only increased production, but decreased waste 
in manufacture, and increased efficiency in distribu- 
tion. Unless the industries yo upon the for- 
est for their raw product can manufacture and sell 
their product at a profit we can not expect the 
practice of forestry by the private owner. 

In training men for the practice of forestry we 
must deal justly by both the student and the pros- 
pective employer. If the employer does not expect 
too much of the student, does not overload him 
with responsibilities for which college training has 
only prepared the way, the student alike must 
realize when he goes into the business world that 
his education has only begun with his four years 
in college. By this joint realization, the industries 
will be tremendously benefited by the placing of 
technically trained men in all branches of the wood 
using industries. 
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SOME THINGS WE CAN’T BELIEVE 


There are some things I think are so— 
For instanee, Dr. Cook 

The Pole discovered in the snow, 
Exactly like the book. 

But, as for rum and demon drink, 
It’s waste of time to try 

To make me really truly think 
The U.S. A. is dry. 


There are some things that I agree— 
Say, for example, Bryan 

Saw Harding’s big plurality 
And sat right down a-eryin’, 

The dove of peace is in the sky, 
The League of Nations—still 

Will men stop fighting? Don’t you try 
To make me think they will. 


There are some statements I approve: 
I think that black is white, 

That women do not like to move, 
That Irish never fight, 

The Scot’s too liberal in trade, 
The Jew an easy mark, 

That it’s entirely for the shade 
A couple seeks the park. 


Yes, tell me that the world is flat, 
There are no profiteers 

Around hotels—yes, tell me that, 
Altho it so appears. 

I will not say you would deceive, 
I think that it is so— 

One statement still I can’t believe, 
An income statement, tho. 





BETWEEN TRAINS 

WILKES-BarRE, PA.—They told us Wilkes- 
Barre had not felt the touch of depression the 
country is experiencing, but they were not lum- 
bermen who told us. Unhappily we did not en- 
counter any of the local lumbermen, tho un- 
doubtedly they were there. The streets were 
thronged with shoppers, the banks were busy, 
and, we were told, the bootleggers also. 

It is generally understood that Carbondale, 
Seranton, Wilkes-Barre and the towns _here- 
about have had a hard time living up to the 
18th amendment that was designed to obliter- 
ate the 19th hole. ‘‘ With a big foreign popu- 
lation,’’ said a prominent officer of the law, 
‘‘vou can’t expect it.’’? Yet all the conversa- 
tion we heard about the flowing bowl seemed to 
be in perfect English. 





PHILADELPHIA, Pa.—J. E. Lloyd, wearing 
the usual windshields, told the Purchasing 
Agents’ Association and Sales Managers’ As- 
sociation, of Philadelphia, in joint dinner as- 
sembled tonight, something about the state of 
the lumber market, and did it without ever 
using a cussword—some feat, we would say, 
for a lumberman in these times. It wasn’t a 
bright picture, what with sawmills shut down 
and everything, but Lloyd told the purchasing 
agents not to deceive themselves—for the mere 
fact the mills were shut down and the yards 
not stocked up proved that a demand would 
set in some day that would make the fellows 
who held off buying wish they had held on. 
Lumber is off 30 percent, and the speaker didn’t 
think it would go any farther than it has. In 
closing he made an appeal for support of for- 
estry legislation, thinking it was a good time 
to nail the idea that lumbermen are opposed 
to it. 





BuTLER, PA.—They talk about the congestion 
in the great cities, but for real congestion we 
recommend the valleys of Pennsylvania—for 
there is the only place that the outdoors looks 
congested. One town touches another in this 


region, for the only place to build is in the 
valleys. 
streetcar. 


A trip on a train is like a ride on a 


This, you know, is the town that Raymond 
Cornelius made famous in the lumber trade, and 
we were glad to see Raymond and the town we 
had heard him brag about so much and so 
often. 





PirtsBuRGH, Pa.—Bill Stayer and his ac- 
complices are working away on the convention 
to be held in Pittsburgh Feb. 9, 10 and 11, and 
it is going to be a humdinger, judging by the 
hum. 





SPRINGFIELD, ILu.—The ‘‘ Welcome’’ sign was 
displayed on the courthouse, but we do not be- 
lieve in signs. Then Porter Paddock breezed 
up, and we found that the sign was true. He 
is one of the famous Paddock family of lum- 
bermen. 





CLEVELAND, OnI0.—There’s a new occupation 
for women. At the December dinner of the 
Cleveland Association of Credit Men one entire 
table was occupied by fourteen credit women, 
and it appeals to us as rather a. nifty idea. 
We mere men are so accustomed to being turned 
down by them anyway, why not at the credit 
desk? We would at least get a smile, if not a 
line of credit; and that would help some. 





WarreEN, Pa.—Of the two hundred or more 
communities we have visited’ in 1920, none has 
made as pleasant an impression as Warren. The 
Allegheny River passes thru the center of the 
town with a graceful sweep, and the mountains 
which form a background are the beginnings 
of the Alleghenies. 

Warren has been made rich by oil and gas, 
but it differs from most other oil and gas 
regions in the fact that none of the oil or gas 
clings to the natives’ clothes. It is a clean 
and beautiful city, with scores of palatial homes 
and hundreds of less pretentious but none the 
less handsome ones. 

We were here right on the eve of Christmas, 
and we want to tell you about a beautiful Christ- 
mas custom for use in your town next year. An 
electric wire is strung from pole to pole on each 
side of the principal streets, and in front of each 
place of business sits a Christmas tree six feet 
high equipped with multi-colored electrie lights. 
At dark Warren becomes a Christmas fairyland, 
the most beautiful city in the world. And it was 
all accomplished by a little leadership and co- 
Operation. 

No doubt, too, the merchants and the banks 
have seen the practical value of stamping the 
business district with the Christmas spirit. We 
haven ’t the slightest doubt that there was noth- 
ing the matter with the Christmas trade in War- 
ren. On top of all that, visitors were impressed, 
children delighted, and the whole town made 
happy. 





JAMESTOWN, N. Y.—The first man we met on 
arrival at Jamestown was Charles C. Wilson, 
who thirty-seven years ago took a desk in a 
retail lumber yard in Jamestown, and relin- 
quished it only a year ago. He still has tim- 
ber interests, and we imagine his retail lumber 
experience constitutes a record hereabouts. 





BETWEEN TOWNS 

But perhaps it is ‘‘the times,’’ and here is 
something that may be an indication of the 
changing world: Advertised for a new stenog- 
rapher the other day, a high school graduate, 
and had over fifty applications; and, while a 
number of them had on fur coats, not a one 
of them came in a taxi. 





We wonder if the railroads, with their Au- 
gust rate increase, killed the goose that laid 
the golden egg? Coming out of New Orleans 
recently there were one passenger in the parlor 
car, three in our sleeper, and one woman, not 
particularly interesting, breakfasting in the 





diner. In the Lackawanna sleeper out of Chi- 
cago a week ago there were an aged couple, a 
little girl, a salesman, and ourself. A Pullman 
conductor at Pittsourgh told us that he pulled 
out for the West recently with the drawing room 
sold in one car but not an upper or a lower 
occupied. 











This 
Trade 
Mark 


is your protection in the buying of Cloth 
& Cloth and Leather Gloves and Mittens. 


It insures Quality, Value, Wear and Satis- 
faction in all 


BUCK SAW 


Gloves and Mittens 


Progress Mfg. Co., “wis” " 
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‘Keep on Sawing’”’ 
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Mansfield Hardwood Lumber Co. 
SHREVi&POKT, La. 

Liavufacturers and Exporters of 
Band Sawn Hardwoods 

Specializing in Thin Stock p 
Oak, Gum, Ash, Cypress, <3 : 
Cottonwood. “Cyr 
Cable Address, Mansficld-Shreveport, A B C Code } 











Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U. S. A. 


Cable Address: “Pickwood,” St. Louis 


Oak, Gum, Beech, Magnolia 
We feature Export cutting 


HILLYER - DEUTSCH - EDWARDS, Inc. 
Oakdale, La., U. S. A. 








Look for 
this Brand 


It guaran- 
tees Quality. 











Vredenburgh Saw Mill 


Company 
VREDENBURGH, ALA. 








HARDWOODS 
VENEERS 


Long-Knight Lumber Company 


INDIANAPOLIS, INDIANA, U. S. A. 
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| A Summer as a Lumber Jack’ 





A Short 
Cut to 
Figuring 
Building 
Costs 


ape cca me 


Lumber Dealers welcome. this system that 
eliminates drudgery in figuring bills. 


A. W. Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual practice and thoroly 
tested it out before it was finally printed in book 


i Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The-approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square. 

he same ciple of cost per square can be applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed ouilding may be 
arrived at by figuring the number of squares and the univ 
cost. per square in its component members. 


The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barns. 


Bound in red leather, indexed, 
size 5% x 82 inches, 148 pages, 
148 pages, price $6, postpaid. 
American Lumpberman 
431 So. Dearborn St., CHICAGO, ILL. 
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“*Come and get it! Five o’clock! Come and 
get it!’? 

I rolled over and tried to shake off the dream 
that was becoming too noisy for comfort, 
and then awoke to the fact that I was in a 
regular, honest-to-goodness lumber camp. 
Hastily pulling on that part of my clothes 
that I had not found essential to comfortable 
slumber, I ran out to the wash trough to com- 
plete the process of awakening. The water 
was cold, but so was I, so I scrubbed with a 
vengeance, and then followed the line of in- 
itiated lumberjacks into the mess room. 

Breakfast that morning was a revelation— 
wheat cakes without end, sausage, coffee, 
and the ‘‘trimmin’s.’’ My neighbor at the 
table, an Indian, put away fifteen cakes with 
characteristic lack of display and without any 
noticeable discomfort. To my surprise, he 
seemed disappointed when the time came to 
leave the wood tables for the timber. 

With the craving for the unusual that comes 
to every college student, and not knowing just 
what phase ef the unusual I wanted to tackle, 
I had ‘‘shipped out’? of a Chicago labor 
agency with ten other aspirants and a ‘‘man- 
eatcher,’’ bound for Soperton, Wis., with 
no very definite idea of what was in store 
for me. The one fact that I had down pat 
was that I was headed for a summer’s job in 
the woods, and that was enough for the time 
being. Upon our arrival at Soperton, we were 
signed up on the company register and im- 
mediately after this, hopped the ‘‘dinky’’ out 
to the camp. 


*A story of the experience of a student from 
Illinois University in a northern lumber camp. 


[By R. E. Saffer, Urbana, IIl.] 








My first morning as a lumberjack was an 
eventful one. I was very thoroly tried out by 
everyone who could convince me that he was 
a foreman of some sort, and did every con- 
ceivable job from hauling water to wielding 
a pikepole. During the morning [I managed 
to get a fairly good idea of what was to be 
done and who was to do it, so that in the 
afternoon I was allowed to stick to one job. 

The personnel of the camp was cosmopoli- 
tan, to say the least. Indians, French-Cana- 
dians, Poles and a few Americans went to 
make up the crew. I was surprised to find 
that several other students had been struck 
with my idea, and discovered three football 
players compiling muscle for the season’s 
work and four other boys who were, to use 
their expression, ‘‘just trying to see what it - 
was like.’’ 

At the end of the first day’s work I was 
ready, if I had not been too tired, to catch 
the next train back to the city, but thought 
better of the place after the evening meal 
was over and I was safely and warmly wrapped 
in three—count ’em—three wool blankets. 
Getting up on the second morning was more 
of a tragedy than the previous morning’s ex- 
perience. Stiff and sore in every joint and 
with more blisters on my hands than I had 
thought could possibly be there, I managed 
to crawl out and present myself for breakfast. 
Nothing before or since has tasted quite so 
good as did the wheat cakes and sausage on 
that morning. 

Later on, when the work of the day was not 
so tiring, and when sleeping from eight at 


night to five in the morning had become a 














|G. A. Sanguettola | 


15 Via Boccaccio 
MILAN, ITALY 


WOOD BROKER 


Want to represent American 
Exporters or be sole agent in 
Italy for sale of 
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Cuban Mahogany und 
Honduras Mahogany 
Spanish Cedar Lumber 
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commission C. I. F. Genoa. 
Cable Address: Sanguettola, Milan 
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Coprah and Gum Copal 


Direct shipments solicited to U.S. 
Ebony comes in logs 7’ to 11’ long with aver- 
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The above illustration shows two views of a Brown hoist locomotive crane In operation at the 


plant of the Puget Sound Mills & Timber Co., Port Angeles, Wash. 


crane loading down ties on the export dock. 


locomotive crane 


The upper view shows the 


The crane propels a standard sized fiat car to carry 
the load and takes the lumber from the sorting chain to the export dock. 
is at the sorting table getting a load. 


In the lower view the 
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habit, I enjoyed living. No longer did my 
back ache from swinging a heavy double- 
bitted axe or from bending over to push a saw 
gradually thru a three-foot poplar tree, Fur- 
thermore, I had eaten and worked myself 
twelve pounds heavier. I appreciated the 
camaraderie of the men, from Julius, the old 
German who worked around the shack and who 
told of the way he used to live, to ‘‘ Mae,’ 
the foreman, whose word in the camp was 
law. 

A more democratic unit would be hard to 
find. Only one caste line was in evidence— 
the two-fisted one—and it appeared only on 
rare occasions. During the day, past perfor- 
mances and accomplishments were forgotten, 
but at night, around the bunkhouse stove, 
stories of previous seasons were related by the 
veterans of the woods. At times like these, 
we, the college men, sat quietly, listening for 
pointers that might clear the way from the 
depths of ‘‘greenness’’ to the exalted position 
of the grizzled veterans of many seasons in 
the woods. 

Thruout the summer my knowledge of life 
and work in the woods increased by leaps and 
bounds. Saturday night had never before 
been of importance, but it came to be a verit- 
able holiday during that summer when we went 
five miles into town for a movie and some 
‘‘tailor-made’’ cigarettes. 

With the arrival of Sept. 15 we packed our 
working clothes and donned once more the 


‘*store clothes’’ that had been carefully 
packed away since the middle of June. All 
of us were glad to go back to tall buildings 
and smoky windows, but if an opportunity to 
go back to the woods again presents itself, 
I’ll take it and be glad of the chance, be- 
cause for a ‘‘chest-out-head-in-the-air’’ feel- 
ing there is nothing better than a hard day’s 
work with an ax. 





ACROSTIC 


A—is for Ash and it stands like a king. 
M— is for Maple; ’tis sweetest in spring. 
E—begins Elm. For bending ’tis best. 
R—is for Redwood that grows in the West. 
I—begins Ironwood, heavy and hard. 

C— is for Cypress, the pride of the yard. 
A—stands for Applewood, handles for saws. 
N—begins Nannybush, blackest of haws. 


L—gives us Longleaf, a pine without peer. 
U—tor Umbrella tree, green half the year. 
M—for Magnolia with blossoms like snow. 
B—means the Birches that make a fine show. 
E—stands for Elder, a dwarf of a serub. 
R—is for Rose Bay, an evergreen shrub. 
M—for Mahogany, brought over the seas. 
A—for the Aspens—and pretty poor trees. 
N—begins Nettletree, last of them all, 
Lumpy of bark, seeds bitter as gall. 
—Idea suggested by Hite H. Hillerich, 
Kansas City, Mo. 





Hogged Fuel Saves 


EVERETT, WASH., Dec. 18.—Such happy re- 
sults, as reflected both in the buildings and up- 
on the ledger, have flowed from the experiment 
of the board of education of the Everett public 
schools that ‘‘hogged fuel,’’ a sawmill by- 
product that nosed its way into the Washington 
school building in this city a year ago, has not 
only come to stay, but has rooted out its bitu- 
minous and oleaginous competitors at two other 
of the city’s educational institutions, while in- 
stallation at a fourth is now in progress. 


In these days when the demand of the tax- 
payers for the greatest economy possible in ex- 
penditure of their funds is growing more in- 
sistent, the savings accruing to the Everett 
school board would seem to have particular ap- 
peal to the school board of any community lo- 
cated in a lumber producing region. While the 
Everett investment in the ‘‘hogged’’ venture 
was made with considerable apprehension, the 
economy of 50 percent accomplished in heating 
the Washington building dissipated these 
doubts, and later installations, in which the mill 
stuff supplanted fuel oil, returned savings of at 
least 3314 percent. 


In October, 1919, when the Weyerhaeuser 
Timber Co., which had shortly before installed 
a ‘‘hogging’’ machine at Mill ‘‘A’’ here, ap- 
proached the school board with a suggestion 
that the chewed fodder be tried out, coal, then 
being used at the Washington building, was 
being bought by the board at $7.50 a ton. The 
first ‘‘hog-burner’’ was installed, at a cost of 
about $1,000 for machinery and placement, and 
the initial comparative figures on operation costs 
were obtained in November of last year. 
‘*Hog’’ proved a fine conservator of school 
board funds. The average cost of heating the 
Washington building, burning coal, per month 
had been a trifle over $200. ‘‘Hogged’’ fuel 
in the first month of its use there brought this 
expenditure down to $108. If this could be 
compared with the cost of coal at the present 
price of $9.50 a ton the saving effected by use 
of ‘‘hog’’ would be proportionately increased. 
However, while coal costs have advanced, there 
is reason to believe that the price of ‘‘hog’? will 
be lower. The first contract here for ‘‘hog,’’ 
running for a year and now expiring, was at the 
rate of $4 for 200 cubic feet of measurement. 
One of the schools at Tacoma, however, has 
been equipped with ‘‘hog’’ burners, and the 
Tacoma school board is buying its ‘‘hogged’’ 
fuel at $4 for 300 cubic feet, a price 331% per- 
cent less than that paid by Everett. Under 


in Heating Schools 


conditions of higher coal prices and lower 
‘*hog’’ prices, such as probably will prevail 
under the new contract to be made by the 
Everett board, the saving over coal use at the 
Washington building is expected to be nearer 
6634 percent than the 50 percent shown by the 
initial trial. Conviction is felt by the Everett 
board that a ‘‘hog’’ burner, consisting of a 
Dutch oven, a concrete pit for fuel, the con- 
veyor and an electric motor or steam engine for 
its operation, will in savings effected pay its 
entire cost within a year. 

The next step of the Everett school board 
was to put ‘‘hog’’ in comparison with crude 
oil, a burner being installed in the Garfield 
school building. This action was taken as quick- 
ly as it became apparent that ‘‘hog’’ was sav- 
ing a lot of money over coal. At that time 
erude oil was being bought by the board at 
$1.85 a barred. ‘‘Hogged’’ fuel promptly 
showed a saving of one-third, and under pres- 
ent conditions, with oil at $2.50 a barrel, the 
economy effected amounts to about 50 percent. 
Then was tried the experiment of using shwdust 
instead of the ‘‘hogged’’ produet, sawdust be- 
ing bought at $3.50 for 200 cubic feet as against 
$4 for the same quantity of the macerated 
product. Sawdust proved quite as efficient in 
the burners as did the ‘‘hogged’’ stuff, and 
when the third installation was made, at the 
Longfellow School, sawdust was used. The 
fourth installation, now being made, is at the 
Monroe School. Such change is not contem- 
plated at the high school, as the efficiency of 
the heating plant there, using fuel oil, has been 
so great that while a saving would be effected, 
the proportion would be not nearly so great. 

Connected with the installation of the ‘‘hog- 
sawdust’’ burners in the Everett schools is an- 
other experiment in economies. Two of the con- 
veyors installed are driven by electric motor; 
two are driven by small steam engines. The 
advantage claimed for the steam plant is that 
the conveyor can be driven thereby at low cost 
quite slowly, feeding the ‘‘hog’’ or sawdust to 
the furnaces continuously, while with the elee- 
tric motor the conveyor speed is greater and 
fuel is drawn from the storage bin and rushed 
to the burner, loading it up, when the conveyor 
must be stopped to await the combustion of the 
fuel in the fire box. Theorists assert the slower 
feed accomplished by the steam driven conveyor 
will reduce fuel consumption, while at the same 
time developing another economy, altho slight, 
in a somewhat cheaper cost of power installa- 
tion, operation and upkeep. 
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"THE LUMBERMEN’S 
SEARCHLIGHT 

BY M. M. FERGUSON 
One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to 
board measure, including moulding; unusual 
methods of rechecking extensions and other val- 
uable information on making correct estimates, 
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In Stockh— 


Veneered 
Panels 


DOWELS 


Established Fancy 
in 1869, 
Veneers 


Adolph Sturm Co. 


542-544 West Washington St., 
CHICAGO, U.S.A. 




















We Point With 
Pride 


to our wagon dimension 
stock in both Oak and 
Hickory—also implement stock. 


(Only second growth Hill Oak used !) 


SPECIAL 
PRICES _ 


on a well as- 


sorted stock of Poplar 


Red Oak Company, Inc. 


Manufacturers 


Mills: 
Tribbett, Redwood, Allen, 





Miss., Dunn, La 


Vicksburg, Miss. 
a4 
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Deautifat 


birch 





We have the following 


Dry Stock 


for immediate shipment 


" } gy 9! No. | Common & Better Birch 

ars 5/4 No. | Common & Better Birch 
H Car 6/4 No. | Common & Better Bireh 
{ Car 8/4 No. { Common & Better Birch 
{ Car 10/4 No. | Common & Better Birch 
5 Cars con eee One & Two F. 
aj Cars 4/4 "No. 2 Common Birch 

{Car 1x4 & Ryy No. 2 ¢ 





2 Cars xd No. 3 Common 





\_ Rib Lake Lumber Co., Wisccnss 








REMEMBER 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding. Ceiling, Flooring, 





Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White Pine for 
direct shipment from Idaho. 








Northern Hardwoods—Prinxshemest 
HARD MAPLE BIRCH 


{car 4/4 FAS f‘car 4/4 No. & Btr. 
lo & Btr. 
& No. 2 


1 & No. 2 
& Bir. 


3 & 
{ car 4/4 No. 3 Pay and White Oak 
3 cars 8/4 No. 2 & Btr. Rock Elm 


FOSTER LUMBER COMPANY, Tomahawk, Wisconsin 











The Old Times and The New 


[By C. A. James] 


[C. A. James, of the Cc. A. James Timber Co., 
Tulot, Ark., is one of the old timers in the lumber 
trade and has been a subscriber and constant 
reader of the AMERICAN LUMBERMAN for twenty- 
three years. He recently was asked for a brief 
statement of his experience in the industry and 
the changes he has observed in the twenty-three 
years that he has been a subscriber to the AMER- 
CAN LUMBERMAN. The following reply which he 
has sent is certain to be read with a great deal of 
interest by the AMERICAN LUMBERMAN family of 
readers.— EDITOR. ] 

I have been operating in hardwood timber 
practically all my life, mostly as a logger, and 
while I have manufactured a part of my cutting 
the greater part has been sold in the log. My 
work has all been in western Tennessee, Mis- 
sissippi and Arkansas. One of the biggest 
changes is the rapid advance in the price of 
stumpage. 

In 1898 I hauled white oak logs ten miles and 
sold them for $10 a thousand feet in the town 
of Obion, Tenn., and the logs had to be thirty 
inches and over in diameter to bring that price. 
The first part of this year good white oak logs 
twenty-four inches and over in this same town 
brought $125 a thousand feet and they are now 
selling for $80. 

There was no market at that time for red 
gum. However, a small amount of it was sold 
for building purposes to the local trade at about 
$5 a thousand feet or sawn into lumber and 
sold for $10. 

Thick ash lumber in 1898 was worth about $35 
and it sold last winter for as much as $325 and 
is worth now about $150. Of course this applies 
to the firsts and seconds. 

Good virgin timber land sold in 1898 at $2 
to $10 an acre in this country where we are now 





are going to do for hardwood timber twenty 
years hence, for there is only one crop, the land 
going into cultivation as soon as this crop is cut. 


In 1898 I could build a band mill for $10,000. ° 


It will cost now about $60,000 to build an ordi- 
nary mill. 

Another very great change is in the method 
of logging. Twenty-five years ago most of our 
logging was done with ox teams and wooden 
trams, and now it is done with steam skidders, 
tractors and railroads. 

We formerly thought that the mills should be 
built in the woods. Now we build them in the 
cities and towns and bring our timber in over 
the railroads. We build much better mills and 
manufacture our lumber more carefully. 

Twenty years ago most of the hardwood lum- 
ber was marketed thru jobbers and wholesalers 
and now all of the high class manufacturers 
market their own output direct to the consumer. 

Twenty years ago I got eleven hours of good 
honest work done by each man for $1.25 to $1.50 
and now I get ten hours of time killed for $3.50 
to $5. However, there has been some improve- 
ment in this situation within the last thirty 
days. 

My greatest wish for the lumber business for 
1921 is to see the market stabilized at a price 
that will enable us producers to operate at a fair 
profit and that will also allow the consumers of 
our lumber to make money. 


STANDARDIZED INVOICE FORM 


New York City, Dee. 20.—In a bulletin re- 
cently issued by the National Association of Pur- 
chasing Agents, a copy of the standardized 
form for invoice was attached, stating that 


NATIONAL ASSOCIATION OF PURCHASING AGENTS 
Standardized invoice adopted at 1920 Convention 
19 PARK PLACE, NEW YORK 


Shipper’s Order No. Invoice date 
Date shipped Invoice No. 
Shipped from F.O. B. 
Shipped to 

Destination 


This colum reserved for use of buyer 
P. A. Record No. 
Checked with order 
Contract No. F. O. B. point 
Car No. and Int. Price 
Via Calculations 


Buyer's Order No. 


Requisition No. 





Terms: | 


Freight 

Frt. chged. back 
Rec'd by P. A. 
Sent by P. A. 


TO BE MAILED MAY BE PUT IN THIS SPACE 


printed 
here \ 
bo 


Tob | NAME AND ADDRESS OF PURCHASER TO WHOM INVOICE Is 
o be 


To outer off. 


From outer off. 





Charge Account Approved 


Approved 





Four top lines are to be replaced by 
shipper's name and address. 


Sheets to be 81% inches wide and not 
less than 7 nor more than 14 inches 
long. Printed either way of the sheet. A 
tolerance of '-inch in either dimension. 
Invoices longer than 7 inches have dots or 
short rules 7 inches from top to indicate 
point of fold for filing. 


It is urged that all invoices be cut from 


17x22 or 17x28 stock. 


Certain blank spaces such as 
“Shipped to,” “Destination,” “In- 
voice No.,” “Contract No. ” “Car 
No.,” etc., are intended for use 
when such information is required 
to identify a shipment. 





Material described above received in good order. ___(Signed) (Title) 


(Date) 





operating, and some acreage sold as low as $1. 
It sold here last winter for’as much as $150 an 
acre and some of it will sell now for $100 an 
acre. 

In this part of the country in 1898 there was 
less than 5 percent of the land in cultivation and 
now there is more than 60 percent in plantations. 
We are cutting timber much faster than we did 
twenty years ago and I am wondering what we 


after two years of intensive work the standard- 
ization committee of the organization had been 
able finally to recommend the enclosed form, 
a reproduction of which accompanies this ar- 
ticle. It was pointed out that it is expected to 
save time both for the seller and buyer. In- 
structions are laid down as to its use, but it is 
pointed out that it is not necessary in every 
— to utilize every blank provided on the 
orm. 
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Lumberjack Finds Conditions Transformed 


New York., Dec. 20.—The lumberjacking 
business today is a profession beside what it 
was only a few short years ago. Many of the 
old time frequenters of the Adirondack camps 
are still there and they are as much changed as 
are conditions under which they are compelled 
to labor under all sorts of handicaps. The 
changed conditions in the north woods are due 
mainly to prohibition, if news that seeps into 
New York City may be taken as conclusive evi- 
dence. 

Old Time Camps Are Transformed 


Take Gould’s Adirondack lumber camp No. 3 
in Franklin County as an instance and the lum- 
berjack who returned after absenting himself 
for the duration of the war will tell you that 
he wouldn’t have known the old place except 
for a few landmarks that were unmistakable. 

The old lumberjack, recovering from a wound 
he had received in dashing across the Hinden- 
burg line, had known the north woods since he 
was sixteen. In his day he had been a premier 
woodsman. He could cut down a tree so skill- 
fully with an ax that in falling its topmost 
branch would strike the wood peg he had driven 
into the ground fifty feet from the stump. 
Often he had won wagers by skidding more logs 
down the quarter-mile chute than any other 
two men in camp and in the spring he had been 
known to break log jams from underneath, 
which fact comes pretty near being the feat de 
resistance of lumberjackdom. 


Camp Buildings Are Attractive and Clean 

He had known the north woods as a good 
housewife knows her kitchen. He had returned 
to the camp because the woods had drawn him 
irresistibly. Yet his heart sank and he could 
not believe his eyes as he looked about him. 

What used to be the long, unpeeled log bunk- 
house of the old days was only the wing of the 
bunkhouse now, the main part of which rose two 
stories high, with twenty real glass windows in 
two tiers along the length of it, real clapboards 
on the sides and real shingles on the roof, and 
an imposing glassed structure at one end with 
a huge sign in gilt letters reading ‘‘ office.’’ 

The old lumberjack recognized the messroom 
table because of the many plates, bowls, cups 
and saucers, knives and forks, but he couldn’t 
understand how they came to be so neatly ar- 
ranged ot why the top of the table should be 
covered with oilcloth, spotlessly white. At the 
end of a long room a door opened into another 
room. 


Better Food, More of It, and Greater Variety 

A gigantic ‘‘range stove,’’ with a yawning 
oven and thirty griddle lids, threw out an appe- 
tizing blended warmth. In one mammoth pan a 
half pig roasted, almost a bushel of beans 
baked in another; the whole top of the stove 
was crowded with other pans, pots and kettles 
in which carrots, turnips, beets, onions and po- 
tatoes boiled merrily. 

The returned woodsman hobbled upstairs. 
What he saw stunned him, for there, stretching 
the full length of the 150-foot-long room, stood 
row after row of clean quilted, white pillowed, 
caster-legged beds—beds that looked as neat 
and sweet and comfortable as he could have 
imagined. Besides there was a big washstand, 
looking glasses, clean towels and pictures on 
the wall. 

When the eighty-five lumberjacks that com- 
prised the camp tramped in to supper from 
work that night, every man of them washed his 
face and combed his hair before sitting down 
to such a meal as the old woodsman never had 
heard about. 

The old lumberjack remembered he used to 
send out his one tin plate and one tin cup, re- 
ceiving from the cook one portion of either 
beans or meat (never both), a ladle of muddy 
coffee and a quarter loaf of stale bread, which 
he had been mighty glad to eat standing or sit- 
ting on a stool. 

That evening the mess small talk was about 
one of the men who was going down the river 
next day because he could get $88 a month and 
‘*found’’ for lumberjacking there, while 
The veteran re- 


Gould’s paid them only $80. 


called when he was glad to get $22 a month 
and any old kind of chuck when he had worked 
in that same lumber camp eight years before. 

The change in the wages, the habits and the 
care of lumberjacks amounts to a metamorpho- 
sis. Even the working methods have undergone 
transformation to a marked extent. And it is 
unquestionably true that an old lumberjack 
brought up in the ways of the woods twenty, 
fifteen or even ten years ago, would rub his 
eyes in amazement if he were to return to them 
now. 

The time is not so very long since women 
or unarmed men dared not appear upon the 
streets of villages which dot the vicinity of the 
Adirondack forests. Fights and riots were the 
common thing in the camps. Cold-blooded mur- 
der was frequent. Plain killings were as com- 
mon as ordinary fights. Drunkenness was: 
everywhere. . 


Lumberjack’s Earnings Vastly Increased 


Other causes than prohibition have helped, 
of course, to change conditions. Pulp wood 
and construction lumber are now so high in 
price that the Adirondack companies have been 
forced to more than treble the wages they paid 
ten years ago to the men who cut and haul their 
logs. 

Today the average lumberjack receives be- 
tween $75 and $85 a month, besides wholesome, 
substantial food, far better in both quantity 
and quality than the average boarding house 
serves, and lodging in warm, clean, well 
equipped bunk rooms. The scarcity of labor 
forced the companies to this last reform. They 
had to compete for workmen with the factories 
employing skilled labor. They must not only 
pay a competing wage, but they must feed and 
lodge their employees as well as they would 
be fed and lodged in town. 

But more than anything else responsible for 
the transformation is prohibition. To the old 
time lumberjack whiskey was more in his life 
than food. If there had been no other cause, 
the elimination of liquor would have changed 
the whole complexion of lumberjackdom. 





THE BUILDER 


[By Joseph Mackie] 

{The following verses submitted to the AMERICAN 
LUMBERMAN if used in local advertising by lum- 
bermen would be effective in helping to arouse a 
desire for home ownership.—EpITor. 

I will build me a home in a quiet place, 

Away from the noise and the crowd, 

Where shade trees meet across the street 

And children are allowed. 


No patented roof will deaden the sound 
Of the pattering drops of rain, 

And no concrete will burn my feet 
Or jar my tired frame. 


No lifeless iron or raw red brick 
Or sullen walls of stone, 

Nor fence of steel make neighbors feel 
That I want to be alone. 


I will build it strong with the sturdy fir 
And the fragrant cedar and pine, 

With a garden so that flowers may grow 
Around this home of mine. 


And then each night on my wide front porch 
When the sun goes down in the west, 

My wife will be there in her rocking chair 
And I will be there in my vest. 


And my boy will be there with his eyes on his 
dad, 
Who will sit with his feet on the rail, 
And tell him about some wonderful trout 
That would soon have turned into a whale. 
And I’ll think of the time when we lived in a 
flat 
And squandered our money for style, 


And I’ll think of the guys who never get wise 
And I’ll smile and smile and smile. 
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following items: 
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Need for Wood by Oil Well Drillers 


During a single month of the present year 
834 oil wells were drilled in northern Louisiana 
and northern Texas, and a large proportion of 
them struck no oil, as is usually the case in de- 
veloping territory. After the geologist has done 
his best to locate the well on the proper part of 
an anticline, the driller has only a chance of 
finding oil. The result is that many wells never 
produce anything of value, even in what is 
classed as producing territory. 


Enormously greater are the chances of fail- 
ure in what is known as ‘‘wildeat’’ territory, 
where the presence of oil has not yet been 
proved. Whether wells prove successful or fail- 
ures, the drillers are large users of wood. The 
equipment necessary for boring a well, in- 
cluding the derrick, platforms, pumps, sheds 
and other things, generally runs from 8,000 to 
12,000 feet. Each well must have this much, but 
if a well is abandoned, the wood parts may be 
moved to a new site and there used again. 
Such equipment is not always used a second 
time, because too often it is abandoned on the 
ground, as was done in the instance shown in 
the accompanying cut. Oil operators, especially 
in wildeat territory, are shockingly wasteful. 
They think in terms of large and quick fortunes 
and have no time or inclination to bother with 
such details as the salvaging of a few thousand 
feet of wood equipment. Rather than haul the 
old rig away with them, they are likely to pull 
it down to get at the machinery and leave the 
stuff lying on the ground. The picture here 
printed shows about 8,000 feet, according to 
a@ measurement made on 


doned, being too easy to carry along and too 
valuable to leave behind. 

If West Virginia operators have been waste- 
ful in making bull wheels of yellow poplar good 
enough for piano panels, the Californians have 
gone them one better by using huge logs of 
black myrtle—one of the finest cabinet woods 
in America—for the walking beams of heavy 
oil well pumps. 


NEW NATIONAL FOREST IN ALASKA 


PORTLAND, ORE., Dec. 18.—In order to get the 


‘administration nearer to the ground, Secretary 


Meredith of the Department of Agriculture has 
just approved the establishment on Jan. 1 of a 
new national forest district for Alaska. This 
will be known as the Alaska District, with head- 
quarters at Juneau, and will be in charge of 
Charles H. Flory, as district forester. Mr. 
Flory has been superintendent of Alaska na- 
tional forests for the last two years, with head- 
quarters at Ketchikan. The new district head- 
quarters will remain at Ketchikan until July 1. 

Col. W. B. Greeley, chief forester of the 
Forest Service, spent some time in Alaska last 
summer, securing first hand information on 
conditions there, and as the result of his trip 
recommended to Secretary Meredith the estab- 
lishment of a separate national forest district. 
According to information given out at the Port- 
land office, there are two national forests in 
Alaska, the Tongass in southeast Alaska and 
the Chugach in the Prince William Sound 





the ground two years 
after the site was aban- 
doned. That does not 
include the derrick, 
which had been hauled 
away. Often the der- 
rick is abandoned also. 

Not only is the oil 
well drilling business ex- 
tremely wasteful of 
wood, in abandoned rigs 
where wells disappointed 
the operators, but in 
many cases much more 








is wasted in building 
temporary bridgesacross 
gullies, swamps and 
ravines. These crude bridges are frequently 
abandoned and are a total loss. The heavy ma- 
chinery is hauled into places almost inaccessi- 
ble and much road building must be done, and 
heavy lumber is demanded in large quantities. 
It is generally obtained from the nearest saw- 
mill, if the region is timbered, but if in un- 
timbered territory, as much of the oil ground in 
Texas and adjacent regions is, the lumber for 
the most temporary service must be hauled long 
distances. Occasionally the oil operator erects 
portable mills and saws what stuff he needs, and 
then moves on, leaving a lot of Waste behind. 
Military operations in the enemy’s country can 
hardly be more wasteful. 


An examination of the waste left on the 
ground, shown in the cut, revealed that most of 
it was sound chestnut and yellow poplar. It 
was cut in West Virginia, where these woods 
are abundant. Besides these there were four 
white oak foundation logs, each eighteen feet 
long and more than two feet in diameter. The 
lumber of which the bull wheel was made was 
such as would have found a welcome in a piano 
factory, yet it was abandoned when the drillers 
pulled up and moved on. 


Published statistics do not show how much 
wood the oil well drillers use yearly, but the 
amount at this time can not run much below 
a hundred million feet a year and may be much 
more. The most exacting piece of wood is the 
sucker rod, which is made of hickory of the 
highest grade, employed in pumping the well. 
By coupling rods end to end they may reach a 
thousand feet down a well, but such lengths are 
unusual. Hickory is better than steel for this 
implement. Sucker rods are not often aban- 





WASTE OF WOOD IN WEST VIRGINIA WILD CAT TERRITORY 


country. These forests are now included in the 
north Pacific district and handled under diree- 
tion of District Forester George H. Cecil, in 
Portland. 

Assistant District Forester Waha of the Port- 
land office states that the Alaska national for- 
ests now become a separate district because of 
their increasing importance as a source of pulp 
material and mainly in order to get the ad- 
ministration of Alaska forests as near to the 
ground as possible. 


THE WEST COAST EXPORT SITUATION 


San FRanciso, Cattr., Dec, 18.—Altho export 
business was quite active during the early part of 
the year, it quieted down during the fall and there 
is now very little demand for Douglas fir. Further 
reductions in ocean freight rates will help the ex- 
port situation in time. Exporters in the mean- 
while are maintaining prices. They recognize that 
world financial conditions are such that buying 
would not be stimulated to any extent by reduc- 
tions and will simply have to wait until the situa- 
tion improves in Australia and other foreign coun- 
tries. The export mills generally are rapidly clean- 
ing up old orders and will close down over the 
holidays. 

Advices from the Orient state that: while that 
quarter of the world was the first to feel the busi- 
ness depression, there are now some signs of 
recovery. Coastwise business in Chinese waters 
has improved. One of the Japanese steamship lines 
will add two freighters to the west coast of South 
America touching at San Francisco. 

The Redwood Export Co., of this city, has very 
little demand for lumber at present, but has orders 
booked ahead for 1921. Inquiries for redwood ties 
are coming in from the west coast of South Amer- 
ica. Buyers are asking for lower prices, but there 
is no prospect of a reduction. 
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NATIONAL FORESTRY BILL INTRODUCED 
(Concluded from page 66) 


rapid depletion of the forest, and in order to 
preserve them and the industries in this country 
that are dependent upon them, it is high time for 
the Federal Government to establish some fixed 
policy that will have the effect-of providing a 
continuous supply of timber in the United States. 

The proponents of this legislation simply desire 
to have the Federal Government, before it is too 
late, establish a policy that will insure a continu- 
ous timber production in our own domain and not 
become entirely dependent on foreign countries for 
this raw material. The fire loss alone, on timber 
lands, is $25,000,000 per year. 

This is not sectional legislation nor class legis- 
lation, but something that is of vital importance 
to every section and every industry in the United 
States. It is a matter that I am sure deserves the 
most careful consideration on the part of Congress 
and is of vital interest to the people of the whole 
country. I believe this is the beginning of some 
real, constructive legislation. 

Dr. Wilson Compton, secretary-manager Na- 
tional Lumber Manufacturers’ Association, who 
is a member of the forestry committee, con- 
ferred with Mr. Snell before the bill was intro- 
duced. Dr. Compton is here on association mat- 
ters and while in Washington will inspect rooms 
available for lease for the headquarters of the 
National. 


LUMBER COMPANY BUILDS HOUSES 


McMINNVILLE, TENN., Dec. 20.—The Me- 
Minnville Manufacturing Co., manufacturer of 
hardwood lumber, oak flooring and molding, is 
taking the lead in relieving the housing shortage 
in this town of about three thousand population 
by erecting a number of houses for workmen. 
Two new manufacturing concerns have recently 
begun operations here, employing quite a large 
number of men, with the result that rents have 
become almost prohibitive. The lumber 
company purchased a tract on the edge of the 
town, but within the corporate limits, sufficient 
for accommodating eight 4-room houses, allow- 
ing garden space for each, and about fifty feet 
of open space between the houses. The four 
rooms are all of equal size. The houses are of 
frame construction, with wood shingle roofs. 
The first two are now being finished, and the 
company finds that they cost, including the 
lots, about $1,675 each. 

Being engaged in manufacturing hardwood 
lumber for the wholesale and retail trade, and 
also handling sash and doors, the company was 
able to furnish much of the material from its 
own stock, including poplar bevel siding, 34-inch 
ceiling, sash and doors, oak flooring, brick for 
the chimneys ete. Oak flooring was used in the 
No. 1 and No. 2 common grades, the better 
grade being used in the front rooms and the 
No. 2 in the rear rooms. No. 1 common ceiling 
and siding and first class No. 2 doors, with good 
dull brass locks and hinges, were used. The 
houses are neat, comfortable and well adapted 
for workmen’s homes. 


LONG ISLAND DEALERS’ ACTIVITIES 


NEw York, Dec. 20.—Twenty-five members 
of the Long Island Lumber Dealers’ Associa- 
tion are preparing to attend the annual of the 


State association which will be held in Utica, ° 


Jan. 26, 27 and 28. It is the aim of Long 
Islanders to have the biggest representation of 
any subsidiary association at this gathering. 

Members of the Long Island association are 
so widely scattered over the island that they 
make no effort to stage a get-together of their 
own except in June, when their own annual meet- 
ing is held. It is aimed, therefore, to have as 
many members present as possible at the State 
conclave and if possible the Long Islanders will 
have a subsidiary convention all their own while 
in Utica. 

The business of the Long Island association, 
of which Hubert Corwin, of Riverhead, is presi- 
dent, is transacted thru an executive commit- 
tee, which meets the second Wednesday in each 
month. There is no fixed meeting place, but 
the aim is to switch from one town to another, 
so that in the course of twelve months each 
section of the island will have had at least one 
meeting. : 


Several months ago when a contractor applied 
to a member of the association for a 10 percent 
reduction from retail prices of lumber a refer- 
endum was decided upon and close inquiry was 
made thruout the country as to whether there 
was precedent for thus favoring the builders. 
The referendum has not been completed, but 
Walter R. Pettit, an officer of the association, 
says it is unlikely such a step will be taken on 
Long Island. 

Long Island. building activities, what few 
there are at this season, have been seriously in- 
terrupted of late by strikes of plumbers and 
carpenters. Especially in Nassau County, the 
plumbers and carpenters have been persistent 
in their demands for a raise of $1 a day. Such 
a raise is considered out of the question and the 
lumbermen will use their influence to break the 
strikes. 

The Long Island dealers report fairly full 
stocks, considering present conditions. Labor 
is easy to get and they will endeavor to remove 
all handicaps in ample time to get in on the 
spring rush. 


MISSISSIPPI COMPANY INCORPORATES 


JACKSON, Miss., Dee. 20.—The Colonial Lum- 
ber Co. has been incorporated here with a capi- 
tal stock of $100,000. The officers are T. E. 
Griffin, president; A. C. List, vice president 
and treasurer; F. M. West, secretary. 

While the company started in business as re- 
cently as November, it has already booked a 
nice line of orders and is rapidly shipping them. 
The company is doing a general southern pine 
business. It has a number of good mill con- 
nections and plans to build on the basis of 
service and quality. The aetive management is 
in the hands of Mr. Griffin and Mr. List, both 
experienced lumbermen. Mr. Griffin was for 
seven or eight years with the George T. Mickle 
Co., of Chicago, in the capacity of manager of 
the southern office at Hattiesburg, Miss. Mr. 
List was for about eight years with the Enochs 
Yellow Pine Co. at Jackson, Miss., as sales 
manager. 





PLAN EXTENSIVE BUILDING 


CLEVELAND, OHIO, Dee. 20.—<Attention to 
house building in the Cleveland district will be 
one of the prime factors for consideration by 
the city administration, according to announce- 
ment by Mayor W. B. FitzGerald. The pro- 
gram will be linked up with a celebration of the 
one hundred and twenty-fifth anniversary of the 
founding of Cleveland. The object will be to 
complete considerable construction, or at least 
have it well under way by the time the date for 
the celebration (July 22) arrives. Richard 
Harburger, secretary City Planning Commission, 
has been appointed by Mayor FitzGerald to 
work out the details of the celebration. Pres- 
ent plans call for a $104,000,000 building pro- 
gram. 

Independent effort toward increased house 
building projects is indicated by several pro- 
jects this week, notably that of the Cleveland 
Housing Co., which carried on extensive work 
last summer and which purposes to enlarge its 
building development this coming spring. The 
company is sponsored by the Cleveland Chamber 
of Commerce, and is backed by capital of offi- 
cers in thirty or more industrial plants. 

A feature of the operations will be building 
for any working people, whether connected with 
any industrial plant represented by the stock- 
holders of the housing company or not. Any 
person with $500 cash will be eligible to take 
part in the plan. The company purposes to 
finance the balance of each of these projects. 
Dividends are limited to 7 percent. 

Another individual move toward more housing 
comes to light this week in the acquisition of 
land by the general contracting firm of Arthur 
P. Cody, where twenty-two single dwellings, 
average cost $6,500, will be built, starting as 
soon as weather permits. The property is in 
the southeastern section of the city, adjacent to 
large automobile and other industrial establish- 
ments. 


A LAW ABIDING SPIRIT is the very soul of 
patriotism. 





The Final Test 


of good flooring comes in thelay- 
ing and wearing. Oncebuilders 
in your community know about 
the durability and economy of 


Acorn Brand 


** America’s Best Oak Flooring’’ 


you'll find it easy to sell. Many 
dealers who carry our brand 
see good business ahead this 
winter selling it for laying over 
old floors. “Acorn Brand” is 
favorably known to builders 
and carpenters. 


Let us ship you a trial order. 


Nashville Hardwood 
Maine = Flooring Co. 


and Mills, 
NASHVILLE, TENN. 
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Chapman & Dewey Lumber Co. 


Thirty Years Experience as Manufacturers of 


St. Francis Delta Hardwoods | 


Oak. Ash. Gum. Maple. Elm. Cypress. 
Sycamore. Cottonwood 


Sales Office, Marked Tree, Ark. J 
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EVERYBODY WANTS SOMETHING 

Do you want employees, employment, mechanics, sales- 
men, lumber or shingles, lumber yard, factory or busi- 
ness opportunity; timber or timberlands, rails, cars, lo- 
comotives, hoisting machinery, etc.; engines, boilers, 
pumps, belting, piping or anything used in lumber or 
allied industry? You can get what you want or sell 
what you do not want by advertising in the AMERICAN 
LUMBERMAN, 431 South Dearborn St,, Chicago, UL 





An interesting exposition 


The Cost of Growing Timber of facts and figures, 


By R. S. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 43) So. Dearborn St., CHICAGO 
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The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 
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Bradley, Miller & Co. 
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4-4’’ to 14-4’ high grade stock, 
No. 1 Com. & Btr. or log run. 


Send us Your Inquiries 
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Grand Rapids, 
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For Quick Sale: — 


50M 6-4 6” & wor. C.& B. 
300M 6-4 6” &wdr.No.1&2C. 
15M 6-4 No. 3 Common 
250M 10-4 No. 2C. & B. 
&B. 
&B. 


MAPLE 


77M 4-4 No. 2 Com. Face 
200M 4-4 White 
80M 4-4 No.1 C.&B. 
300M 4-4 No. 1&2 Com. 
60M 5-4 White 
100M 5-4 No. 3 Common 
200M 8-4 No. 3 Common, | 


| 
ps 
| Yon Platen-Fox Co., mills at Iron Mountain, Mich. | 


150M 12-4 No. 2C. 
50M 16-4 No. 2 C. 








HAVE YOU CUT-OVER TIMBER LANDS 
For Sale? Advertise in the For Sale Department to reach 
buyers of farms and cut-over timber lands. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 


The Low-Down Impostor 


(Concluded from Page 59.) 


“You are a reckless young man, and very dis- 
obedient. Still, I know it’s hard on you to stay 
cooped up with servants and two uninteresting old 
ladies.” She waved her arms in a gesture that 
swept ovcr the lake, the forest, Edgelawn and the 
rising sun. ‘“Isn’t it—just lovely?” 

“Tt is.’ he answered, looking at her steadily. 

“Well,’”’ she inquired, the dimple flashing, “why 
don’t you look at it?” 

“T’m looking,’ he said. 
scenery in the world.” 

“T think so,’’ she answered, ignoring his un- 
wavering gaze at her face. ‘And to think—some 
horribly mercenary people wanted me to sell my 
pines !”’ 

“Unfeeling brutes!’ he said, and his heart went 
down to find his shoes. 

“Sometimes, I wonder if it is right for me to be 
so selfishly happy, when so many others are full 
of suffering and misery. For a long time I’ve had 
a foolish wish that I could make everybody happy.” 

“I’m not—not anybody much,” he stammered, 
the words falling out of his lips in daring haste, 
“but—wouldn’t you c-care to begin with me?’ 

“You unhappy?’ That bafflling, mystifying look 
came back into her face and eyes. He could not 
tell whether it meant amusement, sympathy, or 
merely tolerance. ‘I’m sorry you had such a ter- 
rible accident—” 

“If a broken shin was the only thing wrong it 
wouldn’t matter.’’ Feeling the blood rush into his 
face, he added: “Doctor Norman was right—there 
was, and is, a serious internal injury, Miss Kent- 
wood.” 

He envied with all his soul the green pine needle 
she meditatively placed between her lips. Deliber- 
ately, watching him, she said something that caused 
him momentary mental panic. 

“T’ve heard that bad accidents—like yours— 
sometimes, break a man’s nerve!” 

Did she mean that he might say whatever he 
wished, if he had the necessary courage? Or did 
she know what his name was, and that he was a 
base pretender? Or was her remark simple irony, 
just because he had kissed her hand? .. . 
Setting his teeth, he forced his fascinated eyes to 
turn away from her and look into the forest depths. 
Ashamed, but angry and reckless he talked steadily, 
not daring to look at her again. 

“If you knew that by a very simple act, one 
that would bring gain to you instead‘ of loss, you 
could lift a black shadow from the lives of over 
a thousand people, would you do it? If you knew 
that men—heads of families—were worrying night 
and day because they knew their incomes might be 
cut off, and that their wives and children—their 
babies—might suffer, would you do a very simple 
thing to help them? Would you?” 

“There’s only one answer. You know 
would.” 

“Even tho it might cost you a little of your own 
great happiness—just a little?’ 

‘Do you think me so selfish as to—” 

Abruptly turning, he faced her like a man, and 
said, doggedly : 

“Then—sell me your timber.” 

“So!” The way she said it and the way she 
looked at him hurt him like a knife thrust. “You 
are Mr. Roderick Blake. And you've been writing 
to me and trying to break in to see me—and you 
fought with Tom and spoiled my flowers.” 

With a very white face, he told her, simply: 

“It was my father who wrote to you. It was I 
who threw your man over the fence, after he tried 
to choke me. . Our workmen are loyal 
and they are about to suffer from their loyalty. 
Until lately we never doubted our ability to buy 
the Kentwood tract, at some kind of price. Forget 
me—my base deception. Think of those men— 
their wives and little children.” 

“Did you get yourself thrown from that horse 
just to get to see me? Did you run the risk of 
breaking your neck out of sympathy for those poor 
people ?”’ 

It was a chance to tell a splendid lie—one that 
might get himself forgiven. But the temptation 
lasted for scarcely a second; he had already done 
too. much baseness. He looked her in the eyes, 

“T did it for—five thousand dollars. The com- 
pany offered me that to put the deal thru.” 

“And after you have imposed upon me this way 
you expect me to make you a present of five thou- 
sand dollars by agreeing to let your company have 
my. trees?” 

The question hurt him so that tears formed in 
his eyes. Mentally he reviled himself for being an 
emotional fool. When he could trust his voice he 
said: 

“T ought to be the dirt under your feet, I admit. 

. + If you will make the sale I will turn the 
ten thousand commission over to you, as soon as I 
get it, for use in any of your charities. “I'll have 


“It is the most beautiful 


that I 


“Mr. Blake,’ she said, in a strange, half stifled 
voice, “you are very daring, and very generous, but 
—I can’t sell you that forest. You will 
have to—to think of—some—other—way.” 

With his gaze on the ground, his vision blurred, 
sick to the heart, he gently requested : 

“Will you please go and ’phone Bob Norman to 
come and get me?” He added: ‘He can pick up 
this carcass of mine out here. I don’t feel like 
going into your house again.” 

After a few minutes, when he thought she had 
gone, he looked up. She was very close to the big 
pine trunk, and to him. Thru what he believed to 
be a trick of his own disturbed vision, her lips 
seemed to be tremulous and her eyes were filling up, 

“You have asked a great deal for your company, 
and your workmen. Isn’t there any- 
thing—a little something—you'd like to ask for 
yourself ?” 

His lips writhed in a make-believe smile. 

“Nothing at all—that I’m fit to ask for.’”’” Some- 
thing nerved him to say: ‘“‘Do you remember seeing 
me in church that Sunday morning?” 

She caught her breath. ‘I certainly do!” 

“Something happened to me then, Miss Kent- 
wood. It ran thru me like fire. It crushed me— 
then lifted me up—exalted me. Forgive me—I 
ean’t help it—don’t want to help it. Then—and 
now—and always—I can’t see and can’t feel any- 
thing, but just you!” 

He never forgot the wild, surprised joy that 
swept him from head to foot and back again when 
she came shyly within his reach and, blushing, told 
him quietly: 

“Such a thing has been known to happen “ks 
at least one + OO -8. SE . . And 
you can get the timber—and the five thousand 
without bothering with lawyers, if you'll just get 
up nerve enough to—say something!” 

In spite of the handicap of his crutches and 
broken shin, he managed to do what any other 
sensible young man would have done under the cir- 
cumstances, 


NOVEMBER BUILDING PERMITS DECREASE 


Building permits issued during November in 
203 cities of the United States, according to 
monthly figures compiled by the American Con- 
tractor, totaled 28,343, with valuation of $74,- 
098,500. This valuation is more than $20,000,- 
000 less than the total recorded for October, 
while in comparison with November, 1919, the 
reduction is about 50 percent. 

Some encouragement may be found in the 
fact that 52 of the cities from which compara- 
tive figures are obtainable show increases over 
October; but, on the other hand, decreases are 
shown in 134 cities. 


Building appears to be more active on the 
Pacific coast than in any other part of the coun- 
try. The California cities of Los Angeles, San 
Diego, San Francisco, Pasadena and Alameda 
show good increases over November, 1919. In 
fact, San Francisco and Los Angeles are the 
only two large cities in the country that took 
out more building permits in November, 1920, 
than in the corresponding month of 1919. San 
Diego shows an increase of 622 percent over 
November, 1919. 

Chicago is 78 percent lower in November, 
1920, valuation than in November, 1919; Balti- 
more is 43 percent less, Boston 45 percent less, 
Cincinnati 45 percent less, Cleveland 31 percent 
less, Philadelphia 75 percent less and Pittsburgh 
51 percent less. All the boroughs of New York 
City show a decrease with the exception of the 
Borough of Manhattan, which shows 24 percent 
increase. 

The average valuation of the November, 1920, 
permits per city is $365,017. For November, 
1919, the city average was $744,190 and the city 





‘average for October, 1920, was $503,524. The 


city average for November, 1920, is, therefore, 
approximately $400,000 less than the city aver- 
age for the same month last year and $138,507 
less than the city average for the preceding 
month in 1920. 

The year 1920 opened with a slump, recover- 
ing in March and reaching its highest point in 
April. The fall from the April peak was 
precipitate and the general tendency since has 


the lawyers make it part of the contract of sale.” been downward. 
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Trailer Used With Small Trucks 


We have been using motor truck equipment for 
five years. We first began using trailer attach- 
ments about a year ago. In theory the trailer is 
an ideal arrangement when coupled with a proper 
truck outfit. However, there are certain condi- 
tions entering into an operation of this kind 
which necessitates each problem being worked out 
for itself. 

I have looked into this question rather thoroly 
regarding the experience of others, but will 
recite only my own experience with trucks and 
trailers. 

To successfully operate a truck with a trailer, 
one must have a large quantity of material going 
to a certain job. We find that in our retail opera- 
tions in towns of 3,000 to 30,000 population there 
go out far more loads of one to two tons than of 
larger lots. Therefore, while we have a trailer at- 
tachment consisting of a 1-ton truck and 114-ton 
trailer, we used the 1-ton truck alone about 90 
percent of the time, and with the trailer about 10 
percent of the time. 

You can readily see that if one were operating a 
fleet of such trucks and trailers, it would be a 
question whether or not the overhead charges for 
the trailer would be justified by such a small per- 
centage of use. 

After our experience with the trailer we prefer 
small truck units of 1-ton and 2-tons with roller 
equipment on the 2-ton trucks. By proper ar- 
rangement these trucks can be kept busy, and that 
~ t 4 only way any truck or trailer can be made 
oO pay 


On the other hand there 


V4 pore | POWER, 2. tn 


are conditions where 


i 
mats 


the overload, temporarily at least. Such loads, 
however, frequently cause minor mishaps and 
these, unless promptly attended to, develop into 
bad breaks. Therefore it is best never to overload 
if it is possible to avoid such overloading. One 
trailer, even tho used only a small part of the 
time, will well repay its cost by preventing the 
overloading of the truck when a heavy load is to 
be delivered and consequently save in the cost of 
upkeep. 

Another point brought out by Mr. White’s letter, 
which the AMERICAN LUMBERMAN wishes to em- 
phasize, is the place in the lumber industry for 
the smaller capacity trucks. Speed and the ability 
to get there in no small measure counts in making 
deliveries of building material.—Editor]. 


——eoer io 


Good Men Mean Good Results 


We have been unable to complete an organization 
with our logging job in which we are using two 5- 
ton “Caterpillar” tractors and four 5-ton trucks. 

We have not succeeded with the operation of 
these machines, for the reason that we have not 
had an organization completed wherein we could 
get the real services out of these machines that 
we should. However, we do not feel discouraged, 
as results we have secured from these machines 
demonstrate to us that, with the proper men to 
handle same and with a proper organization, they 
will practically do what they are recommended to 
do under favorable conditions. 

Our failure to get results was from inexperi- 











The above illustration shows two of the trucks of the R. B. White Lumber Co. 
is an Ace truck of 2%4-ton capacity and is equipped with a roll-off body and a self starter. 








The one on the left 
The 


truck on the right is a White of 2-ton capacity equipped with a plain stake body 4 feet 1 inch 


wide to accommodate 4-foot wall board and plaster board. 


In the background is shown the new 


office building of the company, the lower floor being used as the retail office while the second 
story is devoted to the general office for the company’s branch yards. 


trailers would pay. Where long hauls are made 
and many repeated hauls to the same job where 
the customer can use the material as fast as it is 
hauled, the trailer is practicable. 

We now operate five trucks and make practically 
all of our deliveries with truck equipment. 

{The above is the experience of the R. B. White 
Lumber Co., Newark, Ohio, in the operation of 
trucks and trailers as related by R. B. White, 
president of the company. Mr. White has the repu- 
tation of going very thoroly into any matter which 
relates to better service or lower costs in retailing 
lumber and as he very lucidly says the truck which 
pays is the truck which works all of the time. 
Furthermore, every hauling project differs in some 
respect from every other hauling project and the 
equipment must be designed to meet these require- 
ments. As the AMERICAN LUMBERMAN has pointed 
out many times, the delivery equipment must be 
fitted to the delivery problems, not the delivery 
problems to the equipment. The operation of a 
trailer in this connection with several trucks will 
prove economical where it is desirable to haul 
large loads with frequency. A very large part 
of the cost of upkeep of a motor truck is due to 
overloads. Any good truck is built with a margin 
of safety just as any skyscraper is built with a 
margin of safety, and consequently the trucks even 
when overloaded considerably will stand up under 


enced parties, who have had charge of our logging 
works, and also weather conditions. 

(This relates the experience of a southern manu- 
facturer of barrel staves and heading. It is fur- 
nished here so that once more the Truck and Trac- 
tor Department may emphasize the necessity of 
properly training those who operate motor trucks 
either in the logging end of the game or in the 
delivery of lumber at the sawmill or to customers 
of retailers. The proper organization is as neces- 
sary as the proper machine. A high class, efficient 
organization can not do good work without effi- 
cient machines with which to do the work, nor can 
high class dependable machinery give the results it 
should and would give where the proper personnel 
is not engaged in operating it. 

Lumbermen generally, who operate truck and 
tractor equipment, may well spend considerable 
time and thought in perfecting the right sort of 
organization to handle the equipment.—Ep1rTor.] 

a a a a 

AT THE end of 1920 there will be approximately 
9,000,000 automobiles and trucks in use in this 
country. Nearly 1,500,000 new machines were 
put out this year. If each machine were put in a 
new garage in the erection of each of which 2,000 
feet of lumber would be used the total would be 
3,000,000,000 feet—a tidy market to go after. 



















Dining Room of Mr. Wm. E. 


Walker’s Chicago 
Home, Mr. H. L. Newhouse, Architect. 
A fine example of what Birch 
will do in skillful hands. 


Birch 


Costs Less Than 
Its Looks Infer 


That’s the reason it’s a good buy for 
any home builder or factory man—on 
the same principle that rosy red apples 
sell better on the fruit stand. But in 
addition to its “looks” the manufac- 
turers of Birch are making it more 
popular every day by advertising it in 
the magazines of national circulation. 
Your customers are being told the 
many uses where Birch excels and how 
economical it really is when years of 
service are considered. In other 
words, the manufacturers are 


Creating a Demand 
For You To Supply 


Naturally your interest in Birch, as a dealer 
centers around the amount you can sell. t 
is so generally adaptable that it can be used 
throughout a house—from kitchen to sleeping 
rooms—for doors, casing, base, trim, floors, 
built-in buffets, bookcases, etc. And you can 
always recommend it knowing that it will 
satisfy the most exacting builder. Birch is 
therefore a wood of general 
a possibility of 


Big Sales and 
Good Profits 
for Dealers 


Why don’t you stock it and show your cus- 
tomers you’re a live wire and ready to de- 
liver what they want if they'll pay the price— 
and at that it’s comparatively cheap consid- 
ering value. Ask any of the firms below for 

Rirch Book “A” and a suggestion on the best 
selling items. Do it today. 


usefulness with 









Beautiful 


birc 


SAWYER GOODMAN CO., BAY DE NOQUET CO., 
Marinette, Wis. Nahma, Mich. 


OCONTO COMPANY, 
817 Railway Exch., Chicago, lll. IFLANNER-STEGER LAND & LBR. C0. 


, Wis, 
GOODMAN LUMBER CO., ee 
Goodman, Wis. B. HEINEMANN LUMBER CO., 





WORCESTER LBR. CO., Ltd. 
c Mich. Wausan, 
MASON-DONALDSON LUMBER €0., I. STEPHENSON CO., 
Rhinelander, Wis. Wells, Mich. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


“Kenudy eed’ F-Tardwoods 


West Virginia 





West Coast Products 
N.C. Pine and Yellow Pine 
West Virginia Spruce and Hemlock 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, Ill, Monadnock Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., Dime Savings Bank Bldg. 
South Bend, Ind., 261 Farmers Tr. Bldg. 
Johnstown, Pa. 











Lumber 


ellow Pine te. 


sand 
fae 





Railroad and 
Car Material 


THE GERMAIN COMPANY 


PITTSBURGH, PA. 














{FOREST LUMBER CO.| 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH, PA.) 


Kopnarock, Va. 


North Carolina Pine 


White Pine, Poplar, Hemlock 
and Spruce, Lath and Shingles 


Our stocks are complete and can give prompt service 


WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 


























Phones Grant 
1593-1594 


union WN ARCADE BUILOING 


PITTSBURGH, PA. 








The Lumberman’s Searchlight 
By M. M. FERGUSON 
One of the handiest lumber colculators on the 
market today. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to board 
measure, including moulding, unusual methods of 
rechecking extensions and other valuable informa- 
tion on making correct estimates. 
90 pages, size 4x9 (hip pocket edition) 
Bound in Cloth. Price $2.00 Postpaid. 
ORDER YOUR COPY TODAY. 


American fiumberman 431 South Dearborn St., 


CHICAGO 














An interesting exposition 
of facts and figures, 


The Cost of Growing Timber 
By BR. &. Kellogg and E, A. Ziegler.. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


Various Transportation Rulings Handed Down 


by the Interstate Commerce Commission 
(Continued from Page 112.) 


I. C. C. No. 4,268; Erie Railroad Co. (Lines— 
Buffalo, Salamanca, N. Y., and east), I. C. C. 
No. 16,191; 
Railroad Co., I. C. C. No. 972. 


BELT LINES’ SCHEDULES SUSPENDED 
WASHINGTON, D. C., Dec. 20.—By a supple- 
mental order entered Monday in Investigation 
and Suspension Docket No. 1,249, the Interstate 
Commerce Commission suspended until March 
31, 1921, the operation of certain schedules ap- 
pearing in the following tariffs: 
Benwood & Wheeling Connecting ging Company: 
I. C. C. No. 27, effective Dec. 20, 1920. 


Cumberland County Power & Light avs 
ment No. 1 to I. C. C. 
1920, and Jan. 1, 1921. 


The Lake Terminal Railroad Co. : 
effective Dec. 20, 1920. 


McKeesport Connecting Railroad Co.: I 

28, effective Dec. 20, 1920. 

The suspended schedules provide increased 
demurrage charges and changes in rules govern- 
ing weather interference, bunching and average 
agreement of cars placed for unloading at des- 
tination. 


RATE HEARING DATES ANNOUNCED 


WASHINGTON, D. C., Dec. 20.—The Interstate 
Commerce Commission has assigned for hearing 
before Examiner Gaddess at its offices in this 
city the following cases: 

Jan. 10.—Docket No. 11,881—Krauss Bros. Lum- 


ber Co. vs. Director General, as agent, Alabama & 
Mississippi Railroad Co., et al. 


Jan. 12.—No. 11.961—Wausau Southern Lum- 
ber Co. vs. Gulf & Ship Island Railroad Co., et al. 

Jan. 13.—Investigation & Suspension No. 1,255 
—Logs in Carloads between South Carolina Points. 

The commission has ordered a hearing, in con- 
nection with the railroad commission of Cali- 
fornia, at San Francisco, Dec. 28, on the pro- 
posal of the Southern Pacific Co. to discontinue 
the joint use of its terminals at Oakland with 
the Santa Fe system. The joint use of these 
terminals was initiated during the period of 
Federal control. 


Supple- 
No. 32, effective Dec. 27, 


I, C. C. No. 58, 


Cc. C. Ne. 


~, 


RATE SUSPENSIONS AND REDUCTIONS 


MEMPHIS, TENN., Dec. 20.—Agent Glenn’s Port 
Charges Tariff No. 1, I. C. C. A-272, which carries 
Sweeping advances in wharfage, storage and han- 
dling charges at Virginia, South Atlantic and 
Gulf ports, has been suspended by the Interstate 
Commerce Commission, according to announcement 
of the Southern Hardwood Traffic Association to- 
day. 

District Manager Thompson, of the Louisville of- 
fices of the association, announces that he has se- 
cured reductions ranging from % to 1 cent per 
hundred pounds on shipments of lumber and logs 
from points on the Knoxville and Atlanta division 
of the Louisville & Nashville — to New Al- 
bany, Ind., effective Jan. 19, 

The association has Pity a commission to 
suspend the increase in switching charges on the 
part of the New Orleans Public Belt Railroad ap- 
plying from interchange connections with other 
lines in New Orleans to industries located on the 
former. 


onan 


MANY CASES FOR FUTURE HEARING 


WASHINGTON, D. C., Dea 20.—The Interstate 
Commerce Commission has postponed to a date to 
be later announced the hearing in Docket No. 11,866 
—Omaha Chamber of Commerce vs. Director Gen- 
eral, as agent, et al—involving lumber rates. 

Cases assigned for hearing include: 

Docket No. 11,976—Bedford Pulp & Paper Co. 
vs. Chesapeake & Ohio Railway Co., Director Gen- 
eral as agent; United States court rooms, Rich- 
mond, Va., Jan. 3, before Examiner Hillyer. 


Investigation and Suspension No. 1,236—Absorp- 
tion of Switching Charges at Ft. Worth, Tex.; 
United States court rooms, Ft. Worth, Tex., Jan. 
12, before Examiner Hunter. 


Investigation and Suspension No. 1,251—Fuel, 
pulpwood and wood bolts between Pacific Coast 
lines; United States court rooms, Tacoma, Wash., 
Jan, 11, before Examiner Keeler. 


Docket No. 11,840—Inland Empire Paper Co. vs. 
Spokane International Railway Co., Director Gen- 


and Susquehanna & New York. 


eral et al.; United States court rooms, Spokane, 
Wash., Jan. 5, before Examiner Keeler. 


PETITION FOR REHEARING DENIED 


WASHINGTON, D. C., Dec. 20.—The Interstate 
Commerce Commission today denied a petition for 
a rehearing filed by the Gulf, Mobile & Northern 
Railroad Co. in Investigation and Suspension No. 
1,186—Cancelation of joint thru rates in connec- 
tion with the Gulf, Mobile & Northern. 


OBJECTS TO TRANSIT RULES 


MEMPHIS, TENN., Dec. 20.—The Southern Hard- 
wood Traffic Association toddy appeared before the 
Southern Freight Rate Committee, of Atlanta, at 
Memphis and entered vigorous protest against the 
following provisions of the uniform rules on lum- 
ber and forest products moving under transit ar- 
rangements at points in southern territory: Kind 
for kind rule; six months’ time limit; transit 
daily reports, and credit slips for a minimum of 
5,000 pounds. 

The association contends that when oak is 
shipped in any manufactured product, regardless 
of the kind of lumber out of which it is made, it 
should be shipped out under the uniform rules. 

It holds that six months is too short a time 
in which to ship out products manufactured from 
rough lumber or logs and asks that the time limit 
be increased to one year. 

It does not believe the industry ought to be 
saddled’ with the burdensome task of filing daily 
transit reports and insists that reports be re- 
quired by the carriers not oftener than one month. 
It regards 1,000 pounds as the proper minimum for 
the issuance of credit slips as against the 5,000- 
pound minimum suggested by the carriers. 


SUSPENDS RULES IN TEXAS TARIFFS 


WASHINGTON, D. C., Dec. 20.—The Interstate 
Commerce Commission has suspended until Jan, 22 
the operation of the proposed rules shown in cer- 
tain tariffs, providing that rates to and from Gal- 
veston, Tex., will include absorption of terminal 
charges only to the extent authorized in Texas 
Lines Tariff No. 21-C, A. C. Fonda’s I. C. C. No. 
77, and that any terminal charges lawfully on file 
with the commission in excess thereof shall be in 
addition to the rates. 


FOUR ASSOCIATIONS INTERVENE 


WASHINGTON, D. C., Dec. 20.—The Southern 
Pine Association, Southern Cypress Manufacturers’ 
Association and California Redwood Association 
have been authorized by the Interstate Commerce 
Commission to intervene in Docket No. 11,818— 
American Wholesale Lumber Association vs. Di- 
rector General, as agent, Aberdeen & Rockfish 
Railroad Co. et al. The Pacific Coast Shippers’ 
Association has intervened on the side of the com- 
plainant. 


AUTHORIZES HIGHER RATES ON CEDAR 


WASHINGTON, D. C., Dec. 20.—In Fourth Sec- 
tion Order No. 7,786, the Interstate Commerce 
Commission has authorized the Louisville & Nash- 
ville Railroad and carriers participating in its 
tariff, I. C. C. No. A-14,672, to continue the rates 
established on cedar telegraph and telephone poles, 
carloads, on the basis of 2 cents per hundred pounds 
higher than the rates contemporaneously main- 
tained on yellow pine lumber, carloads, from and to 
the same points, without observing the long-and- 
short-haul clause, provided that no rates to or from 
intermediate points shall exceed rates made on the 
same basis. 


eee 


SECTION 28 MARINE ACT POSTPONED 


WASHINGTON, D. C., Dec. 20.—On Dec. 11 the 
Interstate Commerce Commission postponed indefi- 
nitely Section No. 28 of the Merchant Marine Act 
on certification of the shipping board that ade- 
quate shipping facilities in vessels documented un- 
der the laws of the United States are not available, 
and that such suspension may be terminated by 
order of the commission upon certification by the 
board. The commission had previously suspended 
the operation of this section until Jan. 1 at the 
request of the board. 


PO POOOOOerreeerron 


AN ELM at Avon, which is now a mere wreck, 
was fifteen feet in diameter, breast high, in the 
days of its prime. It seems to hold the record 
for the largest elm of this country and is known 
in history as the Markham elm. 
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UNIQUE BELT DRESSING DISTRIBUTER 


All users of belts will appreciate the value of any 
device that automatically applies dressing to a 
belt in such a manner as to assure even distribu- 
tion and complete traction. The Improved Surface 
Manufacturing Co. claims that its dressing dis- 
tributer will perform that function, and it cites 
numerous large concerns that have used the device 
with complete satisfaction. 

With this device a liquid dressing is used, and 
no attention is required further than to attach 











DEVICE FOR APPLYING BELT BRESSING 


it in proper position and fill it with the dressing. 
The distributer glides smoothly over the belt, ne 
matter how large or small, spreading the dressing 
evenly over the entire surface, giving the full bene- 
fits of the dressing to the whole belt. 


A UNIFORM LUMBER ACCOUNTING 
SYSTEM 

A system of accounting designed to meet 
the needs of the lumber industry has been de- 
vised by the A. E’ Boyce Co., of Muncie, Ind., 
the system being the product of many years 
of practical experience in devising and install- 
ing forms for this particular line of business. 
While the system is designed to meet the re- 
quirements of the retail lumber and supply 
business, it can be expanded to meet the re- 
quirements and produce any results desired re- 
gardless of the business, no matter how large. 

The perpetual statement journal sheets of 
the system separate the cash, accounts receiv- 
able, accounts payable, general accounts, mer- 
chandise purchases, merchandise sales and ex- 
penses by columns. The merchandise pur- 
chases and merchandise sales are subdivided 
into three departments—store, yard and mill 
—so that the results of these three depart- 
ments can be determined separately by the use 
of the loss and gain exhibit. Expenses are sub- 
divided into columns as follows: General, office, 
delivery, store, yard and mill; the mill ex- 
pense being further subdivided into produe- 
tive labor, nonproductive labor, spoiled work 
and miscellaneous expense; this anaylsis of 
mill expenses being so made in order to deter- 
mine mill costs. 

Sheets are used for further anaylsis of pur- 
chases, sales and expenses if desired; and 
sheets are provided for handling general 
ledger accounts. A comparative financial 
statement and loss and gain and comparative 
expense anaylsis exhibit constitutes the mana- 
ger’s final report, and it exhibits the results 
of his management in anaylzed form, bringing 
all the information under his eye and guiding 
him in the most efficient direction of his busi- 
ness. With this form the manager is relieved 
of all the details of accounting and yet he is 
in as complete touch and control of the ac- 
counting work as if he handled it personally. 

In addition to the general accounting forms 
enumerated in the preceding paragraph the 
system as outlined by the Boyce company in- 
cludes all of the other forms and devices neces- 
sary for the successful and efficient handling 
of the other details of accounting; such as 





the order blank, upon which the customer’s 
order is first recorded; the autographic regis- 
ter, embracing the invoice, delivery memoran- 
dum and charge sheet; the form for proof of 
posting and recapitulation of sales; the dupli- 
cate statement and charge system, which takes 
eare of the customer’s detailed charges and 
monthly statement of accounts; cash register 
for taking care of the daily cash transactions 
as they occur; a modern lumbermen’s estimat- 
ing system and contract book in loose leaf 
form; a perpetual stock record; a tally sys- 
tem; and a simple and effective loose leaf 
purchase order system; as well as the neces- 
sary loose leaf customer’s ledgers and other 
accessories, and a complete set, consisting of 
three forms, for mill cost accounting purposes. 

In fact, the system as illustrated and de- 
scribed in the company’s literature is de- 
signed to meet every accounting requirement 
of the retail lumber and supply business and, 
as the complete system is built for the pur- 
pose of taking care of the various parts of the 
accounting problems in units, the user is free 
to select any part or parts of it desired and 
combine these elements of the system to meet 
his own special needs. 


The success of the system is testified to by 
numerous lumber concerns, and the company 
has many testimonials from users who have 
found it to be a time saver and at the same 
time that it gives to the manager the exact 
information he requires to operate his busi- 
ness most efficiently. Samples and informa- 
tion regarding the system will be cheerfully 
supplied by the manufacturer, A. E. Boyce 
Co., Muncie, Ind. 


BELLEVUE, one of Pittsburgh’s (Pa.) resi- 
dential suburbs, is in mourning. After a career 
of more than three centuries, Bellevue’s giant 
American elm is threatened with death. Dead 
limbs, first sign of decay, are appearing among 
the top branches of the tree, which measures 
16 feet in circumference at its base. James 
Greenough, sr., custodian of the park in which 
the tree stands, Balph Park, is doubtful whether 
a cure can be effected. The tree is believed to 
be the largest elm in the United States. 





Longleaf Yellow Pine 


- Zr 
Timbers @3 
Rough or Dressed in 
No. 1 Common or with 
Heart specifications. 


We can also furnish 
Finish, Boards, Flooring, 
Ceiling, Etc. 

Memphis, 


KEFF A. SMITH, “ae 


We also handle Southern Hardwoods, Red 
Cedar Shingles, Cypress Shingles. 


Ask for Booklet “ Appreciation” written 
by some ot our pleased customers. 


A Splendid Side-Line 


For Dealers, 


Hundreds of retail 
lumbermen are mak- 
ing a nice side profit 
from their 


Monarch Meal and Feed Mills 
by grinding corn, oats, rye and buckwheat 
for farmers. Others sell them as our agent. 
You can do both and at the same time 


increase your lumber sales to farmers by 
getting better acquainted with them. 











Write today for our catalog. 
P.O. Box 461 








Sprout, Waldron & Co., MUNCY, PA, - | 








VALUE VS. CHEAPNESS 


You can buy a tally card for a penny or two, while 
the ‘‘Climax’’ tally book costs $1.00 per copy or 6 for 
$5.50, yet thousands of them are sold and hardwood men 
who once used them always get them. Why? Because 
they are the best. For sample pages and description, 
address AMERICAN LUMBERMAN, Publishers, Manhat- 
tan Bldg., 431 South Dearborn St., Chicago. 





A method has now been developed whereby 
cast iron may be cut by the oxweld blowpipe. 
The experience of the Oxweld Acetylene Co., 
Newark, N. J., and Chicago, has demonstrated 
that this is possible and in the accompanying 
illustration an oxweld blowpipe may be seen 
cutting thru a cast iron melting pot. Cast 





iron cutting with the oxweld blowpipe differs 
from steel cutting in that 

(a) It is necessary to use heating flames having 
an excess of acetylene. 

(b) It is necessary to hold the blowpipe nozzle 
further away from the metal. 

(c) It is necessary to preheat for a longer 
period for cast iron than for steel, since 
the cast iron must be almost molten be- 
fore the cutting reaction Will start. Steel 
ignites at a temperature well below its 
melting point. 

(d) It is necessary continually to oscillate 
the nozzle to maintain the cut. 

The closeup view at the left shows a cast 
iron melting pot weighing sixteen tons; 
while the view at the right shows the 
cutting in progress. The pot was twelve 
feet in diameter. 


SS 
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N. C. PINE 


meets dealers demands for a 
universal wood and you'll find 
ours runs true to reputation. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 
NEW YORK: 1214 Fiat Iron Bldg. 
GEO. W. JONES, Mer., Phone ¥82 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg., 
0} WOOD, Manager 
PITTSBU RGH: Oliver Building, 
L. CAMP, Manager 


GEORGE 


DAILY CAPACITY 
Planing “ween 


Saw Mills.. " "600,000 feet 


Franklin, Va. 


Arringdale, Va. 
Wallace, N. C. 











Mills at Suffolk, Va., Spring Hope, N. C., Middlesex, N. C. 
Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 
Kiln Dried N. C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 








Sales Representatives: 
. C, LITCHFIELD 
GEO. C. FAIRCHILD 
SHORT & WALLS LUMBER CO 
PICKETT, HYDE & LANGGANS CO....... Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 








come to dealers who sells the 
grade and quality of lumber 
you find in our 


N. Be PINE —. oo 


and Roofers 
Long and Rough and 
Shortleaf Yellow Pine Dressed 
We are Car and Cargo Shippers. 


ELLINGTON & GUY, Inc., fnsingng ye: 


gre Orders 








A. T. Baker, Pres. and Treas. R. G. White, Sales Mgr. 


The Branning Manufacturing Co. 
Manufacturers of 


N. C. PINE || CYPRESS 
LU M B E R and 
Kiln Dried, Dressed G U M 


and Rough 


ton Planing Mills, Cap. 100,000 per day. Saw Mills:— 
Edenton, N. C., Columbia, N. C., Ahoski, N. C. Cap. 
140,000 per day. 


General Office, EDENTON, N.C. 





Wellington & Powellsville R. R. Co., Windsor, N. C. Edene } 











COLUMBUS, OHIO 


Dec. 20.—In hardwoods a distinct betterment in 
the tone is reported by manufacturers and jobbers. 
Indications point to a fair run of business after 
the first of the year as dealers’ stocks are quite 
low and they are doing some business right along. 
Retail prices exhibit more steadiness. 

Southern pine trade still rules quiet and this is 
expected for some time. Dealers are loath to 
place orders under existing unsettled conditions. 
Transit cars are fairly numerous. 

E. M. Stark, secretary American Column & 
Lumber Co., reports a better tone to the market 
generally. This is shown by a larger volume of 
inquiries, some of which are being made into 
orders. Coal mine owners are beginning to buy 
better and railroads are still in the market. Ties 
and timbers are the big feature in the railroad 
trade. The whole situation is developing logically, 
according to Mr. Stark, and the market is showing 
more stability in all ways. 

H. R. Allen, head of the H. R. Allen Lumber 
Co., has returned recently from a business trip 
in the South, where he did some buying and looked 
over conditions. 

F. B. Pryor, sales manager W. M. Ritter Lumber 
Co., reports a quiet trade, altho there is a fair run 
of inquiries. Furniture factories are waiting un- 
til after the January shows, while other factories 
are also going slow as far as buying is con- 
cerned. 

Horace D. Brasher, head of the Brasher Lumber 
Co., left recently on a southern trip. 


INDIANAPOLIS, IND. 


Dec. 20.—Hardwood prices appear to be more 
stable here in spite of the fact that this demand 
is not nearly normal, largely due to the inactivity 
in the woodworking industries. Retailers report 
that there is a fairly steady demand for hardwoods 
because of new construction work started during 
the last month, but the demand taken as a whole 
is curtailed materially. 

Executives of the industrials say they are unable 
to say just when production will be resumed on a 
more nearly normal basis. These executives are 
devoting most of the time to inventories and to 
enlarging their sales forces. None of the plants 
actually have closed down as yet, but in practi- 
eally all only a small number of the employed 
personnel remains to take care of “surprise orders.” 


LOUISVILLE, KY. 


Dec. 20.—Altho statements concerning lumber 
conditions are not rosy, some of the live organiza- 
tions report that business is not nearly so bad as 
the gloomy fellows indicate. One manufacturer 
said: “Figuring new and old business, our present 
shipments in footage are running about 60 percent 
of normal. High grades are in best demand, and 
we are principally selling firsts and seconds. Red 
gum, in quartered and plain, plain oak and poplar 
are our best sellers. We are not cutting prices 
merely to get every order that we hear of, and 
believe that shortly after Jan. 1 business will 
begin picking up and we will be glad that we’ve 
taken this stand. We are meeting general mar- 
kets, but where we can’t get business except by 
cutting someone’s bid $5 we don’t want it.” 

Another hardwood man said: “I believe fully 
60 percent of the hardwood mills are down and 
between 75 and 80 percent will be down shortly 
after the first of the year, when logs on hand are 
cut out. Stocks on our largest mill yard today 
are about 85 percent of normal, as against 75 per- 
cent on Jan. 1, 1919 and 1920, and 100 percent on 
Jan. 1,°1918. Prices are about 50 percent under 
the top that was hit last April. We have two 
mills running out of eight, these being our largest. 
One of the mills will close the first of the year, and 
the other will close about Feb. 1, we having forty- 
five days’ log supply on hand. We feel that stocks 
are not overly large, as many mills have been down 
for some time and were not overstocked then. To- 
day production is lighter, as it is foolish to lay up 
big stocks on peak production costs, but demand 
looks promising.” 

It is reported that inquiries now coming in are 
largely for the pufpose of getting information upon 
which to base invoices, or inventories. Many hold- 
ers of lumber are trying to get a line on what it is 
actually worth today, which is making for many 
inquiries and not so many orders. 

J. L. Dawson, of the J. L. Dawson Lumber Co., 
in commenting on conditions said: “I believe that 
where prices are right, and I mean right, it is a 
good time to buy lumber and stock it. We have 
just had three hundred feet of additional trackage 


laid at our yard in Parkland and are beginning to 
buy hardwoods and yard them, as we feel that 
prices will not go under the present level much 
and will be higher by June.” 

The Mengel Co., Louisville, has announced plans 
for installing toy manufacturing departments, to 
make a number of wood toys of the wheeled and 
roller variety. Prizes of $5,000 were offered em- 
ployees for the best suggestions in working models, 
and many have already been submitted. It is 
planned to install some additional machinery, and 
make up wood toys in quantities. This will fur- 
ther enable the company to work up small stuff 
which otherwise would go into waste and aid in 
supplying American markets with well made do- 
mestic goods. 


BEAUMONT, TEX. 


Dec. 20.—In the hardwood market the railroads 
are buying a little track and bridge material, but 
that is about all. There has been some business 
placed in spite of the holidays, but it has been 
mostly in small lots, indicating that only pressing 
needs were being taken care of. The volume of 
inquiries has increased, consumers asking princi- 
pally for high grade items and thick stocks, some- 
thing very scarce in this section. 

The prospects for a demand fer hardwood from 
Texas factories is exceedingly slim. The low price 
of cotton has placed the majority of the farmers 
in a position where they can not buy furniture or 
pianos, and can buy only what vehicles and imple- 
ments they must have to get thru with. With this 
condition existing hardwood men will have to look 
outside of the State for business other than that 
from the railroads and oil fields. 

The Beaumont branch of the A. J. Higgins Lum- 
ber & Export Co. will be closed Jan. 1, it was an- 
nounced today. Exports out of Beaumont, Hous- 
ton and Port Arthur will be handled thru the 
New Orleans office. A. Milch, who has been local 
manager since the establishment of the office here, 
goes to New Orleans as vice president of the com- 


pany. 
MEMPHIS, TENN. 


Dec. 20.—The hardwood market remains com- 
paratively quiet. Between the approaching 
Christmas holidays and the inventorying period 
that comes with the first of the New Year, members 
of the trade do not ‘ssk for much activity. The 
eonviction is growizs, s“wever, that there will be 
increased buying after the middle of January. 
This is based on reports regarding the proposed 
action of furniture manufacturers in revising their 
prices on high grade furniture to a replacement- 
cost basis and in protecting buyers against de- 
clines until about the middle of the coming year. 
It is believed that this action will afford material 
stimulus to the demand for furniture and that it 
will enable retailers to take the output of manu- 
facturers in a much larger way. The railroads, 
too, are showing a little more interest and some 
bona fide inquiries are reaching the trade from 
automobile sources. Representative salesmen who 
have been making their rounds during the last 
several weeks are bringing back rather encouraging 
reports, indicating that buyers will enter the mar- 
ket in a larger way as soon as prices start to show 
improvement. Most consuming interests, accord- 
ing to these sealesmen, maintain that they would 
rather buy after the market begins to mend than 
to buy with the possibility that there may be a 
further decline. 

Export business is quiet. The American Over- 
seas Forwarding Co. reports that it is booking a 
few cars of lumber every day but that the ag- 
gregate volume is not at all large. Exporters 
generally say that adverse exchange rates are 
greatly restricting overseas business. Prices show 
a rather better tone and the trade is generally dis- 
posed toward somewhat greater optimism. 

The contrast between conditions at the close of 
1920 and those obtaining toward the end of 1919 
is just about as striking as can be imagined, At 
the end of the previous year manufacturers were 
putting forth every ounce of energy and skill they 
possessed to produce enough lumber with which to 
fill the greatest demand in history at approximately 
the highest prices known to the industry. Now 
they are trying to see how little lumber they can 
produce, as indicated by the fact that production 
is only little more than 10 percent of normal, and 
they are unable to find more than a most modest 
demand for what they have on hand at prices that 
represent a general shrinkage of approximately 50 
percent compared with a year ago. 

Curtailment has been further increased during 
the last week and it is now greater than it has 
been at any time thruout the last several months. 
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More mills are scheduled to go out of commission 
before the first of the new year and it is now 
certain that the earlier days of 1921 will witness 
the greatest curtailment in the history of the in- 
dustry. No plans are being made for the resump- 
tion of operation on the part of those who volun- 
tarily closed down their plants. Nickey Bros. 
(Ine.), have partly resumed operation at their 
plant in East Memphis after having been closed 
down for several weeks to make necessary repairs. 


The big band mill of the Crittenden Lumber Co. 
and the L. H. Gage Lumber Co., Crittenden, Ark., 
blew its whistle for the last time toward the close 
of the last week for the reason that the supply 
of timber in that territory controlled by the in- 
terests owning this plant has been cut out. The 
motive power, log cars and other accessory equip- 
ment are now being shipped to the mill of the 
Bonita Lumber Co., Bonita, La., which is con- 
trolled largely by the same personnel as the Crit- 
tenden Lumber Co. and the L. H. Gage Lumber Co. 
The former has recently completed a band mill, 
with a daily capacity of 45,000 feet, and it has 
about 2,000,000 feet of timber that will be handled 
as soon as the equipment from Crittenden is re- 
ceived. The Bonita Lumber Co. owns approxi- 
mately 12,000 acres of hardwood timber lands in 
the territory tributary to Bonita, lying in the first 
parish in Louisiana south of the Arkansas State 
line, on the St. Louis, Iron Mountain & Southern 
road. FF. E. Stonebraker, president of the Bonita 
Lumber Co., gave out the foregoing information. 


J. H. Townshend, secretary-manager of the 
Southern Hardwood Traffic Association, announces 
that C. J. Edlemann is now acting manager for 
the Cincinnati district offices of this organization. 
He succeeds W. H. Lockwood, who resigned Dec. 15. 


MILWAUKEE, WIS. 


Dec. 21.—-Altho there has been no marked im- 
provement in trade, inquiries show an increase. 
While the last month has seen further liquidation 
it has not been at so rapid a rate as in October 
and early November. This is held to indicate that 
prices are reaching a level at which they will re- 
main for some time. If the buying public can see 
this situation, there is little doubt but that build- 
ing will be resumed on an extensive scale as soon 
as the holiday season is over and weather permits. 
With the prospects for lower labor costs and de- 
clines in building materials, next year should see 
a big increase in construction. 


MARINETTE, WIS. 


Dee. 20.—No material change in the lumber 
business was apparent here within the last week. 
No change is expected. 

The I. Stephenson Co., of Wells, Mich., expects 
to close its plant, owing to market conditions, this 
week. The company endeavored to continue thru 
the depression but announced it will be impossible 
to continue work after Christmas. The company 
hopes to resume work in mill and flooring plant 
about Feb. 1. 


BUFFALO, N. Y. 


Dec. 22.—Building permits for the last week 
numbered forty-five, with fifteen frame dwellings. 
The total costs were $231,600, which is a gain over 
preceding weeks. The outlook is for a smaller 
amount of building here this month than in De- 
cember last year. 

Joseph DeYoung, of Rochester, assistant secre- 
tary of the Retail Lumber Dealers’ Association of 
the State of New York, was in this city a few 
days ago endeavoring to interest members of the 
lumber trade in making exhibits at the State con- 
vention at Utica next month. 

Frank M. Hendricks, vice president of the Hen- 
dricks-Caskey Co., has been ill in bed at home for 
the last two weeks, a sufferer from a severe cold. 
He expects to be back at the office shortly after 
Christmas. 

The proposed conference between the various 
branches of the building trade is still a live sub- 
ject with the Buffalo Lumber Exchange and other 
concerns interested. The plan now is to hold the 
meeting soon after the first of the year, but it does 
not seem to be understood just what interests will 
be represented. At the last informal gathering of 
the members of the lumber exchange it was re- 
ported by a nonmember who is acquainted with the 
stocks hereabouts that retail yards are carrying 
about 80 percent of the normal amount. 

C. M. Pomeroy, who has been a salesman for sev- 
eral years for the Hayward-McCready Lumber Co., 
has resigned to become the Pittsburgh representa- 
tive of the Rumley-Allison Lumber Co., Tuscaloosa, 
Ala. His successor here has not yét been named 
and may not be appointed for a time. 


Henry I. George, of Graves, Manbert & George, 


returned a few days ago from several weeks on the 
Pacific coast, during which he visited many mills. 
He found that the fir mills feel severely the ef- 
fects of the big advance in freight rates, which was 
unfortunately coincident with the fall in southern 
pine. 

Fred M. Sullivan is on a western trip, visiting 
his friend, R. E. McLean, of the I. Stephenson 
Lumber Co., who has lately undergone an opera- 
tion at Chicago, and also calling on the mills in 


Michigan. 
BAY CITY, MICH. 


Dec. 20.—Business has apparently slumped into 
the usual inactive stage of the holiday season and 
no decided improvement is likely until the yearly 
inventories are completed. Curtailment is still the 
predominating feature among the manufacturers 
and there will be no resumption of operations until 
after Jan. 1. High grade hardwoods and thick stock 
are still far below normal and any reasonable de- 
mand would strengthen prices materially. 


The cold wave reached this section during the 
last week and considerable snow fell in the north- 
ern section so that logging operations which have 
been greatly retarded will be resumed on a larger 
seale, 

Wood consuming industries in the Saginaw Val- 
ley are still operating in a very limited way and no 
immediate improvement is in sight. 


SASH, DOORS and MILLWORK 














The general situation as regards the millwork 
trade remains unchanged. Demand continues very 
light, and many plants are running on greatly re- 
duced time. This condition is likely to continue 
for some weeks, at least, or until there are signs 
of the hoped-for spring revival of building. 

Minneapolis and St. Paul (Minn.) factories are 
running with short crews and have very little call 
for stock. Some special work is being ordered from 
time to time, but there is next to nothing doing in 
stock sizes, except for storm sasli and doors, which 
have had a fair sale since the weather turned cold. 
Prices are not showing any material change. 


The Buffalo (N. Y.) door factories and planing 
mills are mostly closed down at this time, because 
of the annual inventory and repairs. They will 
stay shut down until after New Year's. Business 
has been poor lately and the plants have been run- 
ning on short time. Everybody looks for a con- 
siderable improvement next spring. 

The Baltimore (Md.) sash and door men are 
going ahead about as usual, with the volume of 
business rather larger than might be supposed 
under the circumstances and with some of the job- 
bers fairly busy. It is also to be said that the 
trade in the city is ending up the year with far 
better results on the whole than might have been 
expected under the circumstances, and with the 
prospects not really discouraging. Stocks are be- 
ing re-valued in order that a fair estimate may be 
arrived at for the end of the year balancing of 
accounts, and in other ways the sash and door men 
are putting their houses in order. 

San Francisco (Calif.) sash and millwork plants 
are not doing much business. Door factories in the 
Bay counties’ are operating at a reduced rate of 
production. The principal finished door factories 
connected with the white and sugar pine mills are 
closed down for the present but will resume opera- 
tions when the eastern demand picks up. There is 
very little demand for sash and door cut stock. 
Shipments are light and there are enough cars. 


MAKES SHIPMENTS TO ORIENT 


BEND, ORE., Dec. 18.—The Brooks-Scanlon 
Lumber Co., of this city is shipping carloads of 
lumber to Australia thru Dant & Russell, of 
Portland. The shipment calls for ‘‘ Australian 
elears’’ and goes to a Portland municipal dock 
where the parcel will be loaded on a steamer for 
Australia. While this is the first shipment of 
the Brooks-Scanlon Lumber Co. across the Pa- 
cific, it is not the first export shipment it has 
made, as the brooks-Seanlon interests maintain 
retail yards in Cuba and have shipped to these 
yards from their Bend mill. 

The Brooks-Seanlon Lumber Co., has been run- 
ning only one shift since the middle of Novem- 
ber and expects to be closed down several weeks 
at holiday time for annual repairs. 


W E want you to know the 
uniform quality of our 


Goldsboro 
N. C. Pine 


and to better acquaint yourself with 
our manufacturing and shipping fac- 
ilities. A trial order will prove that 
we can supply you with a quality of 
yard stock that will satisfy your most 
particular customers. 


Telecode Used. 


Johnson & Wimsatt 


WASHINGTON, D. C. 








Basswood 


All grades of 4.74" in stock. 
Let us know your future 
requirements. 


Domestic Hardwoods, Inc. 
33 West 42nd Street, New York, N.Y. 








Remember 
nC 


Our Southern buyer personally inspects our 
ipments in 


Longleaf and Shortleaf 


YELLOW PINE 


All up-to-grade stock with quick service. 
- Colonial Trust Bidg.- 
Owen M. Bruner Co., Philadelphia, ra 
Wholesale Lumber Merchants 








Allied Sales Corporation, Inc. 
| TUSCALOOSA, ALA. 

Handles output of 26 mills in Tuscaloosa Dis- 
trict. Specialty—Air Dried 1” and 2” Shortleaft 
10 to 16 ft. Also some smail timbers 4x4 and 
6x6. Our long suit is Short Log Run 2” Fram- 
ing—Dry and Dressed. 











WARREN AXE & TOOL CO. 


+ WARRER, PA. 
Were awarded Righest GRAND PRIZ 
Nene ete cena tte eenceernee | 


honors Panama - Pacific 
ALSO ALASKA: YUKON PACIFIC EXPOSITION 


international Exposition 
AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes & Tools 
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OCEAN FREIGHT BROKERS 
Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight con- 
tracts and effecting quickest dispatch from seaboard. We 


handle all classes of cargo and have Special Department 
handling Export Lumber Shipments. 











Page & Jones, Mobile, Ala., U. S. A. 


Cable Address, “PAJONES, Mobile” 
All leading Codes used 


Ship Brokers and Steamship Agents 


LOUISIANA. 


BAND SAWN 


Hardwood Lumber 


Plain Oak, Tough 
White Cane Ash, 
Red and Sap Gum, 
Soft Elm and 
Red Cypress 


Climax Lumber Company 


(Limited) 
Manufacturers and Wholesalers 


J. W. O’Sh h 
manager eer New Orleans, La. 




















Sanford - Bodge 
Lumber Co. 


Manufacturers and Wholesalers 


YELLOW PINE LUMBER 


Send us your inquiries and offers of steck. 


Buffalo, N. Y. 215 Whitney Central Bank Bldg. 
Columbus, Ohio. New Orleans, La. 








Lucas E. Moore Stave Co. 


Manufacturer of all kinds 


Hardwood [umber 


Mills at 
Mobile, Ala. 


Sales Office, 
New Orleans, La. 











sg oy eee = 


Short Leaf Pine and Hardwoods 

















4 LONG LEAF YELLOW PINE a 


Yard Stock 


Poitevent & Favre 
Mendevilley | umber Co. 
No Branch Office, NEW ORLEANS, 606-7 L. & L. 6.Blag,// 


DIMENSION 
TO FINISH 








I. L. WEAVER S. P. WEAVER 


WEAVER BROTHERS 


Manufacturers of 


Long & Shortleaf Southern Pine 
General Office, SHREVEPORT, LA. 











SAN FRANCISCO, CALIF. 


Dec. 18.—While business has slowed down dur- 
ing December, with the volume of orders so light 
that future prices are uncertain, there is a feeling 
that there will be renewed activity early in the 
coming year. Dealers, and most of the manu- 
facturers, made some money while the demand was 
good and they are now sitting tight, awaiting the 
end of the period of deflation. 

The Douglas fir situation is quiet, with prices 
very low and buyers generally holding off, waiting 
to see how the market will go. The yards al- 
ways let stocks run down at this time of the year 
and so the lack of demand, except for fill-in stuff, 
is no cause for alarm. General closing of fir mills 
in the north should stiffen prices after the holi- 
days. 

A local firm reports several encouraging inqui- 
ries for fir lumber for delivery after the first of the 
year. A Sacramento concern writes that it expects 
to resume buying early in January and asks for 
quotations on a number of cars. A prominent San 
Joaquin Valley firm is also making inquiries. One 
firm, which has a number of yards, is inquiring for 
ninety carloads of stuff. Railroads in California 
have been placing small orders and are inquiring 
for more material. The side cut from filling orders 
for railroad material, ties and specials has to be 
disposed of and is responsible for a good deal of 
random being forced into the California market. 

The white and sugar pine situation is unchanged, 
with very little demand for commons and low grade 
shop. Clears are practically cleaned up, and with 
all but one of the California mills closed down 
for the winter, the market ought to show a healthy 
tone early in 1921. Stocks are not heavy. Buy- 
ers who really want lumber are paying the price 
and others are shopping around. Some large in- 
quiries have been received for shop, but very little 
business is being placed. 

Redwood manufacturers are holding firm on red- 
wood of all grades in this market. Stocks are light 
at all the mills and the California yards have been 
letting stocks run down preparatory to inventory 
taking. Slight reductions were made on uppers 
for the eastern market to meet the lowered prices 
of competitive woods a short time ago, but there 
are no indications of a general decline. Mills have 
less thin 65 percent of normal stocks and there is 
no dry stuff unsold. The Redwood Sales Co.’s 
eastern orders for December showed a revival in de- 
mand for yard stock. 

The Red River Lumber Co.’s big plant at West- 
wood has been operating successfully, despite a re- 
cent temperature of ten degrees below zero, which 
is unusually low even at the plant’s elevation. 
The company is cutting nearly 500,000 feet a day. 
Steam coils in the log pond prevent the water from 
freezing. Hot water circulation pipes in the yards 
enable the snow to be melted, so that work can go 
on without loss of time. 

R. L. Tiernan, of this city, states that negotia- 
tions are practically completed whereby the Tier- 
nan Lumber Co.’s sawmill, timber and logging 
equipment near Spring Garden will be sold to the 
Mutual Lumber Corporation, in which Los An- 
geles and Sacramento capital is interested. John 
McKea will have charge of the mill under the new 
management. The company owns a tract of 100,- 
000,000 feet of white pine timber and there are 
70,000,000 feet of other timber nearby. It will 
build a new sawmill at Spring Garden with a ca- 
pacity of 100,000 feet a day. The Tiernan mill, 
with a capacity of 40,000 feet, will be started up in 
the spring to saw the timbers for the new mill. 

Frederic S. Palmer has done a very satisfactory 
volume of business on eastern shipments of white 
and sugar pine since he opened his offices in this 
city last summer. He has handled the bulk of the 
output of several good mills. He takes an opti- 
mistic view of the outlook for these woods during 
the coming year, and says there is no real over- 
production in California. 

The Pacific Lumber Co. has closed Mill ‘tA’ at 
Scotia for repairs, but Mill “B’’ is still in opera- 
tion and is cutting redwood at the rate of about 
200,000 feet a day. Stocks on hand are still 
badly broken and it will be well into next year be- 
fore a good assortment can be accumulated. Ship- 
ments are being made on old orders and a little 
new business keeps coming in. The management 
is looking for an increased demand early in 1921. 

M. L, Euphrat, manager of the Wendling-Nathan 
Co.. this city, reports wholesale lumber business 
dull, with quite a wide range of prices on Douglas 
fir. He has had a successful year on the whole al- 
tho there has been the usual falling off in the yard 
buying in December before the inventory. Cars 
are,in fair supply. Vertical grain flooring is be- 
ing sold at as low as $15 a thousand. 


The American Trading Co., of San Francisco, ac- 
cording to L. A, Ward, the manager, is as keenly 
interested as ever in Pacific coast, woods, both 
domestically and in an export way. It is also in- 
terested in foreign hardwoods, which are imported 
and handled thru its San Francisco yard as well as 
at other Coast points. In Mr. Ward’s opinion the 
future of the lumber business on this Coast, barring 
possibly the next few months, was never brighter 
for those permanently engaged in the business. 

Alfred Hart, manager of the Quinault Lumber 
Co., at Raymond, is paying a visit to the Hart- 
Wood Lumber Co.’s office in this city. He states 
that both the Quinault and the Hart-Wood mills 
have just closed down after a very busy year’s 
operations. 

R. W. Brown, who has been connected with the 
lumber sales department of Sudden & Christenson, 
this city, for several years, has resigned his posi- 
tion-and will take & good rest. He plans to sail 
for China on Dec. 22, and to make an Oriental tour 
before announcing any new connection. Mr. 
Brown has been president of the Douglas Fir Club, 
this city, for the last year and is very popular 
among Pacific coast lumbermen. 

G. N. Hauptman, a retired lumberman residing 
in New York, is here visiting his son, S. M. Haupt- 
man, vice president of Charles R. McCormick & 
Co. He contemplates spending the winter in Cali- 
fornia. 

R. D. Baker, president of the Lassen Lumber & 
Box Co., this city, has just left for his old home in 
Pittsburgh, Pa., to spend the holidays, accompanied 
by Mrs. Baker. His company has made a good 
output and has shook orders ahead. 

J. M. Leaver, assistant to the president of the 
Pacific Lumber Co., left here during the last week 
for a trip to Chicago and the East. He will keep 
in touch with the eastern sales situation. 

D. S. Painter, formerly assistant manager of the 
McCloud River Lumber Co., and now in charge of 
the land, tax and insurance department of the 
Fruit Growers’ Supply Co., has removed to a new 
office at 505 First National Bank Building, this 
city. He has returned from a trip to the com- 
pany’s new plant at Susanville. 


TACOMA, WASH. 


Dec. 18.—Several more or tne largest lumber 
mills operating in Tacoma and vicinity closed last 
week for an indefinite period. These include the 
Pacific National Lumber Co, at National, the Pa- 
cific States Lumber Co.. the Mineral Lake Lumber 
Co., the Western Fir Lumber Co. and Ernst Dolge 
(Ine.). Most of the remaining local mills which 
have continued operations will close during the 
Christmas holidays. 

Railroads are buying 45 percent of the present 
production of the Pacific Northwest lumber mills, 
according to F. W. Robinson, of Omaha, freight 
traffic manager for the Union Pacific system, who 
visited Tacoma this week. Mr. Robinson expects 
the railroads will take some action to equalize 
freight rates, tho he has no definite information 
to give out. “I am confident that the roads will 
do all they can to help,’ said Mr. Robinson. ‘As 
40 percent of the Union Pacific system’s freight 
business is in lumber and allied products our own 
interests are heavily involved.” 

Organization of the Wollochet Bay Lumber Co. 
by Charles Uhlman and W. G. Atkinson, two well 
knowh Tacoma lumbermen, was announced this 
week. The company is building a mill on Wollo- 
chet Bay which will be in operation about Feb. 1. 
The new plant will have a capacity of 15,000 feet 
a day and will employ fifteen or twenty men. Mr. 
Uhlman, who is president of the company, has been 
employed by the Puget Sound Lumber Co. for sev- 
eral years. Mr. Atkinson has been with the Ley- 
bold-Smith Shingle Co. 

A conference between traffic managers of the 
Northwest railroads and the principal Tacoma 
shippers is being arranged by the Tacoma Com- 
mercial Club and Chamber of Commerce for Jan. 
14. The purpose of the conference is to secure a 
better mutual understanding of the shipping prob- 
lems of the district by the representatives of both 
factions. All of the principal lumbermen of the 
city have been invited to attend. 

The arrangements for the exchange of lands be- 
tween the State of Washington and the United 
States Government have been completed, accord- 
ing to Clark V. Savidge, State land commissioner, 
who has just returned from Washington, D. C 
Under the arrangement the State will receive se- 
lected blocks of land in the forest reserves in 
exchange for the school district lands which were 
incorporated within the reserves when the latter 
were created. 

E. W. Demerest, president of the Pacific National 
Lumber Co., has left for the East. Mr. Demerest 
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will visit the principal cities of the Atlantic coast 
and will be away about a month. 

E. V. Wintermote, manager of the Puget Sound 
Lumber Co., has returned to Tacoma after a six 
weeks’ trip thru the East, during which he visited 
his former home in Kentucky. 

J. P. Weyerhaeuser, president of the Weyer- 
haeuser Timber Co., is reported much improved 
after an illness of three weeks which has confined 
him to a local hospital. 

The Triangle Lumber Co., a new firm organized 
to handle lumber for export, has begun operation 
in Tacoma. The company is owned by E. O. Fitz- 
patrick, a well known Tacoma exporter and im- 
porter. Mr. Fitzpatrick’s operations in the lumber 
export field will hereafter be conducted thru the 
Triangle company. 


MARSHFIELD, ORE. 


Dec. 18.—The mills of Coos Bay, exclusive of 
those in the Coquille Valley section of Coos County, 
have manufactured during 1920 a total of over 
242,000,000 feet of lumber in various forms. The 
estimates of the lumber mills show a total of over 
235,000,000 feet produced and in addition the 
three veneer plants of Coos Bay have manufactured 
7,000,000 feet of veneer and box lumber. 

The production of the various mills for the year 
is given below: C. A. Smith Co., of Marshfield, two 
mills, 130,000,000 feet; Marshfield Mill & Timber 
Co., 1,000,000 feet; Lakeside Lumber Co., 1,000,- 
000 feet; Oregon Export Co., of Marshfield, 7,570,- 
000 feet; Bay Park Lumber Co., of North Bend, 
14,000,000 feet: Buehner Lumber Co., of North 
Bend, 45,500,000 feet; North Bend Mill & Lumber 
Co., 36,000,000 feet. With the veneer plants the 
Willamette Pacific Lumber Co. has manufactured 


4,500,000 feet of lumber in veneer, the Coos Veneer 


PORTLAND, ORE, 


Dec. 18.—That Oregon has superior regulations 
for housing of men in logging and other camps was 
the opinion expressed by Dr. T. Tharaldsen, physi- 
cal director and sanitation inspector of the Loyal 
Legion of Loggers & Lumbermen in an address 
with which the annual convention of county health 
officers of Oregon in this city Friday, Dec. 17. Dr. 
Tharaldsen has been connected with the Loyal Le- 
gion since he left the war service more than a year 
ago and during that time a world of improvement 
has been made in the logging camps that a short 
time before would have been thought beyond pos- 
sibilities, such as shower baths and steam heat, in- 
stallation of cuspidors and other things that it was 
thought the woodsmen would not relish. Dr. 
Tharaldsen in this address really summed up wiat 
has been accomplished in this line of work since 
it was first taken up, for he leaves the service 
shortly to engage in private practice in this city, 
altho he will continue in an advisory capacity 
with the legion. 

Several days ago, H. L. Hudson, general traffic 
manager of the port of Portland and the commis- 
sion of public docks, sought information from 
Houston, Tex., as to facilities there for the dis- 
tribution of lumber shipped from the Pacific 
Northwest by the water route, and he has received 
from the harbor department of Houston, the fol- 
lowing answer: ‘There is no room for any con- 
siderable storage on the docks, nor do we desire 
to store goods at the dock. There is no regular 
steamer or barge service between New Orleans and 
Galveston and Houston. The city of Houston has 
open storage adjacent to the dock where the Ital- 
ian Government has recently had over two million 
feet of lumber stored. This is within two thousand 
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& Box Co. has manufactured 1,000,000 feet of 
veneer and box lumber, and the Western Lumber 
Manufacturing Co., of Marshfield, manufactured 
1,500,000 feet in veneer. In addition to the lumber 
cut, 16,000,000 shingles have been manufactured 
on Coos Bay, the C. A. Smith Co. turning out 
11,000,000 and _ the Say Park Lumber Co. 
5,060,000. 

The Buehner Lumber Co. is building a logging 
road at Allegany, where a camp is to be opened 
soon with a big force of men. The railroad is 300 
feet long and extends up a hill at an angle of 65 
degrees in places. The logs will be loaded on cars 
and the cars lowered by means of a cable operated 
by a big logging engine at the top of the hill. An 
especially built engine will be used. $y means of 
the hillside road a new and fine tract of timber 
will be reached. 

The North Bend Mill & Lumber Co. at the Davis 
Slough camp is building a new logging railroad 
which will tap an entirely new tract of timber. 
The new railroad is nearly completed and will be 
ready when the company opens the camp again. 
It has been closed along with the mill for the last 
month but operations are expected to be started 
again after the first of the year. 

Victor Brandt and Conrad P. Olson, of Portland, 
chief owners in the Coos Veneer & Box Co., an- 
nounce that the plant in Marshfield will be en- 
larged in order to manufacture some new lines. 
While the veneer business has been slow this com- 
pany has done a good business as there has been 
white cedar veneer which it 
turns out and also for white cedar battery plates. 

While excessive high waters in the rivers, due 
to continued rains, caused some trouble for several 
of the mills for a few days it helped the logging 
operators who had logs at the head waters. Many 
logs were moved down the Coquille and Coos 
rivers, 


feet of the docks and the cost of removing the lum- 
ber from the dock to this place of storage would 
be $9 a car, plus the cost of loading and unload- 
ing, which you could do with your own forces if 
necessary. There is available over one hundred 
and fifty thousand square feet of storage space, 
which the city will be glad to rent at a basis of one- 
half cent per square foot per month. Forwarding 
agents charge the usual fees which are customary 
at other points.” 

The investigative committee of the United States 
Forest Service has been in session here for two 
days discussing plans for more extensive experi- 
mental and investigative work along the lines of 
reforestation with Douglas fir and yellow pine 
areas logged-off and burned over. Julius Hoffman, 
in charge of the Wind River experiment station 
on Wind River, Washington, back of Stevenson, 
reported on the work being done in studying types 
of forest trees suited to different regions. Work 
during the coming year will be largely continuation 
of that already under way. 

District Forest Inspectors Albert H. Sylvester of 
Wenatchee, and R. M. Evans, of Baker, have been 
spending several weeks at the Forest Service 
office working with F. H. Brundage, as members of 
a new advisory committee on a scheme whereby the 
office and the actual field work may come into a 
closer understanding. A course of study has been 
outlined for rangers and other field workers based 
upon information contained in Government bulle- 
tins, and the fixing of a tentative date in Febru- 
ary for the holding of a meeting in Portland of all 
forest supervisors in Oregon and Washington. 

The Winlock Lumber Co. of Woodlawn, Wash., 
near Winlock, represented by A. C. Shives and H. 
J. Maury, has sold its interests to the J. A. Veness 
Lumber Co., an Oregon corporation, for a consider- 
ation of $250,000. J. A. Veness, president, makes 
his home in Portland, while his brother, Fred 
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Veness, is vice president and manager, making his 
home at Winlock. Others interested in the new 
corporation are Tom Stuart, Portland, and Hugh 
Baldwin, formerly engaged in the lumber business 
at Tene, Wash., and more recently in the grocery 
business in Winlock. 


Charges for milling-in-transit of lumber, tariffs 
for which will be published soon by the Southern 
Pacific Co. will be 1% cents for a _ distance 
of 65 miles or less from shipping point to tran- 
sit station, 2 cents for up to 105 miles, 2% 
cents for up to 150 miles and 3 cents for up to 250 
miles, according to H. A. Hinshaw, general freight 
agent of the Southern Pacific. 


BELLINGHAM, WASH. 


Dec. 18.—Cargo movements to Porto Rico, Aus- 
tralia, the Atlantic coast. and the United Kingdom 
are features of this week’s activity. The steam- 
ship Ranger is loading 1,000,000 feet of ties for 
the Atlantic coast at the Bloedel Donovan docks, 
after having loaded 2,000,000 feet at other Sound 
ports, and the motorship Elkhorn berthed at the 
same docks to load 700,000 feet of ties for the 
United Kingdom. She brought here 3,000,000 feet 
of ties loaded at other Northwest ports. The 
steamship Windber sailed from the Bloedel Dono- 
van mill with 300,000 feet for Porto Rico, the only 
consignment for that island shipped from here 
this year. The E. K. Wood Lumber Co. this week 
began putting 1,700,000 feet aboard the schooner 
Vigilant for Australia. This company will load 
another vessel for coastwise delivery before the 
new year, 

The Saxon and Marysville camps of the Bloedel 
Donovan Lumber Mills are due to close tonight. 
The Skykomish camp will have to close soon on 
— of snow. Very few camps are now running 

ere, 

The second dance and social given this winter 
by the employees of the Bloedel Donovan Lumber 
Mills was held in Liberty Hall a few days ago and 
was attended by several hundred workers and 
their families. It was one of the winter features 
planned by the shop committee and was managed 
by an entertainment committee headed by E 
Anderson. 

President Frank N. Brooks, of the Brooks Lum- 
ber Co., is in Minneapolis, having been called by 
the grave illness of a brother, W. C. Brooks, an 
attorney of that city. 


SEATTLE, WASH. 


Dec. 18.—With the beginning of 1921 there will 
be the usual number of changes among Seattle 
wholesalers, with well known figures shifting 
among the various offices in this city. One of the 
most notable is that of R. B. McKamey, manager 
of the Seattle office of the Chicago Lumber Co. of 
Washington. As already indicated, he will become 
sales manager of the Cross-Podine Lumber Co. Mr. 
McKamey is one of the best known wholesalers in 
Seattle. For two years prior to going with the 
Chicago Lumber Co. he was sales manager for the 
Charles W. Johnson Lumber Co. Previously he had 
been with Lester W. David Co., being sales man- 
ager for two years. He was a wholesaler in Cal- 
gary, Alta., and for five years ran a sawmill at 
Palliser, B. C. He has had experience as a manu- 
facturer, a wholesaler, and a retailer, and in that 
way has acquired a thoro knowledge of the lumber 
game in its varying aspects. 

With the shifting of Mr. McKamey to the Cross- 
Bodine Lumber Co., Robert Patterson goes to the 
Chicago Lumber Co. of Washington as sales man- 
ager. For the last year he has served in a similar 
capacity with the Dent Lumber & Shingle Co. 
Prior to that time he was with the Old Oregon 
Lumber Co. and the Pacific Fir Lumber Co. 

Lou R. Fifer, who has been manager of the 
Charles W. Johnson Lumber Co. for a year, is 
leaving that concern Jan. 1. He will be succeeded 
by W. D, Garland, who has been vice president and 
manager of the lumber department of the J. E. 
Morris Lumber Co. The C. W. Johnson Lumber 
Co. is preparing to open an office in Chicago and 
to place it in charge of an experienced man from 
the Coast. 

The mill and logging camps of the Snoqualmie 
Falls Lumber Co. at Snoqualmie, Wash., employing 
nine hundred men, closed down indefinitely Dec. 
4, with no prospect of resumption prior to Feb. 1, 
1921, and perhaps not at that time. In line with 
the policy of the Weyerhaeusers, Mill B at Everett, 
employing three hundred men, closed last Wednes- 
day. The reason for the shutdowns is the accumu- 
lation of stock, which is heavy, connected with the 
present uncertainties of the readjustment period. 
The employees of the Snoqualmie Falls Lumber Co. 
belong to the Loyal Legion of Loggers & Lum- 
bermen. 

Fred H. Parks, president of the Fred H. Parks 
Lumber Co., Seattle, left the latter part of the 
week for Chicago, New York and other eastern 
lumber centers, expecting to be gone a couple of 


months. He is accompanied by Mrs, Parks. Mr, 
Parks has been on the Coast for nearly twenty 
years, first as buyer for eastern concerns. He 
spent several years logging in British Columbia and 
during the war period was engaged in wood ship 
building in Seattle. He then became a partner in 
the Herron-Lawton-Parks Co. This concern has 
been discontinued and the Fred H. Parks Lumber 
Co, incorporated for $50,000, of which company 
Mr. Parks is president and manager. He special- 
izes in railroad and car material, altho handling 
everything in the way of west Coast forest prod- 
ucts. 

Extensive changes have just been completed by 
G. W. Ninemire, of Montesano, in the N. & M. 
Lumber Co. mill at Rochester, Wash. The mill, 
which is controlled by Mr. Ninemire, has been re- 
modeled. Formerly its daily capacity was 75,000 
feet but with the changes that have just been in- 
augurated has been increased to 125,000 feet. A 
new engine has been installed and a new planer. 
The N. & M. mill specializes on railroad material 
and also produces a general line of yard stock. 
The owners recently purchased additional standing 
timber adjoining the property. It conducts its 
logging operations in tree lengths, trimming along 
the trunk to the length desired. The mill has been 
down for several months while repairs were being 
made and is now reopening. A. W. Ninemire is 
sales manager. 

William M. Beebe, president of the Burton- 
Beebe Lumber Co., announces the opening of its 
Chicago offices in charge of Frank Beebe, who is 
widely known as sales manager for the Campbell 
Mill Co., Redmond. He will take charge of the 
Chicago office Jan. 1 and will have the title of dis- 
trict sales manager. 


A first class broom maker abandoned his trade 
when F. W. Belden took up the lumber business, 
Mr. Belden is now manager of the western office 
of the Central West Coal & Lumber Co., and a few 
days ago he received a number of samples of broom 
brush from his brother, E. L. Belden of Higgins, 
Tex. Examining them with the eye of an expert. 
Mr. Belden announced that there was enough of 
hurl in them to cover the brooms, with sufficient 
lower grade to make the inside and shoulder of the 
finished product. Mr. Belden has about three car- 
loads of broom corn and expects to market them in 
the Pacific Northwest. In the past he has supplied 
some of this stock for the school for the blind, 
where the making of brooms is the principal work, 
inasmuch as the manufacturing process can be 
conducted by touch. 


CENTRALIA, WASH. 


Dec. 18.—The mills continue to operate on old 
orders, but very little new business is being booked 
The mills closing down having transferred their 
uncut orders to the mills operating. There will 
be a general curtailment about the first of the year 
as most all of the mills are planning on a week or 
more shutdown and it is hoped by all that after 
the first of the year business will be better. The 
shingle market continues low. Logs are cheaper 
than last month but most of the large logging 
camps have closed down until after Jan. 1. 


EVERETT, WASH. 


Dec. 18.—The only development of note in the 
local situation this week was the closing of the 
great electrical plant of the Weyerhaeuser Timber 
Co.—Mill B. This plant was designed for continu- 
ous operation, with day and night shifts, and since 
it was first set in operation has been closed only 
for short periods for repairs, and almost continu- 
ously has employed full double crews. The older 
mill—A—operated by the Weyerhaeuser company 
here, is running, but this plant represents the total 
of lumber cutting plants in Everett now in opera- 
tion, and there is no certainty that this mill, also, 
may not be shut down. Likewise the shingle mills 
are idle, none of the operators having resumed pro- 
duction during the week. 

Managers of local plants, however, believe that 
conditions will so improve that resumption of pro- 
duction may be expected early in the new year, 
not later than March—possibly in February. Em- 
ployees are almost of one mind in the belief that 
when the plants again are set in motion a lower 
wage scale will apply, with considerable willing- 
ness to share in the readjustment necessary to 
meet competitive conditions affecting the market 
for Northwest products. 

During the week the Golden West Shingle Co., of 
Everett, one of the new concerns, prepared for the 
revival of business by raising its paid-in capital 
stock from $7,000 to $10,000. 

In Skagit County the Clear Lake Lumber Co., 
operating a sawmill and shingle plant at Clear 
Lake, a few miles from Mount Vernon, after sus- 
pension of activity for several weeks, resumed pro- 
duction of both lumber and shingles. 
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LEESVILLE, LA. 


Dec. 20.—Lumber manufacturers of this section 
report a slight improvement in the demand for 
southern pine during the last week. Prices on 
most items continue to hold firm. The delayed 
buying from the retail trade is not now expected to 
begin until after the holidays. There is every 
indication that the demand will be heavy and will 
tax the production of the mills to supply it after 
the first of the year. Altho the manufacturers gen- 
erally feel optimistic over the outlook for lumber, 
they, however, do not share the belief that prices 
will soar as they did last spring, believing that 
the lumber industry as well as almost every other 
industry is now undergoing a process of readjust- 
ment toward normal and the majority of the mill- 
men are now principally concerned with reducing 
overhead expenses; in many instances wage reduc- 
tions have been made. It is also expected that 
sweeping reductions in prices of other mill sup- 
plies will be made shortly which will mean a con- 
siderable saving to millmen in their operating costs. 

The Long-Bell Lumber Co. mills located at 
Ludington, Bon Ami, DeRidder and Longville are 
now operating only four days a week and have an- 
nounced that all wages will be cut back to 1918 
basis beginning Jan. 1. 

The large mills of the Central Coal & Coke Co. 
at Carson and Neame have closed down indefinitely, 
as have the W. R. Pickering Lumber Co. mills 
located at Pickering and Cravens, on account of 
the dull demand for lumber. 


HELENA, ARK. 


Dec. 20.—Despite the throwing out of work of a 
thousand men here by the shutting down of the 
lumber manufacturing plants, there is little un- 
employment. The Pekin Cooperage Co., of West 
Helena, now employs about one hundred fifty men 
and will continue to operate on what is known as 
tight barrel work. The Archer Lumber Co., of 
Helena, has tripled its capacity and output and 
employs 175 men. Kurz Bros. are operating at one- 
half capacity with 160 men. The Poinsett Lumber 
Co., of West Helena, owned by the Singer Manu- 
facturing Co., is building a new mill and is operat- 
ing its sawmill every day. Among the plants now 
closed are those of the Penrod-Jurdon Co., J. W. 
Dennison & Co., Arkansas Veneer Co., Theodore 
Fathauer Co., Rex Hoop & Stave Co. The Arkan- 
sas Short Leaf Lumber Co., of Pine Bluff, Dec. 10 
announced the shutting down of its big plant in the 
western part of the city for un indefinite period. 
Approximately two hundred men employed at the 
sawmill and in the woods are affected. 

The Stuttgart plant of the Arkmo Lumber Co., 
which operates plants thruout the State, has an- 
nounced that it is inaugurating a new policy by 
doing away with all credit business and selling 
strictly for cash. This policy is to take effect at 
once. Along with this the local manager announces 
sweeping reductions in prices of all building mate- 


rials, in some instances as much as 50 percent. 
LAUREL, MISS. 
Dec. 20.—It seems to be the unanimous opinion 


that there is nothing fundamentally wrong with the 
lumber market at this time. It must be remem- 
bered that lumber can be temporarily dispensed 
with for a longer period than flour, sugar etce., 
thereby causing less demand and consequently lower 
prices. Some of the large interests, owning mills 
here, recently decided that prices of southern pine 
had already declined too much and they changed 
their selling tactics by issuing new lists and giving 
instructions to get list prices or refuse the busi- 
ness. It is worthy of mention that their volume 
of orders has not decreased under this ruling. 

W. H. Bissell, John F. Ross, Ben Alexander and 
S. B. Bissell, of Wausau, Wis.; W. D. Alexander, of 
Normal, Ill., and C. J. Winton, of Minneapolis, 
Minn., officers and stockholders of the Wausau 
Southern Lumber Co. and the Marathon Lumber 
Co., visited the plants here last week. 

Heavy rains have prevailed during the last week 
in this entire section, causing considerable curtail- 
ment of logging operations in lowlands. 


WARREN, ARK. 


Dec. 20.—The market this week has been like 
that of the last several weeks. The list is weaker 
thruout and there is no increase in demand. Prac- 
tically every item has suffered somewhat, uppers 
showing the greater decline. The volume of orders 
Placed was about equal to last week’s volume. 
The one thing that has led the middleman to be- 
lieve that there will be more and better business 
in the near future is the number of inquiries being 
received, not only from the individual dealer but 
from the purchasing offices of line-yard concerns, 
and some of the industrials are looking for lumber. 
Judging from the general tone of these inquiries 
there is bound to be some business in a short while. 
The general opinion of the millman is that Jan- 





uary is going to be a good month with a rather 
heavy volume of sales compared with that of the 
last few’ months. The bulk of the business is 
still made up of orders from the country retailer 
for mixed cars. 

The labor situation is improving very materially. 
The cutting of production by a great many of the 
mills has thrown a good many men out of work, as 
has the eurtailing of expense by reducing crews. 
As a result the mills that are operating have very 
efficient crews and a good source of supply. There 
has been no general wage reduction as yet, but the 
current opinion is that there will be a cut around 
the first of the year. The weather has been very 
favorable to logging operations and operating 
mills have lost no time. The car supply continues 
to be ample. 

The hardwood situation shows no improvement. 
The mills that are getting any business are taking 
it at lower levels than before. The labor situation 
with hardwood mills is good. Cars and logs are 
in good supply. 


HOUSTON, TEX. 


Dec. 20.—A very considerable amount of business 
is being freely offered but usually carries a price 
that is not at all attractive to the manufacturer. 
Some of this business is being taken by mills that 
have decided to continue operations, but only 
enough to enable them to keep going. The market 
is somewhat weaker, but the manufacturer prefers 
to discontinue cutting rather than load up on or- 
ders carrying low prices. Several large inquiries 
have been received from line-yard concerns within 
the last few days but have caused no excitement 
whatever. 

The mills of the Kirby Lumber Co. closed down 
for an indefinite period on Dec. 18 and extensive 
improvements will be made around the plants. 
This company operates mills at Beaumont, Silsbee, 
Call, Steep Creek, Roganville, Village, Fuqua, 
Bronson, Bessmay, Browndell and Evadale, Tex. 

The retail trade has not improved in the least. 
Prices continue unreasonably high and all contem- 
plated building is being delayed. There is a notice- 
able decline in the wholesale prices of other build- 
ing material, and further declines are expected. 

The weather has improved, no rains of conse 
quence having fallen. 

The Palmetto Lumber Co. has announced the 
opening of a hardwood department. Its mill is 
located at Oakhurst, Tex., where the company has 
been manufacturing southern pine for the last 
twenty years. The timber consists mostly of 
white and red oak, ash and gum. 


NORFOLK, VA. 


Dec. 20.—The North Carolina pine market 
evinced very little life during last week and there 
is no doubt that the balance of December will 
be just as dull, if not duller, as the holiday season 
will have its usual depressing influence on buying. 
The idea advanced now for the future is that very 
probably business can not get any worse than it is 
and that an improvement will be noted after this 
year’s business has been closed out. It is ap- 
parent that the buying of lumber is the last thing 
given thought at present, and such price cutting 
as is being done still may bring forth an order or 
two but has not had any marked stimulating effect 
on buyers. About ten days ago it appeared that 
prices of North Carolina pine and competitive 
woods, such as southwestern stock and air dried 
lumber, were nearly on a par, but a further 
change has taken place since that time and 
these competitive woods are selling at lower prices 
or rather being offered at lower prices. Beginning 
today and during the next week many mills now 
operating will close down for the holidays as usual 
and will not resume operation again before Jan. 
10 to 15, if then. Production of forty-seven mills 
for the week ended Dec. 11 was 30 percent of nor- 
mal and will undoubtedly be below 20 percent for 
the remainder of this month. Shipments during 
the last two or three weeks have been larger than 
during November and in excess of actual produc- 
tion, denoting a continued depletion of surplus 
stocks on hand. 

There is very little inquiry for 4/4 edge No. 2 
and better or 4/4 stock widths. Some feelers are 
being put out and it has been found that the pine 
mills are endeavoring to maintain their last quota- 
tions which have been in effect now for some 
little time, altho competitive conditions may neces- 
sitate slight concessions on prompt shipments. 
Quite a few inquiries are received for 5/4 and 
thicker edge and stocks but these do not appeal to 
many mills now running. Retail yards operating 
planing mills are buying practically no stock, the 
majority endeavoring first to work off such high 
priced lumber as they have. 

There is little demand for 4/4 edge box and 


‘ other items of low grade rough stock. Box makers 


are buying cautiously, and, while appreciating the 
marked curtailment in production, are willing to 
take a chance on waiting, because the new busi- 
ness secured is light. Several large box plants in 
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and Piling up to 100 feet 
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Florida , 
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this vicinity will close down until the first of the 
year beginning today and in addition some have 
had to stop shipments of box lumber because their 
customers had shut down on them in receiving 
shooks. Prices of low grade stock have steadied 
again altho box men state they expect to buy at 
still lower prices later on. Active solicitation by 
small mills for orders due to lack of funds has 
influenced this feeling, but on the other hand 
many standard mills are sold up on 4/4 edge 6 
and 10 inch box until March 1. 


Occasional orders for mixed carlots of flooring, 
ceiling, partition and many other items are being 
received, but there is no life to the market. The 
prospects for building next year are a little bright- 
er, as other building materials are coming down 
in price and labor unions appear to be willing to 
listen to reason. Dressed lumber prices continue 
weak, more so in some items than in others, and 
will continue to decline slowly unless some im- 
provement takes place in the demand. Roofers 
are still being offered at ridiculous prices, with 
few takers, the kiln drying mills apparently being 
able to get more for their rough box than when 
worked into roofers. 


ORANGE, TEX. 


Dec. 20.—The big Orange mills are running 
steadily, but they wouldn’t be if it were not for 
their splendid export business—and this business 
is growing steadily in volume. One to three big 
vessels clear from Orange each week and the belief 
is current here that, with the establishment of a 
stable government in Mexico and the great busi- 
ness boom which is: sure to follow, such a thing 
as daily cargoes from here will not be uncommon, 
especially in view of the splendid business in gen- 
eral cargoes which the Orange Forwarding Co. has 
worked up. This company is now getting four 
Ward Line vessels a month and the Ward Line 
people have pledged the local company to allocate 
still more vessels to this port whenever conditions 
justify it. 

Interior orders are few and far between. A few 
retailers are buying small lots, but most of them 
are waiting until after inventories before placing 
orders. There are some few orders coming in for 
railroad bridge and car material and it is the 
current belief here that these will increase in size 
and numbers shortly. 

The Ward Line steamship Lake Conesus cleared 
from Orange Saturday morning for Tampico, car- 
rying a general cargo concentrated here for her 
by the Qrange Forwarding Co. and a consignment 
of lumber from the mills of the Lutcher & Moore 
Lumber Co. She is one of the four Ward Line 
ships permanently allocated to this port and it is 
expected there will be weekly sailings of this line 
from here to Tampico and Vera Cruz and return. 


BEAUMONT, TEX. 


Dec. 20.—The southern pine market failed to 
show an increase in strength during the last week, 
altho there was a little more buying. There might 
have been a slight decline on small lots here and 
there, but as a general rule the market has re- 
mained stationary. This slight increase in buying 
convinced manufacturers that retailers have been 
forced to pay some attention to stocks and that 
they may be expected to get back into the market 
not later than Jan. 15. This will apply to only a 
part of the Texas country yards, on account of the 
low price of cotton. Most Texas cities are still 
building and an increase in the demand is looked for 
from these yards. 


Manufacturers believe that the retailers have 
realized that as long as they stay out of the market 
mills that are down will continue to remain idle 
and that those running on short time will not make 
an effort to increase their output. With this con- 
dition existing there is no prospect of their beat- 
ing down the price by withholding orders. Mill- 
men, however, do not expect more than a slight 
advance should buying become general. There must 
be a better margin, however, for the producer, and 
this will probably be brought about by a reduction 
in the cost of production. While none of the large 
mills in this section has cut wages up to the 
present time, it is freely predicted that some of the 
former $1.25 men who have been on the payroll 
at $4 may find themselves drawing from $2.50 to 


$2.75. 
KANSAS CITY, MO. 


Dec. 21.—The lumber trade here has been pre- 
paring to enjoy the Christmas holidays, without 
much thought. of business to take up any of the 
time. The dullness existing in the trade has been 
accentuated by the approach of the holidays, by 
the taking of inventory and by the desire of buyers 
generally to sit around and wait until they get a 
peep into the new year to see what it may bring 
forth. In addition to other things, the labor situ- 
ation and the closing of numerous factories in the 


East are giving them something to ponder over and 
are making them more cautious than ever. The 
impression is growing that wage readjustments are 
going to be in order after the first of the year and 
the ‘“‘open shop” idea is getting a lot of attention. 
Between the two, taking other conditions into con- 
sideration, retailers begin to suspect that lower 
building costs may be the outcome, and the retail- 
ers want to “pick a winner.” For that reason 
they are inclined to be more cautious than ever 
about getting into the market. 

The impression appears to be general that after 
the first of the year developments will come much 
more rapidly and, figuring that “anything may hap- 
pen and most of it will,’”’ lumber buyers prefer to 
see what some of these developments are going 
to be. 


Meantime, in most of the southwestern cities the 
housing shortage is just as acute as it was a year 
ago and rents are just as high. Many people want 
to build homes and many quantity builders would 
like to make a start but hold back for the same 
reason that the retail lumber dealer holds back 
on his buying. 


MINNEAPOLIS, MINN. 


Dec. 22.—The Crookston Lumber Co., one of the 
largest of the Shevlin-Carpenter-Clarke group, has 
filed an amendment to its corporate articles, in- 
creasing the amount of its authorized capital stock 
from $4,000,000 to $6,000,000. The additional 
capital will not be issued at this time, officers of 
the company say. 

J. H. Bloedel, of the Bloedel Donovan Mills, 
Bellingham, Wash., was here last week for twenty- 
four hours, while on his way east to spend the 
holidays with his family. He visited here with 
W. W. Vawter. 

L. F. Aitchison, of the Aitchison Lumber Co., 
Albert Lea, Minn., has returned from a tour of 
several weeks on the Pacific coast. 

James G. Wallace, of the Wallace-Ballord Lum- 
ber Co., is back from a business trip to the Pacific 
coast. He visited the company’s mill at Dalkena, 
Wash. 

H. ©. Deneen, sales manager for the Shevlin- 
Clarke Lumber Co., in Canada, has been here visit- 
ing the company’s offices, and reports a quiet con- 
dition of trade north of the international boun- 
dary. 

N. E. Boucher, secretary of the Northern White 
Cedar Association, is in Washington attending the 
forest products rate hearing before the Interstate 
Commerce Commission. 


HATTIESBURG, MISS. 


Dec. 20.—Every sawmill in Mississippi will close 
down for at least two days to give its employees 
Friday and Saturday for the usual Christmas cele- 
bration. A number who expected to close down for 
the Christmas holidays and remain down in order 
to do necessary repairs will resume operations Mon- 
day, Dec. 27, in order to cut out certain orders by 
Jan. 1. The week is starting off with considerable 
business being offered the mills, and it looks now as 
if the first half of this week will show up in busi- 
ness placed to the average of the last several weeks. 
The mills have reason to believe that within a 
short time after the new year the volume of orders 
will be increased to a point where normal opera- 
tions can be resumed. 

The large mill of the Jordan River Lumber 
Co., at Kiln, Miss., will be closed down until early 
in January for general repairs. While the kiln 
plant is down the Lumberton plant of the company 
will be operated on a 6-day basis. The Beckner 
Lumber Co., which operates a 25,000-foot capacity 
sawmill near Poplarville, Miss., will close down in 
a few days, as it will have cut up what stumpage 
it owns near its present mill site. 


BALTIMORE, MD. 


Dec. 20.—This city is to get another western con- 
cern prominent in the lumber trade,.or at least a 
branch of the corporation, the Radford & Wright 
Co., of Oshkosh, manufacturer of sash, doors and 
millwork, having decided to establish a plant here 
to take care of the business in this section. The 
warehouse at Howard and West streets, where the 
Baltimore Sash & Door Co. was formerly located, 
has been secured, it is reported, and work is to 
begin shortly after the first of the year. It is said 
that not only will the company assemble the stocks 
turned out in the West, but that it will also manu- 
facture from the raw material. ; 

Among the visiting lumbermen here recently was 
Chester F. Korn, of the Korn Co., of Cincinnati, 
who stopped in Baltimore on his way to Sumter, 
S. C., to look after the operation of the large 
sawmill established there by the company. The 
plant, which began operations during the last sum- 
mer, has been kept running ever since, and there 
is said to be no intention to shut down for the 
present. 





DECEMBER 25, 1920 





Mr. Chatin, of the Overseas Lumber Co., of New 
York, was here also last week, having run down 
from headquarters to look after some shipments of 
export lumber routed by way of this port. 

Max Kosse, of the Kosse, Shoe & Schleyer Co., 
Cincinnati, stopped in Baltimore last week on 
his way to New York on Wednesday, and conferred 
with W. Schleyer, who has charge of the Baltimore 
branch office and yard. 

Another caller was W. E. McKee, of James 
Webster & Bro., timber brokers of Liverpool, who 
had been in the United States for about two 
months, getting a close view of lumber trade condi- 
tions, and who was on his way to New York to 
take the steamer for home. He sailed on December 
11. While here Mr. McKee called on Harvey M. 
Dickson, secretary of the National Lumber Ex- 
porters’ Association. 

The large sawmill and planing mill of the E. E. 
Jackson Lumber Co. at Riderwood, Ala., has been 
shut down until after New Year for the annual 
overhauling. Operations were discontinued about 
two weeks ago, and the suspension is somewhat 
more prolonged than usual. 


NEW YORK, N. Y 


Dec. 22.—The year of 1920 closes with lumber 
prices lower than they have been for twelve 
months, a slight decrease having been noted in 
the general scale prevailing a week ago. The 
last week of the year also finds building operations 
in New York City and vicinity nearer a standstill 
than they have been at any time in some years. 
From all directions the only news is “nothing 
doing,” and the city has been scoured for some- 
one who would add a note of cheer to the mono- 
tone. 

The general verdict is, however, that 1921 will 
be a boom year. Richard Gibbons, erstwhile dealer 
in lumber and building, and president of the Gib- 
bons Co., one of the biggest firms of building con- 
tractors in Brooklyn, maintains there is no real 
depression in business in this country. He says 
“the fall in the price of lumber and other build- 
ing materials, and an adequate supply of compe- 
tent labor, constitute two of the chief reasons why 
we shall see an early advance in building.” 

On the eve of a new year, with a rosy horizon 
in the offing, the lumbermen of New York are 
adopting a conservative policy. They are content 
to take a safe, waiting course. They have not 
rushed to buying with prices off, even if they have 
been assured that rock bottom has been reached. 

In the aggregate, lumber stocks in New York 
and vicinity may be said to be bélow the average 
for the time of year. Building material manu- 
facturers, as one authority puts it, were the first to 
feel a reaction coming on, but they are likely to 
be the last to experience a recovery. When the 
recovery comes, they may find themselves in a bad 
way to meet it, but to that extent they apparently 
are willing to take chances. 


BIRMINGHAM, ALA. 


Dec. 20.—The lumber market for the present re- 
mains quiet, with practically no change in prices. 
According to local lumbermen the reason for the 
decreased demand at this particular time is that 
the retail yards are now getting ready to take in- 
ventories and will not do their buying until after 
the first of the year, when they will prepare for 
the big spring demand. 

In spite of dull business for the last few months, 
most wholesale lumbermen feel that the year has 
been fairly prosperous and they look forward 
to unusually good business during the coming year. 

Below is given a condensed statement of the 
shipments of the Kaul Lumber Co. for November: 
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NEW ORLEANS, LA. 


Dec. 20.—The first of the year will see two new 
cypress plants in operation in Louisiana, with the 
probability that the State’s cypress cut for 1921 
may show an increase over that of 1920 notwith- 
standing the prevailing impression that Louisiana’s 
cypress production had passed its peak. The Bald- 
win Lumber Co.’s new plant at Lafayette is ex- 
pected to be ready for operation by New Year’s 
Day and the same report comes from Pontchatoula, 
where the Williams Lumber Co, is completing a 


new mill. Both plants are thoroly modern. The 
eypress plant building at Pontchatoula for Joseph 
Rathborne and associates will also be ready for 
operation, it is understood, early in 1921. 

Dahlberg & Co., of Wilmington, Del., have pur- 
chased a plantation tract in Jefferson Parish, 
across the river from New Orleans and have begun 
construction of a million-dollar plant for the man- 
ufacture of building board, to be used for siding, 
wall and roofing purposes, out of bagasse, which is 
the “trade name” for the cane refuse from the 
sugar factories. The process to be used was in- 
vented by Dr. Munroe, of Washington. D. G. 
Dahlberg, of Minneapolis, who is president of the 
company, is a veteran of the pulp and paper in- 
dustry. Among his associates in the company are 
named B. K. and W. R. Edwards, president and vice 
president of the Edwards & Bradford Lumber Co., 
Chicago, and J. W, Thompson, a prominent St. 
Louis contractor. It is estimated that the plant 
will use 12,000 tons of bagasse annually. 

Advices from Gulfport, Miss., state that arrange- 
ments have been made for the export movement 
thru that port of six cargoes of staves to Trinidad 
for the Barber Asphalt Co. The vessels engaged 
in the movement will bring back asphalt cargoes. 


ST. LOUIS, MO. 


Dec. 21.—The holiday dullness in the retail lum- 
ber business prevails now, the market being even 
duller than usual at this time of the year. While 
the number of estimates in the hands of retailers 
are negligible, it is believed that a number of build- 
ing projects which have been under consideration 
for some time will be taken up early in 1921. 

P. R. Pease, secretary Galloway-Pease Lumber 
Co., Poplar Bluff, Mo., manufacturer of hard- 
woods, who was here today, said that the com- 
pany’s mill will be closed down for about two 
weeks awaiting the stabilization of the market. 

H. J. Reinhard, vice president and general 
manager of the McMullen-Reinhard Lumber Co., 
Haiti, Mo., was in St. Louis on his way to Chi- 
cago. He reports that the company is receiving 
enough inquiries to indicate that after the first of 
the year there will be quite an increase in the 
demand for hardwoods. 

William Petrie, manager of the cypress depart- 
ment of the Pine Plume Lumber Co., Savannah, 
Ga., was here recently calling on the trade. 

R. L. Learmont, representative in Chicago of the 
Natalbany Lumber Co., came to St. Louis, where 
he formerly resided, to spend the Christmas holi- 


days. 
SHREVEPORT, LA. 


Dec. 20.—Demand presents about the same fea- 
tures as for the last thirty days. There has been 
a very unusual volume of inquiries. A few buyers 
have apparently undertaken to stock up but their 
efforts have been accompanied by an attempt to 
place even lower prices on their offers than really 
constitute the market, hence there has been very 
little business going. So many of the mills are 
now closed down that special orders are going beg- 
ging, and commission men report that they are 
having unusual trouble in locating desirable mills 
that can get out such items as dressed timbers, 
certain items of upper grades and special cuttings 
of various kinds. When buying does start this 
will be one of the influences that will bring about 
better prices. Finish is getting very scarce for 
the reason that the mills have been shipping out 
their shed stock, which they can do without run- 
ning the mill or the planer, and notwithstanding 
the fact that some of the larger mills have not yet 
reduced their stocks to a dangerous level, assort- 
ments are badly broken. 

Car supply was never better and the time it 
takes for a car to move from here to St. Louis now 
is generally not more than four or five days. Con- 
siderable wage reductions have already taken place, 
but there is plenty of labor at all of the mills. 
The weather has been fairly good and there has 
been no long continued periods of rain to interfere 
with logging. A number of the mills have been 
banking logs, so that if demand does start up they 
will have a supply to start on. But at present a 
conservative estimate of the curtailment would be 
about 60 to 65 percent. 


PHILADELPHIA, PA. 


Dec. 20.—Everybody here in the lumber trade 
seems to have the “ifs’’; each one is wishing the 
other the compliments of the season with reserva- 
tions. The retailer wants the wholesaler to assure 
him of lower prices and the wholesaler is passing 
these good wishes to the mill. The employees are 
paying their compliments to the employers “if” 
they do not get their wages reduced. The result 
is that every one is spending his time wondering 
instead of doing business. 
expected at this time of year, but the last week 
has been duller than the average at this season. A 
little business has developed from those who are 
wise enough to see ahead and a little from those 
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who need lumber for immediate use. One retailer 
advanced the unique excuse that he was afraid to 
order his spring stock because he was afraid a lot 
of others would order at the same time and force 
the price up. There apparently is some cause for 
his apprehension, for a large proportion of the 
mills furnishing this territory are now closed or 
working on very low production, and the amount 
of lumber being accumulated at shipping points is 
small. There has been a little business from the 
larger industrial plants, but little of it for the 
future. Demand has been better for high grade 
material than for low. Buying of lumber by plan- 
ing mills, furniture factories, box factories, etc., is 
inactive. In all lines, however, there is the expec- 
tation of improvement beginning shortly after the 
first of the new year. 

Among the hardwoods there is some demand for 
high grade oak, ash and basswood, but the demand 
for the lower grades is almost nonexistent. Prices 
are very uncertain in the entire line. White pine, 
spruce and hemlock are selling slowly at moderate 
prices. Cypress sales are slow but prices hold 
fairly well. Longleaf southern pine in timbers and 
flooring finds some demand, but boards and sizes in 
both longleaf and North Carolina are plentiful and 
prices are low. Lath and shingles are freely of- 
fered at low prices. 

The Lumbermen’s Exchange has decided to hold 
a “Year End Fellowship Meeting’’.on the last day 
of the year, in Griffith Hall. This will probably 
consist of a luncheon, a few words of greeting from 
the president and an entertainment program. 

The Union Wholesale Lumber Co., with head- 
quarters at Youngstown, Ohio, has opened a sales 
office here at 1025 Widener Building. This concern 
specializes in southern pine and North Carolina. 
The local office is in charge of J. E. Coggin, whose 
experience with the Camp Manufacturing Co., at 
Franklin, W. Va., and with Hallowell & Souder, of 
this city, enables him to handle any part of the 
business from the stump to the yard. It is the 
expectation of this concern to build up a sales 
force operating out of this office and covering this 
territory thoroly. 


PITTSBURGH, PA. 


Dec. 21.—Extreme dullness continues in the lum- 
ber market here and no price changes of any spe- 
cial consequence have been noted since last week. 
Some of the leading wholesalers admit they are 
merely marking time for the present, tho they 
still adhere to the belief that the bottom has been 
reached so far as price levels are concerned, and 
that there is bound to be a marked advance soon 
after the first of the year. The holiday lull was 
not unexpected and will probably be followed by 
better business not later than Feb. 1. Not many 
inquiries are being received now and few actual 
sales are reported. Some of the salesmen have 
been called in off the road. A few plans are being 
proposed for corporations and other groups to 
assist in financing home building in the Pitts- 
burgh district, but nothing definite in that line 
has been consummated lately. 


DULUTH, MINN. 


Dec. 22.—Lumber jobbers on this market are 
practically holidaying just now. As far as could 
be learned no new orders have been booked from 
eastern sources for lumber here during the last few 
days. Some nibbling by interests at Tonawanda 
and Buffalo was reported and some white pine lum- 
ber and dimension stuff was shipped to dealers 
operating line yards over Minnesota and North Da- 
kota. Some dimension timber was taken by con- 
tractors engaged in bridge construction at two 
points in Minnesota. 

Price lists in white pine lumber are being held 
at the basis announced a few weeks ago and deal- 
ers here appear to be sanguine that the market 
has been stabilized. Further weakness was re- 
ported in western fir lumber and dimension stuff 
so that jobbers in those materials here are very 
much up in the air. A disquieting feature noted by 
representatives of western mills is the flood of 
claims coming in for allownaces on cars being de- 
livered. All kinds of deductions for quality and 
shortages etc., are being asked for and jobbers are 
being given a peck of trouble on that account. This 
is attributed to efforts on the part of dealers who 
bought at higher prices to cut their losses in a 
measure. Lumbering operations have become more 
active in this territory as a result of colder weather 
enabling operators to go ahead with the filling up of 
their camps for the season. An official of the Vir- 
ginia & Rainy Lake Co. asserted that it has brought 
up its logging force to nearly the quota aimed at, 
2,500 men. Statements to the same effect were 
made by the Cloquet Lumber Co. and other oper- 
ators. The Virginia & Rainy Lake Co. has an- 
nounced that its big mill at Virginia will begin 
operations for the season early in January, as the 
prospects now are that enough logs will be avail- 
able to keep it going. 

H. C. Hornby, representing the Weyerhaeuser 
interests at Cloquet, Minn., has set the lead in 
promoting the rebuilding of homes in that city. 


At a mass meeting held there last Saturday he an- 
nounced that the lumber company would grant 
a reduction in prices of lumber to anyone desiring 
to build up till March 138, next. That reduction 
would be $5 a thousand feet on dimension stuff 
from the price list of Oct, 26 last; $10 discount on 
the price of boards, and $1 a thousand on lath. 


TORONTO, ONT. 


Dec. 20.—Altho trade is very quiet, as is usual 
at this time of year, there is a great increase in 
the number of inquiries that are being received. 
This is in harmony with the general belief that 
retail yard stocks and consumers’ stocks have been 
allowed to run down very low. j 

The wholesale hardwood business in Ontario is 
very quiet. Very little business is reported except 
in cases where the consumers or dealers require 
the stock for immediate delivery. On the other 
hand, there seems to be an increased tendency 
by the trade to ask for quotations for immediate 
use. There is no speculative buying. 

The removal of the luxury tax, announced today, 
by the Canadian Government, is expected to help 
considerably in connection with the trade with 
manufacturers of pianos, furniture, musical in- 
struments, automobiles ete.. Merchants dealing in 
these lines have been loud in their criticism of 
the luxury tax, and have claimed that it was re- 
straining business very seriously. The removal of 
the tax should help to stimulate trade, altho its 
benefits may not be reaped until about Feb. 1. 

L. D. Barclay, formerly eastern Canadian repre- 
sentative for the Canadian Western Lumber Co., 
has joined the staff of the Central Canada Lumber 
Co., Toronto, and is now on his way to Edmonton 
and Vancouver on a business trip for his new firm. 
The Central Canada Lumber Co., intends to estab- 
lish connections for British Columbia stocks and 
Mr. Barclay is in the West for this purpose. 

R. G. Chesbro, of Toronto, eastern Canadian rep- 
resentative for the Allen-Stoltze Lumber Co., Van- 
couver, B. C., and P. L. Canfield, of Woodstock, 
who represents Mr. Chesbro in western Ontario, 
have returned from a business trip to British 
Columbia. 


PLAN SECURES INCREASED EFFICIENCY 


CINCINNATI, OHIO, Dec. 20.—The Cincinnati 
Coffin Co., which about five months ago inaugu- 
rated a system of industrial relations based up- 
on the Leitch plan of industrial democracy, is 
well satisfied with the results from its experi- 
ment thus far. The company employs about 
five hundred men. An official of the company 
sums up the results as follows: ‘‘Our men 
formerly worked ‘for’ the company, they are 
now working ‘with’ the company, as a result of 
which both employee and employer are receiv- 
ing benefits impossible under the old system.’’ 

The industrial democracy plan is administered 
thru the medium of a house of representatives, 
the members of which are elected by the em- 
ployees, and a senate composed of departmental 
heads. After matters pertaining to the inter- 
ests or welfare of the employees have passed 
both houses they are submitted to the cabinet, 
composed of the president, vice president, see- 
retary, treasurer, general manager and superin- 
vendent. During the period the plan has been 
in operation the cabinet has not had any occa- 
sion to veto any action taken by the two houses. 

Many valuable ideas have been suggested by 
the employees, resulting in considerable saving 
both in labor and overhead. The safety com- 
mittee also has done very efficient work in pro- 
moting safety conditions around the plant. 

Commenting particularly on the savings ef- 
fected, Vice President Raymond Betts said: 

Like many other businesses, ours has been very 
quiet during the months the new plan has been in 
operation, so that the opportunity for saving has 
not always been present. Whenever we have had 
business in sufficient volume savings have averaged 
12 percent, and with better business conditions we 
expect them to go much higher. In fact, in some 
departments where orders have been more freely 
placed and the opportunities for saving accordingly 
increased, they have gone as high as 49 percent. 

We are very much pleased with our plan and 
believe it is growing stronger all the time and that 
the greatest benefits, both for the company and our 
employees, will not be realized until it has been in 
operation for several years. 

In the matter of wages, which always is one of 
the danger spots in a plan of this kind, the house 
of representatives early realized that the fairest 
way of determining an employee’s wage was to 
give him what he was actually worth. Therefore 
when a motion was introduced to install a card 
grading system, whereby an employer is able to 
determine the value of any individual employee, 
as indicated by quantity and quality of his work, 
it was carried without a dissenting vote. 
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LUMBER ATTORNEY PASSES AWAY 

A man of prominence in lumber as well as in 
law circles passed away last Friday morning 
when the death occurred of Elmer H. Adams, 
senior member of the widely known Chicago law 
firm of Adams, Childs, Bobb & Wescott. 

Mr. Adams died suddenly from heart failure. 
While returning from a business trip to Wash- 
ington, D. C., a few days before, he suffered a 
severe heart attack and in a serious condition 
was taken from the train to his home, at 52 
Bellevue Place, where he rallied under the best 
medical attention. He was up and about on 
Thursday, and went to his offices in the Fort 
Dearborn Bank Building, but the effort was too 
great and that night he had a relapse. On 
Friday morning he felt improved again, and 
little fear for his life was entertained. He 
asked his nurse for a cup of coffee, after drink- 
ing which be dropped quietly asleep. A short 
time afterward it was discovered that he had 
expired. 

Mr. Adams was a self made man, and pos- 
sessed all those virtues which make a man re- 
spected and highly esteemed by all who come in 
contact with him. 

He was born in New Windsor, IIl., on Sept. 
22, 1870, and came to Chicago while a young 
man, possessing little more than a burning am- 
bition. One of his first steps upon arrival in 
this city was to enroll in Northwestern Law 
School, and it was about 
this same time that he (5, Sl 
received his first intro- | 
duction into the build- 
ing material industry 
which he afterward 
served faithfully and 
well in his legal capac- 





THE LATE 
BLMER H. ADAMS 





ity. He went to work 
making window screens 
to pay his way thru law 
school, and in this hum- 
ble job he made it his 
business to learn many 
things that stood him in 
good stead in later life. 
After graduation he be- 
came connected with 
Israel Cowan, who con- 
ducted a lien bureau, and was instrumental in 
securing a great many lumbermen and other 
building material people as clients of that or- 
ganization. 

It was in this connection that Mr. Adams 
came into contact with Edward L. Thornton, to 
whom he became legal adviser and life long 
friend. It was perhaps principally thru Mr. 
Thornton that Mr. Adams entered into his in- 
timate association with the lumber industry. 
When the Thornton-Claney Lumber Co. was or- 
ganized the young attorney became that con- 
cern’s legal adviser as well as a stockholder. 
However, he had by this time already built up 
a wide circle of friends among the lumbermen, 
and as time went by became more and more 
closely associated with them and their indus- 
try. Hence he derived his title of ‘‘lumber- 
man attorney.’’ 

It was largely thru Mr. Adams’ activities in 
lien matters that the Illinois lien law was per- 
fected into a model for the country, and in such 
matters he often represented the Illinois Lumber 
& Builders’ Supply Dealers’ Association and 
the Lumbermen’s Association of Chicago, for 
which latter organization he was attorney for 
a number of years. For many years he was in 
regular attendance at the annual meetings of 
the Illinois Lumber & Builders’ Supply Dealers’ 
Association, and addressed them very construc- 
tively on lien matters. 

Mr. Adams was also one of the organizers of 
the Lumbermen’s Mutual Insurance Co., to- 











gether with J. S. Kemper, F. L. Brown, Homer 
Chandler and George J. Farnsworth, and he was 
closely associated with that organization until 
his death. 

About ten years ago Mr. Adams and George 
Whitney bought out the Marsh & Bingham in- 
terests, and operated their Thirty-fifth Street 


_ yards until they closed them up and sold their 


entire yard stock to the Thornton-Claney Lum- 
ber Co. some three or four years later. The 
Marsh & Bingham Co., however, remained in 
business, with offices in the loop. At the reorgan- 
ization of the company in June, 1919, Mr. 
Adams, altho no longer actively engaged in the 
business, was elected secretary, and his son 
Stanley became treasurer, which office he now 
occupies. Mr. Adams also was closely connected 
with various west Coast lumber interests. 

Mr. Adams always was active in civic affairs, 
and was an energetic and influential member 
of the Chicago Association of Commerce. For 
a term he served as chairman of the ways and 
means committee of that organization, and in 
that office made an impressive exhibition of his 
great executive abilities. However, he was es- 
sentially a lawyer, specializing in lumber and 
building material cases, and always preserved 
his early interest in the lien law. He practised 
law in Chicago for twenty-seven years, and was 
one of the most respected members of the Illi- 
nois bar. 

Mr. Adams was a Mason, a member of the 
American Bar Association and of the Chicago 
Athletic, Mid-Day, South Shore Country and 
Glen View Golf clubs. 

Burial services were held last Sunday after- 
noon at the residence, and interment at Rosehill 
Cemetery. A large number of the lumbermen 
of the city attended, as well as of his legal 
colleagues, club associates and a host of per- 
sonal friends, and the floral offerings were ex- 
ceptionally large, tokens of the great esteem 
in which he was held. The pall bearers were 
T. E. Wilder, John C. Spry, John Fletcher, Z. 
Silversparre, E. L. Thornton, Charles F. Thomp- 
son, J. W. Embree and Wirt Humphrey. 

Mr. Adams is survived by a widow and two 
sons, Stanley B. and Thornton Shaw, and by a 
brother, Judge Asa G. Adams, who was recently 
elected to the municipal court. 





BENJAMIN HOLT, president of the Holt 
Manufacturing Co., died at Stockton, Calif., on 
Dec. 5 at the age of 72. It is not generally 
known that Mr. Holt was, in his early days 
closely associated with the manufacture of hard- 
wood lumber. He and his two brothers in 1868 
began the manufacture of wagon spokes and 
hubs, shipping this material and also hardwood 
lumber into all parts of the country. In 1873 
he established the wagon wheel business at 
Concord, N. H., which gave him his wide repu- 
tation in that field. In 1871 the three brothers 
entered the hardwood and wheel business which 
had been established earlier in San Francisco 
by their brother Charles H. Holt. The new 
firm was known as Holt Brothers Co., and: in 
1883 Benjamin Holt went west to begin the man- 
ufacture of wagon wheels at Stockton, first 
under the name of the Stockton Wheel Co. In 
1892 the Holt Manufacturing Co. was incorpo- 
rated. It was Benjamin Holt’s. inventive 
genius that led the company into the tractor 
and harvester business in which its greatest 
fame has been made. 





JOHN MADISON DENNETT, former lumber 
manufacturer of Manistee, Mich., died at Ta- 
coma, Wash., Dec. 14, after a short illness, at 
the age of 83. Mr. Dennett was president of 
the Dennett Flour Milling Co. at the time of his 
death, and had resided in Tacoma for the last 
twenty years. He had been engaged in the 
lumber business at Manistee from 1867 to 1878, 
his plant being finally destroyed by fire. After 
this he moved west and entered the flour and 
grain business in North Dakota. Mr. Dennett 
founded the company of which he was head 
when he was past 70 years of age, and at the 
time of his death it was one of the largest oper- 
ating on the Pacific Coast. 


R. S. GRANGER, formerly of Harrison, Ark., 
one of the leading business men of North 
Arkansas and a partner in the Granger-Kelley 
Lumber Co., of Eureka Springs, Ark., died on 
Dec. 12 of bronchial pneumonia. He was 
former president of the Citizens Bank at Har- 


rison. 
(Concluded on Page 150) 
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Baxter Stalleup, of the Trinity County Lumber 
Co., Groveton, Tex., was in Chicago during the 
latter part of last week. 


C. D. Root, secretary of the Retail Lumber Deal- 
ers’ Association of Indiana, Crown Point, Ind., 
was in the city during the week on association 
business. 


August C. Ebenreiter, vice president of the Quix- 
ley Lumber Co., and family, are spending the holi- 
days with relatives and friends at Kewaskum 
and Plymouth, Wis. 


R. F. Hunter, of H. & E. F. Hunter, Chillicothe, 
Ill, was a visiting retail lumberman during the 
week. He expects a good volume of building in 
Peoria County during the next year and his com- 
pany is laying its plans accordingly. 


W. J. Cashion, formerly assistant purchasing 
agent of the Chicago North Western Railroad, has 
opened an office in the Fisher Building, this city, 
as the representative of the Hill-Behan Lumber 
Co., of St. Louis, Mo. This concern specializes in 
railroad material. 


William H. Altemus, treasurer of the Altemus 
Lumber Co., with headquarters at Newark, N. J., 
recently paid a visit to Chicago. Mr. Altemus has 
been looking after business affairs connected with 
this company in the West and visiting the Chi- 
cago office. The company operates a mill at Beau- 
dette, Minn., and another at Ruthven, Ala. 


MacClellan Lanning, vice president of the Henry 
D. Davis Lumber Co., Portland, Ore., passed thru 
Chicago early this week on his way home from the 
East, where he has spent the last three weeks 
studying current and prospective market condi- 
tions. He reports the outlook for business on the 
Atlantic seaboard to be better than he had ex- 
pected. 


T. T. Van Swearingen, special representative of 
Carstens & Earles (Inc.), Seattle, Wash., spent sev- 
eral days in Chicago recently attending to some 
business affairs and conferring with various lum- 
bermen. From Chicago he went to Columbus, Ohio, 
his old home, where he spent Christmas. Before 
returning to Seattle Mr. Van Swearingen will make 
an extended trip thru the East and middle West. 


Clyde Wilson, Chicago representative for the 
Deer Park Lumber Co., Deer Park, Wash., re- 
turned last week from the East, where he has 
spent about eight weeks on business matters con- 
nected with his concern, and left early this week 
for his home in Spokane to spend the holidays. 
Mr. Wilson said that trade in New York and Penn- 
sylvania was more active than in the Chicago ter- 
ritory, and that the outlook there was for good 
business soon after the New Year. 


R. C. Clark, of the Tremont Lumber Co., tells 
the story of a Douglas fir concern which shipped 
into this territory a transit car containing 30,012 
feet of 2x6-inch No. 1 common. The car was sold 
the other day, to escape demurrage, for $840.45. 
The freight on it amounted to $812.94, leaving a 
balance of $27.51. Then the customer took his 2 
percent discount, and the concern paid to the com- 
mission man who placed the car the usual $1 per 
thousand commission—which incident illustrates 
the dangers of the transit car business ——— these 
days. 


CLEVELANDER ORGANIZES FIRM 


CLEVELAND, OHIO, Dec. 20.—Arthur V. Grush, 
for several years connected with leading lumber 
interests as representative in northern Ohio, and 
more recently connected with the firm of John W. 
Enoch Co., has organized his own firm, to specialize 
in southern pine, hardwoods and Coast products. 
He will be established at 2052 East Highty-eighth 
Street, Cleveland. The John W. Enoch Co., with 
headquarters at 419 Hippodrome Building, will con- 
tinue under the management of John W. Enoch. 


CANDIDATE FOR POSTMASTER 


CINCINNATI, OHIO, Dec. 20.—A. L. Behymer, 
secretary of the Yellow Pine Wholesalers’ Associa- 
tion, with headquarters here, has announced him- 
self a candidate for the office of second assistant 
postmaster general under the Harding administra- 
tion. Mr. Behymer spent many years as an em- 
ployee of the Postoffice Department and is thoroly 
familiar with the department and its workings. 
He has the support of the congressional representa- 
tives from southern Ohio. Mr. Behymer was 
secretary of the first Harding club of Ohio during 
the campaign. 





BOGALUSA INVITES BALL TEAM 


St. Louts, Mo., Dec. 21.—Bogalusa, that enter- 
prising little sawmill town in Louisiana, has made 
another bid for fame. This time is an applicant 
for the 1921 training headquarters of the St. 
Louis American League Baseball Team, which 
each year spends several weeks in some southern 
city getting its men in condition for the regular 
baseball season. The Chamber of Commerce of 
Bogalusa sent the invitation to Robert Quinn, 
manager of the Browns, in the form of a telegram 
as follows: 

“Understand you want a location for a training 
camp. We have the place you need; good hotel 
facilities, golf links, plenty of quail and squirrels 
to hunt; seventy miles from New Orleans; best 
diamond, best water and the best climate on the 
globe. If interested, wire us, and we will forward 
more detailed data.” 

The selection of a training place will be made 
within the next week or so. 


CHRISTMAS GREETINGS RECEIVED 


With sincere appreciation the AMERICAN LuM- 
BERMAN acknowledges the receipt of Christmas and 
New Year greeting cards from the following mem- 
bers of the trade and others: 


Stone & Hersey, Newark, N. J.; Robert B. Allen, 
secretary-manager, West Coast Lumbermen’s As- 
sociation, Seattle, Wash.; Bloedel Donovan Lum- 
ber Mills, Bellingham, Wash.; E. C. Atkins & 
Co. (Inc.), Indianapolis, Ind.; Charles H. Flato, 
jr., vice president, the Kingsville Lumber Co., 
Kingsville, Tex.; George F. Gray, New York City, 
N. Y.; Earl Bartholomew, Chicago, Ill.; Fred G. 
Steenberg, Fond du Lac, Wis.; Moore Dry Kiln 
Co., Jacksonville, Fla.; Russe & Burgess (Inc.), 
Memphis, Tenn.; Thornton-Claney Lumber Co., 
Chicago, Ill.; Garden City Window Shade Co., Chi- 
cago, Ill.; Charles S. Keith, Kansas City, Mo.:; 
Webfoot Lumber Co., Portland, Ore.; Puget Mill 
Co., Seattle, Wash.; George D. Griffith & Co., Chi- 
cago, IIl.; Finkbine Lumber Co., Jackson, Miss. ; 
A. CR. Shop (Inc.), Chicago, Il. ; Wilson Comp- 
ton, secretary-manager, National Lumber Manufac- 
turers’ Association, Chicago, Ill.; E. P. Mallam, 
secretary, Albama Statistical Bureau, Birmingham, 
Ala.; Rowland S. Utley, Chicago, Ill.; St. Louis 
Lumber Co., St. Louis, Mo.; Cherry Lumber Co., 
Cincinnati, Ohio; The Lidgerwood Manufacturing 
Co., New York City, N. Y.: Ben S. Woodhead, 
president, Beaumont Lumber Co., Beaumont, Tex. ; 
P. T. Langan, P. T. Langan Lumber Co., Cairo, 
Ill.; Paul E. Kendall, Kansas City, Mo.; Arch W. 
Looney, Pittsburgh, Pa.; Long-Bell Lumber Co., 
Kansas City, Mo. 


.NEW SALES OFFICE OPENED 


MoBILE, ALA., Dec. 20.—Announcement is made 
by the Alabama Pine Lumber Co., with headquar- 
ters at Pine Hill, Ala., of the opening by that 
concern of a sales office in this city under the 
management of Prentice Dendy, a well known 
young lumberman. Mr. Dendy has been in the 
lumber game since 1910, and for the four years 
previous to March, 1920, he was sales manager for 
the W. G. Mitchell Lumber Co., of Shortleaf, Ala., 
and since that time has been connected with the. 
Gulfport Wholesale Lumber Co., of Gulfport, 
Miss., in the capacity of assistant to the general 
manager. 

The Alabama Pine Lumber Co. manufactures and 
wholesales southern pine lumber and its object in 
opening an office in this city is to keep in closer 
touch with the export trade, as it is its purpose 
to cater to this trade in a larger degree in the 
future than it has done in the past. It will, 
however, also endeavor to enlarge its domestic 
business and both its Pine Hill and Mobile offices 
will sell domestic and export trade. 


MOVES SALES OFFICE TO PORTLAND 


The new general sales office of the Doty Lumber 
& Shingle Co., at Doty, Wash., will hereafter be in 
the Northwestern Bank Building, Portland, Ore., 
according to an announcement recently made by 
the company, which is one of the largest lumber 
and shingle manufacturing concerns of southwest- 
eern Washington. Its plant is located at Doty, 
twenty-three miles west of Chehalis on the South 
Bend, or what is known as the Willapa Harbor 
branch, of the Northern Pacific Railroad. The 
Doty Lumber & Shingle Co. is one of the oldest 
concerns in that section and was acquired by its 
present owners from the old firm of Doty & Stod- 
dard, about ten years ago, since which time its 
equipment and output has been materially added 
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to. R. W. Mersereau is president and manager of 
the company and BE. L. Mersereau, vice president 
and sales manager. 

The new sales office in Portland will be under 
the supervision of E. L. Mersereau, who moves to 


Portland to make his home, and in addition to sell- 
ing the output of the plant of the Doty Lumber & 
Shingle Co. thru the new sales office no doubt a 
little general wholesale lumber business will be 
handled. ‘The Mersereaus formerly made their 


home in Portland. The moving of the sales office 
to Portland is for the purpose of getting in closer 
touch with the general lumber situation. It is dn- 
other evidence of the growing importance of Port- 
land as a sales center for north Coast operations, 





WHY RECREATION FACILITIES ARE NECESSARY 


To determine exactly what employees and 
executives of lumber companies think of recrea- 
tion facilities for the employees I sent a ques- 
tionnaire to fifty lumber company executives 
and fifty employees of the same firms. Some 


exceptionally interesting letters were received 
from which five typical replies from employers 
and employees were selected and are presented 
The questions asked the employers 


herewith. 
follow: 


1—Should an employer furnish equipment for 
the recreation of his employees? 

2—Does he gain anything by doing this? 

3—What retreation is most desired by men for 
winter pastime? 

4—What is your opinion of a combined board- 
ing house, dormitory, club rooms, gymnasium and 
library, all in charge of a Y. M. C. A. secretary? 

5—Do you find that employees are appreciative 
of the provision made for their recreation ? 

All replies were similar in one respect. All 
men believed that wholesome recreation was 
essential to good workmanship especially in the 
logging camps in the woods. All executives 
felt that the company should provide for clean 
wholesome recreation for the workers. 

The first reply comes from a plant superin- 
tendent of a California lumber company. The 
company owns the town complete. 

1—I believe that the employer should provide 
equipment for use of his employees. By doing this 
he knows there is provision made for their recrea- 
tion and knows that it is a desirable kind. 

2—Yes; he gains a more contented working 
force by providing such facilities and contentment 
reduces turnover. 

38—I have found that card games, reading, and 
music in its various forms are highly desirable. 

4—I thoroly agree with providing a combined 
boarding house, dormitory, club rooms, gymnasium 
in charge of a competent Y. M. C. A. secretary. 
By competent I mean a lumberman trained in Y. 
M. C,. A. work so that he will know what a lum- 
berman is up against. 

5—I find employees use everything provided for 
their recreation and take very good care of all 
furnished. I have had — new mep make men- 
tion of our recreation facilities as soon as they 


. arrived which makes me believe men appreciate 
such things. 


The questionnaire sent to the employees fol- 
lows: 

1—What form of recreation do you prefer for 
winter pastime? 


2—Are you in favor of the combined boarding 
house, dormitory, .club rooms, library and gym- 
nasium in charge of a capable Y. M. C. A. secre- 
tary? 

38—How should this be operated? 

4—What do you read? 

5—What do you do Sundays? 


The first reply quoted from employees is 
from an employee of the same firm of which the 
employer’s reply has been quoted. 

1—Phonograph, reading, playing cards, telling 
stories, boxing and other physical exercises. 

2—Yes; 1 believe everything should be under 
one roof. 

38—By the firm or seteress. Y. M. C. A.’s have 
done some good work in this. 

4—Anything I can get in the line of books and 
magazines. Read my Bible and prefer technical 
and travel books. 

5—I usually sit around and read and sleep. Go 
to church both morning and evening. 

The second set of answers is from Oregon. 
In this case the general offices are on the job 
and the general manager is part owner. 

1—An employer should be interested in his em- 
ployees’ having the proper recreation and should 
be prepared to provide it for them. 

2—Yes; he gains men of better mental health 
if nothing more; and that is enough to make it 
profitable. 

3—I find wrestling, card games, musicals in the 
club room, and dancing are most prominent here. 

4—Believe all functions that go to make life 
worth while to our men should be in one building. 
They will make better use of them and become 
better acquainted with each other. zs 

5—Our men seem to enjoy what we have done 
for them for their recreation. They have a big 
club room and it is in use every night until late. 


[By Russell J. Waldo] 


The answers of an employee of the same firm 
follow: 


1—Dancing, reading, playing the Edison and 
sociable card playing are my favorites. 

-—We have such here and I like the combina- 
tion. You don’t wake up going home these cold 
winter nights. 


3—We men run this place and we are getting 
along fine. It should be run by employees or em- 





According to the opinion of Dr. Rendel Harris, 
he has discovered part of the hull of the orig- 
inal ‘“‘Mayflower” in a building in Buckingham- 
shire, England. The above illustration shows a 
carved door in this building, which, from the 
designs traced on it, is believed to have been 
part of the ‘“‘Mayflower” 





ployers, not an outside affair because there is too 
much graft. 

4—O. Henry, history, American, Literary Digest, 
and Saturday Evening Post. 

5—Go to church as soon as I get up. Come 
back and read, go out for a walk, come back and 
write letters and go to church in the evening. 

The next is from Mississippi, which is of dif- 
ferent climate and a different tone to the 
answers. 


1—We have found it to our advantage to build 
a comfortable building for our men’s recreation. 
2—I think we have a happier lot by doing this. 
3—Our men go out in boats and read and play 
the phonograph evenings. Pleasant evenings they 
sit around outside and tell tales as they call them. 
4—We only have a boarding house with sleep- 
ing rooms above. The dining room is turned into 
a big club room after eating is over if they want it. 
Believe all should be in one building. It is much 


cheaper as it takes fewer men to run it. 


5—Our men have never lacked in appreciation 
for anything we have done for them. 


The answers of an employee in the same 
camp follow: 


1—It is warm down here and we can be outside 
the entire year unless it rains. Then we stay 
inside and play cards or read. We have several 
small boats and use them a great deal. We also 
have a phonograph. 

2—We sleep, eat and play games in the same 
building. It is very satisfactory here and can see 
no reason for an objection. 

8—The company pays the cooks and for keep- 
ing the place in order. I guess that is as good if 
not better than some. 

4—Don’t read very much. Read the Bible mother 
gave me, Saturday Evening Post, Popular Mechan- 
ics and AMERICAN LUMBERMAN. 

5—Sleep until late, read in the afternoon and 
take my lady friend to church in the evening. 


From Missouri we find the following answers 
from a part owner of a big mill: 

1—Don’t see how a man could do otherwise in 
the woods than to provide recreation for his men. 

2—Men must have something to do and this 
helps to hold them. 

38—Our men loaf around in the evening, play 
cards, box; and this winter they will run the 
phonograph wild, I guess. They have just bought 
one. Some of them read a great deal. 

4—Our sleeping house is in a separate building 
connected with the eating house and big game 
room. We did this to keep the sleeping rooms 
quiet. 

5—I don’t think our men would be as contented 
or as good workers if it were not for the things 
we provide. 

The employee in this case was the cook of the 
firm just quoted: 

1—The men here like to sit and tell stories 
while they eat pop corn. They read some. They 
have clubbed together and bought a phonograph. 

2—Everything is practically together here; you 
don’t have to go out of doors to get from one to 
the other; a long hallway between them. 

3—I believe by a paid employee. 

4—I read the Saturday Evening Post, a paper 
from home and some odd magazines which get out 
here. 

5—Sit about all day and read when not getting 
meals. Go to church in the evening. 

The last employer is another from Mississippi 
altho somewhat different from the former. He 
wrote me a letter which incorporates everything 
asked for: 

We have felt it was our duty to provide proper 
recreation for our men and they appreciate it and 
make good use of all our games and buildings 
here. We have a big club house where men are 
always welcome when not working. The sleeping 
rooms are above and the dining room down below. 
In one end we have a big game room, reading 
room and cigar and candy counter. Later on we 
will have this in charge of a Y. M. C, A. man. 
Altho not yet ready our man is going thru train- 
ing for it. 

The reply of an employee at the same place 
follows: 

1—We don’t have any winter here. It is never 
too cold to be outside and we enjoy being outside. 
We read much, sing among ourselves and make 
general use of the reading room on wet nights. 


2—All our provisions for recreation are in one 
building here and I believe it is the best way. 


3—We fellows are running it now but one hus 
gone to Chicago and will be back soon to run it. 
Guess he has gone up to work in a Y. M. C. A. 
there. 


4—Saturday Evening Post, Scientific American, 
Bible, detective novels, motion picture magazines 
and a paper from home. 


5—Read and write letters most of the day. The 
remainder I walk around. 


A word as to how I sent the questionnaires to 
the employees. The letters were sent to the 
postmaster who was asked to hand it to some 
intelligent worker at the lumber camp desig- 
nated, giving him the name of the firm. The 
letters to employers were addressed to the gen- 
eral managers of the desired lumber companies. 
I am sure that men who are concerned with the 
efficiency of their working forces will find some- 
thing of interest in the replies I have given. 
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Latest Reports on Current Lumber Prices 


The following are average prices compiled from reports of actual sales during week ended as shown by dates given: 








holidays. 
week: 
FAS 


AsH— 
4/4$145.00@150.00 
5/4 150.00@155.00 
6/4 160.00@165.00 
8/4 175.00@180.00 

Bass woop— 

4/4 126.00@125.00 
5/4 125.00@130.00 
6/4 130.00@135.00 
8/4 140.00@145.00 

BircH 
4/4 130.00@135.00 
5/4 135.00@140.00 


10/4 170.00@175.00 
12/4 180.00@185.00 
Sorr ELm— 

4/4 125.00@130.00 
5/4 130.00@135.00 
6/4 135.00@140.00 
8/4 150.00@155.00 
10/4 170.00@175.00 
12/4 180.00@185.00 
Rock EtmM— 

4/4 125.00@130.00 


12/4 180. O0@ 185. 00 
Harp MAPLE— 
4/4 120.00@125.00 
5/4 125.00@130.00 
6/4 130.00@135.00 
8/4 140.00@145.00 


Selects 


WISCONSIN HARDWOODS AND HEMLOCK 


While there has been quite a number of inquiries, buyers appear to be merely feeling out the market preparatory to placing business after the 


No.1 


No. 2 


$125. ree bong 4 Bites? yee tory . $ ry 8 = - 


130.00@13 
135. v0gia0. 00 
155.00@160.00 


100.00@105.00 
105.00@110.00 
110.00@115.00 
120.00@125.00 


110.00@115.00 
115.00@120.00 
120.00@125.00 
130.00 @135.00 
150.00@155.00 
160.00@165.00 


105.00@110.00 
110.00@115.00 
115.00@120.00 
130.00@135.00 
150.00@155.00 
160.00@165.00 





100.00@105.00 
105.00@110.00 
110.00@115.00 
120.00@125.00 


120. oopi2e. 00 
130.00@135.00 
80.00@ 85.00 
85.00@ 90.00 
90.00@ 95.00 
100.00@105.00 
80.00@ 85.00 


100.00@105.00 
120.00@125.00 
130.00@135.00 


80.00@ 85.00 
85.00@ 90.00 
90.00@ 95.00 
100.00@105.00 
120.00@125.00 
130.00@135.00 


80.00@ 85.00 


105.00@110.00 
135.00@140.00 
145.00@150.00 


75.00@ 80.00 


95.00@100.00 


65. 00g 70. 00 
70.00@ 75.00 
50.00@ 55.00 
55.00@ 60.00 
60.00@ 65.00 
65.00@ 70.00 
45.00@ 50.00 
50.00@ 55.00 
55.00@ 60.00 
65.00@ 70 00 


100.00@105.00 
105.00@110.00 


45.00@ 50.00 
50.00@ 55.00 
55.00@ 60.00 
70.00@ 75.00 
100.00@105.00 
105.00@110.00 
45.00@ 50.00 
50.00@ 55.00 
55.00@ 60.00 
60.00@ 65.00 


100.00@105.00 
105.00@110.00 


45.00@ 47.00 
50.00@ 52.00 
55.00@ 57.00 
65.00@ 70.00 


No. 3 


$34.00@36.00 
36.00@38.00 
36.00 @38.00 
36.00@38.00 


36.00@38.00 
38.00@40.00 
38.00@40.00 
38.00@40.00 


30.00@32.00 
32.00@34.00 
32.00@34.00 
32.00@34.00 


60 @ cies 
34.00@36.00 
36.00@38.00 


36.00@38.00 
—— 


oe 5556 
33.00@35.00 
35.00@37.00 


35.00@37.00 
en 


~swases 
26.00@ 28.00 
28.00@30.00 


28.00@30.00 
28.00@30.00 





FAS 

HarD MAPLE— 

10/4 160.00@165.00 
12/4 170.00@175.00 
Sorr MapLe— 

4/4 130.00@135.00 
5/4 135.00@140.00 
6/4 140.00@145.00 
8/4 150.00@155.00 
Oak 
4/4 145.00@150.00 


8/4 175. 00@180.00 


HEMLOCK, wy — 


So little business is being placed that it is almost impossible for a stabilized price situation to exist. 


Selects 


140.00@145.00 
150.00 @155.00 


110.00@115.00 
115.00@120.00 
120.00@125.00 
130.00@135.00 


125.00@130.00 
130.00@135.00 
135.00@140.00 
155.00@160.00 





No.1 


115.00@120.00 
125.00@130.00 


80.00@ 85.00 
85.00@ 90.00 
90.00@ 95.00 


100.00@105.00 


105.00@110.00 
110.00@115.00 
120.00@125.00 
130.00@135.00 


0-1 ’ , 
2x 4 $37.00@40.00 . 004 041.00 $39.50@42.50 
2x 6 36.00@39.00 0@39.00 38.50@41.50 
2x 8 36.00@39.00 3 00% D40.00 38.50@41.50 
2x10 36.50@39.50  37.50@40.50  39.00@42.00 
2x12 37.00@40.00  38.00@41.00  39.50@42.50 
Merchantable, $1 less than No. 1. 
No. 2, $2 less than No. 1. 
No. 1 HemMLock Boarps, SiS— 
8’ 10-14’ 6’ 
lx 4 $37.00@40.00 $38.00@41.00 $40.00@43.00 
1x 6 38.50@41.50  39.50@42.50  41.00@44.00 
1x 8 38.50@41.50 39.50@42.50  41.00@44.00 
1x10 39.00@42.00 40. He ry 00 41.50@44.50 
1x12 39.50@42.50 40.5 3.50  42.00@45.00 


Merchantable, $1 iess a vom a. 
Add for shiplap and flooring, 50 cents a thousand. 

2x6 and wider, 6 feet and longer, No. 3 hemlock, rough, $25@27 
1x4 and wider, 6 feet and longer, No. 3 hemlock, rough, $26. 50@28. 50. 
Add for select’ No. 3 hemlock, $3 a thousand. 


No. 2 


ett 4 95.00 
100.00@105.00 


50.00 
55.00 
60.00 
70.00 


18-20° 
$42.00@45.00 
41.00@44.00 


41.50@ 44.50 


18-20’ 
$42.50@45.50 
43.50@46.50 
ore. 50 


6.50 
rv 00047, 00 


ioe 
ece 





The list remains unchanged from last 


No. 3 
*30.00@32.00 
32.00 @34.00 


32.00@34.00 
32.00@34.00 


28.00@30.00 


30.00@32.00 


22-24" 
$44. 00¢ 
43. 000 046.00 


43.50¢ 
44.00 





22-24" 
$39.00@42.00 
40.00@43.00 
40.50@43.50 
40.50@43.50 
41.00@44.00 





MICHIGAN. HARDWOODS 


There has been no perceptible change in market conditions during the last week. The range of prices for the limited amount of business placed 
is represented by the following list, based on actual sales f. o. b. shipping point: 

















a FAS Selects No. 1 com, No. 2 com. No. 3 com. ae Selects No. 1 com. No. 2 com. No. 3 com. 
ASS WooD— Sorr 

4745120. 00@125.00 $100.00@105.00 $ 80.00@ 85.00 $ 45.00@ 50.00 $36.00@38.00 0 150.00@155.00 125.00@130.00 95.00@100.00 ....@.... 

5/4 125.00@130. 00 105.00@110.00 35000 90.00 °00@ 55.00 38.00@40.00 13/4 10, 000175. 00 180-000 168.0 00 136-000140.00 108:009110.00 ee, eae 

a 130.00@135.00 110.00@115.00 _90.00@ 95.00 —55.00@ 60.00 38.00@40.00 16/4 200. GME. 00 180.00@185.00 155.00@160.00 115.00@120.00 ....@.... 

8/4 140.00@145. 00 120.00@125.00 100.00@105.00 65.00@ 70.00 38.00@40.00 | jy\0. ay 
10/4 160. .00@165.00 140.00@145.00 115.00@120.00 80.00@ 85.00 ....@.... Wet 00125. 00 100.00@105.00 75.00 80.00 a. 09 50 09 28.000 30.00 
4/4 95.00@100.00 80.00@ 85.00 65.00@ 70.00 45.00@ 50.00 29.00@31.00 | 8/4 125.00@180.00 tun. Dn@rtO.0N = OO oe BSOO@ 60.00 29:00@31.00 

5/4 100.00@105.00 — 85.00@ 90.00 70.00@ 75.00 50.00 55.00 30.00@32.00 $74 145:0009180:00 125:0009130.00 100:00@108.00  65.00@ 70.00 29.00@31.00 

6/4 105.00@110.00 90.00@ 95.00 75.00@ 80.00 50.00@ 55.00 30.00@32.00 | 6/2 180-008 ten: 0 140.00@145.00 115.00@120.00 75.00@ 80.00 30.00@32.00 

a o@r0s. ee ee lee er eee 13/4 170.00@175.00 150.00@155.00 125.00@130.00 90.00@ 95.00 30.00@32.00 
74/4 130,00@135.00 110.00@115.00 $5.00@ 90.00 45.00@ 50.00 30.00@32.00 isha 180.000 185.00 TA CCE SEE RTT StL ee oo 

5/4 135.00@140.00 115.00@120.00  90.00@ 95.00 50.00@ 55.00 31.00@33.00 : —<— 

6/4 140.00@145.00 120.00@125.00 95.00@100.00 55.00@ 60.00 31.00@33.00 | END Drizp WHITH MAPLE— 

8/4 150.00@155.00 130.00@135.00 105.00@110.00  65.00@ 70.00 31.00@33.00 | 4/4 155.00@160.00 ..... ° ee 135.00@140.00 ..... ae ‘ -@ ee 
10/4 165.00@170. 00 145.00@150.00 120.00@125.00 90.00@ 95. a eee 5/4 160.00@165.00 ..... ee 140.00@145.00 ..... ae ee 
12/4 175.00@180.00 155.00@160.00 130.00@135.00 100.00@105.00 ....@.... 6/4 160.00@165.00 ..... ’; See 140.00@145.00 ..... Grn. 3@ os 
16/4 198.000200.00 175.00@180.00 150.00@155.00 110.00@115.00 OD es 0s 8/4 175. wees OY ssc ee 155.00@160.00 ..... Geeses ..@.. 
Sorr ELmM— Sorr Map 

4/4 125.00@130.00 105.00@110.00 80.00@ 85.00 45.00@ 50.00 35.00@37.00 | 4/4 115. 00@120. 00 95.00@100.00 75.00@ 80.00  45.00@ 50.00 29.00@31.00 

B74 130.00@135.00 110.00@115.00 85.00@ 90.00 50.00@ 55.00 36.00@38.00 | 5/4 120.00@125.00 100.00@105.00 80.00@ 85.00 50.00@ 65.00 30.00@32.00 

6/4 135.00@140.00 115.00@120.00 90.00@ 95.00 55.00@ 60.00 36.00@38.00 | 6/4 125.00@130.00 105.00@110.00 85.00@ 90.00 55.00@ 60.0 } y 

8/4 150.00@155.00 130.00@135.00 105.00@110.00 65.00@ 70.00 ....@.... 8/4 140.00@145.00 120.00@125.00 100.00@105.00  65.00@ 70.00 30.00@32.00 

SOUTHERN HARDWOODS WESTERN PINES 
Cincinnati, Ohio, Dec. 20.—The following are average prices, Cincinnati base, obtained for [Special telegram to AMERICAN LUMBERMAN] 
hardwoods during the week ended Dec. 18: Portland, Ore., Dec. 22.—The following are 
4/4 5/4 6/4 8/4 5/4 5/4 6/4 8/4 = 45/4 5/4 6/4 8/4 | f. 0. b. mill prices on western pine | ig yo , 
_— B oop— ALNUT— . z . 
Fa WO Sts 215 290] BAB...... 125 185 135 140| FAS ..... 265 280 280 295 | 1x 4”, 10, 12, 14, 18 & 20’........ $4400 $29.00 

Selects... 145 155 155 165| No.1 com. 85 95 95 100} No.1 com. 175 185 190 105 f eae 46.00 30.00 

No. 1 com. 100 115 115 195| No.2com. 45 50 55 55 No. 2 com: 85 100 105 110 | 1x 6”, 10, 12, 14,18 & 20° Barre ia 45.00 32.50 

No.2 com. 65 70 70 75) CHESTNUT— 2 : SRW iy rena ” ; “50 

Sd. wormy. 70 80 80 ...| FAS ..... 130 145 150 155/Gum— 1x5 40 33:50 

oa o. 1 com uartere ” 35.00 

Sey Pe oe No.3 com: 34 38 38 40| Swed FAS. 122 127 127 197 | 1*12" 10 35.00 

No.1 com. 90 105 105 Sd. wormy. 50 54 54 59) Quartered 34.00 
E we No.lcom. 87 92 92 102 

No.2 com. 55 65 65 ... | BircH —. cad Selects 

PLAIN WHITE AND RED OaK— gg le 155 FAS .... 102 182 1382 182 better “0” pi 

FAS 135 160 160 160| No 3 com. 105 1x 4, 6 & 8", 10’ & longer $87.00 $82.00 $76.00 

sts No. 2 com. 65 Plain red y 8 00 

Selects eee a 3 — 115 pence No.1lcom. 65 85 85 85 1x10" Cece ceecrecesecene 37.00 bry aeoo 
° anne . ZLB sovcsevcccessecevece e le e 

No. 2com. 50 60 60 -¢5| FAS...... 105 110 110 115 “boards 13 1x13” and wider......... 102,00 97.00 90.00 

No.3 com. 30 32 32 32] No.lcom. 70 80 80 85) ¢9°47".* 409 5/4 & a3 x ce & wider, 10’ 

Sd. wormy. 60 65 65 70| No.2com. 45 50 50 55 ‘ae fam "on |) & longer ......ce eens 95.00 90.00 83.00 
P 4 WHITE ASH ; gap ne 8. Ue me, ae 8/4” a aes 97.00 92.00 85.00 
natin ee eee RP Be a secures i i 

BAS c.c08 145 160 165 175] com..... 43 53 58 68 

OPE i ee ged a | ee CYPRESS 

No.1 com. 85 95 95 100| No.2com. 45 55 55 55] com..... 29 83 83 36 Cincinnati, Ohio, Dec. 20.—The following 

ae. H a +4 3 a a . <oe 180 ,. | Corronwoop— prices, Cincinnati base, were realized during the 

5 : eocce cee 2] FAS 6” & week ended Dec. 18: 
es Gee No. 1 com. ... 125 185] wider... 7% 88 88 ... 4/5 5/h RBS 
wide , No. No, 2 com. : No.1 com. 52 59 59 ... | FAS ....... osevcece SD 127 «127 = :129 
ale MarLe— No.2 com: 43 46 48 ::: | Selects’:..2.1: ——— ae a a 
a 00 ++ see] FAS ..... 180 140 145 155] Boxboards, OP oo 0s econ sees 67 87 87 89 
Boxboa No.l com. 95 105 110 12 13 to 17” 117 ° No. 1 common...... o- & 50 50 50 
13 to Th 160 » No.2 com. 65 70 75 # £80 9 to 12” 95 ee §No. 2 common........ 37 42 42 ai 
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The following are the average prices taken from sales reported on the dates Indicated In the sections named: 
Hattiesburg, 
Miss. 





Alerandria, 
La, 
Dec. Dec. 
18 11 
1x3” EG A 
85. as 100.00 
60.00 
No. eccce 
"= eceee 
N Sac 
Bee PU Mad owe unease eux 
FG A aed 
. 47.67 
z éubeeen 44.50 ..... 
Bicorss 5. ccten see 
No. 1.... 38.00 33.99 
No 2 20.65 25.00 
Dt ae ee me 
ane” We, L, Cecc cecsc 
a 8 ee 
AG Oh GMs ceawa accowe 
*Heart. 
%x4” omatter ee” . 
56x4” hse. 39.75 42.75 
bean oe Gkmee 20.39 
Ne > Veedene Ceeen eee 
TS re . 
%x4” BEbetter Pe re MT ee 
TS ene 
1x4 & . ‘as pened o eceee F 
oF ieee See oes Soe 
x6” ge gael cose eocce 
SORE OO vcceece cocve 
1x4 or 6” Bé&better. 43.36 
i MC Seek oie 35.45 
No. SB 6e6eees 19.34 
Bee OF ebheknce sacwee 
B&better rough: 
BMP OR Bec ccccese cvcee 
BMS! Kacecetiecuae eveee 
DOLCE ict ewereiehane 
ieee FO wees e ennee 
14s6. to 19°..... ..... 
ovens Ce0hbese cases 
WY oo éeacaes had oe 
5/4x5° WS wie dae 
GLa. sxcowes anes . overs 
1% and 2x4 to 12” ..... 
/4 GI ees acces 
GA @& SGNe" ... cscs 
bat 8/4x5”"” & 
6/4 & S/axise! 25002 III! 


B&better surfaced: 








Birmingham, 
Ala, 
Dec. Dee. 
18 11 
Flooring 
105.50 


43.00 


Partition 


«---. 50.00 
45. ~ 45.00 


‘Siding 


Bevel 





1% and 2x4 to 12” ° ecoce geecs 
6/4 & 8/4x ee ° 
6/4 & 8/428” enMtehet. atten ides enene 
bag 8/4x5" & 
MGR: GUMRER CS itvke cacee.  cdeace aiees 
C surfaced: 
ey. ae 46.00 ..... GADD - ccvcs 
DEE. 6S2tGasateca sees 68606 <sueae evans 
MC Wiiewke eK de aabads Canake: | Samed 
=~ MP viania GHP sacee eden webis 
OPEEEE Govctuse <ctee edtee. Senee. veers 
“Casing ‘and Base 
Bé&better 
fee 60.00 eee 
WD OE BE 6 eek cece cen 62.50 
Jambs 
a Jt 1% & 
Fencing, S1S 
We. 3B, Tae Te wens tteres ae. - amwele ens 
Other lengths 31.388 34.65 ..... ..... 
x6”, 16’ TRO acne 
Other lengths SE.1B2 SB.OB = cscs coves 
No. 2 ba lengths): 
a ey 6.26 16.68 denne. wnes 
P  ppreecene 6.12 18.50 18.70 20.75 
No. 3 (all, lengths): 
<cebhepes 49,36. .cces éncee! wade 
ixe” wevevtieg 12.00 12.00 IGGS ccc 
—_—- $1S or S2S 
No. 2, 2a@- te: 38. hie. ae ese. 40.00 
Bee, FOB BS ccvce ccees, shane ese 
Other lengths 43.25 45.00 
1x10”, 14 & 16’ coves ein 
Other lengths eccce 48.00 
1x12”, 14 & 16’ eee rr 
Other lengths 53.00 45.00 
No. 2 (all 10 to 20’): . 
Eee: OO BE os seeks casas 19.25 18.25 
ME - 16.23 22.03 17.07 17.86 
BRE. chee se - 17.18 19.39 21.75 20.00 
TAGE .seveess 20.11 08 20.45 19.85 


SOUTHERN PINE 











Hattiesburg, c— City, 
Miss. 
Dec. Dee. Dan “Dee. 
18 il 18 
SOGGO ccess 
88.25 88.00 
GAGS nncce 
| aa 
35.25 32.00 
50.00 51.50 
86.75 40.25 
22.25 20.00 
GAGS cece 
ceeks 79.50 
BOBS cece 
40.50 42.00 
34.00 33.75 
21.00 20.00 
16.75 12.50 
37.75 38.25 “ aaa 
See  * acwae ) conae 
15.00 14.25. ..... eve 
47.00 43.75 41.64 44.50 
84.50 35.25 eS ea 
18.00 18.25 Ct 
40.50 42.00 43.81 45.12 
36.00 34.25 36.62 37.65 
18.75 19.25 20.00 23.00 
qagce. ME. Scamae aaa 
ween 40.75 jaws 7 
SRO: * xiace asec 
46.25 47.50 50.31 55.00 
aint. 40.00 40.00 
22.50 21.25 ere re 
oe ese cocee SRG 
eueee 21.00 eases 
88.75 38.75 42.06 42.22 
35.75 36.25 32.92 36.10 
21.50 21.75 19.34 22.51 
Oe cases seVEd enews 
48.25 52.50 
peat 
58.25 49.00 
56.50 56.00 
62.25 58.00 
56.25 59.25 
Sl ae 
ee 
GEO ..6.. 
67.50 63.00 
63.00 64.00 
pewka 57.00 
geben 59.50 cehae ae 
beoce GHG ‘ a 
--- 56.50 see Sees 
53.75 53.75 45.68 50.18 
55.00 56.75 55.22 56.70 
57.25 56.75 55.81 59.42 
GES ccces 59.67 61.60 
51.50 60.25 x 
aaa 60.00 
64.00 65.75 
tcenn, Gee 
65.25 63.25 
68.00 63.75 
74.50 65.50 
ere 
ekuee 53.50 wines 
GRES ncn: 
Gee. COO eeucs caces 
osece 51.00 47.00 
ones . eee 
53.50 52.0 
per 6.75 waeas 
e 55.00... - 
72.75 65.00 64.54 65.95 
70.50 66.75 64.13 62.33 
TRE aie... -xaaas ae 
Pe ae 33.67 27.28 
37.25 39.75 32.17 28.55 
end ca & as 32.60 32.47 
40.25 41.50 82.75 34.31 
18.25 20.50 14.87 16.39 
20.25 19.75 16.90 17.79 
ee 11.50 11.69 was 
15.50 15.75 14.52 18.05 
37.00 36.00 ac. ‘gece 
cnet Senne 31.63 33.25 
40.50 36.75 32.55 30.91 
‘ewe Sateas 31.51 39.00 
43.00 42.25 81.37 33.02 
“aon sis 8.27 39.80 
48.75 43.25 22 40.59 
20.00 19.75 hese -caees 
21.25 21.25 18.12 19.96 
20.75 21.00 8.51 22.31 
22.75 21.50 20.47 22.03 








Alezandria, Birmingham, 
La, Ala, 
Dec. Dee. Dec. Dee. 
; ee 18 11 


Boards, S1S or S2S 
15.50 14.50 
cone. cae 


No. 3 {0 songs: 
x6 to 12” 





Shiplap_ 
No. 1, 1x8”, 14 & 16’ ome ecese eco 
Other lengths . 
1x10”, 14 & 16’. 
Other lengths 
No. 2 = to 20’): 








SOO catanes ndeea age 
No. 3 (all lengths): 
Ee eéccunee 15.50 19.00 13.00 13.00 
THRO” wcesisce cccee TR cece 
Grooved Roofing 
No. 1, 1x10”, other 
FOMBEMS cccececes ctece cosas ‘qeeee 6teee 
"Dimension, SiS1E 
No. 1, 2x 4”, 10’ 24.987 FCO nccse cvces 
12° 2. 
S004, 16° . 5.0 05s terry Saeeees x 
BO cvdcdeaneus 0 lMaaes e 
Se awened > eS ee 
318. &@ 20°. IRGS FSGS cscce ceocec 
10’ to 20’ 20.00 18.03 . Fe 
Sut. 10" ccccccuens RGeG@ <aeee 8 aaees 5 
GO oicake akeae’ canes ocus gamed 
Fn nccce e -G  ecavic 24.00 
39.4 20°... Paes See ecess  ttuce 
10’ to 20’ 21.67 Ps «cae acaus 
WE BiB ceeccoda soees 7 re ee re 
TE kuascccoe eeess ‘aseae ree 
BEE cevacss G6eus 11.25 ide. .dadac 
SEE) fcaceoe setae pk erm re 
S24 te 127... codes 10.00 eccce eecce 
No. 1 Sq.E&S S48, Longleaf Timbers 
20’ and under: 
MONE GG Diced os ade eas as. data aes 
Dr sce uetavegece Scouse occas <eeee « 
Me: caeucuwacededs «teas aeaee qnend exited 
BO” eéwedsvcceics cutee <auee “oes eccece 
No. 1 S4S, 20’ & Shortleaf Timbers 





%”, 4 Kemet 

a; Oe Ketdee ctens 
4 ORE Gen icccccucs 
De Setcensikne eeeue 
12’ and longer..... .. 


(All 1x4 and 6”): 
Bé&better, 9 and 18’ 
10 and 20’ 


5’ & multiples de caves 
No. 1,9 and 18’ 
36 GGG BO oc6 cited eens 
5’ and multiples. 
No. 2, Random 





7; com. & btr., 
xo", > 


“Car ‘Decking 
No. 1, 9, 10, 18 
OP BO? cecaceccce cesses dcane 20.00 ..... 
Car Sills, S4S 
Up to 10”, 34 to 36’ ..... dveus e-ee- 86.00 
Up to 12”, 84 to 36" ..... cecce wees. 54.00 
Caps 
Rough heart, 12”, 
20’ and under... ..... sees $8.00 ..... 
Ties 
6x8”, 8’, 90% heart ..... eooce Secee enece 
No. 1 Sq.B&S.... c.02s cocce SSGG0. sedee 


Dec. 
18 


Dec. 
11 


30.25 
36.00 


eee 


Kansas City, 
M 





0. 
Dec. 
iu 
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Jacksonville, 


Fla., Dec. 


20.—Following is a 


recapitulation of planing mill sales reported dur- 
ing the two weeks ended Dec. 18: 


1x4 


WxX3% 


WxX3% 


1x4 


lx 3 
ix 4 
1x 5 
1x 6 
1x 8 


Dec. 18 


Flooring 


B&better 
No. 1 common 
No. 2 common 
B&better 
B&better 
B&better rift 
B&better 
No. 1 common 
No. 2 common 
No. 2 common 
No. 3 and cull 


Ceiling 


B&better 

_ 1- common 

No. 2 common 
B&better 

— 1 common 

No. 2 common 
B&better 

No. 

Partition 

No. 1 common 


Siding 


ge gree novelty 
1 common novelty.. 
common novelty... 
1 common bevel. 
. 1 common square edge 
. 2 common square edge 
Roofers 
2 
3 


and cull 


Boards 


Week 
ended 


Week 
ended . 
Dec. 11 


$47.64 
9.21 





Week 
ended 
Dec. 18 


Week 
ended 
Dec. 11 
No. 2 common— 

lx 6 D4S 


i) 
1x 6 to 12 S2S 
1x 6 to 12 rough 
Shingles 
4x18 No. 1 cypress 
Lath 


4’ No. 1 Standard K. D... 
4’ No. 1 Standard A. D. 
4’ No. 1 Standard green . 

33” lath, dry 


ARKANSAS SOFT PINE 


The following are f. o. b. mill prices for Ar- 
kansas soft pine from actual sales made between 
Dec. 11 and Dec. 17, inclusive: 

Flooring 
=. , Grain— 


Flat Grain— 
— 


No. 
Ceiling —— ‘Partition 
Ceiling 


$47.00 
42.00 
** 


odhing 
$50.25 
36.00 
25.00 
Finish—Dressed 
Bébetter 


Ceiling 
. $45.25 
*39.75 


* 


— 
1 


“OQ” 


14,1% &2x 4to 8 
14%,1% & 2x10 to 12” 
Casing and Base 
4,6 & 8” B&better 
5 & 10” B&better 
Fencing and Boards 


4” 
6” 
8” 


2x 4” 
= 6” 
2x Bs” 
2x10” 
2x12” 


No. 2 
$21.50 
22.75 
20.75 





NORTH CAROLINA PINE 


oe" Va, Dec. 18.—The following prices for North Carolina pine have been obtained f. o. b. 
orto 


HpcE RoucH— 
4/4 


No. 2 & better 


- 70. a 00 


58.00 @62.00 
59.00 @63.00 
64.00 @68.00 


—_—! 


. 


= No 
- $42.00 


~ 656.00 


Cull and 

| red heart 
46.00 $25.00 @26.00 
)52.00 
55.00 
60.00 
48.00 @52.00 


51.00@55.00 
56.00@60.00 


~~ e 
$30.00 
48.00 31.00 
51.00 


31.00 
30.50@31.50 


32.50 @33.50 
33.00 @34.00 





$42.00 
22.50 


145.00 
23.50 


BARK STRIP PARTITION, Nos. 1 & 2.$50.00@54.00 
CuLL RED HBaRT 20.00 @20.50 





LatH, No. 1 
No. 2 


0. 
Factory, 2” 
Sizes, 2” 


$ 7.00 = 25 
3.50 
of 33. 50 


24.50@29.50 


ROOFERS, 


6” 
BS”. 


Ha 


No. 2 & better 
$66.00 
31.50 


33.50 
34.00 


32.50 
34.50 
35.00 





Finished Widths— 
FLoorine, } 8x2 -— . rift 


CEILING, 5%". 


No.2 4€ rrtrn 
65.00@ 69.0 $48.00@52.00 - 
R 36.00 @38.00 
38.50@40.50 
66.00 49.00@53.00 


70.00 3a. 00@38.00 





No. 1 


common..... 


No. 2 common... 


OAK FLOORING 


Cincinnati, Ohio, Dec. 20.—The following are the average prices, Cincinnati base, obtained for 
oak flooring during the week ended Dec. 11: 


Clear quartered white 

Select quartered white and red. . 
Clear plain white and red. 

Select plain white and red. 


3x2” 18x24” 





No. 2 
36x1144"”—4’ $ 3.05 
156” and smaller 
1%” and larger’ 


es No. sales reported; price brought forward. 


** None sold. 
WALNUT 


Chicago, Dec. 22.—The following average 
prices, Chicago basis, were received for walnut 
lumber for the week ended Dec. 18: 
FAS— 

4/4 10” and up 

8- P $290.90 
5/8 6-9%” % 6! 202.00 
ay 6- 9%” 252.30 
6/4 6-9%4” 3 ie’ 282.00 


12/4 6-934” 8-16’ 327.00 
Wr 1 CommMon— 


17 percent discount 
11 percent discount 


8- Bag Hy 00 
8-16’ 227.00 
8-16’ er. 27 
8-16’ 292.00 
* 8-16’ 337.00 


$195.50 


5/4 sappy $ 92.50 


NORTHERN PINE 


Duluth, Minn., Dec. 20.—The following are the 
prevailing prices on northern pine: 

Common Boards, Rough 

1h ¢@ 

26 68?) | 6g0° 26° 6a 

Br eee e e $68 tt $75 $75 $75 
1 7 78 80 78 


18’ 20’ 


1, 


"10° Reewet 44 


47 53 
. 4, Fo #s ts 345: 10” A. Le $46: 12” A, al 7 
Plain Shiplap or D&M 
10° 12’ 4416’ 18° 
76. $76.50 $79.50 
79.50 84.50 


a 57.50 
No. 4, 8” -. L., ‘$46. 50; 10” A, i $47.50; 
pe $48.50. 
Fencing, Rough 


10-14’ 16’ 
$6 $73 


No. 1, ome ae Stuff, SiS&E 

6’ 8’ 12’ 614’ 16’ 

2x 4”...$40 $47 
2x 6”... 40 3 44 44 44 45 
2x 8”... 40 46 
Bi 8 i 
2x14”... .. 52 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Dec. 21.—The following prices 
paid for yard item, f. o. b. mill, were reported 
today: 
Flooring 


High 
ag 


Pre- 

Low vailing 
price price 
1x4 No. $50.00 $51.00 

No. 

No. 

No. 
1x6” No. 

St 

No. 2 & better clear 


Drop Siding 
1x6 we. ; & better 33.00 
50 
Boards and Shiplap, No. 1 
-. : and 20". 17.50 16.25 
16.75 
_Sarwataageaet No. 1 S&E 
2x4”, 12 & 14’ 15.50 
Plank ‘and Small Timbers 
12 to 16’ S48 21.50 18.50 
Timbers, 32’ and Under 
«+e. 26.00 24.00 


4x4”, 


6x6”, S45, 
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[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Dec. 22.—The following are 
the Douglas fir prices prevailing here today: 
Vertical Grain Flooring 
1x4” No. 1 clear 
No. 2 clear 
No. 3 clear 
1x3 and 14x4” No. 2 clear and better 
No. 3 cl 
Slash Grain Flooring 
ixa” No: 3 clear and betters... 6ccdccecs * 29.00 
No. 3 clear 
1x6” No. 
No. 3 clear 
Vertical Grain Stepping 
4 No. 2 clear and better 
Finish 
No. 2 clear and better 


1% and 1¥ 


5¢x4” No. 2 clear and better 

No. 3 clear 
1x4” No. 2 clear and better 
No. 3 clear 

Drop Siding and Rustic 

1x6” No. 3 clear and better.......ccccees é 

No. 3 clear 

Miscellaneous Items 

Dimension, off Rail B list 
re rr eer re ere 
Small timbers, over Rail B list 
6x6” and larger timbers, over Rail B list.... 


For Editorial Review of Current Market Con- 
ditions See Page 53 


NORTHERN PINE 


Chicago, Dec. 22.—The northern pine market 
has undergone no change during the last week. 
Despite the small demand it preserves all its 
firmness, as stocks at the mills are very low and 
as production promises to be limited. The mills 
on this account are making no attempts to force 
their supplies on the market, believing that they 
will in due time be snapped up quickly enough 
anyhow, and at the mills’ prices. 


Minneapolis, Minn., Dec. 20.—There is very 
little activity in sales line. Retail yards are do- 
ing very little as farmers, who continue to hold 
their grain and have little money, are not buying 
anything except for immediate needs. The price 
situation shows little change and is not likely to, 
as the mills have no surplus and their product 
has not gone through such vicissitudes as that 
of other regions. 


Buffalo, N. Y., Dec. 22.—The white pine mar- 
ket continues inactive, tho wholesalers say 
they have been getting a fair amount of in- 
quiry, indicating that buyers will be interested 
soon after the year opens. Prices are rather 
easy at this time, especially in the lower grades, 
because of the slowness of the box business. 
A number of big plants say they have done 
scarcely anything for several weeks. 


North Tonawanda, N. Y., Dec. 20.—Whole- 
salers are indisposed to force sales, as supplies 
are certain to become scarce before new stock 
is available by vessel in the spring, should busi- 
ness revive after the first of the year. New 
business is being booked right along and most 
of the mills and yards will continne operations 
on a limited scale until inventory time. Prices 
hold firm. 


EASTERN SPRUCE 


Boston, Mass., Dec. 22.—Trade in dimension 
is dull. Base now ranges $56 to $58 and there 
have been some sales at $55. Other prices: 9- 
inch, $57 to $59; 10-inch, $58 to $60; 12-inch, $60 
to $62. Random is also dull and lower. Prices 
(Lowest, provincial; highest, best Maine): 2x3 
to 2x7, $38 to $42; 2x8, $41 to $45; 2x10, $47 to 
$50; 2x12, $48 to $51. Some of the best narrow 
Maine has gone begging at $40. Board business 
continues very dull. Random covering boards 
5 inches and up, 8 feet and up, go for $42 to $45 
and matched, 10 to 16 feet, at $51 to $53. Lower 
prices prevail. 


WHITE CEDAR 


Minneapolis, Minn., Dec. 20.—There is prac- 
tically no suspension in demand for cedar poles, 
the producers report, and indications are that 
there will be a decided shortage of this stock 
before spring. Post business is almost nothing. 
Woods operations are engaging chief attention, 
and a welcome cold snap has put the swamps 
in condition at last for hauling. 


HARDWOODS 


Chicago, Dec. 22.—The hardwood market has 
changed in no noteworthy manner during the 
last week, but remains very dull and feature- 


less, even more.so than previously on account 
of the holiday character of the week. There is 
a better feeling among the trade, however, and 
while none cares to predict just when the turn 
in the market will come, most of the local lum- 
bermen feel that it is not far distant. Another 
thirty days is bound to bring a very distinct 
improvement, they say. Hardwood prices in the 
meanwhile remain about where they were, and 
are exhibiting a strengthening tendency, which 
probably is due as much to the gradual decline 
in stocks as a consequence of nonproduction at 
a majority of the mills as to the more optimistic 
feeling among lumbermen generally. 


Minneapolis, Minn., Dec. 20.—Dealers report 
continued quiet in the northern hardwood situa- 
tion. Buyers are holding off and some are giv- 
ing trouble by refusing deliveries and objecting 
to the quality of lumber shipped, which was 
bought on higher prices than now rule. Cold 
weather has arrived but there:is little snow and 
timber activities are not up to normal. North- 
ern operators do not expect to produce as much 
as usual. 


Kansas City, Mo., Dec. 21.—Holiday dullness 
pervades the hardwood market. There has been 
a little buying where mills made especially ad- 
vantageous offers and some railroad orders for 
small quantities were placed. The closing of 
numerous factories in the East has been a de- 
pressing factor. The box makers have been hit 
by the business depression and are not buying 
now and retailers, of course, won’t take any- 
thing they haven’t orders for. While a fairly 
good inquiry continues, it is apparent that it is 
largely sent out to keep in touch with the mar- 
ket. 


St. Louis, Mo., Dec. 21.—The demand for 
hardwoods of all kinds is at low ebb. Some 
mills are offering their stock at low prices, 
which do not interest either consumers or dis- 
tributers. 


New Orleans, La., Dec. 20.—Both production 
and demand are at ebb tide and expert opinions 
are more or less divided regarding the probable 
date of revived buying. Stocks in consumers’ 
hands are reported light and mill stocks as a 
rule are not heavy, since the hand-to-mouth 
buying has been countered by curtailment of 
cut. Prices are reported rather ‘‘spotty’’ and 
likely to remain so until a more accurate line 
on the business for the coming year can be 
obtained. 


Boston, Mass., Dec. 22.—The market continues 
dull. Prices: inch; quartered white oak, $180 to 
$190; plain white oak, $135 to $145; poplar, $145 
to $160; ash, $140 to $150; basswood, $125 to 
$135; beech, $115 to $125; red birch, $170 to $180; 
birch, sap, $150 to $160; maple, $125 to $140. 


Baltimore, Md., Dec. 20.—Producers continue 
to hold down on the output and curtail opera- 
tions wherever possible, so that no large addi- 
tions to stocks are to be expected within the 
next month or so. The movement of stocks is 
very small, and the quotations continue low, 
with the range rather wide. The export trade 
shows no signs of picking up. 


Buffalo, N. Y., Dec. 22.—No change has oc- 
curred in the hardwood trade of late. Buyers 
are all holding off as much as possible until 
after the new year opens, and sales are down 
to an unusually small volume. A good deal 
of lumber is apparently for sale at concessions, 
altho this is not so noticeable in the higher 
grades as in others. The wholesalers are not 
worrying, as the year as a whole has been 
favorable. 

Columbus, Ohio, Dec. 20.—The hardwood trade 
has been rather quiet during the last week. 
There is a goodly number of inquiries. While 
a majority are simply ‘‘feelers,’’ some are devel- 
oping into orders. Buyers are placing orders for 
present requirements only. Factory stocks are 
extremely low. Retail stocks are depleted. 
Prices are fairly steady; the wide range is disap- 
pearing. Poplar is fairly steady. Low grades 
are being purchased by box makers. Ash and 
chestnut are quiet. Oak at the Ohio River is 
quoted: 


No. 1 No. 2 No. 3 
com, 


AS com. com, 

Quartered _ $200. 00 $115.00 $80.00 $..... 

i 140.00 80.00 58.00 33.00 

Cincinnati, Ohio, Dec. 20.—There is nothing 
of moment in the holiday market in the hard- 
wood trade. Prices are stationary, with quite 
wide variations. The situation is not encourag~ 
ing at the present time, but better things are 
hoped for after the turn of the year. 


CALIFORNIA 


alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 


Best Stock for Factory 
and Pattern Lumber 


4sk LOUIS WUICHET, Inc. 


Room 1712 Railway Exchange 











Tel. Harison 1295 CHICAGO, ILL. 


REDWOO0D 


A well balanced 
stock insures the 
quick shipping of 
all orders. 

















Albion Lumber Co. 
Mills, Yards, Gen. Offices 
ALBION, CALIFORNIA 


THEODORE LERCH, 
Sales Manager 
Hobart Building 
San Francisco 











MacArthur & Kauffman 


803-4 Sheldon Building 


SAN FRANCISCO 


CALIFORNIA 
SUGAR PINE 
WHITE PINE 
REDWOOD 


Factory and Pattern Stock 





ALL KINDS OF 
REDWOOD LUMBER 
STRAIGHT OR MIXED CARS 


A 
California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling -Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 














" im a 
catirornia W hite 
6-4 and 8-4 No.1, Pine 


2 and 3 Shop. 
Rough or Surfaced---Air Dried Ready for Shipment. 


Macomber Savidge ‘Lumber Go. 


Hobart Bld¢g., San Francisco, Calif. ; 











PALACE HOTEL 





THE PERMANENT HOME of many of San Francisco’ 
— families, to whom — —- — _ oo L- ~ — 
—s re appeal. Con jiently located in art Oo 
and hoped distr ‘icts. Never-failing atten- 
tion to ladies traveling unattended. Rates from $2.50 per day. 
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| Mr. Commission Man: 


Would you be interested in making an 
arrangement with a good live Yellow Pine 
Wholesale organization whereby your sales 
would bring you part of the profits in the 
business? If so, address 


“Wholesaler” care American Lumberman 








For Sale Very 


Reasonable 


Boilers 


8—150 h.p. 72”x18’—150 Ib. Butt-strapped 
Boilers with 70 4” tubes, 18’ long. 


6—80 h.p. 60”x16’—125 lb. Boilers. 


4—50 h.p. 54”x12’ 6”—125 lb. Clyde Dry- 
back Boilers. 


1—5S0 h.p., 20’ over all, Fire-box Boiler. 
Manufactured by ourselves, all 


brand new and ready for immedi- 
ate delivery at our shop 


At Seattle, Wash. 


We also have a 60”x10’ 6” Upright 200 Ib. 
Donkey Boiler. 


We carry a complete line of used 
Boilers of every description. 


Seattle Boiler Works 


1128 West Seattle, Wash. 


45th Street 











PORTLAND, ORE. 


AND THE COLUMBIA VALLEY 





“IBUIEIEINIEIR” 


( Pronounced “Beaner” ) 


Spruce FFimish 


The Eclat of Pacific Coast Spruce 


1x4 and Wider—6’ to 20’ B and Better, 
Kiln Dried & S4S always carried in stock 


Made only by 


RUEHNER LUMBER COMPANY 
General Sales Offices, 
1508, 1509, 1510 Yeon Building, 

PORTLAND, OREGON 


* week. 











We are wholesalers and direct 
mill representatives— 


FIR, SPRUCE 
NOBLE FIR 


AND 
West Coast Products 


THE MILLS WE DIRECTLY REP- 
RESENT HAVE A DAILY CAPAC- 
ITY OF OVER 500,000 FEF-T 


Gerlinger-Anderson Co. 
506, Gerlineer Portland, Ore. 


Louis Gerlinger, Jr., H.J. Anderson, Geo. T. Gerlinger 











HEMLOCK 


Chicago, Dec. 22.—There has been no change 
in the local hemlock market since the last re- 
port. Trade in this wood is considerably re- 
stricted by the low prices at which southern pine 
and Douglas fir are offered here. The manufac- 
turers of hemlock claim that these prices are so 
much below what their manufacturing costs are 
that it would be useless for them to attempt to 
compete. Their production in the meanwhile is 
being strictly limited, and shipments are con- 
fined largely to northern and eastern consuming 
territories. 


Boston, Mass., Dec. 22.—The hemlock market 
is weaker. Trade shows no improvement. The 
competition on roofers continues to drag down 
quotations despite the fact that offerings are 
not at all heavy. The eastern clipped boards, 
10 to 16 feet, are offered at $42 to $43 and the 
random at about $39 and $40. 


Buffalo, N. Y., Dec. 22.—Little interest is be- 
ing taken in lumber this week, so the market 
for hemlock is quite dull. Prices have not 
shown much change lately, but are rendered un- 
settled by the general lumber dullness and the 
lack of building. Few retailers have any large 
supplies on hand and most of them are looking 
for lower prices. The future of hemlock prices 
depends largely on southern pine developments. 


North Tonawanda, N. Y., Dec. 20.—Business 
is characterized generally as stagnant. Dealers 
are not exercising much effort to close deals in 
view of the disposition of most buyers to hold 
off. Reduced prices do not tend to bring forth 
the business that might be expected under more 
favorable conditions. 


Cincinnati, Ohlo, Dec. 20.—The hemlock mar- 
ket is dull, with little or no business offered 
and few inquiries. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., Dec. 18.—The fir industry is 
feeling the full effect of the holiday shutdown 
that has become general, as shown in produc- 
tion at 38 percent below normal. The total at 
118 association mills for the week was only 
a little in excess of 51,000,000 feet. While the 
industry continues to mark time, the mills 
will take advantage of the shutdown to make 
their necessary repairs. The market is inert 
at the present level. 


Tacoma, Wash., Dec. 18.—Market conditions 
have shown no improvement during the last 
Buying has practically ceased except 
for the cargo business to the west coast of 
South America, which is reported to be good. 
Mills report rail orders scarce and inquiries, 
while more frequent, lead to few sales. There 
is no change in prices. Manufacturers do not 
look for any change in the situation until after 
the holidays. 


Portland, Ore., Dec. 18.—Business in all lines 
of forest products remains quiet, altho the in- 
quiries are indicative of considerable interest 
in values, present and prospective. Mills are 
closing down daily and the output is going to 
be very materially curtailed during the winter. 
The weather would favor to operations. 


Chicago, Dec. 22.—The market was very dull 
during the last week, even more so than pre- 
viously, which of course is attributable to the 
holidays. However, local distributers say that 
retail lumbermen generally are checking over 
their stocks pretty carefully and making out 
extensive lists of their wants, and that when 
buying once starts there will be no disappoint- 
ments in the market. Prices in the meanwhile 
remain fairly steady at the level recently re- 
ported. 


Kansas City, Mo., Dec. 21.—Most mill repre- 
sentatives here say that so far as this market is 
concerned the mills may as well make their 
holiday shutdown a long one. There is very 
little inquiry now and the bulk of what little 
business is being placed is for uppers. 


Boston, Mass., Dec. 22.—There is hardly any 
business passing. Local prices are: Partition, 
No. 2; clear %x3%, $55 to $57; flooring 1x4, 
vertical grain, No. 1, $75 to $78; No. 2, $72 to 
$75; No. 3, $61 to $63. 


WESTERN ‘PINES 


Chicago, Dec. 22.—There is no feature to the 
western pine market in this territory; it remains 
as dull as during recent weeks. The distrib- 


uters, however, have high hopes for the future, 
and look for an upward turn soon after the 
first of the year, altho, they say, any real 
activity may not develop until March or early 
April. 


Buffalo, N. Y., Dec. 22.—A little inquiry is 
being received for California sugar pine, but the 
sales are small. Customers are afraid to buy 
in carload lots, and in almost every case are buy- 
ing in very small quantities from stocks carried 
in wholesalers’ sheds. Some increased buying 
is expected to develop next month, but there 
is not much hope expressed for a general lum- 
ber revival before spring. 


Kansas City, Mo., 
little doing in western pines. 
real demand is for selects. 
on the recent readjustments. 


REDWOOD 


Kansas City, Mo., Dec. 21.—Recent reductions 
in siding have brought in a few inquiries for 
that item, but orders have been slow to follow. 
Buyers are not showing much interest in other 
items now. 


NORTH CAROLINA PINE 


Buffalo, N. Y., Dec. 22.—About the same 
prices prevail in North Carolina pine as a week 
or two ago, tho some wholesalers are now ask- 
ing $31 for 6-inch roofers, instead of $30.50. 
But there is no great strength to prices and 
a good amount of lumber is available in most 
grades, in spite of so many mills having closed. 
Dealers are expecting some increased strength 
to develop in the coming month. 


Dec. 21.—There is very 
About the only 
Prices remain firm 


Boston, Mass., Dec. 22.—The market for pine 
is weak. Prices are a little lower, yet there i« 
very little business passing. Rough edge, 4/4 
under 12 inches, is to be had for $60 and some 
shade that a bit. Roofers are still weakening 
but there is not much business. The question 
of quality is being considered in some of the 
very low offerings. Some of the 6-inch have 
been offered a shade under $30 while others for 
what they think good stock are asking a shade 
over $34. 


Baltimore, Md., Dec. 20.—The demand is re- 
stricted to the lowest possible proportions. The 
quotations are about as they have been, with 
the number of inactive sawmills on the increase 
and the pressure upon the market, so far as 
large offerings are concerned, very much reduced. 


SOUTHERN PINE 


Chicago, Dec. 22.—The southern pine market 
locally is very quiet, during the last week being 
even quieter than previously, on account of the 
approach of the holidays. Prices, however, have 
not shown much change since the first week of 
this month, and show a decided tendency toward 
gathering strength, due in part to the very 
marked retrenchment in production, but perhaps 
chiefly to the belief that a wholesome revival in 
business will take place soon after the first of 
the year. 


Kansas City, Mo., Dec. 21.—Lumbermen here 
are watching the southern pine market closely 
on the theory that the first indication of a 
buying movement will be there. While some 
mills had a slight increase in business last 
week, others reported business lighter. More 
transit cars have been in evidence recently and 
have resulted in keeping the market weak on 
the common items, especially dimension. Floor- 
ing and finish remain about steady and it ap- 
parently would not require much of a buying 
movement to stiffen prices noticeably on suck 
items. 


St. Louis, Mo., Dec. 21.—There has been a 
slight improvement in buying of southern pine 
during the last week, but the market. still is 
weak, as some manufacturers continue to force 
sales by further cutting of prices, and there is 


a range of as much as $20 in quotations. There 
is very little in transit, and that little is on 
consignment from mills, wholesalers not buying 
anything to speak of. 


New Orleans, La., Dec. 20.—Demand rules 
quiet, as is customary at this session, but there 
is a strong undercurrent of optimism in manu- 
facturing circles, due in part to reports of an 
easier money situation and in part to indica- 
tion of revived buying for export, notably from 
the Mexican field. Good demand is expected 
from the railroads, which are already increasing 
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their takings to some extent, and there is a 
belief that general building will be resumed 
early in 1921. For the present prices seem to 
be holding their own in spite of limited demand. 
It is predicted that the month will record fur- 
peed shrinkage of cut, thanks to holiday shut- 
owns. 


Boston, Mass., Dec. 22.—The market is weak- 
er and the higher prices are down a bit. No 
new business is being secured. Flooring is no 
more active than for weeks. Prices current 
are: Flooring, A rift, $93 to $98; B rift, $83 to 
$92.50; C rift, $68 to $78; B&better flat, $58 to 
$62; partition, B&better, %x3%4, $58 to $63. 


Baltimore, Md., Dec. 20.—Stocks of longleaf 
pine in the hands of dealers and especially of 
the consumers are low, and additions must be 
made at the first sign of a gain in the require- 
ments. 


Buffalo, N. Y., Dec. 22.—The tendency of 
prices in southern pine is still uncertain and 
what is asked in most cases depends upon what 
can be realized from the customer. At the same 
time a buyer who wanted to fill up a general 
order would have difficulty in doing so, for 
stocks are getting badly broken, because of cur- 
tailment of production. There is only hesitant 
buying at this time, and the dullness is doubt- 
less caused in part by the holiday lull, which 
affects all lumber. 


Cincinnati, Ohio, Dec. 20.—The southern pine 
market is dull and featureless. Inquiries would 
indicate very good prospects for the new year 
after the building season opens up. 


Columbus, Ohio, Dec. 20.—Demand for south- 
ern pine is at a low ebb. Buying is limited to 
current needs. Retail stocks are generally low 
and badly broken. Most dealers are doing some 
business and are expected to be in the market 
soon after the first of the year. Rural dealers 
show the most interest, by making inquiries. 
Transit cars are fairly numerous and there is 
a rather wide range in prices, amounting to as 
much as $15 on certain items. The strongest 
items are finish and flooring. Other items, 
including boards, ceiling and siding, are rather 


quiet. 
CYPRESS 


New Orleans, La., Dec. 20.—Holiday in- 
fluences are dominant, and the market has un- 
dergone no marked change for the week. De- 
mand is off, but prices are said to be well 
held. Mill stocks will go into 1921 consider- 
ably short of normal volume, and the factor 
of price stability, which has characterized the 
cypress market for years, is expected to induce 
free buying when the trade begins to stock up 
for the spring building campaign. 





Chicago, Dec. 22.—The cypress market re- 
mains inactive, altho inquiries have continued 
to come in during the last week, indicating that 
consumers intend to place orders soon. Prices 
in the meanwhile remain very firm and supplies 
rather scarce, on account of the low stocks of 
dry lumber at the mills. 


Kansas City, Mo., Dec. 21.—The only notice- 
able feature of the cypress market is the firm- 
ness with which the mills hold to their lists. 
There is very little demand for cypress but 
more interest is expected to be shown by buyers 
after the first of the year. 


St. Louis, Mo., Dec: 21.—Conditions remain 
unchanged in the cypress market. There is 
hardly any buying and but few inquiries are 
being received. The mills, however, remain 
firm in their determination not to reduce prices. 





Boston, Mass., Dec. 22.—The cypress situation 
continues unchanged. Very little trade is pass- 
ing. The tone of the market is rather weak. 
Prices current are: 4/4, $125 to $135; 8/4, $137.50 
to $147.50; selects, 4/4, $110 to $120; 8/4, $122.50 
to $132.50; No. 1 shop, 4/4, $77 to $85; 8/4, 
$90.50 to $98. 





Baltimore, Md., Dec. 20.—The movement con- 
tinues at a very low level. The builders and 
millwork makers continue to be the chief users 
of cypress, and they are not under the slightest 
pressure to take care of orders. No important 
additions are being made to the available 
stocks, 


Buffalo, N. Y., Dec. 22.—The cypress market 
shows no particular change and buying seems 
likely to continue quiet for a while, tho some 
purchasers say they may take on stock shortly 


after the year opens. Prices are still showing 


an easy tendency. 


Columbus, Ohio, Dec. 20.—Quietude charac- 
terizes the cypress trade in central Ohio. Re- 
tail stocks are rather low. Prices are rather 
weak altho curtailment has aided in preventing 
lower levels. 


Cincinnati, Ohio, Dec. 20.—The cypress market 
is quiet. There is some export inquiry but at 
present it does not amount to much. Prices are 
saggy but seem to have about reached bottom. 


SHINGLES AND LATH 


Seattle, Wash., Dec. 18.—In red cedar shingles 
an occasional transit car changes hands, 
there is very little actual business. There will 
not be any volume of business at present levels. 
Seventy-five percent of the mills continue 
down thruout red cedar territory, embracing 
Washington, Oregon and British Columbia. If 
present conditions continue very few plants will 
begin operating again in January. Average 
wholesale prices today in Seattle are: 

Standard Stock 
Per Square Per M Per Square 


Extra stars... 2.05-2.10 2.30-2.40 2.25-2.30 
Extra clears.. 2.30-2.45 2.60-2.75 2.55-2.65 
Minneapolis, Minn., Dec. 20.—There is little 


demand at this time but the market for red 
cedar shingles is about stationary, owing to the 
heavy curtailment in mill operations and the 
small offerings of carload supplies. Wholesalers 
are doing little in the way of soliciting business. 


Kansas City, Mo., Dec. 21.—Most of the recent 
overload of transit cars has been disposed of 
and, with most of the shingle mills shut down, 
prices are inclined to be firmer. Business so 
far this week has been very light. Quotations 
here today are $2.50 for stars and $2.80 for clears, 
mill basis, thousand pack. Siding is being 
bought only in mixed cars, with a lighter de- 
mand for it than for some time. There is 
very little demand for lath. 


St. Louis, Mo., Dec. 21.—The shingle market 
continues weak, and there is very little business 
being placed here. The present market price 
is $2.70 for clears and $2.45 for stars (Pacific 
coast base.) 


New Orleans, La., Dec. 20.—‘‘No perceptible 
change’”’ is the general report, the common ex- 
planation being presented in a single word, 
“holidays.”’ 


Boston, Mass., Dec. 22.—Lath are very dull. 
There is a weakened tone to the market. Prices: 
1%-inch, $7.50 to $8; 15g-inch, $8.25 to $9. The 
lower prevail. There is some talk of the 1%- 
inch being sold at $8 but there is little if any 
business at so low a figure. Flooring is dull; 
2-inch sells at $45 to $48. In shingles hardly 
any business is passing. Whites are weaker, 
as are the reds, but trade has not increased. 
The whites are quoted: Extras, $7 to $8.25; 
clears, $6.50 to $7.50. The prices of reds are 
very low comparatively. 


Baltimore, Md., Dec. 20.—The leading grade 


of shingles, H. B. Short cypress, is holding its _ 


own, and with the stocks held here by no means 
excessive. Lath have not sagged materially 
since they touched their readjusted level, with 
values running from about $8 to $12 for the 
various kinds. No large needs are to be met. 


Buffalo, N. Y., Dec. 22.—A further decline has 
occurred in shingle prices during the last week. 
Extra clears are now quoted at $4.88 and stars 
at $4.43. Little or no interest is displayed on 
the part of retailers, who are not going to add 
to their stocks for two or three weeks at least. 
The production is said to have greatly decreased, 
but wholesalers are not confident that prices 
have seen their worst. 


North Tonawanda, N. Y., Dec. 20.—The cur- 
tailment of supplies has not tended toward more 
active buying. Coast shingle quotations con- 
tinue to weaken. Clears are quoted at $4.76 and 
stars at $4.36, local basis. Dealers have been 
notified that the Coast mills that have not closed 
down will suspend operations next week. 


Columbus, Ohio, Dec. 20.—Shingle demand is 
at a low point. Stocks are not large. Dealers 
expect a fair trade later on and will be com- 
pelle@ to come into the market. Red cedars 
are the strongest feature and prices are around 
$5 for clears and $4.65 for stars. British Colum- 
bia stocks are higher. Lath continue quiet with 
prices rather weak. 





PORTLAND, ORE. 


AND THE 





COLUMBIA VALLEY 





but’ 


We now have a com- 
bined capacity of 


300,000 Ft. Daily 


Our new mill at Thorn- 
burg, on Southern Pacific 
is running full time, 


Allen-Murphy Lumber Co. 


(Successors to.0. R. Menefee Co.) 
1400 Yeon Blidg., 
Portland, Ore., U.S.A. 


W. C. Ashenfelter, Philadelphia, Pa- 
Eastern H. Wachsmuth, St. Louis, Mo. 
Representatives Frederick McNamara, Denver, Colo. 
J. W. Blakey, Dallas, Texas. 


Mills at: 

Deer Island, Ore. 
Thornburg, Ore. 
Yacolt, Wash. 








Spruce 


Our Westlake mill is cutting exclusively 
on the high grade Sitka spruce timber, 
found in the widely famous territory, tri- 
butary to Coos Bay, Oregon, We'll be 
glad to know your requirements on 


Fir, Cedar and Hemlock 
aso “Service First’’ 


Write or wire for quotations. 


H.P.Dutton LumberCo. 


Lumbermen’s Building, 


PORTLAND, OREGON 


















TLAND, OREGON i 
pene 
We Specialize in all kinds of 


FIR TIMBERS 


All orders given quick dispatch 


RED CEDAR SHINGLES 


Send us your inquiries 
andes 


“PO 


FROM COAST TO COAST 
SHIPMENTS VIA ALL 
TRANSCONTINENTAL ROUTES 








/CEDAR and FIR sitexent 
500 pes. 6”’ top, 25” Cedar Poles. 
500 pes. 5’’ top, 20’ Cedar Poles. 
10 cars 3x12—16’ No. 1 Com. Fir Rough. 


10 cars 4-4 Spruce Box S2S 13-16th. 

10 cars 2x6—8' to22° No. 2CIr&B. FirSiloStaves 
5 cars 1x3No.2Clr.&B. Vertical GrainFirFig. 
10 cars 1x4No.2Clr.&B. Vertical GrainFirFig. 
2 Million ft.No.1Com. Fir Dimension SISIE: 
10 cars 4-6 No. 2 Com. Fir Crating S1S ?’’. 





Write for complete 
list including all 
grades. 


Sullivan Lumber Co., Xostyygstem Bank Bite 








A. J. LUSTIG 


MILL ENGINEER 
PLANS, SPECIFICATIONS AND CSTIMATES 
Lewis Buildinz PORTLAND, ORE. 
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Good Values in Flooring 


Few brands of flooring offer dealers as good values, 
uniform quality and even millwork as 


It’s the kind of flooring your customers will like to have 
laid over old floors during winter months. 
order today and let us show you the many advantages of 


HOLT QUALITY and SERVICE 


A Standard for 70 Years 


Send us a trial 








Kiln Dried Hardwood Lumber 
Can be furnished with other Kiln Dried Items Mixed with Flooring. 
Rough Turned Kiln Dried Maple Last Blocks. 








Custom Kiln Drying a Specialty. 


Holt Hardwood Company 


New and up-to-date Factory and Dry Kilns. 
Try Us 


OCONTO 


WISCONSIN 











will put “pep” into yard sales- 
men and bring more sales on ac- 
count of its merit. 


Old Growth American Oak ex- 
cels in durability and beauty 
when manufactured into flooring 
and you'll find “Longlife’ a 
good buy. 





a 





Order a trial car today. 


Hardwood 


Flooring 


American 





Partial view of the home of *‘Longlife’” Oak Flooring. 


Company, 


Nashville, Tennessee 
Plant: Glen Mary, Tenn. 











To Exploit Honduran Forests 


Punta GorDA, BritisH Honpuras, Dee. 1.— 
The arrival of Cornelius H. Hummel in 
Belize, British Honduras, is another reminder 
that the Imperial Government is applying 
radically new policies in colonial administra- 
tion since the war. Mr. Hummel is a colonial 
office appointee attached to the local adminis- 
tration for forestry purposes. 


British Empire to Supply Own Requirements 


His dispatch is understood to have been de- 
layed to enable him to attend at the sessions 
of the British Empire Forestry Conference 
at London in August. This meeting, the first 
of its kind, arranged for another in 1923, at 
which there is to be wider representation 
from the various dominions and colonies. The 
conference resulted from the lessons of the 


war. Just as it has been determined that an 
adequate supply of sugar for all British re- 
quirements must be developed from all-British 
sources, so it has been decided that a suffi- 
cient supply of woods from all-British sources 
must be established to care for the maximum 
requirements of the Empire in peace and war. 
Altho the matter of reforestation in the 
United Kingdom is particularly to be pressed, 
probably the most important work of the 
conference was to provide that in the period 
before the next meeting there shall be com- 
piled as complete a survey as possible of the 
stands in the various overseas possessions, 
with recommendations for uniform legislation 
as to afforestation, waste, marketing, prefer- 
ential tariffs to encourage intercolonial sup- 
ply, and as to alien ownership and so on. 


Expert to Survey Resources of Honduras 


It will be recalled that British Honduras 
exports two-thirds of the timber shipped from 
Central America, its share being exclusively 
mahogany, rosewood and Spanish cedar at 
the present time. However, it shares with 
most of Central America conditions highly 
unfavorable to the exploitation of its other 
woods in competition with those of the United 
States and Canada, for example, where the 
stands permit economical large scale opera- 
tions with efficient labor and equipment. The 
colony’s forest wealth, however, is consider- 
able ang in time may become of importance. 
Mr. Hummel proposes to institute at once a 
rough cruise of it, as well as to identify a 
number of species not now classified. He 
thinks it likely that uses may be found for 
some species not utilized, even locally, but 
is averse to being quoted until he has had 
an ample opportunity to become acquainted 
with his new field. He is said not to favor 
development by non-British interests, but 
this could not be confirmed. 


Americans Hold Undeveloped Pine Forests 


It may be remarked that an American naval 
stores company holds an option on the 
colony’s pine, obtained some years ago at a 
very reasonable figure. The option is still in 
force, effectively excluding any developments 
thru others in connection with that species, 
but has not yet resulted in any operation, tho 
this species is one of the few with which the 
American and other markets are familiar. 


British Take Over German Holdings 


As is probably well known, Germany before 
the war gave more attention to the timber 
reserves of some British colonies than did the 
British Government, and there were a num- 
ber of valuable German holdings in them. In 
fact, it is said that supplies of large dry dock 
timbers from British Honduras were found 
very satisfactory in the submarine building 
work, The German holdings in British Hon- 
duras were sold out by the local government 
to British interests, and similar action has 
been or is being taken in other colonies. 


Honduras Imports from United States 


British Honduras at present imports prac- 
tically every bit of its building timber and 
lumber from the United States, almost wholly 
southern pine and cypress from Gulf coast 
points. This has not been wholly satisfac- 
tory, for imported woods do not well resist 
the climate and the wood eating ants. Little 
attention has been given here to treated mate- 
rials, altho the railways in the neighboring 
republics are particular to get creosoted ties, 
timbers etc., and are said to find them quite 
satisfactory. 

It is understood that the colonial office has 
dispatched experts to most of the British 
colonies,'to act in a capacity similar to Mr. 
Hummel’s here. 


OBITUARY 


(Concluded from Page 141) 

PETER McKINNON, pioneer lumberman of 
Chippewa Falls, Wis., died recently after a long 
illness at his home in that city at the age of 77. 
He had resided in Chippewa Falls since 1868. 
He was president of several banks and held 
various civic offices. 


WILLIAM GALVIN, father of John T. Galvin, 
president of the Horstmeier Lumber Co., on 
East Falls Avenue, Baltimore, Md., died on 
Dec. 17. The deceased, who attained the age 
of 94, was quite active until about one year ago, 
— which time he had been confined to the 
ouse. 


LOUIS S. SCHMIDT, president of the Stand- 
ard Manufacturing Co., and associated with the 
Combination Door Co., of Fond du Lac, and the 
Standard Body Co., of Appleton, Wis., died after 
a brief illness of pneumonia at his home in Ap- 
pleton. He was one of the most prominent 
manufacturers of eastern Wisconsin and well 
known in the lumber industry. The Standard 
Manufacturing Co. operates a large millwork 
plant at Fond du Lac. 
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BUSINESS CHANGES 


ALABAMA. Anniston—H. C. Lynch sold out 
to Boozer Lumber Co. 

ARKANSAS. Little Rock—Notice filed of 
withdrawal from State of Minnequa Cooperage 
Co. of Colorado which has been operating plant 
at Little Rock. 

ILLINOIS. Hume—Lyons Lumber Co. sold to 
Simpson Lumber Co. J. L. Meadows local man- 
ager. 

Mascoutah—Mascoutah 
George Draser. 

INDIANA. Terre Haute—Hauger Wheel Co. 
purchased plant in Toledo, Ohio, and will begin 
operations there, specializing in automobile 
wheels. 

KANSAS. Garden City—McAllister Fitzgerald 
Lumber Co, succeeds McAllister Lumber Co. 

MASSACHUSETTS. Chatham—Oscar C. Nick- 
erson succeeded by Nickerson Lumber Co., in- 
corporated with capital of $75,000. 

MICHIGAN. Calderwood—De Laittre & An- 
derson Co. sold to Calderwood Lumber Co. _. 

Galesburg—Zinn & Austin sold to H. F. Rice. 

MINNESOTA. Askov—Askov Lumber & Sup- 
ply Co. succeeded by Rudd Lumber Co. 

MISSOURI. Kansas City—Badger Lumber Co. 
reérganized under name of Badger Lumber & 
Coal Co. takes over retail interests leaving saw- 
mill and timber interests to old company. 

NEBRASKA. Winslow—E. O. Spielburg_ Co. 
succeeded by Farmers’ Union Codéperative Co. 

NORTH DAKOTA. New England—Bresden- 
Larson Lumber Co. succeeded by A. J. Zaug 
Lumber Co., recently incorporated. 

OHIO. Akron—Brown-Graves-Vincent Co. 
changed name to Brown-Graves Co. 

WASHINGTON. Doty—Doty Lumber & Shingle 
Co. sales office removed to Portland, Ore. 

Opportunity—N. P. Leconnu succeeds C. E. 
Johnson. 

WEST VIRGINIA. Martinsburg—H. P. Thorn 
sells business to Thorn Lumber Co. recently in- 
corporated with capital of $100,000. Leo " 
Livers will be manager of business. Mr. Thorn 
forms a new homes building company under 
name of H. P. Thorn & Son. 

WISCONSIN. Milwaukee—George P. Noble 
succeeded by George P. Noble Lumber Co. | 

Seymour—M. J. Roach succeeded by Heine- 
mann-Johnson Lumber Co. 


INCORPORATIONS 


CALIFORNIA. San Francisco—Coast Box & 
Lumber Co., incorporated; capital, $10,000. 

FLORIDA. Avon Park—Builders’ Lumber & 
Supply, incorporated; capital, $50,000; to manu- 
facture rough and dress lumber, dry kilns, 
hampers, slack barrels, doors, etc.; contract with 
Flint Lumber Co. to supply 10,000 feet logs daily 
for five years, including pine, ash, gum and 
cypress. 

Jacksonville—Richardson & Moore Manufac- 
turing Co., incorporated; capital, $50,000; to man- 
ufacture wooden novelties. 

Orlando—Fletcher & Crawford Co., 
rated; capital, $25,000. 

ILLINOIS. Chicago—Vangness Lumber Co., 
incorporated. 

INDIANA. Spencerville—Spencerville Lumber 
Co., incorporated; capital, $20,000. 

LOUISIANA. Colfax—Iatt Lumber Co., in- 
creasing capital to $200,000. 

MASSACHUSETTS. Boston—Philbrick Tie & 
Timber Co., incorporated. 

Boston—Lumber Service Corporation, incorpo- 
rated; capital, $50,000; trucking and lumber. 

MICHIGAN. Battle Creek—Rathbun & Kraft 
Co. increasing capital from $50,000 to $100,000. 

Jackson—Hartwick-Woodfield Co. increasing 
capital from $150,000 to $250,000. 

MISSISSIPPI. McComb—A. B. Williams Lum- 
ber Co., incorporated; capital, $30,000. 

NEW JERSEY. Union—Adam Lumber Co., in- 
corporated; capital, $125,000. ’ 

NEW YORK. New York—Robert H. Reid Pulp 
& Lumber Corporation, incorporated; capital, 
$50,000. 

NORTH DAKOTA. New England—A. J. Zaug 
Lumber Co., incorporated. 

OREGON. Portland—Oregon Planing Mill Co., 
incorporated; capital, $10,000. 

Tillamook—Tillamook Lumber Co. 
capital from $50,000 to $75,000. 

PENNSYLVANIA. Sharon—Home 
Co., incorporated; capital, $24,000. 

Wilkesbarre—E. F. Ryman Lumber Co., in- 
corporated. 

TEXAS. Floydada—Echol-Cannaday Lumber 
Co., incorporated; capital, $200,000. 

Houston—Central Lumber Co., increasing cap- 
ital to $100,000. 

Orange—Southern Dry Dock & Ship Building 


Lumber Co. sold to 


incorpo- 
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Co. increasing capital from $100,000 to $200,000. 

WASHINGTON. Bellingham—Minnesota West- 
ern Lumber & Shingle Co., incorporated; capi- 
tal, $3,000. 

Seattle—General Trading Co., incorporated. 

Seattle—Western Forest Products Co., in- 
corporated; capital, $50,000. 

Tacoma—Linco Log & Lumber Co. increasing 
capital from $300,000 to $600,000. 

Tacoma—West Coast Floor & Manufacturing 
Co., incorporated; capital, $50,000. 

WEST VIRGINIA. Charles Town—Whitemore 
Lumber Co., incorporated; capital, $10,000. 

Martinsburg—Thorn Lumber Co., incorporat- 
ed; capital, $100,000. 

Point Pleasant—Point Pleasant Lumber Co., 
incorporated; capital, $25,000; retail. 

WISCONSIN. Wausau—Heinemann-Johnson 
Lumber Co. increases capital from $5,000 to 
$50,000. 

Wausau—Heinemann Bros. Co. 
capital from $50,000 to $125,000. 

Wausau—B. Heinemann Lumber Co., increas- 
ing capital from $200,000 to $1,500,000. 


NEW VENTURES 


CALIFORNIA. San Francisco—Moore Mill & 
Lumber Co., Bandon, Ore., opens office. 

COLORADO. Canon City—I. Koscove opens 
retail lumber business. 

FLORIDA. Vero—Saunders & Pratt recently 
began; sawmill. 

ILLINOIS. Chicago — Krauss Bros. Lumber 
Co., of New Orleans, opens office. 

Vienna—Vienna Lumber Co. begins business; 
E. E. Allen, president; same company is in 
— in Flora under name of Flora Lumber 

0. 

KANSAS. Quenenio—Marshall & Cradit add 
lumber department to hardware and furniture 
business. 

LOUISIANA. New Orleans—Russe & Burgess 
(Inc.), of Memphis, open office. 

MISSISSIPPI. West Point—J. H. Young re- 
cently began; hardwood sawmill. 

MISSOURI. Kansas City—Higley & Camp- 
bell Lumber Co. opens office in Grand Avenue 
Temple Building; agent for yellow and white 
pine, fir, redwood and cedar mills, box shooks 
and other Pacific Coast products. J. H. Higley 
and I. K. Campbell, organizers. 

Kansas City—C. B. Baxter & Co., recently be- 
gan wholesale lumber business. 

Kansas City—J. C. Fulkerson Lumber Co. re- 
cently began; wholesale. 

NEW JERSEY. Wildwood—Wildwood Lum- 
ber Co. recently began. 

NEW YORK. Falconer—Fred Knight 
cently began; saw and planing mill. 

NORTH CAROLINA. Asheville—E. M. Mit- 
chell; recently began; sawmill. 

OHIO. Cincinnati—McLaughlin Lumber Co., 
recently began; wholesale. 

PENNSYLVANIA. Sharon—Tanner 
Co., recently began. 

TEXAS. Eliasville—Kinnenbrew Lumber Co., 
of Graham, opening branch yard. 

WASHINGTON. Seattle—Dwight Davis Lum- 
ber Co. of Chicago, opens office. 


NEW MILLS and EQUIPMENT 


CALIFORNIA. Long Beach—J. W. Fischer 
will erect new lumber sheds and offices. 

COLORADO. Fort Lupton—G. G. Philip & 
Son will erect lumber shed. 

KANSAS. Moline—Metz Lumber Co., in busi- 
ness at Wichita, erecting lumber yard here. 

LOUISIANA. Ponchatoula—Box factory to be 
established by Universal Folding Crate Co. 
(Inc.) for manufacture of new-type ventilated 
crate invented by John J. Dahlstrom. Reported 
plans drawn; will be equipped with labor saving 
machinery thruout. 

MARYLAND. Baltimore—Thomas Matthews 
& Son (Inc.), completed erection of planing mill 
and frame factory at Westport and are installing 
machinery. 

MICHIGAN. Coopersville—Durham & Van- 
derlinsen will erect building. 

MINNESOTA. Bemidji—Oscar and Martin 
Rogholt installing saw mill near here. 


CASUALTIES 


ARKANSAS. Helena—Chicago Mill & Lumber 
Co., A. M. Richardson Lumber Co, and Jurden- 
Richardson Lumber Co. suffered heavy losses 
by fire on Dec. 13. The total loss is estimated 
at about $250,000. 

CONNECTiCUT. New Britain—John Pinches 
& Sons (Inc.), loss by fire. 

ILLINOIS. Chicago—Phillip Rinn Lumber & 
Furniture Co., loss by fire, $10,000. 
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LOUISIANA. Tillman—Tillman Lumber Co. 
suffered fire loss of about $50,000; mill totally 
destroyed; partly insured. 

MAINE. Van Buren—Hammond Lumber Co., 
loss by fire. 

NEW HAMPSHIRE. Milford—Page & Cotta 
Co.’s toy plant and sawmill damaged by fire. 

NORTH CAROLINA. Bowdens—Rowland 
Lumber Co., loss by fire. 

PENNSYLVANIA. Birdsboro—John W. Slipp’s 
lumber yard damaged by fire, $15,000. 

Uniontown—Fairchance Lumber Co.’s plant 
destroyed by fire; loss, $50,000. 

TEXAS. Hamilton—Smith Harris Lumber Co., 
loss by fire, $75,000. 

WISCONSIN. Two Rivers—Fire in shed of 
Schmidt Lumber Co. caused slight damage. 





TROUBLE AND LITIGATION 


CoLuMBUS, OHIO, Dec. 20.—Upon application of 
Horace D. Brasher, president of the Brasher Lum- 
ber Co., of Columbus, the court has named Harry 
E. Stafford, an attorney, receiver for the company 
under a bond of $50,000. Mr. Stafford at once 
took charge of the affairs of the corporation. In 
his petition Mr. Brasher claimed that the capital of 
the company is not sufficient to carry on the busi- 
ness and notes given, on which he is surety, are 
being pressed for payment. These notes were given 
for valuable timber contracts and in order to pre- 
serve the assets the receivership is desired. The 
company has been doing a wholesale business in 
the Columbus Savings & Trust Building, Columbus, 
and is also operating a mill at Glendon, Ala. 





MEMPHIS, TENN., Dec. 20.—The supreme court 
of Tennessee, in a decision handed down at Nash- 
ville, Dec. 18, affirmed the verdict of the chancery 
court of Shelby County in the case of R. J. Wiggs, 
vs. Darnell-Love Lumber Co., of Leland, Ss. 
This means that Mr. Wiggs cannot claim title to 
220 shares of stock in the defendant company 
transferred before he instituted suit but that he 
does recover title to 580 shares which had not 
been transferred when he began the litigation. 
The suit, on the part of Mr. ggs, was instituted 
on the ground that he had been forced to sell his 
stock on the alleged threat that the company 
would not declare any dividends and on the addi- 
tional ground that officers of a Tennessee corpora- 
tion may not legally acquire stock therein. Mr. 
Wiggs is at present sales manager for the Green 
River Lumber Co., of Memphis. 





TIMBER LAND SALES 


Wausau, WIs., Dec. 20.—Seven contracts in 
which the timber of 1,862 acres of virgin forest in 
the east end of Gogebic County, Michigan, was 
transferred from the J. M. Longyear interests to 
the B. Heinemann Lumber Co., of Wausau, have 
been recorded. The consideration is reported to 
have been $96,550. 





BLACKBERRY, Ky., Dec. 20.—It is reported that 
deals have been closed on several thousand acres of 
timber lands which will be opened for develop- 
ment early in the new year by Vansant, Kitchen 

Co. It is expected that the company will 
locate some large mills on the property. The tim- 
ber consists of oak and yellow poplar largely, with 
other hardwoods of the region. 





WHITESBURG, Ky., Dec. 20.—J. L. Proctor and 
others of Big Cowan Creek purchased several hun- 
dred acres of hardwood timber in that section. G. 
A. Smith and others of Omaha have been negotiat- 
ing for a good sized boundary of hardwood tim- 
oo in the vicinity of Irishman Creek below Whites- 

urg. 


HYMENEAL 


ORSINGER-DEUTSCH. The marriage of Miss 
Mary Louise Deutsch, daughter of Mrs. Albert 
Deutsch, of San Antonio, Texas, to Mr. Gunther 
Orsinger took place at San Antonio on Dec. 
15. The bride is the daughter of the late 
Albert Deutsch who was for many years one of 
the most prominent of the southern hardwood 
lumbermen. The young couple will be at home 
ye Jan. 1 at 1141 West Magnolia Avenue, San 
Antonio. 


EXPORTS THRU PORT OF BOSTON 


Boston, MASss., Dec. 22.—Export shipments of 
lumber from Boston during October, 1920, were as 
follows, according to the report of the collector of 
the port just made available: 








Kind Amount 
Boarps— eet Value 
CMEONG Se cctensedeuoen ence 1,000 $ 100 
Other yellow pine.......... 65,000 2,925 
PO 4 ade daccees wteaees 129,000 6,394 
Gn eos ceaiacecs 75,000 11,391 
Hardwood sawed timber....... 4,00 187 
SE d2ebdeteeeteyssacees 54,000 300 
BOG, GOED eee ccecctececaawsa “ae dees 12,776 
WRUNG ad. « epekeccenesvaenns <aeaa 37,612 
Other manufacturers of wood.. ...... 177,009 
WOON ocd cindbeeteeded tds ewaketedeen $248,694 
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A FRIENDLY CHAT WITH A “RED” 


No, Mr. Popoffski, or whatever your name 
may be, you are mistaken. We don’t hate you 
because you claim to ‘‘champion the downtrod- 
den.’’ 

We simply don’t want anything to do with 
you or your crowd. 

This country is wide open for any reformer 
that can function. You can confiscate the banks, 
put laborers in charge of the United States 
Steel Corporation, fix the price of bread at two 
cents a ton, or do anything else you please—if 
you can get votes enough. 

Why break down the door with an ax when 
it isn’t locked? 

Go ahead. We will try socialism, communism, 
anarchy or any other crazy scheme under the 
sun. All you have to do is to convince the ma- 
jority of us. 

We have tried a lot of fool things, and we 
may try yours. 

But when you argue and fail to convince; 
when you tear your shirt and get only a laugh; 
when you explain your grand ideas and they 
look bughouse to us, and then you go around 
howling, or manufacturing bombs to blow us 
up—why, you don’t belong in America. 

If you want to stick around, Mr. Popoffski, 
you gotta be good natured. Tell us your ideas; 
we’ll listen. But when you fail to make a hit, 
don’t get the gripes and talk violence. 

Because if you do we will throw you out. 
—Condensed from bulletin of Loyal American 
League. 


MAKING A PORTABLE BAND MILL 
[By RB. C. Leibe, Goldsboro, N. C.] 


As is well known among sawmill men the 
band mill has many advantages over the circu- 
lar mill in both speed of production and saving 
of the lumber cut into sawdust by a thick saw. 
The so called ‘‘ground mills’’ or little circular 
mills are used extensively in sawing small tracts 
of timber and are easily shifted about, thus 
filling a great need that the ordinary band mill 
can not fill, owing to the expense of moving and 
rebuilding it. To the writer it seems little less 
than criminal to saw logs with circular saws, 
cutting %4 to 3% inch into sawdust for each 
l-inch board produced, when by the use of a 
band saw only \% to 3 inch of sawdust is taken 
out for each line sawn. 

Actually this waste is not necessary, as the 
writer has found by practical experience. I 
once had to make a circular sawmill into a 
band mill. All that was done was to take out 
the circular saw and its frame and install in 
its place a small 6-foot band mill to saw the 
logs. Any ‘‘ground mill’’ when it is circular 
may be taken and treated in this way—simply 
take out the circular saw and its frame and in- 
stall in its stead a pony band, leaving the other 
machinery in place for use. A temporary filing 
room of light machinery can be installed with 
little trouble and expense and the foreman, if 
a handy man, can prepare himself to keep up 
the saws and look after the other work as well. 
It was over seventeen years ago that the writer 
changed a portable mill from a circular to a 
band mill as described above. This mill was 
moved four times by the writer, more than 300 
miles in all, partly by log wagon over rough 
roads and partly by railroad. The mill was no 
more trouble than any circular mill and four 
years of experience with this mill, which I be- 
lieve was the first portable band mill of the 
time, has convinced the writer that if millmen 
in general could be brought to realize how sim- 
ple and profitable such an arrangement would 
be the ordinary portable mills would be 
changed. The particular little cireular mill I 
refer to, before changing had a capacity of 
only 15,000 feet a day and after the change 
made by substituting the band saw we pushed 
up the cut to 20,000 feet a day with a 16-gage 
8-inch band saw and later, after installing a 
home made friction nigger or log turner, ran 
the cut up to 25,000 feet of hardwoods a day. 
These figures give an idea of the great saving 

£ lumber and the increased speed of produc- 
tion brought about by simple and easily made 
changes. 





Advertisements will be inserted in this de- 
Partment at the following rates: 


25 cents a line for one week. ; 
45 cents a line for two consecutive weeks. - 
60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks, 
make one 


Heading co 
No > alepisy “except the heading can be ad- 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday pores in = ‘1 
secure insertion in regular departm All 
advertisements received jater — be placed. 
under heading Too Late to Classify. 





ATTENTION 
LUMBER DEALERS. 


Carpenter contractor is desirous of getting in touch 
with dealer in country town who has no satisfactory 
man to recommend to his trade; 10,000 to 20,000 pluce 
preferred. 

Address “B. 4,"’ care American Lumberman. 


FOR SALE—200 H. P. CORLISS ENGINE 
ae driven, good condition, bargain, $850, where it 
stands. 

One generator set 50 H. P., Edison motor, and West- 
inghouse generator with leather belt good as new. 
$950. Address ‘*C. 30,’’ care American Lumberman. 


WANTED—PARTNER WITH $4,000. 

Advertiser, practical lumberman, has two million feet 
western pine (more adjoining), in Spokane district, he 
will put against 34, 000 in small operation. 

Address “© 31,’’ care American Lumberman. 


LUMBER & VENEER PLANT FOR SALE 
Almost new; good location; plenty of timber. Good 
trade and now running. Wish to retire. 
Address “©. 82,’’ care American Lumberman. 


WANTED—TO INVEST $5,000 
And experienced services with some reliable retail lum- 
ber business. Expert clerical man, twenty years in the 
business. Now employed Chief Accountant large Lime 
Concern. Address 

“CAPABLE,”’ care American Lumberman. 














WANTED—SOON AFTER JANUARY 1, 


1921, competent outside foreman (not manager, but 
foreman of work). Have a man’s size job for the 
right man, at good pay, and permanent. No kids or 
kid glove boys need apply. Must be over thirty and 
under forty years old; prefer married man. Want man 
capable of estimating small jobs, handling farmer and 
contractor trade. Must be g stockkeeper and capable 
of handling men, and outing work done. Not hard 
job. Requires some brains, considerable judgment and 
good disposition. Give references, experience, former 
employers, age, nationality and enclose stamp for reply 
first letter, or no attention will be paid to application. 
Good town, 6,000; good schools and churches. Address 
GREEN BAY LUMBER CO., Atlantic, Iowa. B. R. 
Wasson, Manager. 


WANTED—LOGGING SUPERINTENDENT. 
High class, dependable, competent, total abstainer, to 
handle logging fifty million annually; railroad opera- 
tion in hilly country, yellow pine; state by mail quali- 
fications and references fully; th whom have seen 
service and how long at each place and compensation 
required. If cannot keep strictly temperate, moral, law 
abiding crew, don’t apply. No interview granted except 
by previous appointment after ample references have 
been forwarded; state how soon can report for duty. 
Address “B. 39,’’ care American Lumberman. 


WANTED-—SASH AND DOOR ORDER CLERK 
Who has had charge of this department and can handle 
the job as it should be handled. Give references, state 
salary and when you could take the position. 

Address *C, 27,’’ care American Lumberman. 


WANTED—COMPETENT RELIABLE MAN 
Experienced in checking line yard reports and to keep 
the books in the general office of a line yard firm. State 
age, salary re genes whether married or single and 
when you could start. 

adress 











“0, 26,"" care American Lumberman. 


THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, etc. Always 
looking for something—your advertisement in the wanted 
and for sale department would be seen by the very people 
you want to reach. Advertise now. 


AMBRICAN LUMBERMAN, 
431 S, Dearborn St., Chicago, Tl. 








FOREMAN WANTED. 
Man who has had experience as foreman on wood work- 
ing machinery. Must be able to lay out work and be 
able to produce 100 percent production. Give age, ex- 
perience, references and salary expected in first letter. 
Address “©, 22,’’ care American Lumberman. 


BUYER AND INSPECTOR 
Principally for railroad car stock, planking and Ties. 
Must travel and have ability to buy also inspect, and 
have knowledge of East Tennessee and Kentucky mills 
along lines of L&N and Southern and branches. Write 
giving age, references, experience and salary wanted. 
Address POST OFFICE BOX 41, Station N, 
Cincinnati, Ohio. 


WANTED—ENGINEER 
Capable of locating railroad through fairly rough coun- 
ry, with economy in construction and operation, by 
company having large hardwood holdings to develop. 
Only experienced and thoroughly practical man will be 
considered. Fine os for right man. State fully 
experience, salary, e 
Address “3. oo, ** care American Lumberman. 


WANTED—ATTORNEY YOUNG MAN 
With legal experience in logging, lumber and land, for 
work in land — legal department, with large whole- 
sale Lumber Company. Give full information concern- 
ing yourself in first letter. 

dress *B. 21,’ care American Lumberman. 


WANTED—SHIPPING CLERK 
Who has had several years’ experience in the sash and 
door line and is competent to take full charge of the 
warehouse. Give references, state salary and when you 
could take the position. 
dress “C, 28,’’ care American Lumberman. 


WANTED—SALESMANAGER 

















- By a wholesale lumber company located in St. Louis. 


Must be _ thoroughly experienced and capable of 
soliciting industrial as well as yard trade. Acquaint- 
ance both with mills and trade necessary. In your re- 
ply state age, experience, reference and salary expected. 
Address “OC, 29,’’ care American Lumberman. 


FOREMAN WANTED. 
Man who understands the manufacturing and handling 
of built up panel stock. Must have ability and be able 
to get production. Only men who can furnish highest 
references need apply. State age and salary expected 
in first letter. 
Address “© 21,’ care American Lumberman. 


WANTED—RETAIL YARD MANAGER 
For large yard in Wisconsin. Must be a Wisconsin man 
and thoroughly capable in every way. Must be honest, 
a hustler, good salesman and good collector. Want 
position filled as soon as possible. None but those who 
are fully capable need apply. Please make application 
in own ea writing, giving full information and salary 
expecte 
FULLER GOODMAN COMPANY, Oshkosh, Wis. 


WANTED—MALE STENOGRAPHER 
With some clerical experience; also male bookkeeper 
with some stenographic experience. 
ddress “3B. * care American Lumberman. 


WANTED—FOR LARGE CALIFORNIA 
Pine operation, first class accountant and office manager, 
familiar with lumber accounting. Give experience, 
salary expected and references; state age and whether 
married or single. 
Address “‘B. 35,’’ care American Lumberman. 
WANTED 
Bookkeeper for hardwood lumber mill. Address 
PELICAN LUMBER COMPANY, Mound, La. 




















YOU CAN GET EMPLOYEES 


By advertising in the Wanted and For Sale department. 
Your ad would be read by the people you want to reach. 
AMERICAN LUMBERMAN, 

481 So. Dearborn St., Chicago. 





WANTED—FOREMAN 
For woodworking plant department making fixtures and 
special work. One competent to lay out work from de- 
tails and to handle crew of twenty or more men. Must 
come well recommended from recent employers. Steady 
employment: in good locality. Best of living conditions. 
Address “B. 9,’’ care American Lumberman. 


WANTED—RETAIL YARD MANAGER 
For branch yard handling coal and general line of 
building materials, small railroad division town in 
Montana. Married man preferred. One who has some 
idea of construction with sales ability, willing to hustle, 
will have good permanent position. References should 
accompany first letter. 

dress “B. 5,’’ care American Lumberman. 


WANTED—SALES MANAGER. 
For operation cutting sixty million feet per year, 80% 
North Carolina Pine, principally dressed stock, and 20% 
Hardwood. Must be familiar with Retail Yard trade. 
Address *““W. 148,’’ care American Lumberman. 


YARD MANAGER 
In town of pulation in Western South Dakota. 
This rand does large business against very strong com- 
petition and requires exceptional man. One who can go 
out and get business, not wait for it to come to him. 
Good salary and opportunity for advancement. In first 
letter state full particulars, references, salary expected 
and when you could come. 
Address “B. 14,’’ care American Lumberman. 


WANTED—REASONABLY PRACTICAL 
Lumberman having experience in sales erd, particularly 
at sawmill office, or who may be traveling and have gen- 
eral acquaintance with the trade and with some sawmill 
experience, to take charge of sales of output of two saw- 
mills Wisconsin manufacturing hemleck and hard- 

woods. In reply state age, detailed Cxpetionse, both 
practical and office, as well as selling. If reply satis- 
factory will then arrange personal interview. 
‘Ad dress ““W. 139,’ care American Lumberman. 
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All Ready for 
Your Orders 


The following items in Northern 
Hardwoods are now ready to ship: 


ASH SOFT ELM 


75M’ 4/4” No. 2 * ae & Btr., | car 3/4” No. 2 Com. & Btr., 
full run of i wide stock 


sasewo00 


60M’ ae £ 
130M’ 4/4’ Sel. - Lng 1 Com. 
wee 4/4" N 

yh No. i com. & Btr. 
rary No. 2 Com. 


‘ ae 


75M’ 4/4” No. 2 Com. & Btr. 

| car 6/4” No. | & 2 Com. 
ROCK ELM 

3 cars 8/4” No, 2 Com. & Btr. 
SOFT MAPLE 

oom) 4/4" No. 2 t Com. & Btr., 

full ru 

BOX AND. cane STOCK 

4/4” & 6/4” No. 3 Maple 

3 cars 4/4” No. 3 Com. Bass. 

2 cars 8/4” No. 3 Com. Bass, 

3 cars 4/4” No. 3 C. Soft Elm 

2 cars 6/4” No. 3 C. Soft Elm 








/4 
73M’ 12/4” No. 1 C. & B. 
HARD MAPLE 


150M’ 5/4” No.2 C. & B. 
85M’ 6/4” No. | & 2 Com. 


Fy Ot as 2 cars 4/4” No. 3 Com. Ash 
1 car 10/4” No. | & Btr., 75% 4/4", 5/4” & 6/4” No. 3 Com. 
FAS Birch 


Let us quote you prices f. o. b. or delivered. 


Mason-Donaldson “wei 


RHINELANDER J amber Company 

















Southern Hardwoods 


Well Manufactured 
from Good Timber 


Unexcelled Quality and Service 





For twenty-five years Paepcke Leicht 
quality hardwoods have satisfied the 
most exacting users in the woodwork- 
ing industries of the United States, 
Canada and Europe. 





Strict uniformity of inspection and 
quality year after year, with a truly su- 
perior service, have consistently kept old 
customers on our books. 


Your interest, also, lies where you can 
get the most in satisfaction and value. 


We Specialize in Oak and Gum. 


PAEPCKE LEICHT LUMBER COMPANY 


GENERAL OFFICES P 








BAND MILLS 
HELENA, ARK. 
BLYTHEVILLE, ARK. 
GREENVILLE, MISS. 


Conway Building 
111 West Washington St. 
CHICAGO, ILL. 























January 
First 


And an opportunity to ex- 
press to each of you, on 
behalf of ourselves and our 
Representatives, hearty 
wishes for “Bon Voyage” 
throughout the New Year. 




















‘Connok ano Baitey. Inc. 


& 


Everett, Wash. 


The Home of Red 


2 





























B-C @ Brand 


Maple 
Flooring 


has an exclusive talking point that helps dealers 
make sales—i. e., the nail groove. Builders pre- 
fer this flooring when they know that the nail 
groove saves time in laying and insures neater 
joints. 


Northern Hardwoods 


Uniform in quality and millwork our Birch and 
Maple offer -you values that are hard to equal. 
Our facilities include two large sawmills, planing 
mill and sixteen dry kilns. 








Let as quote you on your future needs. 


igelow- ( ‘oper ( ‘0. 
Bay City, eres 


We are members of the Maple Flooring M 








sail 
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“Class A” Coverage 
ARE 
NATIONAL LUMBER MANUFACTURERS’ INTER-INSURANCE EXCHANGE 


ig not satisfied to supply its members with responsible fire insurance alone. It does 

uate semi-annual Fire Inspection Service it also PROTECTS 
THEM AGAINST FIR HAZARDS. An old proverb says: 
straw must needs fear the fire.” Our fire prevention insurance is one of the many good 
reasons for our very low ratio of losses to insurance in force. 
FORCE, $17,000,000.00. LOSSES ONLY $450,000.00 (all paid promptly). We are 


more. Through its a 


providing our members with 


SAW-MILL INSURANCE 


A~-T C-0-5-7 


because, a:—our manager is on a salary, b:—we pay no excessive commissions to agents, c:—we 
accept only Preferred Risks, and, d:—our semi-annual Fire Inspection Service minimizes fire 


hazards. You want some of this ‘‘Class A”? coverage, don’t you? 


Write for full information, last Financial Statement, and Bulletin. 


‘Who hath skirts of 
INSURANCE IN 





National Lumber Manufacturers’ 
Inter-Insurance Exchange 


709 Lumber Exchange, 11 S. La Salle St. 
CHICAGO, ILL. 


Pacific Coast Department 
709 (Wilcox Building, Portland, Ore. 











THE MARK OF RESPONSIBLE 
FIRE INSURANCE 


NATIONAL LUMBER 
INTER INSURANCE EXCHANGE ° 








EXECUTIVE BOARD 


C. A. BIGELOW, Bay City, Mich 
W. A. HOLT, Oconto, Wis. 
C. F. WIEHE, Chicago, Il 


CHARLES F. SIMONSON, Chicago, Il., 
Manager and Attorney-in-Fact. 

















This photograph illustrates our storage yard of Cedar 
Posts and Poles. This is but one of our many large 
storage yards where: complete assortments of Northern 
Hardwoods and Softwoods are always to be found. 
Certainly, the variety we have should suggest mixed 
car orders. 

YARD BUYERS FACTORY BUYERS 

White Pine, aie Pine, 
Norway, Spruce, Ft Elm, 


Tamarack, 
Hemlock, Balsam, Bain of Gilead, 


Cedar Poles, Posts, Maple. 
Shingles and La 


Yard stock buyers! Better include some of our celebrated 


“Ideal” Rock Maple Flooring 


with your Ceiling, Siding, Flooring, Moulding, Ship- 
lap, Lath, Cedar Poles, Posts and Shingles. 


Annual Capacity 100,000,000 Feet. 
We specialize in Car and Cargo shipments. 


I. STEPHENSON CO., Trustees 
WELLS, MICHIGAN 


J. E. Morgan w. E. Black R. E. MacLean 
President Vice-President Secretary & Treasurer 
































IF YOU WANT 


Northern Hardwoods or Softwoods 


We have them 
Air Dried, Kiln Dried—Rough or Surfaced 


BIRCH 


150,000 4/4 No. | Com. & Btr. 
100,000 4/4 No. 2 Common 


110,000 5/4 No. {| Com. & Btr. 


75,000 5/4 No. 2 Common 
125,000 6/4 No. | Com. & Btr. 
75,000 6/4 No. 2 Common 
80,000 8/4 No. | Com. & Btr. 


40,000 10/4 No. | Com. & Btr. 


BASSWOOD 


75,000 4/4 No. | Common 
50,000 4/4 No. 2 Common 
35.000 5/4 No. | Com. & Btr. 
40,000 5/4 No. 2 Common 
120,000 8/4 No. 2 Com. & Btr. 


ASH 


35,000 4/4 fie. 2 Com. & Btr. 
40,000 4/4 No. 3 Common 


so T MAPLE 


38,000 4/4 No. 2 Com. & Btr. 
35, 5/4 No. 2 Com. & Btr. 


ROCK ELM 


MAPLE 


40,000 4/4 No. | Com. & Btr. 
35,000 5/4 No. | Com. & Btr. 


CRATING 
All Thicknesses Birch, Maple, Bass- 
wood, Elm 


Let us quote you. 


BROWN LAND & LUMBER CO. 


RHINELANDER, WISCONSIN 


NORTHERN MILLS: 


Rhinelander, Wis 
Saxon, Wis. 
Parrish, Wis. 


SOUTHERN MILLS: 


\ Helena, Ark. 
Allen, ‘Miss. 
Poston, S.C. 
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Unquestioned 
Protection for 


Big Builders 


Wood is going to play an 
important part in the national 
building campaign next 





IY) 
Tera) - 
ss AL q 
aT ETE 

















Spring. Architects, engineers and dealers will do well to invesi- 
gate the better values and dependability of 


Cady 


Quality 
Timbers 


Scantling and Dimension 


This structural material is cut from 100% 
Pure Rapides Parish Longleaf Pine and 
guarantees you ample strength and durability 
to meet all requirements. 

There is also protection in the brand 
“Cady” for every big stick bearing this 











Western Union wire 
direct to our office. 











Pine Association rules. Specify 


We own and operate three mills—two at McNary, 
La., and one at Anacoco, La. At the latter mill 
we can cut Timbers up to 76 feet long. 


W. M. Cady Lumber Co., Inc. 


General Sales Office: 


McNARY, LOUISIANA 
| (Rapides Parish ) 


brand has proved equal to our rigid inspec- 
tion and is graded to meet the Southem 
“Cady” on 
future orders and get ““The Best of the Log 
for the Best of Dimension” —in other words 
the best in every tree. 





Branch Offices: 


W. M. CADY LUMBER CO., IN 
516 Carter Bidg., Heuston, T 


NEW YORK stale ~ 5 


BOSTON OFFICE: 
cme OFFICE: 





W. M. CADY LUMBER CO., INC. 
1190 Arcade Bldg., St. Louls, M 


W. M. CADY LUMBER CO., INC. 
917 Praetorian Bidg., Dallas, Texas 


lo. | Madison Ave. 
BUFFALO OFFICE: 512 Ellicott Sq. 
{31 State St. 


Commercial Trust Bidg. 
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Now Is the Time! 


To Sell gist Seamed a 


Galvanizec 


‘MILcCoR’ |e 


Ventilators and Ventilating Systems 


NOW THE FARMERS NEED THEM 


As a source of fresh air tor the stock, 
without admitting cold draughts. 

As a protection to their stock from 
disease. ; 

As a protection to their barns from rot 
and deterioration, resulting from surplus 
moisture. 


As a protection from loss by fire from 
spontaneous combustion. 


Cold weather, with tight closed barns, 
will help you bring ventilation to the 
attention of the farmer. 

We'll help you sell them. Send us 
names of good prospects. 


MILWAUKEE 
CORRUGATING 
COMPANY 


Branch Office and Factory at Kansas City, Mo. 
Minneapolis Sales Office, 929-30 Lumber Exch. Write for Circulars and Prices on Ridge Roll and Finials. © 




















E. G. Griecs Incorporated under the laws of C. C. BRONSON 
Presipent the State of Washington TREASURER 


Dumbermen’s ndemnity Exchange 


PHONE MAIN 121 JAMES H. DEVEUVE, ATTORNEY-IN-FACT Case Aooress.Veuvesiue 
3II-318 WHITE BUILDING WESTERN Union Cove 
SEATTLE, WASH. 


BOARD OF TRUSTEES: 
E. G. GRIGGS J. H. BLOEDEL W. F. H. BUCKLIN 
St. Paul & Tacoma’ Lbr. Co. Bloedel. Donovan Lbr. Mills a a & Bucklin Lobr. 
0., b 


E. J. PALMER 0. M. CLARK 
Victoria Lbr. & Mfg. Co., Ltd. Clark & Wilson Lumber Co, J. E. BRATNOBER 


E. W. HAMBER F. H. JACKSON Allen & Nelson Mill Co. 
B. C. Mills Tbr. & Trdg. Co. Clear Lake Lumber Co. RALPH H. BURNSIDE 
WwW. Y. KELLOGG Cc. C. BRONSON Willapa Lumber Co. 


Sales Methods That Win aieueinal ee ates A Se FASE see co 


The Atlas Lumber Co. 


Shrewd lumber dealers have come to realize 
that the secret of durable wooden shingle roofs EBURNE SAW MILLS, LTD. 
is the nail, and now they’re selling — Marpele, 5. C, Sept. Sh, 0M. 


311-18 White Bidg., Seattle, Wash. 
M. I. F. CO. Dear Sir:—Yours of the 28th inst., enclosing drafts in oottlement 
ti 


HEAVY e of our recent fire loss is at hand with enclosures as stated. 

ms We wish to thank you for the prompt and satisfactory liquidation 
0 al S of our loss and we also wish to express our appreciation of the fair 

] n Cc adjustment made by Mr. Canfield. We feel that we obtained every- 


thing to = we a nee and vd avoidable a. which we 
: a sustain 8 owin Oo our not ex i 8 t 
When your customers use 5 to 10 year nails to in placing our insurance. The amount of thie loss, however, was 


lay your 30 to 40 year shingles you get the "| «comparatively small. x 

W: ely with truction and th 
blame when the roof doesn’t last. The best way . new frame is practically under rool. 
is to avoid the risk of your customer getting on Ge aoe Ce ae © ee te tone 
poor nails by selling him good ones yourself. EBURNE SAW MILLS, LIMITED, 
Per P. D. Roe. 
Write for sample package of the one 
nail that defies time itself. It’s free. 


Fire Insurance Only—Strictly Inter-Insurance 
with Specific not Joint Liability 


Malleable Iron Fittings Co. siecle sinieiiseiniid 


THE WALTER WALTON CO. J. E. WARNER & CO, 
BRANFORD, CONN. 51-57 John St., New York Hannon Bids... Mow Orleans 
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Some of our dense-grained trees. 


“ST-AND-BY” 


Factory Flooring, 
Ceiling, Siding, 
Roofing, Shingles. 


Railroad and 
Car Material. 


Bridge and Trestle 
Timbers, Ship 
Building Material. 


Interior and Export 


Yellow Pine 


The safe way to buy lum- 
ber is to buy the kind that 
has a reputation for quality 
—suchas“St-and-by” Yellow 
Pine. It has made good 
with buyers in twenty-six 
states and nine foreign 


countries and it will do 
the same for you. Next 
time you want lumber that 
will meet exacting specifi- 
cations with a margin to 


spare, be sure to order 
“St-and-by”. 


Let us quote you on your requirements. 


St. Andrews Bay Lumber Co. 


MILLS AT: 
Millville, Bay Harbor, Fountain 
and Sherman, Florida 


Cable Adderss: 
STANDBY 


Millville, Fla. 
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For Filling House Bills 


In view of the fact that national adver- 
tising e cig a ge ec 
known, dealers will find a ready market 

A Source You Can Rely Upon amsenet heute ballihens tht 
for stock that you can identify without 
its being branded. Its distinctive quality 


e 
is its trade mark. Southern Pine 
Y ll Pp * “THE WOOD OF A THOUSAND USES” 
e OW Ine Its adaptability to practically every building 


P need makes it an ideal general yard stock. Let 
Nothing Else us mix a car of yard items for you, including 


We are not satisfied ’till you admit you are. some of our well-known 
Every transaction handled on a human basis. 


Wire us collect if our salesman does not see “LARITE” FLOORING 


you often enough. He isin your neighborhood. 








Your inquiries are solicited 


Lanier & Paterson Lumber Co. Carter-Kelley Lumber Co. 


Branch Office: — 727 Lemcke Bldg., Indianapolis, Indiana MANNING, TEXAS 
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SALES AGENTS FOR THE PRODUCTS OF NINE PLANTS 


LONG AND SHORT LEAF YELLOW PINE 


MISS@BRI LUMBER & BAND 
EXCHANGE**GOMPANY 


2. A. LONG BUILDING KANSAS CITY. MQ 


225,000,000 feet annually. 











* 


Our Specialties Are— 


Uniform Grading Even Golor and Texture 
Courteous and Equitable Dealings 


vraemarket-GULF RED CYPRESS 


cure, Hurton- Swartz 


Our Location (press oO. of Florida 
In the heart of 


tee ree eee ~ 
THE BEST CYPRESS 
DISTRICT Perry, ELI la. 
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Pata elit eeleia adits 


Satin-Like Interior Irim 


A HIGH GRADE, NON-RESINOUS WOODWORK 
for HOMES of the BETTER SORT 


PERFECT for WHITE ENAMEL -.QXO discoloration 
SUPERIOR for STAINS - No raised grain 


All stock bearing the Arkansas Soft Pine 
Trade-Mark is manufactured, nationally advertised 
and sold exclusively by the following companies: 


ARKANSAS LAND & LUMBER CO. FREEMAN-SMITH LUMBER Co. 
MALVERN, ARK. MILLVILLE, ARK, 
NSAS LUMBE ; 
Co wage GATES LUMBER Co. 
ee at eT OO OZAN-GRAYSONIA LUMBER CO. 
CROSSETT LUMBER CO. nares oe enema 
CROSSETT, ARK. SOUTHERN LUMBER CO. 
EAGLE LUMBER CO. WARREN, ARK. 
EAGLE MILLS, ARK, STOUT LUMBER co. 


EDGAR LUMBER CO. THORNTON, ARK. 
WESSON, ARK. 


FORDYCE LUMBER CO. WISCONSIN & ARKANSAS LUMBER CO. 
FORDYCE, ARK. MALVERN, ARK. 


Composing the 


Arkansas Soft Pine Bureau 


Little Rock, Arkansas 
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We Supply Specific Needs of Lumber Dealers Everywhere 


Our extended organization constantly in touch with producers in all parts 
of the country makes it possible for us to supply you lumber for almost 
every need on short notice. We are especially able right now to furnish 


Long and Shortleaf 


Yellow Pine and Oak Lumber a West Coast 
Yellow Pine and Oak Piling . Products 


DOMESTIC AND EXPORT 


J. H. Burton & Co., Inc. | Burton-Beebe Lumber Co. 


52 Vanderbilt Avenue 
New York City Henry Building, 
BRANCHES : Seattle, Wash. 


New Orleans, Mobile, Orange, London, Eng., (Barton, Thompson & Co.) 








= 








cs 











aT 


eat Bi 


Kee YELLOW PINE 


A UL ni We are distributors for the 
Wier Long Leaf Lumber Co. 
L U M. B ER and offer discriminating buyers a 
unique combination of high class 
¢ Oo product and superior service. 
@ 


BIRMINGHAM ALA: Timbers a Specialty— 


r PAVING BLOCK STOCK cutting up to 60 feet long — can 
LIMAUCL creosoten timsers dress 24x 30". 
| IND ‘VARD and SHED STOCK 


LATH and SHINGLES R. W. Wier Lumber Co. 
J. E. DODD, Sales Manager 
First National Bank Bldg., Houston, Texas 
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Inventory 


Finished 
°) 


You will no doubt need 
some sorts to balance up 
your stock and when you 
are writing up your order 
don't forget to include 
some of our Edge Grain 


Southern Pine Flooring 


(All lengths if you desire ) 


prices you can buy this flooring now you 
will find it a ready seller for all classes of 


For honest-to-goodness value you will find 
_ this flooring we manufacture from Calcasieu 
timber the best buy you ever made. The 
same properties that make Calcasieu the 
favored wood for structural material give 
to this flooring wearing qualities. At the 


buildings. Better investigate and prepare 
to help your home building customers get 
big flooring value and long wear for their 
money. 


YARD STOCK, FINISH, DIMENSION 


We invite your inquiries. 


The Lutcher & Moore 


Lumber 
Company 


Orange, Texas, U. S. A. 
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Long Leaf 


ellow Pine 


Dimension 


We are confining the output of our 
mills to this stock and are making 


2x4’s a Specialty 


surfaced 4 sides. 


All stock is thoroughly kiln dried 
and offers big value to shrewd buyers. 


DAILY CAPACITY, 200,000 FEET 


Drop a line now 


Escambia Mill Company 
Long Distance Telephone, 
P. P 


Telegraph Office, Pace, Fla 
€ ace, 


Pensacola, Fla. 
McGowin Mill Co. Mitton, Fia. 








Fir irst 
on 























you ll find our organization depend- 
able as a source of superior quality 


Long Leaf Yellow Pine 
Lumber and Timbers 


—the kind cut from trees grown where the soil 
and climatic conditions are most favorable and 
manufactured on modern equipment that insures 
good milling. We can supply you with 


Factory Flooring, Roofing, Ceiling, 
Siding, Railroad and Car Materials, 
Boat Lumber & Timbers, R. R. Ties. 


Let us know your needs. 


Manasota Lumber Corporation 


bi MANASOTA, FLORIDA 








ll 

















2x4 


— and — 


2x6 


Long Leaf Yellow Pine 


Dressed S1S 2 E Standard 


OUR 
SPECIALTY 


WE ALSO MAKE GANG SAWN 
4" Flooring, Car Decking, 
Framing and Yard Timbers 


YOUR INQUIRIES ARE SOLICITED 


ENDERSON 
LUMBER 


Caryville, Fla. 


G. O. WAITS, 
Vice-Pres. & Gen. Mgr. 


AITS 
CO. 


FOX HENDERSON, 
President 


J. D. HENDERSON, 
Sec. - Treas. 


} ey 
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Are You Getting the Greatest Possible 
Production from Your Saw Mill? 


62" Horizontal 


Band Resaw 


With a McDonough Resaw to relieve the band mill by ng ad cants 
and in getting the last inch of lumber from slabs, it can be done. 


With lumber prices at their present height, you can afford to install a 
McDonough resaw to speed up production. 


Mill owners, awake to the advantages of the resaw have placed more 
orders with us the past six months than in any like period in the his- 
tory of our business. This fact indicates two things: 


First: McDonough resaws increase your output. 
Second: McDonough resaws give satisfactory service. 


Our line includes vertical and horizontal resaws for box and wood- 
working factories, planing and saw mills. 


SS Write for our complete catalog 
{\ McDonough Manufacturing Company 


EAU CLAIRE, WISCONSIN, U. S. A. 
“Manufacturers of Band Resaws and Saw Mill Machinery” 
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NATALBANY 


(Pronounce It Nat-aw/-ba-ny) 





HAMMOND — LOUISIANA 





Investigate “Natalbany” Quality and Service in 


Southern Hardwoods 


It will interest factory buyers who maintain high stand- 
ards of quality and who use a large variety of woods. 


Our stocks embrace everything in 
Our policy has always been to give buyers what they Gum, Oak, Ash, Tupelo, 
want, when they want it and see to it that each shipment 


is so satisfactory that it sells another. Magnolia, ; Elm, Beech ’ 
Poplar, Hickory, Cypress 
Natalbany, La. 


Natalbany Lumber Company, Ltd. 


W. E. SNIDER, Hammond, La. 
Norfield, Miss. 


Gen’! Sales Mgr. 
Producers also of Longleaf Southern Pine 
"Ora, Miss. Lumber, Lath, Timbers and Box Shooks 


Let us mix a car for you. 


Representing Mills at: 
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ANeruy Christmas 
to you al, and we 
the day better than 


Southern PineSales Corporation 
' 1236Woolworth Bldg.,New York City 
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‘*Bude Quality’’ Lumber is thoroughly air dried. 


The Ideal Yard Stock 


‘“‘Bude Quality” lumber has proved You will profit by having a good 
a good seller in the retail yard for stock of “Bude Quality” products 
many years. Its soft, even grain in your yard when home building 
and easy working qualities have begins. Your inventory will no 
long been a favorite with builders doubt reveal ashortage of the items 
who know values. we manufacture. 


Let us ship you acar or two of ‘‘Bude Quality” 
finish, case, base, flooring, ceiling, siding and 
moulding. And don’t overlook our longleaf 
timbers and rift flooring. 


Homochitto Lumber Co. 


General Sales Office, oe ; Brookhaven, Mississippi 


Eastern Sales Office, SCRANTON, Pennsylvania 
Selling also ‘“‘ Newman Brand” Dense Southern Pine Structural Material from Hattiesburg, Miss. 
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Pine, Hemlock, Spruce [fg 
and Hardwood Lumber DF. 








‘ Invites Your Orders and Inquiries for 


1) 





R. MCDONAGH GEO. P. HART 
Hart & McDonagh | 
1920 Sawing ete espe 
Thick Birch, Elm, Wholesale Lumber PP i gagaaiang 
Bass, Maple. Telephone Adel. 44 Spadina Ave. and John St., Toronto 








Terry & Gordon 





Limited 
CANADIAN 
FOREST PRODUCTS <> 
Head Office, Soon 2 esck & Co rAP 
SERVICE nel Mes TORONTO, ONT. oe Ln 0 3 SERVICE 








CANADIAN H Mahogany, Tropical . 
AND AMERICAN ardwoods Woods and Veneers 


Robert Bury & Company, | Spadina Ave, TORONTO, CANADA 


(Canada) Limited 


A SH-PRIRCH 
tee NDERSON LUM ER CO., Lp. - caiwaba 


OUR SPECIALTIES— BIRCH AND BASSWOOD 


_ Edward Clark & Sons 


Limited 


807-9 Bank of Hamilton Building, TORONTO 


Dry Birch and Maple The Gall Lumber Co. 
Hardwoods zi BS 
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Taking Stock! 


Your inventory gives you accurate information rela- 
tive to past year's business. 


Replacements to your stock will be necessary—lum- 
ber purchased to supply future requirements. 


The: amount of competitive business you secure de- 
pends to a very great extent upon the kind and qual- 
ity of lumber you purchase. 


Past experience points the way to future profit pro- 
ducing sales. 


Supply your customers with 


MheVlin Pine 


CWHITE - NORWAY - WESTERN WHITE) 








Stocks are in fair assortment and shipments made very promptly. 


Manufactured and Guaranteed by 


CROOKSTON LUMBER COMPANY 
ROBERT G. CHISOLM LUMBER COMPANY, LIMITED 
THE SHEVLIN-HIXON COMPANY 


Bend, Oregon 











Inquiries and orders given most prompt and courteous attention. 


Crookston Lumber Company 
903 First Nat’lSeo Line Bldg. 


MINNEAPOLIS, MINN. 


SHEVLIN-CARPENTER CO. N. H. MORGAN, Sales Agent 
2080 Continental and Commercial Bank Bldg. 50 Union Square, 1301 Guardian Life Bldg. 
CHICAGO, ILL. NEW YORK, N. Y. 
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Wherever structural material 
is bought for strength and 
durability the mills that cut 
theirs from Blodgett trees 
should be asked for quota- 
tions. It's from logs like these 
that the mills below cut their 


Yellow Pine Lumber 


RI FF j Timbers”, 24"x24".64' Get Your Orders in Today for 
LONG LEAF J ecco Long Leaf Pine Lumber 


at and Rift Flooring, Gir tose of Mlestinn. Drop Spon. Cine. Boards a 
RA D Si ding and Dimension iplap are ming scarce. Let us know your needs. 


R. D. Walker L 
Let me quote you prices. J. M. GRIFFIN, Blodgett, Miss. 833.836 City Bank Bide. wenn Sage 








MOBILE, ALA. 





Bentley & Emery Green Lumber Co. 


es: LAUREL, MISS. 
. U; and includ: 2 ? 
Timbers “Sc'fexinienes and Dimension Specialists in 


in superior grades and large assortments. \Long Leaf Yellow r me Timbers 
Mills and Sales Office, OVETT, MISSISSIPPI Dimension and Yard Stock. Mille at Garner and 


vera, Miss 





Turner Lumber Company Richton Lumber Co. 


Manufacturers of Manufacturers of 
Timbers, Yard and Shed Stock NTON i Long Leaf Yellow 
For Export or Domestic | Pine 
AVERA, MISSISSIPPI. Richton, Mississippi 


McWilliams & Pearson Williams & Hunt 


a pent tm Office, Manufacturers and Wholesale:s 
ton, Miss. lley, Miss. . : 
a peed Long Leaf Timbers, Dimension 


Long Leaf Yellow Pine and Shed ‘Stock,  S*s#z.s,Pon4 


Matezial. 


Flooring, Siding, Rough and Dressed Timbers, Sills and Framing. Mills at Avera. Sales Office, Laurel, Miss. 


Virgin Pine Company oT 


snipioasi Long Leaf Yellow Pine 
Mills, PLIAVE, MISSISSIPPI NORMAN McINNIS, General Manager. 
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CYPRESS MARKET TIPS (NEW SERIES, NO. 3) 


‘Looking Forward”’ 


There is a retail lumber yard in Iowa whose proprietor can testify 
to the Permanent character of the broad merchandising policy of 


Sf Cc 


M A 
“Trams Moos fina. U.S. Por Ores, 


“THD WATS IRY 


“Jesse Moe Ree US PerOree 


The boy who wrote that postal card is a student in manual training. He went to the local retailer 
to get his lumber; a little was enough, but it had io be Cypress. The last half of his post card says: 


‘©The man at the lumber yard asked if I knew Cypress if I 
would see it. I told him that I could and I told (him) it was 
marked like this’’ (here you note that he drew a picture of 
the Cypress Arrow Trade Mark which identifies the product 
of the responsible mills in the Association). ‘‘He said that I was 
right— it’s genuine Tide Water Cypress! Yours truly, (etc.)”’ 


(Name and address on application by interested parties.) 


This is Guaranteeing Cypress Sales 10 years ahead! 
Cypress is sold FOR you BEFORE it is sold TO you. 


More Tide Water Cypress operations are now starting up than are cutting out. This is important. 
And no possible production of Cypress can ever quite catch up to the increasing demand. 


Did you ever hear of a lumber retailer who ever in the history of his 
business showed a book-loss on Cypress when he inventoried at the 
end of his fiscal year? Market stability is the hall-mark of Cypress. 


‘“‘The fact eternal about ‘the wood eternal’ ’”’ is that 
“For all of its special adaptabilities Cypress lumber 
is the World’s Standard, instead of merely an alter- 
native commodity.”’ 


THIS ADVERTISEMENT IS PUBLISHED CHIEFLY IN THE INTEREST OF RETAILERS WHOSE 
CYPRESS STOCKS MAY HAVE BEEN ALLOWED TO GET A SHADE UNDER THE SAFETY-POINT. 


Southern Cypress Manufacturers’ Assn. 


** Retail - Market - Development - Department’”’ 
1300 Perdido Bldg., New Orleans, La., or 1300 Heard National Bank Bldg., Jacksonville, Fla. 
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Exacting Buyers of 
Long and Shortleaf 


Yellow Pine 


| 





ne Standard 


700,000 Feet Daily Capacity 


ILLS 


But Only 


Hardwoods 
That Satisfy 








—both domestic and foreign—find our organization a 
mighty good one to rely upon for their various needs. 


Think of it—an organization backed by nine mills 
specializing in the manufacture of 


One-Inch Lumber 


—Finish, Siding, Ceiling, Roofing, Casing, Base. 
Steam kiln dried 1x12 Nos. 1, 2 and 3 always on 
hand. Also 1x8 No. 2 and No. 1 K. D. Shiplap and 
1x6 No. 1 and No. 2 SAS. 





PINE MILLS : 
AT: Try us on future orders. 
Onalaska, 
Latexo, 
Milvid, 
Connell, 
Westville, 
Saron, 
Dayton, 
Cleveland, 
Huntsville, 
Texas. 


South Texas Manufacturers 


Wholesalers Lumber Co. 
TEQicesvae” ==: HOUSTON, TEXAS 


Gen’! Sales Mgr. 











That’s the only kind we are manufacturing. The 
continuous increase in repeat orders prove conclus- 
ively that exacting buyers get what they expect in our 


Oak, Ash, Gum. 
Hickory, Magnolia, 
Cottonwood 


Once you check up on our uniform quality, millwork 
and grades, we know you will also become a steady 
customer. 


Give us n trial order. 


DECEMBER 25, 1920 





HARDWOOD 
MILLS AT: 


Onalaska, 
Dayton, 


Texas. 


South Texas Manufacturers 


Wholesalers Hardwood Co. 
HOUSTON. TEXAS °° Wardwood Sales 











Fs 


We offer, subject to 
prior sale, prompt ac- 
ceptance and shipment, 
the following list of lum- 
ber— good widths and 
lengths, graded on Na- 
tional Rules: 


Stock 


for Sale 


F. 0. B. JOHNSON CITY, TENNESSEE 


QUARTERED WHITE OAK 
’ 4/4 No. 2 Common. 57.00 
’4/41s & 2s $225.00 
PLAIN RED OAK 


’ 4/4 1s & 2s 5.00 

’ 4/4 No. | Common. 80 
700’ 4/4 No. 2 Common. 

’ 4/4 No. 3 Common. 


HARD MAPLE 
, 4/4 fie. { Common. 75.00 


PLAIN WHITE OAK 


PLAIN WHITE & RED OAK 
20,200’ 4/4 Is & 2s 
53,370’ 4/4 No. | Common. 75 
‘54,400’ 4/4 No. 2 Common. 
44,600’ 4/4 No. 3 Common. 
CHESTNUT 


’ 4/4ts & 2s 
4 


3 


YELLOW POPLAR 


’ 4/4 No. 2 Common. 
’ 4/4 No. 3 Common. 35.00 


BUCKEYE 


' 4/4 1s & 2s r 9,600’ 4/4 Is & 2s 

’ 4/4 No. | Common. v 14,000’ 4/4 No. | Common. 75.00 
000’ 4/4 No. 2 Common. 40. 75,000’ 4/4 No. 2 Common. 

’ 4/4 No. 3 Common. ‘ 16,200’ 4/4 No. 3 Common. 


HICKORY ASH 
’ 4/4 Mill Run 38.00 13,500’ 4/4 No. 2 C. & B.. 
’ 6/4 Mill Run 5,000’ 6/4 No. 2C. & B.. 
* 8/4 Mill Run 3,000’ 8/4 No. 2 C. & B.. 


: 3 Common. 
BASSWOOD 


3228828 


SPABSSoow 


Write for complete list showing freight rates 
William S. Whiting 
Company 


JOHNSON CITY, TENNESSEE 














y, 








LONG LEAF 


YELLOW INE 


FLOORING 
CEILING 
ROOFERS 


Edge Grain Flooring 


Has been our specialty for twenty-five years. 


E. E. JACKSON 


LUMBER COMPANY 


Kone Siding, Baltimore, Md. 


Mills:—RIDERWOOD, ALA. 
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‘THE Highest Excellence in maple stock is assured at the 
mills listed on this page. A glimpse along this alley of 
carefully piled thick maple, with the car in process of loading, 
suggests the kind of service that appeals to the discriminating 
buver of this splendid hardwood. 
Buyers and users of hard maple for Flooring, Furniture, 
Automobiles, Buggies, Wagons and other Vehicles; for 


: 
so 


. 


| 
A. 
4 


Maple 
Beech 
Birch 


and other 
Hardwoods 


Athletic Goods—Dumb Bells, Indian Clubs, Bowling Alleys; 
for Pianos, Phonographs and other Musical Instruments, 
will find here such wide varieties of stock as to meet their 
every requirement. 

The finest timber that grows is here put thru modern saw- 
mills and brought to the yards where it is carefully piled 
with every provision for perfect air drying. Solid founda- 
tions, plenty of air space and projecting eaves make condi- 
tions ideal for producing a perfectly air dried product, and 
that is what buyers get from these mills. 


Whatever the use, whatever the quantity or grade, an inquiry 
from these mills will bring a prompt response with interesting 
and money-saving information. Write today. 


Huntington, W. Va. 


Charleston, W. Va. 

Nallen, W. Va. 

Tioga, W. Va. 
Buckhannon, W. Va. 

Penn Bldg., Philadelphia, Pa. 
Alexander, W. Va. 


Rainelle, W. Va. 
Clarksburg, W. Va. 
Chelyan, W. Va. 
Parkersburg, W. Va. 


wv! OT ____ hl 


i 


a UM 
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Hutchins _ 


LUMSER «at 32S 











Car Stocks Fir DOUGLAS Fir 


Te ;' ny i Roofing, Framing, 10—Acres of it—10 
ee ee eee AllKints| THE MONARCH OF ALL LUMBER 


Yard Stocks (| sé-| — ROUGH OR FINISHING — 


: ‘ —_ 60 foot Carriage Saw Mill. Unlimited Crane Capacity. 
Dimension, Timbers, Boards, Trim, Lath, Prompt 


Bridge Stocks HUTCHINS 


Stringers, Ties, Caps. All dressed timbers LUMBER and STORAGE CO. 


under cover—fresh as they left the mill. 
139th St. and Western Ave., BLUE ISLAND, ILL. 
CHICAGO OFFICE, 402 Great Northern Bldg., | an sang Telephone, Blue Island 800 - (Chicago Suburb ) 
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ee INTEGRITY 
QUALITY DEPENDABILITY 


Are the Foundation of the Edifice of Business Success which this Insti- 
tution has built. The Satisfaction of Profitable Trade binds our Custom: 
ers to us. From all Lumber Merchants who appreciate a Product in 
which these Qualities are Inherent, we respectfully Solicit Correspondence 
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WEYERHAEUSER TIMBER COMPANY 


THE MILLS OF SERVICE 
EVERETT, WASHINGTON 
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Big Values for Factory Men 


Present market conditions enable us to offer 
some very good values in factory stock, in- 


cluding both hardwoods and softwoods. 








We have exercised the greatest care in man- 
ufacturing this lumber and we guarantee it to 
be uriiform in quality and millwork. Write 
us about your special needs in 


Eln, Birch, Basswood, Hard Maple 
White Pine Shop and Pattern Lumber 


We also have White Pine, Hemlock, Tamarack 








Some White Pine Shop. 


Representatives: 


J. H. Sawtell, 205. W. Algoma St., 
Oshkosh, Wis. 

Geo. S. Cortis, c/o K. S. Goodman 
& Co., 707 Railway Exchange, 
Chicago. 

L. Ck Shannesey. Box 88, Grand 

we 
R. tL. East Drive, 
Woodruff My 500 Indianapolis, 
Indiana. 

H. C. Hitchcock, 649 Pingree Ave., 

Detroit, Mich, 


and Norway Pine for retail yard trade. 


Representatives: 
V. R. Gebhardt, 2638 Glenmawr 
Ave., Columbus, Ohio. 


Sawyer Goodman Company © £222 Siri 


troit, Mich. 


Goodman Lumber Company “5% #:armi.2s 


troit, Mich. 
MARINETTE, WISCONSIN =— ar ag S. Morgan 
Geo. A. Houghton, Goodman, Wis. 





ree* Birch | 


* No. 2 Common 
* No.3 Common 
* Ist and 2nds 


* No. 2 Common 
* No.3 Common 
* No.4 Common 
* Ist and 2nds 


SE OTP PD BS 
ebdR RRR ERRRDSD 


Unselected, Band Sawed, dry 
stock. Quick shipments in 
straight or mixea cars. Write 
or wire us for delivered prices, 


mC C. Collins Lumber Co. 


Mills and Main Office, 
RHINELANDER, WISCONSIN 





”” No. | Com. & Better % 


* No. | Com.& Selects 


"No.1 Com. & Selects juss ; 
"No.1 Com. & Better | 
2 cars 10.4” No.|] Com. & Better { 








WE CARRY COMPLETE 
STOCKS OF 


Hemlock gage 


** The Wood External * 


Birch 


*© The Wood Internal *” 


and all other Northern 
Woods exploited by the 


Hemlock and Hardwood Association 


OUR SPECIALTIES: 
Quality ! Service! 
Consideration! 


as interpreted by Webster 
and a clear conscience. 


Park Falls Lumber Co. 


Park Falls, Wisconsin 
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Established 1850 Incorporated 1913 
Telephone Central 5641 


CLARENCE BOYLE, INC. 


Manufacturers and Wholesalers 


Southern Hardwoods 
and, Cypress 
Sat ee CHICAGO 


Band Saw Mills and Branch Offices: 
Meridian, Miss. Wildsville, La. Atlantic Beach, Fla. 


FIR—SPRUCE—REDWOOD 


Red Cedar §&% Idaho White 

Lumber soe) = and ' 

and Shingles ms/ Western Pine 
ACME LUMBER & SHINGLE COMPANY 


1505 Great Northern Building 


Tel. Wabash: } $396 20 W. Jackson Boulevard, CHICAGO 








F. E. BARTELME J. M. RIEL H. H. KREUTZER 
President Treasurer Secretary 


THE KEITH LUMBER COMPANY 


Importers, Manufacturers and Dealers 


Hardwood Lumber, Mahogany 
Foreign Woods 


2350 Laflin Street 
CHICAGO 





“‘Good Lumber at Prices YOU Can Afford to Pay’’ 


E. L. Cook Lumber Co. 


KILN DRIED AND AIR DRIED 


NORTHERN—H ARDWOOQDS—SOUTHERN 


Ash Chestnut Plain Oak Walnut 
Basswood Red Gum Quartered Oak Mahogany 
Birch Sap Gum Poplar Maple 


WHITE PINE WESTERN PINE FIR’ CEDAR 
Ashland Ave., South of 22d St. CHICAGO 











TELEPHONES: e Di Office and Yards: 
CANAL 1830 M Non 2349 to 2423 
CANAL 1831 & South Loomis St. 
CANAL 118 CHICAGO 

(INCORPORATED) 


We Carry Hardwoods at Northern and Southern Mill Points 
in Addition to Our Local Kiln Dried and Air Dried Stock. 








GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 


WHOLESALE LUMBER 


805 LUMBER EXCHANGE BUILDING 
Northern and Southern Madison and La Salle Sts. TELEPHONE 
Hardwood and Pine CHICAGO Randolph 2165 





BIRCH MAPLE 


— = —— & _ &Sel 110M ft. 8-4 Ist & 2nds 

125M ft. 4-4 No. 1 Com. ; ss 

35M ft. 5-4 Ist & 2nds agape gga 
28M ft. 6-4 1st & 2nds - 8-4 No. 2 Com. 
26M ft. 8-4 1st & 2nds 60M ft. 8-4 No. 3 Com. 

100M ft. 4-4 No. 3 Com. 200 M ft. 4-4 No. 3 Com. 


Also Basswood, Ash, Elm and good assortment 
of Hemlock piece stuff and boards in all grades. 


Winegar-Gorman Lumber Company 
39 South LaSalle Street, : CHICAGO, ILL. 








Southern Soft Maple Southern Elm 


3cars 4-4’ Log Run 5 cars 4-4” Log Run 3 cars 12-4’ Log Ran 
2cars 8-4’ Log Run lear 5-4” Log Ran 1 car 16-4’ Log Run 
2 cars 10-4”’ Log Run 1 car 6-4’ Log Run 


Scars 12-4” Log Ran yey stock READY FOR IMMEDIATE SHIPMENT 


HARDWOOD MILLS LUMBER CO., mousdneck eu. CHICAGO 


e 
Pilsen Lumber Company 
White Pine Yellow Pine 
Hemlock, Lath and Shingles 
STRAIGHT OR MIXED CARS 
(anwar stock’ in aut seven acres of yard at Laflin & 22d Sts., CHICAGO 











L. D. LEACH & COMPANY 


343 So. Dearborn St., CHICAGO. 10 cars 4-4” No. 1 Common Cypress 
12 cars 4-4”? No. 2 Common Sap Gum 
MANUFACTURERS 10 cars 4-4”’ No. 1 Common Sap Gum 


Hardwood Lumber end? ie 1G 


10 cars 4-4” No. 3 Common Oak 


D. LIGHTBODY, Pres. D. McLEAN, Vice-Pres. C. E. CONKLIN, Sec. & Treas, 


White Star Lumber Company 


811 Lumbermen’s Exchange Building, CHICAGO, ILL. 


see mead HEMLOCK AND CEDAR 


Jobbers of Yellow Pine, Fir & Red Cedar Phone Randolph 1069 
Sales Agents for Redwood Manufacturers’ Co. Mills at Mattoon, Wis. 














For hardwood 
; lumber- 
) men, 110 pages, 
nog fe pax87 ianiiee. eo, ee ‘ 
to ho ook open when tallying. ne 
copy $1; six, $5.50; twelve, $10. American Lumberman 
431 S. Dearborn St., Chicago 








GEO. T. MICKLE LUMBER CO. 


Manufacturers and Wholesalers 


YELLOW PINE AND FIR LUMBER 
Mills—Lawley, Ala.; Hattiesburg, Miss. Stock Exchange Building, CHICAGO 
Exclusive Eastern Sales Agents: LUMBER MFRS.’ AGENCY, CENTRALIA, WASH. 
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This is the seal of approva 


r doesn’t look very different from many other identification marks but it is 
fraught with the utmost significance for both sellers and buyers of lumber. It 
is the sign visible of membership in the PACIFIC COAST SHIPPERS’ ASSO- 
CIATION, an organization with a cast-iron code of business ethics, an organiza: 
tion that is revolutionizing the wholesale lumber business on the Pacific Coast. 


That code is briefly expressed. It provides “‘that To those who buy lumber, as well as to those who 
the Wholesalers’ responsibility does not end with sell lumber, the protection afforded by this asso- 
the acceptance of an order but that he must fill same ciation is of paramount importance. When you 
regardless of whether or not his manufacturing con- deal with a member of this organization you are 
nections fills the contract, and in case of mill's failure sure of a square deal. When you buy or when 
to ship, the Wholesaler should repurchase regardless you sell lumber—or shingles—in the Pacific North- 
of loss after a reasonable length of time has elapsed.”’ west, deal with a member of the P. C. S. A. 


These Firms Are Entitled to Use the Seal 


WASHINGTON Nebraska Bridge Supply & Lbr. Co Davis Lumber Co., Portland 
Barnard Lumber Co., S. M Nettleton Lumber C Douglas Fir Lumber Co Portland 
Blackwell Lumber Co Newbegin Lumber Company Duncan Lumber Company 
Burton-Beebe Lumber Co.. Noll Lumber Co., Jas. G Dutton, H. P., Lumber Co 
Byrne-Renfro Lumber Co Northup-Hage Lumber Co Everett-Johnson Lumber Co 
Carpenter Lumber Co., L. Pacific Fir Company Gates & Company, G 
Carpenter Lumber Ca. Pacific Lumber & a a Co Gerlinger-Anderson Company 
Carstens & Earles, Inc Pinkham Lumber Co., J. E Hart-Wood Lumber Co 
Chicago Lumber Co. of Washington... Seattle Pioneer Lumber Company International Lumber Company 
Chinock Lumber & Shingle Co Seattle Seiffert Company, H. O Kalvelage Lumber_Company 
Ckristy Lumber C Shull Lumber & Shingle Company Liberty Lumber Company 
Colby & Dickinson, Inc Smith Lumber & Shingle Co., M. McCormick Lumber Co., 
Collins Lumber Co., Jno. Sound Lumber Company Seattl Patrick-Andersen Lumber Corp 
Connor & Bailey Inc Standard Lumber Company Saari-Tully Lumber Company 
Cock Lumber Co. W Stanwood Mill Company Spaulding Logging Co., Chas. K 
Viteer Lomier Ca. ke F baa ea A Songrae. BS. 3 < U. S. Lumber & Box Company 

: = ashington Cedar ir ucts Co.... 
te eee es West Coast Lumber Company BRITISH COLUMBIA 
England, Fred A Western Lumber Sales Company Allen-Stoltze Lumber Co., Ltd Vancouver 
Foster-Morgan Lumber Co OREGON Apex Lumber — Ltd Vancouver 
Grays Harbor Commercial Co i Associated Mills, Lt Vancouver 
Gray Lumber & Shingle Co Allen-Murphy Lumber Co Beaver River Lumber Co., _ 
Hartmann-Neubert Lumber Co Anderson & Company, A. O New Westminster 
Hopper Lumber Company Barker-Beach Lumber Co B. C. Iowa Lumber Company Vancouver 
Ives & Company, L. H Brix Lumber Company Cosmopolitan Lumber Company Vancouver 
Johnson Lumber Company, C. W Browne Company, R. J Dominion Timber Products, Ltd Vancouver 
Krauss Bros. Lumber Co Buswell Lumber Company Edgecumbe-Newham Co., Ltd Vancouver 
Louisiana Red Cypress Co Chapman Lumber C Federal Lumber Co., Ltd Vancouver 
Mackintosh-Truman ‘eed Co Coast Fir Lumber Co Fraser River Shingle Co Vancouver 
Mauk Lumber Co., C. A Cutler Lumber Company Morse, Limited Vancouver 
Morris Lumber Co., J. E Dant & Russell Portland Shannon Lumber Co., R. P Vancouver 


Legitimate complaints against any member should be referred, for prompt and thorough investigation, to 


PACIFIC COAST SHIPPERS’ ASSOCIATION 


HEADQUARTERS 
PORTLAND, ORE. SEATTLE, WASH. VANCOUVER, B. C. 
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Douglas Fir 
Northern White Pine 
Idaho White Pine 
Western Soft Pine 


Western Hemlock 
Washington Red Cedar 
Red Fir and Larch 
Norway Pine 


WHAT THIS TRADE-MARK MEANS TO THE 


LUMBER USER 


HEN the Colonists first built their 
homes in New England, they cut and 
sawed their own lumber. They tec the 
wood they were using. They selected it 
carefully. 
Much of their work endures teday. 
Wooden dwellings, barns, wharves, ware- 
houses—two hundred to three hundred 


years old—models of simple architecture - 


and still serviceable. 

Yet modern-built houses in these same 
communities oftentimes last only a few 
years. Men point to the contrast and say 
that lumber is not what it used to be. 


Ww 


The 
available supply‘as it has ever been. But 
discrimination in choosing it for the par- 
ticular purpose it is to perform is not what 
it used to be. 

There are 46,000 saw mills in the United 
States, large and small—each working the 
wood of its locality. This lumber is shipped 
into an open market, many kinds and 
numerous grades of each kind. 

If a man buys just lumber he may get 
anything but the one thing that best suits 
his purpose. 

ere we see the reason in its simplest 
form for a real service to the lumber user. 

As substantial factors in the lumber 
business, the Weyerhaeuser people want 
you to think more about the wood you use. 


ood lumber is here sg d in just as 


To this end we will supply to lumber 
dealers and to the public an Reihesd infor- 
mation as to the qualities of different species 
and the best wood for a given purpose. 


W 


This service will be as broad and impar- 
tial as we know how to make it. We are not 
artisans of any particular species of wood. 
e advise the best lumber for the purpose, 
whether it is a kind we handle or not. 

What we advocate is conservation and 
economy through the use of the right wood 
in its proper place. 

Think what this means toa great industrial 
concern which buys 10,000,000 feet of 
lumber at a time. 

And no less for the farmer or home- 
builder buying anything from a single 
board or scantling to the lumber for a 
residence complete 


From now on the Weyerhaeuser Forest 
Products trade-mark will be plainly stamped 
on their product. You can see it for your- 
self at the lumber yard or on the job after 
it is delivered. 

When you buy lumber for any purpose, 
no matter how much or how, little, you 


can look at the mark and know that you are 
getting a standard article of known merit. 


WEYERHAEUSER FOREST PRODUCTS 
SAINT PAUL* MINNESOTA 


Producers of Douglas Fir, Western Hemlock, Washington Red Cedar and Cedar Shingles on the 
Pacific Coast; Idaho White Pine, Western Soft Pine, Red Fir and Larch in the Inland Empire; 
Northern White Pine and Norway Pine in the Lake States. 
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Douglas Fir 
Northern White Pine 
Idaho White Pine 
Western Soft Pine 


General Ma 
Asst. General 


+ . . . . 


anager .. .- 


St. Paul, Minnesota. , 
Chicago, Illinois 3 P 


Denver, Colorado P é 


Cloquet Lumber Co. . 
Johnson-Wentworth Co. 


P Cloquet, Minn. 
Northern Lumber Co. . : 


Cloquet, Minn. 
Cloquet, Minn. 
Minneapolis, Minn. 
Warren, Arkansas 


Northland Pine Co. 
Southern Lumber Co. . 
Snoqualmie Falls Lumber Co. 
Boise Payette Lumber Co. Boise, Idaho 


District 


Everett, Washington 
Boise, Idaho 


W. Hunt 
E. Irwin as 
P. Johns, Jr. ‘ 


R 
R. 
s 
P. M. Lachmund 


Potlatch, Idaho 


Lawrence, Don, 1024 Old Nat'l Bank Bldg., S 
Clute, R. V., 802 Merchants Bank Bldg., St. Paul, Minn, 
Keizer, R. G., 935, 208 So. La Salle St., Chicago, i. 
apg C. | 1015 Lexi Bldg. , Md. 
Ball, Geo. W., P. O. Box 214, Contam, | 2 
Goodrich, H. P., 408 West 115th St., New York, N. Y. 
Stetson, A. F., Jr. 216 West 102nd St. New York, N. Y. 
Gifford, E. O., New Hartford, N. Y. 
Rumbold, J. H., 167 Christiana St., N. Tonawanda, N. Y. 
Millener, S. P., 58 Grove St., Tonawanda, | # 

= ” 1222 N. Frasier St., Philadelphia, Pa. 

_N., P. O. Box 212, Williams rt, Pa. 

Knox, Gc. 3. 1520S. Negley, Pittsbu h. Pa. 
Feinaugle, EK. 5262 Carnegie Ave., mace Pa. 
Tuerffs, J. P., Vonhof Hotel, Mansfield, Ohio 
Bushong, K. E., 9515 Hough Ave., Cleveland, Ohio 
Stevens, Geo. i 935, 208 So. La Sall eSt., Chicago, Il. 
Collins, B. D., 26 David Ave., Detroit, Mich. 
Fogerty, L. E., Morton House, Grand Rapids, Mich. 
Reyno! ds, R. : 3 Courtland Hotel, Kokomo, Ind. 
Markham, Robert, 935, 208 So. La Salle St., Chicago, Ill. 
Smith, Robert L., 935, "208 So. La Salle St., "Chicago, Th. 
Brown, A. W., Inman. Hotel, Champaign, in. 
McGuire, W. D., P. O. Box 535, Wheaton, Ill. 
Childs, L. S., P. O. Box 119, Rockford, Ill. 
McClanahan, J. A., P. O. Box 294, Peoria, Il. 
Watts, J. E., 429 Park Place, Millwaukee, Wis. 





Weyerhaeuser Quality 





Snoqualmie Falls, Wash. 


Snoqualmie Falls, Wash. 


District and Traveling Representatives 
kane, Wash. 


Western Hemlock 
Washington Red Cedar 
Red Fir and Larch 
Norway Pine 


WEYERHAEUSER SALES COMPANY 


DISTRIBUTORS 


WEYERHAEUSER FOREST PRODUCTS 


GENERAL OFFICE, OLD NATIONAL BANK BUILDING 


SPOKANE, WASHINGTON 


- - « « « LS. Case, Spokane, Wash. 
I. N. Tate, Spokane, Wash. 


Branch Offices 


; 935 Cont. & Com’! Nat’] Bank 


; 802 Merchants Nat’l Bank Bld. 
‘Bldg. 
? 406 Chamber of Commerce Bldg. 


Selling Representatives for 


Bonners Ferry Lumber Co 

Dover Lumber Company. 
Humbird Lumber Company 
Potlatch Lumber Company . 
Edward Rutledge Timber Co. 
Weyerhaeuser Timber ae 
Victoria Lumber & Mfg. Co., Ltd. . 


Bonners Ferry, Idaho 
Dover, Idaho 
Sandpoint, Idaho 
Potlatch, Idaho 
Coeur d’Alene, Idaho 
Everett, Wash. 
Chemainus, B. C. 


Sales Managers 


Lawrence R. McCoy . 
J. M. Montgomery 

D. M. Palmer 

R. R. Myers . 


Coeur d’Alene, Idaho 
Sandpoint, Idaho 
Bonners Ferry, Idaho 
Dover, Idaho 


Drake, C. V., P. O. Box 33, Appleton, Wis. 

Mundinger, G. A., P. O. Box 201, Madison Wis. 
Williams, W. A., 436 Summit Ave., Eau Claire, Wis. 
Archibald, T. S., 1708 Daven a Ave., Davenport, Ia. 
Howie J. R., 701 West State St., Marshalltown, Ia. 
Bengston, re L., P. O. Box 63, Waterloo, Ia. 
Mulrooney, G. E., F O. Box 896, Sioux City, Ia. 

Petrie, G. W., 1425 Chemical Bldg., St. Louis, Mo. 
Isenberger, C. E., 3712 2nd Ave. So., Minneapolis, Minn. 
Lauren, A. C., 3733 Pillsbury Ave. , Minneapolis, Minn. 
Stewart, T. A., Northfield, Minn. 

Greer, P. M., 3239 First Ave. So., Minneapolis, Minn. 
Perdew, G. G., Alexandria, Minn. 
Remington, A. D., P. O. Box 432, St. Joseph. 
Barbour, L. W., P. O. Box 515, Witchita, 


_ 


Hughes, F. J., P. O. Box 603, Omaha, Neb. 

Roy, H. B., P. O. Box 303, Lincoln, Neb. 

Norton, W. a P. O. Box 582, Mastings, Neb. 

Stapleton, C. M., P. O. Box 47S, Norfolk, Neb. 

Hoover, Fred A., Scottsbluff, Neb. 

Scothorn, G. W., P. O. Box 454, Watertown, S. D. 
Williams, Earl D., 419 W. 9th St., Sioux Falls, S. D. 
Emerson, F. G., P. O. Box 478, Minot, N. D. 
Frederickson, A. N., Grand Pacific Hotel, Bismarck, N. D. 
Lewis, W. H., 406 Chamber of Commerce, Denver, Colo. 
Southworth, A. K., P. O. Box 620, Billings, Mont. 
MacDonald, G. H., 1119 White Bldg., Seattle, Wash 


Orders or inquiries addressed to any of our offices or representatives 
or sent direct to the mills, will have prompt and careful attention 


Weyerhaeuser Service 
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MixedCars Save Money 


for dealers and enable you to buy just the items you need to 
replenish broken assortments of stock. Our large stocks of 
various items and adequate loading facilities enable us to ship 
cars of 


Redwood 


Siding, Finish, Moulding, Rail, Lattice, Shingles, 


Sash, Doors, Window Frames, Columns, etc. 








mixed to suit your needs. We are fortunate in being situated 
so that we can make rail shipments to Eastern points or cargo 
shipments abroad or coastwise. 


Foundry buyers should investigate the merits 
of Redwood Pattern Stock. 


Fir and Hemlock Hammond Lumber Company Fir and Hemlock 


Rail Shipments from m k lif Car and Cargo Shipments from 
Mill City, Oregon ureka, Calif. Astoria, Oregon’. 
Sales Offices for Oregon Mills: 812-17 Gasco Bldg., Portland, Ore. 














Stir Up 


New Business 











with this variety of stock 
we manufacture for re- 


Fir tail yard trade from that 
Spruce famous Willapa Harbor 





Every lumber dealer who is interested in selling more Hemlock timber. 
house bills should investigate the quality of the siding: 
finish and small dimension we are manufacturing in Finish, Yard Weare soliciting the ac- 


Stock, Lath, counts of a few more 


Cali f ormla Shop, Timbers, buyers who want to pro- 


Car Material 


. , fit by ordering mixed 
\ ' } h P : Ship Decking, 
ite Ine R.C. Shingles. — 


We are always glad to quote on your needs. Try us on car or 
cargo shipments. 


Pelican Bay Lumber Co. 


KLAMATH FALLS, OREGON Hart-Wood Lumber Co. 
HD. MORTENSON, Pres. JACOB MORTENSON, Vice-Pres., H.W. BRIDGFORD., Sce'y & Treas Cin beeb Ridin Oithes 
Oak Park, IIL. Klamath Falls, Ore. ‘ 


Klamath Falls, Ore. Mills at Gasco Building, Portland, Ore. Mill Output 
CHICAGO OFFICE, New York Life Bldg., O. B. JOHNSON, Rep. || het lem: eee “Tle 
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Bird’s-eye view of our big Storage Yard 
at Perry, Ore., and some high grade 
Oregon White Pine Factory Stock. 


Greater Output 
Per Man Will Be Obtained 


and lower manufacturing costs realized when you use soft, easy-working 
lumber in your factory. The urgent need at the present time is increased pro- 


duction per man to offset the reduction in selling prices. 


This will be accom- 


plished when you supply your men with our 


Oregon White Pine 


(WESTERN WHITE PINE) 


This is a good selling argument for retail 
dealers to present to home builders, con- 
tractors and carpenters. Witha stock of our 
yard stock, embracing finish, flooring, ceil- 
ing, case, base, etc., you can save time, labor 
and money for your customers. 


Stoddard Lumber Co. 


BAKER, ORE. 


Our three mills manufacture annually 
55,000,000 feet of Oregon White Pine fac- 
tory and yard stock; Fir and Larch Dimen- 
sion and Timbers. You are therefore 
justified in expecting us to be able to fill 
your rush orders. 


Grande Ronde Lumber Co. 


PERRY, ORE. 


Nibley-Mimnaugh Lumber Co. 


WILLOWA, ORE. 
Eastern Representative, H. W. Sherman, 516 Lumber Exchange, Chicago. 
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Two Mills 


with facilities for manufacturing 
and distributing 


High Grade Lumber 


Products 
WIND RIVER LUMBER CO. 


BRIDAL VEIL LUMBERING CO. 


On the Columbia River Highway 








SALESMEN AND SALES CONNECTIONS 


C. D. MOORE, Aeolian Hall Building New York, N. Y. 
L. H. HEATH, Box 1119 Pocatello, Idaho 
C. S. ROBINSON, Newhouse Building 

ELDER & BEACH. First National Bank Building 

MORTON ENGLEMAN CO., Brandeis Theatre Building Omaha, Neb. 
LEONARD LUMBER CU.........0.0000 LEK GENEL EU Re MeReeue Dubuque, Iowa 
GD, DD, PERRI TUM OO whic c icc nceccvtisonsesccccanio Sioux City, lowa 
G. W. CRITTEN, Lumber Exchange Building Minneapolis, Minn. 
Cc. B. BAXTER, R. A. Long Building Kansas City, Mo. 
DWIGHT, DAVIS LUMBER CO., Fisher Building 

F. R. WHITE. 521 Davis Street Kalamazoo, Mich. 
TOMBAUGH LUMBER CO Canton, Ohic 


SALES AGENTS 


DOUGLAS FIR LUMBER COMPANY 


Yeon Building 


E. B. HAZEN, Vice Pres. and Gen'l Mgr. 


PORTLAND, OREGON 


E. T. STURGEON, Sec’y-Treas. & Sales Mgr. 




















Established 1853 


Puget Mill Co. 


Seattle, Washington 


Manufacturers of 


Fir and Hemlock 
Lumber and Lath 


We make a specialty of cargo ship- 
ments to all parts of the world. Rail 
shipments to all parts of United States. 


Mills at 
PORT GAMBLE and 
PORT LUDLOW, WASHINGTON 


General Offices 
208 Walker Building, SEATTLE, WASHINGTON 


Eastern Offices 
1029 Lumber Exchange Building, 
MINNEAPOLIS, MINNESOTA 


Agents at SAN FRANCISCO, CALIFORNIA: 
Messrs. Pope and Talbot 
859-869 Third Street 




















Lumbermen with foresight look forward to increased 
demands, and we want you to know we have under 
construction at Susanville, Calif., a mill that will add 
120,000,000 feet annually to our present cut of 


White and 


& e e 
California “s::"" Pine 
Shop and Better Grades 
Right now we are cutting at Hilt, Calif., 30,000,000 feet 


annually, but will be able to take on some new custom- 
ers when our new mill starts cutting. 


Let’s Get Together 
on Future Orders 


Fruit Growers Supply Co. 
Lumber Dept. Hilt, California 
B. W. Adams, Mgr. Sales Dept., First Nat’! Bank Bldg., San Francisco 
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There are real trade 
building qualities in 
this Fir Finish. 





Dealers Say Fir 


Finish Sells Easily 


Vellow Pie We know it does because our books 

deat Sinks show how frequently Eastern dealers 

Timbers place orders for “the same high quality 
siaiannngas as you shipped us last time.” 


oe The uniform quality, perfect mill- 


and Boards work and dependable grading of our 
lumber enables us to satisfactorily fill 
orders year in and year out. Better 
order a car of these good selling items 
today. 


ILVER KALLS 


TIMBER COMPANY 


Annual Capacity, 100,000,000 Feet. SILVERTON, ORE. 
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Enables us to turn out each day 
large quantities of properly 
manufactured 





Our Modern Equipped Mill 





L. T. DEMPSEY, Pres., Tacoma, Wash. 


“DEMPSEY LUMBER CO. 


J. DEMPSEY, Vice-Pres., Manistee, Mich. 


NEAL DEMPSEY, Treas., Tacoma, Wash. J. J. DEMPSEY, Sec., Tacoma, Wash. 


Fir Lumber 


and Timbers 


Good stocks on hand insure 
prompt shipments. Timbers up to 
80 feet. 


Car and Cargo Shippers 
Tacoma, Washington 

















REDWOOD FOR DURABILITY 


Gane ‘Way of Air- Dried 
Redwood Siding Stock 
for Eastern Shipments 


REMCO FOR MECHANICAL PERFECTION 


REDWOOD 


From the House of Quick Shipments 


never fails to win the admiration of Eastern buyers. It is 
manufactured to meet exacting requirements and large stocks 
insure prompt shipments. We have the largest stock of 


Strictly Air Dried Redwood Uppers 


in existence; as well as complete assortments of Famous 
Remco Machine Banded and Continuous Stave Pipe; also 
Remco Tanks. 


Millwork Strictly First-Class—Service and Quality Unexcelled. 


Redwood Manufacturers Co. 


Main Office and Plant, PITTSBURG. (Contra Costa Co.) CALIFORNIA 
San Francisco Office:—1600 Hobart Building 





—“for strength and beauty” 


says the Boss Carpenter 


Sine Bros., 517 Lumber Exchange, Chicago, Ii. 
B. M. Gibbs& Bro., - - - + Princeton, Ill. 
Mark Anson, Box No. 25 - - Muscatine, lowa 
W. W, Vawter, 110 Lbr. Ex., Minneapolis, Minn, 
Fellows & Gore Sioux Falls, S. D. 


“you can’t beat Douglas 
fir lumber from Western 
Washington. When you 
get Diamond B material 
from the Bloedel Donovan 
Mills you can be certain it 
will be O. K.” 


You will appreciate the 
high quality of our prod- 
ucts. Magnificent timber, 
modern machinery and a 
loyal, efficient organiza- 
tion are back of every 
stick of Diamond B lum- 
ber you buy. 


Douglas Fir—Spruce—Hem- 
lock—Cedar. The finest tim- 
bers of the Pacific Slope. 


You'll want Diamond B lum 
ber in stock. 


Blo edel Donovan 


Lumb er 
1018 White Bldg. 


<> _ 
Seattle U.S.A. 








Douglas Fir 
Hemlock, Sitka Spruce 


We manufacture Dimension, Ties, Railroad 
and Structural Material, Flooring, Ceiling, 
Finish and Silo Stock, Spruce Aeroplane 
Stock, Fir and Spruce Lath. 











Rail Shipments to all parts of the United States; 
Cargo Shipments, both foreign and domestic. 


Donovan Lumber Co. 
Main Office, Mills and Factories, 


ABERDEEN, WASH. 


SAN FRANCISCO, CAL., OFFICE, LOS ANGELES, CAL., OFFICE, 
Newhall Building Citizens National Bank Bldg. 
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HE St. Paul €& Tacoma Lumber Co. 
extends the Season’s Greetings to 
Customers, Friends and to the 


Lumber Fraternity 
May the New Year bring forth the 


beginning of a renewal of 








Normal Conditions 


in the Great Industry we are all inter- 
ested in. 

















St. Paul & Tacoma Lumber Co. 


Tacoma, Washington 
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THE COUNTRY GENTLEMAN v 






In the ground since 
1893 and still good! 


Twenty-seven years since Mr. Van Deusen built this fence with are-split Western 
red oe: te posts. Ani today they're still giving good service’ Read his letter. Look 
at the pictures, Notice the lack of deeay on the post m the upper photo. 

Now, the largest manufacturers of Western red cedar posts have formed an assocea- 
tion and adopted a high-grading rule. Every post amust pass rigid mspection, 
before being stamped with the trade-mark, “Lifetime.” 


Lifetime Red Gdar 








This Page Advertisement Appears 
in the Country Gentleman Dec. 18. 


3 en first of the five pages to be used 
this season in’the Country Gentle- 
men, runs December 18. Watch for it! 
Clip it out and paste in your window so 
your customers may know you sell the 
famous Lifetime posts. Six half pages 
will also be used in each of the following 
state farm papers: 


Wallace’s Farmer 


Montana Farmer 
Dakota Farmer 


Western Farm Life 


Southland Farmer Indiana Farmer’s Guide 
The Farmer (St. Paul) Oklahoma Farmer- 
Prairie Farmer Stockman 


Wyoming Stockman- 


Kansas City Weekly Star 
Farmer 


The combined circulation of these papers 
is 1,933, 844! 


If you haven’t stocked Lifetime posts, 
wire today for full details of dealer prop- 
osition and sample cross section. 


LIFETIME POST ASSOCIATION 


716 Peyton Building 


Spokane, Washington 


This trade-mark means genuine Lifetime posts, axe-split from the giant cedars of the Rocky Mountain District. 


Red Cedar Fence Posts 
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! Not Once, But Regularly We 
| Satisfy Lumber Buyers 
A pretty strong statement perhaps, but if you knew the kind of trees we 


cut and the close attention our employes give to our milling you would 
understand why our customers come back for 





Looking Glass Mountain 


Pine, Fir and Larch 


We are particularly anxious to hear from a few more yard and factory buyers who 
desire to tie up to a reliable manufacturer of high quality West Coast lumber. Why 
not order a trial car of Pine Common, Fir and Larch Dimension, Boards, etc? 


Straight or mixed cars to suit your needs 


Lumber 


The George Palmer company 


300,000 Feet 
Daily Output. La Grande, Oregon 
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The Coming 
Lumberman 


can get a lot of valuable information 
and avoid ccstly experience by reading— 
“The Organization of the Lum- 
ber Industry” 
“Lumber and Its Uses”’ 
“The Cost of Growing Timber” 
“‘The Lumbermen’s Searchlight’’ 


and other books on the industry pub- 
lished by the 


American Lumberman 
431 Dearborn St. - - CHICAGO 


(Ask for complete list) 


To Our Many Friends 
We Extend the 


Season's 
Greetings 


and wish you continued 
Prosperity throughout 


1921 


FLANNER-STEGER 
LAND & LUMBER CO. 
BLACKWELL, WIS. 


To our 
Many Friends 


Greetings 
1921 °* 


That the New Year may 
be filled with happiness 
and prosperity for you and 
yours, is our sincere wish. 






conto ( ‘ompany 
817 Ry. Exch. CHICAGO 
Mills and Yards at: 


Oconto, Wis. Carter, Forest County, Wis. Nahma, Mich. 





For Quick Shipment 


DRY STOCK 


1 car 4x6 Sound Oak Hearts 
1 car 4x8 Sound: Oak Hearts 
2” a 2 & Btr. Red Oak 


2” 3 Oak 
som’ sig Nw Run Popple 
30M’ 2” Mill Run Popple 
500M’ 1” No. 2 & Btr. Birch 
1 car 2” He, vg & Btr. Birch 
o. 2 & Btr. Birch 
2. & Btr. Basswood 


Marshfield, 


Kraus Hardwoods "Wi. 





| Forest Products For Sale 


+f Cedar Crating. (" & 2” Mer. Hemlock. 
a _Hemtock, 2” No. {”,-2” and 3” Hard Maple 
"s “ton Hearts. 


: re pul a complete stock of Hardwoods, Birch, 
Basswood, Hard Maple, Soft Elm, Soft yrs in 
the better grades, aiso Crating and Boxing Lum- 
ber in Hemlock, Pine and Hardwoods. 


ar 3g and 4’ Hardwood of \ ce Slabs & Edg- 
a 
Hemlock Lath. Gate Hardwood 


Quantity of Hemlock Bark.  anelen 
sh Softwood Slabs & Edg- 4’ a. ..4 "Maple and Birch 


ie we have a quantity a oom Pulpwood, 
Cedar Posts and Poles and Shingles. 


_H. E. Siewwright Lumber Co., Stephens Point, Wis. 








Pine, Hemlock, Spruce, Tamarack, 
Cedar, Balsam, Birch, Maple, Bass- 
wood, Ash, Elm, Red Oak. 


NORTHERN Lum ber 


Maple—1”, 1%”, 2” and 3”, all grades. 
Birch—1”, 14%”, 1%” and 2” all grades. 
R. Elm—1%”, all grades. 

S. Elm—1” and 2”, all grades. 

Bass—1”, 14%” and 2”, all grades. 

Ash—1” No.3 Com. 

Popple—1”, 1%”, 134” and 2”, Mill Run. 
Mixed Pine—1”,1%”,1%4” and 2”, Milt Run. 


H. J. Stone Co., marshtieia, wis. 





Wisconsin Hardwoods 


Particularly 


Maple 


Let us know your requirements. 


John B. Andrews, "3": 





‘C. P. Crosby 
Hardwood, Hemlock, Pine 


Main Office 
RHINELANDER, WIS. 


I offer the following dry stock: 








BASSWOOD 
100M’ 1” No. t & Btr. 
35M’ 1” No. | Com 
5M’ ix4 to 1x5, No. 2 
32M’ 1” No all W. 
35M’ 1” No. 3, all W 


5M’ 8/4 No. | & 
WHITE PINE 
50M’ Ix4 & wider, No. 3 & 
Btr. wide run, plenty of 
14 & 16’ 
15M’ 1” No. 4 & 5 Com 
20M’ 2x6 & 2x8, Com. ESel. 
NORWAY PINE 
5M’ 1%” Sel. & Btr. 
8M’ ~ to 2x12 No. | & 2 


9M’ xd. ‘& wider No. 3 & 
Btr. 


SOFT ELM 
25M’ 1” log run 
45M’ 6/4 No. 2 & Btr. 
50M’ 8/4 No. | & Btr. 


ROCK ELM 
15M’ 1” Jacket Boards 
25M’ 1%” Log ys 
10M’ 2” , No. 2 
15M’ ad No. | Gom- "e Btr. 
15M’ 2” No. 2 Com. 

‘corr MAPLE 

Run 


15M’ {” Log 
. 18M’ 142” Log Run 


CRATING STOCK 


35M’ 1” No. 3 Basswood 
35M’ tA” Birch No. 3 
100M’ |” Birch No. 3 


30M’ V4" Birch No. 3 
ao. ¢ 2x6 — teert Birch 


M’ No. m 
35M’ We" No. 3 Elm, can 
resaw 
100M’ 1” No. 3, Hard and 


Boy) — 
No. 3 Hemlock, 
ak 
HARD MAPLE 
Complete stock from 1” to 
4” plank 


BIRCH 
Complete assortment, 1” to 
242” 





Hardwood Squares 








We make a specialty of 
Hardwood Squares Ix! 
and larger. A\ll lengths. 
Northern and Southern 
woods. Writeus for prices. 
We also solicit your business on 


Northern Yard Stock and Crat: 
ing of all kinds. 


J. H.0’Melia Lumber Company 


RHINELANDER, WISCONSIN 





White Pine 


We manufacture and carry 
in stock at all times a 
complete assortment of 


White Pine Common, 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine timber and is of a very soft 
texture. Shop Lumber and Factory 
Selects are our Specialty. 


We Solicit Your Business 


Rust-Owen Lumber Co. 


Drummond, Wis. 
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Service 

















An Institution Backed 
By 63 Years Experience 


and founded on the principle of better quality and service, and which 
has established branches and agencies in many parts of the world to 
serve buyers of Pacific Coast Lumber, Can and Does give its clients 
real service. 


Buyers needing White Pine or Sugar Pine within the next few 
months, should place their orders with us now while cars are available 
for lumber. 


Hardwoods Softwoods 


White Pine 
Sugar Pine 


Logs and Lumber ; : 
Imported and Domestic Califor nia | 


Some of the woods 
we carry are:— 





e | Bark 
wn { Spotted Gum Spruce 
other varieties Redwood 
Mahog 
Spanish Cedar Cedar 
enizerd ‘ 
var Mlahoeany Idaho White 
erica Lignum Vitae E 
mm Pine 
other varieties. 
: Western Soft 
Siam Teak Pj 
Macassar Ebony SAN FRANCISCO YARD - FOOT OF POWELL ST. : ine 
Redwood Burl Coast Hemlock 


iVo matter where you are located we can serve you. 








(Green Chunks for Veneers) 














American Trading Company 


244 California Street, SAN FRANCISCO, CAL. 


Also 
Branch Sales Office for Softwoods, 25 Broad St., New York, N. Y. 





~~ 
—o 
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Rite-Grade Douglas Fir 
and Cedar Lumber 


As prices are cheaper than they ever will be again place your lumber 
orders now. Remember every car we ship is cut from high quality 
virgin growth timber and manufactured in one of the most up-to-date and 
completely equipped mills in the West. We also manufacture the famous 
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Brand 

















FRANK HORTON, Pres., 


SS >, Winona, Minn. 
~ (Di B, R. LEWIS, V.-P. & Gen. 
P; ) Mer., Clear Lake, Wash. 
Q 

pen F. H. JACKSON, Secretary, 





CLEAR LAKE LUMBER CO. Clear Lake, Wash. 
ROSCOE HORTON, Treas., Winona, Minn. 
Ss. B. LEWIS, Gen’! Sup’t, Clear Lake, Wash. 
E. P. KEEFE, Sales Mer. 





OSCAR O 


©) Red Cedar Shingles 


—the oldest, the cheapestand Every bundle of ‘shingles we pack is 

° % randed with the number of square feet i 
~_ — roofing a ae will cover when laid at the following expo- 
acture 


When properly laid with zinc 
nails we guarantee vertical grain 
5/2 shingles to last for 50 years. 


Clear Lake 


‘The Home of Rite-Grade Lumber’’ 


J. wag 44 R, Minneapolis, Minn., ae Ex. Bldg. 


sures: 
Exposed 5" __ will cover 32" sq. ft. space 4" 
Exposed 434" will cover 29" sq. ft. space 14" 
Exposed 4"_will cover 26" sq. ft. space 4" 


Lumber Co. 


Clear Lake, Washington 


EASTERN SALES REPRESENTATIVES : 


a % THIELE, Lincoln Hotel, Watertown, S. D. 


. BYE, Fargo, N. Dakota, Box . MOORE, Billings, Mont. 


























Steam drag saw bucking a big Fir log in our log pond. 


UYERS who are insistent on 

having lumber of uniform qual- 

ity, millwork and grading, approve 
our manufacturing methods. 


Try us for Fir and Hemlock Yard and Shed 
Stock, or Timbers up to 112’ long—dressed 
up to 30%x30”. Also Red Cedar Shingles 
and Red Cedar Bevel Siding. We're glad 
to quote. 


McCormick Lumber Co. 


McCormick, Wash. 






















Western Lumber Makes Good 
In the East 


and every day more factory and yard stock 
buyers are sending us their orders for 


Soft Old Growth 


Yellow Fir 


be ee No matter how exacting you 
add may be in quality, millwork 
Spruce or grading you'll be pleas- 
Cachet toni ed with this lumber from Weil ie atenet 
Bevel Siding the Grays Harbor and 


Willapa Harbor Dis- 


tricts. 


10 Large 
Mills 


and have direct 
railroad connections 
to all Eastern Points. 


Aeroplane Stock, 


Cedar 


“Rite - Grade" Brand 
Shingles, Bevel Siding. 


We invite your ord- 
ers for anything 
in yard stock or 
factory lumber. 


PACIFIC 


LUMBER AGENCY 


Aberdeen, Wash. 
CHICAGO SALES OFFICE: MINNEAPOLIS SALES OFFICE: 
1270 Peoples Gas Bldg. 727 Lumber Exchange Bldg 





T. A. MOORE, Representative M. T..OWENS, Representative 
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Order 
Them Now 


Industrial firms plan- 
ning factory extensions 
next spring, contractors 
with mill construction 
work to do or others re- 
quiring such stock should 
place their orders now for 


Big Fir 
Timbers 





Long Fir Joists 


We are sawing virgin growth 
trees in a mill that is especi- 
ally equipped to produce 
lengths up to 70 feet and 
sizes up to 24 x 30 inches. 


In addition to structural 
timbers and car material, we 
manufacture all kinds of Fir 
and Western Hemlock lum- 
ber for the yard trade, Lath 
and Red Cedar Shingles. 


Write for Quotations. 


Pacific States 
Lumber Co. 


Mineral Lake 
Lumber Co. 


Manufacturers 
Oma’ TACOMA, WASH. 


Chicago Branch Office | Minneapolis Branch Office 
516 National Life Bldg. 706 Lumber Exchange 
K. F. Richards, Mgr. G. A. Jones, Mgr. 
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California ; 
White ana Sugar Pine - 


i LUMBER AND _ 
BOX SHOOKS | 








We. manufacture 
40,000,000 feet 
annually, 











L Lumber & | 
assen Box Co. - 
Sales Office, Monadnock Bldg., 
San Francisco, Calif. 
Mills at Susanville, Calif. 










-OFFICERS: 
R, D. Baker, President 
Chas. McGowan, V-Pres. 
J. W. Rodgers, ° V-Pres. 
George N. Glass, Treas. 
A. G. Breitwieser, Sec’y 

















Mount Lassen in 
Erruption, 1914. 









Photo Courtesy of 
: Southern 


Pacific: . 
Co. 








The prospectors of ’48 were in truth the first 
easterners to sense the big value of this pine of 
El Dorado county, but since then literally 
thousands of eastern lumber buyers have 
recognized its advantages as 


Factory Lumber 
and Pattern Stock 


These soft fibred, old growth trees develop 
extra wide lumber and enable us to offer the 
factory trade all grades of California White 
Pine up to &-4’’. 








We specialize in 10-4 and thicker Sugar Pine pattern 
stock. Let us know your needs in straight cars. 


Michigan - California 
Sait ponies, Lumber Co. 
SAN FRANCISCO, CAL. 

Mills at Camino, California 


Tr era TR Te 








iV SUGAR Q 

PINE 
With present stocks of Sugar Pine rapidly 
decreasing we urge buyers to place orders 
immediately. Wire us your requirements 


now in the following items offered subject 
to prior sale: 





No. 1&2 Clear 24%” 45M _ No. 1 Shop 2%” 87M 
No. 1 Shop 3” 68M 


No. 3 Clear 1” 152M No.1 Sh 4” 35M 
No. 3 Clear 11%” 138M . . 
No. 3 Clear 216” 106M No 


” me Shop 1 4% i 217M 

No. 3 Clear 3 123M ~ 
No. 3 Cl 4” 38M No.2Shop 14” 446M 
ere No.2Shop 2” 579M 
No.1Shop 1” 196M No.2Shop 2%” 65M 
No.1Shop . 434” 239M _ No. 2 Shop 3” 23M 
No. 1 Shop 144” 482M No. 2 Shop 4” 19M 


Madera Sugar Pine Company 
MADERA, CALIFORNIA 


Manufaeturers of California Sugar and White 
Pine Lumber, Box, Shooks and Cut-up Material 
































Partial View of Our Big Sawmill 


MANUFACTURERS OF 


Douglas Fir and 
Western Hemlock Lumber 
and Fir Lath 


CAR OR CARGO. 


Canyon Lumber Company 


EVERETT, WASH. 


Daily Mill Capacity C. A. DEAN, President. 
“A. THEURER, Vice-Pres. 
300,000 Feet, A TIAMBIDGES Tease. coed Mer. 
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ECONOMY 


Using Short Length Stocks 


@ Togan Garages are built of high-grade short 
length stocks 


@ These accumulations, bought at a saving, mean 
quality construction at lower costs 
photographs on request. 


SOLD BY LUMBER DEALERS 


TOGAN-STILES, Genad Rapids, Mich. 














1915 —Hifth year of Manufacturing “Factory Built Buildings —1920 
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| : | ‘A Sliver or a Cargo’ : 





Greetings to the Trade 








WE extend to those friends we have aiready ae 

made our heartiest appreciation for the 
confidence they have placed in us, as indi- 
cated by their business. And offer to our 
prospective friends of 1921 an interest in and 
prompt attention to their inquiries and orders. 


Seg 


TO our friends, both established and pros- 

pective, we offer our best wishes for a joyful 
Christmas and a healthful, happy and prosper- 
| ous New Year. 











| : Nettleton Lumber Company 
SEATTLE, WASH. 


MILLS: : 3 USA - GENERAL OFFICE; © 
WEST SEATTLE -». A. 4th and Seneca St, SEATTLE 
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SHEETROCK 


U 


S 


Quickly and 
Economically 


Applied 


Ease in handling,and rapidity and economy 
of application on new construction, altera- 
tions and repairs make Sheetrock jobs 
highly profitable for you. 


Sheetrock—made by the special U. S. G. 
process—is strong, tough and durable. It 
can be sawed like lumber and can be nailed 
securely to the studs or joists. It is rein- 
forced with U.S. G. Patented Reinforce- 
ment for protection in handling, for extra 
nailing strength and for a tight, flush joint. 


Being made of pure gypsum rock, Sheet- 
rock cannot warp, shrink or buckle. It is 
fireproof. It resists heat, cold and sound. 
It takes any decorative treatment: paper, 
paint, panels. 


Remember, too, that Sheetrock national 
advertising is regularly appealing to home 
builders in every section of the country. 
Have your stock complete. The large de- 
mand for Sheetrock and all other U.S. G. 
products is steadily increasing. 


Sheetrock comes in standard 
sizes: % in. thick,*32 or 48 
in. wide and 6 to 10 ft. long 


+ CS ipa ME TS: 
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World’s Largest Producers 
of Gypsum Products 








GENERAL OFFICES: 
Dept. B, 205 W. Monroe Street 
Chicago, Ill. 





SALES OFFICES: 
New York, Buffalo, Boston, Washington, 
Philadelphia, Pittsburgh, Cleveland, Cin- 
cinnati, Detroit, Milwaukee, Minneapolis, 
St. Louis, Kansas City, Omaha, Denver, 
Los Angeles. 


MINES AND MILLS: 
Oakfield, N. Y., Plasterco, Va., Cleveland, 
Ohio, Gypsum, Ohio, Genoa, Ohio, Detroit, 
Mich., Alabaster, Mich., Grand Rapids, 
Mich., Milwaukee, Wis., Fort Dodge, Iowa, 
Blue Rapids, Kan., Southard, Okla., Eldo- 
rado, Okla., Piedmont, S. D., Loveland, 
Colo., Denver, Colo., Arden, Nev., 
Amboy, Cal. 
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STANDARDIZED DOORS 


For cAttractive Homes 


lend themselves wholly to discriminating taste, inside the 
house as well as at the front entrance. Patterns now recognized as 
standard actually include the simple, sanitary designs originally 
classed as “special.” 


| STANDARD LER LN( . 


include doors of every stock size and pattern in front, panel and 
unglazed. All stiles and muntins are of California’s superb 


White Pine, fitted with fir panels. 


The same high quality in lumber, for which the name “Pick- 
ering” has stood for over Forty Years, governs consistently in 
Pickering Standard Products. Obtainable at local points from 
established jobbers of millwork. Dealers having any difficulty 
in filling their requirements should let us know promptly. 





Ask for Pickering Standard Products 


W. R. PICKERING LUMBER COMPANY 
KANSAS CITY, U.S.A. 
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BRISTOL TRIM 


Diamond 





Brand 


Tennessee 


Representatives: 


J.W. TURNBULL LUMBER COMPANY, Philadelphia, Pa. Guaranteed 


I. N. CHASE LUMBER COMPANY, Boston, Mass. BRISTOL DOOR & LUMBER CO. 


J.M. ATTLEY & CO., 1420 Lumber Exchange, Chicago, III. BRISTOL, TENNESSEE 























'  Shermill Hardwoods 


are noted for their uniformity, quality and grading, so that 
exacting buyers demanding big values come to us for their 


Oak and Gum Factory Lumber 


Our long experience in Southern Hardwoods is —— in our present timber 
holdings, and our double band mill is proving a winner in keeping stocks balanced. 


Sherrill Hardwood Lumber Co. 





Beant j Sherrill-Russell Lumber Comnane - - Peioem. <4 MERRYVILLE, LA. 
Western Union Service Sales Offices } a — Ses 994 Avead js ag yg — : (on the Santa Fe.) 














Here is a Book 
for you 


Mr. Retailer 


‘‘A Uniform Accounting System by Geraia 
A. Torrence, C. P. A. will make a valu- 
able addition to any lumberman’s library.”’ 


1. It will provide an effective way to 
secure your banker’s consideration. 





2. It will eliminate a large part of the 
trouble in compiling Federal in- 
come returns. 


3. It will give you a knowledge of the 
factors at any time which mean 
a profit or loss in your business. 


This book has just been published from a 
series of articles that appeared in the AMERICAN 
LUMBERMAN. Sent postpaid 50c. 


SEND FOR A COPY TODAY 


Money back if you are not satisfied. 


AMERICAN LUMBERMAN 


431 So. Dearborn St., CHICAGO, ILL. 
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Your Urgent Needs 
Filled From Our Chicago Yards 


We are ge demonstrating to buyers of lumber every- 
where the advantage our large ——— yard in 
Chicago offers them in the quick delivery of 


sa” | IMBERS 
Small 
JOISTS — DIMENSION — BOARDS 


Fir and Yellow Pine, Soft Cork White Pine Patten 
Lumber, Boards & Strips, Norway, Spruce, Hemlock, etc. 


Write—Telephone Long Dist. “Canal” 359—Telegraph. 


Edward Hines 2, 


EDWARD HINES. President. — 

a ata A aa CHICAGO 
mt 

HS. DEWEY, Aams to Vee thee. 


WIEHE, ‘Secret Lincoln St., So. of Blue Island 
EDWARD HE THOMAS, Treasurer. 














Our Quality Merits Your Orders 


When buyers come back year after year and buy in constantly 
increasing quantities, we feel that such an endorsement indicates 
that our quality merits your orders. Why not try us out right now? 


White and Norway Pine, Larch, 
“Rainey Lake” Spruce and Poplar 













We make a specialty of Soft Cork White 
Pine Pattern and Flask lumber. Try us for 


Dependable 
Lumber 


Car and Cargo 
Shippers 


~ Gle Virginia. agid afid Rainy as ©. 


“THE LARGEST, MOST MODERN AND COMPLETE LUMBER PLANT IN THE WORLD” 
ENERAL OFFICES 


misngh Llineg Pectieies: Bo care salty Virginia, Minnesota. acini ipntay, eueiaiiaaiies 
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Making the Most of Labor 


The problem of making the most of labor is as old 
as labor itself. Dow Gravity Conveyors have gone a 
long way toward the solution. Lumber of all sizes 
and shapes and practically anything that can be 
moved at all can be sent over the Dow Gravity route 
at a saving of time and money. Our nearest repre- 
sentative will gladly show you how Dow Gravity 
Conveyors can make the most of labor for you. 
Write today. Dow Wire and Iron Works, Incor- 
porated, Louisville, Kentucky. 


“Let Gravity Do It” 








“MARATHON” 


MAPLE FLOORING 


Manufactured from Lower Michigan Maplo—the Finest in‘the World 
. RITE US. FOR PRICES 


» (Manufacturers) BIG RAPIDS, MICH. 











for Upholstering and Mattresses 
and save the cotton. 
packing and save the hay and straw. 


LEWIS T. KLINE ALPENA. 








Indiana Hardwoods 


Specs! DRY ‘Sich itaimnent sure sent pase 
. * No. e e Oa ” No m a japle 
Offerings 70 M1” No 2Com. & Bir. White Ash 45 M1” No. 2Com. & Btr. Hd. Maple 


1 Car 1” No. 1 Com. & Seiects Kiln 50M 2” No.2 Com &Btr Soft Elm 50 M1” Qtd° White Oak No. 1 Com. 
Dried Hard Maple 45 M1" No. 2 Com. & Btr.SoftEim 45 M1” Plain White Oak No. 1 Com. 


Christmas Greetings and Prosperous. New Year 


HARRY H. MAUS, South Bend, Ind. 














MAPLE - BIRCH 
HEMLOCK LUMBER 


30,000,000 Feet Constantly in Stock 


LAKE INDEPENDENCE LUMBER CO. 
General Offices: 623-633 Wabash Ave. CHICAGO 














APPRAISAL (aici top 

IS GREATER TODAY 

SAWMILL, PLANING MILL, LINE YARD, BUILDINGS AND EQUIPMENT VALUATION 
ACCURATE CERTIFIED GUARANTEED 


WRITE US for our free literature and 
for appraisal fee—without obligation 


Rau APPRAISAL Co. SAtés Offices: 606 PATTON BLDG. 


MILWAUKEE~ - - WISCONSIN 











We want to sell the following 


DRY Northern Michigan Hardwoods 


40M’ 4/4 No. 1 & Btr. Birch. 175M’ 5/4 No. 1 & Btr. Hrd. Maple. 
175M’ 4/4 No. 2 Common Birch. 40M’ 5/4 No. 2 Com. Hard Maple. 
50M’ 5/4 1st & 2nds Birch. 20M’ 6/4 No. 1 Com. Hard Maple. 
65M‘ 5/4 Selects Birch. 175M’ 6/4 No. 2 Com. Hard Maple. 
60M’ 5/4 No. 1 Common Birch. . 2 Com. & Btr. Hd. 


’ 5/4 No. 2 Common Birch. Maple. 
60M’ 10/4 No. 2 & Btr. Hd. Maple. 


of 6/4 oe & — ~~ 

30M’ 6/4 Selects Birch. 

50M’ 6/4 No. 2 irch. 200M’ 4/4 No. 1 & Btr. Basswood. 
35M’ ab Ne. 1 og = gy 200M’ 4/4 No. 2 Com. Basswood. 
90M’ 6/4 No. 2 & Btr. Soft Elm. 75M’ 4/4 No. 2 & Btr. Soft Maple. 
40M’ 4/4 No. 2 & Btr. Hrd. Maple. 11M’ 6/4 No. 2 & Btr. Soft Maple 


Can furnish all kinds of Hemlock & Hardwood Crating 
Band Mills at Chassell & Ontonagon, Michigan 


C. H. WORCESTER CO., Not lnc. 


19 So. La Salle Street, CHICAGO 














Use it for 


The Best Excelsior Machinery 














‘herman ‘th. ‘thettler Dumber Co. 


2601 Elston Avenue, 
Chicago, Tl. 


Wishes you a 


(Merry Christmas 




















"L-M-C’ Adjustments Satisfy 


“We wish to thank you for your prompt and 
most satisfactory way of handling this 
matter * * * Such treatment surely cannot 
produce any but good will toward you and 
toward us.”—From an Assured, Pennsylvania. 


LUR Gy ENS MUTUAL CASUALTY COMPANY 


JAMES S. KEMPER, Manager 
LUMBER EXCHANGE, CHICAGO 








AK UM 


Quarter and Plain Sap 
Red and White and Red 


POPLAR and ASH 


We have a splendid assortment of 
hardwood lumber ready for immedi- 
ate shipment—all high quality, uni- 
formily manufactured stock. 

Factory buyers will find the values we 


are offering worth careful 
consideration, 


Faust Bros. Lumber Co. 


Manufacturers JACKSON, MISS. 
_ CHICAGO OFFICE: 719 Monadnock Building 
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WANTED—MANAGER FOR RETAIL LUMBER 


and hardware business. Railroad town, seven miles 
from St. Louis. Must be thoroly posted in hardware. 
Position now open. References. DUPO LBR. & HDW. 
Cco., Dupo, Ill. 


WANTED—YOUNG MAN 

Under 30 years of age, competent to enter orders rap- 
idly on typewriter and to assist generally in estimating 
department. Must have had previous experience in a 
sash, door and general mill work office and be rapid and 
accurate in figuring. Splendid opportunity for an ambi- 
tious young man. Address SELDEN CYPRESS DOOR 
CO., Palatka, Fla. 


WANTED—A THOROUGHLY 
Experienced lumberman for our sales department; one 
who has had experience with direct shipments from the 
mill to the retailer. 

Address “A. 7,"" care American Lumberman. 


WANTED—DRAUGHTSMAN AND ESTIMATOR 
One who is able to read and list and make working 
drawings from blue prints and to estimate all character 
of buildings, fixtures and special work. Steady employ- 
ment in good locality. Best of living conditions. Want 
man who can come well recommended from recent em- 
ployers and who ta oe 

dress “B. 10,”" care American Lumberman. 


WAlTES- RAPERIGES ENGINEER 


For sawmill in Northern Michigan 
Address “B. 3,’’ care American Lumberman. 


WANTED—COMPETENT 
Millwork estimator, thoroughly familiar with costs and 
Cost Book A. 
Address 

















“D. 105,"’ care American Lumberman. 




















WANTED—BY A LARGE SASH & DOOR 
Company two First-class Traveling Salesmen. One who 
has traveled Northern Michigan, and another that is 
familiar with Northeastern Minnesota and the Iron 
Range preferred. Such men should be competent to 
take off minor jobs from a blueprint and quote prices. 
Willing to pay either a straight salary or salary and 
commission. Splendid opportunity for advancement. 

ddress “C. 17,’’ care American Lumberman. 


WANTED—TRAVELERS 
Calling on retail lumber trade a carry a profitable side 
line. lag territory you ma 
L. BOWES, 4655 W. Madison St., Chicago, Tl. 


LARGE MANUFACTURER WANTS SALESMAN 
Calling on lumber trade in New York and New England 
to sell a sash and door line on . reas basis. State 
experience, giving references, e 

ress ‘‘W. 144,’ care on Lumberman. 











ONE OF THE LARGE MIDDLE WEST 
Manufacturers wants a salesman working the Pennsyl- 
vania lumber trade to sell sash and doors on a commis- 
sion basis. Please give full particulars first letter. 

Address ‘‘W. 145,’ care American Lumberman. 





LET US BE YOUR SALESMAN 


When you have something to sell, put an ad in the ‘‘For 
Sale Columns” of the American Lumberman, as we reach 
the people who are buyers of 


Timber Timberlands 
Lumber yards Woodworking plants 
Machinery Engines 

Boilers Pumps 

Electrical supplies Belting 
Locomotives Cars 

Rails Hoisting machinery 


Camp supplies Horses and wagons 
Mules and carts Lumber and shingles 

Posts, poles and piling and all equipment used in 
lumbering. Your ad in the AMERICAN LUMBERMAN 


will reach the people. 





SALESMAN 
To sell lumber to the industrial trade by correspondence. 
This is an unusual opportunity for a young man who 
knows the comparative values of Northern, Southern and 
Western lumber; has a fair knowledge of grades and 
can write a good sales letter. It will require a man 
considerably above the average to fill this position. 
RUSSELL J. MATTHIAS CO., Chicago, Ill. 
SALESMAN WANTED. 
Experienced in selling sash, doors and moulding for 
wholesale and jobbing trade near New York City. 
Address “*A, 34,”" care American Lumberman. 
WANTED—SALESMAN 
Calling on the lumber trade in Texas to sell stock sash 
and doors as a sideline. Give references, stating expe- 


rience, ete. 

Address ‘‘W. 146,”" care American Lumberman. 
WANTED—A HUSTLER TO SELL 
Building material direct to the trade on the road. We 
aa a good opportunity and a good territory for the 

right man. 
CENTRAL LUMBER COMPANY, Jackson, Miss. 
COMMISSION MEN WANTED 
By Pacific Coast wholesale company, rated AAA-1, pre- 
an ne to push Fir and Spruce in all markets. Write 
—s 
ress “K. 101,’" care American Lumberman. 


WE WANT BUYERS TO ADVERTISE 


When in the market for anything used in the lumber 
industry. Send your ad to the Olassified department of 
the American Lumberman, 

481 S. Dearborn St. 

















Best for you. Chicago. 


{ products for large manufacturers. 





WANTED—DULY QUALIFIED AND 


Experienced salesman to handle high-class Southern Pine 
Must be familiar 
with retail trade in Ohio, New York and Pennsylvania. 
Address promptly, with full information, 

“C. 9,’’ care American Lumberman. 





CITY SALESMAN FOR RETAIL LUMBER YARD 


Located in Cleveland, 0. Only those who have had ex- 
perience along these lines and can produce the goods 
need apply. Good salary and commission to the right 
party. Give reference, age, etc., in first letter. 

Address “‘W. 110,’’ care American Lumberman. 





SALESMEN WANTED 
Arkansas soft pine manufacturer, with annual output 
of sixty million feet, wants salaried and commission rep- 
resentatives for Ohio, Indiana. Wisconsin, Michigan, 
Southern Minnesota, Northern Illinois, Iowa, Nebraska, 


Kansas, Missouri, New York, Pennsylvania and New 
England States. We are members of Arkansas Soft Pine 


Bureau. Stock well established with the trade. Pref- 
erence will be given experienced men with trade fol- 
lowing. In first letter give references; state salary 
wanted, or if commission arrangement desired, state 
commission wanted. 

Address “R. 2.°° care American Lumberman. 





WANTED 

Philadelphia wholesale company with Al mill con- 
nections in N. C. pine, yellow pine, and hardwoods, can 
use salesmen with established trade in New York State 
and New England States. Basis of remuneration, di- 
vision of gross profits. State age, experience and refer- 
ences in first letter. 

Address “A. 36,"" care American Lumberman. 


SALESMAN WEST COAST WOODS 
Also familiar with Yellow Pine to sell railroad and 
industrial trade in Chicago. One with established 
trade preferred. 

dress “C. 19,”’ care American Lumberman. 


WANTED—HIGH GRADE SALESMAN 
To sell Yellow Pine in Buffalo or Pittsburgh for re- 
sponsible wholesale lumber company. Consider ay 
man of highest Ss re and acquaintance. 

dress ““R. 27."" care American Lumberman. 


WANTED—FIR & YELLOW PINE SALESMAN 
Young man with plenty of pep to solicit Chicago and 
Milwaukee trade for Chicago wholesaler, basis salary 
and percentage of profits. We furnish automobile. 
Give age, salary and references. 

Address “C, 16,”’ care American Lumberman. 


WANTED—SOUTHERN HARDWOOD SALESMAN 
Territory Detroit and East, including Ontario. Must be 
an ‘‘early bird’’ with intimate acquaintance small town 
consuming trade. No amateurs or “lobby lizards’’ con- 


sidered. 
Address “©. 12,”" care American Lumberman. 


AN EXPERIENCED SALESMAN 
Preferably in West Virginia Hardwoods and White Pine 
for Buffalo territory. northern Ohio and southern 
Michigan. 

Address “B. 29."" care American Lumherman. 


WANTED—BY SOUTHERN WHOLESALER 
A first-class yellow pine traveling salesman for Eastern 
territory. Don’t apply unless experienced and can de- 
liver the goods. Salarv and bonus arrangement. 
OATES-KREBS LUMBER CO., Tuscaloosa, Ala. 


WHOLESALER WANTS LIVE WIRE SALESMAN 
Southern hardwoods. Plugger with established c 























WANTED—MACHINIST AND LOCOMOTIVE 

Repair man to take care of machine shop at sa 
Must be able to do lathe work as well as keeping loco- 
motives in repair. Have good equipment to work with. 
Party must be sober and steady. Permanent position 
for right man. Answer, stating salary, and when you 
could come. 

ess “B. 18,’ care American Lumberman. 


WANTED—FLOORING MACHINE MEN. 
One Flooring Machine man capable of keeping up 
American Seventy Seven A machines. Healthful loca- 
tion in Kentucky. Also want helper.. State experience. 
dress “C. 20,’* care American Lumberman. 


BROOM HANDLE LATHE MAN WANTED 
Experienced in Turning handles and repairing lathes. 
References and salary expected in first letter. Address 
MONTEOLA HARDWOOD MILLS, Glenfield, N. Y. 


THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand ay Layee edition. A 
book every lumberman can us Pri paid, bound 











ice 
in leather, $8.50. AMERICAN. ‘LUMBERMAN, Publish- 
ers, 431 S, Dearborn St., Chicage, Ill. 





WANTED—POSITION 
RETAIL YARD MANAGER OR 
assistant manager. Ten years’ experience and married; 
well educated; good sales ability; neat personal appear- 
ance; desires change where there is a future. Can take 
charge of any set of books and furnish best of refer- 
pe and bond. Prefer some southern or west coast 
state. 
Address “B. 33,’’ care American Lumberman. 


WANTED—POSITION YARD MANAGER 
By man 26 years old. 5 years experience. Thoroughly 
familiar with building industry. Can handle either 
city or country trade. Energetic, ambitious. Can pro- 
duce results. Employed now as second man in large 
yard. Will go anywhere. 
Address “<. 2," care American Lumberman. 


WANTED—POSITION AS MANAGER 
For Band Mill cutting Hardwoods preferred; have thor- 
ough experience manufacturing and selling; can handle 
any part or all of operation; prefer South; can come 
on 30 day notice, furnish A 1 reference only those who 
pe salary $5,000.00 or more; first-class company 
n eply 
"iatvem P. 0. BOX NO. 13, Ashland, Ky. 


CLERICAL EXECUTIVE 

Twelve years’ experience; proven executive and admin- 
istrative ability in clerical oragnizations; can install 
and operate entire clerical a Oy meg cost 
accounting, bookkeeping, shipping etc. Open for - 
tion February 1; now employed; desire change. nly 
high-class Proposition desired. 

Address “C. 7,”’ care American Lumberman. 














READ THE CLASSIFIED ADS EACH WEEK 
When you want anything or have something to sell or 
exchange. When you want employment, employees, or 
pon Agen used in the Lumber World write us—we can 

elp you 

Advertise in the GREATEST LUMBER JOURNAL ON 
EARTH. 


AMERICAN LUMBERMAN 
431 S. Dearborn St., Chicago. 


EMPLOYMENT WANTED 
Cincinnati and surrounding territory, hardwood sales- 
man, open for Position January 2S 
Address “C. 18,’’ care American Lumberman. 


BAND FILER WANTS POSITION 
One who puts up saws equal to anyone in the U. 8. 
and wears them out cutting lumber, not by cracking. 
F. B. FRENCH, Nora, Va. 
EXPERIENCED YARD MANAGER 
Wishes to locate in the South. Married and competent. 
Address “C. 5,’’ care American Lumberman. 
LUMBER SALESMAN DESIRES POSITION 
On the road. Ten, years’ experience. 
Address “C, 2,” care American Lumberman. 

















ing trade who can produce results under present adverse 
conditions. To right party will make attractive profit- 
—- proposition, virtually amounting to partnership 
in live concern without investment. Order takers and 
drones save postage. 

dress “C, 10," care American Lumberman. 


WANTED—HARDWOOD SALESMAN 
Thorough acquaintance and knowledge of requirements 
of consuming trade in Chicago and vicinity. Must be 
— with good sound feet and experience with whole- 
salers 

Address “©. 14,’ care American Lumberman. 


WANTED—HARDWOOD SALESMAN 
For our established trade in Southern Hardwoods in the 
States of Indiana and Ohio. with headquarters at 
Indianapolis. by large manufacturer and wholesaler. 
ive age, salary and penny 
Address be" ** care American Lumberman. 


WANTED CTY SALESMAN 
To sell Chicago and adiacent retail yards. We're look- 
ing for young man with lumber experience wishing to 
better position. Man with knowledge and ambition 
given opportunity to make money. State experience, 
references, etc. Confidential. 
Address “©. 25,’’ care American Lumberman. 
COMMISSION SALESMAN WANTED 


One who would like to share in profits of the business. 
See ad on page 148. 

















POSITION—WANTED AS MANAGER 
Small yard, or bookkeeper, large yard. 11 years’ ex- 
perience. 

Address *O. 24,’ care American Lumberman. 

WANTED—POSITION AS MANAGER 
Or Assistant Manager, of lumber Manufacturing Co. 20 
years’ experience, thoroughly understand the lumber 
business, have handled every department from stump to 
the market. Good organizer and can handle men to get 
results; willing to go anywhere. 40 years old. Married, 
good habits, and steady. 

' Address “T, 120," care American Lumberman. 
WANTED—A POSITION BY A FIRST CLASS 
band and gang filer. Experienced shingle and lath man. 

FRED McFARLANE, Geneva, Fla. 


WANT A SITUATION 

Or better your present employment? Advertise in the 
American Lumberman. We carry your message to the 
man who is looking for employees. If you don’t want it 
known you are advertising, we could give the ad a key 
number, have the answers come in care of the American 
Lumberman, and we mail all answers the day they are 
received by us. Now is the time; send your ad to the 
AMERICAN LUMBERMAN, 431 South Dearborn 8t., 
Chicago, Tl. 











copergeagsen cetera guerre nei: 


aoe 


4 


i 
3 
t 
H 
¥ 
k 
5 


een EL 
oa 


etry re 


ee 








AMERICAN LUMBERMAN 





DECEMBER 25, 1920 








SAW MILL MANAGER 

Clean-cut, capable executive, thoroughly experienced in 
the lumber business from stump to market, now with 
one of the large, successful operations (yellow pine) 
of the South, wishes to make a change. Clear, suc- 
cessful record. Good reasons for wanting to make a 


change. Nothing but a high class proposition con- 
sidered. South or West. 2 
Address “Ww. 122,’’ care American Lumberman. 





WANTED—POSITION AS LUMBER BUYER 
At present employed in this capacity, maintaining south- 
ern purchasing office for large eastern wholesaler; thor- 
oughly acquainted with large and small mills; expert 
in pine grades; acquaintance covers entire southern ter- 
ritory. Want to make change first. of January. 

Address “*W. 104,’’ care American Lumberman. 


FIRST CLASS ACCOUNTANT 
OFFICE MANAGER AND AUDITOR 
Now employed as such by a Pulpwood and Lumber Pro- 
ducing Company in Eastern Canada, desires to make 
a change after the first of the coming year. Familiar 
with Pulpwood Production from stump to Mill. Expert 
on costs and able to construct simplified forms for such. 
Export in the management of storehouses, culinary and 
payrolls. American, 42 years of age; married. Law 
experience, correspondence etc. Can satisfy of ability, 
integrity and reason for changing connection. 
Address **A, 838,’" care American Lumberman. 


HIGH GRADE HARDWOOD LUMBER 
Salesman, having established trade in New England 
territory, second to none on hard maple and birch, 
twelve years with present manufacturer, desires to 
represent and sell direct for large western manufac- 
turer having large output of above woods. 

Address “B., 36,’ care American Lumberman. 


POSITION Ly MANAGER in nue 
An experienced line yard manager open 10) 
s00n ee Jan. 1, 1921, Experienced in Lumber, Build- 
ing Supplies, Paint, Oils and Coal. Married. Capable 
of buying stock etc. Give full details in first letter. 
Address “B. 80,’ care American Lumberman. 


WANTED—CHANGE OF LOCATION 
By sales manager with road experience; engaged last 
ten years by manufacturers Western Pine; intimate 
knowledge said lumber, markets and mill acquaintance; 
have sold some Fir, Southern Pine and Hardwood; know 
accounting, lumber tariffs. and traffic; possess energy 
and ability to produce right results with good company. 
Address “BR, 25,” care American Lumberman. 


SCANDINAVIAN 39 : 
Speaks and writes German, desires position in lumber 
yard where he can learn to become manager, Northwest 
preferred; party is good with figures and can make 
drawings; farmer for 12 years, also office and sales- 
man’s experience; references furnished. ; 
H. FUGL, 500 Eighth St., S., Minneapolis, Minn. 




















WRITE US 


When you want employment, employees, lumber, shin- 
gles, machinery (new or second-hand), timber, timber- 
land, sawmills, planing mills, lumber yards, factories, 
locomotives, cars, rails, etc. If you don’t want any- 
thing, you may have something to sell. A cheap and 
quick way to get what you want or sell what you don’t 
want is to advertise in the Wanted and For Sale De- 
partments of the American Lumberman. Published every 
Saturday. Goes everywhere. Write us. 
AMERICAN LUMBERMAN, 
Manhattan Bldg., 431 S. Dearborn St., Chicago. 





BOOKKEEPER—OFFICE ASSISTANT. 

A young man, 23 years old, with three years’ ex- 
perience in bookkeeping and pay-roll work, wishes to 
connect with lumber company. Employed at present by 
lumber company as timekeeper, but owing to living con- 
ditions wish to make a change. Can handle billing and 
shipping of lumber and figure cost statements. Il 
consider position as bookkeeper or office assistant. 

ddress “C. 4,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
And sales manager of coast fir or Inland Empire pine 
mill. Have had 17 years’ experience in manufacturing 
and selling. Present plant closing down, necessitating 
change. Am 40 years old and married, and can give 
eferences. 
“oo “C, 3,’’ care American Lumberman. 


POSITION WANTED AS BOOKKEEPER OR 
Store manager, am thirty-two years old, married and 
ean furnish reference and bond; am at present employed 
as lumber bookkeeper. . 

Address “S, 116,’’ care American Lumberman. 
WANTED—POSITION AS CHIEF ENGINEER 
and Machinist with Lumber Company; thirty years’ 
experience. Best references. Go anywhere. Apply 

W. E. HALL, Spanish Mills, Ontario. 
EXPERIENCED RETAIL YARD MAN 
Wants situation as manager, auditor or yard foreman. 
Address “B. 17,’’ care American Lumberman. 
COMPETENT YOUNG LADY STENOGRAPHER 
Desires position in Wisconsin. ‘Three years’ experil- 


ence. 
Address “B, 22,"’ care American Lumberman. 


WANTED—POSITION AS FOREMAN 
Or assistant foreman by young man with several years’ 




















retail lumber experience. Good character, education, 
references. 
dress “B. 15,"" care American Lumberman. 





WANTED—POSITION AS MANAGER 
of = yee 11 years as manager. Best of references 
furnished. 


Address “B. 7,"" care American Lumberman. 











AS OFFICE MANAGER OR CHIEF CLERK 


Assistant sales manager or salesman. Age 81. en 
years’ accounting and business experience. State fully 
as to position and salary first letter. 

Address “B. 1,’" care American Lumberman. 


RELIABLE AND SUCCESSFUL 
Retail yard manager, well educated, experienced as line 
yard auditor also as millwork estimator, desires execu- 
tive position with responsible concern. Strictly all 
right and dependable man of proper age and foundation 
looking for permanent connection. 
Address “B, 41, care American Lumberman. 


POSITION WANTED AS YARD MANAGER. 
A thoroughly competent and experienced Yard Mana- 
ger wants position January first. 
Address “B. 45,’’ care American Lumberman. 


WANTED—POSITION 
As saw mill foreman; Ighave experience of 12 years; 
— reference; age 35; married; somewhere in northern 
states. 
Address “B. 42,’’ care American Lumberman. 


SAW FILER WANTS POSITION 
Eleven years experience on band and circular saws. 
Hard or soft timber. 
Address “A: 30,°” 


YOUNG MAN WANTS SITUATION 
Where he can learn the retail iumber business with an 
opportunity to buy half interest or all when capable 
of handling it. In South or West. 
Address “A 21,’’ care American Lumberman. 


POSITION WANTED 
As chief accountant, auditor or office manager by cer- 
tified public accountant with wide experience in all 
phases of lumber office work and the preparation of in- 
come tax reports. 
**A. 6,"’ care American Lumberman. 
ACCOUNTANT AND OFFICE MANAGER 

Desires position. Eighteen years’ lumber experience on 
payrolls, cost accounting, tax reports, etc. Also ex- 
perienced in selling. Best of references and bond fur- 


nished 
“A, 25,’ care American Lumberman. 














eare American Lumberman. 











Address 


HARDWOOD LUMBER INSPECTOR & BUYER 

Permanently located Memphis, Tenn. Acquainted 
with manufacturers this territory. Best reference. 
Address “‘P. 122,” care American Lumberman. 


WANTED—POSITION AS PLANING MILL SUPT. 
Foreman or shipping clerk, by a man who has had 30 
years of practical planing mill experience; 45 years of 
age. Best of reference. Would prefer good yellow pine 


“Address “A, 3,°° care American Lumberman. 


SALESMAN WANTS POSITION 
Selling Pacific Coast fir, northwest territory Montana 
preferred. Am at present employed. 
Address “‘A. 17,’’ care American Lumberman. 


DRY KILN OPERATOR 
College education, experienced in modern methods. 
references. 
Address “A, 18,’’ care American Lumberman. 


WANTED—POSITION AS SUPERINTENDENT 
Or mill foreman. 20 years’ experience. Best of refer- 
ences. Desire change by January 1st. Have handled 
some of the best mills in south. Willing to go anywhere, 

Address “S$. 109,’’ care American Lumberman. 


WANTED—POSITION PHYSICIAN & SURGEON 
To any large saw mill plant. Graduate Chattanooga 
Med. Col. Post course in Tulane University, 

the following state medical examining boards: ‘kan- 
sas, Louisiana, Oklahoma and Texas. Qualified for any 
emergency. Total abstainer from intoxicants. Open for 
permanent employment. Satisfactory references guar- 
anteed. Wire or write. 

DR, J. H. DAVIS, Waldo, Arkansas. 


WANTED—SALESMAN’S POSITION 
Selling yellow pine lumber; thoroughly familiar with 
the business and the trade, Cincinnati to Pittsburg, 
also West Virginia and Virginia. 
Address ‘‘W. 121,’’ care American Lumberman. 


POSITION WANTED AS SUPERINTENDENT 
By factory man of wide experience in woodworking 
plants. Twenty years’ experience, covering cabinet- 
making, estimating, designing and detailing, foreman 
and general superintendent of case goods, special furni- 
ture and fixtures, interior trim, etc. 

Address **W. 132,’ care American Lumberman. 


POSITION AS SUPERINTENDENT OR 
General Manager of Hardwood proposition. Familiar 
with it from stump to car. Also understand logging 
roads, steam skidders and loaders. ‘Would prefer the 
South. Be willing to go to Mexico or Central America. 

Address ‘‘W. 134,’’ care American Lumberman. 


WE BUY FOR OTHERS—WHY NOT FOR YOU 
Fir, Spruce, Hemlock, Cedar, Lumber, Lath, Shingles 
etc. A Pacific Coast Buying Service for your conveni- 
ence. Write us—we want your account. 
BUYERS SERVICE BURBAUD, 
511 Lowman Bldg., Seattle, Wash. 


WANTED—POSITION 
By Lath Mill Foreman, 12 years’ experience, best of 
references. 
dress ““W. 183,’’ care American Lumberman. 


WANTED—TO BUILD A SAWMILL 
Or to operate a mill or plant as manager, or to file for a 
mill any kind of saws; second to none at all this work. 
Address “R. 116,’’ care American Lumberman. 


WANTED—POSITION AS SALESMAN 
By man who knows the lumber business. Has had 
road experience and can demonstrate ability. 
Address ‘‘S. 136,’? care American Lumberman. 


IF YOU WANT A STORE MANAGER 


Write NATIONAL COMMISSARY MANAGERS’ ASSO- 
CIATION, 810 Manhattan Bldg., Chicago. 














Best 






































WANTED—POSITION BY BAND SAW FILER 


Best reference. E, 
Lancaster, Pa. 


NOW IS THE TIME TO ADVERTISE 


S. MILLER, 730 So. Queen St., 





The best way to get what you want or sell something is 
to advertise in the Wanted and For Sale Department. 
AMERICAN LUMBERMAN, 

431 So. Dearborn St., Chicago. 





WE ARE IN THE MARKET FOR 
Sound Wormy Chestnut—any thickness. 

No. 3 Com. Chestnut, Oak, Gum, Beech, Birch and 
Maple in the rough. Advise if you can surface and band 
resaw. 

White Pine, Log Run, Rough—any thickness. 

No. 4 Com. or Box in White or Western Pine, Fir, 
Spruce or Hemlock, 1x4 and up, S28, 3/4, 25/32 or 13/16, 
the latter thickness preferred, Also stock widths, 6, 8, 
10 and 12”. No. 2 or No. 3 Com. 828. 

AMERICAN LUMBER & MFG. CO., Pittsburgh, Pa. 


WE WANT THE FOLLOWING. 
Can use part ‘“B’’ and part ‘“‘D’’ Select. 
1 car 4/4 ‘‘C’’ Select Northern White Pine rough. 





1 car 5/4 ‘‘C’’ Select Northern White Pine rough. 
1 car 6/4 ‘‘C’’ Select Northern White Pine rough. 
1 car 8/4 ‘‘C’’ Select Northern White Pine rough. 
% car 12/4” *‘C’’ Select Northern White Pine rough. 


% car 16/4” “‘C’’ Select Northern White Pine rough. 
HILL-BEHAN LUMBER CO. 





WANTED 
Several cars Sound Wormy 4/4 chestnut lumber; good 
dry stock. Address 
A. CG. BAILEY COOPERAGE COMPANY, 
Continental Trust Bldg., Washington, D. C. 


TO BUY CYPRESS MILL CUT 
Of Florida, Georgia or South Carolina band mill or high- 
class circular, equipped with trimmer, and willing to 
pile stock on grade until dry. Will advance semi- 
monthly on lumber in pile. Give full information re- 
garding equipment and proposed monthly output. 
GRESS MFG. COMPANY, Jacksonville, Fla. 


WANTED—LUMBER. 
Two cars 8/4 Northern White Pine uppers, rough. One 
ear 6/4 F, A. 8S. dry Hard Maple, largely 16 ft, long. 
Describe age, average lengths and widths. 
CHARLES F. SHIELS & CO., Cincinnati, 0. 


QUOTATIONS WANTED 
F. 0. B. 44%c west side on straight cars 1x12—10 to 
20 No. 2 S2S to % and 2x12—12, 14, 16 No. 1 S&H 
short leaf. Will give terms of draft to bill of ladi 
less estimated freight less 2% draft payable on arriva 
of car. Address 
C. M. LYONS, Box 121, Dayton, Ohio. 


E WANT TO BUY FOR CASH 
%”’ to 8/4x 10" & wider Fas. Qtd. White Oak. 
4/4x12’’ & wider Fas. Plain White Oak. 
4/. x 6” & wider Fas. Plain White Oak. 
4/4 x 8” & wider No. 1 Com. Plain White Oak. 
4/4x 12’ & wider Fas. White Ash. 
4/4 and 5/4 x 18 to 23” Panel & No. 1 Poplar. 
Carload lots each thickness and kind. 
Send us your stock and price list. 
McLEAN OGANY & CEDAR CO., 
742 Ellicott Square, Buffalo, N. Y. 


WANTED—VENEERS 

Exporting concern specializing in lumber products 
wishes connection with concern manufacturing general 
line of veneers. Correspondence solicited only with 
those interested in building up a permanent foreign 
outlet and prepared to offer support necessary to 
develop it. 
Address “B. 31,’’ care American Lumberman. 


WANTED—WHITE ASH DIMENSION 


Write for specifications. 
HARTWELL HANDLE COMPANY, Harvey, Ill. 


WANTED—SEVERAL CARLOADS OF 
Inch Squares by 48” and 54” long. Maple preferred. 
WARSAW MANUFACTURING CO., Warsaw, Ind. 


HAVE YOU CUT-OVER TIMBER LANDS 
For sale? Advertise in the For Sale Department to reach 
buyers of farms and cut-over timber lands. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 


WANTED—OAK PLANK 
Price delivered Detroit. 10 cars 4x6 and wider No. 2 
Common and Better White Oak Bridge Plank. 
BREWSTER LOUD, No. 1307 Majestic Bldg., Detroit. 


WANTED—SECOND GROWTH WHITE ASH LOGS 
12” and up diameter. Cash f. o. b. cars. 
E. E. HOLMES LUMBER OO., Lima, Ohio. 


WANTED—MIXED OAK PLANK & SQUARES 
20’ to 30’ long, delivered New York City. 
Address W. S. LONG, Somerville, N. J. 






































WANTED—SECOND GROWTH WHITE ASH 
Suitable for turning. 
ER CO., Lima, Ohio. 


Squares 2%’ by 2%’’, 40’ lohg. 
E. BE. HO. LUMB 





WE ARE IN THE MARKET FOR 
From 50,000 to 150,000 acres of cut over agricultural 
land in the South. Prefer to deal with principals. 
J. E. SETTLES CO., 802 Ashland Block, Chicago. 
BOXES WANTED 
Boxes left on canceled contracts, misfit boxes, any 
kind, any style—we’ll buy them in any quantity. What 
have you? FRIEDLANDER BOX ©0., Chicago. 
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WANTED—TO BUY 
A first-class circular or band sawmill complete. Capacity 
30:-to 40 M’ per day. We wish to apply on this purchase 
a complete right hand circular mill with capacity of 20 
to 25 M’ per day. If interested, give price and full 
description of your equipment. Address BOX No. 235, 
Warren, Ark. 





BOILER—WANTED 
For immediate delivery, one tubular boiler 45 to 60 
H. P., preferably 48” shell, to pass Michigan inspection. 
HERBERT E. STILES, Shelby, Mich. 
WANTED 
Yates or Berlin Endless Bed Sander of any width. 
Must be complete and in good shape. Give guarantee 
and lowest cash price in first letter. 
Address ‘‘S. 103,’ care American Lumberman. 
WANTED—AN 8 FT. WEDGED JOINT 
Linderman Dovetail Machine. 
Address **A, 22,’’ care American Lumberman. 
ANTED—ONE SECOND HAND 
¢3C Mitts & Merrill Planing Mill Hog in guaranteed 
serviceable condition, address TREMONT LUMBER 
COMPANY... Rochelle, Louisiana. 


LET US SELL IT 
We reach buyers of everything. Your ad in the For 
Sale department would bring you good results. Adver- 
tise now. 














AMERICAN LUMBERMAN, 
Chicago. 


431 So. Dearborn St., 








WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VENEERING FACTORIES 


Seeking new locations or stumpage will do well to in- 
vestigate the hardwood timber districts of Minnesota, 
Wisconsin and Upper Michigan tributary to the Soo 
Line and D. 8S, 8S. & A. Rys. State your wants and we 
will help you find a location. : 
Address H, 8S. FUNSTON, 
Land Commissioner, Soo Line Ry., Minneapolis, Minn. 





WANTED—RETAIL LUMBER YARDS 
In lowa, Eastern South Dakota or Southern Minnesota. 





Yards must stand inspection and show they are money 
makers. WEST-HART LUMBER CO., 
Sheldon, lowa. 
WANTED—TO BUY 
'wo or three small lumber yards in the State of Ne- 
braska. 
Address “CC. 6,’? care American Lumberman. 





WE ARE LOOKING FOR A MAN 
Who wants a location for a purtable saw mill. Also a 
man who is looking fur a location for a wood working 
factory. BOX 230, Florence, Wis. 


WANTED—CONTRACT TO CUT 
6x8x8 Ties and Longleaf Paving Block Stock. 
GULF LUMBER CO.,, Pass Christian, Mise 


WHY WAIT WHEN YOU WANT SOMETHING? 
An advertisement in the Wanted and For Sale depart- 
ment would help you to get what you want. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Il. 








FOR SALE 
LUMBER MILLING PROPOSITION 


Complete equipment; now 
North Carolina, 25. 
available. 


in operation. Eastern 
,000,000 feet timber. Plenty more 
: Big bargain. $175,000. Half cash; balance 
erms. 


Address “G. 106,’ care American Lumberman. 


SAW MILL AND PLANING MILL 

New 15,000 cap. circular Saw Mill, T'wo Planers and 
Matchers, one American, one Berlin, 100 H. P. boiler, 
two 50 H. P. and one 20 H. P. engines, edger and cir- 
cular re-saw; buildings, sheds etc. Can seen in 
operation. Located on 10-acre tract with own side- 
track (650 ft.), in progressive city of 10,000 people and 
three railroads. No stumpage, but enough pine and 
hardwoods nearby that can be bought loaded on cars to 
run miil for several years. Numerous small mills in 
vicinity with quantity remilling business or cheap 
lumber. Owner has other business that requires his 
time after the first of the year and will sell al or will 
sell Mill and give lease on land. Address LUMBER 
P. 0. BOX 497, Dothan. Ala. 


FOR SALE—TEN ACRES ON T. & O. C. RY. 








Columbus, Ohio, edge of city. Underlaid with good 
limestone. Can sell twice enough stone from one acre 
to pay for all. Good a for builders’ supply, coal 
and lumber. Price $12 Terms if desired. Also 


three acres in heart = rs 
be 0. ©. Ry. Price $11,000. 
490 East Rich St., Columbus, 0. 


on Hocking 
CHAS. H. 


Valley and 
BARTOW, 





BUSINESS OPPORTUNITY 


Will furnish 80% of capital—any amount up to 
75,000.00-—-for wholesale lumber business. This is ex- 
cellent opportunity for a live wire man who has some 
money and a thorough knowledge of how to buy and 
sell lumber profitably; he would have to assume full 
responsibility in management of the business. Write, 
stating in full detail, your plan and experience. 

Address “B. 26,’’ care American Lumberman. 


SAWMILL FOR SALE COMPLETE 
Capacity 10M _ per day; also five teams and log 
wagon. All or separate 
D. ©, NIC HOLSON, Coal City, IL. 


FOR SALE—$5,000 INTEREST IN GOOD YARD 
And will give managership to a good man. Good town, 
good schools and churches. Location southeast Ne- 
braska. Splendid opportunity. 

Address “B, 46,’’ care American Lumberman. 


TEN THOUSAND DOLLARS BUYS 
Half interest, or will sell all aggressive growing whole- 
sale and brokerage lumber business, Seattle. Capital 
essential. Particulars confidential. 

ddress “F. 103,’’ care American Lumberman. 


FOR SALE 
First-class double band mill. One of the best built mills 
in the South. This mill is located in Little Rock, Ark 
Would be a fine hardwood proposition on account of loca- 
tion in handwood center. 
Address “M. 128,"’ care American Lumberman. 


ORIGINAL GROWTH CYPRESS 
RED GUM AND PINE 

110,000,000’ of high quality timber averaging about 
18,000’ per acre, together with one recently tompleted 
band sawmill, with complete logging equipment, etc. 
The timber can be purchased under a contract to 
paid for as cut. 

Address 

















“E. 118,’”" care American Lumberman. 


FOR SALE 
Three Band Gang and Resaw Sawmill complete, includ- 
ing Machine Shop. Also complete truck system, about 
400 tons 16-lb. rail and 550 lumber trucks. Will sell in 
its entirety or in part. For prices and specifications, 
address NORTHLAND PINE COMPANY, 3201 2nd St., 
No., Minneapolis, Minn. 








McMYLER INTERSTATE CRANE 
20 ton 8 wheel M. C. 


B. 
50’ boom, D. D. for clam shell bucket. 
60” butt ‘strapped boiler. 
Full steel house, generator for magnet; 


overhauled; 
first class condition; immediate shipment. 





MOORE BROS., 39 S. La Salle St., Chicago, Ill. 
OR SALE 
One leather drive belt, 101’ 44”, 3-ply, new, at a_bar- 
gain; Beardmore oak tanned; also all sizes of belts 
slightly used. Apply 
W. H. COOK, Phone 777, Orillia, Ont. 





USED LEATHER BELTING 
Widths 6 inches to 20 inches. Double ply. Guaranteed 
as represented. Will ship subject to approval. 
ROSS BROS. CO., INC., 
112 Mill St., Rochester, N. Y. 


WE HAVE NEW BOX PLANT EQUIPPED 
For making any kind of box shooks and crating material; 
also equipped for making bottle boxes. Send us your 
inquiries. MACON BOX CO.. Macon. Ga. 


FOR SALE 
25 cars 4-ft. Cordwood. Brandt, Ark., 
J. B. LEATHERMAN MILLS 








freight rate. 
& LUMBER CO., 
Gould, Ark. 





ATTENTION! LUMBERMEN AND CONTRACTORS 


We have a large stock of exceptionally good big 
horses, together with a lot of mules, at this time, and 
if you are in need of mules or big logging horses for 
contract work we will be glad to take care of you. We 
have made a specialty for years of supplying lumber- 
men and contractors with heavy horses,and solicit your 
patronage. 

BARRETT & ZIMMERMAN, 


St. Paul, Minn. 





NOW IS THE TIME 

To advertise. We can help you sell Machinery, Engines 
and Boilers, Rails, Locomotives, Cars, Timber and Tim- 
berlands, Lumber, Shingles and Lath, Lumber Yards, 
Planing Mills, Factories, Woodworking Plants, Logging 
Equipment, Camp Supplies, Automobile Trucks, Horses 
and Mules, Wagons and Carts, Sawmills, Cutover Tim- 
ber lands, Farms, Electric Equipment, Sash, Doors, 
Boxes, Crates, Hose, Pipes, Chains, Belting, etc. 

AMERICAN LUMBERMAN, 

431 S. Dearborn St., Chicago, Tl. 





FOR SALE 
THOROUGHLY KILN-DRIED 
Wormy see and Poplar cores 
( 


r 
piano cases, phonograph cases, table tops 
and other furniture parts. 
Write for prices. Carlots only. 
GAMBLE BROTHERS, INC., 
Highland Park, Ky. 





WANTED—ORDERS FOR OAK CAR STOCK 


Switch ties and cross ties, 
stock and dimension stock. 
ACME BOX COMPANY, Omaha, Neb. 


wagon stock, implement 





SOUTHARD LUMBER COMPANY 
CROSSVILLE, TENN. 
We specialize in 2” S. L. Dimension, Saw and Planing 
Mills located at Greensboro, Alabama, on Southern Rail- 


way, and have the following stocks at aaa named 
F. O. B. Mill. 


10 Cars 2x 6” 10/16’ $2 & Btr. —- or S48 @ 
10 Cars 2x 8” 10/16’ & Btr. S&E or S4S Hees i250 


5 Cars 2x 4” 10/16’ ¢2 & Btr, S&E or S48 
We guarantee material to grade 75% No. 1 pry can 


ship straight cars No. 1 at $1.00 M ft. more. All this 
is our own manufacture. Following are freight rates:— 
DOGS. cc ceccccaces MG Philadelphia ........ 45%4c 
Cleveland .......... 49l4c — asucee = - 
SEED Sadewcteseced 46%c Elmira ...........-; 
Columbus ....... ..-38%c Seen eeece coece 


Try a sample car of our $2 & Btr. and be convinced. 


LUMBER FOR SALE 
1 car log run birch @ $60.00 per M 4 
3 cars Ist and 2nd 8/4, 10/4, 13/4 birch @ $125.00 
‘an No. 2 and 3 Com. 8/4, 10/4, 12/4 birch @ 


500M 14%4x%x48” hemlock lath @ $7.00 per M. 
One million white cedar shingles 7/16 x 16”. 
Freight rate to Buffalo, about 34c. Write to 
J. A. TOUSIGNANT, Victoriaville, P. Q., Canada. 


FOR SALE—DIMENSION STOCK 
cars 2 x2 —19 Oak Chair stock. 
ears 2 x2 —30 Oak Table Legs. 
car 2 x2 —40, 32 and 30 Hickory. 
ear 1144x14%—26 and 28 Hickory. 
car 1 x2 
ear 14%4x11%4—30 Oak. 
Write ACME BOX COMPANY, Omaha, Neb. 


WE MANUFACTURE CRATING AND 
Heading stock from Fir, Western Hemlock and Pine. 
Send us your inquiries and specifications. 

MANUFACTURER, 
1408 Smith Building, Seattle, Wash. 








ft bak at Oe 








THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, etc. Al- 
ways looking for something—your advertisement in the 
wanted and for caie department would be seen by the 
very people you want to reach. Advertise now. 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 





LET ME BUY YOUR CEDAR SHINGLES 
I am always posted on the market, and have lists of 
ears available. SHINGLE BUYER, 
1408 L. C. Smith Building, Seattle, Wash. 


BIRCH FLOORING FOR SALE 
Would like to contract for sale about sixty thousand 
feet birch flooring per month beginning January, 1921. 
Samples mailed on request. For particulars write to 
**B. 23,"’ care American Lumberman. 


FOR SHIPMENT FROM PORT HURON 
Mich., worked as desired at very reasonable prices. 
50 M’ each 4/4, 5/4, 6/4 and 8/4 No. 1 and No. 2 Box 

White Pine. 
20 M’ —_ oi and 8/4 No. 1 Barn, No. 2 Barn and No. 


1 Dre 
40 a’ ("each “iss yf some, Clear Hemlock and Clear 
low 
WHITING | LUMBER CO., Port Huron, Mich. 


WHITE ASH DIMENSION FOR SALE. 
White Ash Dowels. 
One car 1” x 38” White Ash Dowels. 
One car %” x 10-20-30-40” White Ash Dowels. 
Can furnish White Ash Dowels or dimension in any 
size from 144” up to 1%” in diameter and up to 38” 


long. Write for prices. 
H. B. LYONS, Elgin, Pa. 


FOR SALE-—2 CARS 4/4 TWO AND BETTER 
Oak boards, green. 

2 Cars 4/4 two and better Gum boards, green. 

Good widths and thickness. Well manufactured 
stock. WARREN-GODWIN LUMBER 














Jackson, Miss. 


FOR SALE—ABOUT 225,000 FEET 
Hardwood on the stump—mostly white oak. Ten miles 
north of Columbus, Ohio, and 1% from Powell. 

WALTER S. SNYDER. 
zm PP. BD 1. Powell, Ohio. 
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FOR SALE 
200,000 feet longleaf —_ pine, 


air dried boards, 


rough. & B & Bet. 
RAULERSON, Screven, Ga. 


50 per cent ag 1 





WE WANT BUSINESS FOR OAK 
Bridge plank, switch ties, car stock, timbers and wagon 
stock. We have eleven mills that can handle your busi- 
ness promptly. KELLEY LBR. CO., Wilmot, Ark. 


LOGS FOR SALE 
Hard and soft wood logs and lumber 
Ww. a LEWIS, Norwich, N. Y. 








FOR SALE 
St. Francis Valley, Arkansas, band sawed red gum, dry 
choice stock, 
National Rules 
THE CRITTENDEN LUMBER CO., Crittenden, Ark. 


all grades; inspection guaranteed under 








LUMBER, COAL AND BUILDERS’ SUPPLY 
Business located within forty miles of Detroit, Mich. 
Best of reasons for selling. A splendid chance for some 
one to buy 4 thriving and flourishing business, showing 
good returns on the investment. If interested, 

ddress “‘W. 140,’’ care American Lumberman. 
FOR SALE—COUNTY SEAT YARD 
In Southeast Nebraska. 
ddress “K. 104,’’ care American Lumberman. 














FOR SALE—A VALUABLE TRACT 
of timber in Guilford County, N. C., within one mile 
of railroad, containing five million ‘feet of very fine 
Short Leaf Pine and one million feet of virgin Oak of 
very fine quality, mostly White Oak, in compact body, 
standing on 500 acres. Will sell at reasonable = 
and terms. Address F. P. HOBGOOD, JR., Gr b 


: 


POWER! 


1—208 HP. B. & W. type boiler, 160 lbs. pressure. 
2—Portable, Economic type Boilers. 
1—1 Pp. and 1 a 4 complete with Stacks. 
8—Feedwater Heaters, 50 to 2500 HP. 
1—150 K. V. Alternator, used two months. 
v. A. Semi-Diesel Oil Engine Direct Con- 
nected Units. 
14—265 K. W. Transformers. 
1—30 cu. ft. Air Compressor. 
1—Large Main Belt. 
Engine Generator Units, A. C. and D. 0. 
Large = of Corliss Engines, Belted and Direct Con- 
nec 


Cuamlete Power Plants designed and erected. 
Your inquiries solicited, 


POWER EQUIPMENT CO., 





Engineers, 
1809 Buttonwood St., Philadelphia, Pa. 
BOILERS ENGINES 
2-600 H.P. Stirling, 175 lbs, 12x36 All., 14x36 St. Louis. 
500 H.P. Heine, 160 Ibs. 16x36 Fulton, 16x42 F. & S. 
2-420 H.P. B. W., 190 lbs 18x36 Bass., 18x4 
2-385 H.P. Heine, 150 lbs. 18x42 Allis, 20x42 ve. Louis 
6-300 H.P. McNaul, 160 Ibs. 20x42 Fish, 22x42 Vilter. 
2-230 H.P. B.W., 150 lbs. 22x48 Allis, 36x48 L. & B. 
2-200 H.P. B.W., 125 lbs. 28x48 Minn., 30x60 L. & B. 
4-116 H.P. Heine, 150 lbs. 16 & 30x48 Bass., $3,300. 


3-66x18, 125 lbs. 
72x20, 140 Ibs. 18 & 24x42 Allis Tand. C.. 

2-78x18, 130 Ibs. 26 & 52x48 Wetherill, C. C. 

2-78x20, 125 lbs. 28 & 56x48 Cooper, C. CO. 

A. ©. D. ©. Generators, Motors and Units. Send for List. 

Send for complete list of Engines, Boilers, Motors, etc. 

H. R. WILSON MACHINERY CO., Pine St., St. Louis. 


BOILERS & ENGINES. 
1—175 KW. 600 rpm.,2300 V.,60 Cy., 2 phase. 
1 36’x 7 Vertical Boiler with steel smoke hood, S. H. 
1 ~. 5” Vertical Boiler, built ASME for Michigan, 


p . 

1 x18" notes Flue Heating Boiler, S. H. 

1 10" 36” H. Bartlett Corliss Engine, S. H. 

ra F. BARTLETT & CO., Saginaw, Mich. 








North Carolina. 





FOR SALE IN CANADA 
Crown Right Timber, White Pine, Hemlock and Birch, 
estimated at — 000, and 100,000 cords of Spruce 
Pulpwood. Addre 
WARREN ROSS LUMBER CO., Jamestown, N. Y. 


255,000 ACRES CUTTING ONE BILLION 
Feet, 80 per cent long leafed yellow pine and 20 per cent 
soft white pine, State of Durango, Mexico, z 3 acre 2 
fee; perfect title and taxes all paid. J. EACOCK 
1412 Monroe Ave,, Memphis, Tenn. 























FOR SALE 
Wish to close a partnership, therefore offer at a bar- 
gain about 100 Million ft. good Hardwood Timber—45% 
Birch, 80% Maple, balance Hemlock, Spruce, Pine and 


Elm. Rail or water transportation. Water shipment 
reduces freight two-thirds. R. R. freight to Detroit 
about $18.00 per M. Water freight not over $6.00. 
Location is such that shipments can be made to: any 
point on the Great Lakes. 

Address “B. 37,’’ care American Lumberman. 


FOR SALE—160 ACRES HARDWOOD TIMBER 
Mostly white oak. Considerable walnut. Never cut 
over. Located Morgan County, Missouri, 8 miles from 
railroad. Address ‘‘S. 124,’’ care American Lumberman. 


1600 ACRES HARDWOOD FOR TIES 
Mine props, saw lumber. In Central Pennsylvania. 
$10.00 per acre. Along railroad 
EDWARD M. GREENB, Mt. Union, Pa. 














SNOHOMISH COUNTY TIMBER LAND. 

have a tract of 6,720 acres of virgin timber in 
Snohomish County, Washington: a conservative timber 
cruise of which is 300,000,000 feet, subject to division. 


Immediate sale of this timber is desired. Address 229 
BURKE BLDG., Seattle, Wash. No brokers need apply. 





BRITISH COLUMBIA TIMBER 
Inyestments of all sizes; correspondence solicited. 
W. L. KEATH, 1027 Standard Bank Bldg., 
Vancouver, B. C. 








FOR SALE—FORTY MILLION FEET 


With estimated minimum increase of over 10% since 
last cruise, consisting very largely of long bodied, large 
growth Virgin Short-Leaf Pine, situated on less than 
6,000 acres. Twenty-five hundred acres high grade farm 
land, partially cleared, goes with this timber. This 
tract is situated along the Savannah River in Barnwell 
County, South Carolina, within seven miles of a small 
city and on railroad. This is an excellent logging 
proposition and is in the heart of highly developed agri- 
cultural country. A sacrifice for quick sale. 
Address “©. 1,"" care American Lumberman. 








FOR SALE—1-65 HORSEPOWER NORDBERG 
Steam Engine. In good shape. 
THE ADAMS COMPANY, 
P. O. Box 457, Dubuque, Iowa. 


FOR SALE 
25 H. P. Frick Portable Boiler and Engine, used 
about 16 months, in A-1 condition. For immediate de- 
livery. Write for price and full particulars. 
C. M. HODGES & SON, Oconee, Ga. 








FOR SALE 

3—72’’x18’ Butt Strapped Triple Riveted Boilers. 

1—18x36 fon Pine Pomp Heavy Duty Corliss Engine. 

1—750 Gallon Fire Pum 

1—8” Centrifugal ome “direct connected to a Steam 
Engine. Single and Double Drum Hoisting Engines of 
Various Sizes. MERTES MACHINERY CO., 

Milwaukee, Wis. 


FOR SALE—IMMEDIATE DELIVERY 
1—16”"x44” Hoffman & Billings Corliss Engine. 
1—18”x42” Allis-Chalmers Corliss Engine. 

Both in Al shape. Write for prices. 
WOLFF MFG. CO., 
255 N. Hoyne Ave., Chicago, Ill. 


FOR SALE—SEVERAL BARGAINS 
- 125 and 150 H. P. Boilers. Corliss Engines 90 to 700 
P. HUNTER MACHINERY COMPANY, Marion, 
North Carolina. 














DIRECT CONNECTED A. © UNITS 


60 Cycle Phase 
K.W. Make Volts R.P.M. ‘masts 
2-100 W. 400 277 Westge. Vert. OC. C. 
125 G. E. 00 3600 Curtis Steam Turbine. 
4 Westge. 440 275 11 & 20x14 Buckeye C. C. 
150 Ft. W. 2300 200 14 & 22x19 Chuse 4 V. C. 0 
2-156 Allis 220-400 255 14x18 Buckeye. 
187 Westge. 2300 3600 Hor. Steam ee 
Ww. 2300 §=«200 20x20 Skinn 
250 Ft. Wayne 440... + Erie aod 15 & 27x21 
800 G. B. 2300 150 20x32 & S. Corliss. 
800 Allis 480 omen hush. Unit. 


3600 
2300 150 T. C. Mcl. & S. 4 valve. 


G. 
450 C. W. 600-400 200 15 & 26x18 Erie Lentz. 
400 Westge. 200 8600 Steam Turb. Ay -— 
450 G. E 2300 4100 22 & 42x48 ©. -Allis. 
600 G. EB. 2300 120 18 & 36x42 C. Co.  orties, 


600 Wtg. 2300-440 100 26 & 40x48 L. & B. Cor. 
Send for complete list of Engines, Boilers, Motors, etc. 
H. R. WILSON MACHINERY CO., Pine St., St. Louis. 


Te inge a = 





9 3 ‘phase, 60 cycle, 
Also snes stock smaller sizes, A. G. and D. C. 


. M. NUSSBAUM & OO., Fort Wayne, Ind. 
“TOTE-ROAD AND TRAIL,” 
BY THE LUMBERMAN POET 
A new book by Douglas Malloch, the laureate of the 
lumber industry; full of rollicking rhymes of logging 
camps and drives, the sawmill and the timber. TIllus- 
trated in color. $1.50 nostpaid. AMERICAN LUMBER- 





MAN, publishers, 431 S. Dearborn St., Chicago. 





AMERICA’S EAR AETane Ra USED 
ELECTRICAL MACHIN 


125- WOLr D. CO. ps 
gc. W. Speed 
1 6 Sen. me. sp A, 240 light....... 1600 
-— MP, BRE. cccccccsvcescocccs 1150 
1 6 Northern” MP; ee See 000 
1 6% Crocker-Wh eeler, MP. type i 260° light. . . 1100 
7 ™% a MP, type bee comp., in- 
5 eS Rr 700 
1 7% quae MP, type SL, 800 1 rere 380 
1 %T%&% Westinghouse, MP, type 00, light.....1300 
1 7% Roth, comp., oe 300" Peeeerenes 750 
i 8 Peerless, MP, 320 light .- 1300 
1 8% Sprague- “Lundell, type RT, *'350 light:. oeee +1800 
1 9 Allis-Chalmers, MP, 360 light............ 550 
1 6 Crocker-Wheeler, ie age 8, 360 light... 950 
1 9 Belknap, MP, 360 1 rains hore oees 
1 10 Fairbanks-Morse, Me ‘f00 1 ight. cece oseces 1800 
1 10 Sturtevant, 6-pole, comp., 400 light “direct: 
connected on iron, sub-base to 6x6 in., 
Sturtevant, vertical, tins ge auto- 
matic, steam — — * wi 
| ar ere Serr rrr errr rs 475 
250-VOLT D. 0. GENERATORS 
K. W. peed 
1 20 Westinghouse, MP, type S, No. 7.......... 875 
1 26 Northern, MP, type B........... snseeneee 1050 
1 30 Western Elec., MP, type E50B...........1250 
1 80 Westinghouse, "MP, type 8, No. 9......... 725 
1 35 Sprague, type ©, comp,, interpole.........- 750 
2125 Allis-Chalmers, OS SAREE RT ORS 850 
1150 = Ft. ee type MPL, form G, interpole, 


2- 

Send for our “Monthly Bargain Sheet,’’ showing coin- 
plete stock with net prices on second-hand , electrical 
motors and generators, overhauled ‘‘like new. 

GREGORY ELECTRIC COMPANY, 
16th and Lincoln Streets, Chicago, Til. 


DIRECT CONNECTED D. C. UNITS 
1—150 KW. 125 V. Western Electric Generator, 19x18 
Erie Ball Automatic Engine 
1—75 KW. 125 V. — “Electric Generator 14x14 
Ames Antomntie Engi 
PFANNMUELLER ‘ENGINEERING COMPANY, 


503 First National Bank Bldg., Chicago. 


ONE 30 KW, 125 VOLT, TRIUMPH 
Generator, direct connected to Skinner automatic en- 
gine, complete with switchboard. Also one 35 K. W. 
same as above. Pre-war prices. 

QUINN & CO., 222 E. ‘Sth St., 


if Ng FOR SALE 
One 78 x. 2, 4 R. P. , 220 volt, 2 phase, 60 cycle 
One 7 P. M., 220 volt, 2 phase, 60 cycle 
One 15 H : 1800 - > >’ 220 volt, 2 phase, 60 cycle 
One 20H 900 R. » 220 volt, 2 phase, 60 cycle 
GAMBLE BROS, NG. Highland Park,’ Ky. 








Cincinnati, O. 








FOR SALE 
1—37% KW Westinghouse Generator, 115 volt DO direct 
connected to Russell Engine. In fine coadition, but not 
large enough for present requirements. 
A. C. LOVE CO.. Huntington, W. Va. 





FOR SALE—LIDGERWOOD SKIDDER 
One 10x12 Lidgerwood High Speed Interlocking and 


Slack-pulling cableway skidding outfit, including steel 
spar and four post tower, together with steam guy 
tightening drums mounted in the upper part of the four 
post tower, also rail clamps, jacks and drawheads with 
automatic couplers. Skidder is in first class condition 
and is mounted on two standard MCB cars equipped 
with air brakes and MCB couplers. 
ddress “B, 28,’’ care American Lumberman. 


FOR SALE—BAND SAWS 
36” Hall & Brown. 
36” West Side Iron Works. 
2—30” a & Egan No, 155, practically new. 
26” Defiance 
All for Sumeeiinte Png guaranteed good as new; 
mplete one saw. 
THE NOBLE MACHINE CO., Fort Wayne, Ind. 








THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
mouldings, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 82 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary price postpaid; 
bound in leather, $8.50. AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 





NEW AND USED MACHINERY 


Write for list of Planers and Matchers, Surfacers, 
Moulders, Rip Saws, Resaws, Cut-offs, New American 


Sawmills 
NORTHERN MACHINERY COMPANY, 
Spokane, Wash. 
FOR SALE—GUARANTEED REBUILT 
Filing room machinery. Send for monthly mailing list. 
GeBOTT MFG. COMPANY. Big Ranids. Mich 








FOR SALE 
One Berlin No. 186 20” Double Surfacer, complete with 
Jointer and one extra set of Knives. 
is machine is practically new, not being in actual 
use over twelve months. 
MOLINE PLOW CO. HARVESTER WORKS, 
Poughkeepsie, N. Y. 
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WAYNE REBUILT MACHINERY 


“Known by every user for its Quality 
and te be Invariably as Represented."’ 


One Thousand Machines in Stock. 


If what you want not in stock 
we can find and furnish. 


There’s a way to find out. 


Send us your inquiry. 


WAYNE MACHINERY CO., 
Fort Wayne, Ind. 
Branches: 
18 W. Second St., 
121 S. Third St., 


Dayton, 0. 
Louisville, Ky. 





FOR THE USE OF RETAIL LUMBERMEN 


And contractors. The Lumberman’s Actuary—it pre- 
vents errors in making out bills and estimates and saves 
time in figuring the average cost of performing all kinds 
of labor in the erection of buildings, including masons, 
carpenters and painters. Send for sample pages. 


Seventh edition. 


Bound in leather. 


AMERICAN 
431 S. Dearborn St., 


Price $8.50 postpaid. 
LUMBERMAN, 
Chicago, Ill. 





FOR SALE—IMMEDIATE SHIPMENT 
PRICES REASONABLE 
Yates latest type No. 177-30” Double Surfacer, 
heads. 
Yates B-2 latest type 30” Double Surfacer, round heads, 
sectional roll and motor driven grinder. 
Whitney 30” Double Cabinet Planer, sectional rolls. 
Whitney 36” Double Cabinet Planer, complete. 
Whitney 30” Single Cabinet Planer, sectional roll. 


round 


Smith 42” Single Cabinet Planer, round head, grinder 
and sectional roll. 
Buss 30” Single Cabinet Planer, round head, grinder 


and sectional roll. 
Buss 36” single cabinet planer, sectional roll. 
Hermance 8” Four Side Moulder, complete. 
Colloday 7” Four Side Moulder, complete. 
American 9” Four Side Moulder, complete. 
Woods No. 107 Heavy 12” Four Side Moulder with round 


heads. 
Yates No. 427 Sand Belt Machine. 
Moore No. 5 Automatic Sand Belt Machine. 
— ag ” 401 Triple Drum Sander—31” wide, never 


Berlin Royal Invincible 30” Sander, rebuilt. 

Berlin Royal Invincible, 30” Sander, fine shape. 
American Columbia 30” Sander. 

Berlin Royal Invincible 42” aie, a bargain. 

Berlin Royal Invincible 60” Sander. 

Defiance No. 614 Chain Feed Straight Edger and Rip 


Saw 
—_— No. 312 Double Chain Feed 44” Band Rip Saw, 4” 
ade 
Ww sae -_ Iron Works 42” Chain Feed Band Rip Saw, 
1: 


de. 

Buss 42” Band Scroll Saw. 
Berlin No. 283 Band Resaw, 44” wheels, 4” blade. 
Fay & Egan No. 186 Band Resaw 42” wheels, 4” blade. 
Berlin No, 213 Continuous Feed Glue Jointer. 
Mattison No. 57-B-42” Automatic Turning Lathe, bunch 

extra heads. 
Berlin No. 95 Planer and Matcher 24”x6”. 
Berlin No. 94-X Planer and Matcher, 15”x6”, 


heads. 
Berlin No. 14 Timber Sizer—14”x20”, 
Must move above at once—Very low prices—Write or 


wire. 
INDUSTRIAL MACHINE & EQUIPMENT CO. 
ot Inc. 
No. 140 8S. a St., 


Chicago, Tll. 
Long Distance Phone—State T7477. 


round 





FOR SALE - 
RESAWS AND RIP SAWS 
Mershon 54” Band Resaw for 6” blade. 
Fischer No. 3 Band Resaw, 60” wheels for 6” blade. 
Berlin No. 284 Band Resaw, 54” wheels for 6” blade. 
Berlin No. 283 Band Resaw, 44” wheels for 4” blade. 
~~ So No. 186 Band Resaw, 42” wheels for 4” 
ade. 

Berlin No. 287 Horizontal 54” Resaw with Hopper Feed. 
Mereen-Johnson Horizontal Resaw with Hopper Feed. 
Berlin No. 312 Chain-feed Band Rip Saw, 4” blade. 
Berlin No. 281 Roll-feed Band Rip Saw, 4” blade. 
Ww bay gO Iron Works Chain-feed Band Rip, 42” wheels, 
Berlin No. 387 Circular Self-feed Rip Saw. 
Greenlee No. 226 Circular Self-feed Rip Saw. 
Defiance No. 614 Chain-feed Straight Rager and Rip Saw. 

We are closing out our Saw Department and must 
move above at once. Here’s a chance for a good buy and 
immediate shipment. 





Address “SPLITBOARD, ’ care American Lumberman. 
ae 
FOR FURNITUR E FACTORIES 
AND CABINET SHOPS 
Whitney 30” Cabinet Double Planer. 


Whitney 30” Cabinet Single Planer. 

Hermance 8” Four Side Moulder. 

Defiance latest type Chain- Feed Straight Edging Rip 
Saw. 


Berlin latest type No, 401 Sander, 31” wide, new. 
Berlin Royal Invincible Sander, 42” wide. 
Yates No. 427 Sand Belt Machine. 
Berlin No. 213 Glue Jointer. 
Mattison Turning Lathe, with about 200 knives. 
Fay x _ No, 186 Band Resaw, wheels 42” for 4” 
ade. 
No reasonable price refused. Will sell each machine 
single or the outfit complete. Write or wire. 
Address ‘‘RETIRED,’’ care American Lumberman. 


ONE NEW YATES NO. 341 BAND RESAW 


With wheels 54” in diameter for carrying saw blades 
up to 7” wide. It resaws up to 30” wide x 12” thick, 
and the feed works self center and tilt. Machine is 
equipped with right angle bevel gear drive with tight 
pulley, also 8” belt tightener; also equipped with lower 
jointing device, three new 6” saw blades, and a Machin- 
ery Company of America filing room outfit which alone 
is worth over $ 

This outfit is new, never having been uncrated or 
used, and we can ship immediately, at over $1700.00 
saving on today’s price. Fully guaranteed. Write or 
wire for particulars. 

Address ‘“‘OWNER,’’ care American Lumberman. 


MILES’ BARGAINS 

Wickes gangs, 44”, 40”, 36”, 26”. 
8’ Allis band mill. 
8’ Garland band resaw. 
7’ Prescott band resaw. 
Fischer slab resaw. 
54” Mershon band resaw. 
42” Invincible sander. 
20x42 Corliss engine. 
3 72”x18’ 125-lb. boilers. 
500 KVA turbogenerator, 240-60-3. 
26”x12’ Mg a lathe, nearly new 
275 H. P. Slipring — 240/440-60-3. 
No. 3C Mitts- Merrill bh 
Single band mill outfit, yon 
14x14x16 Chicago air ar aan, 
1,500-gal. Worthington fire pum 

MILES MACHINERY €o., Saginaw, Mich. 


PARTIAL LIST 

Fay & Egan 50” No. 7 Band Resaw, located in Michigan. 
54” Band Resaw, Berlin No. 284. 
40” Re and Scroll Saw, — Works. 
Band Rip Saw, Fay & Ega 
Flooring Machines, Woods. 8” Nos. 27, 28 and 32. 
Planers and Matchers for general purposes: 24x8” Her- 

mance No. 8; 24x6” Happy Thought. 
Planer, heavy double, Berlin 30x21” No. 175. 
Moulders, 14” Hermance and 12” American, and others. 
End Matcher, Wilce. 

Write for full list. 

HERMANCE MACHINE CO., Williamsport, Pa. 


FOR SALE 
! ! ! MODERN MACHINES—WHY BUY NEW !! 
a a No. a, Chain-feed Edging Saw, practically 
0 
Yates No. 427 ‘Sand Belt Machine, good as new. 
Berlin No. 401 Latest on, 31” Triple Drum Sander, 


new. 
Woods No. 107 12” Fast-feed Moulder, round heads. 
Buss 30” Single Planer, round head, grinder and sec- 
tional roll. 
Prices are right. Write today. 
& Address “‘QUICK SHIPMENT,” care American Lum- 
erman, 

















FOR SALE 
PLANING MILL OUTFIT 
Yates A-4 Fast-feed Planer and Matcher with top and 
bottom profile. 
Berlin No. 90 Fast-feed Matcher, 15”x16” round heads. 
Berlin No. 95 Planer and Matcher, 24”x6”. 
Berlin No, 14 Timber Sizer and Planer, 20”x14”. 
Berlin No. 16 Timber Sizer and Planer, 30”’x16”. 
American No. 12 Gang Edger, 30” wide. 
Berlin No. 312 Chain-feed Band Rip. 
Mershon 54” Resaw for 6” blade. 
Berlin No. 283 Resaw, 44” wheels for 4” blade. 
Woods No. 107 Heavy 12” Inside Moulder, round heads. 
Colloday 7” Outside Moulder, complete. 
Must sacrifice above at once. Immediate shipment 
and bargains 
Address “SELLING OUT,”’ care American Lumberman. 


BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Ts ‘*Tote-road and Trail,’’ just published. Here is ‘‘the 

lumberman poet’? at his best, singing heart-winning 

songs on logging, lumbering, and life in general. Illus- 

trated in color. A book no lumbermen should miss. $1.50 

— AMERICAN LUMBERMAN, Publisher, 431 
Dearborn St., Chicago, Il. 








REBUILT GUARANTEED WOODWORKING 
yan ay 
or list 


ss ENG. & MCHY. CO., 
2 N. Clinton St., . 
Chicago, Til. 


WE CAN FURNISH YOU WITH ANYTHING 


In the line of used and rebuilt Engines, Boilers and Saw- 

mill Machinery. Write us. 

HELENA REBUILT MACHINERY & SUPPLY CO., 
West Helena, Ark. 


REMANUFACTURED WOODWORKING 
Machinery, over 400 on hand. Write for catalogue. 
CHICAGO MACHINERY EXCHANGE, 

1212-1224 Washington Blivd., Chicago. 


FOR SALE 
No. 6 Mitts & Merrill Hog, like new; exceptional oppor- 
tunity. Guaranteed Hog Knives and Band Saws, new. 
Write for complete list of other machinery 
GENERAL M: ~ HINERY & SUPPLY Co., 
New York City. 











02 Broadway, 


rk SALE 
Portable Hydraulic Wheel Press, capacity 100 tons. 
Maximum opening between bars 36 inches. Including 
cross and side bars. In first-class condition. Price $300 
f. o. b. Detroit, Mich. 
M, MITSHKUN CO., Detroit, Mich. 
ALMOST NEW EDGER 
T. Adams make. Half price. 
TRE STATE LBR. CO., Corinth, Miss. 
FOR SALE—AN 8 FT. CLARK MILL 
Oomplete; best in the state of Ohio. 
Address ‘‘W. 108,’’ care American Lumberman. 














10,000 PAIR NEW ANGLE BARS AND 


Splice bars for all section rails. 

10 miles 56- and 60-Ib. tee rails. 

10 miles 40-lb. tee rails. 

5 miles 16 and 20-lb, tee rails. 

36 No. 42 Type Kilby 40,000 capacity 
also flat cars. 

Locomotives—All types, gauges and sizes. 

,000 feet assorted size wrought-iron and cast-iron 

water and steam pipe. 

Skidders—Log Loaders—Hoisting Engines—Wire Cable 
and Blocks. 

Electric Motors and Generators, all sizes and types. 

Sawmill Machinery and Supplies of every kind and 
character. 

200,000-Ib. 
purposes. 

Round and Cylindrical Tanks for storage and other 
purposes. 

2,000 tons new bar iron, round, squares and flats. 

Pulleys+Hangers—Shafting—General line of trans- 
mission machinery. 

Inquiries solicited; 
prompt shipment. 


logging cars; 


7/16 B. B. Coil Chain, suitable for logging 


everything in stock ready for 


A. MARX & SONS, 
643 Tchoupitoulas St., New Orleans, La 





FULLER STEEL & IRON COMPANY 


Park Building, 
Pittsburgh, Pa. 


New York Office, 115 Broadway. 


1—20-ton Baldwin Locomotive, 36” Gauge. 
50 No. 2 Russell Logging Cars, 36” Gauge. 
400 tons of 25-Ib. Relaying Rail, with Splice Bars. 


Located at Hart, Michigan. 
Also a large tonnage of other weight Rails. 
SEND US YOUR INQUIRIES. 





2—18x24 BROOKS 10 WHEELERS 
Immediate shipment. 
19x24 Baldwin Mogul. Prompt shipment. 
21x30 Baldwin Consolidations, 185 lbs. steam. 
42-ton, 16x24 Baldwin Mogul, immediate shipment. 
3-truck Shay. Immediate shipment. 
24-ton, 3-cylinder Shay. Prompt shipment. 
13-ton, 2-cylinder Shay. Prompt shipment. 
800 tons 52-Ib. relaying steel rails. 
700 tons 56-Ib. relaying steel rails. 
BIRMINGHAM RAIL & LOCOMOTIVE CO., 
Birmingham, Ala. 


FOR SALE—PHOENIX STEAM LOG HAULER 
Steam pump outfit, complete. 12 heavy horses and 
other camp equipment; all in A-1 condition. 
ENRY KINGSTON, Long Lake, Wis. 
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FOR SALE 
800 set 60,000 capacity all steel freight car trucks. 
These trucks are from a series of 60,000 capacity 
freight cars, retired by large railroad, comply with 
M. C. B. requirements for interchange. We can 
name you price that will compare with prewar 
quotations. 
1— 18x24 10 wheel type penn tl overhauled, im- 
mediate delivery, short wheel bas 
1— 14x20 30 ton Porter saddle — standard gauge 
locomotive. 
1— 9x14 mae ton standard gauge Porter locomotive. 
1— 50 ton Shay geared locomotive, standard gauge, 
Hartford Insurance. 
Relay rails, logging cars, skidders and log loaders. 
We will appreciate your inquiries and can name at- 
tractive prices. 
J. F. WORSLEY, LTD., Peters Bldg., Atlanta, Ga. 





LOCOMOTIVES AND CARS 


25—Sets 80,000 Ib. cap. Car Trucks. 

10—-40 ft. 80,000 Ib. cap. Flats. 

30—36 ft. 80,000 Ib. cap. Gondolas. 
6—41 ft. 100,000 Ib. cap. --aaaaaea 
1—Clyde Rapid Log Loade 
1—55-ton Baldwin Ten Wheeler (4-6-0). 


ZELNICKER IN ST. LOUIS. 


Write or Wire us for anything you need in logging 
equipment. 


Did you get your copy of Bulletin 285? 





CAR TRUCKS 

Car Repair Parts. 
50,000 and 60,000 Capacity. Both 
Steel and Wooden Bolsters. All 
M.C.B. Standard, with 33” Wheels. 
All Over-hauled. Fine Condition. 
Just the thing for Building Log- 
ging, Flat and Camp Cars. 

Large Stock Car Repair Parts. 

STANDARD RAIL & STEEL CO., 
Boatmen’s Bank Bldg., St. Louis. Mo. 





3 STANDARD GAUGE FREIGHT LOCOMOTIVES 


Consolidated type. Practically as good as new. Address 
M. K. FRANK, Frick Building, Pittsburgh, Pa. 





HOISTING ENGINES 

10-7x10 double drum Stroudsburg Engines fitted with 
link motion. Drums 24 in. x 24 in. with rear one hav- 
ing concave ends for transversing line. 

And all the Wire, Rope, Clips, Guys, Blocks, Shack- 
les, Sheaves, Frames, etc., used in connection with the 
above. All this equipment is practically new and ready 
for immediate delivery. Inspection is welcomed. 

THE PERRY, BUXTON, DOANE CO., 
214 W. First St., South Boston 27, Mass. 


FOR SALE 
Log Skidders and Loaders, Locomotives, Cars, Steam 
Shovels, Trenchers, Band and Circular Sawmills, Turbo 
Generator and Direct Connected Electric Sets. Send 
your inquiries —, to us. 
DONAHOO CO., 
+ ene Ala. 


STEEL RAILS—LOGGING EQUIPMENT 
1—59-ton Shay Geared Locomotive, 180 Ibs. boiler pres- 
sure; 24—60,000 lbs. capacity standard gauge Logging 
Cars; 40—40,000 lbs. capacity Logging Cars; 50, 56, 60, 
70, 75 and 80-lb. Relaying Rails, Frogs and Switches, 
Bolts, Pee ete. 

. SHERWOOD, 50 Church Street, New York. 


MUST BE SOLD QUICK 
New Monarch Neverslip Caterpillar Tractor, 











18-30 








H. P., 1920 Model. New; never used; owner has no 
use for same. Will sell cheap. 
ELLIS TIGER CO., Gladstone, New Jersey. 

FOR SALE 

5-ton Holt tractor, Sr a 8 tractor wagons, all 

practically new and go ition. A bargain. 

WARREN CLEVELAND LUMBER CO., 

Oakwood, Tex 
FOR SALE 


1 secusisians Overhead Cableway Skidder and Loader. 
UNNAM & ROBINSON, Mer Rouge, La. 


BEFORE BUYING WRITE FOR OUR BULLETIN 
We have 10,000 tons of vuaras rails with angle bars 


for sale, 20, 35, 40, 50, 56, 60, 65, 70, 80, 85 
Ibs., all guaranteed first hg BK relayers subject to in- 
spection during loading or will ship subject to approval 
at destination. 

New rails—8, 12, 16, 20, 25, 35, 45 Ibs. up to 100 
ibs., with complete fish plates—at manufacturers’ prices. 
Fish plates for any section rail in stock. Frogs, switches, 
belts, nuts, spikes and all track accessories. 

We know lumbermen’s requirements, so be sure to 
write us, no matter what your needs. Can deliver any- 
where in the United States. We buy second-hand rails 
and logging equipment, no matter where located. 

L. B. FOSTER COMPANY, 
Park Building, Tribune Building, 
Pittsburgh, Pa. 154 Nassau St., New York, N. Y 





RICHARDSON 
FOR RAILS 


a 
Constant stocks of. New and Relaying Rails, 
Spikes and Bolts, Frogs and Switches. Tell 
us your requirements. 


RICHARDSON & CO., 


2101 Oliver Bldg., 
Pittsburgh, Pa. 


INC., 





RAILS, ALL WEIGHTS AND LENGTHS 
Both New and Relay. 
10,000 tons in stock. Ready for Trnmeediate Shipment. 
WALTER A. ZELNICKER SUPPLY CO., 
St. Louis, Mo. 
Get our New Big Bulletin 285—Bargains. 





RAILS RAILS RAILS 


For Relaying and Construction Purposes. 
16-Ib., 20-lb., 25-lb., 30-lb., 35-Ib., 40-Ib., 
50-lb., 56-lb., 60-lb., 70-lb., 80-lb., 100 
Angle and splice bars—spikes, bolts, tie 
plate, frogs and switches. 
CENTRAL IRON & METAL CO., 
Successors to 
Chicago Rail & Equipment Co., 
8648 S. Rockwell St., 


Chicago. 





AN ADVERTISEMENT 


In the AMERICAN LUMBERMAN would be seen by the 
by the very people who are interested—it 


WILL 


always carry your message to more readers—bring better 
returns than any other medium and 


MAKE 
you money—send your advertisement to the ‘Greatest 
Lumber Journal on Earth’’ and get quick results all the 
time—it is a 

GOOD 
thing to be in good company—besides it supplies many 
wants each day and has no equal as a salesman. 

Send your advertisement to 
THE AMERICAN LUMBERMAN, 
431 S. Dearborn St.. 
Chicago. 





RELAYING 40-LB. AND 60-LB. RAILS 
Also 30-lb., 35-lb., 45-lb., 56-lb., 70-lb. and other weights. 
and new rails, all weights, switches, frogs, second-hand 
locomotives. 
ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 





FOR SALE 
Five-ton Holt caterpillar tractor and Lindsey 8-wheel 
tractor wagon, 8” tires, all in first-class condition. 
R. J. YOUNG. Crystal Springs. Miss. 


RUSSELL LOGGING CARS—STANDARD GAUGE 
120, fully equipped with automatic couplers, hand and 
air brakes and in first-class condition. Ready for im 
mediate shipment. 

HARRY P. BOURKE. Escanaba. Mich 


SEE OUR race ADVERTISEMENT 
For rails and equipmen 
A.M FOSTER CO.. a Bldg... Raltimore. Mad 


ONE TWENTY TON HOLT CATERPILLAR 
Tractor, new 1919, excellent condition. 
HARRY P. BOURKE, Escanaba, Mich. 














HAVE YOU SOMETHING TO SELL? 
Advertize in the Wanted and For Sale department when 
yen want to sell anything used in the lumber industry. 
AMBRICAN LUMBERMAN, 
aco. BL 


431 S. Dearborn St., Chi- 





RAILS, NEW AND RELAYING 
FH to 100-lb. — 
lso logging equipm 
L. A. GREEN RAIL & MACHINERY co., 
First National Bank Bldg., Pittsburgh, Pa’ 


NEW STEEL RAILS, QUICK SHIPMENT 
8-pound to 45-pound sections, with joints and 
Also standard yp relaying rail. 
DGLEY & CO., 
1305 od Colony Bldg., Chicago. 


WHY WAIT WHEN YOU WANT SOMETHING 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timberlands or anything used in the lumber 
industry? You can get it at a small cost by advertising 
in the ‘‘Want-Columns’’ of the AMERICAN LUMBER- 
MAN, Manhattan Building, Chicago, Ill. 





From 
spikes, 





RAILS 
NEW AND RELAYING 


Largest stock in U. S. of 

splice bars and angle bars, 

track bolts—track spikes, 
frogs and switches. 





Always in the market to buy 
Relaying rails, iron and steel scrap. 
STANDARD RAIL & STEEL CO., 
Boatmen’s Bank Bldg., St. Louis, Mo. 





RAILS 


New and Relaying. 
All sections and weights. 


Write 
NATIONAL STEEL RAIL CO., 


Phone Olive 568, 711 Third National Bank Building, 
St. Louis, Mo. 








35 LB. NEW RAIL, 1100 TONS 
In stock for immediate shipment. 
Also large tonnage of heavy section relayers, spikes, 
bolts, frogs and pongeen oa 
Wire or a ag for 
M. K. FRA i “Frick Bldg., Pittsburgh, Pa. 








GEORGIA CAR & LOCOMOTIVE COMPANY 
General Office & Plant, Ridge Ave. & Sou. Rwy., 
ATLANTA, GA. 


Rebuilt Locomotives. 


All types and sizes—a large stock to select fro 
Flat Cars. Having Entirely New Bodies on Rebuilt 
Trucks. 


Caboose Cars, Box Cars, Gondola Cars, and any kind 
of special cars built to your specifications. 


Rebuilt Passenger Coaches. 


Combination Passenger and Baggage Coaches; Full 
Passenger Coaches and ‘‘Jim-Crow’’ Coaches. Have a 
large stock at this time. 


Standard Gauge Car Trucks. 
For logging purposes—large stock at all times. 
Write or wire us for all information and prices. 
GEORGIA CAR & LOCOMOTIVE COMPANY, 
General Office & Plant, Ridge Ave. & Sou. Rwy., 
Atlanta, Ga. 





FOR SALE 
87 ton Shay locomotive, geared 3 to 1 standard gauge, 
rebuilt throughout this year, built 1906, shop No. 956, 
10x12 cylinders, fireproof stack, brand new electric ‘head: 
light, front and rear with generator and a number of 
new extra - to go with it. This is a dandy buy 
at $7500 f. o. ——, Texas. Subject to prior sale. 
Write, wire or ‘aneie 
BIVINS LUMBER Co., James, Upshur Co., Tex. 


FOR SALE 

28 ton Shay, geared 3 to 1, standard gauge, shop No. 
741, built 1902, 8x12 cylinders, recently rebuilt, new 
tires and made new where necessary, fireproof stack, 
with $2000 worth of extra parts, such as extra crank 
shaft and extra line shafts front and rear —, oo 
gear rims and pinions, etc. Price $5000 f. o. 

James, Texas, with all a ares Subject to quia 
sale. Write, wire or telep! 

BIVINS LUMBER cO.. "James, Upshur Co., Tex. 


FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘‘Tote-road and Trail,’’ by Douglas 

Malloch, the ‘‘lumberman poet.’’ Illustrated in color. 

$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 

431 S. Dearborn St., Chicago. 
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RUSSELL LOGGING CARS 


95—60,000 Ib. Capacity, 33” Wheels 

44—40,000 ib. Capacity, 26” and 28” Wheels. 

Standard Gauge. Complete ae a —_ and Auto- 
matic couplers. B. conditi 

DULUTH IRON & MBTAL COMPANY, Duluth, Minn. 





LOCOMOTIVES 
1—Standard seuge Mogul. Weight on drivers, 43 tons. 


ton, 18x24, 
1— Shay Geared. 


me. standard gauge, Cylinders, 


standard gauge, Shay Geared. Cylinders, 


HARRY P. BOURKE, Escanaba, Mich. 


136-400 ® 


FOUND— 


What every Lumberman wants— 


The GGG 
Hame Fastener 








“The GGG” 


If your dealer won’t supply you, we will, but p= — 
prefer to have you ask your dealer first. Sechanen. 








GGG Metal Stamping Co."0"" 





FOR SALE. 
1 Standard Gauge 37 Ton Lima. 
1 Standard Gauge 37 Ton 4 Wheel Switch Engine. 
1 Standard Gauge 40 Ton Switch Engine. 
Inquire of 
NORTHWESTERN LAND & LUMBER CO., 
Iron River, Michigan. 


FOR SALE—LOCOMOTIVES 
Both rod and geared types, completely rebuilt in our 





— Narrow and Standard gauge. Immediate ship- 
men 
SOUTHERN IRON & EQUIPMENT COMPANY, 
Atlanta, Ga. 





YOU MAY BE MISSING SOMETHING 
If you do not read the classitied ads each week. If you 
have something to sell or exchange, insert a small ad- 
vertisement in the Wanted and For Sale Department. 
When in need of an employee or employment write as, 
AMERICAN LUMBERMAN, Manhattan Bidg., 43) 
South Dearborn St., 


Remove That Fire Hazard 


by removing shavings, sawdust 
and other inflammable material 
from around your machines with 
one of our 


“Invincible” 
Slow Speed 


Dust Collecting Systems 


We manufacture all types of blower 
systems for woodworking factories and 
planing mills and our engineers design 
them to meet your individual require- 
ments. 


Write for particulars today. 


The Invincible Blow Pipe Co. 


2527-29 Homer St., CHICAGO 


GOODSELL 


SPECIALTY CO. (Hot inc.) 


Manufacturers, Brokers and Manuf’rs’ Agents, Packings in 
Fibrous and Metallic, Mill Supplies, Babbitt Metals, etc. 


Room 501-118 N. LaSalle St., CHICAGO, ILL. 


Chicago. 


















8. W. 
GOODSELL 
Prop. 





NEW ORLEANS 


The Grunewald 


Finest Hotel South 








European Plan. Fireproof. 
Three Restaurants 
in Connection. 











The Cost of Groving Timber nemngcro 


By R, &. Kellogg and EB. A. Ziegler. 25 cents, postpaid. 





AMERICAN LUMBERMAN, 431 So. Dearborn St., 





Sawmill Men 
Get Quick Shipments 


We make machinery repairs of al] kinds 
quickly and at all times have on hand 
large stocks of 


Boiler Fronts 


Grate Bars, Sash 
Weights, Ash Pit 
Doors and Dumps, 
Kiln Wheels, Gears, 
Sawmill Castings, 
Log Cart Rollers, 
Locomotive Re- 
Pairs, etc. 





Send us your speci- 
fications and let us 
quote you prices. 


Janney &Co. 











MONTGOMERY, ALA. f | 





COUNTERFEIT CHECKS 


are frequent except where our 


Two Piece 
Geometrical 
Barter Coin 


is in use, then 
a isnt 


— le if you 


ask for it. 


CHILDS & CO. 
CHICAGO 


We also make Time 
Checks, Stencils and 
rs 


DEPARTMENT 2 











FT. SMITH LUMBER CO. 
PLAINVIEW, ARK. 
Manufacturers 


Gang and Band Sawed 


Soft Short Leaf Yellow Pine 














row gauge. 
logging cars. 


; Main Offices and Plant, 
‘a Atlanta, Ga. 


j LOCOMOTIVES 


Have large stock locomotives both rod 
and geared types, completely rebuilt 
and ready for immediate shipment. 
Can furnish both Standard and Nar- 


Also relaying rails and 


Southern Iron & Eicsalisaamennt ‘Company 


(Established 1889, Incorporated 1906) 





eS 
“4g 


Ss 


Branch Offices, 
New Orleans, La. 














= {eo} | Has 


THE WALSH & 


CHATTANOOGA, TENN. 





TANKS & TOWERS 


STRUCTURAL STEEL WORK 
WEIDNER BOILER Co. 


OF ALL 
a 

















| 
| 
| 
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The alphabetical letters following a firm name in this index refer to its other classi- 
fications as indicated by the similarly lettered headings. 








A—NORTHERN PINE. 
B—SPRUCE. 
C—HEMLOCK. 
Ameri. Lbr. & dite Co. id 66. 
Anderson Lbr. Co., L 


or Heo Lumber Co.. 


Bradley, Miller & Co...... - 128 


Brooks & Ross Lbr. Co. — 
Brown Land & Lbr. Co.. 
Cherry Riv. Boom & Lbr. o. 


cakshehwele cake nai - 21-180 
Clark & Sons, Edward.....ac 16 
Cleveland-Clifis Iron Co.. “cj 128 


Coale Lbr. Co., Thos. E.. 

ny HPI ae ee abeefgh!-tiko 
Crookston Lbr. Co........ 
Cross Lbr. Co., B. W. “abeefhl 


Duluth Log Co ea winiaaen b 
Elias & Brother, G... .abceij 
Forest Lumber Co....... acik 


Foster-Latimer Lbr. Co... .acij 
Goodyear Lumber Co... ..ce 
— Manbert & Goose 
Guitth & Co., Geo. D.. -_ 
Hart & McDonag eee 

Hettler Lbr Go. H. Hacdelj 
Hines Lbr. Co., Edw..aehls 


Jackson & Tindle....... acdi 
King Lbr. Co., John C.. - 
Kneeland-Bigelow Co.. 
Kneeland-McLurg Lbr. Goce <i 
Laidlaw Lbr. Co., The R.. 
Langlade Lbr. Co....... sedi 


Mason-DonaldsonLbCo. “cij 3-129 


Menominee Indian Mills.aciz 
Mershon, Eddy, Parker Co. 


Lee thnk enicmae ane ae 124 
Northwestern Coo; 

Lbr. Co., The...... ee 126 
Oconto Co.......... acdi 36-129 


O’Melia Lbr. Co., J. H. eee : 


Park Falls Lumber Co..... 
Pilsen Lbr. Co........ 





pte 
Rib Lake Lbr. Co.......... c 12 


Ritter Lbr. Co. W. M..cfgijk 


1) 
Rust-Owen Lbr. Co........ a 36 
Sawyer Goodman Co..aci 23-129 
Sormtae Lbr. Co., ws E.aci 36 


Stearns Lbr. Co., J -adj 
Stephenson Co., ae, ff 


ikthineeabe ¥oaee acdej 4-129 
ai 16 


Terry & Gordon.......... 

Thornton-Claney —. Co. 
Virginia & Rainy Lake Co.abk 
Von Platen-Fox Co....... aei 
Wausau Lumber Co...... aci 


Wells Lbr. Co., J. W..... acij 
West Penn Lbr. Co.....acei 
Weyerhaeuser Forest Products 

cc eksceeat ad2eh1-2-4-5-0 
Weyerhaeuser Sales Co..... 

Fsisieepeakied ad2eh-1-2-4-5-0 
Wheeler & Dusenbury....acsz 


White Star Lbr. Co.....edeh 24 


Whitmer & Sons, Inc., = 
Winegar-Gorman Lbr. Go. aeh 
Wisconsin L. & Lbr. Co.scdijz 
Wistar, Underhill & Nixon, eal 
Worcester Co., C. H.. - 
Yawkey-Bissell Lbr. Co.. 


D—CEDARIPOSTS AND POLES 
D-2—WESTERN CEDAR POSTS 


Brooks & Ross Lbr Co. .acdiz 
Chapin Co., F. T....... d2h2 
Hettler Lbr. Co. H.H. | 

Lifetime Post Asso 


McCormick & Co.,C.R. qonie 
Northwestern Coope 


rage & Hogg 
Lbr. Co., The..... — 126 


Weyerhaeuser Forest Prod 


Sere ad2eh1 245-0 26 


Weyerhaeuser Sales Co...... 


eaveeens oe ad2eh-1-2-4-5-0 27 


Wisconsin L. & Lbr. Co.acdijs 


E-I—ARKANSAS SOFT PINE 






Arkansas" Land& Lbr .Co. .el 
Arkansas Lumber Co......e1 
Cotton Belt Lbr. Co....... el 
Crossett Lumber Co.......e1 
Eagle Lumber Co.. sws0ll 
Edgar Lumber Co. ....... el 
Fordyce lane eee 
Lbr. Co...el 
Gates a ree papayas 1 
tre Lumber Co...... eli 
Ozan-Graysonia Lbr. Co...e1 
Southern ber Co...... - 
Stout Lumber Co......... 


a 


_ 
o 


oo 


rs 


eo 





co ooo ovovovovrorsoso 


F—CYPRESS 


Alexandria Lbr. Co., Ltd.. 


— County L br. Co., 
Aycock-Holley Lbr. Co...... 
cus hanna iciie a2efgikls 
Amer. Lbr. & ee. Co. — 
Babcock Lbr. Co....... 
Bagdad Land ¢ Lbr. Co.. 


Beaumont Lumber Co... . .ei 
Becks Lumber Co., F. T... .fi 
Bell Lumber Co., og 0 ae © 


Bradley Lbr. way of Ark.a2elj 
Brooks-Scanlon Corp...... 


Carney Lbr. Co., Ine., The.. 


Central Coal & Coke Co.. 
Central Lumber Co........ 
Chicago Lbr & Coal Co. sii 
Chicago Lbr.& Veneer Co. .e 
Clanton Lbr.Co.,T.C. 


Colonial Lumber Co. . 
Consolidated Saw Mills Co. i 
Continental Lumber Co.. 
Cross Lbr. Co., B. W.,a 1 


Co.. 
Dantzler Allied Mills. . 
Deal Saw Mills Co., Ine. 


press Co., Ltd........... 
Downer Lumber Co........ e 


Elledge Lumber Co.,M.M...¢ 
Enochs Bros. ........0000. ae 
Enochs Lbr.& Mfg.Co.. 
Enochs & Wortman Ltd... 


Eureka Lbr. & Mfg. Co...em 


Germain Co., The a alesicwe 
Gilchrist-Fordney i ey : 
Goodyear Lumber Co..... ce 
Grambling-Kennedy Lbr.Co.e 
Great Southern Lbr. Co....e 
Green Ls —_—- _ IESE : 
Guitth & Co, Geo. D.. “ed 
Gulledge Lumber Co....... 
Gulfport Wholesale Lbr. ih e 
Hammond Lbr. Co., Ltd... 2 
Harbeson Lbr. Co., W. B.. 
Headley Pine Company. . 

Hem Planing Mill red C) 
Henderson-Waits Lbr. Co.. . 
Hendrick Lbr. Co., E. L.. 
Hettler Lbr. Co., H.H. aciel 
Hill-Behan Lumber Co.. 





; Hillyer-Deutsch-Edwards i 


Hines Yellow Pine Trustees. 
Edw a 


Howkis Lbr. iS ice. . ich 
Industrial Lumber Co......e 


Jackson Lumber Co........ e 
Jackson Lumber Co,, E.E...e 
Kanfla Lumber Co........ e 
Kaul Lumber Co........... e 











E—SOUTHERN YELLOW 
PINE 


a eee Cooperage & Lbr. 7 


— Lbr.Co...... 7 138 
Allied Sales Corp., 2 bacnwie e 133 


Baker-W. akefield Cypress Go. * 
Ltd. 3 


Bentley & Emery Ls calccnte e 18 
Big Sandy Lumber ag ceawerd ~ 136 
Boeckeler Lumber Co...... 
Bomer-Blanks Lb.Co.Ine. a26l 


ve Inc., Clarence. .a2efikl 24 


Brownell-Drews Lbr. Go. Ltd. { 136 
Bruner Co., Owen M....... ei 133 
Burton-Beebe Lbr. Co....ehi 10 
Burton & Co., J. H....... ehi 10 
os Cypress Co. of 
Cady Lbr. Co., Inc., W. M..e 


setsvenienenesn tl aceh-1-i 130 
Carter-Kelley Lbr. Co..... : 8 


Climax Li. Covbtd. at 134/8 


Crowell & Spencer Lbr. Co., 
Ltd 
24 Cumm 






nen 
Dibert, Stark & Brown Cy. 


i f 
Eastman, Gardiner & Co....e 


Escambia Mill Company... 0 BB 


Excelsior Cypress Co....... f 137 
Finkbine Lumber Co....... e 
Florala Saw Mill Co........ e 

Ft. Smith Lbr. Co......... e 159 
Foshee Lumber Co.,W.E... . 
Frost-Johnson Lbr. Co.. 


Gavin Lbr. Co., Steph.J. fhis - 


— 


a2ei 
Hines Lbr. Co., Edw...aehls 47 


no oO 


o 


@ 


Lock, Moore & Co., L e 
Long-Bell Lbr. Co...... ehijz 
ae re 
uisiana, 'ypress 
Lutcher & Moore Cypress 
uf, aes f 136 
Lutcher & Moore Lbr. Co...e 11 
Lyon Lumber Co......... efi 134 
eGowin Mill Co......... e 12 
McRae Lumber Co........ 
MeWilliams & Pearson..... e 18 
ta Lum! e 12 
Marathon Lumber’ 
Marathon Lumber Co.. .... e 138 
Meridian*Lbr. Co., Ltd. 








LUMBER 








Merl Lumber Co.. .a2ek 


Neshoba Lumber Co....... 





Northport Lbr. Co. The. a2eik 
O'Neil Lbr. Co., Inc....... ei 


Peavy-B: es Lbr. Co 
art ab 





Pocahontas Lum! 
Powell Lumber Co......... 


Quinn, Tims B 
8 Ragley Lumber Co., W. G..e 


Rempe Lbr. Co., The John. . 
Richton Lumber Co........ 
Ritter Lbr. Co.. W. +i iti 
Roell Lumber Co., 


Sabine Tram Lbr. Co...... | 
Seidel Lum! Co., Julius 





Spangler, Frank........ 

St. Louis Lumber Co....... my 
Standard Lumber Co...... ro 
Stanley Lbr. Co.,H. F.. 


Taxey Lumber Co., 8. R.. 
Thornton-Claney Tiumber Co, 


Turner Lumber Co........ 
Urania Lumber Co., Ltd... .¢ 
Vernon Lumber Co., J. F...¢ 
Vernon Parish Lbr. Co. Ltd. e 
Wetton 800 OO... .o00005+ 1 


Warren-Godwin Lbr. Co.. 
Wausau Southern Lbr. Co.. 2 


Weyerhaeuser Forest Products 


White Lumber nt | a : 
Wilee-Chi man Lbr. Co. 


G—NORTH CAROLINA PINE 


Anderson Lbr. C 

2| Atlantic Lumber Co. 
Babcock Lbr. Co.. 
Branning Mfg. Co. 
Camp Mfg. Co 
Ellington & Guy, Ine. 
Foreman-Blades Lbr. Co 
Greenleaf Johnson Lbr. Co..g 
Johnson & Wimsatt........ g 13 
Major & Loomis Co........ 
Montgomery Lbr. Co.... .efg 132] 
Ritter Lbr.¢ Co., W. M.. cfgijk 
Rowland Lumber — bsasene g 
Schuette Co., Wm....... ago 
—: Aan Lb. oe, -g 

les Corp... atcks 1 

Trexler ‘eae i a 


anova 90 
Pacific Creosoting Co...... 


6—Cargo Mills. 
7—Port Orford Cedar. 








Anaconda Copper Mining . Rechacde Weles Lbr. Co...0 
hi Ross-Saskatoon Lbr. 


Mickle Lbr Co., » Goo T —_ = 


sa 
a 
BS 
rere 
ob 
RF 
Q 
° 
a2. 
oo 


serwg ae r Co 
Natalbany Lbr. ‘Co, »Ltd. ‘ef 13 


New Deemer Mfg.Co. aan ate 
Newman Lbr. Co., J. J..... 
Newton Lumber Co........ ; 
Nona Mills Co., Ltd........ e 138 


L—COTTONWOOD. 





s 


Ameri. Lbr. & Mf Co, jaeeilk 
2 | Anderson Lbr. Co., Ph Me G. 
7 


DotyLbr. &ShI.Co, . hi-2-4-53 
—a 7 vig Lbr.Co. — = 


Dunn h1-2s 
— ibe Co., H.P....h1-4 M9 
Lumber 





Poitevent & Favre ibe Co. ; 134 


8 Byerelt-ohnssa La sagen So Co., 


ber Co ‘te 
A Idole ~ a2ef; ic 
St. Andrews Bay its. Co.. 7 Ger Gerlinger-Anderson er ycoc! wd ‘o.a2efgi 
Gi 
Sanford Bodge Lbr. Co.....e 134 Hammond by. Co Co, hi-ts 
Hart-W. 


] Co 
Barictt Lbr. Co., W. C.. 


Below 6 0, HF... 





shen = & ye C ; 139 : 
Southern im 0..€ M 
Sou. Pine Sales Corp. dela if eCormick & Co.4C. - —. 





Bohissen Mfg. Co., H. G. .a2i 
Bomer-BlanksLb.Co.,Ine ¢ 


-_ 


McCue M wt hiz 

MoKeeLy. Co, Wi. hi-2:3-40 
Mineral LakeLbr. Co. hi 245 
Morris Lbr. Co., me, F. 


Nettleton Lumber Co h 
Pacific Gr om ang Co.. - 


Stover Lumber Co......... * 136 


© 


br. Co. il 
Boyle, Inc., —. ade 24 
Boyne City ow Co.. 





abceh1-4 
Trenton Lumber Company..e “- 


Seosie & Ross _- ie fe ‘stile 


Brown Land & —. Co. -aci 
Bruce Company, The E. L. .ij 
Buffalo Hardwood Lbr. Co. .1 
ry & Co., Ltd., Robert. . a 
ase Fowler Lumber Co. . 

papel Dewayls: Co. st 127 


harry RiyBoomdLbCe.beidt- -180 
hicago Lbr. & Coal Co. a2efijl 


lanton Lumber Co., T.C. _ 


-_ 


Pasine States Lee Co hi-2-4-5 


e 18) Pat 
Walker Lumber Co., R. D. . 18 a. — pore 


hi 
Puget Mill Co........... hz 


Weaver Brothers.......... e 134 Pog et Bm Sawmills & 
h 


se weneaeinwtl ad2eh1-2-4-5-0 26 
les Co. 
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Wier Lumber Co. 7 _ 


oeeeoesoee 





Coals Lbr. Co., = 108. 


; Collins Lbr. Co., *C. C.. 


hi-6-2 
Silver Falls 
8 i 2 yw > te Continental Lumber Co....ei 


Thornton-Clney Fi Co. 
— 1 


Sees > 18|S0° 
Wilson ¢ fas f 138 
Winegar- n Lbr.Co. - 24 
Wood Lumber Co., W. C... 
Wyatt Lumber Co......... > 
Yellow Pine Lbr. Co........ e 
Young, Hubert F.......... © 


h3 Coulter Lumber Co., The. .ik 
Wane Lor Co He: b1-2-4-05 ber Co 
Wallace-Ballord — oo. 


—? 


Tachounstepsreciags Eastman Gardiner Hardwood 
- ad2eh1-2-4. a2ik 








a 


-2-4-5-0 
Weyerhaeuser Tmbr. Co. h6n 
White Star _, Nom .edeh1-2 
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Flanner-Steger Land & re 
aan ijz 3 
O—MONTANA, IDAHO 
WASHINGTON, OREGON 
CALIFORNIA AND B.C. PINE 
O1—WESTERN LARCH. 


> 


br. 
Gall L tbe Ca Ltd, The... 


Willson Bros. Lbr. Co.. a | 190 
American Trading Co.. 
Anaconda Copper Mining Co, Co. 





St. Paulé Tacoma s Godies 33 : 
Cal.Sugar & White Pine me 


ved Mountain tbe te 


- Lumber Co. 0m 
; cod be Co. The.i 
Hr acdei 





H—PACIFIC COAST WOODS 
1—Fi 2—Red Cedar. 








Lbr. Co., Hekn n C. “aco in 
Lbr. & Box Co 

Arthur & Kauffman. ‘ido 147 
ick Lbr. Co 


Ji 

ibr.Co. W.1,hi-2.3-40 141} J 

Macomber Savidge Lbr. Co. 0 147 
‘adera Sugar 


re 
Co 




















AcmeLbr.&Shg.Co.h1-2-3-40z 24 
Albion Lumber Co........ h3 147 
Allen-Murphy Lbr. Co... .h1 149 
American Co.....ho 37 
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Michigan-California Lbr.Co. o 
ae Siemon Use. Co.o 


Palmer Lbr. Co., 7 
Lar Cotton Le c.. 


Kentucky Lumber Co. . .a2ik 
Kneeland-Bigelow Co... ..cei 128 
—T McLurg Lbr Co. « 


Lan ¥ Se resiels — 
—t & or r MP oescd = 24 








acij 
Maus, Harry H i 48 
Meadow River Lb. Co., Thei 21 
Menominee Indian Mills. - 
Miller, Strum & Miller..... 
Moore, Stave Co., Lucas E. Hy 134 
at) oe The & Robinson Co., 
SE | PE 
Moul he Co., D.H.. i 
Nashville Hardwood Flooring 
ae ij 119-126-127 
Natalbany Lbr. Co., Ltd.a2efi 13 
New Deemer Mfg.Co. Inc. aid 
Nichols & Cox Lbr. Co. . 2 
Nerphwestern, _ 
enwa in 126 
Onn Lae NiGaneseed acdi 36-129 
O'Mela Lbr. Co.,J H..abciz 36 
Paepcke Leicht Lbr Co. _ 3 
Pardee & Curtin Lbr. Co. . 1 
Park Falls Lumber Co..... . 23 
The.ik 





Pelican Lum! és 

Porter lanbe ee 
Quinn, Tims B........ a2eik 
Ranwood Lumber Co...... +. 21 
Red Oak Co, Inc....... a2i 124 


Ritter Lbr. Co., W. M. -ofsiik 
Roekcastle Lumber Co..... 
oss Lbr. Co., Warren. “adiki 110 
Sabine Tram Lumber Co.. ei 
Sawyer Goodman Co. .aci 23-129 
Scott & Howe Lbr. Co....aci 126 
Seidel Lumber Co., Julius 
EE IS” efh1-2-3ij 
Sherrill Hardwood Lbr. Co..1 46 
Sievwright Lbr. v1 H. E..aci 36 
Small Mfg. vw E 





Standard Hdwd. Lbr. Co... 


ke. a: Se ae Fi 36 
Strable Lbr. and Salt Co. . ij 
Sullivan & Co., T.......... ) 


Sun Lumber Co., The..... i 21 
Taye © CRMte,..<.c000: : 
Tegge Lumber Co., =: 180 
Tipler-Grossman Lbr. Co i 
Vansant, Kitchen & Co.. vik 180 
Wausau Lumber Co....... ci 


4] Weidman & Sons Co..... ciz 128 


Wells Lumber Co., J. W. _ 
West Lumber Co., ho Tanga 
Wheeler-Timlin Lbr. Co.. 
9| Whiting Co., William 8... “tik 20 
Whitmer&Sons, ne. Wm. abeg 
Wilderness Lumber Co... i 21 
Williams & Voris Hard. Co. .i 
Wisconsin Veneer 7 .i 126 
Worcester Co., C. H edi 4 48 
Worcester Lbr. Co., Ltd. 129 
Yawkey-Bissell Lbr. Co....¢i 
Yeager Lbr. Co., Inc...... ik 








J—HARDWOOD FLOORING 


American Beet Flooring Co.j 131 
Amer. Lbr. & Mfg. Co .aceijk 
Arkansas Oak Flooring Co.. 
1| Bigelow-Cooper Co........ 3 
Bradley Lbr. Co. of Ark..a2e 
Bruce Loenpany, The % 
Cobbs & Mitchell.......... 
Consolidated Saw Mills Co.e, 
Crooks-Dittmar Co., The...j 135 
East Jordan Lbr. Co...... i 
Elias & Brother, G... ~ 
Farrin Lbr. Co., M. B.. 
Flanner-Steger Land & Libr 
ER ija 36- 129 
Foster-Latimer Lbr. Co. .acij 
Hettler Lbr. Co., H. H..acdeiy 48 
Holt Hardwood Co........ ij 150 
JeromeHardwood Lbr Co. q 
Long-Bell Lbr. Co..... ehijs 





0} McMinnville Mfg. Co... 





a2ik 

Mason-Donadson Lb.Co. acij 3-129 
Missouri Lbr. & Ld. Ex. ~~ 8 
Mitchell Bros. Co......... 

meee 3 Robinson 6, 
Nashville Hardwood Flooring 

RN ij 119- 126+ ~ 
Nichols & Cox Lbr. © | 
Northwestern Cooperage 
Lbr. Co., The...... sai 126 

Floo: Mnfrs. Asso. . 


Oak tbe be 
Ritter Lbr Co., W. M. vetaiik 
Stearns Lbr. Co., J.S..... adj 
Stephenson Co., 

Sinn eeasns Channel an 4- 129 
War Lbr. and Salt Co.. 


Wistar, Underhill & Nixon.acj 
Yellow Po; om Lbr. Co..... ¥ 
Young & oe | re 2 
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Where no page is given the advertisement appears every other week 
or monthly and may be found in a previous issue. 
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Bohlssen Mf; ai 125 ‘ well Co., Inc., W. - ant & Kemp.............. 
Amer. br, & Mig. Co.acelik | Be S SoG. 08 f Curtis Companies, The. Chaloner & Co., Edward... 128 
Baldwin ae, Se we +B Farley & pro od Mie.C die 125 | Mueller & Son Co., J. F..... 123 
Fowler Li ate os 9|C ai _ & Door Co....m Sanguettola,G. A ......... 22 
ct Lbr. Co., G. H. vadikl Malta Mfg. Co., The...... m 180} Singleton, Dunn & Co...... 123 
Faust Bros, Lbr’Co...adik t 48 Mershon, Eddy, Parker Co. Webster & Brother, James... 123 
ar eee a at ae Mogg Wiekeivoe 124 rary é t Co. R. L pe 123 
Merl Lumber Co....... a2ek : 12) Collins Lbr.Co., John D.. hz So. Pine Sales Corp...defgks 14 — hep — pr ne : an 
Ritter Lbr. Co., W. M..cfgijk peer pod ily “2 Connor and Betiey, Inc..h2s 3] Waite Lbr. Co., H. B....hoz 141 Mutual Fir Column Co... m 142 LANDS 
Ross Lbr. Co., Warren. .a2ikl 119) OO tety ted Lbr. Co. Doty Lbr. & Sh. Co'h-1-2-4-58 | Wendling-Nathan Co...-h3os 147| Pickering Lbr.Co. W.R..emo 45 Forest Service.............. 
tke e 10| Paepeke-Leicht Lbr. Co. 2 3 ene i a. ve Coat es amy oe wan St kar WoodProductaCo. nef | | Resnolds Co., oe hiz 
ansant, Kitchen @ Uo....1K 150) pF eo 194) _ 1Me.........0eee yt Duse: eee urm Co., Adolph........ 
Virginia Rainy Lake Co. “ | a Go, Wares" 1i9| Grays Harbor Com. Cont ng | Wilson Bros. Li. Co. .-ags 130 Weyerhacuser'TimberGohén 22| APPRAISERS AND 
Yellow Popiar Lbr. Co... So. Texas Hardwood Co...a2i 20 Hare Wend Ede. Co. .-45% 281g Yr fa a oe AM. LUMBER EXPORTERS nar ESTIMATORS 
* i 3 _.aehl  E.M........ ‘Sitectio tis, |PWOMA Ged.2........0.0-. 
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Be cad enacts 1-2-3-4-08 24| McCue Mere. Co, W.F..hls | Ball Lumber Co....-b1-2-4-5 | Hillyer - Deutsch - Edwards, = | °™h eGo if” 
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Lbr. Co., The......abedija 126| Carsten & Earles......... hs Lumber Co. The. .abe bee 126 " Pickrel Walnut Co......... 121 MISCELLANEOUS 
Ross Lbr. Go., Warren. .a2ikl 119| Case Shingle & Lbr. Co..1h2s | Reynolds Co.,Ltd.......his | M—SASH, DOORS, COLUMNS, | Vrendenburg Saw Mili Co... 121|Lunham & Moore. . ........ 
Sturm Co., Adolph. ....... m 124) Clear Lake Lbr. Co... hl-28 38] St. Paul & Tacoma Lbr. Co. u—TANKS. SIL Mercantile Lumber Co, The. 
Whiting Co., William S....ijk 20| Coast Fir. Lbr. Co..h1-2-4-55 149]... ...2--eeeeeeees hi-6s 33 TANK sm FOREIGN BROKERS Page & Jones......... +... 134 
Wisconsin Veneer Co....... i 126 | Collins Lumber Co., C. C.acis 23 Smith, Keff A........... eis 131 | Anderson Lumber Co..... Burrell & Co., John H...... 123) Yates Lumber Co....... ... 
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MACHINERY 


AmericanSawMillMachCo.pq 176 
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Simonds Mfg. Co. . 
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Williamette Iron & St’! Wks..r 
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Selden Truck Corp......... 
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Crescent Mach, Co. The..pq | ‘American Pulley Co., The..t PUMPS AND HEATERS | Savannah Biow Pipe Co... DEVICES Kopp ind. Car te 
on Works..... q ttle Boiler Works...... 
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Petdwactcemanecenes Pawling & Harnischfeger. .rx Emerson Dry Kiln Co. ....v Monarch Tractor Co. Republic MotorTruckCo.,Inc. Waterbury Co........ An 164 
ACCOUNTANTS Togan-Stiles. .............% 42 LUBRICANTS AND SHOES, CALKS, ETC. 
wrencers eae: 4 WTISCELLANEOUS |, font 
Boyce Company, A. B....... CAMP SUPPLIES GhGante im WALL BOARDS 
Nelson & Co., Gilbert...” Hi 3 & Marenmce Co... 188 Beaver Board Companies, The. 
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ieceie American Credit Indemnity Boyce Company, A. E....... 
bag med a Giwia...... = Hotel Co........ - Buck & Co., Frank R. ; CREOSOTE 
AXES : Baker, Fentress & Company. 46] STUnCWaIG..........---. +++ 14 Childs & €o., 8. D.. 159] wWooD PRESERVATIVES. 
Chain Belt Co........... t2x Builders Commercial come. Weiss eo Crawford & Co., J. B 120 
Warren Axe and Tool Co..rs 133 Ernst & Ernst......... Portland, The....++0++000+- McCaskey Register Co ; Barrett Company, The..... 
COUPON BOOKS AND Great Lakes Trust Co INSURANCE National Cash Register Co. Forest Products Laboratories 
' TRADING CHEC Ladd & Tilton Bank. .... 9 | Lumbermen’s Indemnity Ex. 6 Wiggins Co., John B........ MISCELLANEOUS 
BUILDERS’ SPECIALTIES | - KS | bomberman's Credit Ass'n. - 1201 rumbermen’s Mut.Cas.Co.. 48 PAINTS 
Childs & Co.,S. D.......... 159 | Rau Appraisal (0) Lumbermen’s Mut. Fr. Ins.Co. Atlas Powder Co........... 170 
Anderson Lumber Co...... m Meyer & Wenthe........... 162 Nat’l Lumber Mfgr’s Inter- Dixon Crucible Co. 4 Carb headin Seeman Cie in s'sce 139 
Beaver Board Pompenies The RE Ss GLOVES Insurance Exch........ 4| DuPontdeNemours&C Crawford & Co.,J.B....... 120 
Bernard Co., P’ eT MoNally & Co........ Rankin-Benedict Underwrit- Pyro-Non Paint Co., Ine... G. G. G. Metal Stamping Co. 159 
Blk oe Wallboard ‘The Ss Seater Coupon Go. Wks. i Fisendrath Glove Co........ ‘ /") Sa ies Tropical Paint & Oil Co..... Garlinghouse, 1 a E dadeeas ai 
DuPontdeNemouretsCo, 1.1, _| Wiloox Mfg. eee ™ LADDERS Lbr. Dealers Service Bureau. 125 
Malleable Iron Fittings Go... ‘ Smith & Son, Inc., F. ROOFING AND SPECIALTIES Pacific Coast Shippers sev iene. % 
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Super- Dread - Not 


logging and inspectors hammers 
will stamp deep and accurately. 
These stamps made in any style 
or design, are recognized as su- 
perior marking devices by users, 
and each one is unconditionally 
guaranteed to meet your re- 
quirements. 


There Are None Better 


Also manufacturers of time 
checks, trade checks & stencils. 


Send for Bulletin. 
R & S Engraving & 
| Die Works, “Borienrd 


CHICAGO, ILL. 






















A Steam Feed 


to meet the demands of present day 
efficiency must possess simplicity and quick 
action of the forward and reverse motions— 
and, quoting from a letter received from one of 
our customers, this is one of the superior fea- 
tures of our 


Soule 


Steam 














Feed 


We have a great 
many letters from 
userswhosay 
they prefer it to 


1 Improved Slow 
Speed Systems 


Cyclone Dust Collectors 
Automatic I} urnace Feeders 
Steel Plate Exhaust Fans 
Exhaust and Blow Piping 








LOG STAMPS 


Complete systems designed, factured, install- : iy ics any other feed 
Pee ee. TRADE CHECKS and tell how it 
modern lines on most economical plans. Supple- BURNING BRANDS hes feleed te- ° 


mentary onan where present ape are 
outgrown. ctive systems correcte . 
and put in proper working order. crease the capac- 


ity of their mills. 






STENCILS, Etc. 


Vmelem lem aie a 


MEYER & WENTHE 





e Blow Pipe Co., ai 
215 St.Chicago, lll. POY) 









108 NORTH DEARBORN ST. 








i i i 








Let us send you 
some of these 
letters. 


CHICAGO 








Wealso manufacture many other specialties that 








reduce the cost of manufacturing and handling. 


Ask for Catalog. 


Soule Steam Feed Works 


MERIDIAN, MISS. 


Builders’ Commercial Agency 


ESTABLISHED 1890 
705 Chamber of Commerce Building, CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County dealers 


Telephone Main 4523 Collections and Mechanics Liens 


Smoother Surfacing Means More Sales 


The quality of your finished product depends 
upon how smoothly your planer surfaces your 
stock. When you see our trademark on the 


Planer Knives 


you buy, you need not worry about smoothness for no matter what 
your requirements are we havea knife that will do your work perfectly. 
Let us send you catalog describing our line of Planer and Jointer 
Knives, Milled Cutters, Moulding Cutters, Blanks, Tenoner Knives, etc. 























An interesting exposition 


The Cost of Growing Timber of facts and figures, 


By R. 8. Kellogg and E. A. Ziegler. 25 cents, postpaid. 




















AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
ARE REQUESTED TO SEND FOR 
OUR DESCRIPTIVE BOOKLET 


YARD ME WHICH TELLS ABOUT THE 


Books That Will Save You Money 


Send a Postal Giving Name and Address to 
American Lumberman, 431 So. Dearborn St. Chicago 








MEDART PATENT PULLEY CO. 
General Offices and Works, St. Louis, U.S. A. 





















HLMLFostarm Compan 4 
% . Continental Building, BALTIMORE,MD. Lock 
. coe. ‘ g i ‘ g Pi oD, ‘ f ‘ { 
bee 7 NEW, ELAVING§RAILS:, fe 
EQUIPME Taeecceceeeea eae F ALL KINDS 
Toney LOCOMOTIVES, CARS, STEAM. SHOVELS, CRANES 














you will need more cars, 
New ones must be built 
and many old enes repair- 
ed, which necessitates the 
immediate shipment of 


Car Wheels and Axles 


WE HAVE A LARGE STOCK OF ALL STYLES AND 
SIZES ON HAND AND INVITE YOUR RUSH ORDERS 
Let us quote you prices now and also send y<u catalog showing our various 
styles of Steel Logging and Fiat Cars 


KILBY CAR & FOUNDRY CO. Anniston, Alabama 
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American 
Locomotives are 
specially suited to logging veal 


They are built to stand the malling of such serv- The above photo shows 
, d dali " ee eS I] the railroad yard at plant of 
ice an eliver the carloads of logs to your mill at Dierks Lumber & Coal Co., 
minimum cost. For many years we have been Broken Bow, Okla. 


building locomotives for industrial plants, mines, 
contractors, logging operators and railroads. This 
long experience may prove helpful to you in choos- 
ing an engine suited to your individual require- 
ments. 

Tell us about your loads, road conditions, 


etc., and we will recommend an engine that 
will ‘‘deliver the goods” all the time. 


AMERICAN LOCOMOTIVE COMPANY 


30 CHURCH STREET, NEW YORK 


McCormick Building, Chicago, Illinois A. Baldwin & Company, New Orleans, La. 
Dominion Express Building, Montreal, Canada. 
N. B. Livermore & Company, Merchants’ National Bank Building, San Francisco, Cal. 
Northwestern Equipment Company, Northwestern Bank Building, Portland, Oregon. 
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Pattern 
Stock 


For the most intricate patterns, in 


Soft White Pine 


Non-Warping, 
Non-T wisting 
Non-Cupping 


Wheeler & 
Established Dusenbury 


in 1834 
ENDEAVOR, PA. 














No Sleeping on the Job 


i You hire watchmen to guard your plant and 
} \ you want them always on the alert. Have 
them carry 


1 Newman wae: Clocks 


and you'll know whether they are making the 
rounds properly. Thousands of plants are pro- 
tected by Newman Watch-Clock System. 







) Newman Clock Co., Inc. 


Makers of Reliable Watchman’s Clocks 
for nearly 50 years. 


NEW YORK CHICAGO 
431 Broadway 568 W. Washington Blvd. 


SAN FRANCISCO 
424 Howard St. 











U S GUARANTEED Low Power 
e \Je Shavings and Sawdust Collecting Systems 


Manufacturers and Contractors 
Steel Plate Exhaust Fans—Automatic Fur- 
nace Feeders— Cyclone Dust Collectors, etc. 


Services of Engineers Gratis. 
Let U. S. show you how. 


a Hioes J §. Blow Pipe & Dust Collecting Co.,”*"thenco, tL” 





SPEED UP 
YOUR 


GROCERY 
STOCK 
TURNS 


BUY 


“WAR DEPARTMENT 
' CANNED MEATS 





SLOWER | 


Aus ALLL MAL LLL A Le 'ee8 


_LHE E CYCL 


LONE = 


1-30-20. 





Ramey Mfg. Co., Columbus, Ohio. 
Dear Sirs: Please send me repair list for your Cyclone 
Sawmill Blowers, as I think I will need a Fan and Shaft 
and Pulley before long. Your Saw Dust Blower is sure 
a great success. I would not run a mill without it. 
Have run mine fifteen years and it is my own fault now 

that I need repairs. 
Yours for oe 


LONG, 
North Engin Towa. 
















PAYS FOR ITSELF THE FIR' 
MONTH IN WAGES SAI ad 
The Ram ey Mfq. ¢ -Co., 
Columbus, 





THE M. GARLAND CO., Bay City, Mich. 


Conveying—Lath and Special 
Wood Cutting Machinery 


Engineers and Mill Appraisal Experts 















STERLING SLOW SPEED—LOW POWER BLOWER SYSTEMS 





: FOR HANDLING dhe 
SAW DUST AND SHAVINGS. We 


Designs and Estimates free of charge. Results guaranteed. 












‘BLOWERS. CYCLONE DUST COLLECTORS. AUTOMATIC FURNACE FEEDERS. 
) G BLOWER COMPANY 
Main Office and Works, HARTFORD, CONN. Branches. NewYork, Boston, Rochester and 
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Specify Porter Locomotives 


For hard, tough jobs—you’ll find PORTER engines are 
made to do the unusual in service, just as they give excep- 
tionally long life. Many large lumber and logging com- 
panies will use no other—there must be a reason. 


Tell us your loads—your 
conditions—and we will 
specify an engine that 
will do your work—well ! 


H. K. PORTER CO., Pittsburgh, Pa. 














r 


Pat Seo /a 1900 
VAY 81902 

fn Position 

to load- 






Eight Wheel Log Wagons Reduce Hauling Costs 40% 


Hundreds of them by some of the largest operators in the country—verify this statement. It’s all in th e eight 


Built on a scientific principle, they require less power to pull a given 


e e ight ove uneven d than th di: d thereb ° 
in Daily Use San aeabay ty Soeredsiien vues Guelliuten aut cuilien thunk. — wheel construction 
Our Self-Loading 


Skidders 


illustrated herewith 
are indispensable in 
any logging camp. 
For handiness, prac- 
tical operation and 
a time and money 
saver, a trial easily 
proves their worth. 
We should like to tell 
you more about them. 
Further particulars 
yours for the asking. 


LINDSEY .WAGON COMPANY, Sele Manufacturer AUREL, MISS J 





























Lumber Truck 


Roller Bearing Steel Wheels, 
Axels and Iron Parts 
Ready to Ship 


Build Your Own Truck 


nnd Save Feit Wagons for Loggers and 


We will seil you a sample truck 8 ; 
to build by. Send for circules. Located amongst lumbermen, we have studied 


their needs and then built our wagons to meet 5 4 b x ¥ } 4 % 
28, 30, 36 unl 44-inch them for strength, long life and economy. um er e 


> “The six-wheel wagons I bought of you are certainly the best 
Here’s What One Wagons on the market. I have used nearly all makes, but this is 





Complete Trucks 
also in Stock 


the best. 


Lumberman SayS: — “‘As to the road wagon bought of you, Iam delighted. Your wagons 
are all and more than you claim for them. I expect to buy from twenty 
to thirty wagons from you this year.” 


Write for Special Circular Describing Our Four, Six and 
Eight Wheel Wagons for Loggers and Lumber Dealers. 


Hemming Wagon Factory, Meridian, Miss. 


IRON WORKS 


Chicago 
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Shay locomotives go anywhere a car will go. 


RUGGED! STURDY! 


Built for Continuous Work 


“Shays” are built for logging. 

Their rugged, sturdy design and construction and their adaptability 
for the service intended gives them high continuous productive 
capacity and low costs for operation and maintenance. 


LIMA LOCOMOTIVE WORKS, Incorporated 


LIMA, OHIO 30 Church Street, New York 









Our Catalogue “K” Shows 
Locomotives 
from 12 to 90 Tons 


Double geared; also outside 
Valve Gear, and other feat- 
ures that will interest the 
Loggers. All working parts 
interchangeable and of easy 
access. 


Investigate. 








Lumbermen Want sao 


that are practicable these days 
when they put their money 
into locomotives, and they get 
them when they come to 


Heisler 


We haven’t been building locomo- 
tives for logging operators all these 
years without knowing a thing or 
two about the actual conditions en- 
countered and when we say “our 
gears are enclosed” we’ve said some- 
thing worthy of your consideration. 


Ask for Catalog 115 A. C. 


HEISLER LOCOMOTIVE WORKS o.cEMEEAU-S4, 
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CLYDE TRACK MACHINE 
on car and hooked up for operation 























Placing Rail in position 


SAVE TIME 


Easier Work 


Railroad Track 
Building with 
Clyde Machinery 


Simple, convenient and efficient. Cost 
is less than half and men stay on the job. 














Write for full description 
Bell Track Machine in operation and details of operation. 


We are now sole manufacturers of the well known BELL type of Track Machine of all steel construction, 
and can furnish either the CLYDE or the BELL, whichever fits your conditions the best. 


CLYDE IRON WORKS SALES COMPANY 


NEW ORLEANS, LA SOLE DISTRIBUTORS FOR CINCINNATI, OHIO 


Riiwim -- Clyde Iron Works ree 


JACKSONVILLE, FLA. 
507 Hill Building. D bf L U o_o a eo fe ae 395 North 18th Street. 
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There is no closed sea- 
son to the usefulness of 


Monarch Tractors 


HE scene below will illustrate 
what is meant in Monarch an- 
nouncements by “all around 
utility.” 


Use of Monarchs is by no means 
confined to the general purpose of 
the farm. Nor in road-making, to 
which many of our tractors are eff- 
ciently applied. 


When winter snow makes logging 
roads all but impassable, a Monarch 
will find the way—make the way— 
for heavy loads. Heavy duty of this 
sort is done every day of winter and 
we shall be glad to put you in touch 
with those concerns who depend on 
Monarch stamina under trying con- 
ditions of snow and cold. 


Interesting Catalog sent on request. 


Monarch Tractor Company 


650 Main Street 
WATERTOWN, WISCONSIN 


Vy 


41 tons on two heavy \ 
sleighs pulled by a we \\ 
Monarch in this pic- 
ture. 








2 | a 


THEY RE 
| ASKING. /or 
| NAMES 


WAR DEPARTMENT 
“CANNED MEATS? 

















THE E CALDWELL WHEEL PRESS 
The Price is Right 30 Sizes The — is Right 


E.R. CALDWELL & COMPANY, BRADFORD, PA. 

















LIDGERWOOD SKIDDERS 
A Fill Line 


of over- 
head and 
ground skid- 
ders to meet 
every condi- 
tion of logging. 


request. 


LIDGERWOOD MFG. CO., 96 Liberty St., New York 


Branch Offices: Canada: Canadian Allis-Chalmers, Ltd. 
hicago, Seattle AGENCIES} Ke0rOrieans: Woodward, Wight & Co.. Ltd. 
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Repair Parts for Jumbo Trucks 
Average Less Than $10 a Year 


ham total cost of repairs for all Jumbo trucks has 
averaged less than ten dollars per year per truck. 


Balance is responsible for this remarkable record 
spread over a period of years. 


In a truck of theoretically perfect balance, all parts 
should wear out at the same instant—no breakage. 
Here’s proof that Jumbo Trucks are as near perfectly 
balanced as is humanly possible: many Jumbo owners 
with records of 20,000 to 30,000 miles have not spent a 
cent for repair parts. 


This Jumbo balance is the aii of long, painstak- 
ing study of every part under difficult operating condi- 
tions, changing sizes and materials until each part, no 
matter how small, is strong enough for any emergency 
yet without excessive bulk or weight. 


Jumbo trucks are built in 10 models with 6 capaci- 
ties—14 to 4 tons and road tractors to 8 tons—a model 
for every haulage need. 


Write today for catalogue. 


NELSON MOTOR TRUCK COMPANY 
Saginaw Michigan 
a 


l 


a: ma 
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The Paramount Lubricant 





Sets a supreme standard by which all others are judged. 


The line includes a grease for every purpose, and it’s sure to be much 
better than you can buy elsewhere at any price. Let us send samples. 


The Ohio Grease Company, Box 134 Loudonville, Ohio 











IPROCTOR VENEER [DRYER 





Dries enormous amount of veneer perfectly flat and 
pliable at minimum cost, without checks or splits 


SEND FOR CATALOG AND LIST OF USERS 


PROCTOR anpD SCHWARTZ, Inc. 


Formerly Phila. Textile Mach. Co. 
PHILADELPHIA, PA. 




















atoll 











tO TS 


LUNK VENHEM MER 


14 


Few 
ae 


Rewriting 
Valves 


The superiority of 
Lunkenheimer  Regrinding 
Valves, demonstrated thru many 
years of satisfactory service, 
attests to the quality attained 
in their manufacture. 

Lunkenheimer “Valve- 
Bronze” is extremely strong 
and wear-resisting, insuring 
safety in operation and long, 
satisfactory service. 

The extra long stem threads, 
making full contact in the 
bonnet, provide perfect alignment of the seat and disc, and 
the metal to metal seat, ground to a tight joint forms an ideal 
seating surface to resist steam at high velocity. 

The same high grade workmanship that characterizes other 
Lunkenheimer products is incorporated in Lunkenheimer Re- 
grinding Valves. 

Write for cacuccats Booklet No. 517-B, 


tHe LUNKENHEIMER ce. 


me QUALITY “=— 
Largest Manufacturers of 
High Grade Engineering Specialties 
in the World. 


New York = Chicayo CINCINNATI Boston London 


Export Dept. 129-1385 Lafayette St., New York. 











AMERICAS BEST 
LUNKENHEIMER 
SINCE 1862 


eS Bae reas nnn e S  o eaee a ee 

















PROFIT 


Big crops will grow on cut-over land. Clear 
off the stumps and let that virgin soil pro- 
duce food for the world-- profits for you, 


ATLAS Explosives will do the clearing 
cheaper and quicker. They go furtherandcan 
be depended upon to give uniform results. 


ATLAS POWDER COMPANY 
140 North Broad Street, Philadelphia 


Branch Offices: Allentown, Pa.; Birmingham, Ala.; 
Boston; Chicago; Des Moines, Ta. ; Houghton, Mich. ; 
Joplin, Mo. ; Kansas City; Knoxville; McAlester, Okla. ; 
Memphi-; Nashville ; New Orleans; New York; Philadel- 
phia ; Pittsburg, Kans. ; Pittsburgh, Pa. ; Pottsville, Pa.; 
St. Louis ; Wilkes-Barre. 


ATLAS EXPLOSIVES 
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The Clark Tructractor 
is built to handle lum- i 
ber quickly. It replaces seieiiiaaiiaiasiae 


It isa gasoline tractor. 


several men with teams Powerful—tows 10 tons or more on 


trailers. 
Speedy—runs from % to 12 miles an 
“4 


— h der load. 
moves more lumber Seiamacdiasaadnaiia for long 


life, 


in less time and at eee ee ae 


Simple—operates just like a motor truck. 


lower cost. What the Tructractor Does: 


— quick, clean, efficient, economi - 
POX = . : : cal transportation. 
WV rite for illustrated booklet with full specifica- Operates sania a horse can go—the 
tions and pictures showing the tructractor in use longer the haul, the more it saves in 
by well known lumber concerns. time and money. 
Never gets tired—works 24 hours a day 
if you want it to and is not affected 
by the weather. 


CLARK TRUCTRACTOR COMPANY Uses standard dollies and trailers—no 


. special equipment necessary. 
1128 Days Avenue, Buchanan, Mich. 7 


The. Gasoline 
Industrial Truck | 


TRUCTRACTOR 
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PHOENIX 
PATENT 
CAR STAKE 
POCKETS 


The Advantages 


Perfect safety. No dangerous chains to unhook. Operator is 
on opposite side of car from where load goes off. No time lost, no 
logs lost off in transit. No logs spreading out in chains, every load 
is straight and in line. No corner bind or wrapper chains getting 
foul and having to be cut. You can load forty per cent. more logs 
per day and as no time is lost unloading it takes less cars to do 
same amount of work. 

WRITE FOR BULLETIN 


Phoenix Manufacturing Company, | Esau Chaire, Wis 




















better 





“Handles our lumber 


and cheaper.” 











This is the opinion in the lumber yards where 
a Brownhoist Locomotive Crane has replaced 
the slower hand handling method. In loading 
or unloading, stacking the lumber or switching 
the cars, a locomotive crane will do the work 
more quickly and at a saving in money. Cata- 
log V shows how we have equipped many plants 
similar to yourown. It will besent on request. 


The Brown Hoisting Machinery Co. 


Cleveland, Ohio, U.S.A. 
Engineers and Manufacturers of ang 4 
Dock Machinery Bridge Cranes, etc., 
well ply: wat te ranes and Hoists. 


Branch Offices in New York, Pittsburgh, 
Chicago and San Francisco. 


BROWNHOIST 


Locomotive Crane 
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Gordon 
Hollow 
Blast 
Grate Co., 


GREENVILLE, MICH. 


Manufacturers of 








the: lever that 


eontrcls the feed works This is the crank for shifting the saws # 


The “ TOWER” One-Man 2-Saw Trimmer and 





AY a vA a 
! Y 
— oe ee —~ S 





The “TOWER” Line of Edgers. 


We are in a position to ship TOWER 30 or 32" Edgers practically on receipt of order; TOWER 
36" Edgers in from a week to ten days after receipt of order; TOWER 42" Edgers in about 
two weeks after receipt of order; TOWER 48" Edgers in from thirty to sixty days after re- 
ceipt of order; and TOWER One-man 2-saw Trimmers in about thirty days after receipt of order. 
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MERSHON 


26 Models 
for Sawmills, 


Planing Mills 
and 
Box Factories 


Our new ‘‘ Hand Book of Saw 
Fitting’’ will be furnished on 
request. Write for a copy. 


Wm.B.Mershon & Company 


SAGINAW, MICH. 


Oregon and Washington Office, W. S. Wilson, Mgr. The Eby Machinery Company, San Francisco, Cal. 
520 First Ave. South, Seattle, Wash. Agents for California and Nevada. 

















Gentian Hill Belt 
Wheel Drag Saws 


make cuts square with the log so that waste through 
uneven ends is reduced to a minimum. 

We manufacture practically every kind of equip- 
ment required around a sawmill. 


“Standard The World Over” 


Write for Our Catalogue. 


& 
SAW MILL AND WOOD CUTTING MACHINERY 
OF EVERY TYPE AND SIZE 


Successors to Wm. E. Hill & Co., Kalamazoo, and 
Curtis Sawmill Mach. Co., St. Louis 


REPRESENTATIVES 


OUR MACHINERY IS CARRIED IN STOCK BY 








LAMAZOO ICHIGAN |, 


W. C. NIMMO, Nashville, Tenn., J. R. COOPER, Indianapolis, Ind. 


DIXIE MACHINE COMPANY................... Shreveport, La. 
Fe NE EC is nis 0 6.5.05.5.0% 0.50050 Sebo e ene Memphis, Tenn. 
JOE LYONS MACHINERY CO................- Little Rock, Ark. 





ee a ere re ee Nashville, Tenn. 











Wickes 
Gangs 
Used by 
Saw Mills 


Millmen who figure 
closely on manufac- 
turingcosts use gangs. 
For making Flooring 
strips or for manufac- 
turing small timbers, 
you'll look far and 
wideto findamachine te, Sa See 
more economical than One of Fifteen Patterns 
a Wickes Gang. 


The large output possible on a gang compared with the 
small number of laborers required to operate, enable millmen 
to lower labor costs and add largely to capacity of their mills. 











Let us tell you how other millmen 


Get All the Board Out of a Log 
WICKES BROTHERS 


SAGINAW, MICH. , 
Seattle Office: 410 White Building 
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Make Your Time Count 


By Using Shimer Cutter Heads 





You will find them the best and cheapest to run as 
their operation costs no more, they are always ready 
for starting the job for they have the “make-ready” 
built right into them and even after each and every 
sharpening they do not need the usual touching up. 


It has been the experience of Flooring makers every- 
where to find that these tools were especially adapted 
to their work as they could cut tough, knotty and even 
cross grained lumber quickly and with great ease, be- 
cause of the particular construction of the bit seats, 





So don’t fret away your time with others when you can 


2 ) ne L which are inclined at an angle as to give the leading 
make it count with “The Shimer.” 


bits perfect clearance. 











To cover nearly every variety of wood- 
working we design and make a Cutter Head 
and special Tools embodying in their make- 
a up the labor-saving principles characteristic 
of all Shimer Cutter Heads. 


A 
i 


St SHINER > CUTTER 





Fig. 203, Seguiad Expansion Groove Head 
with 4 bit seats. Made also with 6 and 8 bits 


The Shimer Limited with Expansion, Fig. 
to each head. 


628. Groove Head with 8 bits and self-center- 
ing and spindle clamping features. 





This is the day of increased volume of 
production—increased efficiency of men and 
machines. To double the day’s production 
of matcher or moulder by the use of Shimer 
Double Ceiling or Flooring Heads and re- 
sawing into two boards of single tongue and 
groove stock surfaced one side, saves 100 
per cent of handling and reduces machining 
expense, and all for a small investment in 
Shimer Heads and Bits. 


The saw-cut marker for the re-saw is out- 
lined by the side heads as a guide to the eye 
of the sawyer, clear and distinct. 





Simple to keep in order, complete, accu- | 
rate, and soon save their cost. 


’ Try them 30 days. Price $52.05 the set 
The Shimer Limited in Solid Section, Fig. 


and up, according to machine capacity. 625. Groove Head with 8 bits and the sell- 
| centering and spindle clamping features. 





Fig. 23, a Popular Solid Groove Head with 
4 bit seats. Also made with 6 or 8 bits to 
each head. 














Hand fitting in the Door and Sash Department is costly and re- 
quires lots of time which the Shimer Cutter Head, especially adapted 
to this work, will save you. The Cutters may be ground time after 
time like the tooth of a saw without altering the edge curves in any 
way. Since the pattern will always be uniform there will be no 
trouble experienced in framing the door and sash parts. If you 
are working in this line you will find it profitable to investigate the 
Shimer tools. Ask for our Catalogue No. 36. 


Samuel J. Shimer & Sons | 


MILTON, PENNA., U. S. A. 


Mmm 
Hl 





Shimer Combination Head for Doors, Sash, Blinds 
and Mouldings. The outfit consists of one Combina- 
tion Head with one set of Sash Bits, one set of Door 
Bits, one set of Cope Heads and Door Cope Bits and 

4 two Sash Cope Bits for the lower Door Cope Head. 
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as Engineers and Builders of the Best in 





Sawmill Machinery 


we have furnished the plants and specifica- 
tions, built and installed complete the 
equipment of some of the largest and most 
successful saw mills in the United States 
and Foreign Countries. 


With years of successful experience back of 
us with the plant, the equipment and the 
organization, we are prepared to take us 
your proposition and supply.a mill complete 
in every detail for the most economic pro- 
duction of lumber. 


Or, we can furnish any individual machine 
that may be needed in your present plant. 
Write us your requirements. 


CLARK BROS. COMPANY 


Engineers and Builders of Sawmill Machinery 


OLEAN. N. Y., U. S. A. 














TRADE MARK 
Beg. U. 6. Pat. Of. 





DUXBAK 


Waterproof 
Leather Belting 


ALWAYS LEADS IN TESTS OF 





Tannersand 
Belt Manufacturers 


40 Ferry Street, NEW YORK 


Quality, Endurance ond Satisfactory Service 





Send for Our Lath 
Machine Circulars 


We make 3 and 4 
saw combined Lath 
Mills and _ Bolters, 
Single Lath Mills, 
Lath Binders and 






Trimmers and Ma- 
chines for 


Bolting 
Round Timbers 


Write for Stock List 


A.F. Bartlett & Co. 


Machinists & Founders 
SAGINAW, MICH. 




















“AMERICAN” 


SAW MILL AND 
WOODWORKING MACHINERY 


Character is what a man is in the dark. It’s 
what a machine is in the shop. Buy your saw 
mill and woodworking machinery with as much 
care as you exercise in selecting your friends— 
and your choice will be ‘‘Americans’’. They 
won't fall back on you in the shop but will 
work for you day after day, year after year. 


There’s an “American” for that need. 
Write for Catalog 20. 


American Saw Mill Machinery: Co. 


HACKETTSTOWN, N. J. NEW YORK CITY 
55 Main Street 1355 Hudson Terminal 

















Made in numerous styles and 


Every rale the result of quarter century’s varieties, for every class of work. 


experience. Catalog on request. 


| THE [UFKIN fpuLE o, sAcmaw, ence 








MUSKEGON BOILER WORKS 


oos's NER, 's 


BOILERS BURNERS 
STEEL CASINGS PLATE WORK 
MUSKEGON MICHIGAN 
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Westinghous 


MOTOR DRIVE 






















a 
by 
i 


kc tas os ses « . 
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in the LUMBER MILL 


It is a proven iact that Westinghouse motor drive in the 
jumber mill— 


Increases Production 
Increases Profits 
And Improves Working Conditions 


and not only that, but with Westinghouse Drive— 
Your mill is never idle due to a break-down on any one machine. 
You can arrange machinery to facilitate the handling of lumber. 
You can operate all machinery at maximum speed. 
You can do away with line-shafting and long belts. 


You can arrange machinery so that danger to employees is re- 
duced to a minimum. € 


Your power is delivered by wire, just where it is wanted. 
You can save in power cost. 

You can save in cost of belts. 

You can save in cost of handling lumber. 


In addition to the above, motor drive reduces fire risk and 
insurance rates. 


Send for Circular No. 7175, “Electricity in the Lumber Industry.” 


Westinghouse Electric & Mfg. Co 
EAST PITTSBURGH, PA. 
Offices in All Principal Cities 





WESTINGHOUSE 
ELECTRIC 
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*" M&M HOGS ~ 


Cut any kind of wood re- 
fuse into good fuel chips 
that can be handled by con- 
veyor or pipe and blower. 









There are twenty-three 
types and sizes of M&M 
, Hogs built to meet require- 
lll ments. 


MITTS & MERRILL 


1009 S Water St., SAGINAW, MICH. 


‘he Eby Machinery Co., Selling Agents In San Francisco. Mec 
at 














Trout Power Setworks on a Steel Base Plate 


An unequalled combination of rigid strength, lightness and accessibility. 
The whole machine is above the carriage platform. Spur gears are 


mounted adjustably in a connected box. 
Allis-Chalmers 


Manufacturing Company 
Milwaukee, Wisconsin 


and all principal cities in the United States 


For Canadian business write Canadian Allis-Chalmers, 
Ltd., Toronto, Ontario 
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NORTH, SOUTH, EAST and WEST 


there’s an ATKINS Silver Steel Saw for every use. We manufacture the 
most complete line of Cross-Cut Saws in the world, and they are “Seg- 
ment Ground,” which means that they will do your work easier, quicker, 
better, and with less set. Segment Grinding is an Atkins patented 
feature; that’s what makes us say 


Atkins Always Ahead 


We can supply you with Cross-Cut Saw Tools and handles of the very highest qual- : 
ity, made in our factories at Indianapolis, U. S. A., and Hamilton, Can. 


IMPORTANT: ‘‘Saw Fitting For Best Results’’ is a treatise on 
filing and fitting—send for it FREE. Write nearest point below. 


E. C. ATKINS & COMPANY, Inc. 


Established 1857 *‘The Silver Steel Saw People” 


Home Office and Factory: INDIANAPOLIS, IND. 





Canadian Factory: Machine Knife Factory: 
HAMILTON, ONTARIO LANCASTER, N. Y. 


Branches carrying complete stocks in the following cities: 
Atlanta Minneapolis Paris, France 
Chicago New Orleans Sydney, N.S.W. 

New YorkCity Vancouver, B.C. 
Portland, Ore. 

San Francisco 

Seattle 

Washington, D. C. 





180 AMERICAN 





LUMBERMAN 











want Lo Move 


4 Cars No. 1 Common 


Chestnut 


10 Cars 12x12 White 


OAK 


TIMBERS 


We ship all over the World. 


Vansant, Kitchen & Co. 


ASHLAND, KENTUCKY 


GENUINE ‘‘A’”’ 


The Long-Wear Babbit 


HOYT’S GENUINE “A” Babbit Metal is the ideal Babbit for hard 

use and wear—splendid for bearings in sawmill and ginning machinery 

—withstands unusual shocks and strain remarkably well. 

Perfect amalgamation and proper alloying of just the right ingredients and correct 

Proportions is a secret of the high anti-frictional qualities of HOYT’S GENUINE 
“A” Babbit. Every bar is of uniformly high quality—made so through skillful 

mixing by modern machinery. There is no better babbit metal on the market 

today—thousands say so. 

You, too, will like HOYT’S GENUINE ‘A’ Babbit. 


If your regular jobber cannot supply you write us for the name of one who will. 


HOYT METAL CO. 


2 Boatmen’s Bank Bldg. St. Louis, U. S. A. 








West Virginia 


MAPLE 


BEECH BIRCH 


And Other Hardwoods 


Cherry River Boom & Lumber Co. 


SALES DEPT., Penna Bldg., PHILADELPHIA, PA. 








DECEMBER 25, 1920 





BLACK DIAMOND FILE WORKS 






<n 







M, Special Prize 

Ag GOLD MEDAL 

at Atlanta, Ga. 
1895 


Twelve Medals of 
AWARD 
at International 
Exhibitions. 


G. & H. BARNETT CO., Philadelphia, Pa. 


Owned and operated by Nicholson File Co, 








Delta File Works, "vim. 


D ELT A___ THERIGHESTGRADE FILE MADE—The File you will eventually exe 





“MIND YOUR BEARINGS” 


Ajax Logging Car Brasses will stand the most 
severe jolts and knocks. 


Ajax Engine Castings will wear long and run 
without heating. 


THE AJAX METAL COMPANY 
Established 1880 








Give your Boog . Sam. comfortable beds to sleep in and they 
will do be Tiger’’ Steel Bunks are of durable and 
sanitary eee, Frame is steel, coated with rustproof 


guarantee sagging. 
shipping, Require very ‘Tittle space, 
decks in a wide range of sizes. 

Write us for particulars and prices. 


HAGGARD & MARCUSSON COMPANY 3075 3285 


CHICAGO, U.S.A. 











Automobile rely upon us to supply them with high grade 
Manufacturers SOUTHERN HARDWOODS 
Let us know your requirements, Elm, Ash, Maple, Oak, Poplar 


Interstate Lumber Company 








J. W. THOMPSON, Manager. 1268-70 Arcade Building, ST. LOUIS, MO. 





TheMalta Manufacturing Company 


“MALTA” K. D. Window and Door Frames. 
Yellow Pine Pulley Stiles, Casing and Sills Cypress 


or Spruce. 
Door Frames all Cypress or Spruce except Oak Sill. 


Malta, Ohio. 


The CHICAGO 


APPROVED PORTABLE 


WATCHMAN’S 











CLOCK 


with its special Waltham movement, its lock stations and its 
superior quality throughout, is especially desirable for mills and 
yards and for either in-door or out-door patrol. 


Write for booklet. 


CHICAGO WATCHMAN’S, CLOCK WORKS 


No. 9 Church St., NEW YORK, 1526 South Wabash Ave., CHICAGO, ILL. 












































